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Northwestern 
35th Annual 


Convention 


MINN MINN., Jan. 20. 
Like a bit of the north woods trans 


EAPOLIS, 


ported bodily to grace the sessions 


of the thirty-fifth annual conven 


-Mouantain- 





eers Adopt 
Ethics Code 


DENVER, COLo., Jan. 19.—Depart 


ing from its usual custom, the 
Mountain States Lumber Dealers’ 
Association elected officers on the 


| 





Ohioans 


Have Three 
Active Days 


CLEVELAND, Onto, Jan. 20.——The 
Forty-fourth annual convention 
of the Ohio Association of Retail 


Lumber Dealers opened its stren 





Southern 
Forestry 
Congress 


LItTLs ARK., 
The seventh annual meeting of the 
Southern 


opened here this morning by Gov. 


Rock, Jan. 19.— 


Forestry Congress was 


tion of the Northwestern Lumber first day of its twenty-second an uous and searching sessions this | Tom J. Terral, who left the Arkan 
men’s Association, the platform of nual convention held here at the morning in Hotel Winton with sas legislature rudderless long 
the rather grim old assembly hall Albany Hotel, on Jan. 15, 16 and | President L. P. Lewin, of Cin enough to bring to the assembled 
in the basement of the Court House 17. [Nore: A telegraphic report | cinnati, in the chair. It prom- | foresters a rousing address of wel- 
was decked with scores of spruce of the first dayv’s sessions appeared | ises to be three days packed full | come in the course of which he pre 
trees ranging from three to twenty on page 3S of the Jan. 17 issue of | of practical wisdom and experi- | sented the reforestation needs of 
feet in height, almost completely the AMERI¢ LUMBERMA? Ipi- | ence, and it will range over the Arkansas. Gov. Terral declared 
concealing the floor and walls, and vor.| The idea of electing the | entire retail field and associated | that he would endorse without qual- 
creating a woodland environment officers the first day of the conven- | industries, touching those spots | ification any program of reforesta 
that was most appropriate and at tion was to give them an oppor where retuilers of lumber stand | tion for the State that the foresters 
tractive. Draped against the back tunity to discuss with the member n special need of widening their | might present to the legislature, so 
wall, behind: the speaker’s desk, attending, some phases of the pro information and understanding implicit was his faith in the organ 
was a huge American flag, while at posed work for the coming year. each other’s practices. | ization and its objectives. 
either side of the platform stood a Owing to an apparent need of re After a fey preliminary an | The response to the address of 
smaller silk flag, the red, white and districting the territory, election of | nouncements and a special wel- | weleome was delivered by W. D. 
blue of the national emblem stand directors representing the various | come from Seeretary BK. A. Rob- | Tyler, of the Clinehfield Coal Cor 
[Turn to page 50] {Turn to page 58| {Turn to page 62 {Turn to page 76] 
— sinhititeaiatildietiaaias | —— 
Traffi [ i 
atfic Indiana Pays | Hampshire Chicago Body 
Association — j e 
t _ Tribute to Hears Noted Celebrates 
Gets Results Founders Forester 56th Year 
iniiaaes ppd stom to AMERICAN INDIANAPOLIS, IND., Jan. 19. | MANCHESTER, N. H., Jan. 19. The Lumbermen’s Association of 
, eile When President Frank L. Donnell | The annual convention of the New Chicago attained its fifty-sixth year 
MEMPHIS, PENN., Jan, we. of Evansville, called the convention | Hampshire Lumbermen’s Associa- | last Monday, Jan. 19, and practieal- 
ne the reports of the various of the Indiana Hardwood Lumber | tion was held here last Friday at | ly the entire membership, with 
officers and the chairmen of the | jen’, Association to order in the | the Carpenter Hotel. It was one of | many guests from in and out of the 
mere) cotmaiiteen. tiade at the | Claypool Hotel last Friday after- | the largest and most representative city turned out to celebrate at a 
annual convention of the Southern | noon, he recalled the faet that the | vatherings of lumbermen ever held sumptuous banquet served in the 
Hardwood Trafic Association, held | association had been organized in | in this State. A feature of the | Red Room of the Hotel La Salle 
here today at the Hotel Gayoso, the | Indianapolis in 1899. He said he | day ’s events was the interesting ad | that evening. 
Sap i reise um ager ag om | felt it would be of interest to those | dress by Dr. C. A. Schenek of Ger The banquet wus preceded by a 
Raden de, Wiis aecedios | present to know who the founders weed . - . brief business meeting, held at the 
manager, in his ani rehensive re | soto - nee ver a See daghbtinii pine pA, with Sresi ree i headquarters dite 
port, showed Net a etait! ee ber of the original founders are eh vient presiding, wis de Roanoke Building, at which the out 
through its activities aad pea | still active in the association and voted 0 general and informal dis going officers pre sented their r¢ 
successful in peer sng NER witout | several are at prese nt members of cussion of matters of especial inter ports and a new hoard of directors 
ments that have hoo alt teamed sg board - saa ae ripeness in iP ages Hamps! ire lumber er elected. Phe meeting was ag 
able benefit to the membership. He | Donnell added that he felt sure trade, and enenrieae nen of much sided ove r by Pre sident J. A. Gor- 
declared Ahad many opportunities | that these men who had had the practical value to the ussociation man, of the Winegar-Gormat Lum 
for service of this kind will be of foresight to avail themselves of as members was brought out by the ber Co., who was assisted in the 
Tered in the next few years and sociition privileges and benefits spirited discussions. proceedings by Seeretary A. H. 
[Turn to page 72] [Turn to page 71] {Turn to page 70] [Turn to page 68] 
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/\\ Optimism Prevailing ir 
mis ere Note in 1925 Outlook ~ 








WORD in SERVICE 


Rapidly advancing security values, reflected in almost 
BRANP daily “‘new highs” and justified by unprecedented con- 
struction activities, by the well-employed condition of 
labor at remunerative wages, by greatly increased pur- 


CYPRESS— chasing power among the agricultural population of the 
Lumber, Lath, United States and by plentifulness of money, are creating 
pee Siding, unusual optimism regarding the 1925 business outlook. 
Moulding 


We normally carry 10,000,000’ of Cypress and 15,000,- 
































niall 000’ of Hardwoods produced with strictly modern equip- 
—rnie neg ment and bearing our trade-mark as a guarantee of ex- 
ane = cellence. We are therefore able to supply your full re- 
Rough or Surfaced . 
All thicknesses quirements promptly. €/Our own growth has come 
from serving others. Send us your orders and let us help 
VENEERS— you make the New Year as good as it now promises to be. 
Door, Panel, 
{ Piano Rim, 
Cypress Battery JAMES E. STARK & COMPANY, INC. 
MANUFACTURERS 
General Offices: Cleveland Offices : Chicago Offices: 
os, f MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25N. DEARBORN ST. 


Our Sales Service Brings 
Closer Co-operation 
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 Deperdabie % 
Values 


D 
\ 
\ 
f 


IIZILIZLIIIILI ILL rere tttttttttttttttttt11t21122 





_ &  HEMLOcK and a better understanding between buyers 
t PINE nil | and ourselves. Our method of invoicing 
i “KORRECT MAKE- A H direct from the mill affords a positive check 
: J 1 gpecaoetenaennge eal j on all shipments of 
i Z-/\) FLOORING INDUSTRIAL BUYERS H —_— 

' yi FACTORY MEN N h BR d d 
F So 

‘ ( ‘ MILLWORK CONCERNS orthern Hardwoo 

\ RETAIL DEALERS 


and Hemlock Lumber 


This “square deal’’ policy and the excel- 
lent quality of our lumber retains our cus- 
tomers’ business year after year. 


By handling the outputs of the Weid- 
man Lumber Co., Trout Creek, Mich., and 


( UYERS who watch these “‘best buys” offerings 

\\ never have to worry about where they are 
going to get values. Check over the following 
and see whether there is anything you need. 


\ 150,000" No. | Com. & Btr. Kiln Dried Birch 
\ 
Li 


50,000’ 1” No. 2 Common Kiln Dried Birch 
100,000’ 1” No. 3 Common Birch 

20,000° 10/4 Select and Better Birch 

20,000’ 12/4 No. | Common and Better Birch 
15,600’ 8/4 No. | Common and Better Birch 


Y, 100,000" 1” on ‘= & =. Kiln Dried Basswood 
Gy 50,000’ 1” No ommon Kiln Dried Basswood e : 
YG 100,000’ 6/4 No. 2 and Better Soft Elm the Bergland Lumber Co. Bergland, 
100,000’ 4/4 No. | and Better Hard Maple ° ® . 4 
50,000’ 5/4 No. | and Better Hard Maple Mich.., we offer youa reliable source of 
4, 100,000’ 6/4 No. | Com. & Btr. Hard Maple 


supply. Give us a trial. 


Ivll pz * you to investigate 
these values. 


Khe elandMLur, ng 


Lumber Co., 
MILLS AT Phillips, Wis. 


MORSE, WIS.-PHILLIPS, WIS. 


Weidman - Vogelsang 
‘winttat see, Lumber Co. 


GRAND [RAPIDS, MICH. 
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Lumber Best for Cold Weather 


Building 


FFORTS HAVE BEEN MADE TO GET across the idea that the pleasant days in such manner as to reduce the handicaps 
there is less reason for postponing construction on account imposed by cold and storm. 

of cold weather than is commonly believed. The fact is that ; One fact, it may be, that lumbermen have not stressed enough 

in comparing temperature conditions of winter with those of sum- is that cold weather interferes less with wood construction than 


mer the tendency is to think only of the extremes—temperatures 
of a hundred above in the summer and of twenty-five below in 
winter; whereas, in most sections of the United States, these 
extreme temperatures prevail for short periods only, leaving many 
days when outdoor work can be carried on comfortably in both 
winter and summer. It may be that snow in winter interferes 
more with building operations than does rain in summer, and that 


with building that is done with other materials. Most lumber is 
carried in sheds nowadays anyhow and it is delivered to the jobs 
as needed, so that it is in the same condition for use in summer 
as in winter. After the foundation is in joists, studs and rafters 
can be quickly set and sheathed so that workers are pretty well 
sheltered even in severe weather, and it is practicable to go ahead 
with the rest of the work almost as well in winter as in summer. 
Even where all the work is done by skilled or union labor, winter 


when rain falls in winter it causes more inconvenience than if it work is advantageous because it increases the total of construction 
falls in summer. But it is practicable to expedite building during for the year, giving something like steady demand for lumber and 
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continuous employment to craftsmen. In agricultural 
where the farmers may work with the carpenters or where they 
may do their own repairing and remodeling, winter work is espe- 
clally to be encouraged. Many barns and other outbuildings might 
be vastly improved by the use of a little lumber put into place by 
the farmers themselves. In a few weeks hog raisers will have 
farrowing problems to deal with, aid where they have not provided 
warm shelters for their sows they will lose enough pigs to more 
than offset in a single year the cost of shelter, which would con- 
tinue to return similar dividends for decades. Many a cow barn 
could be warmed up with sheathing and lighted and warmed by a 
few windows to let in the sunlight on fine days; thus reducing the 
amount of food needed by live stock, for food is merely fuel for 
the animal’s body. 

Perhaps it is within the truth to say that such repair work about 
the farm as has been mentioned is the most profitable that can be 
done by the farmer. A new house will add to his comforts, but 
it may not increase his money dividends. When, therefore, the 
farmer is sailing close to the wind the best service the Jumberman 
can do is to point out ways of improving his buildings and equip- 
ment with little outlay in money for material, which he can put 
into place with his own hands at a time of year when he has more 
Jeisure than during the planting, cultivating and harvesting seasons. 


Logical Time to Sell Homes 


Hk MOST FAVORABLE TIME FOR A lumber dealer to in- 
1% terest a young couple in bualding a home is just as soon as 
possible after the preacher has pronounced the words that 
unite them in life partnership. Indeed, there are instances, espe- 
cially when the dealer is personally acquainted with one or both 
of the “prospects,” where a judicious word or two about the de- 
sirability of starting their married life in a home of their own may 
well be dropped into their ears. 

The early bird is the one that has nice, fat worms for breakfast, 
30 the proverb assures us, and the seller of homes who first in- 
oculates the young couple with the “own your home” idea is the 
one most likely to be remembered and called upon when the idea 
has taken root and borne fruit, or at least has blossomed into a 
serious and well defined intention to build just as soon as necessary 
conditions can be met. Never again, in all probability, will they be 
so susceptible to suggestion along the line of building a home, 
unless it be when children come into the home and add their potent 
though unvoiced plea for “homey” surroundings and the inalien- 
able, though often denied, right of childhood to freedom for exercise 
and play, unhampered by the tyrannical ukase of landlord or janitor. 

The AMERICAN LUMBERMAN has in mind, in this connection, two 
retailers—located in different States of the middle West—who sys- 
tematically and aggressively, though tactfully, strive to reach the 
newly married couples of their communities with the home owning 
appeal, if not ahead, at least abreast of the furniture man, the 
automobile dealer, and the various other purveyors of the essentials 
and luxuries of life whose clamor for.their attention and appeal to 
buy their wares begins at, or before, the altar and ends only with 
the final act in life’s drama. 

There doubtless are others, but these two dealers come most 
readily to mind, and illustrate two different methods of approach. 
One of the dealers relies largely, if not wholly, upon periodical 
insertions, on his regular newspaper advertising schedule, of 
specially prepared copy aimed to interest and attract young married 
people, setting forth the advantages of starting their family life 
in homes of their own, and inviting them to call and examine 
photographs and plans of homes suited to their needs and tastes, 
and also offering information and advice concerning the financing, 
planning and building of homes. This type of advertising copy, 
appearing at appropriate intervals, has achieved for the dealer 
using it an enviable reputation as adviser and helper of young 
people ambitious to own homes of their own. 

The method of approach employed by the other retailer is more 
direct, but likewise has brought excellent results. This dealer 
sends a personal letter emphasizing the advantages of starting 
housekeeping in their own homes, to every newly married couple. 
These letters are carefully composed, and neatly typed on special 
letterheads different from those used for the firm’s regular busi- 
ness correspondence. 

We are told by the wisest of men that “To everything there is a 
season, and a time to every purpose under the sun,” and undoubt- 


edly the best time to interest young married people in home own-. 


ing is before the renting habit has become confirmed. Even though 
the effort may not result in immediate action on their part, it is 
not lost, but adds strength to the drive for home owning which is 
constantly eventuating in decisions to build that can not be traced 
to any single impulse, 


regions, 





Educated Men for the Lumber Business 


OWADAYS, THE EDUCATED PERSON IS preferred as an 
N employee in most callings. Perhaps a distinction should be 
noted between the educated and the instructed person, for the 
difference is between the one who thinks and the one who merely 
knows from hearsay. It is unfortunately true that instruction still] 
plays a bigger part in the schools, especially the secondary schools, 
than does education. There may be many positions in which the 
work can be performed quite satisfactorily by persons who do little 
thinking, but the same work would be done better by thinkers, and 
the business or industry might hope for more initiative in the latter 
than in the former. 

It would seem that nobody could scan lumber history during the 
last decade without observing that the lumber industry in all of 
its branches is making greater use of educated men and women. 
This is true not alone of those who have pursued courses of instruc- 
tion in technical schools and colleges; for as the number of college 
men and women with liberal education has increased they have 
taken their places in business life everywhere. The habits of inves- 
tigation and the practice of using books, largely acquired in college, 
as well as the stimulus derived from contact with alert minds 
similarly engaged, are sure to be helpful in any vocation. Indeed, 
the aim of the college is to train the minds of students rather than 
to cram their memories. 

Strangely enough, one of the most serious problems that the 
colleges have is to find places for their graduates. These can of 
course make a start in a haphazard, hit-or-miss fashion, and many 
of them are obliged to do so; but it is the desire of college author- 
ities to turn out graduates fitted for real service in commerce and 
industry, and to do this they need to know industry’s needs. The 
action being taken, therefore, by the Ohio Association of Retail 
Lumber Dealers to coéperate with the smaller colleges of that 
State in promoting research in lumbering is a step in the right 
direction. Ohio is rich in educational institutions of the better 
class, and the opportunities for the kind of co6éperation proposed 
are correspondingly numerous. 

In addition to the direct benefits to lumbermen and the lumber 
industry to be expected from college research work, the relations 
set up between the schools and the public as represented by the 
lumbermen can not fail to be beneficial to both. It may well be 
that as a consequence many young folks will attach greater value 
to college work that promises to make business more attractive 
as well as more profitable. The man who for any reason missed 
getting a college education will be the first to recognize its value, 
even though at the same time he may admit that financial success 
often is attainable without it. The Ohio association is to be com- 
mended for taking the initiative in bringing the college to the 
lumber yard and taking the lumber business to the college campus. 


Europe Growing Timber for American Use 


UMBERMEN WHO ARE ON THE LOOKOUT for significant 
L developments in the industry must have noticed that Baltic 
spruce is coming into the American market in increasing 
amounts. A recent report in this newspaper recorded the fact that 
a New York specialist in spruce had placed an order for 2,000,000 
feet of Baltic spruce, and had volunteered the prediction that that 
wood is to cut a greater figure in American markets. Inquiries that 
reach the AMERICAN LUMBERMAN from time to time indicate that 
European exporters of lumber are looking to America as a possible 
market for the products of their forests. 

As most of the lumber that Europe could under any circumstances 
offer to America must come from cultivated forests, it would appear 
that a situation might come about in which trees grown as a crop 
can compete with virgin forests in the markets of the world. Of 
course spruce from Europe in the form of pulp has been coming to 
this country in large quantities for many years, and now and then 
a cargo of luinber has found its way into American markets; but the 
present movement of lumber from Europe to the United States 
appears to be made in response to the operation of economic forces 
that hitherto have met insuperable opposition. 

Probably the labor factor in American lumber production cost is 
so large and in European production is so small as to tip the balance 
in favor of Europe. The labor item for the present at least affects 
manufacturing and transporting costs only in the United States, 
because trees grown as a crop have not yet entered the market. 
In Europe, however, lumber costs include all that are included 1n 
American costs, with the costs of growing added. Not only so, but 
they include vastly more manual labor in hours, though not 1” 
dollars and cents; for as labor in Europe is plentiful and cheap, 
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labor-saving machines are not used to the extent that they are in 


the United States. 


It is likely too soon to generalize about the significance af the 
movement of lumber from Europe to the United States, but one 
conclusion that would appear to be fairly safe is that conditions 
are becoming more favorab!e to the growing of trees on a commer- 
There appears to be in the, 
United States no immediate necessity for reforestation as it is 
natural regeneration will go forward 
in most regions if fires ave kept out. To the extent that this is 
true the cost of reforestation in America need not be greatly out 


cial scale for commerciz urposes. 


carried on in Europe, fo 


of line with that in older countries. 


Sources of lumber supply have so often shifted from one region 


of the United States to another that lumber distrikuters and lumber 


producers have developed a facility in adaptation that will serve 
them in good stead in the present case. It is hardly likely that 
European competition will supplant any wood in any American 
market, though it may exert an unfavorable influence upon values. 
In the long run, however, it should have a salutary effect upon the 
public attitude toward forestry and reforestation, for there are 
sound reasons for believing that the United States can grow trees 
as it can grow farm crops for export, when it once gets tree- 
growing on an agricultural basis, a substantial beginning on which 
already has been made. 








LAST MINUTE NEWS FOR ALL LUMBERMEN 








Orders and Shipments Exceed Cut 

{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Jan. 22.—Telegraphic 
reports received today by the National Lumbet 
Manufacturers’ Association from 371 of the 
larger commercial sawmills of the country in 
dicate veneral increases in production, shipments 
and orders last week, compared with the week 
before. Compared with the same week last year, 
the week ending Jan. 17 shows some gain in ship- 
ments, no appreciable change in production, and 
a marked falling off in new business. 

The report from the Southern Pine Associa- 
tion on unfilled orders was not received in time 
for publication, but 118 west Coast mills re- 
ported unfilled orders of 404,768,669 feet at the 
end of last week, as against 428,480,693 feet for 
the same number of mills the week before, 

Altogether, the 3871 comparably reporting 
mills had shipments 108 percent and orders 106 
percent of actual production. Hor the southern 
pine mills these percentages were respectively 90 
and 105, and for the west Coast mills, 113 and 
104, Of the comparably reporting mills, 345 

having a normal production for the week of 
213,910,760 feet) reported production 96 percent 
of normal, shipments 104 percent, and orders 105 
percent thereof. 

The lumber movement last week, the weck be- 
fore (with revised figures for 371 mills) and the 
same week last year (374 mills) follows: Pro 
duction—218,203,299 feet, against 211,585,602 
feet the week before, and 221,361,006 feet last 
year, Shipments—334,927,812 feet, against 
199,174,162 feet the week before, and 222,659,- 
239 feet last year. Orders—230,258,944 feet, 
against 195,810,915 feet the week before, and 
281,570,285 feet last year. 

A comparison for the first three weeks this 
year with the same period of 1924 follows: 
Production—560,624,489 feet, against 560,705, 
866 feet; 1925 deerease 81,377 feet.  Ship- 
ments—592,237,879 feet, against 599,866,306 
feet; decrease 7,628,427 feet. Orders—566, 
284,834 feet, against 724,446,319 feet; decrease 
158,161,485 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Eleven of these mills reported a cut of 5,308,000 
feet last week, shipments of 8,484,000 feet, and 
orders for 8,339,000 feet. The reported cut rep 
resents 28 percent of the total of the California 
pine region, 

The West Coast Lumbermen’s Association 
wires from Seattle that new business for the 
week ending Jan. 17 was 4 percent above pro- 
duction, and 9 percent below shipments. Of all 
hew business taken during the week, 49 percent 
was for future water delivery, amounting to 
91,907,750 feet, of which 30,418,750 feet was for 
domestic cargo delivery, and 21,489,000 feet 
export. New business by rail amounted to 1,649 
cars. Sixty-four percent of the week’s lumber 
shipments moved by water, amounting to 62,547,- 
812 feet, of which 48,021,928 feet moved coast- 
wise and interecoastal and 14,525,884 feet over- 
seas. Rail shipments totaled 1,601 cars, and 
local deliveries were 4.636.456 feet. Unfilled do- 


mestie cargo orders totaled 133,040,814 feet; 
unfilled export orders, 117,587,855 feet, and 
unfilled rail trade orders, 5,138 cars. 


Flooring Plant Sustains Fire Loss 

{Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., Jan. 22.—Fire Wednesday 
afternoon in the 2-story brick building of the 
Sterling Hardwood Flooring Co., 3300 North 
sroadway, this city, resulted in a loss of $125, 
000 to that firm, and a loss of $10,000 to the 
Sterling Box Co., located in the same building. 
Both losses were covered by insurance. After 
two hours the fourteen fire companies which had 
been called to the scene succeeded in saving the 
piles of lumber and another building located in 
the same block. B. F. Orr, treasurer of the 
flooring company, said the fire started in the 
rear of the building near a dry kiln. The cause 
of the fire has not been determined. 


Commission Vacates Order 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 22.—Division 2 of 

the Interstate Commerce Commission today an- 
nounced that its order in Investigation and 
Suspension Docket No. 2,310—Lumber, Arkan- 
sas, Louisiana and Texas to Kansas and 
Nebraska—has been vacated and the proceeding 
discontinued. The schedules under suspension 
provided reductions on rates via certain routes. 
The protest against the schedules has been with- 
drawn. The order is vacated as of Jan. 26. 


Buys 50,000,000 Feet of Timber 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., Jan. 20.—Timber on Rainier 
national forest totaling 49,460,000 feet was pur- 
chased today from the Government by the 
3uckley Logging Co., of Taeoma, Wash. An- 
nouncement from the district forest office here 
says that the stand includes a large portion of 
Douglas fir and also white pine, cedar and 
hemlock. The timber is in the neighborhood of 
logging operations and aecessible by logging 
railroad. The Buckley Logging Co. owns large 
timber interests in the district. The company 
paid $3 a thousand for Douglas fir and 75 cents 
a thousand for other varieties. 


Southern Pine Mill Prices 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 21.—Following are 
f.o.b. mill prices, Jan. 15 to 17, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail 
able dates: 


Sap Flooring Common Boards, S2S 


Kdge grain or S4S 
1x3” B&better ..$85.00 Es 3" N& 3.2... 2s"decaa 
Flat grain Et 37 NG Zecca 25.62 
1x4” B&hbetter .. 46.838 1%-3" No. f...0:. 19:25 
1x4” No. 2 com.. 21.19 EES2 ING Pec ceu 741.59 
1x6” No. 2 com.. 23.65 ESEA NOH Bikes cs 25.45 


16” No. 3 ¢ «>» 16.73 
xe” Ne balan 16.4 Longleaf Timbers, S4S, 
20’ 


Dimension 2x4”, 16’ and Under 
POG ecekecucawens 426.20 8” and under..... *26.08 
EMOR), (Ad .¢ccaccutdaates 21.50 Danes Bai ewek GG aa *34.00 


‘Figures for Dec. 1-31. *Figures for Jan. 1-17 


Gift for Wood Research Work 


MINNEAPOLIS, MINN., Jan. 19.—As a first step 
toward making Minnesota self-supporting in 
wood production, the University of Minnesota 
will set two men at work immediately to study 
the fundamental chemistry of wood under a 
gift of $4,000 from the Weyerhaeuser lumber 
and paper interests which the board of regents 
has aecepted. The gift will be known as: the 
Cloquet Wood Fiber Fellowship fund. It was 
transmitted to the university by Rudolph Weyer- 
haeuser. 

Dr. R. A. Gortner, head of the division of 
bio-chemistry, in which the work will be carried 
on, said today that the study will aim at dis- 
covering means for a more complete utilization 
of wood, which will in turn increase the value 
of timber and encourage land owners to refor- 
est. 

Paper mills in northern Minnesota are con- 
verting about 40 percent of the volume of wood 
used into the form of cellulose for paper manu- 
facture, Dr. Gortner said. The remainder is 
waste. Research workers will try to increase 
the percentage of cellulose extracted beyond 40 
percent and will endeavor also to find means of 
utilizing the remainder of the wood. 

President L. D. Coffman, who reported the 
gift to the regents, said that the time must 
come when Minnesota will again produce enough 
wood for its own uses. Lands fit only for a 
forest crop must be used for that crop, grown 
by the rules of scientific agriculture, he said. 
Cattle raisers, also, will then be able to get an 
annual return from their woodlots, besides the 
fact that the beauty of the State will be in- 
creased, which will help the tourist business. 
Kurt Franke, a graduate student from the Uni- 
versity of Virginia, and David R. Briggs, grad- 
uate student from the University of Missouri, 
have been assigned to carry out the research 
made possible by the Weyerhaeuser gift. 


All Set for “Invasion of Canada’’ 


New York, Jan. 21.—New York lumbermen 
are all set for their annual invasion of Canada. 
On Feb. 2 the local contingent will ‘‘set sail?’ 
for Quebee, where the annual meeting will be 
held Feb. 4 and 5. 

The Canadian Lumbermen’s Association is re- 
garded in New York as an affiliate, and each 
year the exodus across the border gains in num- 
bers, even though the local lumbermen feel that 
‘“Canada is figuring less and less in the supply 
of lumber over here.’’ 

J. F. Murphy, president of the New York 
Lumber Trade Association, will lend this year’s 
contingent of travelers. George F. Gray is in 
charge of arrangements. Others who have 
agreed to make the ‘‘journey’’ are Frederick 
J. Bruce, Elmer KE. Dey, W. W. Schupner, R. E. 
Stocking, E. H. Moir, ©. Adams, Howard 

grower, A. W. Hicks, W. H. Wickert and C, P. 
Currier. 
SPREE EAE 

IT HAS BEEN estimated that a single species 
of sparrow, in Towa alone, consumes annually 
875 tons of weed seeds, a service of incalculable 
value to the farmers of that State. 








36 AMERICAN LUMBERMAN 














___ QUERY AND COMME 


Wo 
BLE 





ROL SA SELES 





Percentage Markup on Price List 

Is there a table made that shows the discounts 
necessary to apply to any list to produce a given 
markup on the same list? We have in mind the 
sash and door lists. If the current discount is 
57 percent of $7.85, we figure 57 percent “on” to 
produce a 354% percent markup on cost. We have 
to figure this out, but we want a table to refer 
to to get it without figuring.—INQuIRY No. 1455. 


[This inquiry is made by an Indiana retail 
lumber company. In a booklet comprising arti- 
cles reprinted from the AMERICAN LUMBERMAN, 
and entitled ‘‘A Uniform Accounting System 
for Retail Dealers,’’? are several tables that 
appear to be about what the inquirer wants. 
One of these is designed to fix the selling price 
of any goods in order to realize a given per- 
centage of profit when the percentage of cost 
of doing business is known. Another is to find 
the percentage of net gain when the percentage 
of markup and the percentage of cost of doing 
business are known. Still another is to find the 
percentage of cost that must be added to cost 
to obtain a given per 


R. 5. Kellogg, at that time secretary of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, prepared a menu book for the use 
of operators who were members of that organ- 
ization. Late in 1918 under the auspices of the 
Food Administration an investigation of 
methods of feeding loggers was started in the 
Pacific northwest, but so far as known, no report 
was made. 

This inquiry is published in order that lumber 
manufacturers operating log camps may give 
the inquirer the benefit of any information they 
may have readily available. The name of the 
inquirer will be supplied on request.—-EpITonr. | 


Makers of ‘Crawler’? Type of Motor 


Can you refer me to some firms making cater- 
pillars for motor truck drive ?—INQuUIRY No, 1,459. 
{To this Canadian inquirer have been given 
the names of the Holt Manufacturing Co., man- 
ufacturer of the Caterpillar tractor, Peoria, Il.; 
Monarch Tractors, (Ine.,) Watertown, Wis., and 


Lengths of Merchantable Spruce 


Some time ago some 4/4 merchantable spruce 
wus sold. A claims that the grading rules for 
spruce require lengths of 10 feet and longer. B 
claims that the rules permit lengths 8 feet and 
longer. Who is right? I ask that you kindly give 
me your opinion on this question.—INQUIRY No, 
1,462. 

{The foregoing inquiry comes from a reader 
in the Upper Peninsula of Michigan. The 
Spruce Manufacturers’ Association’s rules for 
grading adopted by the New York Lumber 
Trade Association April 13, 1920, contain the 
following provision regarding merchantable 
spruce boards: ‘Thickness, 1, 144 and 1% 
inches; widths, 4, 6, 8, 10 and 12 inches; lengths, 
8 feet and up.’’ 

While the Northern Pine Manufacturers’ 
Association grading rules include rules for the 
inspection of spruce and tamarack as well as 
white pine, they contain no ‘‘merchantable’’ 
grade. 

About two years ago grading rules for eastern 





centage of profit on 
sales. The booklet con 
tains much additional 
information that should 
be helpful to this retail 
er as well as to others in 
connection with book 
keeping and pricing. <A 
copy of the booklet has 
been sent to the inquir 
er.— EDITOR. | 
Pee ee aeeaaeams 
Wants 2-story 
Garage Plans 
One of our customers 
is contemplating the eree 
tion of a 2-story garage 
on a lot 75-142 foot. Can 
you advise us where we 
can get some inexpensive 
euts and floor plans show 
ing commercial garage 
construction? This man, 
of course, will have. his 
plans and specifieations 
drawn up here. What he 
wants is something from 
which he can get sugges 
tions.—-INQuiRy No. 1,461. 
[This inquiry is from 
a New Mexico lumber 
concern. Some time ago 
the Southern Pine Asso 
ciation prepared a book 
of plans for garages, 
entitled ‘‘THow You Can 
Build a Southern Pine 
Garage.’’ These strue- 





machinery is available, 


WOODWORK DONE IN MANUAL TRAINING SCHOOL 


Illustration, Courtesy Industrial Education Magazine. 


The articles shown represent an endeavor to assemble proLlems in woodwork that can be made in a shop where little 


No two pieces are alike, there being about 150 in all. 

black walnut, while many kinds of wood are represented in the smaller articles, 
instructor in manual arts, State University of Iowa. 
ambition to have an exhibit of practical problems suitable for benchwork, where all the various kinds of wood that can be 
used in cabinet work will be represented. 


Many were made by him and many by students. 








Most of the larger pieces are made from 
These pieces belong to W. L. Hunter, 
It is Mr. Hunter’s 





tures were all designed 
for private use. So far as known there are no 
public garage plans available. However, this in- 
quiry is published with the hope that readers 
may supply some information along this line 
that will be helpful to the inquirer, whose name 
will be furnished upon request.—KEprrTor. | 


Menu for Logging Camp Use 


Will you kindly let me know where or from 
what source I might get information as to the 
most economical way that logging men ean be fed? 
I also wish to obtain copies of different menus 
that are given woodsmen. We are having some 
trouble in not having the boarding houses eome 
even at the end of the month. Whatever informa 
tion you are able to give me will be greatly appre 
ciated.— Inquiry No. 1,458. 

[This inquiry is made by a West Virginia 
hardwood operator. His experience in not hav- 
ing the boarding houses come out even at the 
end of the month is not by any means novel. 
In fact, unless times have changed very recently, 
to have the boarding houses come out even would 


in itself be a novelty. About ten years ago 


(. L. Best Tractor Co., San Leandro, Calif. 
These concerns make the crawler type of trac- 
tors, but the AMERICAN LUMBERMAN has no in- 
formation regarding trucks that use the crawler 
type of running gear. The Athey Truss Wheel 
Co., Chicago, manufactures the Athey Wagon 
equipped with crawler type traction. The in- 
quiry is published in order that readers of the 
AMERICAN LUMBERMAN may supply any infor- 
mation they have. The name of the inquirer 
will be supplied upon request.—Ep1Tor. | 


Offers to Sell Cottonwood Lumber 


I notice in your paper that St. Louis prices on 
cottonwood lumber are quoted regularly. Can you 
put me in touch with someone with whom I could 
contract about 600,000 or 700,000 feet to be de- 
livered during the spring and summer months? I 
should be very glad to learn of such possible buy 
ers.— INQUIRY No. 1,463. 

[This inquiry comes from Oklahoma. The 
name of the inquirer will be supplied to inter- 
ested readers upon request.—Ep1ror. | 


spruce were adopted by the Massachusetts Lum- 
ber Dealers’ Association, the report of this 
action stating that these rules had been pre- 
viously approved by representatives of the 
eastern wholesalers and manufacturers. The 
rules also were to be submitted to the director 
of standards of Massachusetts. One paragraph 
of these proposed rules reads as follows: ‘‘ Mer- 
chantable spruce 1 inch in thickness shall be 
well manufactured, 8 feet and upwards in 
length and 4 inches and upwards in width, pro- 
vided that there shall not be more than 10 
percent of 8-foot lengths or 10 percent of 4-inch 
widths in any lot.’’ 

There is no information at hand to indicate 
whether the latter grading rules ever have be- 
come effective through official adoption. Evi- 
dently the present inquiry is covered by the 
provision regarding merchantable spruce in the 
rules of the Spruce Manufacturers’ Association. 
—KDpITor. | 
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THERE ARE seventeen national forests in Cali- 
fornia, covering an area of 19,297,896 acres of 
mountainous land. 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 








General Business Conditions 


January is an off season in many important 
industries, and it is therefore not to be won- 
dered at that there has been a decrease in buy- 
ing in primary channels. Notwithstanding this, 
however, the month so far has brought new 
proofs of commercial progress in both domestic 
and foreign fields, and of the soundness of 
fundamental conditions. One of the best indi- 
cations is the continued pronounced gain in un- 
filed tonnage of the principal steel producers, 
which has been accompanied by a sharp rise in 
output. New business has now dropped off a 
little, but that seems natural in view of the fact 
that placements already have been heavy enough 
to cover output for at least three months. Other 
manufacturing industries report that they are 
unusually busy, considering the season, and em- 
ployment is general, at unreduced wages. There 
is in fact no prospect of any increase in unem- 
ployment or of reductions in wages, so that the 
present high purchasing power will be main- 
tained. Though the prospects are the best, con- 
servatism continues to rule. There is no rush 
of orders from retailers to replenish stocks, and 
there have been no overextensions in manufac- 
turing operations. Buyers are covering definite 
requirements, and producers are regulating their 
output according to actual demand. Thus there 
is inflation nowhere, and little or no likelihood 
of any abrupt reactions which might disrupt the 
present wholesome commercial situation. Con- 
tracts are in most cases being placed at higher 
prices, and the general trend is upward. Dun’s 
index of wholesale prices shows that during the 
first half of January changes were mostly ad- 
vances. 


Southern Pine Conditions Reviewed 


The southern pine industry is severely handi- 
capped by heavy rains and high water. Nine 
to eleven inches of rain has fallen in the South 
during the first eighteen days of this month. 
The result is not only too wet woods to permit 
logging operations in many sections, and im- 
passable roads, but many washouts of railroads 
and a considerable slowing up of shipments on 
account of wet lumber. 

3uilding in the South has also been curtailed 
by this inclement weather; while that in other 
sections of the country is restricted by seasonal 
influences. However, the aggregate of demand 
isheavy. Most of the larger mills have accumu- 
lated substantial order files, and are not look- 
ing for new business. Some manufacturers re- 
port that all their dry yard and shed stock is 
covered by orders, and that new stock is not 
drying fast enough to meet the demand. Several 
of them are asking higher prices, and the gen- 
eral opinion is that an advance throughout the 
list will oceur when weather conditions have 
improved, 

A feature of the current situation is the strong 
export demand. Railroad and ear material re- 
mains active and is steadily increasing in firm- 
ness. The oil fields are placing a good amount 
of orders. Special cutting of all kinds is plenti- 
fully offered and commands good prices. 

The agricultural regions report that while 
buying as yet is only fair, there is great interest 
being displayed in building in the spring. There 
are plenty of inquiries, and the prospects for the 
country yards is the best for many years. 


Northern Hard- and Softwoods 


A decided improvement in demand for north- 
ern hardwoods is reported by producers both in 
Wisconsin and Michigan. Orders are practically 
Mall cases for prompt shipment, indicating that 
factory stocks are low and that much buying 
must be done if industrial activity is to develop 
along the lines at present indicated. Birch leads 
1 popularity and much maple is moving to floor 
ing manufacturers, who are enjoying an excep- 
tionally good business for this time of year, 
There is very little dry stock of these two woods 


available, with the result that they are showing 
great strength. Box manufacturers and users of 
crating stock are picking up all available dry 
culls, and supplies of these are approaching 
exhaustion. 

Building interests, including flooring, sash and 
door and interior trim manufacturers, are the 
best buyers at this time, but are closely fol- 
lowed by automobile and body plants, which are 
purchasing on a scale considerably in excess of 
that a couple of weeks ago. The furniture trade 
is also coming into the market on a larger scale 
following the successful furniture shows. 

Manufacturers of northern pine report that 
demand for all classes of that wood is develop- 
ing encouragingly, and that the tendency of the 
market remains upward. The call for yard 
stocks is exceptionally good for this time of 
year and industrial requirements are consider- 
able. Much interest in box lumber is now evi- 
denced, and as supplies of this are unusually 
light at many mills, this item is working into 
a most satisfactory position. 


Southern Hardwoods Gain Strength 


Reports from southern hardwood producing 
centers state that demand has increased mate- 
rially during the last ten days. Some manufac- 
turers report that they have during this time 
booked the best volume of business in many 
months. All species are sharing in the demand, 





Statistics on production, orders and 
shipments appear on page 44 





but sap gum unquestionably leads all others. 
Quartered sap gum is also in good request, as is 
oak in the common grades, while the movement 
of ash has recently quickened a great deal as a 
result of increased requirements by the auto- 
mobile industry. Reports on the automotive 
situation are most encouraging. Executives in 
this industry are quoted to the effect that they 
expect a marked increase in demand for cars in 
the spring, from the rural as well as urban popu- 
lation. Detroit this week advises that ‘‘ pur- 
chases of ash and maple by body and automo- 
bile plants are reported, as well as the develop- 
ment of a large number of inquiries. Trade 
factors are pointing to the placing of these or- 
ders as marking the beginning of a better buy- 
ing volume.’’ 

The lull which developed in trade with the 
furniture industry consequent to the furniture 
shows is now being succeeded by moderate activ- 
ity which promises to develop into large propor- 
tions within a few months. Reports from the fur- 
niture shows, which are now closing, are almost 
unanimous to the effect that success has been 
met with and that all expectations have been ful- 
filled, if not exceeded. This should mean a 
maximum of activity in this industry during the 
spring season, with consequent benefits to the 
hardwood market. This being the off season for 
the building trades, it is natural for demand 
from flooring, sash and door and interior trim 
manufacturers to decline to the year’s lowest 
level. While current demand from these indus- 
tries compares rather poorly with that prevail- 
ing last fall and right up to the holidays, it is 
unusually strong for this time of year, which 
doubtless is due to the vast amount of building 
the country over which has been earried into the 
winter, as well as to the manufacturers’ confi- 
dence in the marketability of their product at 
good prices next spring. Miscellaneous consum- 
ers are actively in the market, their demand ag- 
gregating into a sizable volume. 

Export demand is also developing strongly. 
Orders from the United Kingdom and the Kuro 
pean continent are coming in freely and inquiries 
are better than they have been for some months. 
The hardwood market meanwhile is strengthen- 
ing constantly. Upper grades, especially of gum 
and oak, have advanced further, and the lower 





grades as a rule are firm at the preholiday level. 
The tendency is strongly upward. 

Manufacturing conditions are poor on account 
of recent heavy rains in the South and high 
water in the lowlands. Reports from Memphis 
state that the lumber cut in that territory is not 
likely to suffer materially from this condition, 
as most mills have log reserves that will supply 
their needs until May or June; but manufactur- 
ers farther south report that log supplies are 
not in all cases satisfactory and that the cut 
is bound to decline materially if weather condi- 
tions do not improve and the woods and roads 
dry out quickly. 


Western Pines and Redwood 


The western pine industry entered the year in 
a strong position, and there has been no change 
in this respect so far this month. Orders have 
exceeded production by approximately 50 per- 
cent and shipments have been heavy. Demand 
for yard stock has been unusually good for this 
time when building normally is at its minimum, 
and there has also been some increase in the 
-all for shop lumber. There is every indication 
that faetory requirements will increase from 
now on. Dry stocks in the Inland Empire are 
badly broken, so some difficulty is experienced 
in filling orders. Prices are well maintained, 
and some of the scarcer items, such as No. 2 
Pondosa and Idaho white pine, still show a 
definite upward trend. The weather has been 
only moderately cold, and there has been suffi- 
cient snow in most sections of the Inland Empire 
to create favorable logging conditions. 

Continued inquiries for California white and 
sugar pines are reported by manufacturers of 
this wood. Good shipments of commons are 
being made and box lumber remains in only fair 
supply. Dry white pine shop is searce. Prices 
are firmly held by the principal manufacturers, 
though some smaller operators have recently 
made slight concessions. 

A fair volume of orders for redwood is con- 
stantly coming in. The principal demand is in 
northern California. The eastern market is 
rather quiet, but the outlook there is considered 
encouraging. The Australian market for clears 
has improved somewhat of late and good export 
business is looked forward to. 


Features of Fir Market 


The Douglas fir market during the last few 
days has shown returning strength, following 
the slight weakening which developed soon after 
New Years. The reason for this firming up 
seems to be the more open weather in the middle 
West, which has caused an inerease in rail 
demand, and also a spurt in cargo buying, par- 
ticularly for foreign delivery. The mills re- 
porting to the West Coast Lumbermen’s Asso- 
ciation for the week ended Jan. 17 booked 
new business totaling 4 percent above produc- 
tion and 9 percent below shipments. Of this 
new business, 49 percent was for cargo delivery 

30,418,750 feet to domestic markets and 
21,489,000 to foreign destinations. Of the 
week’s shipments, 64 percent were cargo—4s,- 
021,928 feet to domestic and 14,525,884 feet 
to foreign ports. 

A good deal of business continues to come 
from the Atlantic seaboard, and enough has 
already been booked to take up all vessel space 
for six weeks. The California demand is rather 
light, due, it is reported, to accumulation of 
lumber at some ports, particularly San Pedro. 
It appears, however, that this is largely No. 3 
and will interfere little with the movement of 
other grades. 

The mills are again operating steadily, but 
the log supply is precarious. Any recurrence 
of bad weather which might curtail the log out- 
put would be sure to find reflection in sawmill ae 
tivity and lumber prices. Fir values meanwhile 
are well maintained on the level reached a 


fortnight ago, which is 50 cents to $1 below 


that prevailing before the holidays. 
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CONOMY was the keynote of the remodeling plan shown 


in this week’s illustration, because the owner was a man of 


small means and limited income; but he had an idea of beauty 
and convenience in his little home. 

As in a large majority of cases where remodeling has been 
undertaken, the direct cause has been the imperative need for 
more room as the children of the family grow up. <A large 
living room, a bath room and additional bed rooms constituted 








the necessary improvements. So the little parlor was enlarged 
into a big living room by the lean-to addition at the left; the 
kitchen and dining room were changed into a well shaped 
dining room, while to the right a flat roofed addition provided 
the needed additional bed room, and at the rear was added a 
fuel storage room, bath and kitchen. All together the general 
effect was pleasing, the arrangement roomy and convenient, 
and the cost small. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Remodeling Continues to Claim Attention 


Please send us a copy of ‘‘Old Homes Made 
New.’’? We are starting a new advertising cam 
paign and believe we can get some id from 
this that will help us. We are enclosing check 
for same.—CoLLINS-HiLtL, LuMBrer & CoAL Co. 
Muscatine, Iowa. 


ideas 


Enclosed please find my check for 50 cents, 
for which kindly send me your book ‘‘Old Homes 
Made New.’’——-C. AUGHEE, Fountain City, Ind. 


Please send us a copy of your book, ‘* Old 
Homes Made New.’’ We will mail you a check 
upon receipt of bill—Frrn Hitn Lumper Co. 
(Inc.), Tacoma, Wash. 

Enclosed herewith is 50 cents in stamps, for 
which please mail to my address one copy of 
‘(Old Homes Made New.’’—ALVAH STRONG, 
Garfield, Wash. 

Enclosed please find check for miracle book 
of house remodeling.—SetH B. Apsort, Ham 
burg, N. Y. 


Please send me ¢. 0. d. a copy of your book 


expense. This field has unlimited room for de- 
velopment, it would seem.—AkTHUR HAWKSETT, 
sales representative St. Paul & Tacoma Lumber 
Co. (of Tacoma, Wash.), Minneapolis, Minn. 

Enclosed find $1 curreney for two copies of 
‘‘Old Homes Made New.’’—O’NEm LUMBER 
(‘o., Pomona, Calif. 

Following our letter of yesterday, we find we 
would like to have two additional copies of 
‘Old Homes Made New,’’ and enclose $1 to 
cover cost.—E S. ADKINS & Co., Salisbury, Md. 


Please send us a copy of your book ‘‘Old 
Itomes Made New,’’ for which we are enclosing 
our check for 50 cents—TURNER LUMBER Co., 
Elgin, Tex. 

We enclose 50 cents in stamps, for which 
please send us one copy of ‘‘Old Homes Made 
New.’’—J.. F. Batt Bro. LUMBER Co. (Ltd.), 
Alexandria, La. 

We are enclosing check for $1, covering two 
copies of your book ‘‘Old Ilomes Made New.?’’ 


Please find enclosed our check for $1, for 
which kindly mail us two copies of your book, 
‘*Old Homes Made New.’’—NrEw WASHINGTON 
LUMBER & MANUFACTURING Co., New Washing- 
ton, Ohio. 


Please find enclosed check for $1, for which 
send me two of your books showing plans for 
remodeling old houses——L. E. BENNER, Cam- 
field Hotel, Minneapolis, Minn. 


We enclose our check for $1 in payment of two 
copies of ‘‘Old Homes Made New.’’ Please 
send them by return mail.—CAMERON LUMBER 
Co. (Ine.), Newburgh, N. Y. 


We are herewith sending our eheck for $1, 
for which please mail us two copies of ‘‘Old 
Homes Made New.’’—RELIANCE LuMBER & TIM- 
BER Co., Tacoma, Wash. 





Enclosed please find our check for $1, for 
which kindly ‘send us two copies of ‘‘Old Homes 
Made New.’’ Please ship same to us at Green 
Bay, Wis.—BaArKER LUMBER & FUEL Co., Green 








‘(Old Homes Made New.’’—Orto B. EHLER, Will you please let us know whether you ean fur Bay, Wis. m 

app 0 2g Enelosed find 50 
We are enclosing 66 9° vaca 2 ee 

ees id Homes Made New” | 

send us two copies ae so edn 

of ‘‘Old Homes ; A . . om ¢ a ¢ e 

Made New.’? — {By James Pierson, Chicago, Fourteen-year-old High School Boy} New.’’—O. H. Pap- 

GRAY GHEMICAL pock LUMBER Co., 


ra. 


Co., Roulette, 
Kindly mail to 
us three copies of 
““Old Homes Made 
New’? at 50 cents 
a copy. Our check 
is enclosed.—Hun 
TER LUMBER ('O., 
Henry, Ill. 


Enclosed you will 
please find 50 cents, 
for which kindly 
sen(_l us your book 


“Old Homes Made 


New.’’-— BRITTING 
HAM, Reedsburg, 
Wis. 


For the enclosed 
00 cents please send 
us a copy of ‘*Old 











HEN you first came here, dad, this house was mighty fine, 
But styles have changed since then, from this old fashioned line a 
To the pretty sunlit home, where mother’d like to sit and sew, 
And not only a house, a place to live and grow, 

But a place of joy, and comfort, and beauty, too; 

Such as we might have, if the old home were made new. 


I HAVE a simple plan, that I have studied in a book, 

That shows how to take from home that old fashioned look, 
And how to add conveniences, comforts, and beauty, and joys, 
Which make it easy for mother, and nice for “Sis” and we boys. 
We'd get more air and sunshine, and the skies would seem more blue 
If we should get together, dad, and make the old home new. 


* * * * 


I AM just a plain old man, my boy, but I can see you're right, 
I know how happy mother’d be, if the kitchen were more bright, 
And we had a cozy room, a place for the rainy day, 
And the kids had a nice new porch on which to romp and play. 
Let me see it, too, 
And we'll get together, my boy, and make the old home new. 


So where is the book you spoke of 


Nokomis, Ill. 


Please find en- 
closed cheek for 50 


cents, for which 
kindly send us a 
copy of ‘Old 


Homes Made 
New.’ ’—F. L. Low- 
RIE LUMBER & FIN- 
isH Co., Detroit, 
Mich. 


I am_ enclosing 
$1, for which please 
send me two copies 
of ‘*Old Homes 
Made New.’’—L.J. 
3AKER, Cleveland, 
Ohio. 


Please mail us a 
copy of your book 
of house remodeling 

















plans, ‘‘Old Homes 
Made New,’’ for 
which we are enclosing 50 cents——RoBEyY-RosBIn- 


Homes Made scgimaiiiten 
New.’’ — Conso.i- 
DATED FUEL & LUMBER CO., Ishpeming, Mich. nish cuts to be used for local advertising pur- 
- poses.—FLAMBEAU River Lumber Co., Lady SON LuMBeER Co., Palmyra, Mo. 
Find enclosed our check for $1, for two of — smith, Wis. . 
your books ‘‘Old Homes Made New.’ ’-—GILMAN ee 


Lumber Co., Gilman, Tl. 


Enclosed find check, for which please send a 
copy of your remodeling book... WILSON LUMBER 
Co., Tremonton, Utah. 


_ Kindly send us two copies of ‘“Old Homes 
Made New.’’—ConumsBiA BuiLpers’? EXCHANGE, 
Columbia, 5.6. 


‘‘Old Homes Made New”? is really a very re 
markable little book, and has made an instan 
taneous hit with everyone to whom I have 
showed it. In the hands of the average retailer 
It will undoubtedly be a source of inspiration 
and “a great assistance toward the improvement 
In the architectural lines of thousands of homes, 
both in the cities and in country districts. <A 
very marked improvement in small home arehi 
tecture has been noticeable for several years, and 
I believe everyone now the 


posessor of a home 
of a little 


older vintage would welcome the op- 
portunity of bringing his properties more nearls 
Mm line with present day designs, could he be 
made to see and understand that these changes 
“ould in most cases be made at a very nominal 


We enclose check for $1, for which please 
mail us two of your books, ‘‘Old Homes Made 
New.’’—Ho.coms Bros., Sycamore, Ill. 

We would appreciate receiving ten copies of 
‘Old Homes Made New,’’ for which we enclose 
$5.—N. J. Braun Lumper Co., Jefferson, Wis. 


Please send me one copy of your ‘Old Homes 
Made New’? at 50 cents, showing twelve re- 
modeled homes. We may Jater order a number 
of them for our yards.—C., E. Frienp, Lawrence, 


Kan. 

Herewith enclosed is 50 cents, for which we 
would like to receive « copy of ‘‘Old Homes 
Made New.’’—SoutTuern Sasu & Door Co., 


Houston, Tex. 

Enclosed please find our check for $1, for 
which send to us here two copies of your book 
**Old Homes Made New.’’—BLAKER LUMBER & 
GRAIN Co., Pleasanton, Kan. 





Please find $1 enclosed, for which kindly send 
two of your books, ‘‘Old Homes Made New.’’ 
Mrs. Kate BeTHarD, Riverside, Il. 


Kindly send us two copies of ‘‘Old Homes 
Made New.’’ We enclose check for $1.— 
ITUNTINGTON LUMBER Co., Huntington, Ind. 


We are enclosing our check for $5, for which 
please mail us ten copies of your plan book, 
‘Old Homes Made New.’’—-CeENTRAL LUMBER 
Co., Stillwater, Minn. 


I am enclosing check for 50 cents, for which 
please mail me a copy ot ‘‘Old Homes Made 


New.’’—W. F. WESTERMAN, Rockwell City, 
Towa. 
For the enclosed check amounting to $1, 


please forward us two copies of your miracle 
book of house remodeling plans.—CHARLES 
HARBAUGH LUMBER Co., Sycamore, Il. 


Your book ‘‘Old Homes Made New’? is a 
wonderful piece of work and should be in the 
hands of dealers all over the country. It 
tuinly gives them a lot of ideas that can be put 
into use, and I am quite sure that its distribution 
would create a better demand for better looking 
homes everywhere.—BrADLEY LUMBEK ('o., War- 
ren, Ark. 


eer- 
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Davenport Felt Post-War and Farm Slumps But Continues Building— 
Retailers Got Together on Winter Construction 


The day I walked out along East River 
Street, in Davenport, Iowa, looking for the 
plant of the East Davenport Fuel Co., the 
wind was howling down around the bends 
of the ice-bound Mississippi and was whirl- 
ing sleet and snow into my face. On the 
high bluff to my left were big houses, some 
almost like castles, set in great lawns and 
looking out over the river toward Rock Island 
and the Illinois shore. Nothing much was 
visible that way, under the stormy gray of 
the afternoon, except snow covered stretches 
of ice and dimly seen fringes of trees and 
bushes on the farther shore. A few switch- 
men, muffled to the ears, were beating their 
hands together and hurrying about their 
work. Several times when a particularly 
frigid blast outlined the zone between the 
southern frontier of the b v d’s and the up- 
per reaches of the socks I was at the point 
of giving up and running for cover. Then 
I noticed a little girl of about ten, chipper 


river bank at a pretty good pitch. At least 
the grades seem respectable to a prairie 
dweller who is used to the low, rolling hills 
of the Hawkeye State. To a person accus- 
tomed to the switchbacks of the Rockies or 
to those mountain towns in the East where 
the sidewalks occasionally turn into stair- 
ways, such grades are probably beneath 
notice. I observed that most of the coal 
being delivered while I was in Davenport 
was going out behind horse teams. Old 
Dick and Molly, with their sharp shod feet, 
still have the advantage of motor trucks 
when a load has to be snaked up an icy 
pitch in an alley and through a back yard 
to the coal chute. 


Yard Finances Customers 


Mr. Beiderbecke manages two concerns in 
one, for he handles a branch lumber yard 
belonging to the H. O. Seiffert Lumber Co., 
in addition to his own organization. As we 








Vitam 


Courtesy Rock Island Lines 


Third Street, looking west, proves 


as a snowbird and nicely dressed, sitting on 
the retaining wall along a big lawn. Win- 
ter storms and zero weather had no terrors 
for her. A second glance brought the shock- 
ing information that where her woolen socks 
left off there were several inches of bare 
knee turned out to the weather! Then I 
plowed on against the wind, a little ashamed 
of my own shivers. When a person finds 
somebody else making a game of the things 
that are getting his own goat—well, write 
your own moral. 


City Built on River Bluffs 


Eventually I came to the offices of the 
East Davenport Fuel Co. and found the man- 
ager, B. H. Beiderbecke, putting his car 
under cover. Driving on the icy streets of 
Davenport, during the stormy period that 
hit all the middle West near the holiday 
time, took some little skill; for the city lies 
among the bluffs that line the big river, 
and some of the streets ascend from the 

















Davenport to be a go-ahead city 


began talking about Davenport business in 
particular and Iowa retailing in general, I 
asked about the financing of house building. 
Mr. Beiderbecke mentioned the fact I had 
already heard, that Davenport does not get 
much if any of its building money through 
the medium of the building and loan. 

“We manage our own financing,” he said. 
“So far we’ve been able to handle these 
things with our own money, and I see no 
reason why we can’t continue doing it. I 
don’t think there’s any doubt but that the 
banks would help us out if we needed help, 
but so far we haven’t had to call on them. 
We handle this matter in connection with 
the sales, and this has indeed proved quite 
satisfactory to us.” 


Loans Need Skill and Care 


I’d say, then, that Mr. Beiderbecke han- 
dles three businesses, for handling loans is a 
business in itself, even when it is done in 
connection with lumber sales. The Realm 


Campaign Last Fall 


sees no reason why this is not a happy com- 
bination when the retailer is so fortunately 
situated that he has the capital to make 
the loans. The chief reason why some re. 
tailers have not found it satisfactory is that 
they have not put the loaning branch of 
their work on a sound basis. They have 
thought of themselves primarily as lumber 
dealers and not as loan agents, and they 
have handled the loans casually and without 
arranging a systematic plan of deciding on 
risks and arranging payments suited to the 
means and income of the purchaser. But 
when such a department is well organized 
and receives the care and attention it de- 
serves, it works in splendidly; brings in its 
suitable profits in the way of interest and 
helps to make sales. A dealer who has been 
accustomed to making loans, but who has 
done it without system will do himself a 
favor by studying the principles and meth- 
ods of the building and loan and of success- 
ful realty companies. He is in the best pos- 
sible position, if he wants to use the knowl- 
edge that comes naturally to him when he 
makes the lumber sale, of finding out if his 
prospects are able to handle the loans they 
ask for. Some of the difficulties arising be- 
tween dealers and separate loan agencies 
come about because the two can not agree 
on the ability of the prospect to pay for 
what he wants. The dealer, in such a situa- 
tion, wants to make the sale. The loan 
agency wants to be sure of being paid. The 
latter takes the risk; and if he has no share 
in that risk, without quite knowing it, he 
may be influenced by his desire to make a 
sale and urge the claims of customers about 
whom he is not absolutely sure. So if the 
two functions can be combined in one office, 
the dealer is prompted to investigate a lit- 
tle more carefully. Often, too, he would 
make loans with complete confidence to cus- 
tomers who fail to convince a banker or a 
private capitalist who does not know all the 
facts which the retailer knows. If the re- 
tailer has more capital than he needs in his 
lumber business—and there are those fortu- 
nate persons—he can hardly find another 
avenue more happily situated for placing his 
money than in loans on the houses which he 
builds. His two businesses help each other, 
and the things he finds out in each capacity 
help him in the other. Men who have placed 
money in this way tell me that in ordinarily 
good circumstances they succeed in getting 
an excellent return on their mortgage money. 

The Realm doesn’t want you to think that 
the above is intended as a description of Mr. 
Beiderbecke’s business. It may be an ac- 
curate description at that; but these com- 
ments were merely sugge:ted by some of 
Mr. Beiderbecke’s remarks. The Realm’s 1n- 
formation on the subject has been drawn 
from many sources. 


Yards Give Complete Service 
Mr. Beiderbecke echoed what other deal- 
ers said, that the presence of the local mail- 
order lumber concern has little direct effect 
upon local competition aside from making 
necessary a little more complete service than 
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the yards otherwise would be required to 
furnish. It has been a matter of education. 
The catalogue men have used their regular 
service in making local sales, and the retail 
yards have been obliged to duplicate that 
service. In fact I detected something almost 
like local pride in this big corporation 
among local dealers. That statement is 
probably a little strong, and we wouldn’t 
for a minute give the impression that Daven- 
port dealers approve the principle of catalog 
sales. We don’t want to misrepresent them 
or get them in bad with their fellow dealers 
who have to meet this competition outside. 





Courtesy Chicago, Milwaukee & St. Paul 
Davenport has shown a progressive spirit in the 
construction of its fine Commercial Club 


Doubtless they would rather that this kind 
of merchandising did not exist. But it does 
exist in a flourishing form right at their 
doorsteps. Perhaps they rather expected 
that the catalog men would try to hog all 
the local business by all sorts of unfair tac- 
tics; and since the catalog men don’t do this 
the dealers may, in their relief, speak more 
kindly of their unusual competitor than they 
would if they had to meet this competition 
from a like mail-order house in Chicago or 
Minneapolis. Mr. Beiderbecke mentioned an 
unusual sale that this mail-order house had 
made in Japan. It seems that an American 
carpenter went to Japan to work. Over 
there he met another American who wanted 
a house such as he would have built were 
he living in the States. The carpenter knew 
of no other corporation in the United States 
that would care to bother with a single 
house that was to be shipped across the 
ocean, so he mentioned this company. Cor- 
respondence and a sale followed, and this 
American now has his house. 


A Veteran Iowa Retailer 

Having visited the branch yard of the 
H. O. Seiffert Lumber Co., we hurried around 
as soon as the arctic weather would permit 
to see the main plant. Here in this fine big 
yard and office we met a veteran lumber- 
man of a type the Realm likes to become 
acquainted with. H. O. Seiffert has been 
actively engaged in lumber retailing in Iowa 
for 55 years. He is 79 years of age, in per- 
fect health, and every day he comes down 
to the office, where he engages actively in 
the management of the business. He has 
not spent all his business life in Davenport, 
and he still owns yards in various places in 
Iowa where formerly he was in active 
charge. His son, Otto H. Seiffert, treasurer 
of the company, is associated with him in 
the management of the various yards. 
_ The main yard of the Seiffert company 
In Davenport is rather centrally located for 
deliveries to all sections of the city. It cov- 
ers two acres or more of quite valuable real 
estate, and is excellently arranged for han- 
dling and loading out stock. The trucks 


make a circuit and get any required stock, 
and they get it out from under cover, too. 

There is a storage yard along the rail- 
road tracks where a certain amount of low 
grade lumber is piled in the open; but with 
this exception all the merchandise handled 
is stored under roof. ‘There is room on the 
Seiffert siding to spot about twenty-five 
cars; and with the compact arrangement of 
the yard and the easy unloading facilities 
it is an easy guess that stock can hardly 
come in fast enough to get demurrage to 
piling up. At the end of the yard opposite 
the office are the big coal bins and the ga- 
rage. The office itself is a handsome brick 
structure, very commodious and well ar- 
ranged for the business of operating a re- 
tail yard. 


Felt Slump, But Doing Well 


The younger Mr. Seiffert told me that 
Davenport is a fine retail center; a city that 
grows steadily and that has a wide-awake 
people living in it. The city feels a little of 
the slowing up that the Mississippi Valley 
as a whole has suffered. A city is a part of 
its general territory and is tied to its region 
by a multitude of commercial ties; so Dav- 
enport has slowed up a trifle along with the 
rest of Iowa. The Tri-Cities felt it, too, 
when the Federal Government reduced the 
working force of the big arsenal on the 
island out in the river. During the war 
this plant employed 12,500 people, all pretty 
well paid and all ready spenders. That 
huge payroll was distributed pretty 
promptly among the merchants of Daven- 
port, Rock Island and Moline. At present 
the arsenal employs about 500. Naturally 
this reduction made a difference in the 
amount of cash flowing around. Nobody 
wants a war to go on in order that war 
workers’ salaries may be spent. In the long 
run it’s a losing game, even for those com- 


throughout the year. Last fall they all got 
together and launched some advertising, 
urging people who expected to build to do 
it in the winter time. All around town are 
to be seen the placards put out last fall, ad- 
vising prospective builders to put in the 
foundation at once and then build all winter. 
They tell me that this campaign got some 
results. It isn’t a thing that can be popu- 
larized in one season. The long course of 
building habit has educated most Americans 
to think that warm weather is the only time 
to build. Undoubtedly it is the best time 
to build if labor is available in adequate 
quantities. But it isn’t always available; 
and when the rush of summer building is at 
its height a lot of men hire out as carpen- 
ters, some or all of them with union cards 
too, who are not very good at the job. Some 
jerry building gets done in spite of the best 
efforts of contractors. Customers press to 
get done, and the contractor in despair is 
ready to hire anybody who wears overalls 
and brings a hammer and saw with him. 
But it will take several years to get the 
new idea established. When some man in a 
given neighborhood takes a chance and has 
his house built in the winter months, his 
neighbors will watch results with interest. 
His luck, good or bad, will have its effect. I 
think Davenport dealers hoped for bigger 
immediate results, but they seem fairly well 
satisfied with the way the matter is start- 
ing. The effect of their advertising probably 
will be felt more strongly next fall than last. 


Farmers Good Winter Prospects 


While writing this stuff we happened to 
look out of the window and saw a farmer 
hauling a fair sized load of lumber home. 
He was muffled into a round ball in a big fur 
coat, and his handsome team of Belgian 
horses was trotting along in evident eager- 
ness to get into the stable they knew was 
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Courtesy Rock Island Lines 


Central Park, Davenport, shows civic appreciation of natural beauty 


munities where the money is spent. But 
there had to be a little readjustment to 
meet the new conditions when the munition 
makers drifted away to find work elsewhere. 
But even allowing for these striking things 
that affected local prosperity, Davenport 
seems to be doing well enough. Houses are 
being built and will be built; or they will be 
when the weather permits. 

This reminds me of a campaign that the 
local dealers have carried on with some suc- 
cess in order to spread building activities 


waiting at the end of the trip. The wheels 
were creaking and singing over the frozen 
snow. We’d like to know what he is build- 
ing. The weather is too bitter for much out- 
side construction, so we guess he is working 
at some repairs or a little remodeling job 
inside the barn; putting a new lining in the 
horse barn so his pets won’t kick the siding 
off in their playful moments, renewing 
floors, partitioning off a hog house into far- 
rowing pens or the like. Such work is a 
little hard to do in winter in unheated build- 
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ings, but it can be done, and the farmer has 
the time to do it during the months when 
field work has been suspended. We don’t 
know whether a little advertising would 
bring in such sales or not. It might, espe- 
cially in those country neighborhoods where 
dealers know their farmer customers are 


News and 


Dealers Join in Big Ad. 

HOISINGTON, KANn., Jan. 19.—The Wildgen 
Lumber Co. and the 
jointly started the new year out with a bang, 
in the form of a full-page advertisement in the 
local newspaper, headed ‘‘New Year’s Resolu- 
tion—Make It Your Goal in Life to Own Your 
Own Home.’? 

At the top of the page appears an attention 
getting illustration of a determined looking in- 
dividual pointing at the home which he is re 
solved shall be his before another year rolls 
around. The body of the advertisement presents 
cogent reasons from the individual and com 
munity standpoints why home owning is desir 
able, and closes with the statement ‘‘We have 
plan books for all styles of houses and furnish 
free estimates on building costs—start planning 
your own home today—we will help you.’’ The 
advertisement is signed by the two companies. 


Taking a Personal Inventory 


That lumbermen ought to take inventories of 
themselves as well as of their stocks, is the con 
viction of H. W. Wilbur, of the Wilbur Lumber 
Co., West Allis, Wis. 

He suggests a few of the points on which Jum- 
bermen might well check up to see where they 
stand, as follows: 


surton County Lumber Co. 


Credits 


Have T been too lenient about credits? Most 
Jumber dealers are, suilding materials are too 
often sold without the dealers first securing full 
and complete information as to the customer’s 
ability to pay and the exact time stipulated for 
payment 

Meager Profits 

Whai was the reason for small profits? Were 
riail prices too low? If the margin is not suf- 
ficient to cover all overhead and expenses and 
permit a reasonable profit, was it my competitor’s 
fault or my own? Too many dealers put the 
blame on the competitors for short margins when 
really the dealer himself is partly at fault. It is 
easier to meet the other fellow’s price than it is 
to meet him occasionally face to face and man 
to man. There is nothing that will improve busi 
ness relations like a friendly feeling toward com 
petitors. Have you been friendly? 


Turnover 

Profits made by lumber dealers in large cities 
are mainly due to frequent and quick turnover. 
The prices are low and margins small. The vol- 
ume of business saves the day. Many large city 
dealers turn over their stocks eight to twelve 
times during the year. In small communities it is 
not always possible to turn stocks this often. 
Therefore purchases should be made in the smallest 
quantities possible. 

Pooled Buying 


This cannot be done on some items of lumber 
unless the dealers in the same town or near by get 
together and buy pooled cars of lumber, roofing, and 
other materials. Where dealers are friendly and 
considerate this is being done more and more. 
Often purchases are made in quantities which 
will last from six months to a year. Perhaps 
this is done to make a slight saving in the price. 
It is often better to pay a bit more and buy often. 
Goods become stale, dirty, and deteriorate if kept 
on hand too long. And it ties up a lot of money. 
Of course, staple items that move regularly and 
in good quantity should be stocked in larger quan- 
tities 

Courtesy 

Real courtesy is often lacking in some lines of 
business. From observation it can be truly said 
that many lumbermen lack this requisite. Very 
few merchants are discourteous, but many fail 
to go out of their way to please customers. 
Courteous treatment does not only mean serving 
the customers to complete satisfaction, but the 
general attitude and the facial expressions that 
are pleasing should be inculeated in dealers and 
their employees A blank look on the faces of 


neat and careful men who like to keep their 
farm equipment up. If farmers can be got 
into the yard, or can be met personally in 
any other way during these cold months, the 
opportunity presents itself to find out what 
they’re thinking of building. A little help 
of the right kind offered now will hurry up 


the process of inducing them to think of the 
matter seriously. Even in those places 
where farmers are supposed to be too hard 
up to build anything, there are those who 
are exceptions to the rule. It’s important 
to get into touch with them in some way or 
other. 


usiness Ideas for Retailers 


clerks and salesmen in Jumber offices is very 
noticeable, This is particularly true in smaller 
offices where one or two persons do the clerical 
work as well as attend to the wants of the cus- 
tomers. Everyone likes to walk into a store and 
be waited on immediately. Delay in service is 
readily countenanced when the sales force is busy 
with other purchasers. It seems to be a habit with 
lumber yard bookkeepers to want to finish adding 
a column of figures while the prospective cus 
tomer waits for them to do it. And there is 
nothing so detrimental as having customers wander 
around the yard looking for somebody to wait on 
them. It sure does knock business 
Get Out of Ruts 

So, lumbermen, let’s take a psychological in 
ventory. It's pretty hard to change habits and 
difficult to get out of mental ruts, but it costs 
nothing to do it. Many a merchant goes plodding 
along in the same old way without ever stopping 
to consider a change of mental attitude. 
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Artist’s Idea of Lumber Business 
Jo. W. Matlick, of the Matlick Lumber & Coal 


, 
(o., Kahoka, Mo., sends to the AMERICAN LUM- 
BERMAN a local artist’s conception of the retail 
Jumber business as follows: 

A lumber dealer must ‘plank’? down his money 
even if he does get his “board.” He can’t sit 
around and “pine” when business is bad. If he 
sells coal he is in a “black” business, but even 
though the coal business is “slack’’ he should 
treat his customers ‘‘white.’”’ He must “nail” the 
cash, or there may be a “plaster”? on his yard. He 
ean “shingle” his own hair. If you would stucco 
your house he will make a ‘‘dash” for the ‘‘gate.” 
There are no waits around the yard. Nobody waits 
but the sash “weights.” He never wears a “tile” 
hat only when he goes to “cement.” The glass 
business is always “putty”? good. You can’t rub 
his ‘fir’? the wrong way. He keeps clean ‘“‘slate’’ 
and tries to get to the top of the “ladder” and it 
is hard to ‘floor’ him. 


Coupon For Developing Prospects 

How to get in touch with prospective pur 
chasers of building material is a perennial 
problem of the dealer who believes in going out 
after business instead of waiting for it to walk 
in through the office door. On this page is re- 
produced a very comprehensive coupon which a 
live lumberman, who believes that newspaper 
advertising can be made to produce direct re 
turns in the way of digging up prospects, has 
prepared to run in connection with his news- 
paper advertisement. The dealer referred to is 
Arthur Wylie, manager Elwood Lumber Co., 
Elwood, Ind., who has recently worked out this 
coupon form, with the idea of making it cover 
as many as possible of the potential sources of 
business. All the prospect has to do is to check 
the particular item in which he is interested and 
mail it to the company, which will then send 
information, and of course also will follow up 


the lead thus developed. This coupon not only 
is to be run at the bottom of all the firm’s news- 
paper advertisements, but will also be printed 
on post cards which will be enclosed with the 
firm’s house organ and all other mail matter 
sent out. 


Meeting Mail Order Competition 

‘fAny local merchant has one big advantage 
over any mail order house. People like to see 
what they are getting before they part with their 
money. They like the personal service. That is 
an advantage that no system of merchandising 
ever can take away from the independent mer 
chant. ?? 

Thus speaks W. H. Waples, of Lynden, Wash., 
who in that town of only 1,200 population has 
during the last few years built up from a very 
small beginning, a department store business 
with sales amounting to nearly a half-million 
dollars annually. His business philosophy, espe 
clally with regard to mail order competition, is 
equally applicable to lumber retailers. 

Many merchants, said Mr. Waples, are perpetu- 
ally knocking the mail order dealers, with no 
results except to injure their own busimess. ‘Telling 
customers that the mail order houses sell inferior 
goods, as well as the thread-bare arguments that 
they pay no local taxes, and that people should 
trade at home through a spirit of loyalty to the 
home merchant, is the bunk, and the merchant 
himself knows it. He knows, too, that he buys 
where he can do so to the best advantage, and the 
people of his community are entitled to do the 
same, 

We approach the problem from an entirely dif 
ferent angle, We have carefully studied the 
methods and policies of the mail order houses, 
and we play with them at their own game. Our 
customers know that we sell just as good mer- 
chandise ag the mail order houses, and that we 
sell for the same money. They know, moreover, 
that we are just as willing as any mail order 
house to adjust differences and to make good on 
anything that we sell, 

We regard oursclyves as our community's agent 
its official buyer— and realize that it will employs 
us in that capacity just as long as we do a ood 
job and no longer, and that only as we serve will 
we grow and profit. 

SAAB REAaEEE 


Sees Prosperous Year for Rural Yards 


Decatur, Ibu, Jan. 19.—*‘Lumber yards in 
the rural communities whieh have been pretty 
hard hit during the last four or five years but 
which went through 1924 with improved reve- 
nue and enjoyed a little spurt during the last 
six months, thanks to increasing produce prices, 
are facing a prosperous 1925,’?? W. J. Huff, 
president W. J. Huff & Son, declared in a recent 
interview. ‘‘If you take a drive into the coun 
try you’ll see many new roofs being put on; 
farmers are planning to build or repair barns, 


If interested, mail this coupon, and receive valuable building information. 





helps checked as follows: 


Work | | Breakfast Nook. 
NAME 


Elwood Lumber Co., Elwood, Ind: Mail me, without cost or obligation, building 
| | Details of your Special Architectural Service through 
National Builders Bureau on New or Remodeling Work | | Your Book of ‘‘Modern Homes, 
4 to 8 Rooms | | Curtis Co’s ‘“‘Better Built Homes,”’ 4 and § rooms (| | Curtis Co’s ‘‘Better 
Built Homes,” 6, 7 and 8 rooms in Colonial, English and Western types. | | ‘‘Monthly 
Style Sheet’’ of The Architects’ Small House Service Bureau of the United States, 
showing 5 New Home Plans each month | | New Book of Summer Cottages | | New Book 
on Remodeling Old Homes | | Book of Latest Barn Plans| | Book of Newest Garage Plans 
| |Book of Hog Houses, Poultry Houses, and other Farm Buildings. 
I am interested in making improvements checked as follows: 

[| | Re-Roofing [ | Re-Painting {| | Pergolas, Trellises and Ornamental Fences | | Modern 
Windows and Exterior Doors | | Hardwood Floors | | Red Cedar Closet Lining _ Inter- 
ior French Doors | | Mirror Doors { |Colonnades | Kitchen and Dining Room Cabinet 





ADDRESS 
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tool sheds and outbuildings and this renewed 
activity will be a great help to business.’’ City 
jumber yards have kept up pretty well in the 
period of depression, Mr. Huff said, but farm- 
ing communities have done practically no build- 
ing for years. 

The annual meeting of the yard managers and 
salesmen of the Huff company was held last 
week with a business session in the downtown 
office in the Millikin Bank Building and a lunch- 
eon at the Decatur Club. Among those present 
were Mr. and Mrs. J. B. Owen, Stonington; Mr. 
and Mrs. Edward Dunbar, Blue Mound; Mr. and 
Mrs. Fred Wood, Lovington; Mr. and Mrs. 
Russel Larrick, Forsyth; Mr. and Mrs. Van Coff- 
man and Mr. and Mrs. B. F. Huff, Cerro Gordo: 
Mr. and Mrs. Earl Evans, Atwood, and Mr. and 
Mrs. Lindley Huff, Decatur. 


Retailer Gives ‘Fellowship Dinner’’ 


FINDLAY, OHIO, Jan. 19.—The Findlay Lum 
ber Co. recently gave a ‘‘fellowship dinner’’ to 
its employees and the local contractors and 
carpenters. The feast, which consisted of roast 
chicken, roast rabbit, with vegetable courses 
and other ‘‘trimmings,’’ was served in the 
company’s office building on West Sandusky 
Street. After the meal cigars and candy were 


passed around and a general good time was had. 
There were several musical numbers and im- 
promptu talks were given by several of those 
present. A spirit of enthusiasm was manifest, 
and it was felt that the dinner helped to cement 
friendly relations between the company and its 
employees, as well as with the local contractors 
and carpenters who were its invited guests. 
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Lumber Concern Reeélects Officers 
DAVENPORT, Iowa, Jan. 19.—The Cloquet 


Lumber Co.’s annual meeting was held last week 
in the Lindsay & Phelps Lumber Co. offices in 
the Lane Building and attracted several out-of- 
town officials of the concern. R. M. Weyer- 
haeuser, Cloquet, Minn., was elected vice presi- 
dent to succeed J. E. Lynds, Los Aygeles, Calif., 
whose sudden death last summer was a great 
shock to his business associates and friends. 
Other officers were reélected as follows: Presi- 
dent, Harry Hornby, Cloquet, Minn.; vice presi- 
dent, R. M. Weyerhaeuser; secretary, Fred 
Wyman, Davenport; treasurer, Henry Stephens, 
Cloquet. 

Other officials of the company who attended 
the meeting were Jules DeLesceaille, Cloquet; 
George Withey and Louis Shaw, St. Paul, and 
Edward 8. Lyons, Los Angeles. 


Four Companies Hold Annual 


Rock ISLAND, Iuu., Jan. 19.—Directors and 
executives of the four companies representing 
the Weyerhaeuser & Denkmann lumber interests 
held their annual meeting at the Rock Island 
Club last week and elected officers for the year. 
The Weyerhaeuser & Denkmann Co., the Rock 
Island Lumber & Manufacturing Co., the Rock 
Island Sash & Door Works and the Rock Island 
Lumber & Coal Co. comprise the four concerns 
with directors and officers associated in di- 
recting the operation of the lumber interests. 

The officers of the companies were elected as 
follows: 

Weyerhaeuser & Denkmann Co.—F. C. Denk- 
mann, president; J. P. Weyerhaeuser, vice presi- 
dent ; KE. P. Denkmann, secretary, and T. B. Davis, 
treasurer. 

Rock Island Lumber & Manufacturing Co.—John 
P. Weyerhaeuser, president; E. Denkmann, vice 
president; F. C. Denkmann, secretary and treas- 
urer; A. B. DuVon, assistant secretary and treas- 
urer, 

Rock Island Sash & Door Works—F. C. Denk- 
mann, president; J. P. Weyerhaeuser, vice presi- 
dent; Charles Esplin, vice president and treasurer ; 
Arthur C. Hansen, secretary and assistant treas- 
urer. 

Rock Island Lumber & Coal Co.—F. C. Denk- 
mann, president; J. P. Weyerhaeuser, vice presi- 
dent; E. P. Denkmann, secretary and treasurer. 


Lumber Firm Holds Annual Get-Together Convention 


OMAHA, NEB., Jan. 19.—On Friday, Jan. 16, 
the ‘‘annual get-together convention’’ of the 
C. N. Dietz Lumber Co. and subsidiary com- 
panies was held at the general offices at Omaha. 
At the morning session O. W. Dunn, secretary 
and general manager, welcomed the members 
of the organization and explained the purpose 
of these annual meetings, the first one being 
held eleven years ago. Mr. Dunn then read a 
paper on the outlook for 1925 and predicted 


manship. Mr. Rivett has been with the company 
since 1905, 

M. EK. Dillehay gave the results of some ex- 
periments he had made at his yard at Gering, 
Neb., in regard to cost finding. He explained 
clearly that much could be gained by studies 
along this line, and that in many instances, ex 
penses could be materially reduced. 

Victor White, connected with the company 
since 1886, and who has charge of the retail 








THE THREE IMPORTANT THINGS— 


In business are Service, Honesty and Intelligence. 

In love are Frankness, Generosity and Chastity. 

In government are Justice, Opportunity and Freedom. 
In a home are Authority, Fidelity and Forgiveness. 

In religion are Reverence, Morality and Conviction. 

In character are Self-respect, Honor and Constancy. 
In success are Diligence, Adaptability and Integrity. 








that in the middle West there was «a general 
feeling of optimism; that the tide had turned 
and that he looked for a steady, but moderate 
improvement in the lumber business in the 
rural districts. As far as the cities and larger 
towns are concerned, business has been very 
good for the last two years, but possibly now 
the housing shortage has, in a large measure, 
been overcome. Business for 1925, in the larger 
points, might show some slight decline. A gen 
eral poll of all of the members wis then taken 
and individual expressions were obtained on the 
prospect for business this year. While opinions 
differed somewhat, according to the locality, 
the general opinion was that the retail lumber 
business was on the upgrade. 

O. ©. Walt, sales manager and an employee 
of the company since 1905, who has recently 
returned from a trip to the mills on the Pacific 
coast, gave an interesting line on market con 
ditions from the millman’s viewpoint and the 
probable turn of the market for the next two 
monthis, 

Essential Factors in Making Sales 


H. LL. Rivett, president Rivett Lumber & Coal 
Co., one of the Dietz subsidiaries, gave a most 
structive talk ‘on salesmanship, which was 
illustrated with charts, visualizing the various 
essential factors in making sales. He stressed 
particularly the feature of consulting the cus- 
tomers’ best interests, as well as that of the 
sellers. THe touched on the philosophy of sales- 


coal department, brought out in his paper the 
great importance of personality in business; not 
only among the salesmen, but of everyone con- 
nected with the organization, no matter what 
his position. 

Following Mr. White’s address, all of the 
members had luncheon at the Chamber of 
Commerce, 

Assisting Buyer to Finance Building 

The first subject taken at the afternoon ses- 
sion was ‘Should Lumber Dealers Finance 
Suilding?’’? by W. W. Carmichael, manager of 
the city sales in Omaha, and with the company 
since 1889. Mr. Carmichael showed the ad 
vantages and, in some instances, the nice 
profits which were realized in assisting the 
buyer to finance his building, and then brought 
out the disadvantages. The high spot seemed 
to be that no retailer should attempt to extend 
his activities in this line, unless his finances 
would easily permit it. Another special point 
brought out was that a certain amount of build- 
ing was financed by lumbermen, unintentionally. 

H. B. Huston, who has represented the com 
pany as a traveling salesman since 1912, gave 
a talk of particular interest to the salesmen on 
the subject, ‘‘Quality and Service More Im- 
portant Than Price.’’ 

Andrew Anderson, now auditor for the com- 
pany, but who started in as an office boy in 
1898, took as his subject ‘‘Analysis of Ex- 
pense,’? and emphasized the importance of 


analyzing in detail the expense. C. D. Loner- 
gan gave the organization the benefit of his 
exhaustive study of mechanie’s liens, more 
especially with reference to the Nebraska law. 

““Advertising Budget,’’ was the subject dis- 
cussed by W. F. Sweet, who has been connected 
with the company since 1905. It was generally 
agreed that every yard should set aside a certain 
percentage of its sales each year for advertising. 
While there seemed to be no dissenting voice on 
the importance of advertising and the eare and 
attention which should be given to it, the sug- 
gestion was made that the setting aside of a 
budget was another feature that helped to get 
the best results. 

Informal discussion was then had on discounts 
to contractors, trucks vs. teams, turnover, credit 
ratings, cost of distribution and why we don’t 
realize more business on inquiries. 

The meeting then adjourned for dinner at the 
new Elks Club and later attended a theater 
party at the Orpheum. One added feature of 
the printed program at this year’s meeting was 
a list of the officers, managers and salesmen 
present, with the year that they associated 
themselves with the organization, commencing 
with C. N. Dietz, who founded the business in 
1880. This list showed quite a number of names 
with twelve to forty years service to their credit. 


Advocates Monument to Lumberjack 


MINNEAPOLIS, MINN., Jan. 20.—The erection 
of a monument to the most picturesque figure 
in the story of the making of Minnesota-—the 
lumberjack was advocated and urged by 
Wright T. Oreutt of Minneapolis, in a paper he 
read last night—‘‘ The Minnesota Lumberjack’? 
—before the seventy-sixth annual meeting of 
the Minnesota Historical Society at St. Paul. 

Mr. Oreutt called attention to the faet that 
a bronze statue of a cowboy is being erected 
on the Capitol grounds at Austin, Tex., to im- 
mortalize the memory of the dashing figure of 
the southwestern plains, and urged it would be 
equally fitting to erect on the grounds of the 
Minnesota State Capitol a statue of a typical 
lumberjack. 

‘“The cowboy is not more typical of the cattle 
industry of the western plains than is the lum- 
berjack of the lumber industry of Minnesota 
and the Northwest,’? Mr. Oreutt said. 

In his paper he reviewed the great progress 
of the lumber industry in the earliest days and 
the subsequent decline, through denuding of 
the forests. The part played by the homely 
cowboy was woven into the romantic story of 
the great industry which has left its impress 
everywhere in this territory and has made the 
Twin Cities one of the great lumber distribu- 
ting centers of the entire nation. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Jan. 19.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
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Softwoods: Production Shipments Orders 
Week ended: 1925, Jan. 10; 1924, Jan. 12— 1925 24 1925 1924 1 
Southern Pine Assoc ‘iation Ee ET CPE Sto, tae 73,067,016 67,566,909 65,397,641 72,389,952 65,312,349 89,488,128 
West Coast Taumbermen’s: ASSOCIATION. ..<.cccsceccccecvensvccesees 96,939,008 90,889,452 80,903,540 87,400,898 79,252,902 107,753,174 
Western Pine Manufacturers’ Association... .....cccscecsvcecscce 15,016,000 15, 935,000 26,267,000 24'965,000 22,133,000 29,575,000 
*Californta White & Sugar Pine Manufacturers’ Association...... 2,978,000 3,599,000 7,800,000 4,669,000 6,301,000 5,977,000 
Catitornia BMedwood ASSOCIOUON «6.6 é65sc icc ovis oeectbuu oe esse 0b owes 8,129,000 7,417,000 6,461,000 6,157,000 11,914,000 8,909,000 
Ort COPOUNR: FING BBSOCIBTION 6 ocx 0: 66:0 6.d'015. 6 010.6:4.0'0 6.0 40.2 40 060,00 6,514,578 6,103,161 7,133,181 6,903,784 4,639,700 11,289,763 
Northern Hemlock & Hardwood Manufacturers’ Association;.... 5,720,000 3,743,000 4,035,000 2,096,000 2,974,000 2,319,000 
Northern Pine Manufacturers’ Association...........cecececeeecs 5,357,000 6,496,100 8,186,600 7,004,800 8,888,000 6,498,000 
a IN cn arcs cierierceinceesvodstiaaecbae 213,720,602 201,749,622 206,183,962 211,586,434 201,414,951 261,809,065 
Two weeks: 1925, Dec. 27 to Jan. 10; 1924, Dec. 29 to Jan. 12— 
PICEA ATI SAIN ION 5 o's io 5 a.5 9 B'S oss aes sed bak a6 ese eD 127,440,922 122,342,424 115,186,846 134,525,184 112,329,564 148,756,224 
West Goast Lumbermen’s ASSOCIATION... .....cccccvcccccccccsvecces 153,907,420 151,059,924 158,352,732 158,380,935 139,403,566 183,939,910 
Western Pine Manufacturers’ Association. ........sccscoscesssses 26,226 ,000 22,583,000 45,849,000 36,505,000 44,029,000 48,500,000 
*California White & Sugar Pine Manufacturers’ Association..... .~- _5,415,000 5,146,000 12,611,000 12,467,000 10,900,000 14,953,000 
RTEOrNIA. ROGWOOd ABPOCIREION oo ico 6.0:6:bis.00'os 065.0% swine ube ceewisiss 13,442,000 12,293,000 10,774,000 12,532,000 17,143,000 13,319,000 
mort Caroling PING ABGOCIAUION « «soon c:ss0 0s 0.5.6009 850044056900 60% 9,853,848 8,049,612 10,547,189 9,432,948 8,081,760 18,139;900 
Northern Hemlock & Hardwood Manufacturers’ Associationf.... 12,202,000 7,925,000 8,759,000 5,539,000 7,060,000 7,662,000 
Northern Pine Manufacturers’ Association......cccccscsecccccsece 10; 673, '000 12,579,900 14,958,100 12,460,000 13, ‘469, 000 11,186,000 
a ED TI 5 56564 NS 56 EWEN ODS SSESEOESER ESD ES ONES ED 359,160,190 341,978,860 377,037,867 381,842,067 352,415,890 446,456,034 
*Represents 27 percent of cut in region. {Includes hardwoods and soft woods. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Jan. 17.—Direct sales of Douglas fir from Jan. 5 to 10, inclusive: 
—-Sales—— Prices —— ——Sales—— Prices 
V. £ flooring No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
BS), duck ep aeNouameewasent 8 31,000 5 $56.00 $51.00 $ 5.00 NOs. 2 ANG "PEUECR ss t:000 sea 56 404,000 8 $37.00 $31.00 $ 6.00 
No. 2 etipeh eatin cane pewee 54 281,000 8 49.00 41.00 8.00 PEGE: -iaibnccs vobbubeuausinaus 25 209,000 6 32.00 25.50 6.50 
PE ES ena scttbes neds concn s Kean 30 128,000 8 35.00 28.00 7.00 Cc , No. 1 $1S ‘ P 
S. g. flooring- a a 2 ; 
4” No. 2 and better......... 24 129,000 6 36.00 26.00 10.00 8-10" eae e ee eees seen cere eeees 42 323,000 8 20.50 16.50 4.00 
<i ee eee 17 127,000 6 26.00 22.00 4.00 Mia. sraerss sis etnies 0b bforaierarelcie 6 nlaie a eis 14 84,000 4 20.00 17.00 3.00 
GS” No. 2. and better.......... 14 45,000 4 40.00 35.00 5.00 Dimension— 
_ Bo veeecee ee eeeeeeeeees 9 26,000 5 33.00 28.50 4.50 a a S| re ae 85 310,000 6 18.50 15.50 3.00 
Stepping — Es nipalcegeneomeezeeed 3 229,( 20.50 5 
No. 2 and better............. 12 46,000 = «&§~—S(«67.00 60.00 ~—7.00 > as <= wm t ae we fa 
Finish— IB? eee e eee e cece ee eeees oe 23, go z : 
BO" asso sseeeeecescesceees " opi: 2 to were ee ea ee 
Casing and base... ..ccesecr 8 20,000 3 65.00 63.00 2.00 26-39? 5 10,000 4 25.50 22.00 3.50 
elie. “ae BREE Ao vn enenenrs f : i 
No. 2 And. Detter. ...<s.00s08 48 277,000 12 33.00 24.50 8.50 Lath— ° 
No. PT ere eer 16 133,000 8 24.00 20.00 4.00 BUY cesccciceee'e ee eeceseene sone 39 202,000 6 3.95 2.95 1.00 





Southern Pine Price Averages for Six Months 


ALEXANDRIA, LA., Jan. 19.—The Alexandria District Lumbermen’s Exchange has compiled the following monthly average sales prices (selected 
from « complete list) for the second half of 1924: 


July Aug. Sept. Oct. Nov. Dee. a July Aug. Sept. Oct. Nov. Dec. 

Flooring, 1x3-inch, B&better, Partition, 34-inch, B&better... 40.81 40.97 40.43 42.75 44.83. ..... 
SN SUPNUNEED os: aleve ais rordin atelelate $70.93 $73.40 $74.38 $74.70 $70.93 $78.93 Fencing, No. 1, 1x6-inch....... 34.09 35.12 36.06 34.99 37.06 37.08 
MN EMU os nia os Sw ands wie oie le 48.26 48.69 49.83 50.18 51.21 54.07 Shiplap, 1x8-inch, No. 1....... - $1.68 32.96 33.72 33.69 34.56 35.39 

Flooring, 1x4 inch, B&better, Long joists, »78-foot i Seveasuge tg egy a 32.98 34.27 34.66 37.03 35.71 38.04 
DI SEPEOREED «4.4 -rk pid ieintalg a ereiere 67.12 67.00 66.89 69.21 69.75 69.66 ae nsion, 2x4-inch, 16-foot, ae ee, Wee 
BER SEA. 2 dia ccke cia sea ca ee tac00 ue2e 2563 822200 42:26 62595258 jo PO. © scervcsees vaya erases 25.35 26.37 27.87 27.76 28.98 30.07 

Bevel siding, %-inch, B&better.. 32.24 28.00 ..... SOI00: wees sewers No J ces secre cee eeeeeeees SV69 22.75 23.77 23.91 23.18 26.03 

Ceiling, %-inch, B&better...... 82.91 33.99 34.32 35.36 35.96 37.19 Car material— ’ - 

Finish, surfaced, B&better, Siding, 4- & 6-inch, 9-foot, - 42.32 40.91 48.25 44.23 45.72 50.97 
LS RENE 49.58 50.36 50.61 50.09 51.16 52.81 Mek. x. i! we 35.25 39.42 
To ee ere e ae a mere 50.88 51.2¢ 51.26 50.36 52.15 53.04 Lining, No. 21, 16-foot....... 0066s 43.3 3: 3 45.00 42.00 She aera aceien 46.33 

Drop siding, B&better.......... 37.99 39.31 40.51 39.83 41.47 44.69 Decking, 2-inch, 9 & 18-foot, No.1 26. 50 30.00 29.00 32.87 «secs 35.00 





California Pine Sales 


SAN FRANCISCO, CALIF., Jan. 17.—For the 
period Jan. 1 to 10, the California White & 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics for the 


Western Pine Summary 


PORTLAND, OrE., Jan. 17.—The Western Pine 
Manufacturers’ Association summarizes as 








follows reports for the week ended Jan. 10 
from thirty-five member mills: 
Percentages of 


Ship- 
Production— Cars} Feet Cut me nts 
Normal i 31,825 ,000 
Actual 15, 016, 000 
Shipments 1,001 26,026,000 174.93 
Local deliveries = 241,000 
BURL qaccke dara "26,267,000 
Orders 
Canceled ... 54 1,404,000 
NOWF cis os 842 21,892,000 147.40 84.26 
On hand.... 4,854 126,204,000 


7Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-one identical 
mills were 92.51 percent of those of previous week, 
showing a decrease of 1,638,000 feet. 


North Carolina Pine 


NorFOLK, VA., Jan. 19.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-six mills for the week 
ended Jan. 10. 











Percentage of. 
Production Ship- 


Production— Feet Normal* Actual ments 
Actual 7,602,362 70 ine ene 
Normal 10,920,000 = aren sis 

Shipments 8,125,159 165) 107 ie 

Orders ...... 4,865,700 45 59 60 


*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 
As compared with last week, there has been an 
increase in orders of 40 pe reent ; last week there 
were reports from forty-two mills. 





weeks ended as shown, and comparative periods: 


1925— Production Shipments Orders* 

BRM SOT asikwee sus 7,364,000 6,956,000 3,445,000 
1924— 

0 ORE 4. Sane 4,288,000 4,468,000 5,411,000 
1924— 

SAM, Osenssnewee 4,172,000 5,094,000 7,028,000 


{Thirty-two mills. tThirty-five mills. 

*Orders booked during the week ended Jan. 3 
were 53 percent under production, and shipments 
were 6 percent under production. 





Columbia River Shipments 


PORTLAND, ORE., Jan. 17.—According to fig- 
ures compiled by the Columbia River Loggers’ 
Information Bureau, during 1924 nearly one 
billion feet of lumber was shipped from Port- 
land, and points below Portland that clear 
through the port of Astoria, near the mouth of 
the river. A summary of the bureau’s figures 
is as follows: 


From 
Astoria 

From From and 
To— Astoria Portland Portland 
California. ... 6s 244,714,227 118,430,000 363,144,227 


Atlantic seaboard 45,809,804 116,296,921 162,106,725 


Total domestic. 290,524,031 234, 726,9 921 525,250,952 
Foreign ports... 92,188,552 312,183,690 404,372,242 


382,712,583 546,910,611 929,623,194 





Grand totals.. 





Sugar Pine Manufacturers’ Association reports 
as follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1&2 clr.. 64,000 No. 1 ........ i pe 
C select ....... 327,000 No. 2 ........ 348, i 
D select ....... 207,000 No. 3 ...-..-- -2 Tola0 
No. 3 clear.... 261,000 No, 4 ........ a0 
Inch shop ..... 49.000 No. 1 dimen... 450,000 
No. 1 shop 361,000 No. 2 dimen, 3,000 
No. 2 shop..... 553,000 Form stuck... 3,000 
No. 3 shop..... 490,000 Timbers ....... 5,000 
Shop, short 25,000 Lin. ft. 
Shop, stnd..... 32,000 gitewed Seed - 
Panel, 5/4 and BESO. ..ccés 65,000 
up, all widths 1,000 DS aeteieaPics 68,000 
Sugar Pine EP cecavasesoer 155,000 
Nos. 1 & 2 clr.. 442,000 iene 
CS BOIGCE .c.a:aaec 269,000 c : ee 
D select ....... ee 
No. 3 clear.... 192.000 o'r Riseeeee 3,0 
Inch shop...... ie ee 
No. 1 shop Apcces 295,000 all Bo Etat 75,00 
No. 2 shop..... 293,990 ‘Ties & timbers 25,000 
NO. 3 SROD.<...+ 375,000 rt 
INOB..1 & 2 elr,, ee = 57 000 
Sings 6... 8,000 ustralian . 157,00 
No. 3 clr., stnd. 38,000 Box 
Shop, stnd..... 109,000 Mix, pine— 
White Fir 4/4 idths 50,000 
/4, all widths 
gues ae ae ,000 8/4, all widths 75,000 
No. 5/4 & 6/4, all 
wey ay 91,000 widths ...... $48,000 
nesst ant: 800,000 Lath 
0. 1 dimen... 220,000 yi ine— Pieces 
No. 2 dimen... 150,000 ~ No ?r..... 940,000 
Cedar INO SP narinaeve 208,000 
Miscellaneous . 124,000 No. 1 white fir. 12,000 
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National Analysis 


WASHINGTON, D. C., Jan. 19.—The National 
Lumber Manufacturers’ Association has issued 
the following statistics for the period ended 
Jan. 10, orders and shipments being shown as 
percentages of production: 


During During 2 
Week Ended Wks. Ended 
Jan. 10 Jan. 10 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 133 90 89 90 88 
WICKE COMBE s..ci0 0's ee 118 83 82 103 91 
Western Pines ...... 35 175 147 175 168 
Cait. Pinca? esccs . 2 26h 282 256 246 
Calif. Redwood ..... a 79 147 80 128 
te Carolina Pine... 109 71 107 82 
No. Hemlock & Hdwd.+ 14 71 52 (f: 65 
Northern Pine ..... 7 153 166 141 127 








378} 96 94 106 100 


*Represents 27 percent of cut in region. 
Includes hardwoods and softwoods. 
pee week there were reports from 367 mills. 


National Analysis, 1924 


WASHINGTON, D. C., Jan. 19.—The National 
Lumber Manufacturers’ Association has ana- 
lyzed the relation of production to shipments, 
and of shipments to orders, based on the re- 
ports of seven regional associations that report 
comparatively all three items (production, ship- 
ments and orders)—figures for the California 
White & Sugar Pine Manufacturers’ Associa- 
tion mills being alone omitted from the reports 
of all members. The figures, revised except for 
December, indicate that for 1924 as a whole: 

Shipments were 0.3 percent (or 31,000,000 
feet) above reported production. Shipments 
for 1923 were 0.6 percent (or 73,000,000 feet) 
below production. 

If an allowance of 3 percent of the total pro- 
duction is made, for lumber disposed of through 
local sales at the sawmills and that turned over 
to remanufacturing plants used, burned ete., 
then: 

Total disposals in 1924 were 3.2 percent 
(about 390,000,000 feet) in excess of reported 
production. Total disposals in 1923 exceeded 
reported production by 4.4 percent (563,000,000 
feet). 

Orders during 1924 were 0.9 percent (about 
115,000,000 feet) below shipments. Orders re- 
ceived during 1923 were 4.1 percent (515,000,- 
000 feet) below shipments. 

The following are monthly percentages, re- 
vised except for December: 








Production Orders 

below Shipments below Shipments 

Ship- below Ship- below 

ments Production ments Orders 
January .... 6.5 aus aT 9.9 
February ica 0.4 9.8 aaa 
MEUOR. cepen sau 3.0 6.1 
1) | re 2.5 12.3 
re 5.7 13.8 
PUNO: occ vase ae 7.3 5.4 
ee 3:3 xe as 4.6 
URE Awiaie sare 1.2 Wei 5.8 
September . ... 3.3 1.8 aes 
OCLOUOP  aiesis xe 0.9 4.7 Poe 
November 2.3 wie een 13.1 
December ‘9.5 6.9 





Hemlock and Hardwood 


OsHKOSH, WIs., Jan. 19.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about 30 
percent of the total monthly shipments re- 
ported to the association by all members, and 
shows averages for November, December and 
year 1924, also weekly figures for January: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly averages— 
November 2,746,000 2,830,000 2,249,000 
December 3,555,000 2,416,000 2, 312,000 
Le! are sta 2” 928,000 2,432,000 1,908,000 
| See TEES ee 20 3'164.000 2,232,000 1,933,000 
OM Os cera wees 17 2,183,000 1,979,000 1.413,000 
* Hardwood 
Weekly averages— 
November .. . 2,072,000 3,612,000 3,334,000 
December ..... 2,952,000 3, 287,000 3,321,000 
ae -. 3,598,000 3/154.000 2,908,000 
1 Sk See 20 4,198,000 2 ,818,000 2,435,000 
WOM AG ccs a 17 4,378,000 2,834,000 2,183,000 








Wood Used for Veneer 


WASHINGTON, D. C., Jan. 19.—The Depart- 
ment of Commerce announces that, according 
to the data collected by the bureau of the 
census in cooperation with the Forest Service, 
the quantity of wood used in the manufacture 
of veneers in the United States during 1923 
was 682,172,000 feet, log scale, as compared 
with 400,388,000 feet in 1921, the rate of in- 
crease being 70.4 percent. Because of the busi- 
ness depression in 1921, a comparison with the 
consumption in 1919, 576,581,000 feet, brings 
out more clearly the actual trend in this indus- 
try. The rate of increase from 1919 to 1923 
was 18.3 percent. 

The leading State in the industry in both 
1921 and 1923 was Arkansas, with a consump- 
tion of 9.4 percent of the total quantity in 1923, 
and 13.1 percent in 1921. Washington showed 
the greatest increase, advancing from fourteenth 
place in 1921 to second in 1923. 

Red gum continued to be the most important 
wood, supplying 32.4 percent of the total con- 
sumption in 1923, as against 36.6 percent in 
1921. Southern pine was next, with 9.5 percent 
in 1923, and 10.5 percent in 1921. 

The statistics for 1923 and 1921 are pre- 
sented in the following table. The figures for 
1923 are preliminary, and subject to such cor- 
rection as may be found necessary upon further 
examination of the returns. 

Wood Consumed in the Manufacture of Veneers, 
by Kinds: 1923 and 1921 


Quantity 
(M ft. log seale) 


Percent 
distribution 





Kind of wood 1923 1921 1923 1921 

Red gum ........2e1,c81 146,740 32.4 36.6 
Yellow pine ..... 65, 100 42,195 9.5 10.5 
Douglas fir ...... 63,524 16,518 9.3 4.1 
by nr 46.896 21,494 6.9 5.4 
Yellow poplar.... 45,860 18,370 6.7 4.6 
PEREGO a Gade eames 43,936 37,070 6.4 9.3 
Cottonwood ...... 39,373 27,882 5.8 7.0 
i. Lo See 25,359 15.4 3 3.7 3.9 
MAING: ciccicccesus SOOO 10,619 3.4 2.7 
WeHG-OOR .. ccs 13,460 11,852 2.0 3.0 
1 I) 12,364 4,407 1.8 1.1 
MUON i sa sde ounce 11,944 5,827 1.8 1.5 
CHOSE cacwenkeuds 11,137 2,394 1.6 0.6 
RE iced caw news 9,569 7,698 1.4 1.9 
Basswood ........ 8,771 5,977 1.3 1.5 
MOOG UN sane eo udeiers 5,210 2,140 0.8 0.5 
Western pine .... 4,531 985 0.7 0.2 
CUNEGHR ccc ci nces 3,919 2,659 0.6 0.7 
Sycamore ......- 3,364 3,675 0.5 0.9 
Magnolia ........ 1,43 994 0.2 0.2 
DUCHEYS oc cisiew dsc gS 0.2 ae 
BG cacrudladwa' seers 1,114 559 0.2 0.1 
iP OCRGE kak cce ee 2,221 1,117 0.3 0.3 
Domestic total. .665,026 386 615 97.5 96.6 
Mahogany ...«ses 13,471 11,45 2 2.0 2.9 
Cireassian walnut. 1,826 97 0.3 (a) 
Spanish cedar.... 1,814 2, 202 0.2 0.5 
All O(0GP .cceiivue 35 22 (a) (a) 








Imported, total.. 17,146 13,773 2.5 3.4 
Grand total .682,172 400,388 100.0 100.0 


(a) Less than: one-tenth of 1 percent. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Jan. 1: 




















Per- 
Stocks Unfilled cent 
on hand orders sold 
MEA geenecretiawes 4,477,000 1,928,000 3 
ad ewnncracauede 526,000 362,000 69 
WEEE “tececewnueess 10, 913,000 30,337,000 278 
"OAM FE” bwaesacds 15,916,000 32,627,000 205 
TEE =o cea cde suman 6,129,000 4,133,000 67 
"EEA Gbnckcevedeecaue 5,176,000 3,194,000 62 
"Rotel 96" ésvacccces 11,305,000 7,327,000 65 
WE: crieedecawuus 2,134,000 743,000 35 
MEE -deccetscduncwss 3,032,000 2,506,000 83 
TOtal Se vécuceess 5,166,000 3,249,000 63 
WERE” § saddeudacéecne 358,000 208,000 58 
SEMA avecesscvecedns 3,984,000 4,541,000 114 
Tata fer aacacdune 4, 342,000 4,749,000 109 
Grand total........ 36,729,000 47,952,000 131 
Comparative Percentages of Stock Sold 
Jan. 1, Dec. 1, Jan. 1, 
1925 1924 1924 
Be ckasdaccntenieneas 205 208 135 
},, cvanngudeseacaaene 65 47 78 
Tae ceeeuews neue ce eae, oe 54 112 
Ee cena neewenacesees 109 100 163 
131 120 117 





The West Coast Review 


SEATTLE, WASH., Jan. 17.—For the week 
ended Jan. 10, 118 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ... 96,939,008 
Shipment .- 80,903,540 2% above orders 
CEGES 242 ¢0e< 79,252,902 18% below production 
Shipments— 
Water delivery: 

BONE Ab ccscunsduausecede 19,347,545 

PERN 6 eccccteciecaceseeas 11,732,208 

pO Ca fC 7) na ee 31,079,753 
etehes BAGS CUES th acctcnaweawdcucsaas ead 44,640,000 
Local auto and team deliveries........ 5,183,787 

Total shipments ...............+..+. "$0,903,540 
New business— 
Water delivery: 

DOMESHO  . cciccviecscvaccsse 2606006 

WENO “ca ccceawaecaucdisans 10,034,000 

OCRE  WACGE (ZB vo ac a ccddscacisanes 30,269,115 

NSLESS. UE CONN Ga twaceks caaadedeseenets 43,800,000 
Local auto and team deliveries........ 5,183,787 

"FUCAE AW HUAN io ok ck ccd ccccdawds “79,252,902 
Unfilled orders— 
BUMGHUNY CHUM ss i cukdunddusdcdweeaous 152,005,607 
PENDINE Nd dance cae casdawdiendeaaeewacaan 111,205,086 
Remntes Oe CHES aic0s aendnddaeenadewaen 165,270,000 

428,480,693 





California Redwood Data 


SAN FRANCISCO, CALIF., Jan. 17.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Jan. 10: 


-———— Redwood —_———.. White 

No. of Percent of wood 

mills Feet production Feet 
Production .... 15 8,129,000 100 1,633,000 
a --.. 15 6,461,000 77.5 1,136,000 

Jrders— 
teceived .... 15 11,914,000 147.5 1,554,000 
On hand..... 14 37,992,000 ecee 6,172,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 3,687,000 6,983,000 
Southern California* ...... 819,000 2,849,000 
We »sternt Citadesaasuae deems 27,000 69,000 
PRUMGUE ctuxsnaka canoe dane 1,910,000 1,474,000 
ONIN icy wacadiadeaeeuae 18,000 539,000 
6,461, 000 11,914,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

jNevada, Arizona, Oregon and Washington. 

YAll other States and Canada. 





National Retail Furniture School 


GRAND Rapips, Micu., Jan. 21.—Tuesday saw 
the opening of one of the most novel schools in 
the country—the new National Retail Furniture 
School for retailers and salesmen of furniture. 
The school is sponsored by the Grand Rapids 
Marketing Association and the Periodical Pub- 
lishing Co. in connection with the annual Janu- 
ary furniture market in this city. 

The school will last for ten days. Trips to 
factories, lectures by experts, discussions and 
varied forms of entertainment will be included 
in the curriculum. The object is to give retailers 
and salesmen an intimate technical knowledge of 
furniture and of the woods from which it is 
made. The course will include an intensive study 
of woods from the rough lumber to the finished 
and polished product. It is expected the project 
will extend its influence to the general public 
and increase general appreciation of wood values 
and beauty. 

Speakers of national prominence are included 
among the instructors. Among the subjects to 
be studied are: ‘‘What to Know About Woods 
to Meet Consumers’ Questions,’’ under leader- 
ship of Thomas R. Truax, of the Forest Prod- 
ucts Laboratory; ‘‘Plywoods and Lumber 
Stocks,’’? by Thomas D. Perry, of the Grand 
Rapids Veneer Works, and ‘‘ Wood Finishing,’’ 
by W. K. Schmidt. In addition there will be 
tulks by Lou E. Holland, president of the Asso- 
ciated Advertising Clubs of the World, and by 
many other qualified speakers who will discuss 
advertising, salesmanship, upholstered furniture 
and allied subjects. 

If the school proves a success it probably will 
be made an annual part of the Grand Rapids 
furniture season. 
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Saw Men in International Sales Convention 


IND., Jan. 19. conti 


larger groups of 


Every 


INDIANAPOLIS, 
nent and most of the 
were represented at a 


islands 


conference of the inter 


national sales organization of Ic. C. Atkins & 
Co., the ‘Silver Steel’? saw manufacturers, held 


at the company’s factory here the week of Dee. 
29 to Jan. 3, and attended by 145 
and salesmen from the Atkins ten branches in 
the United States and two others in Canada, 
and by special sales representatives from Great 
Britain, France, Australasia, Japan, the Phil- 
ippines, China, India, Russia, Mexico, the West 
Indies, South and Central America, and South 
Africa. 

This meeting was the outgrowth of the cus 
tomary annual meeting of domestic sales repre- 
sentatives, and marks the beginning of annual 
meetings of the complete sales organization in 
a program of sales and distribution develop- 
ment. 

The program of the first convention consisted 
largely of instruction in saw manufacture and 
selling, supplemented by discussions in which 
officers, managers and salesmen participated. 
All products from the company’s three factories, 
loeated at Indianapolis, Lancaster, N. Y., and 
Hamilton, Ont., were given consideration either 
in prepared papers, special demonstrations or 
in the discussions which were entered into with 


managers 


energy and enthusiasm. 

Monday, Dec. 29, the opening day of the 
convention, was devoted to registration of the 
visiting members of the organization and = in 
formal meetings to establish a general acquaint 
anceship. The following day was given over 
to an inspection trip of the Indianapolis fae 








features of the Atkins silver steel ‘ 


?? cross-cut saw which have Jed its manu 


segment 


ground 


facturers to designate it us ‘*The Finest on 
Karth.’?? Another feature was a Christmas 


party which was held around a Christmas tree 
and made the more pleasant by the distribution 
of presents. 

Informal dinners, followed by discussions of 
What had transpired in the daytime sessions of 
the convention, were held each evening. One 
of these dinner sessions was presided over by 
T. A. Carroll, advertising manager, whose talk 
on the ‘‘Iconomics of Advertising’? was fol- 
lowed by a spirited discussion of advertising 
and its relation to sales. At this same meeting 
Kk. W. Atkins spoke on teamwork in sales or- 
ganization in a effort to lay the foundation 
for further cooperation among all the company’s 
sales organizations. ‘What Advertising Can 
and Can Not Do’? was the subject of another 
interesting address delivered at this session by 
Paul C. Richey, president of the Russel M. 
Seeds Co. 

The closing meeting of .the convention, held 
on Friday evening, Jan. 2, took the form of a 
banquet and special entertainment. Short talks 
were given by the manager of each branch and 
the Atkins Pioneers, composed of employees who 
are members of the Twenty Year Club, were 
introduced. Several of these pioneers had been 
with the company forty years or more and one 
boasted a service record of nearly sixty years. 

Nepal 
convention. 
committee 


Gladding was general chairman of the 
Ile was assisted by the following 
chairmen: Guy Dunnington, sales 


—.. 


» 


committee; R. F. Brinor, committee on arrange. 
ments; T. A. Carroll, program committee; A. T, 
Potter and H. D. Row, factory committee; Ed, 
Norvell, committee on appointments; S. L. Web- 
ster, committee on accommodations; E. C. At. 
kins, committee on information; Lloyd Beck. 
with, committee on cash. C. Fred Klee was 
sergeant-at-arms and Henry C. Atkins acted ag 
his assistant. The committee on entertainment 
was composed of K. W. Atkins, 8. L. Webster, 
and T. A. Carrol. 


To Establish Hot Pond 


MINNEAPOLIS, MINN., Jan. 20.—With an- 
nouncement here this week that the Somers 


Lumber Co. of Somers, Mont., plans to establish 
a hot pond to insure year ’round operation of its 
large mill, it became known that the company 
has just coneluded purchase of 133,000 acres of 
timber land, southwest to Kalispell, formerly 
owned by the Anaconda Copper Mining Co. ~ 

A large quantity of high grade timber is on 
this Jand and the purchase, together with the 
other holdings of the Somers company, gives 
it possession of timber to insure operation of 
the mill for at least forty years. 

The timber is growing on a slope, at the base 
of which is Flathead Lake, from which yellow 
pine, fir and larch will be rafted to the mill. 
Nearly half of the timber is yellow pine, larch 
and fir. The rafts to be taken from Flathead 
Lake will carry 350,000,000 to 400,000,000 feet. 

Railroad lines now are near the timber tracts 
and the program is to ship much of the log yield 
from the newly purchased area to the mill by 
rail, 
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INTERNATIONAL SALES CONVENTION OF E. C. ATKINS & CO., HELD AT INDIANAPOLIS, IND., DEC. 29 TO JAN. 3 


Direct Dealings with European Consumer 


[By Axel H. Oxholm, Chief of Lumber Division, Department of Commerce | 


department 
production 


tory, in the course of which every 
was visited and the fine points of 
carefully explained. 

The formal part of the convention program 
was taken up on Wednesday, when more than a 
seore of addresses covering production and sales 
subjects were delivered, and over seventy-five 
subjects were taken up in special and general 
discussions of products. The outstanding ad 
dresses were by H. C. Atkins, president; W. A. 
Atkins, general superintendent; and N. A. Glad 
ding, first vice president in charge of sales, and 
dealt with general organization and conference 
work. Interesting addresses on produets and 
selling were given hy other members of the 
organization, 

Don R. Forsythe and J. E. Whitten discussed 
**Wide Band Saws’’; K. W. Atkins, ‘‘Cross 
eut Saws, Tool and Handles’’; R. J. Cant, ‘* Ma 
chine Knives and Paper Cutting Knives’’ 
H. B. Conklin, ‘‘Atkins-Coleman Feed Rolls’’; 
BK. C. Atkins, ‘‘ Metal Cutting Line’’; A. T. 
Potter, director of purchases, ‘Atkins Special- 
ties’’; Frank H. Whelden, ‘Atkins Grinding 
Wheels’’; R. EF. Briner, ‘*Cantol Belt Wax’’: 
S. L. Webster, ‘‘Mardware Line.’’ In all, the 
subjects considered by the various speakers ¢oy 
ered the entire line of saws and eutting tools, 
and other manufactured by H.C. 
Atkins & Co. 


One session of the 


produets 


convention was featured 
by the showing of two movies, the first, ‘<The 
Serpent’s Tooth,’’ in which the story of hand 
saw manufacture was portrayed, and the see- 
ond, ‘‘The Meteor,’’ depicting the discovery 
of the cross-cut saw and some of the superior 


Recent developments of the American Jumber 
business in Europe show a tendency on the part 
of American shippers to deal direet with con- 
sumers. This represents a deviation from. es- 
tablished trade practices and may have serious 
consequences for exporters not fully equipped 
to handle the business on this basis. 

It must be noticed that only a few American 
exporters have been successful so far in deal 
ings with foreign consumers and these export- 
ers have had special facilities for this business. 
The great majority of American exporters will 
no doubt find it to their advantage to restrict 
their dealings to legitimate importers and not 
vo beyond this point. 

Before any change of export policy is made 
the following conditions should be carefully con 
sidered: 

The lumber trade in most 
tries is more strongly organized than in the 
United States. This particularly refers to the 
so called ‘channels of trade’? and there exists 
a definite line of demarkation between agents, 
importers, small dealers, and consumers. If an 
exporter Kuropean importers and 
sells direct to consumers it is evident that most 
importers will not deal with such exporters. Jn 
some countries this action may even result in 
the importers blacklisting the exporters in ques- 
tion. 

Agents, at least of the better class, would for 
business reasons, not deal with consumers, and 


Kuropean coun 


passes the 


it would, therefore, be difficult to find desirable 
agents undertaking to handle the business for 
such ‘‘direct’’ exporters. If they did they 
would lose their best customers—the importers. 

The agent is rendering valuable service to the 
exporter. He is the representative of the ex- 
porter in the import field, handles the shipping 
documents, attends to collections, and in most 
cases extends credit in cases where the exporters 
would want him to do so. He attends to the 
settling of claims, keeps the exporter informed 
in regard to market conditions, disposes of re- 
jected goods, and in short, performs very valu- 
able service which the exporter must have unless 
he has his own employee on the spot. 

It therefore follows that an exporter desiring 
to deal direct with consumers must necessarily 
arrange for the handling of the business in the 
foreign field himself. Tle must also be prepared 
to face very serious competition from importers 
and agents who are thereby barred. 


In short it is only large coneerns in this coun- 
try, willing and able to spend both time and 
money, that can be expected to suceeed in dl 
rect dealings with consumers in Europe. 

These observations apply chiefly to lumber. 


There are other lumber products, chiefly manu- 
factured wooden articles, which 
dled by agents and importers but are sol C 
to dealers and larger consumers abroad. This 
trade has been carried on for many years 1 
this manner, 


are not han- 


ld direct 
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Sales Officials Back from Coast Trip 


KANSAS City, Mo., Jan. 20.—Officials of the 
sales department of the Long-Bell Lumber Co., 
who returned from the annual meeting at Long- 
view, Wash., the first which has been held on 
the Pacific coast, report a very instructive and 
enjoyable time. On Jan. 2 the members of the 
party were the guests of the Portland (Ore. 
Chamber of Commerce at luncheon, before leay 
ing for home. 

‘‘One must see the huge Pacifie coast opera 
tions to gain a conception of their magnitude 
and completeness,’’ George A. Houston, general 
sales manager, said on his return to Kansas City. 
‘Tt is impossible to gain a conception of their 
magnitude and completeness by reading of 
them.’ 

The party of executives and district managers 
of the sales department left Kansas City Dee. 
22 and spent Christmas in San Francisco, go- 
ing from there to the Long-Bell mill at Weed, 
Calif., where two days were spent in studying 
the various operations. The party arrived at 
Longview, Wash., Dee. 28, and spent three days 
at the mills there, going thence to the logging 
camp at Ryderwood. New Year’s day was spent 
in Longview and next day the party went to 
Portland. 


Picket Plant Will Use Waste 


LUFKIN, TEx, Jan. 19.—J. M. Denning, presi- 
dent, Illinois Wire & Manufacturing Co., has 
arrived in Lufkin and is now having built here 
a branch plant that will manufacture fencing 
similar to that made in his plants in Milwaukee 
and Alexandria. His plant will utilize material 
from the saw mills, which has in this section been 
used as fuel. He has already contracted for 
one hundred cars of slabs from local mills which 
will be used in making the pickets for his fene- 


ing. The new plant will give employment. to 
twenty men and when additional units are 
added, there will be a demand for a greater 


number of employees. 


Lumberman Presents Tax Resolutions 


SHREVEPORT, LaA., Jan. 19.—Elimination of 
tax exempt securities and repeal of the Federal 
inheritance tax law in favor of State death 
taxes, were recommended in resolutions pre 
sented to the Chamber of Commerce here at its 
annual meeting last week, when Rufus C. Dawes, 
member of the reparations commission, was the 
principal speaker. Approximately 1,500 per- 
sons attended the meeting. 

The resolutions pertaining to tax measures, 
presented by EK. A. Frost, president of the Frost 
Johnson Lumber Co., as chairman of the spe- 
cial resolutions committee, were adopted by the 
entire audience. In addition to the points 
enumerated, the resolutions petitioned Congress 
for relicf from present tax measures and fa- 
vored a maximum surtax of 15 percent plus a 
v percent normal tax, and Congressional consid 
eration of the tax problem on 


a nonpartisan 
basis. 


Ice Gave Way; Camp Immersed 
ENrieLp, N. H., Jan. 20—William Dresser, 


of Enfield, seems confident that the coming of 


spring will enable him to demonstrate that 
good, honest wood is a lasting and enduring 
material for the construction of homes which 


probably 
the 


& submarine 


can not be surpassed by anything els 
offers. In the meantime, however, 
will be necessary 


for Mr. Dresser 


1 he should decide to visit the camp that is now 


market 


in cold, wet storage until the iee goes out on 
Mascomin Lake. Desiring to move the building. 
Which consists of two rooms, to the Opposite side 
of Maseoma Lake, Mr. Dresser thought it would 
be easier to take it aeross the lake on the ie 
rather than make a trip of eight miles around 
DY road, ; 

The house was loaded on to bobsleds and tli 
start made auspiciously. When several hun 


dred fect from shore, the ice suddenly gave way 
from the weight of the sturdy building and the 
camp all its furnishings sank swiftly to 


with 





the bottom of the lake. Mr. Dresser escaped 
with his horses. He is confident that when the 
ice goes out in the spring, it will be a simple 
matter to raise tie camp, tow it to shore and set 
it up on its proposed new site, little or none 
the worse for its chilly immersion during the 
long winter. 


Timber Shortage Predicted 


MoNTREAL, QUE., Jan. 19.—Prediction of a 
thirty- to fifty-year timber shortage, the first 
effects of which will be felt in ten or fifteen 
years in the form of higher lumber prices, was 
recently made by Ellwood Wilson, manager of 
the forestry division of the Laurentide Co. Mr. 
Wilson explained that the shortage will occur 
between the times when the present stands of 
merchantable timber are exhausted and when 
the young growth now coming on matures, and 
its duration will depend on how soon proper ecut- 
ting and fire prevention is taken up. 

He believes that it would be a perfectly legiti- 
mate thing for the Government to compel limit 
holders to cut for a sustained yield, but the 
Government should bear the expense over and 
above the average cost of logging in that dis- 
trict, since its revenue from the forests is at 
present capital rather than income, and hence 
should be put back into increasing the value of 
the forest. 

Mr. Wilson does not agree with Dr. Howe, 
dean of forestry of Toronto University, that 
the use of simple regulated cutting methods 
would insure a natural regrowth of white pine 
and spruce over extensive areas. While it would 
be true of white pine stands the same could not 
be said of spruce there are no 
available for such 


because eosts 


work. 


Providing Future Timber Source 


KANSAS City, Mo., Jan. 20—Herman Dierks 
of New York, chairman of the board of the 
Dierks & Sons Lumber Co., spent last week in 
Kansas City conferring with other members of 
the company, after visiting the company’s mills 


in the South. Mr. Dierks said he considered 
the lumber trade’s outlook for the eoming 


season very bright and told of the company’s 
efforts to provide for a continuing supply of 
timber in its lands in southwest Arkansas and 
aeross the State line in Oklahoma. Both refor- 
estation and conservation of the smaller growth 
is employed by the company. 

In cutting the timber adjacent to our four mills, 
Mr. Dierks said, we are carefully protecting the 
smaller trees to provide future timber in them- 
selves and seed for other trees. In twenty-five 
vears we expect the land now being cut over, to 
bear a stand of trees of cutting size. With care- 
ful manag. ment, we expect the virgin timber on 
our holdings to last fifteen or twenty years, and 
by the time that is cut out we will be ready to 
harvest the second crop, though not on as large a 
scale as we are operating at present. In that way, 
we expect to have enough timber to keep our mills 
operating indefinitely. 

The great drawback in private reforestry op- 
erations, Mr. Dierks said, is the matter of taxes. 
He believes the States should encourage such 
efforts by eliminating local taxation. ‘‘In the 
last analysis,’’? Mr. Dierks added, ‘‘the present 
system makes us pay taxes for twenty-five years 
on a one-year crop.’’ 


FuLLY 75 pereent of all big game animals to 
be found in California live within the national 
forests, and practically all important trout 
streams in the State have their source in the 
same wooded areas. 
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Notwithstanding the vast ex- 
tent of their (the people of 
the United States) forests, ten 
to twelve years at the outside 
will leave them without a stick 
of pine, spruce, hemlock and 
oak between the headwaters of 
the Mississippi and eastern sea- 
board.—Extract from letter by 
James Little, of Montreal. 

* 8 & 


The cut of the Saginaw mills 
may be stated at about 600,- 
000,900 feet for the season. 


% + + 


It is undoubtedly true that 
green mill runs can not be 
shipped by rail as cheaply as 
by river, but there is no ne- 
cessity for so much of this sort 
of traffic. We have said be- 
fore, and repeat here, that 
manufacturers can make 
money by handling half the 
stock they have cut for the 
last few years, if they will 
carry it further. 


reason why manufacturers can 
not supply consumers with 
seasoned lumber, as_ stock 


would only have to be carried 
a year or two on the start to 
establish a regular basis for 
annual seasoned supply. The 
increased profits and certain 
sales would pay well for the 
capital thus for a time blocked 
up. Se far as shipment by rail 
of this stock is concerned, the 
extra cost—if any—would not 
Fall upon the seller. 


watched the freight 


system 





There is no} 


We ha ve 


closely for some time and we! 


have yet to see an instance 
where an increase of freight 
on any commodity has not 
been put upon the consumer. 
In the Saginaw district the gen- 
eral practice of manufacturers 
is to sell nothing but seasoned 
lumber. The result of this 
policy has been the building 
up of a trade worldwide in its 
reputation, and which has 
brought a degree of success 
both to the section and to the 
manufacturers which can not 
be attained where only one 
proft—that of sawing—comes 
from the production of lumber. 
es 8 


Honor your business. Be 
proud of your calling and stick 
to it. * * * A man should put 
his heart in everything that he 
does. There is no profession 
that has net its peculiar cares 
and vexations. No man will 
escap2 annoyances by chang- 
ing his business. No mechan- 
ical business is 
agreeable. 
endless varieties is 
like all other pursuits, 
trials, unwelcome duties 
spirit-trying necessities. It is 
the very wantonness of folly 
for « man to search out the 
frets and burdens of his calling 
and give his mind every day to 
a consideration of them. They 
are inevitable. Brooding over 


Commerce in its 


altogether 





est toil, if he is wise. Let a man 
adopt his business and iden- 
tify it with pleasant associa- 
tions, for heaven has given us 
imagination, not alone to make 
us poets, but to enable all men 
to beautify homely things. 
Heart varnish will cover up in- 
numerable evils and defects. 
Look at the good things. Ac- 
cept your lot as a man does 
a piece of rugged ground, and 
begin to get out the rocks and 
roots, to deepen and mellow 
the soil, to enrich and plant it. 
There is something in the most 
forbidding vocation around 
which a man may twine pleas- 
ant fancies, out of which he 
may develop honest pride. 
s es & 


The annual products drawn 
by the people of the United 
States from the forests exceeds 
one thousand million dollars, 
or eight times the interest on 
the national debt! This being 
the case, the preservation of 


lour national forests, and the 


affected, | 
with | 
and | 


| ner. 


right method of cutting timber, 
is a matter of general interest 
and of national importance. 
To our must 
not only cut no more than is 
necessary, but cut it in a 
proper and economical man- 
We must stop the merci- 
less waste and primitive meth- 


timber we 


save 


lod of chopping with axes and 
them only gives them strength. |use the saw scientifically.— 
On the other hand a man has/| From a reprinted editorial ap- 
power given him to shed beau- | pearing originally in the Amer- 
ty and pleasure on the homeli-! ican Agriculturist. 
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Acquires Interest in Company 


Houston, TeEx., Jan. 20.—A. M. Bowen, for 
two years manager of the hardwood department 
of the Kirby Lumber Co., has acquired an in- 
terest in the Baldwin Lumber Co. (Ltd.) of 
Lafayette, La., and has become secretary- 
treasurer of the company. 

Mr. Bowen tendered his resignation Jan. 1 
to go to Lafayette. His family will join him 
before the end of the month. The new manager 
of the Kirby hardwood department is expected 
to be named by Feb. 1. 

The Baldwin Lumber Co. (Ltd.) is one of the 
oldest lumber concerns 
of the South. For many 
years the company has 
been a Jarge producer of 
cypress and tupelo main- 
ly, but has taken on 
other more or less ex- 
tensive hardwood oper- 





A. M. BOWEN, 
Lafayette, La. ; 
Secretary-treasurer Bald 
win Lumber Co. (Ltd.) 





ations. These necessi- 
tated a reorganization 
around the first of the 
year under the direction 
of President Robert 8. 
3Zarnett and Secretary- 
treasurer Bowen. 

During his two years’ 
residence in Houston Mr. Bowen became well 
known in Texas hardwood circles. He is recog- 
nized as one of the most experienced hardwood 
men in the country. In fact, he has devoted 
his life since boyhood to the hardwood industry. 
As a youth he became an office man for the 
Dudley Lumber Co., of Memphis, Tenn. Before 
coming here he was for five years sales manager 
of the Kellogg Lumber Co. and Panola Lumber 
& Manufacturing Co. of Memphis. He resigned 
this position to become manager of the hard- 
wood department of the Kirby Lumber Co. 

Mr. Bowen, through his genial manner and 
winning personality, made friends quickly 
while in Houston, and they bespeak for him 
continued success in his new field of Jabor. 





Finkbine Five Defeats Bogalusa 


BoGauusa, La., Jan. 19.—What is believed to 
be the first game of basketball between two lum- 
ber manufacturing companies was played here 
Jan. 10, when a team composed of the millwork- 
ers of the Finkbine Lumber Co., D’Lo, Miss., 
met and defeated the team of the Great South- 
ern Lumber Co., this city, by a score of 47 to 21. 

The game was a tussle throughout with the 
Finkbine team having the edge at practically all 
periods. Both teams played clean basketball and 
demonstrated a brand of sportsmanship that 
tended to eliminate partisan interest. G. Hverett 
and Traxler of the Finkbine team were the stars 
of the game, the former caging eleven field goals 
and the latter swishing the net for six. Bailey, 
the Bogalusa luminary, was not far behind, and 
managed to hit the basket for five field goals. 

At the close of the game the Bogalusa team 
and spectators were almost unanimous in their 
declaration that the Finkbine five was the best 
team that had ever been seen in action on the 
local court. Returning the compliment, the vis- 
itors said they were greatly pleased with the 
treatment they had received at the hands of 
their opponents and Bogalusa fans. 

In commenting on the outcome of the game, 
the manager of the Finkbine team said: ‘‘ Our 
fellows put up the best exhibition of basketball 
they had ever shown. The fans were cheering 
for them before the game was over for their 
clean sportsmanship. It certainly makes a fel- 
low feel good to send a team away from home 
that will bring back the bacon and also the good 
wishes of the team they had defeated.’’ 

The Finkbine team added another victory to 
its credit on Tuesday, Jan. 13, when it defeated 
the Monticello (Miss.) high school team in a 


hard fought game by the decisive score of 29 to 
13. It is out to bag the championship of the 
South and would like to schedule games with 
other teams in that section. The Finkbine 
schedule to date is as follows: Jan. 23, Vicks- 
burg Y. M. C. A., at Vicksburg; Jan. 29-30, 
Centenary College (tentative); Jan. 31, Boga- 
lusa; Feb. 12, Birmingham Southern College; 
Mississippi A. & M. College, some time in 
February. 


Dry Kiln Short Course Offered 


Syracuse, N. Y., Jan. 19.—The New York 
State College of Forestry, Syracuse University, 
has announced that its sixth annua! short course 
in dry kiln engineering will be given March 16 
to 26, inclusive, by the department of forest 
utilization under the direction of Prof. Hiram 
L. Henderson. Featuring the course this year 
will be a demonstration of new steel-framed, 
asbestos-paneled, fire, heat, moisture and decay 
proof kiln doors. 

Among the practical points that will be con- 
sidered during the short course are the proper 
piling of lumber for drying, moisture content, 
shrinkage and case hardening, all of which will 
be supplemented by demonstrations. Other sub- 
jects to be taken up include the determination 
of circulation, operation of kilns by automatic 
regulators, location of kiln troubles and keeping 
kilns in repair, how to prepare layouts for the 
most efficient handling of lumber and how to 
select type and size of kiln for particular dry- 
ing problems. 

The class will be limited to twenty-five, with 
only a common school education required for 
admission. A registration fee of $25 will be 
charged those enrolling for the course. Room 
and board may be secured in Syracuse at $10 to 
$12 a week. Applications will be accepted in 
the order received. 


Second Annual Dinner of Sales Force 


Burrao, N. Y., Jan. 19.—An event of espe- 
cial interest to the sales force of the C. F. Sulli- 
van Co., was the second annual dinner recently 
held at the Hotel Buffalo, in this city. This 
annual get-together is a 


—— 


Employees Share in Profits 


BARNESVILLE, OHIO, Jan. 20.—A_ profit- 
sharing plan, inagurated by the Smith Lumber 
Co. of this city about a year ago, paid its first 
dividends on the evening of Thursday, Jan. 15, 
when checks were distributed to every member 
of the organization at a meeting and dinner 
attended by all of the company’s officers and 
employees. The employees expressed them- 
selves as being pleased with the results of the 
plan and evinced a desire to make 1925 a better, 
happier and more prosperous year than any 
preceding it. The company announces that the 
profit-sharing arrangement will be continued 
during the coming year without alteration, un- 
less it is to increase the profit to be divided 
among the employees in appreciation of their 
faithful service. Under the present arrange- 
ment, the profit-sharing fund is distributed pro 
rata, according to wages. 


fees eeanaesaaaeee 


Ties Bring More Than No. 3 


RHINELANDER, WIs., Jan. 20.—Many hard- 
wood mills are not only cutting railroad ties, 
but are sawing ‘‘sound hearts,’’ 3x4”, 3x6” 
4x4”, 4x6” ete., used for car stakes, skids, block- 
ing and many other purposes by shippers of 
heavy material. In making ties, 6x8-inch by 8- 
foot, it pays better to cut off 4 feet from a 
12-foot log and 6 feet from a 14-foot log and 
work that up in some other way, rather than 
saw the heart of the logs into 1-inch or other 
thicknesses of No. 3 common. The tie brings 
about $28 a thousand feet, which is considerably 
more than straight No. 3 is worth, and then it 
goes to the railroad company within a short time, 
and the money is returned. There is no expense 
of piling, nor is there any interest or taxes. 


Railroad to Open Up Mexican Timber 


GUADALAJARA, Mexico, Jan. 17.—In antici- 
pation of the opening of an all-rail transporta- 
tion outlet from points in central Mexico and 
the Pacific coast region of this country, by the 
early completion of the extension of the South- 
ern Pacific of Mexico from Tepie to a point 





feature with this organ- 
ization and it gives the 
sales representatives an 
opportunity to discuss 
many problems affecting 
their work. During the 
last year this company 
has built a new storage 
yard at Buffalo, with 
shed capacity of over 
1,000,000 feet of lum- 
ber. It specializes in 
west Coast lumber, mak- 
ing quick shipments 
from storage in carload 
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or less than carload lots, 
and also direct  ship- 
ments from the mills. 
Seated about the 
table from left to right in the photograph are: 
C. R. Vackel, H. A. Hershberger, R. E. Taylor, 
J. W. Hart, C. F. Sullivan, W. G. Zapf, H. C. 
Eaton, H. C. Vackel, E. G. Flanigen. 


Butter Tub Plant Busy 


GUTTENBERG, Iowa, Jan. 19.—The Ed P. 
Eberhard Lumber Co., of Guttenberg, manufac- 
turer of butter tubs, is soon to put on a night 
crew and run day and night the greater part of 
the coming year. The plant is now turning out 
butter tubs at the rate of two a minute. The 
total for last year was 400,000 tubs, and the 
payroll $38,000. Forty-six men are employed 
in the factory and twenty men and six teams 
are kept busy in the woods, cutting trees and get- 
ting them to the mill. Small rafts are brought 
down in the spring from the mouth of the upper 
Iowa River, where much of the logging is done. 
The concern uses its own logs for the manufac- 
ture of the tops and bottoms of the tubs. The 
staves are shipped in from Missouri, Arkansas 
and Louisiana. 


Officers and sales force of C. F. Sullivan Co., Buffalo, N. Y., at second 


annual dinner 


on the National Railways of Mexico near 
Guadalajara, large lumber interests are pre- 
paring to engage in coastwise and export trade 
through Mazatlan and other ports. Vast tracts 
of virgin forests of red cedar and other timber 
cover the slopes of the Sierra Madres in prac- 
tically all of the Pacific coast States, and ex- 
tending into interior states. 

Heretofore the remoteness of the commercial 
forests of Mexico from railroad transportation 
facilities has prevented any large amount of 
exploitation of the native timber. This is espe 
cially true of the more southern States. In 
Colima and Michoacan, lumber mills have been 
in operation for many years, but the timber re- 
sources of those States have been barely touched, 
according to government authorities. The ex- 
tension of the Southern Pacific of Mexico will 
bring a large area of commercial timber into 
close touch with shipping facilities and by the 
construction of a few short branch lines it will 
be an easy matter to utilize the forest resources, 
it is stated. : 

The demand for Mexican red cedar has 10- 
ereased during the last few years, and has 
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prought about the establishment of lumber mills constructive and there are no petty strifes, sal- is to bring into a single organization all the 
, at a number of points in the State of Nayarit. ary adjustments, or labor troubles ever taken factors engaged in the work of building; the 
ofit- Other mills are to be established in the Jalisco, into the session of, the Congress. It has for its banker, the representative of the building and 
nber Michoacan and Colima. aim the training of apprentices, study of con- loan associations, the architect, the contractor, 
first sitet iaetthceceaataiaiadiaincinis struction methods, and attempts to overcome the material manufacturer and jobber, and the 
16, ‘ we seasonal unemployment. In its membership, artisan. Mr. Kohn’s address was received with 
= Acquires Additional Timber Acreage there are millionaire contractors and builders, great appreciation by the several hundred mem- 
ned : together with union leaders and men who work bers of the Builders’ Exchange and affiliated 
and Detroit, Micu., Jan. 20.—Ownership of near- ander open shop. The purpose of the congress societies who attended the banquet. 
1em- ly a half million acres of timber land in north- c 
the ern Michigan and 120,000 acres in Kentucky is : 
tter, announced e the Ford —— Co. z — e e 2 1914.19 20.21 22 23 '24 
any ‘ at the ec ‘ an Poth 
J stated that the company holdings in the Mich t t t poet 
the igan area are being increased constantly ul In erml S or on all ear 2050 - 
ued through blocking in the alternating sections and ae ENE = ? eis - MALE 
un- the purchase of adjacent property. While log- Building permits issued in 210 leading cities of the country reporting - 
ided ging camps and sawmills are now established to the American Contractor during December, rolled up a larger total 
heir at L’Anse and Pequaming, as well as a logging than for the month of November, which gives good promise for late — ‘s.- 
nge- camp at Sidnaw, it is planned to establish others winter and spring construction. The total valuation of the permits issued hd 
pro within a comparatively short time as the timber in these cities during December was $251,124,766, as compared with S 1650 i 
is cut. In addition to the timber taken out of $234,212,640 for the month of November. The December, 1924, total also & ~~ | 
Ford holdings, a large amount is purchased from _ was slightly in excess of that for the corresponding month of 1923, when 3 °°". t 
contractors. About three oe men in the the total valuation of permits issued was $250,470,094. $ 
employ of various contractors are busy through- ee ; Z ed p : =e L 1400 
urd- preg season getting out Ford logs. The state As shown by the graph appearing on this page, the volume of building inee 
ij Laie : k ; ‘ permits issued during 1924 broke all previous records, even exceeding the ™"- 
1€8, pany buys logs in the open market whenever : : = : one 1250 
«6”, the situation appears to warrant purchases. showing for 1923, which year was itself a record one. The graph affords 4 20 i 
ck- The Kentucky acreage has not yet been devel- 2 interesting study of the tremendous growth of volume of building a e j 
of oped to any extent and no plans in this connec- construction since 1914. It will be observed, for instance, that the decade ,"™ 
y 8- tion are contemplated for some time. from 1914 to 1924 witnessed an increase from $500,000,000 to $2,100,-  w& /- ag 
n a 000,000, or more than four-fold. Due weight, however, must be given : 4a 
and the fact that these figures represent the estimated money valuation of the = ,,.- @ A 
han IN THE REALM OF BUILDING new construction, which on account of increased costs was, of course, = %- sal 
her much greater in 1924 than 1914, so that probably the actual completed 27" Ht 
ri construction for 1924 was somewhere around double that of 1914. Z b0- HET 
bl} : . 
it “Radiohomes” Are the Latest VALUATION OF PERMITS IN TWENTY CITIES 5 Hr 
i DENVER, CoLo., Jan. 19.—The latest wrinkle 12months, 12months, December, November, = 8 E 
’ . . 2 1 
sa in home construction, which has attracted the ’ __ 1088 = iea8 1928 ee ger 
attention of prospective buyers and builders New YOR: .ccccsea« $ 837,461,212 $ 775,025,981 $ 61,199,467 $ 49,881,248 - g 
ogy aie pae age ee” GL hneagnnans’ 296,893,990 329,604,312 22,115,630 29,264,990 S$ uf 
alike, is an innovation known as the ‘‘radio- Tog Angeles ....... 150,147,516 200,133,181 11,923,961 9,754,196 © 2s g 
er home,’’ the result of a venture made by one of San Francisco ...... 57,852,973 46,686,079 5,519,031 6,358,729 ® 
Denver’s leading realty firms. These dwellings Atlanta ....... 18,196,091 27,094,912 3,133,880 seers aged 
i¢i- ¢ 1 » ge E ave ianapolis ....... 25,813,012 27,287,279 1,171,293 1,619,137 
es are ultra-modern, in the sense that they have smug anand aan tae play phere poi a a§ 
ta- installed as a built-in feature a three-tube radio ee ee oe posh ecie das pay Se cian aadad pny aa ad = 
ind ee a ; DMIHAORG o6ccescs 54,925,980 48,188,000 5,191,680 3,878,640 s ps 
set which will enable the future owners to tune Boston ...........- 53,031,906 40,612,368 3,649,373 4,197,586 _ Valuation of build- 
the in on all the popular broadcasting stations. Dic Seer ener 160,064,825 129,719,711 9,952,634 11,422,294 ing permits in twenty 
th- Four bungalows thus equipped have already Minneapolis ....... 233,246,910 32,315,545 1,948,600 2,508,410 leading cities, for 
int been completed and plans have been drafted for ge reat ae pipe rrp ery Py ema ppt years indicated. Each 
> "Net? , > r ™ a OT. LOUIS ..ceecvece 0),001,006% 9445, F0e ,VOI,00 2,052,¢ . ° - 2 : 
ree ee of dis more. The pope. a. 28°582.845 27'907.000 1'553,060 2.457.537 year ts divided into 
arity of the radio, according to the originators — Gjeveland .......-. 63,014,900 69,390,540 4,242,550 4,330,800 months by the horizon- 
of the radiohome, has become such that no home Philadelphia ....... 141,732,460 123,511,935 8,141,750 6,079,970 tal white lines across 
is completely modern without this convenience. Pittsburgh ...<s<s- 34,256,450 32,915,312 2,515,006 2,671,526 the black columns. The 
Besides the radio set the bungalows contain a Dallas .......+.+.- 26,551 cor ae eetate oar tad ype twenty cities covered 
built-in dresser. Each of the houses has five Lon asp ieee pierre pays yt 2.061 622 a sae ane are those indicated in 
rooms and is priced at $5,150. ora #7 agt rs oan b pel RS i "" ~sthe table appearing on 
Cseeeenneeee Total .........$2,122,996,581 $2,074,904,125 $150,729,649 $146,574,501 this page. 
Annual Passes to Building Show Pema peng 
CLEVELAND, OnI0, Jan. 19. — Complimentary BUILDING MATERIAL INDEX im 





annual passes, entitling their holders to admis- 
sion during the year to the permanent lumber 
4 and building exhibit maintained by the Wood 
: Construction Bureau of the Cleveland Board of 
| Lumber Dealers in the Hotel Euclid Building, 
directly adjoining Playhouse Square in the 
nd downtown section of this city, are being distrib- 
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uted to thousands of Clevelanders as a means Mik. see: Maximum Price Level 
of bringing about greater attendance at the Building Sana, MMA Price-Level, November, 1924 
ar exhibit and encouraging more extensive use of Average for U. 3. 
re- its home-buildi eEYVvic T mitie } ihu- Bars, reinforcing, ; 
's home-building service. The initial distribu po nr ] 918 AVERAGE PRICE « 108 
de tion of annual passes to the exhibit was made wakia’: wive = 
ts to } © ‘ « © } : he | 
ts 9 those in attendance at the annual convention Pittsburgh. | | | COMMODITY INDEX NUMBERS 
er of the Ohio Association of Retail Lumber Structural Steel, aa Sept. Oct. Nov. 
0. Dealers. which w a aa. Pittsburgh. seem At Peak 1924 1924 1924 
‘ tional — hic h = held here this week. . Addi Douglas Fir, No. }, Sa ey Date Index Index Index Index 
ad ional publicity aids for this codperative venture At mle. Ve a suilding material index.Apr. 1920 299.7 170.7 170.7 171.6 
by local retailers are contemplated within a short Hentadie, 0. 2, neath =a | Brick, common........- Oct. 1920 251.1 183.3 176.8 * 
al time, now that a larger appropriation for this ern, Chicago. | ey Saar seseeeee eccccceeedan. 1921 233.7 192.1 a cone 
3 yur 1a hag ° . meneun P Se lath, yellow pine, S| Sea) aie) vac see ee Gis ccncsuccuns June 1920 236.9 139.1 139. 39. 
- I pose has been made available by the board’s poefioe vg || fff} rime, common, tump....0ct. 1920 286.0 229.8 230.6 227.7 
, approval of the plans of the publicity committee Red Cedar Shingles 7 ae Portland cement.........Sept. 1920 192.9 178.1 173.1 173.1 
)e- under the chairmanship of S. P. Cramer, of the At mills. aa ee Building sand........... Jan. 1921 209.6 165.6 164.7 166.1 
; : if } | : 9 65.6 . 
In Glenville Lumber Co. Oax, white, plain, ———H | Bars, reinforcing........: July 1917 327.1 154.5 149.0 145.4 
en ens ae Walley Wil@r.. <0ca5-<0e: Jan. 1920 252.9 158.3 156.7 156.7 
" i di acide Yellow Pine Plooring, <i aa Structural steel......... Tune 1917 331.0 135.7 129.1 125.8 
e “13° At mills. | Douglas fir, No. 1....... Jan. 1920 407.3 173.8 179.2 179.2 
d, Launch Building Congress Branch Plate Glass, — | Hemlock, No. 1, north..Mar. 1920 282.1 168.3 168.3 168.3 
X- Oman, Nex., Jan. 19.—At the annual ban- New York. Bs ] Lath, yellow pine....... Feb. 1920 582.0 126.6 124.6 125.3 
oy een ~ : ted cedar shingles ve 920 346.8 136.3 132.2 137.8 
ll que > ahs — wet Weahe " Window Glass, | Red cedar shingles...... Feb. 192 E 2 
i 2" of the Omaha. Builders Exchange, held f.o.b.works. | | Oak, white, plain....... Mar. 1920 419.0 173.5 182.5 175.6 
. ast Wednesday evening, the foundation was laid Linseed 011, ny Yellow pine flooring....Feb. 1920 455.3 173.3 175.0 184.4 
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ill Congress, Robert D. Kohn, New York City, of pelts, Window glass.......... Aug. 1918 3 _ at 146.3 
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28, 7 the executive committee of the American Build- nto — mas ishaepemeaneieipos co ike iene cae eee 
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n- Kohn stated that the congress was born out of white Leas, White lead.........-+2-Mar. 1920 229.3 218.2 219.1 225.6 
as the World War. Its fundamental purpose is romano * Not available. 
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ing out in brilliant contrast against the glosss 
green foliage of the trees. 

A well filled hall, betokening one of the most 
largely attended conventions in the long history 
of the association, greeted President George D. 
Rose, of Dubuque, Iowa, when at 2. o’clock 
sharp on Tuesday afternoon his 
nounced the opening of the convention, which 
through Wednesday and Thursday. 
The president announced that all sessions would 
be opened and closed promptly at the scheduled 
time. On the printed program the time allotted 
to each speaker was indicated, and with such 
deviations as unforeseen exigencies made neces- 
sary, the convention ‘‘train’? was run. strictly 
according to the ‘‘time table,’? a pleasing in 
novation in lumber convention procedure which 
might with advantage be copied by other or 
ganizations. 

Following the call to order the convention 
engaged in mass singing—starting with ‘‘ Aimer- 
ica’’—in which diversion the lumbermen were 
led by Miss Grace Aldrich, who Jacks nothing 
in pep, punch and personality, and who soon 
had the big gathering singing lustily. 

The convention was honored by the presence 
of Mayor George I. Leach, who extended the 
cordial weleome of the city of Minneapolis to 
the visiting Jumbermen. Incidentally he said 
that he remembered that when he first came 
to Minneapolis, as a boy, it was a ‘sawmill 
town,’’ and people said that when the sawmills 
were through the town would disappear from 
the map, but, said he, ‘‘the sawmill whistles 
blew for the last time many years ago, but 
instead of the tewn disappearing we have the 
great and wonderful city which you see today. ’’ 

Address of the President 

President Rose in his annual address dealt, 
for the most part, with the activities of the 
association during the last year as outlined in 
the secretary’s report, and concluded with a 
comprehensive review of business conditions and 
the outlook for the coming year in the associa 
tion’s territory. Referring to the small be 
ginning of the about thirty-five 
years ago, he said that the organization had 
developed until it is now the largest association 
among retail lumbermen in this country. 


gavel an- 


continues 


association 


In the years that have elapsed since its ineep 
tion, changes in personnel and activities have taken 
place, and new departments have been added from 
time to time to meet new and changed conditions. 
A part of the membership has taken advantage of 
the assistance offered through these several de 
partments. All are urged to utilize this service to 
the fullest extent. It is fitting and proper at this 
time to give attention to some of the accomplish- 
ments of the several departments during the last 
year. 

Your association has been religious in its en- 
deavor to protect the interests not only of its mem 
bers but of the general public against radical or 
unreasonable legislation. The work of the legal 
and income tax service departments is reviewed 
specifically in the seeretary’s report. 

As a preface to his remarks on the service 
the association has rendered its membership in 
preparing a cost accounting system, President 
Rose said: 


The inerease in expense and reduetion of sales 
makes a thorough knowledge of what it costs to 
do business very necessary, if one expects to show 
on the right side of the ledger at the end of the 
year. It is unfortunately true that during the last 
three or four years it has been impossible to reduce 
the cost and expense of doing business to the point 
where there remains a proper and fair net margin 
at the end of the year. ‘The reason for this is 
that sales have fallen off, and the average country 
yard is not doing a large enough volume of busi 
ness as compared to the cost of operation; nor 
has it been possible to increase gross margins to 
overcome the smaller volume of business done, 

The introduction of numerous side lines, which 
in recent years has revolutionized the lumber busi 
ness to the point where the retail lumberman is 
almost the operator of a department store, has ae 
centuated the necessity for the establishing of a 
comprehensive cost accounting system. This part 
of our business has become so large in proportion 
to our total, that it behooves us to know what it 

ests us to handle these lines of materials. They 
must he charged with their proper share of the 


cost operation, based on their proportionate vol- 
ume My observation is that this is a practice 
that is not being generally followed at the present 
time. ‘This wonld explain in part the reason for 


the narrow margins which the retailer is receiving 
Further reference to the association’s cost accunt 
ing system jis made in the secretary’s report 

Advertising and Architectural Services 

Continuing his review of the association ’s 
activities Rose said that the adver 
fising service was one of the most important 
the association had to offer. In addition to sales 
helps the association is in a position to furnish 
individual Jetters for the trade, folders, inserts, 
newspaper copy, movie slides ete, 


President 


Our architectural staff is fully competent to fur 
Nish special plans and specifications. It was 
through this department that the “Ifome and Car” 
campaign was handled. Our folders have also been 
introduced in the Minneapolis public schools. 

Pursuant to a call issued by the seerctary of 
agriculture, our secretary attended a meeting at 
Washington at which the question of conserving 
our dwindling timber supply was considered. Your 
executive Committee has pledged the association’s 
support to this movement. At our thirty-fourth an- 
nual convention we adopted a code of ethics and 
business praetices. At present seventy-nine— or- 
ganizations have adopted similar codes. It indi 
cates there is a desire on the part of business men 
for higher standards of business methods. There 
are certain fundamental principles in business that 
are sound, First, a man is entitled to a just com- 
pensation for his efforts and the amount of money 
he has invested; secondly, he should give service 
in proportion to the business anticipated and prices 
asked; thirdly, he must become established in the 
publie’s confidence by a policy of straightforward 
dealing. All of these principles are set out in the 








Atrasiense Over 2500 





code of ethics and we stand four-square upon them. 

The agricultural situation in the wheat growing 
districts is now much more favorable than it has 
been for several years. Yards doing business in 
these districts can Jook forward to a greatly in- 
ereased volume during this coming year. Condi- 
tions are not favorable in the corn belt, particu- 
larly in Towa, due to short crops. A new and 
favorable crop must be harvested before the farm 
ers’ purchasing power is increased. There is a 
much better feeling psychologically, however, and 
there is great need for building on the farm. 
Needed improvements have been neglected for some 
time. Tnereased business may be expected onee 
the farmers’ purchasing power returns to its nor 
mal position 


In closing, President Rose commended the 
efficient work of Secretary Badeaux and his 
staff, and urged that the member- 
ship cooperate with the officers during the com 
ing year, offerin 


earnestly 


constructive eritic¢ism when 


1g 
so moved, 


Committees Are Appointed 


The president then announeed the appoint 


ment of the following committees: 

Resolutions——-R. C. Connor, Des Moines, Iowa: 
J. J. Dahl, Fargo, N. D.; E. C. Tillotson, Minne 
apelis, Minn. 

Auditing -F. If. Henry, Selle) Plaine, 
John Mericle, Montevideo, Minn.; TT. €. 
gomery, Winner, S. D. 

Nominations—-Arthur oA. TTood, 
Minn. ; Otto Bauer, Mandan, N. D.: 
back, Cedar Rapids, Iowa; H. 
Falls, S. D. 

Urges Importance of ‘‘Knowing Costs’’ 

A very interesting and 
was next delivered by L. C. Perkins, who is en- 
gaged in retailing building materials at Des 
Moines, Towa. He emphasized the importance 
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Mont- 


Minneapolis, 
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instructive address 


der Cost Accoy 


of accurate cost records, kept by departments, 
so that weak spots in the business can readily 
be located and the handling of unprofitable 
items be eliminated, or something be done to 
secure a proper profit on such lines. While Mr, 
Perkins is engaged in handling cement, lime, 
plaster, brick and other building materials ex. 
clusive of lumber, the principles that he laid 
down of course are equally applicable to lumber, 
as well as specifically fitting the handling of the 
commodities named as sidelines by lumber dea]. 
ers. IJfis talk was illustrated by charts, showing 
departmental analyses of sales, comparative 
operating costs, etc. As a concrete example of 
the value of such records in locating weak spots 
in the business, Mr. Perkins cited the fact that 
a year or two ago the operating chart showed 
that the cost of delivering material was $1.3 
per ton, which was excessive, and as 4 conse- 
quence his company threw out eight trucks and 
replaced them with eleven new ones, with which 
increased and improved equipment the cost of 
delivery was materially cut down. ‘‘Of course,’’ 
added Mr. Perkins, ‘‘the junking of the eight 
old trucks did not represent a cent of loss on 
our books, as depreciation charged off from 
year to year had wiped out the original cost; 
but, on the other hand, the change meant the 
immediate investment of many thousands of 
dollars.?? 

He urged dealers to obtain a fair profit on 
everything they sold. People will respect the 
dealer more if he does this than if he is content 
to plug along and take what is handed him. 
‘“We all like to buy our clothing, shoes, gro- 
ceries, or whatever it may be, of successful 
concerns that are known to be prospering, not 
those that are straggling along at the rear of 
the procession,’’ said he. ‘Why do we not 
resolve that we will have a fair profit on our 
goods likewise? We dealers need to sell ou 
business first of all to ourselves, and resolve 
that we will conduct our business on the basis 
of a reasonable profit. To do this, we must 
have correct cost information, and when we 
get it, we must use it intelligently. The cure 
for our troubles is within ourselves. We must 
serve our customers as they should be served, 
and charge a fair profit for that service.’’ In 
closing Mr. Perkins said that he had rather 
do without watchman service and even leave the 
doors of his warehouse unlocked, than endeavor 
to do business without the guidance of complete 
and accurate cost records. 

Keep Convention Dry, Secretary Urges 

At this juncture Secretary W. H. Badeaux, 
on behalf of the directors and of the association, 
announced that it was the wish of the associa- 
tion that all exhibitors refrain from offering 
liquor to members. He said that the reaction of 
the exhibitors to this request—which had pre- 
viously been intimated in the association’s bul- 
letins to members and exhibitors—had_ been 
very gratifying; that the exhibitors had not 
only expressed their willingness to comply, but 
had expressed their profound satisfaction with 
the ruling, which, some of them said, would sa\ 
them anywhere from $100 to $1,000 on thei 
convention expenses. Mr. Badenux requested 
that if any member felt himself in the grip of 
an uncontrollable thirst, he would kindly do his 
imbibing in his own room, and not jeopardize 
the good name of the association by appearing 


f 


in public while under the influence of }iquor. 

. , ea 
Judging from the hearty applause which fol 
lowed the secretary’s remarks, which were 1 
a good-humored and tactful vein, the conven 


. . z ‘43 
tion was about 100 percent in accord therewith, 


Credits and Collections Discussed 

The president then presented John Dower 0! 
Tacoma, Wash., and Wadena, Minn., 
of the John Dower Lumber Co., of Wadena, 
which operates thirty-six retail yards, who 
was scheduled to open a discussion of ‘** Cr dits 
and Collections,’’ deseribing him as ‘‘s man 
who has done the impossible,’’? with rez: rd to 
collections in his own business. . 

Mr. Dower opened his informal and very 12 
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ting, Advertising and Architectural Services 


structive address by saying that in building up 
4 business four things were vitally necessary, 
namely: First, to sell the goods; second, to 
get a satisfactory margin of profit; third, to 
see that the of selling the goods is less 
than the margin of profit charged; fourth, to 
eollect the money for the goods. ‘‘The danger 
in selling for credit,’’ said he, ‘‘ is not in the 
fact itself, but in our lack, as retailers, of a 
proper system of credit. It takes more money 
to do busines now than it did years 
larger investment of capital is required, yet we 
are trying to do business along the same old 
lines. We are trying to give free delivery, and 
are extending undue eredit. There are two 
outstanding evils in the retail business today: 
Giving discounts from lists that are supposed 
to represent cash prices; and giving free de 
livery.’’ 

Mr. Dower proceeded to develop his subject 
as follows, in part: 


cost 


ago, a 


It is all right to give credit provided there is 
plenty of margin in the selling price to cover the 
cost of carrying and collecting the account. 

What we dealers need is some regular, definite 
credit system, the same as the manufacturers have. 
We know what the manufacturers’ terms are, but 
does anybody know what the retailers’ terms are? 
Here is a hypothetical case: <A retailer makes a 
man a price for a bill of lumber on basis of cash 
in ten days. In a few days the customer comes 
in and says that he can not pay the whole amount 
in ten days, that he can pay half then, and the 
other half in six months when he harvests his 
erop, and asks if he can have the material at the 
price previousiy named. What would the average 
retailer's answer be? 

In our yards, our collection system is based upon 
the fact that we aim to have every account on our 
books closed, by cash or note, by Dee. 51 of each 


year. That does not mean that a man can buy 
material during the year and postpone payment 


until Dee. 31—-on the contrary we keep after our 
collections closely at all times——but even if a man 
buys a bill of material on Dec. 27 it must be paid 
for by Dec. 31 

Start Early on Clean-Up Campaign 

Last year, of our thirty-six 
cleaned up by Dee. 31, and the 
various reasons, failed to do so. We start early 
on this clean-up campaign—in fact our managers 
work all through the year with the idea of having 
all accounts cleaned up by the end of the year. 
Right after harvest is a great time for getting 
in accounts, 

An advantage of this system is that it brings 
our customers into personal contact with us. If 
4 customer has a grouch we find it out. Another 
good thing is that it puts us in touch with pros 
pects for future business. If a man in thinking 
about building we find it out. We see every ip 
dividual and insist on a settlement. You know 
that some people may have money available and 
still not like to settle their bills, but if they are 
told that further delay means paying interest they 
will dig up. 

Another point, that I think best of all, is that 
after Jan. 1 collection worries are off the minds 
of the managers and they are free to devote their 
thought and attention to planning for new business 
and other matters of importance in connection with 
the business. 


Advantages of Firm Collection Policy 


A general discussion followed in which se\ 

tral participated. KK. C. Hazelwood, of Wadena, 
who also is connected with the Dower company, 
mentioned some of the objections that might be 
suggested in connection with the system out 
lined by Mr. Dower. He asked the question 
Whether such a course would not weaken one’s 
position in the community, and strengthen 
that of his competitor, answering it by suying 
that that would depend largely upon the kind 
of competitor. If the competitor himself has 
ih Operation a firm collection policy there is 
nothing to be feared, but if he has a weak, 
vacillating policy it might operate disadvan- 
‘ageously to the firm, systematic collector. 
_ Another question often asked is whether if 
IS not about as difficult to collect a note given 
settlement of an account as it would be to 
collect the account itself. Mr. Hazelwood an 
swered this by saying that it would depend on 
Whether the debtor were given the idea that 
®& Was signing a note simply as an accommoda 
"ion, or so that the ereditor might receive in 
terest, or was made to understand that the note 
Was a real obligation and that payment would 
be expected on the date named therein. 

Some have asked, Mr. Hazelwood said, whethe: 


yards, thirty-two 
other four, for 


} 
Ne 


taking a note impairs the lien security. He 
said that in Minnesota it does not, provided the 
note is given in payment of an obligation and 
not in settlement for the material. 

William Jasper of Newton, Iowa, told 
couple of stories, with «a humorous turn, from 
his own recent experience, where ‘‘ hunches’ 
with regard to the credit worthiness of buyers 
had played him false, the implication being that 
something more reliable than intuition or snap 
judgment was necessary in determining credit. 

H. L. Kingsbury, of Sioux Falls, 8. D., said 
that the question in his mind was where Mr. 
Dower gets his yard managers, and how he 
trains them to carry out the policy he had 
outlined. 


Speaks on California White and Sugar Pines 


The closing address of the afternoon was de- 
livered by Edward P. Ivory, manager trade ex 
tension, California White & Sugar Pine Manu- 
facturers’ Association. On account of the 
shortness of the time available to him, the time 
for adjournment being almost at hand, Mr. 
[vory spoke very briefly, confining his remarks 
mainly to a statement of the California white 
and sugar pine manufacturers’ position with 
regard to the American Lumber Standards. We 
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Elected President 


said that the association believes firmly in the 
standards, and was one of the first associations 
to revise its rules to conform therewith. 


Our interpretation of the dual standard on ineh 
lumber, said Mr. Ivory, is that both inch and 
;-inch thicknesses are required at times, and both 
should be equally available. Both sizes are in 
cluded in association standards, and both may be 
purehased from mills in our association 
than one inch we also 
Kive-quarter lumber is 


In thicknesses greater 
maintain dual standards. 
available in 144-ineh and 1).-ineh thicknesses ; 6/4 
in 1% and 1f;; 8/4 in 1% and 1% To the 
thicker of the two standards in each case an extra 
j5-inch is allowed for sanding when the lumber is 
to be used for factory purposes 

In widths the California White & 
Manufacturers’ Association adheres to the Ameri 
can Lumber Standards. The rule is inch off 
on 4- and 6-inch widths, and 44-inch off on S-, 10 
and 12-inch, Lumber worked to ia 
conforms to national standards 


Sugar Vine 
purtthern alse 


sugar pine 


Amerieun 


In grades, also, California white and 
is sold under rules which 


Lumber Standards. 


conform to 


Attendance Prizes Awarded 


Winners of the attendance prizes for the ses 
sion were: First prize ($10), Elmer A. Olson, 
Karlstad, Minn.; Dolliff, 


second 5 . F. (ry. 
Minneapolis. Albert Melone, of Minneapolis, 


was declared winner of the seeond prize, but 
forfeited his right because of having left the 
hall before adjournment. 


WEDNESDAY MORNING 


The Wednesday forenoon session opened at 
10 a. m. with community singing, followed by 
an inspirational address by Maj. Thornton A. 
Mills, pastor of the New England Congrega- 
tional Chureh, Chieago, on ‘* Fiddles and For- 
tunes.’? This proved to be a potpourri of 
homely philosophy, wit and apt stories illus 
trating and emphasizing the central theme of 
the address, which was, the duty of every man 
to perform his work in the world in the best 
manner of which he is capable, just as the master 
violin maker of Cremona put his soul into the 
fashioning of his instruments, with the result 
that the world has ever sinee reeognized the 
name Stradivarius as representing the nearest 
approach to perfection in violins. 


‘*Miseuided Magnus’’ Appears 


Making good the pre-convention promises that 
the program would hold some surprises, Presi- 
dent Rose announced that he felt that it was 
up to the association to accord some recogni 
tion to one of the leading would be statesmen 
of the Northwest, and that he accordingly took 
pleasure in presenting ‘‘ Misguided Magnus.’’ 
Thereupon there stepped to the platform a burly 
individual cleverly made up to represent the 
big-voiced senator from Minnesota, who launched 
into a harangue in Swedish-American dialect, 
in which he covered «a wide variety of subjects, 
political and otherwise. In fact, he said that 
he attributed his great fame as a publie speaker 
to his being able to mix his subjects all up so 
that nobedy could tell what he was talking about. 
The stunt was cleverly done and created a vast 
amount of merriment. At conclusion, the speak- 
er pulled off his wig and false moustache, and 
stood revealed as a professional ‘‘ monologue 
artist’? engaged for the occasion. 


Speaks on Southern Pine Outlook 


Next came an address on §f The Southern Pine 
Outlook in Relation to the Retail Lumber Busi 
ness,’? by H. S. Hagerty, of the Moore-Hagerty 
Lumber Co., Hattiesburg, Miss. Mr. Hagerty’s 
very informative address was so filled with sta- 
tisties that it is hardly fair to quote therefrom 
without giving these figures in full—but some 
of his conclusions upon an important phase of 
his subject may be given. 

He said that the idea has been spread abroad 
that southern pine production is a dead or dying 
industry, which statement or propaganda he 
wished emphatically to refute, and to say that 
production of southern pine lumber would con 
tinue in the South as long as any of those pres- 
ent, or their descendants, lived. He said that in 
some sections the character of operations was 
changing, the large mills being supplanted by 
many small plants, but that the total produe- 
tion is not decreasing. He said that the ques 
tion of how long southern pine will continue to 
be a factor in the lumber trade is often asked. 
After analyzing at length the numerous factors 
entering into this proposition he said that there 
is every reason to believe that the life of the 
southern will be prolonged in- 
definitely. 


pine industry 


Mr. Hagerty also told of the many merchan 
dising aids which the Southern Pine Association 
is prepared to supply to retailers, and invited 
them to avail themselves of the service offered. 

American Lumber Standards Explained 

The convention then 
formutive address on ‘*The Meaning and Pres 
ent Status of the Ameriean Lumber Standards, ’’ 
by Arthur T. Upson, lumber standards advisor 


listened to a very in 


of the National Lumber Manufaeturers’ Asso- 
ciation, who spoke as follows: 
The American Lumber Standards as set up 


are construed to include = standards of size, 
standards of grade, and agreement to submit to 
official association inspection any complaint in- 
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volving either standard size or standard grade. 
It may be well to analyze the standards further. 
Sizes 

The knotty problem in lumber standardization 
did not involve the subject of lumber grades, as 
one might believe; it involved the establishment 
of standards of size. While the principle of 
standardization was thoroughly approved by all, 
yet the subject of proper size for yard lumber 
occupied the major portion of the attention of 
the committees and conferences in their twelve 
or more meetings. But in the end a measure of 
agreement was reached, with the result that 
standards of size were set up for all the princi- 
pal items of yard lumber for a thorough and fair 
trial in the lumber trade during the present year. 

The various standard sizes established are a 
matter of printed record and available to all in 
what is known as “Simplified Practice Recom- 
mendation No. 16--Lumber,’’ issued by the bu- 
reau of standards, Department of Commerce, 
July 1, 1924, and obtainable from that source. 
There are a few significant size features worthy 
of mention. 

In some cases the sizes are minimums, in 
others exact, and both the finished and rough 
dry dimensions were covered. In finish and 
common boards, for example, there are two defi- 
nite thicknesses for dressed and rough dry 
standard nominal one-inch material; 25/32-inch, 
either SIS or S2S (measured at commercially 
dry shipping weights and moisture content for 
each species), for the standard yard board; and 
13/16-inch S1S or S2S for the extra-standard 
yard board. When rough dry these shall meas- 
ure, respectively, 29/32-inch with 20 percent of 
any shipment which may be 1/32-inch scant of 
that thickness, and 30/32-inch with 10 percent 
of any shipment which may be 1/32-inch scant. 
For nominal] 2-inch finish, common boards, and 
dimension, a dual standard is also prescribed; 
that of 1%-inch for standard material, and 1%- 
inch for extra-standard material when surfaced 
one or two sides, and 1%-inch and 1%-inch, re- 
spectively, for rough dry 2-inch material, with 
an allowable scantness of 1/32-inch in 20 percent 
of any shipment. The finished and rough dry 
sizes of finish and common boards thicker than 
l-inch and of 24%4-, 3- and 4-inch dimension are 
predicated on the standard thicknesses for 1- 
and 2-inch material, so that 14%- and 1%,-inch 
material measures, when dressed and dry, 1 1/16 
and 1 5/16 inches thick, respectively, and ma- 
terial thicker than two inches is uniformly 
% -inch off. 

Standard widths are also prescribed and these 
are %-inch off on lumber of nominal widths less 
than 8 inches, and ¥%-inch off on lumber of 
nominal widths of 8 to 12 inches. Logically, 
these finished widths apply to both standard and 
extra-standard thicknesses. Rough dry widths 
are \%-inch wider. 

The thicknesses and widths of bevel siding, 
rustic and drop siding, flooring, ceiling, partition, 
shiplap, and dressed and matched are properly 
correlated to those for the square edge items. 
Their over-all widths are ¥4,-inch off from stand- 
ard width; the tongue in dressed and matched 
material less than 2 inches thick is 4-inch, and 
the face widths %-inch off; the face width of 
shiplap %-inch off with a %-inch lap. Two- 
inch material has tongue or lap %-inch wider 
and face-width \%,-inch narrower. 

The definite standards for bevel siding are 
Y¥%- and %-inch thick on the thick edge by 3/16- 
inch on the thin edge. Set thicknesses for drop 
siding are 9/16 and %; for ceiling, 5/16, 7/16, 9/16 
and 11/16, and for partition % inches. Shiplap 
and dressed and matched thicknesses are the 
same as for the standard dressed board, but are 
considered minimums rather than exact. The 
thinner patterns of flooring are the same in 
thickness as ceiling, and an inch and thicker 
flooring is the same as the standard dressed 
board, with the provision that they are also 
minimums. The dimensions of heavy material, 
D&M, shiplapped, grooved for splines, are the 
same as 2-inch dressed and matched common 
board. 


Standard and Extra-Standard Thicknesses 


Before leaving the subject of thicknesses let 
me say something as to the relationship existing 
between these standard and _ extra-standard 
thicknesses. While it would have been more 
desirable to have been able to reach an agree- 
ment on a single standard of thickness, never- 
theless there was a considerable variance of 
opinion as to the proper thickness for 1- and 
2-inch material from a manufacturing, as well 
as the utility standpoint. Also much considera- 
tion had to be given to present practices in the 
lumber trade. Because of this doubt as to the 
correct thickness, and the consequent inability 
to set a single standard, it was logical to experi- 
ment on two thicknesses for 1- and 2-inch ma- 
terial, particularly during the first year’s trial 


of the American Lumber Standards. The extra- 
standard size was therefore introduced for the 
purpose of enabling the experience of the lumber 
trade to show which size would predominate in 
lumber competition and, as frequently stated, to 
provide a thicker stock for those who believed 
their trade required it. Notwithstanding this 
logical conclusion, there are those in the grade 
who think only the standard thickness should 
be adhered to, and there are others who think 
only extra-standard thicknesses should be recog- 
nized. When it is considered that doubt did 
exist, and that the standards so far set are for 
trial purposes, it would be much more logical] 
for those individuals who themselves desire ex- 
tra-standard sizes not to try to destroy the 
status of the standard sizes, and those who de- 
sire only standard sizes not to attempt to elimi- 
nate the extra-standard. Only in this way will 
the two sizes find their proper relative positions 
in the lumber trade. 


Measurement and Tally 


There are certain other significant features 
related more or less directly to sizes which in- 
volve methods of tally and measurement. For 
example, lumber of standard and extra-standard 
size is tallied board measure; the board meas- 
urement of dressed lumber of standard and 
extra-standard size is based upon the corre- 
sponding standard dimensions of rough green; 
lumber finished to special size is counted (tal- 
lied) as of the standard rough size necessarily 
used in its manufacture; and the actual thick- 
ness and width of lumber shipped when not of 
standard or extra-standard size is always to be 
indicated on the invoice. These are wise safe- 
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guards thrown up around these important fea- 
tures of yard lumber inspection rules. 

There are other provisions included, such as 
piece tallies, methods of measurement on actual 
widths, and of unedged lumber, allowable vari- 
ation above the count thickness, and methods 
for determining the average length and average 
width of shipments of lumber. It is also pro- 
vided that each length of bundled stock is to be 
bundled separately. 


Inspection and Shipping Provisions 


All provisions essential to fair and impartial 
inspection and shipping are incorporated in the 
American Lumber Standards. Official associa- 
tion inspection service of the various lumber 
manufacturing associations is made available 
to non-subscribers of those associations, and at 
a reasonable charge. Reinspection service is 
afforded and in cases of demand and payment of 
cost thereof, certificates of inspection will be 
furnished. In cases of complaint regarding 
grade but not tally, the buyer must accept that 
portion of the shipment of lumber of standard 
grade or standard or extra-standard sizes, hold- 
ing intact only that portion the grade or size 
of which is in dispute. The buyer must unload 
the car, can use that portion as indicated above, 
has ten days in which to notify the mill, but 
need not hold the off-grade more than sixty 
days. The manufacturer thus waives the right 
to compel the acceptance of the whole car be- 
cause a part is used, and the buyer waives the 
right to reject the whole car because a portion 
is not up to grade or size. Finally, the various 
lumber manufacturing organizations subscrib- 
ing to the American Lumber Standards must 
do all within their power, through association 


grades, inspection service, arbitration, grade 
marking or otherwise, to maintain for the bene. 
fit of the lumber-using public the standards of 
size and grade as agreed upon in the American 
Lumber Standards. 


Standards of Grade 


Another feature of the American J.aimbe; 
Standards of great importance is standards of 
grade. In setting these standards several im- 
portant questions are involved. There must be 
uniformity in designating the various qualitieg 
of yard lumber, there must be uniformity in de. 
scribing the number and seriousness of defects 
and blemishes allowed in the various grades, 
and there must be minimums as to quality of 
the poorest pieces admitted in any grade. With 
proper regard to these prerequisites, all soft- 
wood yard lumber manufactured in the various 
regions of the United States from various species 
of wood and used for the same general purpose, 
will be harmonized into grades of equal quality, 
so far as the inherent characteristics of the vari- 
ous species and of the various methods of manu- 
facture will permit. 

These prerequisites are, or will be, satisfied 
in the American Lumber Standards. Four 
grades of select lumber, A, B, C, and D, and 
five grades of common lumber, Nos. 1, 2, 3, 4, 
and 5 common, are recognized. The two upper 
grades of select lumber shall be suitable for nat- 
ural finishes and the two lower grades for paint 
finishes; Nos. 1 and 2 common must be suitable 
for use without waste, while Nos. 3, 4, and 5 
common allow waste in the use of the piece, 
Provision is made that, in so far as the inherent 
characteristics of the various species will per- 
mit, the general quality permissible in any speci- 
fied grade shall be approximately the same in 
all species and in all regions, and in every case 
similar grades be known by the same name. 
The defects and blemishes permissible in pieces 
falling in the various grades are now defined 
by the various manufacturing associations in 
the same, or in approximately the same, terms, 
so that, from the standpoint of utility, the size 
or damaging effect of a defect or blemish in any 
piece of lumber is approximately the same. 

This, then, is the meaning and essence of the 
American Lumber Standards. They are suffi- 
ciently comprehensive, yet concise, and _ suf- 
ficiently practical, yet technical, to be possible 
of adaptation and conformance to in the every- 
day business of manufacturing and merchandis- 
ing yard lumber. They represent the best 
thought in the entire lumber trade; they include 
the best scientific data available; and they merit 
the most careful attention and favorable recog- 
nition af every branch of the lumber industry 
and of the public generally. 





Present Status of Recognition in Trade 

What is the present extent of their recogni- 
tion in the trade? It is excellent and remark- 
able; in fact, they will soon be established in 
common practice because they are practical and 
were given a most logical and auspicious begin- 
ning. The evidence of their application is ample. 
The last general conference held under the aus- 
pices of the Department of Commerce in Wash- 
ington in April, 1924, provided that standards of 
lumber size, grade names, and inspection would 
become effective July 1, 1924; standards of grade 
by not later than May, 1925, while conformance 
to basic provisions for grading structural tim- 
bers, which were also considered in the stand- 
ardization program, by Jan. 1, 1925. 

Standards Progress in Manufacture 

Promptly upon July 1, 1924, the Georgia-Flor- 
ida Saw Mill Association and the Southern Pine 
Association issued new grading rules revised 
to conform, generally, to standards of size, 
grade names, and inspection. On the same date 
the Western Pine Manufacturers’ Association 
distributed new rule books, which include many 
of the standard sizes and provisions, and the 
proper grade names. The California White & 
Sugar Pine Manufacturers’ Association issued 
new rules Sept. 15 which were, quite generally, 
American standard in these respects, but in ad- 
dition included new standards of grade. The 
Northern Hemlock & Hardwood Manufacturers 
Association on November 25 issued new grading 
rules which meet all prerequisites set up for 
July 1, 1924. 

New rules including the new standards of size, 
grade names, and some of the inspection fea- 
tures have been promulgated and approved by 
the Southern Cypress Manufacturers’ Assocla- 
tion and the West Coast Lumbermen’s Associ 
ation; the former are now in press and the lat- 
ter just off the press. 

The North Carolina Pine Association, the Cali- 
fornia Redwood Association, and the Northern 
Pine Manufacturers’ Association are now at 
work making the necessary revisions in their 
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rules in order that they will conform closely 
with the new standards. 

The Hardwood Manufacturers’ Institute, al- 
though an organization of manufacturers of 
hardwood lumber almost exclusively, has strong- 
ly endorsed lumber standardization in all woods. 
While it issues no rules for softwoods generally, 
several individual companies are willing to sell 
hardwood lumber, when intended for the same 
general use as softwood yard lumber, on the 
basis of American Lumber Standards as thus 
far established. 

In addition to yard lumber, standardization 
will ultimately cover structural timbers, hard- 
wood lumber, and softwood factory lumber. In 
the two regions primarily interested in struc- 
tural timber grading, namely, southern pine and 
Douglas fir, manufacturers have made notable 
progress toward standardization of rules for 
grading such material. Work on hardwood 
standardization has been successfully inaugu- 
rated by all associations concerned in hardwood 
production and consumption. Unification of 
rules for softwood factory lumber manufacture 
and inspection is next on the docket of the Cen- 
tral Committee on Lumber Standards. 


Progress in Distribution 


Distribution of American standard softwood 
lumber products is also making progress. Its 
extent or amount varies more, however, as be- 
tween the different distributing and consuming 
regions than in the case of manufacture, for in 
some it is quite marked, but in others it is al- 
most nil. 

On the establishment of the national stand- 
ards, the National Retail Lumber Dealers’ Asso- 
ciation, your great association, and many of the 
organizations with the National, individually, 
endorsed the movement and agreed to do busi- 
ness on these standards to the best of their 
ability. This pledge, as that on the part of lum- 
ber manufacturers, has been fulfilled, but not as 
yet in all regions in the United States to the 
same extent as in manufacture. In some regions, 
unfortunately, due apparently to lack of com- 
plete understanding and to local customs, little 
attention is paid to any standards of lumber 
size and grade, and orders for lumber under old 
specifications, often in sub-standard sizes, con- 
tinue to be placed and accepted. Perhaps it is 
too early to expect universal adoption by all 
wholesalers and retailers, but as long as the 
spirit to accomplish reasonable national stand- 
ards exists, it is certain that practical results 
will ultimately follow; then at the same time 
there will quite naturally follow more nearly 
100 percent performance in manufacture and 
sale of American standard lumber. 


It is in relation between the manufacturer 
of lumber on the one hand and the dealer in 
lumber on the other that closest codperation 
between buyer and seller is essential. One 
thing is certain, no one branch of the trade, no 
one region in the United States, can abolish the 
problem of lumber size and grading standards 
simply by ignoring them. If any branch or 
region will show something inherently unsound 
or impracticable in the standards set up, that 
would be important. If, on the other hand, the 
difficulty encountered is one of execution, that 
is entirely different and much less important. 

The distributing branch of the industry has a 
great opportunity to accomplish that for which 
it has contended for four years, namely, the 
stopping of the tendency towards thinner and 
thinner lumber. The standards were set up for 
that as one of their primary purposes, and only 
the buyer’s strict performance on the standards 
will satisfy that important objective. 


Progress in Consumption 

Great progress in consumption is naturally the 
last to be expected; nevertheless, large con- 
suMmers, such as railroads, architects, contract- 
ors, automobile, wood turning, farm equipment, 
millwork, and box industries, and the association 
of purchasing agents, have endorsed the stand- 
ards and are now using them in drawing up their 
Specifications for softwood purchases. This 
most healthy situation is indicative also of com- 
plete success for the movement. 


Degree of Performance on Standards 


It is obvious that mere publication and distri- 
bution of descriptions of new practices in lum- 
ber manufacture and distribution do not consti- 
tute lumber standardization; actual conformance 
to and performance on American Lumber Stand- 
ards are necessary. This is taking place, and 
considering the short time that American stand- 
ards have been effective the progress attainable 
is remarkable. 

At a recent meeting of the Southern Pine As- 
80ciation it was reported that out of 199 sub- 
Scribing mills, 187 were cutting standard and 
extra-standard sizes exclusively. Of the twelve 


others, five since then have adopted the same 
practice. Sales managers were almost of one 
accord in endoreing the practicability of the 
new standards and urged that they be continued. 
Little difficulty was being experienced in selling 
the new sizes in the South, which indicates 
much credit is due also to the lumber distrib- 
uters in that territory. Unfortunately, however, 
and in spite of the stated preference of the re- 
tail dealers for extra-standard sizes as voiced 
through the National Retail Lumber Dealers’ 
Association, manufacturers of southern pine re- 
port that they continue to receive many orders 
for %-inch lumber, ostensibly to be used for 
general utility purposes. 

In the pine regions of the Southeast and At- 
lantic coast, lumber of standard and extra- 
standard size is being manufactured and sold by 
manufacturing members of the Georgia-Florida 
Saw Mill Association and the North Carolina 
Pine Association, and the standard size of the 
famous “roofer’’ of the South, for years %-inch 
thick, is specified at 25/32-inch, with the %-inch 
size as a special size. 

The American Lumber Standards perhaps 
have not become so well known among the buy- 
ers in the great consuming territory of the mid- 
dle and far West, yet particularly through the 
plains region more and more lumber is being 
ordered and sold in standard sizes and grades 
exclusively. In the far West the movement for 
standard lumber is slowly gaining headway, and 
will not be thwarted. 

In the new California White & Sugar Pine 
Association standard grading rules, both stand- 
ard and extra-standard sizes are specified, and 
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such are being manufactured, sold and used. 
This is also true of redwood in California and 
pondosa and Idaho white pine in the Inland Em- 
pire, where in the former extra-standard thick- 
nesses prevail and in the latter where standard 
thicknesses predominate. 

The new standard grading rules of the West 
Coast Lumbermen’'s Association for Douglas fir, 
western hemlock, Sitka spruce, red and incense 
cedar have just been issued, and non-standard 
sizes are not procurable only on special con- 
tract. This will be the situation in the southern 
cypress region, where in the past only a few 
association sizes, principally in certain widths, 
have not conformed to what are now standard 
or extra-standard sizes. Hemlock and tamarack 
in the Lake States, when manufactured in pre- 
scribed association sizes, will in every item be 
of American standard size. Manufacturers of 
northern white and norway pine and spruce 
have fully endorsed the standards and are now 
at work in conforming their association rules to 
the standards. 

Hand in hand with the announced intention 
of the various associations which have not yet 
but expect soon to publish new standard rules 
of size and grade, and thereby establish their 
manufacturing business on American Lumber 
Standards, will come new and further recogni- 
tion of these standards on the part of the dealers 
and more rapid progress in universal adoption in 
those territories consuming lumber manufac- 
tured by associations not yet in the field with 
new specifications. Such a situation will bring 
about the same favorable condition as now exists 
in the southern pine territory and perhaps 
others, assuming, of course, that all retail lum- 


ber dealers enact into performance their pref- 
erence for standard lumber. 


Future Prospects, Needs and Results 


In my remarks so far I have tried to show why 
lumber standardization is necessary if the in- 
dustry is to attain its proper position among the 
industries of America; to describe the plan of 
action laid to attain this goal, to explain the 
meaning of the lumber standards set up so far; 
and finally to tell you something as to the prog- 
ress of and performance already made on these 
national standards. In this I have not men- 
tioned future prospects, needs and results. 

There are still a few features to be added to 
the American Lumber Standards by general 
conference and agreement. There will be meet- 
ings of the Central and Consulting Committees 
on Lumber Standards in February and March, 
at which lumber retailers will be fully repre- 
sented, as they have been at all meetings in the 
past. The decisions reached at these meetings 
will then be placed before another great confer- 
ence of lumber distributers, consumers, and 
manufacturers, architects, contractors, engi- 
neers and technical representatives, to be called 
about May, 1925, by the Department of Com- 
merce, for incorporation in the American Lum- 
ber Standards. Such features as amount, if any, 
of short lengths admissible in random _ ship- 
ments, certain definitions of quality, defects, 
lumber abbreviations etc., and shipping weights 
for yard lumber will be given attention. Also 
standard rules for shop or factory lumber, and 
structural timbers, will be set up, so that the en- 
tire softwood lumber standardization program 
will be completed. 

The important question right now, however, in 
regard to the practically complete standards for 
yard lumber in proper shape for adoption and 
action at this time, is not one of whether they 
will succeed; it is merely a question of how long 
it will take. If American Lumber Standards 
have come to stay, obviously the next step con- 
sists of an attempt to shorten the time until 
complete success is achieved. In this attempt 
must come close codperation of all branches of 
the trade, an exemplification of a give-and-take 
policy, the adherence to the standards by all 
responsible manufacturers and distributers who 
deal in properly manufactured, seasoned and 
graded lumber, and a broad and comprehensive 
program of education among the ultimate lum- 
ber consumcrs. In these the great lumber re- 
tailing industry of the United States can play 
a very important réle. If it will adopt a policy 
of buying, handling, advertising and selling only 
American standard lumber, to it will fall a great 
portion of the credit. 

Adherence to svch a policy will bring many 
benefits to the retail lumber industry. The 
American Lumber Standards amount to a speci- 
fication. Their enforcement fairly is a benefit 
alike to honest buyer and seller. It is a basic 
principle of purchasing that competition reacts 
to the benefit of the buyer. 

With only standard lumber in your yard the 
rate of turnover of stock will be increased; the 
capital investment will be decreased; there will 
be less stock depreciation and obsolescence; 
overhead expense will be decreased; and finally, 
better service will be rendered your customers. 

Hand in hand with these gains to the retailer 
will come such real benefits as the elimination 
of the %-inch and thinner sizes of finish and 
common boards (unless you order them), and a 
similar elimination of 14-inch and thinner di- 
mension; standardization of shed stock on the 
basis of standard yard lumber sizes; minimum 
rough dry lumber sizes; uniform grade names for 
yard lumber irrespective of the species from 
which and the region in which manufactured; 
standard basic grade classifications; a general 
uniformity of quality in each grade, whether the 
lumber be pine, fir, cypress, spruce, hemlock, 
cedar or other softwood; and organized official 
inspection service will be available to everyone, 
so that there will be ample assurance that you 
will receive, or must finally accept, only lumber 
of standard size or grade, as ordered. The pro- 
visions for shipping, bundling, working, grad- 
ing, measuring, and grade marking lumber, and 
for inspection, complaints, de-grades, and tally 
cards, will be uniform, making it unnecessary 
for you to be familiar with these provisions in 
ten or fifteen different grading rule books, as 
was the case before standardization became 
effective. While it has not been specifically 
mentioned in my previous remarks, the new 
standards cover molding patterns, and grades 
and sizes for shingles; and with each of these 
items there has been simplification, correlation 
of existing grades and practices, and in molding 
patterns, a great reduction in variety. 

Deriving almost any one of these benefits 
would warrant favorable consideration of the 
American Lumber Standards, and surely there 
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States, will, before the close of this convention, 
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American Lumber Standards and will favorabl 
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policy of adherence to and performance on the 
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trade will do and practice this, the 
how long it will take before the American Lum 
ber Standards will be in general use j not a 
hard one to answer. 


question ot 


The session closed with the awarding of the 
attendance prize of $5 to J. 
McGregor, Lowa. 


WEDNESDAY AFTERNOON 


The early part of the Wednesday afternoon 
session was devoted to the annual meeting of 
the Retail Lumbermen’s Inter-Insurance Iex- 


K, Daubenberger, oft 


change, with President Arthur R. Rogers in the 
Jn his opening remarks President Rogers 
said that the exchange 
dition. 


chair. 
was in very healthy con- 
Notwithstanding the fact that last year 


| f ral 
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was the worst in the history of the organization, 
as regards losses, it has continued to grow. 
During the year 88 fire losses were sustained, 
totaling $123,000, but part of the risks had been 
reinsured, so that the total loss to the exchange 
was $99,793. During the year a gain of $30,000 
in premium receipts was recorded, and $5,000, 
000 additional business was written. The asso 
ciation now has total assets of $883,265, and 
total insurance in foree Dee. 31, 1924, was $54, 
557,128, 
_ We have had a successful year, also, from the 
investment standpoint, said Mr. Rogers, having 
gone through the period of agricultural depression 
in a manner which is really remarkable. During 
the year we have had to take foreclosure on only 
five mortgages, totaling with accrued interest $19, 
947, which has been charged off our books, although 
as a matter of fact we believe that the properties 
eventually will pay out one hundred cents on the 
dollar. 


Notwithstanding that stocks of lumber in the 
hands of dealers are perhaps the smallest in the 
history of the exchange we have shown an increase 
In amount of insurance in force. 

Mr. Rogers announced that the rate for tor 
nado insurance had been reduced until it is now 
on & parity with any other first class tornado 
company, so that there is no longer any reason 
why association members should not place their 
tornade insurance with their own company. 

In closing Mr. Rogers paid Manager O. D. 
Hausehild tribute for his able and conscien- 
tious administration of the affairs of the insur- 
ance deprrt nient, 
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Association’s Insurance Activities 
Mr. Hauschild then spoke briefly on the in- 
surunce activities of the association, saying that 
the exch: prepared to write any 
umount of insurance up to $60,000 on any yard, 
this applying to both fire and 


ance, 





ge ois now 


tornado insut 
Ile stuted that statistics showed that most of 
the fire losses reported by members were caused 


by ‘fexposures,’? in other words, by causes out 


side of the premises of the insured. This sug- 
vested the importance of lumbermen constitut- 
‘“voluntary fire marshals’? and 
doing everything in their power to reduce fire 
hazards in the locality of their yards. 

It developed that the first policy issued by 
the exchange was taken out by Charles Greet, 
of Kldora, lowa, who received policy No, 1, is- 
sued in 1894, 

The annual election was then held, resulting 
in the reelection of all of the old officers and 
members of the advisory board, 


ng themselves 


Railroad President Gives Good Talk 


The meeting was then turned back to the 
Northwestern Lumbermen’s Association, the 
first speaker on the regular program being H. EF. 
syram, president of the Chicago, Milwaukee & 
St. Paul Railway. Mr. Byram delivered a 
straightforward, man-to-man talk, in which he 
frankly took his hearers into his confidence, tell- 
ing of the difficulties which the railroads are 
laboring under because of onerous governmental 
restrictions, as well as because of unusual com 
petitive conditions which have developed in the 
lust few years, notably those arising from the 
immense diversion of traffic through the Panama 
Canal, and the rise of the motor truck and motor 
bus as common carriers, which has made tremen 
dous inroads upon the short-haul business of the 
railroads, both in freight and passengers. 

He spoke of Government control and its at- 
tendant evils, asserting that already the rail- 
roads of the country are to a very large extent 
under Government control, through agencies 
which fix not only the price at which they must 
sell the only commodity which they have to sell 

transportation—but also fix the wages they 
shall pay their employees, their working hours, 
safety appliances and other conditions, about 
the only field in which the roads are allowed any 
freedom being in the actual operation of trains. 
Ifowever, he did not mention these matters in 
any complaining or critical way, but rather as 
presenting problems which the railroads and the 
public must codperate in solving. 

Mr. Byram emphasized the fact that the rail 
roads with their vast army of employees and 
their families, and their own immense require 
ments for goods and commodities of every sort 
—over 70,000 different items being on the lists 
of the railroads’ purchasing agents—are closels 
intertwined with every other business; that only 
as the railroads prosper can the country at large 
be prosperous in any true and permanent sense. 
In this connection he said that the railroads con 
sume one-fourth of all the lumber produced. 

Mr. Byram said that he looked with a good 
deal of pride upon the service which the rail 
roads have rendered in the last two years, but 
passed along much of the eredit for the im 
proved conditions to the shippers of the coun 
try, who have codperated splendidly in speeding 
up the movement of cars by prompt loading and 
unloading, as well as by utilizing the maximum 
capacity of the cars. He also paid a tribute to 
the valuable services rendered by the regional 
advisory boards, composed of representatives of 
the shippers and of the railroads, which have 
helped to iron out difficulties and create a bet 
ter understanding between the carriers and the 
public which they serve. 

‘*A railroad is not essentially different from 
any other business,’?? said Mr. Byram. ‘‘It 
must take in more than it pays out if it is to 
continue in business, and the difference must 
be sufficient to pay a fair profit to the owners 
of the business. ’’ 

The railroads are planning vast improvements, 
said Mr. Byram. That means that they must bor- 
row large sums of money, which in turn means 
that their credit must be good, and no business 
enterprise can have good credit unless it is op 
erating on a profitable basis. When a railroad 
president goes down to New York to negotiate a 
loan the bankers there ask him just about the same 


ort of questions that your banker asks you when 
you approach him for a loan, They want to know 
ubout your assets, your earnings, your pro 
and finally something about yourself and our 
organization, You hear people talking about “Wal] 
Street,” as though it were some sort of an ogre 
seeking control of the railroads, to the detriment 
of the publie. As a matter of fact the Wall Street 


peets 
i ’ 


ogre is a pure myth, It is necessary for the rail- 
roads to borrow in New York the money. that 
they need, because New York is the only money 
center where such large Joans can be handled 
but the New York bankers have no more desire 


to control or dictate the poliey of the railroads 
than vour Jocal banker has to dictate to you how 
you shall run your lumber business. All they want 
to know is that your business is properly conducted, 
and that the loan will be taken care of at maturity, 

Mr. Bryan closed his very interesting and 
illuminating address by saying that he had re- 
ports from all along the company’s lines indi- 
cating an enhanced degree of prosperity in the 
territory which they traverse. 


Governor Speaks for Conservation 

Next on the program came an address by the 
newly elected governor of Minnesota, Theodore 
Christianson, who discussed the problems of 
timber conservation and reforestation as applied 
to his own State. ‘‘Conservation,’’ said the 
governor, ‘‘simply means the intelligent use of 
our resources, and so far as possible, providing 
for their continuance for posterity. To talk 
about the conservation of the timber resources 
of Minnesota may seem somewhat like locking 
the stable door after the horse is gone, but the 
simile is not quite exact. It would be so if tim- 
ber were an irreplacable resource, like ore or 
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coal, but our cut-over lands present an entirely 
different, and, needless to say, much more hope- 
ful proposition. Logging began in Minnesota 
over a century ago, consequently we have on the 
cut-over areas trees of every stage of growth, 
which if given adequate protection against fire 
would afford a continuing timber supply sufli- 
cient for a fair sized lumbering industry.’’ 

The governor also dealt briefly with the prob- 
lems of taxation and reforestation under State 
supervision, in eodperation with the Federal 
Government, as factors that must enter into an 
effective conservation policy for the Stute. 


Association Considers Group Insurance 


President Rose announced that the directors 
had had under consideration the proposition of 
recommending to the association a plan for 
group insurance for employees of members, «nd 
invited a representative of the Aetna insurance 
company present to step to the platform and 
explain the plan. This he did, the proposition 1D 
brief offering members of the association the 
opportunity to take out group insurance for 
their employees, regardless of the number, even 
if only one or two, at a cost of about halt that 
of ordinary individual policies, and without the 
necessity of physical examination. The cost to 
the employee would be 60 cents a month pe! 
$1,000, and to the employer the cost would vary 
according to average age of his group, but in 
any ease would be quite small. Mr. Rose said 
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that the directors thought very well of the plan, 
which may later be submitted to the members 
for their individual consideration. To reeeive 
the benefits of the group insurance plan at least 
75 percent of the members must sign up for it. 


National Manufacturers’ Secretary Speaks 
‘*The lumber business is facing a period of 
sustained prosperity,’’ declared Wilson Comp 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, who spoke briefly 
on the outlook for the industry, and upon the 
activities of the National “The 
lumber business,’? he continued, ‘‘is in the hest 
position of any time in the last five years.’’ Mr. 
Compton proceeded to give production and con 
sumption figures sustaining his contention. 

He told of the correspondence course for lum 
ber retailers prepared and offered by the Na 
tional, in Which course many thousands of « 
ers, scattered through every State in the Union, 
in Canada and in foreign countries, have en 
rolled during the last two years. He also said 
that the National is codperating in a great na 
tional campaign in the interest of retailers in all 
limes of business, known as the ‘Trade at 
Home’’ movement, which involves the prepara 
tion and distribution of a film illustrating the 
central idea, as well as the preparation and 
broadcasting of radio talks, newspaper and gen 
eral publicity ete. 


association. 





Annual Report on Association Activities 

The reports of the secretary and the heads of 
the various departments were embraced in an 
attractively designed and printed pamphlet of 
64 pages, copies of which were supphed to all 
members in attendance. The report is an in 
spiring record of associational achievement, of 
which the officials and the members alike muy 
well he proud. While the report is too long to 
reproduce in its entirety, the following digest 
will give an idea of the achievements, during 
1924, in the various fields in which the assoein 
tion functions. In presenting the various sub 
jects, the same order is followed as is observed 
in the printed report. 


“Airplane View” of Activities 


The Northwestern Lumbermen’s Association rep- 
resents 4,250 retail lumber dealers located in Min 
nesota, Iowa North and South Dakota and 
Nebraska. Some of the ways in which it serves 
its members, and the industry in general, are as 
follows: 

Watches all national and State legislation affect 
ing the retail lumber business. 

Protects the interest of retailers at national or 
interstate hearings relative to railway rates, rules 
and charges for transportation in Northwestern 
territory ; consistently strives for fair freight rates 
on all lumber and building materials, and through 
its traflic department, analyzes and endeavors to 
correct every transportation situation that is detri 
mental to the interest of dealers. 

Its activities in reforestation, fire prevention and 
the utilization of forest products have been effective 
and helpful toward the conserving and expansion 
of our forests. 

Through specially appointed representatives it 
has cobperated in the movement for the new Amer 
ican Lumber Standards. 

With the codperation of the Red Cedar Shingle 
gureau it has been successful in maintaining the 
Status of the wood shingle in building codes in 
various cities and towns in association territory 
where its elimination was being sought. 
: Through special advertising campaigns, includ 
Ing the broadcasting of three radio talks on “ILome 
Owning,’ the association has consistently sought 
to encourage and promote home building. 

tepresentatives, through district organizations. 
have met and become acquainted with over 2.800 
retail Jumber dealers and members. Through dis 
trict organizations the membe Yship has been more 
thoroughly acquainted with association activities 
and services, and a friendly spirit of cobperation 
has beey fostered, 

Through arbitration Many 
Manufacturers, wholesalers and retailers have been 
adjusted. 

Other branches of service include the news let 
ter service for providing members with up-to-the- 
minute news affecting their business and the estab- 
lishment of a “Help Wanted” and “For Sale” 
service which has proved a great convenience, The 
regular correspondence of the various departments 
has exceeded fifty thousand letters during the year, 
exclusive of circular letters and printed matter. 

rhe association does not solicit advertisements 
from the manufacturers or producers of lumber and 


disputes between 
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building material for association publications, as 
it does not want to place its membership under 
any obligation that would be a detriment to the 
retail industry 

Legislative Service 

While always having its weather eye open for 
legislation that might threaten to prove detri 
mental to the legitimate business of its members, 
the association prides itself on the fact that it has 
never opposed any bill designed to enhanee the 
welfare of the general public, even though it might 
incidentally impose some slight burden upon the 
lumber merchant. The legislative policy of the 
association is not selfish or narrow minded, but 
aims only to protect the legitimate interests of 

In union there is strength, and the 
with its large membership and its 
skilled and experienced representatives, exerts an 
influence infinitely greater than would be possible 
for the individual member, or for smaller groups, 
to exert. 

During the last year the legislative department 
of the association has consistently sought to coun 
teract the rising tide of radical sentiment which 
has manifested itself more or Jess in practically 
all legislative assemblies. 

Following is a synopsis of some of the legislative 
netivities of the association during 1924: 

Selieving the plan for tax reduction proposed 
by Secretary Mellon to be economically sound and 
constructive, the association at its last annual 
meeting endorsed the plan, and copies of the resolu 
tion were sent to all senators and representatives 
from the States embraced in the association terri- 
tory, which no doubt had some influence towards 
the passing by Congress of a tax bill which, while 
not embodying all of the features of the Mellon 
bill, is considered an improvement over the plan 
previously in effect. 

The Northwestern at its Jast annual adopted 
2 resolution endorsing the Coulter plan of finan 
cial aid to farmers desiring to diversify, which 
plan came before Congress in the form of the 
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association, 
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Norbeck-Burtness bill. The resolution was _ tele- 
graphed to the association’s representative at 
Washington. 3eing limited in its purpose to a 
restricted locality, the bill failed to pass, but 
shortly thereafter the Northwest Credit Corpora- 
tion was formed to carry out in general the pur- 
poses of the Norbeck-Burtness bill and the Coulter 
plan. 

The Northwestern took a leading position in the 
campaign for the passage of the MeNary-Clarke 
bill providing for the establishment of a perma- 
nent federal forest policy, which bill was passed 
by Congress early in June. 

The Northwestern vigorously opposed the Howell- 
sarkley bill, one of the features of which was the 
proposed abolishment of the United States Railway 
Labor Board, as it was felt that the passage of 
this bill would indirectly be detrimental to lumber 
dealers, as well as to all other business interests. 
The Northwestern also stimulated other lumber as- 
sociations to take up the tight against the bill, 
which was killed upon its first appearance, but the 
prospeets are that it will be made an issue in the 
near future, and that the railroad labor groups 
will bring to bear tremendous pressure to achieve 
its passage. 

In the special session of the Towa legislature, 
early in 1924, the radical element of that body pro- 
posed amendments to Code Bill No. 211, which 
sought to strike at the heart of all legitimate 
business in Towa. This bill relates to pools and 
trusts, and the amendments sought to make it il- 
legal to sell a commodity at different prices in dif- 
ferent communities, and would establish State and 
local trade commissions and boards with authority 
to examine the records and files of any business to 
discover whether the law was being violated. The 
association’s legislative representative in Des 
Moines was on the job the moment these amend- 
ments came to light. Immediately all of the mem- 
bers of the association were advised of the danger, 
and a determined campaign was launched which 
continued for about two months. The fight was a 
spirited one, but on April 19 the amendments were 
killed and Code Bill No. 211 remained as it was 
before the amendments were proposed. 

The Northwestern codperated with other inter- 
ested agencies in Iowa during the special session of 
1924 in having the Iowa lien liw amended so that 
nz omechanie’s lien shall be preferred to all other 
liens or encumbrances on real estate of which the 
lienor had no notice before commencement of the 
work or furnishing of material, which amendment 
took effeet April 28. 

The association has been active in combating all 
auti-shingle ordinances in association territory, and 
has been successful in securing the deletion of all 
recommendations for the elimination of wood shin- 
gles that have been presented to the various city 
councils. 

As evidence of the excellent spirit of codperation 


® ® ‘ . 
shown by members of the association in the matter 


of the new American Lumber Standards, it is 
worthy of note that the records of the Department 
of Commerce show that the Northwestern made the 
best showing of any association in the United 
States in percentage of acceptances received. The 
cooperation of every member is asked in behalf of 
even greater results in lumber standardization in 
1925 and the following years. 


Legal Advice Service 


During 1924 approximately 175 separate legal 
opinions were furnished members by the association 
attorneys, covering various problems and situations 
arising in the regular course of business. The 
association desires to make it clear to its members 
that in cases where court action becomes necessary 
it is essential that local counsel be retained, but 
in legal matters which have not reached the point 
of a suit, the legal advice service of the North- 
western will, in most cases, suffice to define the 
rights and liabilities of all parties and usually 
avoid the necessity of litigation. 


Field Activities 


The close of the year 1924 sees district organ 
ization half way through its third year of existence 
as a major activity of the Northwestern. During 
that time, its value as a medium for the exchange 
of progressive ideas has been repeatedly demon- 
strated. The open forum of local distriet group 
meetings is now rated among the greatest assets of 
the present day retail lumber merchant. secause 
of business conditions, organizations of new dis- 
tricts was not pressed vigorously during 1924. Of 
the 63 districts in the association territory, 45 are 
now organized, 

Affiliated Associations 

Particular attention was given in the last year 
by the Northwestern to the district associations 
operating in various parts of its territory, and as 
many as possible of the annual conventions of 
these district associations were attended. During 
the vear closer relations between the Northwestern 
and the district associations were developed. Ip 
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a few cases convention dates conflicted, but con- 
ference and coérdination with association officers 
in North and South Dakota and Iowa have made 
possible the arrangement of convention dates for 
the district associations for the coming months so 
that there will be no conflict. The officers and 
directors of the Northwestern desire to express 
their appreciation to the officers of all district as- 
sociations for their cordial welcome and codpera 
tion. 
Income Tax Service 
The income tax service of the Northwestern is 
maintained for the express purpose of solving for 
its members such problems as may be too intricate 
for the member or his accountant. No charge is 
made for this service, unless it involves extensive 
research for the filing of claims. Numerous claims 
have been filed for members, many of which are 
still pending, while others have been allowed. The 
refunds thus far allowed members run into several 
hundred thousand dollars. For the filing of such 
claims the services of the association tax ac 
countants are offered to members on an equitable 
basis of remuneration. Inasmuch as the claims 
covered are the same as ‘‘money found,” the mem- 
bers who have availed themselves of this service are 
enthusiastic in their praise of the results from 
using the Northwestern income and profit tax 
service. 
Cost Accounting Service 
Recognizing the importance to progressive retail 
lumber merchants of a dependable system of cost 
accounting, and believing that it would be a val- 
uable service to its members to devise a thoroughly 
adequate system, the association accountants have 
practically completed a system, which though 
thoroughly practical and adaptable to the needs 
of any retail lumberman, whether operating one 
yard or many, is yet simple in installation and in 
operation. To those members who have not yet 
solved this problem in their business, the North- 
western strongly recommends that they request in- 
formation as to the details of the system and its 
approximate cost of installation and operation. 
Membership Activities 
During the last year the campaign for new mem- 
bers was practically discontinued in order that the 
association might devote its entire efforts to serv- 
ing its members until business conditions improved, 
but, notwithstanding this, quite a large number of 
new members were signed up. For 1925 the asso- 
ciation asks every member to help get more mem- 
bers. If you have a neighbor who is not a mem- 
ber, use your best efforts to bring him in. 
New Lien Law Booklet 
During 1924 the Northwestern began a revised 
edition of the lien law booklet, which is now prac- 
tically completed, but inasmuch as the legislatures 
of all four States will meet during the spring of 
1925 it has been deemed wise to withhold publica- 
tion until after the legislatures have adjourned, 
The new booklet will be strictly up to date, and 
will contain, in addition to a verbatim copy of the 
law in each State, explanatory remarks, interpreta- 
tion of the courts, and definite mode of procedure 
to perfect a lien. It is expected that these book- 
lets will be ready for distribution by June 1, 1925, 
or before. 2 
Roster and General Directory 
A most practical undertaking of the last year 
was the compilation and issuance of a comprehen- 
sive directory, showing all retail lumber companies, 
non-members as well as members, operating in the 
territory covered by the association. 


Traffic Service 


The traffic department has on file thousands of 
tariffs containing the rates, rules and regulations 
governing the transportation of commodities 
handled by the trade, which tariffs are constantiy 
being amended to embody new rates, changes and 
regulations, ete. Supplements to the tariffs .are 
received by the hundred daily, and are examined 
and analyzed to determine the effect of any pro- 
posed change upon the trade. If it is decided that 
the proposed amendment would work to the disad- 
vantage of members, it becomes necessary to file a 
protest with the Interstate Commerce Commission 
or the various State commissions, asking for sus- 
pension and investigation. If such request is com- 
plied with, the association traffic manager then 
compiles exhibits and data to defeat the proposal, 
for presentation to the commission at the formal 
hearing. Several cases of this sort were handled 
during 1924. The association traffic department 
is also prepared to initiate proceedings against 
carriers by formal complaint or to intervene in any 
case on rates, rules or regulations which are in 
violation of the Interstate Commerce Act and 
operate to the disadvantage of the trade. The 
payment of dues entitles members to have the 
traffic department audit their freight bills, quote 
rates, collect overcharges, present loss and damage 
claims, trace shipments, investigate undercharge 
freight bills, and answer any and all inquiries per- 
taining to transportation. 


During 1924 the department audited for mem- 
bers a total of 176,982 freight bills, on 5,211 of 
which overcharges were found. It complied with 
14,281 requests to quote rates, and traced 790 cars. 
During the year a total of 3,403 claims, amounting 
to $20,343.41, were filed, of which, up to the end 
of the year, 2,797 claims had been paid, resulting 
in members receiving a total of $15,418. Savings 
through traffic advice amounted to $1,484.31, mak- 
ing a total cash saving to members in 1924 of $16,- 
902.31. 

Advertising and Architectural Department 

Total sales of the department for eleven months 
beginning Jan. 1 and ending Nov. 30, 1924, were 
$22,000, as compared with $16,169 for the entire 
year 1923. The association has furnished mem- 
bers a wide variety of building aids, as well as 
special advertising material. The building service 
book is the real foundation of the entire depart- 
ment. This is the tool by means of which members 
can develop and sell house bills more readily. Each 
year new designs are added, thus keeping the book 
constantly up to date. ‘The 1924-25 series of new 
designs was started in October, 1924, when four 
small cottage type houses were prepared in answer 


to the wide demand for smaller house designs, 
From now on the new designs will be issued in 


groups of four or five every ninety days or so to 
make them fit the conditions at the time of issue, 
The farm building book might be called the twin 
brother of the building service book. As this name 
implies, it includes farm building only. This book 
will be enlarged regularly by the addition of new 
design cards every ninety days, the same as the 
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building serviee book. Stock blue prints and ma- 
terial lists for all designs shown in the two books 
named, as well as for the two pocket plan books, 
are ready for immediately delivery. Im many in- 
Stances, however, the stock plans must be changed 
to suit prospects, or special plans made to order. 
To handle such work the association has a corps 
of specially trained graduate architects, who are 
able to revise any stock blueprint and material list 
to fit the ideas of any prospect. 


The Inter-Insurance Exchange 

The report of the Retail Lumbermen’s Inter- 
Insurance Exchange, which is under the manage- 
ment of O. KE. Hauschild, was incorporated in the 
general printed report of associational activities. 
This organization, formed by the retail lumbermen 
of this section 81 years ago, has prospered and 
grown until today it enjoys a most enviable rating 
among organizations of its character. It has not 
only afford¢d indemnity from disasters, but has 
been of great service along educational lines, show- 
ing members by frequent inspections and bulletins 
how to safeguard their property and thus avoid 
the loss due to interruption of business that always 
follows a fire. 

Seeretary Badeaux also expressed his appre- 
ciation of the cordial coéperation and support 
given him by the directors and membership of 
the association during the last year. 

President Rose announced that the report of 
the treasurer would be printed and made avail- 
able to the members within a few days. He 
added that the report showed that never hefore 
in the history of the association had its financial 
condition been as good as at present, which very 
satisfactory state of affairs he attributed in 
large measure to the efficient and economical ad- 


ministration of Secretary Badeaux and the de- 
partment heads of the association. 


The president then called upon W. G. Hollis, 
former secretary of the association, for a few 
remarks, and also asked the two original charter 
members of the association who were present to 
rise. These were: M. Beebe, of Hampton, Iowa, 
whose membership dates back to 1890, and 
Charles Greef, of Eldora, Iowa, who said that 
of the thirty-five annual conventions of the as- 
sociation he has attended thirty-four, the single 
exception being one year when he was in Cali- 
fornia with his w:fe who was sick at the time. 

First prize for attendance at this session wag 
awarded to C. W. Springer, Douglas, Minn., und 
second to L. Helleckson, of Wanamingo, Minn. 


CONCLUDING SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., Jan. 22.—The final ses- 
sion of the convention Thursday forenoon opened 
with a ringing address by former Congressman 
J. Adam Bede, of Pine City, Minn., in which he 
discussed some of the problems confronting 
America today. He denounced in unsparing 
terms the amendment to the Federal Constitu- 
tion now before several State legislatures to 
limit, regulate and prohibit the labor of persons 
under eighteen and asked whether anyone present 
ever knew a man worth his salt who had not 
worked before he was eighteen. ‘‘The greatest 
menace to America is idleness. The ideal of 
some labor leaders is a four-hour working day 
but what worries me is what we shall do with 
the remaining twenty hours. Not one person in 
a million can stand leisure unaccompanied by a 
definite purpose. Idleness inevitably breeds 
degeneracy and crime. This amendment was 
put over by the ‘Sob Sisters Union,’ Congress 
passing the buck to the State legislatures. 
Then the ‘Sob Sisters’ go before the several 
legislatures and ask ratification on the ground 
that a wise Congress after careful deliberation 
passed the amendment, thus playing both ends 
against the middle.’ 

Mr. Bede said he had recently read a state- 
ment that twenty-seven million American boys 
and girls have never seen the inside of a Sun- 
day School, and asked if this does not have 
some bearing on the alarming increase in juve- 
nile crime, saying that with the decline of re- 
ligious instruction in the home and public school 
millions of boys and girls are growing up with- 
out any religious instruction whatever. ‘‘If I 
were running things,’’ said Mr. Bede, ‘‘I would 
have busses running to bring the children to 
Sunday School the same as we do to bring them 
to the consolidated public schools, We must get 
religion into the foundations of our country.’’ 

President Rose read a communication from 
the Forest Products Laboratory asking the co- 
operation of the retailers in securing facts bear- 
ing upon the question of short lengths. Copies 
of a printed questionnaire on which dealers can 
supply the desired information were then passed 
around. 

Report of Nominating Committee 

The report of the nominating committee was 
presented by Arthur A. Hood, chairman, as fol- 
lows: 

President—Harry T. Alsop, Interior Lumber Co., 
Fargo, N. D. 

Vice president—A. M. Melone, 
Lumber Co., Minneapolis, Minn. 

Directors—George D. Rose, Dubuque, Iowa; M. 
S. Stokely, Des Moines, Iowa; Ralph P. Crane, 
Austin, Minn.; James W. Warner, Sioux Falls, 
sD. 

Retiring President Rose expressed in fitting 
words his appreciation of the honor that had 
been his in directing this great association dur- 
ing the last two years, and of the wholehearted 
support which he had received from the direc- 
tors and secretary. 


Melone-Bovey 


President Alsop was then escorted to the plat- 
form and gracefully accepted the honor bestowed 
upon him and pledged his best endeavors to 
maintain the high standards set by his predeces- 
sors in office. 


Resolutions Adopted 
The following resolutions were adopted: 


That we reaffirm our support of the standardiza- 
tion of lumber sizes, grades and shipping practices 
and specifically endorse and urge general applica- 
tion by our members of simplified practice recom- 
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mendations now in effect subject to annual re- 
vision ; and 


Wuerbas, The practice of manufacturers in 
forcing short lengths, mixed with longer lengths, 
in shipments to retailers will not compel the ulti- 
mate consumer to purchase and use same, but in- 
stead will result in waste; and 


WHEREAS, Law of supply and demand should be 
permitted to regulate short length lumber, 


Resolved, ‘Yhat we require American Lumber 
Standards to provide that lengths shorter than 8 
feet shall be marketed separately and not included 
jn random length shipments except by special con- 
tract. 

WueREAS, The railroads in Western Trunk Line 
territory by tariffs already filed are attempting to 
use the decisions of the Interstate Commerce Com- 
mission in the so called Indiana cases as a founda 
tion for inaugurating a new basis of rates on a 
substantially higher scale; and 


WHEREAS, It appears that the problem now be- 
fore the carriers involves two distinct matters, 
namely, readjustment of rates between Indiana 
points on the one hand and Twin Cities and Missouri 
River cities on the other in strict conformity with 


the commission’s decision in the Indiana cases, 
and secondly, general readjustment throughout 


Western Trunk Line territory which may eventually 
be required, be it, therefore, 


Resolved, That this association is of the opinion 
that the carriers should proceed at once with re- 
adjustment of the Indiana rates above referred to 
on the basis of present rates in effect from Chicago 
to the Twin Cities and the Missouri River cities, 
plus the arbitraries established by the commission 
in its decisions in the Indiana cases and without 
prejudice to the right of the carriers to make such 
final readjustments as may be found necessary 
after further study of the entire rate structure in 
Western Trunk Line territory, and that the matter 
of general revision of rates be made the subject of 
further consideration in which this association 
offers its coOperation to bring about and present 
to the Interstate Commerce Commission as nearly 
as may be possible an agreement as to what may 
be considered just and compensatory rates with 
due regard to the needs of the carriers and of 
commerce; and be it further 


Resolved, That this association will in the inter 
ests of renewed building activities strenuously op 
pose the present proposal on the part of railroads 
on the ground that it is entirely unwarranted and 
unreasonable and will be a deeided detriment to 
retail lumber and building materials industry. 


WHEREAS, Carriers operating in Jowa have on 
several occusions attempted to substitute the so 
called western classification for use on lowa intra- 
state traffic in lieu of the Iowa classification pre- 
pared by the board of railroad commissioners of 
lowa, and 

WHEREAS, Carriers contend that many of the 
ratings, rules and regulations contained in the 
Iowa classification do not fairly mect the require- 


ments of present day transportation and that for 


simplification of 
canceled 


the purpose of uniformity and 
tariffs the Iowa classification should be 
in favor of the western classification, and 


WHEREAS, This association admits differences in 
ratings and rules between the Iowa and the west- 
ern Classification which were obviously found to be 
justified by the Iowa board of railway commission- 
ers at the time they prescribed the Iowa classifica 
tion, be it, therefore, 


Resolved, That if the carriers’ proposal in this 
respect is agitated further, the Northwestern Lum 
bermen’s Association will request proof that the 
conditions haye so changed on Iowa intrastate 
trafic as to warrant the same rules, ratings and 
regulations thereon as are in effeet on interstate 
traffic in the entire western classification territory. 


Resolved, That the association actively support 
legislation now pending in Congress providing for 
the development of inland waterways for naviga- 
tion in order that transportation charges may be 
held to minimum. 


Resolved, That the president of this association 
appoint a permanent committee to confer with the 
cement manufacturers’ association regarding ways 
and means of shipping cement in nonreturnable con- 
tainers. 


Resolved, That this association go on record as 
endorsing any and all activities by the Government, 
the Forest Products Laboratory, or any organiza 
Uon pertaining to reforestation, utilization of forest 
products and maintenance of our national forest 
reserve, and that we lend every assistance possible 
in forwarding this great movement now on foot. 


WHEREAS, Some of the strong railroads have 
shown a marked tendency to increase rentals for 
Space on rights of way in small towns, and one of 
them having already installed a flat increase of 
3 Percent as minimum charge for a small space 
and a flat increase of 8314 percent as standard 
charge for space of larger proportions in small 
psi towns, and have raised the principle that 
ag gives consent as indication that leasehold- 

8 are satisfied with, this increase, therefore, be it 


, Resolved, That this association protests as un- 
oe and burdensome any increase in rental charge 
Cos Maximum allowed by the Interstate Commerce 
- en for trackage space on railroad rights 
dag In small towns over the charges for such 
ites Rap effect for many years prior to 1921, be- 
‘Ving that the old charges yield a reasonable re- 


turn on a fair value of the land leased, trackage 
convenience not being a necessary factor in arriv- 
ing at the fair land value. 


Hoo-Hoo &ntertain Visitors 
A Hoo-Hoo banquet and coneatenation was 
held Wednesday, nineteen kittens being taken 
into the order. Thursday noon the Twin Cities 
Hoo-Hoo Club held a luncheon attended by about 


three hundred lumbermen and guests, at which 
the principal speaker was Gov. Theodore Chris- 
tenson, of Minnesota. The governor discussed 
the burden of increasing taxation and pointed 
the need for a budget system that will control 
the expenditure of State funds, saying that a 
bill to that end was now being prepared for sub- 
mission to the legislature. 


The Northwestern Situation As Seen By Retailers 


MINNEAPOLIS, MINN., Jan. 20. — Gradual 
but certain improvement in the lumber trade 
is looked for by retail lumbermen of the North- 
west, in attendance at the Northwestern Lum- 
bermen’s Association’s annual meeting in Min- 
neapolis. The outstanding factor in the situa- 
tion is the bettered condition of the farmer, 
good crops in most localities, fair prices, and 
a gradual recuperation from recent depressions. 

Farmers are not only cleaning up some of 
their debts, but are getting ready for further 
capital expenditures, as indicated by a large 
number of inquiries as to prices of lumber. They 
are getting ready to erect buildings which they 
have needed for some time, but which had to be 
deferred because of the general agricultural de- 
pression in the last few years. 

The improvement, however, will be gradual, 
and this, lumbermen said, is more desirable than 





CHARLES GREEF, ELDORA, IOWA; 
Who Has Attended 34 Out of 35 Annuals 


a sudden improvement. In many localities no 
great change is looked for until summer and 
possibly until fall. 

The conditions outlined above are borne out 
by the following interviews with a representa- 
tive of the AMERICAN LUMBERMAN: 

G. D. ROSE, of Dubuque, Iowa, president North- 
western Lumbermen’s Association—There is no 
question in my mind but that the lumber busi- 
ness in 1925 wiJl be the best it has had in years. 
The Northwestern grain States have had one of 
the best money crops in their history. Farmers 
have held back for years from building, and now 
we believe that some of this withheld construction 
will come into effect. In my own State, despite the 
unfavorable corn year, the farm products had 
$35,000,000 to $50,000,000 more value in 1924 than 
in 192%. One of the ways to inerease the volume 
will be greater use of home financing. We should 
take a tip from the automobile business in this 
respect. Properly safeguarded homes can be built 
by lumbermen for their customers on a deferred 
payment plan quite as well as automobiles can 
be sold. The retail dealer has become interested 
in reforestation, for he must have an unfailing 
supply of lumber. In Washington it is predicted 


that fifty years of the present cutting will ex 
haust the entire supply. 
KF. J. ERREDGE, S. H. Bowman Lumber Co., 


Minneapolis—-We expect a gradual improvement 
this year, as shown by a large number of inquiries 
already coming in, mostly from farmers. There 
will be no boom in the lumber business, but we 
expect a steady development. We have thirty-two 
retail yards in Minnesota, South Dakota, Iowa 
and Wisconsin, and our sales as well as collec- 


tions show improved conditions in these States in 
the order named. Minnesota ranks first so far 
as our own business is concerned, then South 
Dakota, Iowa and Wisconsin. In Iowa, farmers 
invested too much in high priced land, so that 
they have had little opportunity to build, while 
in Wisconsin crops were not always the best and 
conditions there show little encouragement. Our 
business was fairly satisfactory last year, and our 
sales and collections considerably better than in 
1923. 


FLETCHER OLSON, Golden Valley Lumber Co., 
Golden Valley, Minn.—While 1924 was quite sat- 
isfactory, we look for a 20 percent improvement 
in our business, as indicated by sales and ques- 
tions as to prices by our customers already. The 
improvement will be gradual rather than sudden. 





R. E. FARRAND, secretary-treasurer Sloan Lum- 
ber Co., Des Moines, lowa—We have eleven yards, 
but business last year was only fair. The present 
outlook, however, gives evidence of at least a 
25 percent increase in business. In sending out 
calendars at Christmas time, we also sent out 
questionnaires, asking farmers to check opposite 
the kind of buildings they planned to erect, and 
this questionnaire has been more than satisfactory. 
Farmers are more optimistic. There are no po- 
litical questions tying up the business, we have 
had a fair crop, and farmers are coming back. 
Last year they didn’t even bother to fill out 
the questionnaire. 


CARL JOHNSON, Interstate Lumber Co., Deer 
Park, Wis..-At this time a year ago, there were 
no prospects, but still we did a satisfactory busi- 
ness. At present, however, we already have quite 
a number of prospective buyers, and with farm 
products bringing fair prices, we look for a grad- 
ual improvement, especially in the summer and 
fall. 


J. TITOMPSON, Floete Lumber Co., Spencer, 
lowa—-We do not expect any boom this year, but 
we look for about a 10 pereent increase. We have 
had more inquiries than ever since the first of 
the year. 


C. G. ROSENGREN, Rosengren Lumber Co., Fer- 
gus Falls, Minn.—Another good crop year will be 


provement. Of course, the farms around Fer- 
gus Falls are so large that there are few farmers. 
As yet we have had no inquiries. Farmers around 
us seem to be waiting for lower freight rates and 
lower prices of lumber, which of course we don’t 


expect, We vet little business from the town 
itself. 
L. L. MeCORD, Harding-MeCord Lumber Co., 


lowa—It is too early yet for any in- 
1925 will be in the lumber 


Kddyville, 
dication as to how 


line. Last year was fairly satisfactory. 
PETER ENGEBRETSON, Consolidated Lumber 


Co., Hudson, Wis.—-Last year was not satisfactory, 
and so far this year we have had no inquiries and 
can’t tell yet what to expect, except that we hope 
for improvement. 


RB. J. GOEBEL, Cold Springs, Minn.—We do 
not expect much improvement over 1924, as there 
is no sign of much building in our locality yet. 


ALBERT WESTRUP, Westrup Lumber Co., with 
five yards, Maple Lake, Minn.—Not a single house 
was built last year, but we believe conditions 
ameng the farmers are such that considerable 
building will be done this summer and fall. As 
yet we have observed no evidences of much im- 
provement outside of the optimistic outlook of the 
farmer himself. 

RB. SCHMID, Frank Schmid Lumber Co., Avon, 
Minn.——Last year was satisfactory, but a gradual 
improvement is expeeted in our neighborhood, due 
to better agricultural conditions. 


rR. R. BETCHER, Howe-Betcher Lumber Co., 
and A. REMARK of C. C. Allen & Co., Ada., Minn. 
Last year was good, but we look for considerable 
improvement this year. ‘There is an era of good 
feeling among the farmers who are paying up 


(Concluded on page 82) 
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Mountain States Dealers Elect Before Planning Activities— 


Redistrict, Adopt Ethics Code and Hold ‘“‘Worst Buy”’ Contes 


(Continued from front page) 


qaistricts Was postponed until the second aay oF 
the convention while committee went over the 
problem to determine how thie re districting 
should be handled and prepare an amendment 
to the by-laws so that such re-districting could 
he accomplished, The offieers eleeted ure ons 
follows: 

President-— ‘T. C. Turs Arvada, Colo 

Vics president for sk Ae ida th J. Boke, if., 
Yuma 

Vice president for Wyoming ——-K. J. Travis, Lara 
mie, 

Vice pre ident for New Mexico Curtis Ifum 
phreys, Raton 


At the executive meeting 
of the convention, the directors reelected Henry 
Nutting of Littleton, Colo., treasurer. R. dD. 
Mundell, who has been secretary for twelve or 
thirteen years, office for 
another year and the directors are now seeking 
some one qualified to take his place. Mr. Mun 
dell desires to relinquish, the duties in order to 
find more time for his own interests. JLe did 
agree to retain the office until Feb. 1 and at the 
latest March 1. 
The committee 
territory embraced in the association and to 
select. directors to represent the several dis 
tricts reported on the second day of the con 
vention with the result that Salida, Colo., was 
put into District No. 2. The San Luis Valley, 
Durango and=Silverton districts of 
were formed into a new district to be known as 
District No. 4.) Distriet No. 4, which consisted 
of Wyoming, was changed to District No. 5, 
and District No. 5, which has been New Mexico, 
is now District No. 6. Haeh district has two 
directors, their terms being for two years and 
expiring alternately. Hence one new 
for each district was elected. 
the directors, old and new: 
Distriet No. 1 George Schillig, of 
(old) ; C. W. Richardson, of Denver 
District No. 2—R. E. 


held the Jast day 


refused to aecept the 


appointed to redistrict the 


Colorado 


director 
Following are 


Sterling 
(new). 
Denver 


Spencer, (old) ; 


W. F. Marker, Colorado Springs (new). 
District No. 3 W. C. Kurtz, Grand Junction 
(old) ; W. G. MeDonald, Glenwood Springs (new). 
District No. 4—-W. J. Walrich, Alamosa (new, 


for one year); W. S. 
two years). 
District No. 5-—W. R. 
(old) ; Elmer Stewart, 
District No. 6 


Pickerill, Durango (new, for 
Grier, Cheyenne, Wyo. 
Thermopolis, Wyo. (new). 
James A. Doolittle, Albuquerque, 


N. M. (old); Kenneth J. Baldridge, Albuquerque, 
N. M. (new). 
Neil Davenport of Salida brought up the 


question of re-districting, declaring that his 
problems were entirely different from those of 
other lumbermen in his distriet because he was 
located on one side of the Continental Divide 
and they on the other. fe said his problems 
were similar to those of the lumber dealers of 
the Arkansas Valley and urged that he be 
placed in that district. 


THURSDAY SESSIONS 

The morning session of the first day was de- 
voted to handshaking and registration. The 
final report of the registrar showed 201. at- 
tending the convention. It was somewhat after 
11 o’elock before President Charles Proebstel, 
Santa Fe, N. M., called the members together 
and got the business under way. There then 
followed reports of the secretary and_ treas- 
urer and the appointment of a nominating eom 
mittee, consisting of W. R. Grier of Cheyenne, 
Wyo., W. L. MeClung of Colorado Springs, and 
Curtis Humphreys of Raton, N. M. This com- 
mittee reported at the afternoon session with 
results already mentioned, 

The afternoon session was slow in getting 
started, so ‘‘Wank’’ Hoke, jr., who has a 
powerful voice, tried musie on the buneh and led 
the lumber dealers in singing popular songs. 
This had the effect of bringing some of the 
boys into the room and the meeting got under 
way, with I. Downer representing the Denver 
Chamber of Commerce, delivering a weleoming 
address, This was followed by a discussion of 
“The Association and Its Future?’ wherein it 


as urged that the members ‘‘get off their 


chests’? anvthing they might have to say, good 


or bad, regarding the way the work of the 


association had been handed in the year just 
pussed and what they thought the new officers 


should do to hetter the work. 

Apparently the 
not being attacked by outside foes, according 
to ©, O. Russell, who deelared that an 
tion of this kind thrives on trouble. Ile was 
reminded of the Irish who are continually fight 
ing among themselves but who, when attacked 


from the join hands and resist the out 


HuSSOC1H 


outside, 


siders, eat there is any Jack of interest in 
this association, it is beenuse you are not being 


outside,’?’? he said. W. R. 
Grier, of Cheyenne, urged the doubling of the 
dues. This idea was coneurred in by many, the 
thought being that, with additional finances the 
association, its officers and the office of the secre- 
that much more work for 
The thought was expressed that 
should visit every member of the 
ussociition at least onee a year; but 
of the large territory contained in the 
tion and the high cost of railroad transportation, 


attacked from = the 


tury could do just 
the members, 
the secretary 
because 


assocla 


lumbermen of this region are 











uw considerable sum of money must be avarable 
for traveling expenses. A motion was passed 
empowering the new officers and the board of 
directors to tuke such aetion as they deemed fit 
toward increasing the dues of the members. In 
dications are that there will be some increase. 


More District Meetings Suggested 


The suggestion also was made that the num 
ber of districts be increased and that more 
district meetings be held. W. L. McClung de 
¢lared that membership in the association was 
more important than paying taxes as relating 
to finances, for membership in the association 
would better enable a man to pay his taxes if 
he attended conventions and got the good that 
was available. THe also urged that the younger 
generation be given an opportunity to direct 
the affairs of the Jumbermen for the next year. 

Following the election of 
cussion of a code of ethics. 
were distributed 
followed. A) few 


suggested, 


officers was a dis 
Copies of the pro 
and a general dis- 
minor changes were 
The code is based upon that of the 
Northwestern Lumbermen’s Association. Final 
action and adoption were delayed until the last 
day of the convention when it was adopted 
unanimously with the changes suggested at the 
previous meeting. 
Committee Appointments 

Before adjournment of the first day ’s session 
the chair announced the appointment of com- 
mittees. They were: 

Auditing——-N. A. Olson, 
Denver: Fred Crissey, 


posed code 
cussion 


Arvada; R. EF. 


Colorado Springs. 


Spencer, 


tesolutions—-U. J 


Warren, Fort Morg ade Te 
Taylor, La 


Junta: W. J.. Wallich, Aineaes SH 


In the evening a Hoo-Hoo coneatenntion was 
held, 
FRIDAY MORNING 
At the morning session, the second day, some 


interesting addresses were made by M. |. 
Cooper, Donald O. Weese and Kdward VP. Ivory, 

Urging that the lumber 
instead of lumber and 
the burden of Mr. Cooper’s address. My, 
Cooper is connected with the MePhee & Me 
Ginnity Co., of Denver. He has made 
ty of selling homes, or rather the 
for the construction of homes. His 
wus Hlustrated by models homes, electricall 
lighted and ‘‘collapsible’?? so that the interiors 
could be inspected. His subject was ‘The 
Home Selling Idea.*’ 

In the course of his remarks he declared that 
95 percent of the material going out of. the 
gates of a retail Jumber dealer goes into homes 
He qualified this statement by explaining that 
‘home’? is a habitat, a place where the human 
fumily can reside and raise a family. 
churches ete., are 


dealers sell homes 
building materials was 


a special 
materials 


Address 


Schools, 


accessories to the home in that 


they contribute to the suecess of raising a 
family, and that while a part of that 95 percent 
went into churches and schools they could be 


counted as part of the liome building 
of the lumber business. The prineipal thought 
behind his address was that the lumber dealer 
must sell his customers on the idea of building 
a home and not just a house. He took the word 
‘idea’? and defined it as applying to the Jun 
ber business. 


service 


“Tr,” said Mr. Cooper, stands for “Interest.” You 
must first get John and Mary Smith interested in 
you and your lumber business. Interest may be ob 
tained by advertising of various sorts Find out 
What interests them and elaborate on it 

“DP, stands for “Desire.” After we have aroused 
the interest it is up to us to create a desire to 
have the material which goes into the building 
of a home, This is accomplished by detailed de 
scription of the merits of such and such a house, 
the quality of the material to be used, the ease 
with Which the wife may accomplish her house: 
work, the pleasure the husband may get out of the 
“family club room” after the day’s work is done. 


Talking to Women by the ‘‘Yard’’ 


Right here, Mr. 
which many 


Cooper made a suggestion 
lumber dealers might use to ad- 
vantage. He always talks of dimensions i 
yards when he talks to a woman, because she 
buys dress goods by the yard and the word 
‘fyard’?? gives her a more accurate picture of 
the size of a room or a building than does’ the 
term ‘‘feet.’?’? If you are talking to a man use 
““feet,’?? because he understands that term 
easier. Therefore Mr. Cooper always describes 
a room as being so many yards wide and so 
many yards long when talking with the woman 
of the house. 

oe Kk 9? 


‘fonthusiasm, neeordilg 
to Mr. Cooper. After Interest has been aroused, 
Desire has been created, Enthusiasm follows. 
The lumberman must be enthusiastic if he 6 
pects his customer to be the same. Ife urged 
that every lumberman take an inventory of the 
stock he carries to see what class of homes thi 

material will ereet. Certain varieties of doom, 
certain kinds of windows, certain characteris: 
ties of lumber and building hardware must be 
used for each ¢lass of homes. The dealet should 
not make the mistake of urging a style of wil 
dow be placed in a home when that window does 
not add to the attractiveness of the 
much as some other. 

‘CA’? stands for ‘‘Action.’’ The 
for 2 home may not be sold immediately, be 
cause the couple purposing to erect a lome may 
find that the cost is beyond their reach at tHe 


stands for 


place a3 


° le 
matters 


< ° ° » ééehev 

time, but every time they think of home "The 

; ; a ° -4 F +1] get 

will think of you and some time you will get 
the business. ’’ 

. ] ard 

Mr. Cooper’s address gave those who hear’ 


it a ‘selling idea’? and it is certain many 0 
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the lumber dealers will be better home sellers 
than they were before. 

A similar address was given by Donald O. 
Weese, of the Architects’ Small House Service 
Bureau. His subject was ‘‘Selling the Home 
Idea.’?’? He reiterated Mr. Cooper’s plea that 
the lumbermen sell homes instead of just selling 
lumber. ‘‘Sell the idea and the lumber will 
sell itself,’’ he declared. He remarked that no 
lumberman should permit a customer or a Vis- 
‘sor to leave his office without giving him some- 
thing to read regarding homes and home build 
ing and that it averages two years from the 
time a man first gets interested in building a 
home until the home is built. But you first 
have to get him interested. ‘‘ Attract his at- 
tention, arouse his interest and desire and action 
will follow in sequence,’’ he said. 

Tells of White and Sugar Pine 

Edward P. Ivory, of the California White 
& Sugar Pine Manufacturers’ Asseciation, spoke 
on ‘Grades, Sizes and the Promotion of Sales.’’ 
Mr. Ivorv’s talk was confined almost exclusively 
to fi description of the California white and 
sugar pine, its cost, the amount available, its 
future, and the grades and sizes. He said that 
this timber is produced ‘‘from the tree species 
Pinus ponderosa, variously known as western 
yellow pine, bull pine, western white pine and 
California white pine. Botanically it is classed 
with the yellow pine group. From a Jumber 
standpoint it is classed with the white pines. 
“Tt jg not all that the old Lake States pine 
was, yet approaches it closely.’ It certainly bears 
no resemblance to the yellow pine of the 
South.’ 

As to the supply and production, he said that 
there were approximately 250 billion board feet 
of standing timber in this region and that the 
timber is being cut at the rate of one and a 
half billion board feet a year, and with new 
growth adding about 250 million feet annually 
to the present vast stand, it is estimated that 
there will be a continuous supply of lumber for 
more than 150 years. 

As to the sizes and grades, he declared that 
factory lumber was available in thicknesses 
ranging from 4/4 to 16/4 inches but that the 
greater amount cut is in 6/4 and 8/4. It is cut 
in widths from 5 inches up and sold only in 
random widths, the tally being taken by the 
board rule. Wide widths are the rule—even 
36 inches is not unusual and 20- to 26-inch 
stock is commonly found in shipments. Four- 
teen inches is quite common as an average 
width. Lengths run from 6 to 16 feet with the 
latter figure running strong. Finishing ma- 
terial ig available in all thicknesses from 4/4 
to 16/4, both in stock widths and in random 
widths up to 36 inches. He mentioned many 
of these things to show the quality of this 
lumber and the wide range of uses to which 
it might be put by the cabinet maker, the mill- 
man and the builder. 

Mr. Ivory declared that his association is a 
great believer in national standards and was 
one of the first to revise its specifications to 
conform to the American Lumber Standards. 

Pryor Irwin, connected with the department 
of business economies of the University of Colo 
rado, held his listeners spellbound when he 
talked on ‘‘ Forces that Build Business.’’ His 
address was filled with interesting anecdotes 
apropos to the occasion. His most startling 
statement was ‘‘The answer to any business 
problem is in the proprietor himself.’? An- 
other strong statement was ‘‘The way to get 
the most out of your business is to put the most 
Into it.’? He ridiculed the thought that a man 
could enjoy a prosperous business by doing noth- 
ing himself and hoping that the employees would 
show sufficient interest in the firm to make 
him a profit. His address was such as would 
apply to any line of business although it was 
made to apply in this instance to the lumber 
business. He deelared that the owner or man 
ager of a business must know that business, 
must know himself and be constantly analyzing 
jumself in his relation to the business and to 
‘le community as well as to his employees. 

Lumber Standards Get Attention 
Pay Irwin was followed by Arthur T. Upson 
10 spoke on American Lumber Standards. 
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After reviewing the which led up 
to the formulation and adoption of the Ameri- 
can Lumber Standards, Mr. Upson explained 
the various specifications in the standards and 
in conclusion urged the convention to adopt 
them and to insist upon the mills «delivering 
goods based upon the standards. ‘‘ Adherence 
to such a policy will bring many benefits to 
the retail Jumber industry,’’ he said. | Norn: 
Mr. Upson’s paper appears practically in full 
on pages 51-54 of this issue.—KEprTor. | 
A general discussion of American Lumber 
Standards took place in the afternoon following 
an address by Arthur T. Upson, lumber stand- 
ards advisor of the National Lumber Manu- 
facturers’ Association. This discussion was led 
by Elmer MePhee, of the MePhee & MeGinnity 
Co. Nothing definite was accomplished regard 
ing recommendations, but it is expected that 
recommendations to the membership will be 
made later. It was suggested that the members 
have rubber stamps made saying: ‘As far 
as possible we would like this order to be in 
conformity to the recently adopted American 
Lumber Standards’? and that these instructions 
be stamped on all orders going to the mills. 
Banquet Guests of Knot-Hole Club 
At 6:30 o’clock Friday evening, the lumber- 
men were guests of the Denver Knot-Hole Club 
at a banquet and entertainment given in the 
new tea room of the Denver Drygoods Co. 
CONTEST FEATURES LAST DAY 
One of the most interesting features of the 
last day’s session of the convention was a con 
test, ‘‘What was your worst buy of building 
material for re-sale?’?’ <A prize of $10 was 
awarded to R. C. Todd, of La Junta. The 
judges—A. Barnett, F. [. Finley and W. A. 


processes 





R. D. MUNDELL, M. L. COOPER, 


Denver, Colo. ; 
Secretary 


Denver, Colo 
“Home Selling Idea”’ 


Scott—figured that he has the worst buy of any 
of a dozen or more members who entered the 
contest and related their experiences. The con- 
test proved helpful to those who heard it be- 
cause they probably won’t make similar mis- 
takes. Honorable mention was given George 
Schillig, of Sterling. He had a bad buy, too. 


Prize Awarded in ‘‘Worst Buy’’ Contest 

Mr. Todd said that his worst buy of building 
material was a roofing paint that a smooth 
salesman sold him some time ago. He declared 
that the salesman came in one morning and told 
him he represented a certain roofing paint con- 
cern in the East and that he had been ealling 
on the trade in La Junta and already had sold 
several barrels of paint to consumers. He 
showed the orders and asked Mr. Todd to take 
the agency for the paint and get the commission 
for the sales. Seeing how many barrels of 
paint had been sold already for him, Todd 
‘“pit.’?? He bought between $700 and $800 
worth of the paint. When it came time to 
deliver the paint he found that the smooth 
salesman had worked a trick on him. For 
instance he had told Mr. Jones that he could 
take a few gallons of paint out of the barrel 
ordered and return the remainder to Mr. Todd. 
Therefore instead of selling a barrel of paint 
to the customer, according to the alleged order, 
he only delivered a few gallons and Todd had 
the remaining contents of the barrel on his 
hands. Todd tried some of it on his own roof 
and declared that he had to put on a new roof 
afterwards. He still has some of the paint on 
hand. Furthermore, he foolishly discounted the 
first invoice amounting to nearly $500, but has 
consistently refused to pay for the seeond bateh 
of paint although the collection agencies and 
numerous lawyers have tried to collect it. The 
paint is no good and the sale was misrepresented, 
he says. 

Schillig obtained second place because of buy- 
ing a couple of cars of transit lumber at $48 
and selling it for $42. He didn’t go much into 
detail, but everyone seemed to know that it was 
a bad buy. Other bad buys ran from three-way 
window screens to one-man collapsible concrete 
forms and patent weatherstrips. 

This contest was followed by a discussion of 
‘“overage,’’ it being claimed that some of the 
lumber salesmen were practising the stunt of 
trying to sell lumber to some of the dealers 
at a price more than the mill was charging and 
then dividing the difference between themselves 
and the mills. No action was taken on this 
subject because it seemed to be the general 
feeling of those present that such a practice 
was not general and it was only in a few iso- 
lated cases that such a thing had been done. 

Code of Ethics Adopted 

The adoption of a code of ethies and a 
discussion of credits, collections, cost of doing 
business, home owning campaign and financing 
building were the last items on the program for 
the general convention sessions. The code was 
adopted and some discussion held on eredits and 
collections and the cost of doing business. In 
the latter instanee the general trend of the 
discussion was about whether or not the owner 
of a lumber yard should take a salary and 
charge his own salary into the cost of doing 
business. Also when a lumber company owns a 
yard, should or should not the concern charge 
itself a rental for the location and put this 
charge into the cost of doing business. Most 
of the speakers were in favor of doing these 
two things and it was urged that the association 
adopt a uniform method of figuring the cost of 
doing business, believing that by so doing less 
friction in competition would occur. 

The convention proper immediately 
after noon and a meeting of the board of 
directors was held in the afternoon with the 
result that Mr. Mundell refused to accept the 
secretaryship for another year and that Mr. 
Nutting was reélected treasurer. 

HOO-HOO CONCATENATION 

An even dozen kittens were initiated at the 
Hoo-Hoo concatenation held in the convention 
rooms of the Mountain States Lumber Dealers’ 
Association on the night of Jan. 15. The meet- 
ing convened at 8 o’clock with 50 members 
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ready for the fun. Hf. R. Isherwood, of St. 
Louis, secretary-treasurer of the national or 
ganization, was present and had charge of the 
initiation, after which he talked on the proposi 
tion of establishing a Hoo-Hoo elub in Denver. 
No definite action was taken in this direction, 
but probably will be in the near future. After 


the initiation, au Dutch lunch was served, with 














O. O. RUSSELL, 
Denver, Colo. ; 


FRED L. CRISSEY, 
Colorado Springs, Colo. ; 
Who Took Active Part in Annual 
the dozen new members as the honored guests. 

The officers in charge of the initiation were: 


Vicegerent—-R. E. Ellwanger. 


Senior Hoo-Hoo—-W. R. Grier. 

Junior Hoo-Hooe—W. R. MeFarland. 

s0jum—James G. Noll. 

Scrivenoter—R. E, Haverland. 

Jabberwock—H. C, Hoke, 

Custocatian—A. S. Chappel. 

Arcanoper—I. C. Hall. 

Gurdon—J. W. Accola. 

The new members are: 
Gaines, D. C. Murphy, R. T. MacCracken, F. N. 
Thompson, H. D. Babcock, J. H. Jewett, C. VP. 
Congdon, C. O. Ringsted, H. B. Copeland, jr., O. FE. 
White and C. L. Wilson. All but Messrs. 'Thomp- 
son and Wilson were Denver men. The former is 
from Santa Ke, N. M., and the latter from Snider, 
Colo. 

KNOT-HOLE CLUB ENTERTAINMENT 

All during the convention, members of the 
Denver Knot-Hole Club devoted untiring efforts 
toward making the visit of the lumber dealers 
pleasant. Across the corridor from the conven- 
tion room were the headquarters of the Knot 
Holers, who had cigars and cigarettes in abund- 
ance for free use of the visitors. On the eve- 
ing of Jan, 16, they entertained the visiting 
lumbermen and their wives with a banquet in 
the tea room of the Denver Dry Goods Co.’s 
store. At this banquet were between 700 and 
800 persons. It was a royal feed and a more 
than royal entertainment. Two orchestras, one 
at each end of the big room, provided music- 
alternating—during the banquet. The Columbia 
trio sang some excellent numbers. After the 
dinner, the improvised stage was lighted up and 
a regular vaudeville program followed. Beauti- 
ful dancing by a professional vaudeville team 
and Samoan dances by a troupe of real Samo- 
ans were features. Walter Tripp, of Denver, 
good as any professional, sang Seottish songs 
and told funny stories. The climax was the 
Denver Lions Club minstrels. Harmony was the 
first name of this troupe. The end men were 
chuck full of jokes on lumbermen. 

The banquet began at 6:30 o’clock and did 
not end until nearly midnight. One of the 
pleasant features of the banquet was that no 
one was called upon to make a speech. 


CONVENTION NOTES 


LEO G. LONG, of the Farmers Lumber Co., of 
Alamosa, Colo., has prosperity pains when he looks 
into the prospects for 1925. A new normal school 
is being erected there and he declares this will 
bring many new people into his territory. Alamosa 
is a railroad center in a rich farming community 
and housing conditions are so bad that some peo 
ple are living in smaller towns near Alamosa and 
driving to and forth from their work in Alamosa. 
Prospects are good for a sugar factory and since 


G. BE. MeCaddon, H. G. 


the farmers are getting out of their slump, the 
building business in Alamosa certainly will be good 
this year. 

N. Ik. DAVENPORT, of the Salida (Colo.) Lumber 
Co., reports that the building industry there suf- 
fered considerably in 1924. Improvements on the 


Denver & Rio Grande hospital are expected to 
stimulate building somewhat this year. Home 
building in the Jast year has been almost at a 


standstill. A prolonged railroad strike, wherein 
numerous strikers finally had to sell their homes 
at a sacrifice price, made it possible to buy homes 


there very much below the original value or re- 
placement cost. Hence, practically no new homes 


have been erected, Most all of the lumber sold to 
home owners has been for remodeling or repairing 
purposes. The effect of the strike on real estate 
is slowly decreasing. Mr. Davenport looks for good 
business this year. 

GUY SQUIRES, of the Florence Lumber Co., of 
Douglas, Wyo., says the prospects for 1925 look 
fair to him. 


ID. MceBIRNIE, David McBirnie & Son, lumber 
dealers of Chugwater, Wyo., is feeling better now 
than he has for the last few years. The lumber 
business in his district has had to buck a farmers’ 
cooperative proposition which cut down on the 
volume of business, but not on the price. He says 
the only way to meet such competition is to “sit 
steady on the scaffolding and use your hammér 
only for the purpose of driving nails. Maintain 
your legitimate price and quality of your materials 
and finally the ‘co-op’ will have to give up in 
despair.” His 1924 business showed much im- 
provement and he faces 1925 with a smile on his 
face. 

THERE'S SO much snow around Akron, Colo., 
that C. L. Dansdill, of that community, doesn’t know 
exactly what to expect in 1925 in the way of 
business. Business should be good for the crop 
conditions are better, he says. 


KE. W. MecKELVEY declares business has been good 
in Boulder, Colo., for the last year and looks fair 
for 1925. 

H. B. FREEMAN, of the Collier Lumber Co., of 
Colorado Springs, declares the severe winter is 
knocking the building business in his community for 
a slide. That there will be some building this 
spring is certain, he says, and business in the last 
year has been good, for Colorado Springs does not 
depend so much upon agriculture or stock raising 


A NEW HIGH school building to be erected ang 
prospects for oil, give C. A. Hunsaker, of the Home 
Lumber Co., of Fort Morgan, a happy feeling under 


his ‘‘first-on-the-left row” vest pocket.  Businege 
was good last year and looks better this year, 


J. Q. CONRAD, of the Wray (Colo.) Lumber ¢% 
says there has been very little lumber business jy 
his community in the jast four years. Sut the 
future is bright and he’s beginning to see prospects 
of selling material for several new homes. 

“TT AIN'T Gonna Snow No More” is D. J. Pitz. 
gerald’s favorite song. He is connected with the 
Krotter-P. J. Fitzgerald Lumber Co. of Imperija] 
Neb. There hasn’t been any lumber business for 
a month because the snow is two feet deep and 
roads are impassable. The lumber business for thy 
year was fair. 

C. J. WOKE, JR., the newly elected vice president 
from Colorado, was taken to a Denver hospital 
after the Knot-Hole banquet to undergo a minor 


operation. It was not because of the banquet 
however, but in spite of it. 
THE COLORADO Builders’ Supply Co. enter 


tained the visiting lumbermen with calliope music 
The instrument was mounted on a truck parked jp 
front of the hotel. 

A COMMITTEE known as legislative committee 
to look after the lumbermen’s interests in the yarj 
ous State legislatures was appointed. It consists of 
«. C. Chapin, of Aurora, Colo.; R. Stuart Grier, 
of Cheyenne, Wyo.; and E. B. Humphreys, of 
taton, N. M. 


CLIMAXES IDEA WITH POEM 
The following poem was written and read by 
M. L. Cooper who used it as a climax to hig 
address on ‘‘Selling the Home Idea’? at the 
Mountain States convention; it is with apologies 
to Douglas Malloch: 


My teacher said to me in school 

That doing good should be the rule 

To guide you on life’s road. 

Said she some good deed done each day 
Will help your brother on his way 
And share with him his load. 


Advanced age such wisdom brings 
That good may mean a lot of things, 
And I’ve been thinking lately 

It’s not the wealth or alms you give 
But how you help the rest to live 
Though ways may vary greatly. 























From left to right: T. C. Hurst, Arvada, Colo., newly elected president of the Mountain States 
Lumber Dealers’ Association; Henry Nutting, of Littleton, reélected treasurer; W. R. Grier, 
of Cheyenne, Wyo., chairman of the nominations committee ; and Curtis Humphreys, of Raton, 


N. M., vice president of New Mexico district 


and there must be places for tourists to sleep when 
they come out to view the peak that Lieut. Pike 
make famous. 


W. A. LENNEMAN, of the Stamford (Neb.) Lum 
ber Co., Says there was practically no building in 
his territory the last year. The crops were good 
and high prices prevailed, but the farmers are so 
far behind in their finances that not much building 
is expected in 1925. However, should good crops 
and high prices prevail this summer, there will be 
a veritable boom in the building line in 1926. 


MORE PEOPLE are figuring now on building 
than have figured for the last three years, declared 
A. J. Cummings, who owns a lumber yard in Brush, 
Colo. Where there is so much figuring, there ought 
to be some results, he says, so he’s looking forward 
to a busy spring and summer. Collections have 
shown marked improvement in his territory and 
he feels that there will be sufficient funds left over 


—after the farmers have straightened up their 
affairs—to finance several new homes and store 
buildings. 


Some people pray and others preach 
Some exhort while others teach 

Or stay a frenzied mob. 

For doing good there seems to be 
So many ways for you and me 
That each should have his job. 


The job of selling homes is mine, 
Built of oak or fir or pine; 

I’m just as proud as others. 

Though other men have greater fame 
No more of good they do I claim 

In helping serve their brothers. 


To help some brother man to build 

A home with love and gladness filled 
With joyous childhood laughter. 

I'm doing something here on earth 
That could not be of greater worth 
At present or hereafter. 


Though some may jazz and some may prate 
Of things old fashioned—out of date 
Such as family love. 

Well, anyway, when I am through 

Though selling homes is all I do 

I'll take my chance above. 
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Preparing for Western Retailers’ Annual Institute 


SEATTLE, WASH., Jan. 17.—Preparations are 
under way to make the twenty-second annual in- 
stitute of the Western Retail Lumbermen’s As- 
sociation and Lumbermen’s Mutual Society, 
which will eonvene at the Hotel Olympic for a 
session of three days beginning Feb. 18, one of 
the most constructive and notable in the history 
of that organization. With that end in view, 
the Hoo-Hoo Club of Seattle is assisting A. L. 
Porter, secretary-manager, of Spokane, in shap- 
ing up the program, and in particular is taking 
charge of the entertainment features. There 
will be a coneatenation, which from present 
outlook will insure the entrance of a large class 
into the mysteries of the order. Not the least 
among the notable events of the week will be 
the arrival here either Feb. 19 or 20 of a train- 
load of members of the Northeastern Retail 
Lumbermen’s Association. This will mark the 
second visit of such a party of Northeasterners 
into the Pacific Northwest. All business sessions 
of the convention, and most of the entertain- 
ment features, will be held in the Hotel Olympic. 

At the opening session Wednesday morning, 
Feb. 18, the address of welcome will be delivered 
by Alvin Schwager, president of the Hoo-Hoo 
Club of Seattle. This will be followed by the 
annual address of the president of the Western 
retailers, C. H. Crawford, of the Tum-A-Lum 
Lumber Co., Walla Walla, Wash.; and in turn 
by the reports of Mr. Porter, secretary-treasurer, 
and R. S. Brown, traffic manager. The business 
of the morning will include nominations, intro- 
duction of resolutions, the 1926 institute, the 
code of ethics, membership, and cost finding and 


accounting. Wednesday afternoon the conven- 
tion will listen to a set program of papers and 
speeches. Maj. KE. G. Griggs, president St. 
Paul & Tacoma Lumber Co., Tacoma, will por- 
tray ‘‘The Outlook for 1925.’’ Another sub- 
ject of vital interest to the retailers is ‘‘The 
Code of Ethies,’’ which will be developed by 
Robert Anderson, of Anderson & Sons, Logan, 
and I. G. Kjosness, of-the Madison Lumber & 
Mill Co., Lewiston, Idaho. 

Another vital subject, which at the present 
moment is attracting nation-wide attention, will 
be brought up under the topie ‘‘ Remodeling 
Old Homes.’’ This subject will be opened be- 
fore the convention by J. P. Austin, manager 
Pacific coast department of the AMERICAN LuM- 
BERMAN. The discussion will be continued by 
H. E. Crawford, secretary of the Tum-A-Lum 
Lumber Co., Walla Walla. 

There will be three addresses Thursday morn- 
ing—‘‘ Overhead Expenses,’’ Prof. K. E. Leib, 
department of business administration, Univer- 
sity of Washington, Seattle; ‘‘Rental Charge 
for Trackage on Railroad Right-of-Way,’’ 
R. S. Brown, traffic manager; ‘‘Side Lines,’’ 
B. J. Williams, director of sales, Paraffine Com- 
panies, San Francisco. The afternoon program 
includes, ‘‘ How to Control Excessive Inventories 
and Frozen Credits,’’ William A. Russel, de- 
partment of business administration, Univer- 
sity of Washington; ‘‘Credits and Collections, ’’ 
Frank Kendall and Herbert Eshelman, Potlatch 
Lumber Co., Spokane, and Charles A. Giblin, 
Columbia Valley Lumber Co., Wenatchee, Wash. 
The afternoon session will close with an ad- 


dress by W. J. Hindley, educational director 
of the Washington State Retailers’ Association. 

Friday morning O. A. Spear, of the Smoot 
Lumber Co., Provo, Utah, will diseuss ‘‘ Get- 
ting Your House in Order;’’ and C. W. Gamble, 
manager SBoise-Payette Lumber Co., Boise, 
Idaho, ‘‘Sales Promotion.’’ 

A theater party will be given for visiting 
ladies Wednesday evening; Thursday afternoon 
the ladies will be taken on a sight-seeing tour 
of the city; and Thursday evening there will be 
a dinner dance at the Hotel Olympic. It is ex- 
pected that the Northeastern lumbermen will 
reach Seattle in time to become the guests of 
the Hoo-Hoo elub on this occasion. 


The entertainment committee of the Hoo-Hoo 
Club of Seattle, which will stage the coneatena- 
tion in the Italian room of the Hotel Olympic 
Wednesday evening, and will arrange a complete 
program of entertainment during the convention, 
consists of the following lumbermen: 


General chairman—William C. Krafve, Simpson- 
Clapp & Co. 


Secretary—Phil G. Hilditch, manager Retail 
Lumbermen's Credit Association, secretary Hoo-Hoo 
Club of Seattle. 


Retailers’ division—Carl Blackstock, Blackstock 
Lumber Co., chairman; W. C. Miller, Bloedel Dono- 
van Lumber Mills; S. Foster, Colby & Dickinson. 


Wholesalers’ division—John L. Colby, Colby & 
Dickinson, chairman; Dan V. O’Brien, Lloyd Hill- 
man Lumber Co.; Cecil V. Gray, Gray Lumber & 
Shingle Co. 


Manufacturers’ division—D. E. McDuffee, Weyer- 
haeuser Sales Co., chairman; Sherman L. John- 
son, Washington Cedar & Fir Products Co. 





Echoes From Indiana Retailers’ Annual Convention 


INDIANAPOLIS, IND., Jan. 19.—A unique or- 
ganization was formed here last Wednesday 
evening by the former presidents of the Retail 
Lumber Dealers’ Association of Indiana. Last 
year a committee was appointed to perfect this 
organization and invitations were sent out to 
all former presidents now living. Fourteen men 
who have served the Indiana association during 
the last thirty years responded to the invitation, 
some of them traveling several hundred miles 
just to be present for this occasion. 

A dinner was held on the evening of Jan. 14 
in the Red Room of the Claypool Hotel, a per- 
manent organization was formed and Walter 
H. Crim, of Salem, was elected president of the 
club for 1925. 

Roy Metzger, retiring president of the asso- 
ciation, was initiated into the club and was pre- 
sented a beautiful red cedar chest by Willis B. 
Dye, on behalf of the new organization. When 
it was learned that J. T. Eaglesfield of Indian- 
apolis, a former president, was seriously ill in 
the Methodist Hospital, a letter of sympathy, 
with a large bunch of roses, was sent him. 

Telegrams of greeting were received from 
former Presidents E. P. Deming, of Hammond, 
E. J. MeErlain, of South Bend, and Walker V. 
Jennings, of Farmersburg. 

The oldest president in attendance was S. P. 
Stroup, of Shelbyville, who is also a charter 
member of the association, having signed the 
original organization papers in 1884. Speeches 
made by each member attending the dinner in- 
dicated the warm affection in which the Indi- 
ana association is held by its former presiding 
0: 


An anual dinner will be given by this club 
on the night of the opening day of the conven- 
tion and, true to the Hoosier tradition of loyalty, 
these men are arranging to boost for better as- 
sociation work and a better spirit of codperation 
among the dealers of the State. 

A list of the members attending and their 
year in office is as follows: 

_S. P. Stroup, of Shelbyville—1891; Barney C. 
Smith, of South Bend—1904; W. E. Pulse, of 
Greensburg—1906 ; T. Guy Pierson, of Spencer— 
1910; Albert Greely, of Muncie—1911; Charles W. 
Lanz, of Bedford—1914; C. D. Root, of Crown 
Point—1917: H. C. Scearce, of Mooresville—1918 ; 
Frank C. Cline, of Anderson—1919; Walter H. 
Tim, of Salem—1920; G. F. Osterhage, of Vin- 
cennes—1921; Willis B. Dye, of Kokomo—1922; 


Charles Wolflin, of Evansville—1923 ; Roy Metzger, 
of Lebanon—1924. 
Keen Optimism Expressed 

INDIANAPOLIS, IND., Jan. 19.—It was a live 
bunch of retailers who attended the forty-first 
annual convention of the Retail Lumber Dealers’ 
Association of Indiana at Indianapolis last week 
and all were feeling very well satisfied with the 
business done during 1924 and look forward to 
good business in the new year. A few expressions 
picked up at random among the dealers follow: 


0. D. HASKETT, Indianapolis—From all present 
indications, business looks good for next year. They 
say there will not be as much building as there 
has been in other years, but the live retailer will 
be able, because of inereased prosperity, to sell 
about the usual amount of business and should 
have no fears for the coming year. Regardless of 
our politics, most business men believe there is 
nothing radical-about the present government, 
either State or national. This, in itself, will en- 
courage expansions and increase business generally. 


CLEM S. SMOKER, South Bend—I believe busi- 
ness will be better with us next year. We, of course, 
are a factory town, though agriculture has some 
weight in business volume. Our factories are put- 
ting on more men and their executives say more 
will be added shortly. This, naturally, should have 
some effect in increasing business with the lumber 
dealers. The last year, however, has not been an 
entirely bad one for us. 


CHARLES WOLFLIN, Evansville—Farmers in 
the pocket counties of our State are in fair shape 
and the city condition is good. The farmers in the 
southern part of the State raised a fair tobacco 
crop and the corn was not nearly as badly injured 
as it was in the north half where an early fall 
caught it. Naturally our farmers had more to 
sell than they did in other sections. Factories 
seem to be increasing production in many lines. 
Our agricultural implement and furniture factories 
are busy and the former should have more to do 
shortly. > 


WILL FERGUSON, Rockville—One thing we 
should watch closely next year if we cash in on in- 
creasing business is the trend of prices. We in the 
rural communities will scare the farmers to death if 
we have to talk higher prices in the spring because 
of advancing wholesale priées. 


FRANK SMITH, Lafayette—-Farmers in our sec 
tion of the State are paying their bills in spite of 
conditions surrounding their industry and this 
should put them in better condition to do business 
next year. The situation will not be as good, 


likely, as we want it to be, but it rarely ever is. 
We have found it a good plan to go right ahead 
and sell the farmer, if you can, regardless of his 
ability to pay immediately. Take his note at 7 
percent if you can’t do better. Your losses will be 
extremely small. 


WALTER CRIM, Salem—Our community, of 
course, is almost entirely agricultural, but things do 
not look so bad. Dealers in the country towns should 
not despise the small orders. Sometime back Pur- 
due University constructed a model farm in our 
county. Among other things we furnished was a 
model chicken house. We have sold sixteen orders 
for this house, some larger, but all in similar pro- 
portion and arrangement. The farmer eventually 
will get back on his feet and business will have to 
be good. 


JESSE E. McCOY, Cloverdale—A recent report 
of the township trustee showed forty-four vacant 
houses in our little town. This means nothing to 
larger cities, but in our little town, it means some- 
thing. However, we are not discouraged. The 
trouble with most of us who yell about bad _ busi- 
ness is that we are not aggressive. Take the ag 
gressiveness of the automobile salesman and we 
can’t compare with it. He sells his machines, it 
seems, whether times are good or bad and he gets 
away with it. 


FRANK W. YOUNG, manager of the Builders 
Lumber & Material Co., of Indianapolis, one of the 
newest companies in the city, proved to be about 
the most lively kitten at the last concatenation of 
I1oo-Hoo. 


MISS WILSON, of the A. Fromme Lumber Co., 
Terre Haute, Ind., was one of the few women buy- 
ers at the convention. She attended all the ses- 
sions. According to local jobbers, one attraction 
in Indianapolis, however, is an interne at the city 
hospital. 


GEORGE PALMER, of Sheridan, a member of the 
governing board of the Indiana Hardwood Lumber- 
men’s Association, was the oldest member present 
at the last concatenation of Hoo-Hoo. His number 
is 321. Nelson Gladding, of the E. C. Atkins & 
Co., saw manufacturers, is a life member and 
holds number 99, but was unable to attend the 
ceremonies. 


MRS. MARIE STONE, now of Chicago, but for- 
merly of Indianapolis, and who has been in charge 
of the registrations of Indiana conventions for sev- 
eral years, made a special trip to attend the conven- 
tion and see that all were registered. She was 
aided in the work by Miss Onda Jones, stenographer 
at the Pacific Lumber Co.’s office. 
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Ohio Retailers Discuss Reforestation, Standar 


(Continued from Front Page) 


erts, of the Cleveland suilce rs? Exehange, 
the sudienee rose and sang ‘4 America, and 
President Lewin began his address. He re 


called the faet thut since the last convention 
the United States has held a presidential clee 


tion; and while politics has no place in this 


organization, the individual members have 
duties as citizens, and they have very great 
interests at stake. Mr. Lewin ventured to 
suggest that it is satisfying to know thit 


with the exception of one State the country 
hus shown itself unwilling to follow radical 
leadership. He hoped that the party in power 
haus learned from its past experiences and is 
rendyv now to undertake the solution of grave 
national problems, including the matter of 
affording relief from burdensome taxation. 


Innovations Sponsored by Ohio Association 


The achievements of the Ohio association, 
the President said, are well known. Among 
the innovations introduced by this organiza 


tion are the Millwork Institute and the Ship 
pers’ Rating Bureau, The institute has re 
cently held a meeting in Columbus that was 
attended by seventy-five men, coming not 
only from Ohio but from neighboring States. 
Safety appliances were exhibited, and the 
peculiarly pressing problems of millmen were 
The Shippers’ Rating Bureau, an 
idea advanced by Secretary Torrence, has 
grown steadily in approval. Reputable manu 
facturers and wholesalers welcome it; for the 
only who need fear it are irrespon 
sible and incapable concerns. 


discussed, 


persons 


During the last session of Congress a bill 
was introduced to eliminate the railroad Inbor 
board and to provide settlement of labor dis 
putes between the roads and the men without 
the intervention of the publie. Since the 
railroads are common earriers the public has 
a direct interest in such controversies, and 
Mr. Lewin expressed satisfaction that the 
bill has little chance of becoming a law. 

Mr. Lewin said it was gratifying to learn 
that the use of the uniform cost accounting 
system is steadily increasing. 

The railroad regional boards, established 
Jast year, have done good work, and railroad 
conditions have greatly improved. The im- 
provement in shipping has lessend the neces- 
sity of carrying excess stocks. Some minor 
matters, such as the rules on claims for under- 
charges are still up. Due to efforts of lum- 
bermen, the period in which these claims may 
be filed has been reduced from five years to 
three, and efforts are now being made to re- 
duce this period to ninety days. 

There are proposed changes in the lien law. 
Some dealers feel that it is dangerous to open 


this question before the legislature, but 
others feel that there are needed changes. 


The matter is under advisement, and any 
proposed changes suggested by the associa- 
tion will be submitted to the membership be- 
fore they are taken to the legislature. 


Disapproves of Double Standard on Boards 


The standardization problem has been be- 
fore the Government and the industry for 
several years. Mr. Lewin expressed his dis- 
approval of a double standard as defeating 
the very thing the Government has in view. 
He believes that retailers should insist on 
13/16 for inch boards; for this is not a ques- 
tion of what can be sold but of what should 
be sold. Mr. Lewin commended the stand on 
this matter taken by Charles Hill, of the 
Southern Pine Sales Corporation. 

\nother new idea has been suggested by 
Seeretary Torrence. This is a vocational and 
publicity department. Antioch College is 
proposing to add to its staff an experienced 
retail lumberman as director of research in 
tu It may be feasible for the 
association to cooperate with the college in 
this matter. Such edueational work would 


retail lumbering 
gv. 


training for young men in practieal 
vitliable 


provide 
Jumbering and should also serve as a 


lnboratory in retail methods. 


No. 


for discussion. 


common and better dimension is up 

This so enlled grade is manu- 

small out of short 
feputable manufacturers of longleaf 

have for the part refused 

There is said to have been formed an associa 

shortleaf manufaeturers 


factured mostly by mills 


leaf, 
most to quote it. 


tion of dimension 


whose idea is that this so called grade shall 
contain one-third No. | common and two 
thirds No. common, Dealers are not sutis 
fied with any such grade. It Jeads to end- 


Washing- 


eXcUuse IS 


less disputes. The department at 
ton has never recognized it. The 
that mills are not able to separate the 
two grades; but in Mr. Lewin’s opinion jf 
they can not do this they are not 
to manufacture Jumber. 

Mr. Lewin the dues 
and referred to the insurance department of 
the National association. He with a 
warm tribute to Secretary Torrence. 

C. C. 8S. Sieving, of Toledo, presented the 
treasurer’s report, showing that the cash re 
serves of the associntion have inereased in a 
marked degree during the last year. 


small 


competent 


discussed mereanse In 


closed 


Secretary’s Report 
Secretary Torrence made a brief informal 
report. Last year, he said, he had detailed at 
some Jength the work of his office in respond 











ing to requests for help from individual 
dealers. This service is being continued, but 
he does not want members to feel that this is 
the only service the association is rendering. 
The real function of the association is greater 
than this and ties into the very framework 
of the business. The secretary mentioned the 
millwork section as one of the results of the 
policy of dividing the association into certain 
groups for special work and cooperation. Mr. 
Torrence mentioned briefly the matters of an 
educational character that have been claim- 
ing the attention of the board. The object 
of the education which they hope to promote 
is better cooperation between competitors and 
to make for better merchandising and asso- 
ciation work. It is not desirable that all 
things should be standardized; but in science 
or business, wherever economy of time or 
labor or material is desired, there is a place 
for standardization according to the best 
practices. There is need for careful research 
to discover the best methods. If this careful 
standardization and general education pro- 
gresses far enough there will be less and less 
temptation to try price fixing. So if some 
one or several Ohio colleges can be associated 
with this organization in a suitable educa- 
tional arrangement, the association will have 
a laboratory for the investigation of its spe- 
cial problems, 


Millwork Specifications 

King, of Dayton, made a report of the 
meeting of the millwork section, held some 
time ago in Columbus. He began by reading 
seven paragraphs from various millwork speci- 
fications. They would sound clear and = con- 
vinecing to an owner, but in reality they mean 
nothing, unless it is a scrap with that owner, 
The architects who draw these impossible re- 
quirements know they are just making a 
grandstand play to impress the 
Things like these have made necessary some 
study of millmen’s problems. Seventy-five 
men did meet to consider not only their rela- 
tions with owners and architects but also 
such things as stock widths of hardwood lum- 
ber, safety devices, estimators’? clubs, ¢o- 
operative operation of planing mills, useless 
estimating and estimating serviees. This last 
does not mean an office where all lumbermen 
in a town have all their estimating done on 
the same basis; but rather where this 
mator uses each man’s prices and costs, ae- 
cording to that man’s special instructions. 


SS 


owner, 


esti- 


Committee Appointments 
President 


Lewin announced the following 
committees: 


Nominations A. C. Davis, 


‘ Fred 
Joseph Mayl, Charles J. Crehore, 


Alexander, 


Resolutions—S. S. King, R. L. Dunlap, R. A. 
Miller. 
Auditing—-Frank TLumbert, Horace sallinger, 


Joseph Murphy. 


Report of Safety Committee 

F. HW. Lumbert then made a brief report for 
the safety committee. This committee arranged 
to have a small but typieal mill completely 
equipped with safety devices and then invited 
the State inspectors to pass judgment on it. 
When asked if this sort of equipment would 
protect the owner from the 50 percent. pre- 
mium provided for in law in case it is shown 
that an accident was due to owner carelessness, 
the inspectors said that could not possibly be 
determined in advance but that they thought 
in the application of the law such devices would 
he quite vertain to afford protection from this 
clause. 

Stock Widths in Hardwood Lumber 

S. S. King then made a report in regard to 
economies that could be effected by stock widths 
in hardwood lumber. The committee tried to 
find if manufacturers would codperate in pro- 
viding these widths, and Mr. King read some 
correspondence in regard to grade specifications 
as related to millwork practice. Several manu- 
facturers and officers of hardwood associations 
admitted that grades had never been drawn in 
relation to consuming needs, but, on the con- 
trary, are quite arbitrary. A beginning has 
heen made, looking to the application of the 
principles of soft wood standards to hard woods. 
The ¢hairman of the rules committee of the 
Hardwood Manufacturers’ Institute is favor- 
able to the change. Mr. King said he thought 
that if dealers demanded stock widths they 
would get them. He then showed a chart of 
costs on a job run through his mill in which 
random widths were used and then showed an 
analysis of the job showing waste and costs 
that could be saved had the lumber been of 
stock widths. He stated in answer to a question 
that he did not believe stock widths would cost 
more per thousand, once the change to them 
has been effected. 

On motion it was voted that the president 
appoint a committee to confer with hardwood 
manufacturers in regard to this matter. The 
committee appointed consisted of 8. S. King, 
Joseph Murphy, E. k. Lorimer, H. J. Lewin and 


C. C, F. Sieving. 


Tuesday Afternoon 
The afternoon session opened with an address 
hy the famous German forester, Dr. ©. A. 
Schenck. He was introduced by J. H. Peter- 
son, who had studied under the doctor at the 
3iltmore school of forestry. 
Dr. Schenck began by saying he would like 








ee 


ores 
Ire! 

imp 

ave 


(‘ons 
oTOW 


fifty 











tive 
ome 
ling 
Lot be ke 
‘On 
Can 


ner, 


ger, 


for 
ged 
tely 
ited 
it. 
rudd 
pre 
Wh 
ess, 
be 
ght 
yuld 
this 


| to 
ths 
to 
yTO- 
yme 
ons 
nu- 
ons 
) in 
‘Oon- 
has 
the 
yds. 
the 
JOT- 
ght 
hey 
of 
ich 
an 
ysts 
of 
ion 
‘ost 
em 


ent 
n0d 
The 
ng, 


ind 






AMERICAN LUMBERMAN 63 





ation and Education of Future Lumbermen 


., address the convention as ‘Fellow Lumber- 
on? heeause While in charge of the Biltmore 
Sate he had engaged in every branch of the 
amber business. He stated that much needed 
.. he done to bring forestry into the standing 
vat it deserved, and he recalled that some years 
cay he had gone to the Congressional Library 
, Washington, with the late J. E. Defebaugh, 
tyynder of the AMERICAN LUMBERMAN, looking 
sy certain information; and to his surprise and 


ajagrin he found every other science and art 





nothing about forestry. 
Prorestry in the United States has been 
‘ ke farming; it has undergone vast and revo- 
wtioary changes. When George Washington 
ame to the shores of the Ohio as a surveyor, 
the thought of the country was that forests 
were the enemy of man and must be destroyed 
+ order that farms could be created. The doc 


Beonresented, but 
te F 


.y himself has seen great log rollings where 
elendid ork and poplar logs were drawn to 
wther and burned. But in these later years, 


nstead of wanting to destroy forests the Ameri 
pon people are beginning to want to grow them. 
‘We recalled the beginnings of lumbering in 
New England, traced it to the Lake States, the 
South and finally to the West. In all these 
ylaces except the last, exhaustion came to the 
forests with startling rapidity. This has moved 
ees of production far from centers of con 
sumption; so that lumber which in 1850 could 
ave been bought for $100 now will cost $500. 
Consumption is four times as great as current 
growth; and it is a question of not more than 
until all the virgin 





fifty years forests are 





exhausted, 

Need for Abundant and Cheap Lumber 
There are 400,000,000 acres of land in the 
United States fit only for the produetion of 
This is an asset of immense value; for 
the life of American democracy is dependent 
sipon the housing situation. There would be 
10 socialism in Germany now ‘‘if every woman’s 
hild had a little home to live in.’? 
thing is done, by 1960 it will be impossible for 
cath American family to have its own home; 
pand the proletariat will then be herded in slums, 
such as are the cnrse of Hurope. This waste land 
must be made to produce the Jumber that will 
ld these homes; and the need is for abundant 

cheap Jumber. For this purpose not all 

100 000000 acres are needed. One acre will 
aduce OOO feet of Jumber annually, under 
roper conditions, and that much produced on 
WIN00000 aeres would amount to more Jumber 
‘ian the whole world uses. Fifty million aeres 
nud he enough. 


timber. 


Unless some 





Morestry is common. sense upplied to timber 


lls, A century ago common sense demanded 
«destruction of forests to make room for the 
Ww. Now common sense demands the resur 


ion Of some of these destroyed forests. 


Value of Village Forests in Germany 

p The large tracts of national forests are im 
Mant, but they are so far distant from con 
ny centers and are 


an | 
ay that they 


so inaccessible for log 
never can supply the nation’s 
They ought to be maintained, 
ought to be supplemented by State and 
i Torests and by private holdings. Ohio has 
"acres of State forest lands and hopes to 

100,000 seres, gut Ohio is 
‘and is not well suited to great timber pro 
‘ton, It is valuable in agriculture. 
; demands reforestation in 
pagan and other lake States suited to the 
pose and not agriculture. The 
Tis to get forests grown near to consuming 


epi Dr. Schenck told of the value of town 


vill: 





Imber needs. 
t +} 
ey 


Wl 


a great garden 


more 


9 COMMON sense 


suited to 


age Torests in Germany. Many villages 
ig fhough revenue from their forests to 
al village expenses. These town forests 
© Tecreational and educational value. <A city 


ounded by its own forest can control its 


deve] ’ : . . : . 
‘velopment and ean give itself environs of 
ty ; Ey . » a 

vs Instead of the band of ugliness that sur 


SUNnds . ° ane 
Stoo many American cities. 
Py 


Yate individuals have not engaged in for 





estry hecause the risks have been too great. The 
two dangers are fire and taxes; and when these 
can be conquered there will doubtless be a great 
increase of private forestry. American taxation 
is based upon property values instead of pro 
duction values. A stand of young trees is 
taxed at the same rate as is mature forest. It 
becomes certain in some States that any possible 
profit in producing trees will be eaten up in 
advance by taxation. The reforester in that case 
works not for himself but wholly for the com 
munity. Federal legislation indicates a changed 
attitude on the part of the Government and 
gives hope that these two dangers of fireS and 
taxation may be controlled and reduced. 

In conclusion, Dr. Schenck asked why boys 
should be edueated in the lumber business at 
Antioch College if in fifteen years jobs for them 
will have become scarce through the disappear 
ance of the forests. There must be vision in this 
as in other important matters, for ‘‘ without 
vision the people perish.’’ 

Uniform Accounting System 

L. G. Battelle and two of his installing ae 
countaunts made a presentation of some of the 
phases of the uniform accounting system and 
presented some comparative figures drawn from 
its operation. The convention listened with 


keen interest and asked many questions. At the 


conelusion of this part of the program Secretary 














bh. 
Cincinnati, Ohio: 


LEWIN, KF. M. TORRENCE, 


Xenia, Ohio 


Retiring President Secretary 


Torrence stated that one of the things in the re 
tail Jumber business that 
crime is the lack of 
various vards, 


amounts to 4a 
“i one-price policy in the 
He stated that uniform account 
ing is educating dealers in knowing their costs 


almost 


and is giving them the courage not to under 
take business iv 


which there is no profit. 

Preparing Young People for Business 
One of the very fentures of the 
convention was. the 
methods in 


interesting 
discussion of educational 


relation to business. Three young 
student in 
talks in which they explained the kind of work 
being done to prepare young people for busi 
Harold C. Eekert, of Ohio. State Uni 
outlined in detail the offered 
in the university that are intended to prepare 
students for commercial work. Lutz, 
of Ohio Wesleyan University, deseribed in 
rather more general 
Wesleyan, and laid 
fact thet 


HeSS SLCCeSS, 


men, each a an Ohio college, made 


HeSS. 
versity, COULSES 
Chalmer 
terms the work done at 
special emphasis on the 
character is the foundation of busi 
Kenneth C. King, son of S..S. 
King, of Dayton, described the combination of 
college work and practical experience employed 
hy Antioch College in preparing its students for 
commercial life. These three young men made a 
profound impression on the convention. 

R.A. Miller, chairman of the educational com 





mittee, outlined briefly the motives that lie back 
of the proposal that the association codperate 
with one or more colleges in creating a depart 
ment of research in retail lumbering. He stated 
that the business needs men and_ institutions 
capable of clearing up some of the problems 
that confront lumbermen, and it needs trained 
young men coming into its ranks who in the fu- 
ture can help elevate standards from within the 
industry. 

S. S. King, a member of the committee, said 
that the afternoon session had been a vital edu- 
cational conference from first to last. He 
wished that such thinking and such work might 
go on all the time; and this is one reason he 
wants some such department of research estab- 
lished. The lumber industry must not let other 
lines, such as automobile manufacture, snap up 
all the intelligent and capable young men of 
education as they come out of the colleges. 

Dean Philip C. Nash, of Antioch, stated that 
it was interesting that this association should 
be a pioneer in considering how to recruit boys 
of education for its ranks. He outlined briefly 
the tentative plan proposed; that the director 
of research should do part of his work in Anti 
och, part in other colleges and part out in the 
State. This man would be a retail lumber 
specialist. Prof. Maynard, of Ohio State Uni- 
versity, spoke along the same line and outlined 
some work the university is already doing and 
some extension work it hopes soon to do. 

Will Ryan, of Toledo, spoke in favor of the 
project, saying that he hoped to see more young 
fellows continuing in the lumber business ere 
ated by their fathers and that he believed this 
way would bring needed stability and knowledge 
and dignity to the lumber industry to help if 
take the place it rightly deserved. 

Field Representative Needed 

In answer to a question, Secretary Torrence 
stated that his purpose had not been purely 
philanthropic in suggesting this pioneer en 
deavor. The association has felt the need of a 
field representative who could help sell the lum 
ber business to the publie, help iron out diffi 
culties and help with educational news. It had 
occurred to him that such work might possibly 
be done in connection with a college more effec 
tively than by a direct representative. 

Mr. King brought up the matter of finance, 
which he said must be faced. The plan tenta 
tively outlined was that Antioch 
one-fourth the cost and the association three 
fourths. Hfe then made the motion that the 
educational committee be continued and be di 
rected to see if the association’s share of the 
expense might be met one-third from the general 
funds and two-thirds from other sources. This 
motion was unanimously enrried. 

This evening there is to be an informal re 
ception in the Rainbow Room of Hotel Winton, 
with dancing and a buffet supper. The con- 
vention is to be guests of the Cleveland Jumber- 
men, 
Wood Construction on an auto ride and at tea 
at the Women’s City Club. 


WEDNESDAY MORNING 
At the beginning of Wednesday morning’s 
President Lewin read a letter from the 
asking that 
tionnuires in regard to the use of short lengths 
and sales of lumber for other than building pur 
Then S. S. 


should) bent 


This afternoon the ladies were guests of 


SESSION 


Forest Products Laboratory ques 


poses be eireulated and filled in. 
King, of Dayton, gave an informal report of the 
at his plant 
and expressed the wish that something might be 


results of re-inspection of lumber 


done to make this re-inspection less necessary. 
The first formal address was made by E. E. 
Hunt, of the Department of Commerce, on 
‘*Mliminating the Problem in Build- 
ing.’??> There are going on in Washington some 


Seusonal 


developments that promise to be of incaleulable 
value in the lumber and building industry, be 
making a practical attempt to 
eliminate wastes of time, material and effort. 
Many of these things received their initial im- 
from the preparation of a report on 


enuse t hey are 


pulse 
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‘*Waste in Industry’? prepared by 
Hoover before he entered the Department. of 
Commerce. In any competitive business, such 
as lumber, there are certain to be serious wastes 
and serious inefficiencies. Most great American 
industries have grown up rapidly, under condi 
tions that demanded immediate results and that 
were not conducive to careful planning for the 
future. Mr. Hoover’s report served to take 
many of the uncertain elements in industry out 
of the misty realm of speculation and set them 
forth for careful study. President Harding 
called a conference on unemployment, looking 
to relief from serious conditions facing the coun 
try in 1921-22. This conference faced some of 
the conditions which previously had made in 
dustry, and consequently employment, uncertain. 


Secretary 


Later on a department was created having to 
do with housing construction, and this depart 
ment has made studies in waste, finance, zoning 
and the like. The ‘Better Homes’? movement 
was started, and the work of reporting current 
business conditions and making certain predic 
tions was undertaken, These things helped 
toward a study of the conditions which underlie 
the old seasonal habits of building, Then the 
department of simplified practice undertook a 
study of sizes, grades and the like, looking to 
elimination of further wastes. This was under 
taken at the suggestion of the industries in 
volved. Further study was made of business 
cycles to see if industry could not be spread 
more evenly throughout the year and throughout 
the cycle, 

Study Seasonal Building Problems 

The construction industry is the great balance 
wheel, and so special attention was given to it. 
Seasonal building has long been an accepted 
thing and a serious handieap to the smooth op 
eration of the various industries. <A little study 
led to the conelusion that custom has been more 
powerful than bad weather in checking winter 
building, In the building field as a whole, there 
is a smaller proportion of manual Jabor than 
formerly, and a greater proportion of machine 
and factory labor. These studies have indicated 
that in certain places winter building costs less 
than summer building. Facts in regard to av 
erage weather conditions, conditions of employ 
ment, kind of work involved and the like must 
be determined for each community; and once 
they are determined it will usually be possible to 
fit the building business to them in such a way 
as to spread construction more evenly through 
the year. Mr. Ifunt gave figures for the Pitts- 
burgh district and for Chicago, showing that 
winter building is possible and is growing in 
favor. 
through the year has been making satisfactory 
progress. The entire industrial and commercial 
worlds will be improved by such evenness of dis- 
tribution, and it is important that the facts de 
veloped be given wide publicity. Mr. Hunt 
closed by reading some tabulations of figures 
gathered in Ohio yards by the State association, 
giving the percentage of sales by months. These 
figures differed widely, but they showed that 
some yards are holding their sales reasonably 
level throughout the year. 

Seeretary Torrence remarked that when the 
association has its research director it will be 
possible for him to study the yards making the 
best showings and to report on the methods 
used, 

Discuss Southern Pine Grading Rules 

H. M. Wisdom in a lengthy speech took ex 
ception to the arrangement of the grading rules 
in the Southern Pine Assoeciation’s rule book 
and objected to the phraseology of many of 
them. 

J. KE. Jones, chief inspector of the Southern 
Pine Association, who is here to conduet the 
convention contest in grading lumber, stated 
that he admitted some of Mr. Wisdom’s criti 
cisms to have foundation, but added that re 
tailers are interested not in phraseology but in 
the kind of lumber that is shipped to them. 
He said there was no real science of lumber 
grading and that no rules could be drawn in 
such a way as to be fool proof. He then ex- 
plained the contest. He had gone to a local 
yard and picked out about sixty pieces which 
are numbered consecutively. The contestants 


In Ohio, the distribution of building 


will be 


given score sheets and will mark the 


grade on these sheets. Wood Construction is 
giving prizes amounting to $50. 


Cooperative Promotion 
S. P. Cramer, of the Wood Construction Bu- 
reau, Cleveland, described briefly the coopera- 
tive promotion that has been undertaken by his 
organization. It was started a year ago by 
local Jumbermen who provided a budget, rented 
a show room and installed exhibits of building 
materials. There were three objects in view. 
First, the lumbermen felt that they owed the 
public information about home building. The 
bureau now has a plan book and sells plans at 
nominal sums. Second, lumbermen thought it 
necessary to correct ‘impressions made by the 
advertising of the ready-cut house promoters. 
Third, they felt that the propaganda of brick 
manufacturers was unfair to lumber and wanted 
to correct some of these mistaken impressions. 
So the function of the bureau is both construe- 
tive and defensive. 


OLD GUARD HOLDS ANNUAL DINNER 


Wednesday noon the Old Guard held its fa- 
mous annual dinner at the Winton Hotel. There 
were fifty-four of the veterans and their guests 
ut table, and besides enjoying an excellent din- 
ner these pioneers of Ohio lumbering found in- 
finite pleasure and jollity in an informal ex- 
change of reminiscences. Maurice Hayward is 
president of the organization, and some years 











A. CC. DAVIS, 
Columbus, Ohio ; 


K.-C. KING, 
Dayton, Ohio: 
Tells of College Work 


Spoke on Standards 


ago on motion of Will Ryan, Mr. Hayward was 
elected president ‘‘forever.’’ He resigned the 
active chairmanship for today to Max Meyers, 
of Cleveland. Dwight Hinckley, a guest and 
not himself a pioneer, was the principal speak- 
er and recited a poem concerning the ‘‘affec- 
tionate cat.’? There were many informal talks. 

There was a luncheon meeting this noon of 
all dealers using the uniform accounting system. 


WEDNESDAY AFTERNOON 

At the special session this afternoon the 
matter of proposed changes in the Ohio lien 
law were discussed. J. V. O’Brien told of the 
meetings of his committee with committees from 
other interested organizations, such as the Gen- 
eral Contractors’ Association of Ohio. Mr. 
Q’Brien stated that he was reluctant to sug- 
gest any changes in the lien law, but it is evi- 
dent that there are some minor points causing 
friction, and after much investigation it seemed 
wise to the committee to go to the legislature 
with definite proposals having the backing of 
those most interested, rather than risk radical 
and unwise changes that might he foreed by 
others. The changes proposed are not general. 
The proposals were read and diseussed for a lit- 
tle. V. L. Lloyd, attorney for the General Con- 
tractors’ Association, explained the position of 
his organization and its readiness to codperate 
in this matter with the Jumbermen in order to 
get changes satisfactory to all parties most in- 
terested. It was voted to instruct the commit- 


tee to go forward in its attempt to get the » 
posed changes written into law. 


American Lumber Standards 


W. A. Gately, of the Department of (oy, 
merce, spoke on ‘‘American Lumber Sty; 
ards.’’ There is to be another conference 
these standards in the spring, and Mr. Gately: 
preparing for it by gathering information f) 
retailers about their attitude and by carry; 
information to them in regard to the work y 
ready done. Development of standards ig jts 
a fine thing, he said, but it is of value 
when all elements of the industry pull togeth 
The test of standards is their response wh 
actually in use. The double standard for boar 
has been the center of controversy, but the oy 
way to decide the matter is to give the ty 
stundurds a fair test in action. Retailers hg 
taken an admirable stand for the public interes 
The elimination of shrinking sizes, the conse, 
vation of timber, the advancement of the 
dustry in public regard are objects sought. 7 
stopping of the process of thinning lumber 
the first step, and the second is a gradual w 
turn to a thickness actually serviceable in prac 
tical use. Application of the standards hag go} 
vet been complete, for while they nominally have! 
been in use since last July, they really were 
complied with by some manufacturers until the} 
first of this year. 

Mr. Gately stated that as he studied the mat 
ter he was convineed that the agreements mus 
be put into effect and their results in acti 
discovered; hence he urged a willingness on the 
part of retailers to continue their experiment; 
use for at least another year. 





Discussion on Standards 


President Lewin opened the discussion 
stating that he thought some mills had deelin 
to make extra standard lumber. Mr. Gate) 
said the department expects manufacturers ge! 
erally to put the standards into effect to such : 
extent that both standards of lumber iay 
available. It does not hold, however, that ea 
mill must make both. Local conditions enter i 
He asked dealers to inform him by letter of cases 
in which they had been unable to get extr 
standard boards. 

A. C. Davis, of Columbus, stated that some 
dealers feel that the question .of simple hon 
esty enters in; that in selling lumber thinne 
thiin extra standard they are not being hones 
with their customers. Every question must 
settled honestly or it isn’t settled at all. Th 
industry ought to settle on one standard; f 
otherwise the public may become restless 4! 
rush unwise legislation into effect. Mr. Dav 
made a motion reaffirming the action of th 
association last year, at which time 13-16-ine 
was named as the minimum thickness for i 
boards. This motion was carried. 

O. H. Bachtel, of Canton, echoed the sent! 
ments expressed by Mr. Davis, that it is 0 
right that manufacturers should virtually co! 
pel retailers to sell material which they © 
sidered below honest measurement. He adit 
that he did not believe the conservation of tit 
ber entered in; for in buying rough lumber! 
had found it of a thickness that would eas)! 
dress to extra standard sizes. 

Mr. Gately expressed the hope that te 
would be sufficient patience so that the res" 
built up so laboriously the last years would 
be lost. f 


Standards Movement from Retail Viewpol' 


Adolph Pfund who was on the program 4 
later time asked permission to speak at thks 
time, for his message dealt rather largely wit 
the standardization movement. He insisted th) 
there must be no animus between retailers 
manufacturers; that each was holding an hove 
opinion and that there must be a solution of ™ 
difficulties on their merits. He gave 4 Pr 
history of the standardization movement 1! 
the retailer’s point of view. Retailers wa 
the matter of sizes settled by an engincer; | 
this was done, lacking the right engineer, OY 
fact-finding committee. This committee reper " 
in favor of 13-16-inch, with a moisture conit” 
of 15 percent. The retailers adopted this st@ 
and have never abandoned it. When progre® 
seemed to be stopped, the retail associations ™ 
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resented voted in the interest of progress to try 
the double standard for a year. One producers’ 
association let it be known that it proposed to 
produce inch lumber only to standard sizes. This 
naturally invited a rejoinder from the retailers. 
There was some danger of heat. But retailers 
feel, without any animus, that they must stand 
by their position, because they believe it is right 
from the consumer’s point of view. Retailers 
are not threatening to withdraw from the stand- 
ardization movement, for that would be bad 
for the industry. But they are convinced that 
further trial of the double standard is useless, 
that it is merely a putting off of what should 
be done now, and that the good effects to be 
hoped from a real standard are being steadily 
dissipated by this delay. 

Percentage of Bills Sold to Those Figured 

K. P. Aschbacher, of Toledo, made a_ brief 
account of some studies in the percentage of 
pills sold to those figured. He recited pereen- 
tages taken from his own yards, both in Toledo 
and in smaller places. In the city yard the per- 
centage, as was to be expected, was smaller 
than in the country points. One branch yard in 
seven months made 59 estimates and sold 22 
bills, or up toward 40 percent. The average for 
three months in Toledo was about 25 percent. It 
costs much to figure these bills, and it is to 
every dealer’s interest to find ways of reducing 
this overhead. 

In some places there is a central estimating 
office. But Mr. Aschbacher did not think that 
could be done in Ohio on account of certain 
State laws. But nevertheless he is seeking le- 
gitimate ways of curtailing this expense. One 
cause of this high cost he finds to lie in the fact 
that most dealers have no dependable price lists. 
He has not trained his contractors to figure 
their own estimates, especially on small bills. 
There is one danger in this method; namely, 
that the contractor will make his own estimate, 
make a mistake in it or else get a lower price 
from another dealer and never give the first 
dealer a real chance at the bill. 

Mr. Aschbacher stated that he believed keep- 
ing records for sales promotion would develop 
the largest volume of business. A dealer hears 
in many ways of projects that are being con- 
sidered by some possible customers. If he re 
cords that fact and then sees or writes the pros 
pect when the time is ripe he will certainly un 
cover much trade, and he will get much of it 
without the usual vicious competition that fol- 
lows the bills which are floating around for esti 
mation. 

Principles of Advertising 


W. W. Wood, of Birmingham, Ala., made a 
very brief outline of the principles of advertis 
ing; advocating that all advertising be made a 
real selling talk, following the five steps; namely, 
attention, interest, confidence, desire, action. He 
reminded the convention that with huge sums of 
money being spent for luxuries, the real compe- 
tition of lumbermen is outside their own busi- 
ness. 

I, L. Lowrie, president of the National asso 
ciation, told briefly of the organization and 
function of this association and its ability to 
deal with questions of national scope. Some of 
the matters he mentioned were car shortages, 
survey of stocks on hand, lumber inspection on 
the west Coast, model lien law, uniform cost ac- 
counting, arbitration, requests for information 
from the Government, insurance and the like. 

Guy Gray, president of the National Retail 
Lumber Dealers’ Inter-Insurance Ixchange, ex 
plained the system of insurance which the ex 
change follows, and described the advantages of 
this system as to its low cost and the right the 
policyholder has to take down his accumulated 
surplus if he cancels his policy. 


Discusses No. 2 Common and Better 
The last subject discussed in this very full 
day was No. 2 common and better. 
President Lewin stated that here again it is 
not a question of what we ean sell but of what 
we ought to sell: He said he felt sure the Gov 
erhment would never recognize a mixture of two 
grades to make one. 
V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., speaking for the 
manufacturers, stated the lowering of dimension 


grades began in war time. At present this low- 
grade material is manufactured on Fordson or 
similar small plants, by men who are not com- 
petent lumbernfen. Much of the material they 
cut should be allowed to grow for some years yet. 

V. L. Lloyd, speaking for the General Con- 
tractors’ Association, deplored thinner sizes and 
inferior grades as being a detriment to the con- 
tracting business. The trouble lies in the un- 
certainty involved. He stated that his associa- 
tion would be glad to codperate with the retailers 
in seeking relief. 

Dwight Hinckley, of Cincinnati, speaking as a 
wholesaler, said he hesitated to talk about the 
matter, since retailers seem not all to agree. 
The wholesaler wants to sell what the retailer 
wants to buy. But this grade has given him 
much difficulty. The graders at the little mills 
are largely incompetent, and the mills can not 
guarantee quality. He said he did not think the 
little mills should be put out of business, for 
there is a market for low grade dimension. In 
closing he suggested that a trades relations com- 
mittee could do good service for the association. 

Just before the session adjourned A. C. Davis 
offered a resolution of thanks to Mr. Gately for 
his work and his address of today and to the 
Department of Commerce and Mr. Hoover for 
what is being done for lumber standards in 
Washington. 

This evening the visitors and guests attended 
a banquet in Hotel Winton, followed by daneing. 














R. BE. GIFFORD, W. G. ANDERSON, 


Cincinnati, Ohio: 
Salesmen’s President 


Franklin, Ohio ; 
Klected Treasurer 


The ladies were entertained at a theater party 
at Keiths, this afternoon. 


FINAL SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

CLEVELAND, OHIO, Jan. 22.— At the ban- 
quet last night loving cups were presented to 
L. P. Lewin, retiring president, and C. C. F. 
Sieving, retiring treasurer. 

The final session opened this morning with 
an address by Edward P. Ivory, of the Califor 
nia White & Sugar Pine Manufacturers’ As 
sociation, in which he mentioned the gold 
discovery in 1848 by lumbermen, and de 


clared that California forests have been 
worth much more than gold deposits. THe 


gave some account of species of California 
timber and their uses and stated that there 
are about three hundred mills operating in 
the State. He stated that these manufactur 
ers are adhering to American Lumber Stand- 
ards and are ready to ship according to either 
standard. Jle gvuve some account of the enor- 
mous quantity of virgin timber and measures 
being taken in conservation and reforesta- 
tion, and said these measures would assure 
indefinite supply. 


Moisture Content Discussed 


Ii. EK. Lorimer, of Zanesville, opened the 
discussion of problems of wet lumber by de- 
scribing some experiences with several cars 
received recently. J’. H. Lumbert, of Colum- 
bus, in answer to a question of the president, 


stated he had had some trouble with hard- 
woods and thought this material should have 
a moisture content of not more than 7 per- 
eent. J. E. Jones, of the Southern Pine As- 
sociation, in response to a request of the 
president, said that moisture content was a 
difficult and important matter, but that some 
phases were beyond the control of manufac- 
turers. Lumber will absorb moisture if the 
air is humid, and the manufacturer ean’t 
control condition of the weather through 
which the car must travel. Lumber dried to 
5 percent in the kiln will reach retailer with 
10 or 12 percent. If it contains more than 
20 percent it has not been properly dried. 

President Lewin stated that the retailers 
are not disposed to be unfair, but many small 
planing mills must depend on the manufae- 
turers for properly dried lumber that will not 
give them trouble. Mr. Jones replied that 
the manufacturer desires to be fair and is in 
a way responsible for lumber until it reaches 
the retailer. But retailers should consider 
elements the manufacturer can’t control be- 
fore they establish any maximum percentage 
standard. Mr. Ivory made a statement of 
the difficulty in practice of drying from the 
western manufacturer’s standpoint. Mr. 
Lewin repeated that retailers did not wish 
to be arbitrary but felt that they must put 
manufacturers on the defensive in order to 
vet usable stocks. 

Winners in Grading Contest 

Mr. Jones then reported results of grading 
contest after asking all contestants to cheek 
their guns. First prize of $25 went to B. R. 
Winchester, of Madison, Ohio. Second prize 
of $15 went to A. J. Fitzpatrick, of Wooster, 
and third prize of $10 went to R. A. Perey, 
of Columbus. The contest was held in the 
yard of the Rockport Lumber Co., Cleveland, 
and E. W. Loescher, of that company also, 
did not enter the contest but graded it to 
test his own skill and made higher than any 
other contestant. 

O. H. Bachtel, of Canton, opened the diseus- 
sion of marketing prepared roofing by a state- 
ment of his experience in the uncertainty of 
priee, even when company accepts an order. 
The holder of patent may advance prices 
any time he sees fit and new prices apply to 
all orders not shipped. Mr. Winchester stated 
that the most difficulty arises from the fact 
that prepared roofing is handled through all 
sorts of channels such as hardware and de- 
partment stores. Secretary Torrence said he 
had had some correspondence with the Roof- 
ing Manufacturers’ Association and had 
found that much roofing so marketed is see- 
onds and unbranded. President Lewin said 
this was an indication of the wisdom of 
handling reputable brands. 


Discussion on Lowering Operating Costs 

Howard Potter, of Worthington, opened the 
discussion of lowering operating costs by say- 
ing it is one of the most important subjects 
confronting the retailer. It is so widely 
diffused through yard praetices that there 
should be general experience meetings held 
about it. Adolph Pfund called attention to 
the importance of collections and displayed 
sheets that can be used in keeping a record of 
the age of accounts. This he said would con- 
tribute to lower operating costs. Mr. Win- 
chester said a good method is to refrain from 
speculative stock buying. If stock is bought 
as needed from one-fourth to one-third can 
be delivered directly to the job. 

O. M. Smith, of Barnesville, said that profit 
sharing with employees had paid for itself by 
increasing sales 20 percent. His method is 
to divide one-eighth of the net profits with 
employees, pro-rated wages. 
Men waste less time and materials and really 
earn the extra amount paid them. Mr. Potter 
said he had been using a profit sharing sys- 
tem for years and has found it one of the 
best methods for inereasing sales and profits. 
He sets aside a fixed amount for capital earn- 
ings and gives half of remainder to employees. 
It is interesting to see what men do with this 
bonus money. All his men are paying for or 
have paid for homes. Mr. Winchester stated 


according to 
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that he gave the bonus in good years. Wil 


liam Rvan warned socialism in the 


Homer Ballinger, 


against 
a 


scheme, of Springfield, said 


he was interested in e iden and thought }t 


should petried where the conditions are favor 


ible, but beleves the system can not bye 
eounted 4 success until it has been tried 
through vears of losses. He favors paying 
good salaries and giving capable men recog- 
nition. Mr. Bachtel stated that he had tried 


out various schemes and had found them good, 


He is now. using bonus svstem that has 
been im use one year and is proving satis 


factors 
The auditing committee approved the asso 


cintion aecounts. 


Report of Resolutions Committee 

The resolutions committee expressed thanks 
to the Cleveland Board of Lumber Dealers, 
Winton Hotel, and trade 
the appointment of a 
with the General Contractors’ 
relative to uniform contracts and remedying 
It opposed practice of mills 


press. It favored 
committee to confer 


Associat ion 


of certain evils. 


lumber under unrecognized grade 
names. It urged 
ments carefully for off-grades and short count. 
It urged single standard and reapproved for 
13/1]6-ineh as the minimum 


instructed 


selling 


members te check ship 


mer stand for 
thickness, and 
the next conference to stand for this single 


representatives at 





J. P. BARTELLE, TOLEDO, OLTO ; 
Re@lected Secretary of Union Salesmen 


standard. It affirmed stand that Jengths 
shorter than eight feet be marketed separately 
and not included in random length shipments 
except on agreement, and instructed repre 
sentatives to stand for inclusion of this rule 
in American Lumber Standards. It named 12 
percent as maximum moisture content for 
kiln dried Jumber. It recommended stock 
widths and lengths of hardwoods and asked 
that a committee be appointed to confer with 
like committees from National Retail Lum 
ber Dealers’? Association and Hardwood Lum 
her Manufacturers’ Associntion with a view to 
accomplishing this result. It expressed thanks 
to President Lewin and Treasurer Sieving, 
who are retiring from office, and to Seere 
tary Torrence, 
Officers Elected 

The nominations committee named the fol 
lowing eandidates, who were elected: 

President. —-Iloward Potter, Worthington 

Vice president ——-K, KE. Lorimer, Zanesville. 

Treasurer W. G. Anderson, Franklin 

eecretary-manager, Findley M. Torrence, Nenia. 

\fter the installation of the new 
the convention adjourned, 


officers 


Salesmen’s Association Elects 
[Special telegram to AMERICAN LUMBERMAN] 


{ A } A { eal 7 ‘ se 
LEVELAND, Onto, Jan, 22.—At the annual 
meeting of the Union Association of Lumber & 


Sash & Door Salesmen vesterday the following 
officers were elected: 
President. KR. kK. Gifford, Cincinnati, Ohio. 
Vice president Bo Fred Slider, Columbus, Ohio 
Secretary and treasurer — John PL Bartelle, To 
Jedo, Ohio. 
Directors 
hh. G. Dillow 
The salesmen held their annual dinner Monday 
night at the Hotel Cleveland and had the usual 


glorious session of good fellowship. 


What Ohioans Are Thinking About 


R IL. DUNLAP, of Minter: ~The 
LUMBERMAN’S remodeling book of old 
the cleverest thing that has come out in a long 
time It is something ve needed and wished for 
There are two thing 
completely useful service The first is cuts of 
these pietures that we can use in Jocal papers, and 
the second is a way of photographing a specific 
house and then showing how it should Jook when 
remodeled, But that’s a detail that must be 
worked out Trade with me has been good this 


John BE. Woodruff. Akron, Ohio, and 
Columbus, Ohio 


AMERICAN 


houses Js 


s that we need to make oa 


last year. T’ve built a new plant, and I’m ex 
pecting a satisfactory vear in 1925 

O. W. BACHTEL, of Canton Last year was a 
vood year, and all the signs point to a better in 
192s Canton is an industrial center, but there 


hasn't been much industrial improvement. at least 
not of visible extension of plants But in all the 
vears [ve been ing Canton Pve never known 
of so inuch residence construction in prospect at 
this time of year. There are quantities of rather 
rood houses: costing from $10,000 to S30,000° or 


more 


A. (. DAVIS, of Columbus :—-We are getting 
quite a obit of industrial business, and the year 
is opening favorably as compared with former 
Vears But Vii sorry to say that due to condi 
tions we can’t control, trade in Columbus is usually 


rather chaotic. There are too many vards:; some 
forty-two altogether This means that bills are 
peddled ai good deal, and profits on house con 
struction are not very wide, jut with industrial 


business and the trade we can create and that 
does not come on a competitive basis we 
to do very well, 


expect 
SS. S. KING, of Dayton: The vear opened up 
by presenting us an unexpected piece of trade in 
the form of 30-0dd They're small 
houses and dont carry much profit, but its a 
kind of trade on which profit) can be estimated 
pretty exactly. T always hope for a good) trade, 
and T believe we'll have it this vear. Dayton may 
be a dittle over-varded, but T can’t help that. The 
yards must depend on good 
scientific merchandising. 


house jobs 


salesmanship and 


(‘ V. MeCREIGHT, wholesaler, of Pittsburgh. 
Pal:--T look for a good years business Some 


dealers remember the price trend last year and 
perhaps expect that experience to be repeated this 
vear. But conditions are not quite the same, and 
it looks to meas though prices were going to hold 
up. We wholesalers, Pitts 
burgh distriet at least, need to take a lesson from 
the retailers We need to Jearn to base prices 
on costs, as the best retailers do, instead of on 
competitive prices Some wholesalers have found 
that they did a big volume of business in 1924 


those of us in the 


and vet didmwt make a nickel JT want the Pitts 
burgh wholesalers to make a serious study of cost 
accounting, We need it Very few retailers lave 


failed in the Jast five years, and it’s safe to say 
that those who did are the ones who didn’t) know 
anything about 


costs 





Distriet No. 4 





GEORGE BB. WISH, secretary 
Ohio Association of Retail Lumber Dealers. of 
Cincinnati We had a splendid vear in 1924, and 
expect an even better one this vear 


HOWARD POTTER, of Worthington We had 
ao fine year: very satisfactory in every way. We 
didwt sell as much in 1924 as in 1925 by 10 
percent, but wei inade more profit We did it 
by merehandising We make it a point to know 
What is going on in our commiamityv. My salesman 
combs the homes within six miles of Worthington 
and when he comes in he knows if Betty has a 
new tooth and all other matters Jike that We 
know what everybody is thinking of in the way 


of building. If a family wants a new porch and 
the farm produces a good wheat crop, we'll write 
a letter to the lady of the house. Oh yes, we 


write to the women quite as much as to. the 
men. Our yard has sold little on estimate during 
the vear. Worthington of course is close to Colum 
bus. I’ve put in a line of the best longleaf tim 
bers I can buy, and thereby I’ve simply eliminated 
Columbus competition on house jobs. We sell a 
family in person; and it’s no trick to make a 
sale and to do it at a good price when we take 
them out and show them these timbers. They don’t 
want poor stuff in their own homes. There’s been 


some shoddy building in our general area of the 
State, and it’s bad. stuff. It gives the lumber 
reputation. That kind of busi 
ness is going to result in a serious effort to shut 
lumber out of some towns by means of building 
Retailing business is all right, if it’s done 
n the right way. The trouble with quite a fey 
retailers is that they don’t know their costs. Some 
of the capers they cut can be traced straight to 
that Jack of knowledge, 


S. M. STAMATS., wholesaler, of Perrysburg 
Prospects are good. The Ohio farmer is) in at 
improved condition, and Pve long noticed that 
When the farmer has money, 
is good: and when he hasn't, business is bad, 
Trade will be all right 


business a bad 


codes. 


Some business 


He's got it this year 





ROBERT BRIGGS, of Williamstown, W. Va 
I've known and admired the AMERICAN LUMBERMAN 
all my life. To used to paste up Hoo-Hoo stickers 
in the attic when T was six years old. 1 especially 
admired Doug. Malloch. Ie certainly understands 
the average man and knows how to get under his 
skin. Business prospeets im my part of the coun 
Iry are excellent 


J. EE. JONES, chief inspector, Southern Pine 
Association, of New Orleans, La.:-—Yes, [ hear 
an good deal of talk about this so-called grade of 
No. 2 and. better. It’s troublesome stuff. You 
know how if comes to be marketed, of course, A 
lot of Jittle mills that cut mostly dimension send 
it out because they cut such small amounts that 
if they separated the grades and = shipped them 
separately they wouldn't get a car of either for 


several days or a week or even longer Some ot 





Cy, Ti. 
Contributed to Various Discussion 


BACHITEL, CANTON, OHO 


them havent graders capable of separating them 
Ino several places Jarger mills have bought the 
output oof these mills and have separated the 
grades in their own yards J imagine there’]] be 
more of this. but T dom’t know if the whole prob 
lem can be taken care of in that way. They're 
talking about a Jitthe association, and some people 
have been wanting us to handle the grading it 
looks to me as though that’s a good way for us 
to find trouble. They’ve got to work it out some 
way, for it’s certain that as these Jittle mills 
multiply, as they are doing and will continue to 
do, they can’t sell quantities of stuff on northern 
Inarkets that 


have been accustomed to Southern 
Pine Association grading unless they ean grade 
HecuPratedly It can’t be done 


WILL RYAN, of Toledo: Oh, TE guess we're all 
feeling pretty good. We're poor but happy (ret 
ting poorer every day, and happier. Things are 
changing in the Jumber business. It wasn’t long 
ago that the little vard just outside a city sort 
of sheok in its shoes and expected the big cits 
yards to gobble it up. But nothing Vike that 
now NO: Sit’. roads and trucks 
hurting the Jittlhe fellow a bit. He's outside the 
high tax zone and out of reach of the political 
gang, and he doesn’t pay himself much of a sal 
ary, and he knows how to take off his coat and do 
some of his own work. So he just loads up his 
trucks and sells down in the city. He no 
worrying. Let the paving and the trucks com 
He's the boy who uses them to extend his opera 
tions. Well, for that matter, we’re all of us all 
right. Since we Democrats passed the Federal 
Reserve Taw it’s got so a lumberman just cant 
fail No sir. Gets kind of monotonous at times 
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Construction Industry Will Aid National Defense Plans 


WASHINGTON, D. C., Jan. 19.—The conference 
hetween the War Department and representa- 
tives of the construction industry looking to the 
formation of plans for national defense as re 
luting to construction, held under the auspices 
of the secretary of war at Washington on 
Jan. 16, was attended by representative lumber 
men trom the several branches of the industry. 
The building material representatives were ad 
dressed by Secretary of War Weeks and As 
sistant Secretary Davis. The latter is especially 
charged under the terms of the National De 
tense Act with procurement of supplies and the 
like. Mr. Weeks pointed out that the National 
Defense Act contemplates only reasonable, sound 
measures to guard against disaster through a 
war forced upon us. 
are now taking shape and form in’ carefully 
thought out plans to govern the steps allotted 
to each branch of the War Department in meet 
ing any anticipated emergency, 


These measures, he said, 


The nature of your business and protession, con 
tinued Mr. Weeks, aligns many of you with the 
construction service of the Quartermaster Corps, 
and makes it desirable that your knowledge and 
efforts be mobilized in coéperation with the war 
plans for that branch of the War Department, 
Some of the organizations which you represent 
have offered assistance on other phases of our 
industrial mobilization plans. Their aid has been 
most helpful and my appreciation is acknowledged. 
Under the branch plans developed to date respect 
ing construction, it is contemplated that all calls 
for new construction, required by the Army in 
emergency, will be sent to the quartermaster gen- 
eral, There detailed) plans and = specifications are 
pr pared and submitted for the approval of the 
War Department. Upon such approval these proj 
bets become a part of the War Department's build 
ing program to be initiated and put through when 
ever emergency incident to the National Defense 
Act requires it. As the program plans develop, 
the exact location of installations necessary for 
training and supplying large units will be decided 
upon 

Task you. as T have asked the leaders of the 
War Industries Board and others, to tell us not 
only what should be done, but also what should 
not be done. LT feel confident that when our plans 
are completed we will know so clearly what we 
should build) that definite agreements, free from 
all cost plus features foreed upon us by our pre 
vious lack of plans, can be reached, 

Mr. Weeks said that the assistance which the 
huilding industry can give in this connection is 
indispensable. He added that it was vital that 
their efforts be codrdinated through the quarter 
inaster general as the responsible War Depurt 
ment agency, and that the committee represent 
ing those present make its report and recom 
mendations to the quartermaster general, all to 
be coordinated by him and finally submitted to 
the secretary of war in such cases as are ap 
propriate. 

JT wish again to assure you of my appreciation 
of your helpful interest, said Mr. Weeks, and to 
say that T confidently look to you for continuing 
help in preparing to meet and handle the very 
important matter of the army construction program 
Which all realize must be promptly inaugurated 
Whenever an emergency confronts us. 

Mr. Davis spoke more in detail concerning the 
technical matters involved in the industrial 
mobilization plan. 

On the committee from the 
industry, Edward Hines, of Chicago, president 
of the Edward Hines Lumber Co. and. allied 
concerns, is the member representing the lumber 
industry and at this conference was a member 
of the resolutions committee. 


construction 


Resolutions Adopted by the Conference 

The resolutions prepared by the committee 
and submitted to the conference were adopted 
4s follows: 


_ WHEREAS, The secretary of war announced: “It 
IS my policy to invite officers and civilians who 
had wide experience in yarious lines of Government 
endeavor during the World War, to meet here with 
the officers of the War Department now charged 
With the same line of activity and go over our pres 
ent plans together, in order that the War Depart 
Ment may obtain the benefit of the experience of 
those who were charged with similar activities 
during the World War period, and thus insure a 
ore efficient, as well as a more economic solution 
of our problems’: and 

WHEREAS, The secretary of war announced fur 
ther than inasmuch as “the studies of the War 
Department have now reached a point where the 
Problem of construction presents itself for study 
and determination . . . . and I am desirous of 





obtaining the views of those whose opinions must 
be accorded consideration with relation to the sub- 
ject, I am therefore asking a few of the gentlemen 
who were notably identified with construction dur 
ing the late war to meet with me at my office in 
Washington on Oct. 20, 1924, to discuss the prob- 
lem of construction in a major program, and to 
obtain for the War Department the benefit of their 
opinions” > and 

WHIIEREAS, Following the request of the seeretary 
of war, the conference committee did meet on Oct. 
20, 1924, and organize itself into a permanent 
civilian conference committee on War Department 
construction and appoint sub-committees which 
have met since that date from time to time with 
a committee of officers of the War Department ap 
pointed by the secretary of war to cooperate with 
the conference committee in the study of the War 
Department's program of construction ; and 

WHEREAS, To secure the interest and codperation 
of the construction industry, the principal national 
organizations in this field were invited to designate 
representatives to meet with such original con 
ference committee > ane 

WHEREAS, Those organizations have designated 
representatives who, on the invitation of the seere 
tary of war, have met today with the civilian con 
ference committee and heard the plans of the repre 
sentatives of the War Department and the officers 
charged with the construction features of such 
plans : and 

WHEREAS, The experience gained in’ the execu 
tion of the war program in the United States dur 
ing the late war, which showed the advantage of 
Kirst, aking use of existing agencies of construc 
tion with requisite personnel, equipment, and ex 
perience; second, maintaining a centralized control 
and general planning, with de-centralized execution 
of construction : and third, handling procurement 
for construction through centralized control by the 
agency in charge of construction-—is worthy of 
serious study in the formulation of plans for future 
preparedness > now, therefore, be it 

Resolved, That we heartily approve the poliey of 
the secretary of war to develop close relationship 
between the War Department and the construction 
industry ; and 

Resolved, That we, as the representatives of ma 
tional organizations interested in construction, 
hereby agree to recommend to our respective or 
ganizations that they codperate with the secretary 
of war's civilian conference committee on War 
Department construction, and that each organiza 
tion designate a representative to meet upon re 
quest with such conference committee, to the end 
that the experience of the construction industry 
in this country, gained in the date war, may be 
made available to the War Department, and that 
the construction industry may be mobilized to aid 
the War Department in the event of another major 
emergeney > and be it further 

Resolved, That the organization plan of coopera 
tion between said) conference committee and the 
representatives of the War Department heretofore 
adopted, is approved 

In neeordance with these resolutions, when 
ever an industry is called upon by the War De 
partment for codperation, each branch of the 
industry will appoint its representative through 
the standing committee composed of representa 
tives from the several branches of the construe 
tion industry. 

At this conference Dwight Hinckley of Cin 
cinnati, president of the National-American 
Wholesale Lumber Association, in that capacity 
and on behalf of his organization, tendered to 
the conference and to the Government any aid 
in the nature of information or cooperation at 
its command, 

In addressing the conference in the discussion 
on the manufacturer’s part in defense prepara 
tion, Mr. Hines not only assured the conference 
of the hearty cooperation of lumber manufac 
turers, but gave the assurance also that the co 
operation of the wholesalers and the retailers 
could be depended upon in full measure. The 
various committees in connection with this co 
operation between the War Department and the 
industries ure as follows: 

Committee of War Department Col. Edward 
S. Walton, office, assistant secretary of war: Col 
B. Frank Cheatham, office, assistant secretary of 
war: Lieut. Col. W Noble, office, chief of staff: 
Lieut. Col. Hf. R. Casey, office, quartermaster gen 
eral: Maj. Ro. W. Crawford, office, chief of engi 
neers, 

Committee of representatives of the construction 
industry— John R. Alpine, Lineoln Bush, FEF. L. 
Cranford, Peter Junkersfeld, E. J. Mehren, Evan 
Shelby, Ik. A. Simmons, A. M. Stewart, William H 
West, M. J. Whitson, all of New York: Hf. J. Burt, 
C. K. Foster, Edward Hines, Oscar A. Reum, W. A. 
togers, Merle Trees, C. C. Wright, all of Chicago: 
R. H. Case, BE. FF. Cassell, John Donlin, D. H. Saw 
ver, all of Washington: Benedict Crowell, Cleve 
land, Ohio: R. L. Humphrey, Bernard Stokes, both 
of Philadelphia: Charles T. Main. of Boston: J. Iu. 
Mauran, of St. Louis; R. G. Rhett, of Charleston, 


S. C.; E. W. Rice, of Schenectady; and A. N. 
Talbot, Urbana, Il. 

Executive ecommittee—-R. C. Marshall, jr., A. A. 
O’Brien, of Washington; J. H. Alexander, C. E. 
Denney, of Cleveland; Francis Blossom, J. Sanders 
Davies, William A. Starrett, of New York; John 
W. Cowper, of Buffalo: F. M. Gunby. Leonard Met- 
ealf and J. N. Willeutt, of Boston: C. A. Morse, 
of Chicago. 

M.S. Underhill, of Philadelphia, was ap- 
pointed as a member of the conference organi 
zation committee, and the National-American 
Wholesale Lumber Association was requested to 
uppoint a representative on the executive com- 
mittee having to do with the consideration of 
further plans of coéperation. 


PABBA EBEAEAS: 


. . J . 
Illinois District Shows Snap 

CARBONDALE, ILL, Jan. 21.—This wide-awake 
city of southern Illinois was host today to lam- 
her and building supply dealers of the ninth dis 
trict of the Illinois Lumber Merchants’ Associa 
tion. The sessions were held in the Elks Club 
house, and opened at 1:30. A Jarge proportion 
of the visitors had luncheon at the Roberts Hotel, 
and others with the Lions Club, Baptist Church 
Annex, where the ladies of the chureh served a 
splendid meal. About sixty dealers were 
present, coming from every part of the district, 
and there were a number of visitors—traveling 
salesmen and others. 

Rolla M. Treece, distriet chairman, presided, 
and Chester Schwartz, secretary, kept a record of 
the proceedings. State Director Durham, of 
Harrisburg, was present and took part in the 
program, President A. ©. Gauen, of the State 
association, gave a splendid address, his sub- 
ject being ‘*The Business Outlook.’’ He was 
followed by W. G. Joyee, field secretary, who 
spoke on ‘* Work in the Field.’? John B. Bruso, 
chairman of the seventh distriet, East St. Louis, 
was in attendance and talked on the State work 
in his distriet. State Secretary James F. Bryan 
talked on association activities and plans for 
1925. 

Professor Bryant, of the State Normal School, 
gave a most instructive and entertaining talk 
on bookkeeping methods and cost accounting. 
Prof. Bryant is a practical man, having had 
experience not only as an accountant but in 
the lumber business. He gave the dealers some 
splendid information and fine suggestions. 

The last hour of the session was occupied with 
general discussions. Chairman Treece announced 
that the subject would be ‘‘Good of the Order. ’’ 
There was a good response to his invitation, and 
the discussion was continued until 5:50 p.m, 

The evening banquet at 8 o’clock in the 
toberts Hotel dining-room was a delightful af- 
fair. About seventy-five were seated at the 
tables. The committee had ordered fried chicken 
with all the trimmings, and the meal was served 
in the usual fine manner under the direction of 
the Roberts Hotel There was 
genuine old-fashioned singing, vocal solos, or- 
chestral musie, rendings and two or three short 
talks. 

The entire meeting from the luncheon to the 
conclusion of the banquet was snappy, interest 
ing and educational. All the dealers compli 
mented Chairman Treece and his committees on 
the excellent way in which the visitors were 
entertained and upon the splendid program that 
had heen arranged. 

The ninth district takes the lead over the 
entire State in inerease of membership im the 
State association. This distriet on May 1, 1924, 
had thirty members in the State association; 
an increase of thirty-four, 


management. 


now it has sixty-four 
or 114 percent. 
PAS SSSASLA£2 22 £22 £ FEE 

THE JOINT NATIONAL DRIVE of the Mason 
Contractors’ Association of the United States 
and Canada, and the Bricklayers’? Masons’ and 
Plasterers’ International Union for more ap- 
prentices in the bricklaying trade, is producing 
excellent results, according to R. M. Gillespie 
of St. Louis, president of the contractors’ as- 
The total number of registered ap- 
prentices on Jan. 1, 1923, was 5,409 and on 
Nov., 1924, was 11,524. 
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Lumbermen’s Association of Chicago Celebrates 
Its Fifty-Sixth Anniversary With Banquet 


(Continued from Front Page) 


Ruth, of the G. W. Jones Lumber Co., and 
Kxecutive Secretary M. In. Cowper. 

The president ’s speech outlined the many con 
structive netivities in which the association has 
been enguged during 1924, and told of the sue 
cess that had ended its various end Ol) 
This suce Viv. Gorman tributed to the ex 
cellen COUPE tiot td | not only hy the bourd 
of directors, but by the entire embership ak 
nid 

During 1924 your association has made marked 
prour iti various branches The era of 
economy started two Car ngo by Frank MH 
Burnaby has been maintained and we are not only 
out of debt but have as the treasurer's report will 
show, a vood balance jin the bank 

All the divisions are working in harmony for 
the best interests of the association and the lumber 
industry, and they have never failed to show “yet 
together” helpfulness in all problems presented for 
their consideration 

It is with regret we find it necessary to report 
the abandonment of our building plans for a per 
manent home for the association This work was 
given so much time and thought by many of our 
members that it is to be regretted that their plans 
were nol possible of accomplishment Jlowever 
we feel that their efforts were not wasted, for 
when the time again comes to take up our plans 
for a permanent home we have the benefit of this 
experience, which should bring about a speedy ae 
complishment of our purposes, 


The lease of the present quarters of the asso 


ciation expires May 1 of this year, and we have 
two or three propositions from building manage 
ments in this vieinity which are attractive and 
which will be acted upon by the new board of 
directors 

We wish to extend the thanks of the association 
to the trade press and certain of the daily news 
papers of Chieago which have so loyally supported 
the efforts of the association during the last year, 
and we trust to be favored with a continuation of 
this support 

The inspection department has had a busy year 
and has rendered valuable service. The dining 
room continues to be one of the main attractions 
of the association, famed for its excellent cuisine, 


The year just ended has been a satisfactory one 
for most Jines of business and especially so for the 
lumbermen, with 1925 holding forth a bright future 
Which can be taken advantage of by proper co 
operation through the association 


I wish to extend thanks to the 
chairmen and members of the 
loyal and efficient: manner in 
eharged their duties; to the honorary vice presi 
dent, FE. BE. Hooper, for his able counsel, and to 
our executive secretary, Miss M. KE. Cowper, for 
the efficiency and good judgme nt shown in handling 
the various branches of the association whieh is 
largely responsible for our present splendid 
dition. 


officers, directors 


which they have dis 


eon 
Secretary’s Report 


This report was followed by that of Secretary 

H. Ruth, who opened by declaring that the 
‘abs Thea ’s Association of Chicago ‘stands 
second to none in its reputation for honor and 
integrity in all branches of its activity. In its 
inspection, arbitration, ethics, ete., it has main- 
tained a standard of absolute impartiality, and 


on such a basis if ean not help but endure.’?’ 
The divisions of the association during the 
last year held 142 meetings, attended by 1,456 
people, he reported. Three meetings of the 
board of directors, three general meetings and 
eight of special committees, had been held, and 


outside organizations had held seventy-two meet 
ings in the clubrooms. The total 


attendance 
during 1924 had been 9,880. 


Chicago’s Statistical Showing 


Mr. Ruth reported that lumber receipts in 
Chicago during 1924 totaled 3,844,128,000 feet, 
compared with 3,537,921,000 feet in 1923; the 
amount entering local stocks and consumption 
aggregated 1,607,443,000 feet, compared with 
1,524,487,000 feet during the preceding year; 
and 1924 shipments out ‘of this market tot: led 
2,236,685,000 feet, as against 2,013,434,000 feet 
during 1923. In commenting on this statistical 
showing Mr. Ruth said: ‘These figures show 
that total receipts of lumber were 306,207,000 
feet more that the total receipts of the foregoing 
year—which was the biggest year up to that 


committee for the 


tiyne in Chieu: go's li 
thre City surpassed 

having been no railr 
strikes of consequence 


unber history. 
all previous 
ond, building 


eto 


interfere 


Suilding: in 
records there 
trades or coal 


with it,’? 


Tribute to Departed Colleagues 


At the request of President Gorman, the mem 
bership arose nd remained standing while 
Secretary Ruth read the mames of those mem 
ber QO HAVE Cri ed the Gren Divide since 
he Just cm l meeting, by so doing rendering 
ilent bu neere homage to the memories of 
their depurte ollengues and friends. The 








names of these 
death were 


tovet 


read as f 





her with the 
ollows: 


dates of their 


Francis Beidler, of the Beidler Lumber Co., 


March 4. 


John E. Burns, of the Burns Lumber Co., 


July 31. 


Perley Lowe, honorary member, July 31. 


George J. Kemlez, of the Hermosa Lumber 


Co., April 26. 


E. H. Defebaugh, publisher of Barrel & Box 
and Lumber & Veneer Consumer, Nov. 22. 


Cornelius A. Flanagin, of the Rittenhouse 


& Embree Co., Nov. 
George T. Knox, 


26. 
Dec. 9. 


Godfrey Von Platen, of the Von Platen-Fox 


Co., Iron Mountain, 


Due to the absence 
ton of the KE, A. 


tuth. 








Mich., Dec. 


» of Treasurer 
Thornton 
treasurer’s report w: 


is also read 











M. G. TRUMAN, 
Elected President 


THOMAS B. 


Vice 


Lumber Co., 


25. 

Ki. A. Thorn 
the 
by Seeretary 


This report showed that the association 








ROY, 
President 


has had great finuncial success during the 
year administration of Mr. Gorman, it 
cleared up its debt anecumulated a 


f $1,722.07. 


two 
having 


and surplus 


Committee Reports 


hKdward ©. Sehoen, chairman of the committee 


on arbitration, reported that that committee lad 


heen enlled Upon in only one arbitration CASE 
during the year; and this case involved less 
than $100. This fact caused Mr. Schoen to re 
mark that ‘Slack of activity on the part of the 
committee would seem to indieate that lumber- 
men as a class understand and respect the ethies 
of the trade, therefore warranting good 
measure of industrial pride.’’ 

The report of the Inspection committee fol- 
lowed, This was presented by P. S. Fletcher of 


the D. S. Pate 
in part: 


Lumber Co., chairman, who said 


During 
association 
total 


W924 the inspeetion 


department of the 
made 170 


inspections of lumber. The 


inspected was 1,949,034 feet, the equivalent 
of ninety-two cars of a little over 21,000 feet a 
car. Our costs of $1.4214% a thousand feet in- 
spected, T believe is much Jower than that of any 
other association, JT wish to eall attention to the 
fact that under our charter an inspection officially 
made by this association is the only legal one in 
IHinois. Our articles of incorporation specifically 
state that when an inspection report is rendered 


it shall be binding 


upon the parties 
the employment of 


inspector. The 


‘nting to 
inspection de 


ass 


partment is one of the most valuable assets of 
the association and should be used and supported 
by the members to the fullest extent. 


After the brief reports from the chairmen of 
the various divisions, A. N. Barton, traffie man- 
ager for Burnaby Bros. Lumber Co., presented 
that of the transportation committee. He re- 
viewed the action which culminated in the 
retention by the railroads of the 34,000-pound 
weight minimum, and also the major rate de- 
velopments during the year. Coneluding his 
remarks, Mr. Burton said: 


The year 1924 has witnessed what your commit 
tee believes to be one of the most progressive move- 
ments evere taken, in the formation of what is 
known as regional advisory boards in the various 
sections of the country. At these board meetings, 
shippers’ and carriers’ representatives get together 
to adjust local differences and also to give ap- 
proximate conditions and car requirements for their 
respeetive commodities. That the information thus 
gathered is most useful to the service section of the 
American Railway Association in the distribution 
of equipment is borne out by the facet that the 
first three months and the last three months of 
1924 exeeeded in car loadings any previous period 
ever reported, and handled with practically no car 
shortages or embargoes. It is interesting to note 
that the 48,527,227 cars of revenne freight loaded 
in 1924 is 2.6 percent below 1923. The deficit is 
due to a falling off in the loading of coal, coke and 
ore as compared with the preeeding year. All 
other commodities assumed the greatest volume 
ever transported by the carriers. With the steps 
taken to place their equipment and motive power 
in the proper state of repair, we feel that the 
coming year will find the railroads in position to 
move any and all traffic offered them without any 
trouble whatsoever. 


Activities of National Chamber 


Next on the program was an enlightening 
report on the activities undertaken during 1924 
by the Chamber of Commerce of the United 
States, rendered by M. G. Truman of the Marsh 
& = Lumber Co., national councillor. 
Mr. Truman said in part: 

The Chamber of Commerce of 
has continued to perform for 
quently for the whole 
few of us are 


the 
business, 
community, a 
probably able to 
The first attempt to bring the work of this or- 
ganization closer to local communities and the 
membership generally, was tried in January, 1924. 
by a series of mid-year regional meetings, and 
another in November, 1924, and your councillor 
attended that of the northern central division 10 
Indianapolis on Noy. 17 and 18. It dealt almost 
entirely with the wastes in business, including 
both production and distribution, and developed 
much information of educative value, besides reach- 
ing, as was noticeable with the previous divisional 
meetings, much more closely to the membership 
in the smaller towns. The danger in a large or- 
ganization of this kind is that its management may 
fall into the hands of a few, and particularly the 
few from large centers. 

It was very clearly 


United States 
and conse- 
service which 
appreciate fully. 


demonstrated by the work 
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A. GORMAN, 
Retiring President 


RUTH, J. 


A. 
Treasurer 


f the domestic distribution department as well as 
prominent speakers and in discussion of the 
fyor, that the trouble with our present living COSUS 
snot so much the price charged for distribution 
as the necessary cost of distribution, on the basis 


f the service which our present civilization de 


mands. This should bring a considerable amount 
of comfort to those of our members interested 
primarily in distribution—middlemen, whether 
wholesale or retail. 

These divisional meetings have an opportunity 


ty recommend candidates for dircetors to the an 
nual meeting, and as a result John W. O'Leary, 
of Chicago. was recommended last January and 
chosen last May eas director from the sixth election 
district, including Chicago, and is now vice presi 
dent of the northern central division, which in 
ludes Chicago. James S. Kemper, of the Lumber 
men’s Mutual Casnalty Co., was reélected director 
for the insurance department, the other director of 
this department being the president of a stock 
ympany and from the East. In this way a_ bal 





ance is preserved between different sections of the 
country and between different lines of business. 


Other elections of interest to the lumber trade 
include O. M. Clark, of Portland, Ore., and Everett 
G. Griggs, of Tacoma, Wash., as directors for the 
ninth district. R. TT. Moore, of the Peavy-Byrnes 
interests of Shreveport, La., was chosen director 
for the fabricated production department. 


The Chamber of Commerce of the United States 
is now past twelve years old, and at the close of 
1924 had 1,345 organization members, with an 
underlying membership of 776,115, and had 15,690 
individual and associate members. It has sup 
ported all the good national legislation which has 
been considered in recent years and originated a 
great deal of it 


Some of the Chamber’s Accomplishments 


During the last year, it has been particularly 
active in working for the repeal of income tax 
publicity; for the definition and recognition of 
proper activities by trade associations ; for the pro 
motion of stronger merchant marine under private 
operation, as the chamber believes all business 
Should be conducted; for the continued support 
of the present Transportation Act, ineluding con 
nuance of the railroad labor board, especially 
on account of the features of publie representation ; 
the encuragement of settlements between individ 




















J. H. FAUST, 
Director 


H. D. TRAEGER, 
Director 


ual employers and employees and the avoidance of 
strikes. It helped materially the blocking of the 
Howell-Barkley bill inethe last session of Congress, 
one of the most pernicious pieces of legislation 
that has been proposed in recent years. It fathered 
the present budget system and is now urging its 
extension. It has backed the President of the 
United States in every move that he has made 
for reduction of taxation and economy in Govern 
ment expenditure. It opposed the general raise in 
pay for postal employees resulting in recent defeat 
of that measure, recommending in place a sliding 
seale which recognized the larger service performed 
and higher living expenses in the large cities, but 
would not result in over-paying the lighter jobs in 
smaller communities. It has recommended = dis 
position of the Musele Shoals proposition in line 
with the national law now in effeet covering water 
powers in general, operated by private interests, 
under proper Government control. It has advo 
cated business management of agricultural inter 
ests, and the utmost codperation between farming 
and other lines of business It has opposed any 
sort of false paternalistic legislation or any sort 
of market control or price fixing by the Government 
Which would only encourage further over 
production and load on to the other tax payers, 
any disabilities which may come to the farmers 
in turn, just as they come to other lines of business. 


There were adopted at the annual meeting in 
Cleveland, fifteen principles of busines conduet 
Which should go far not only toward encouraging 
good ethies in all business cireles, but toward 
securing the confidence of the general publie for 
all Jegitimate lines of business, and particularly 
business represented and sponsored by proper or 
ganizations, like the national chamber, 

The 1925 annual meeting is scheduled to be held 
in Washington, D. C., during the week of May 








E. A. THORNTON, MISS M. Ek. COWPER, 
Secretary Executive Secretary 


new chamber’s building will be for 
that time. 


1S, and the 
mally dedicated at 


Report of Nominations Committee 


The president thereupon called for the report 
of the nominations committee which was com 
posed of the outgoing chairmen of the various 
divisions. It having been read, Secretary Ruth, 
upon the accepted motion of George D. Griffith 
of George D. Griffith & Co., was instructed to 
cast a unanimous ballot whereby the following 
were elected: 

Board of Directors 

Division A (pine yards)——-Sangston 
the Herman H{. Hettler Lumber Co. 

Division B (hardwood yvards)—-Thomas B. Roy, 
of the Theo. Fathauer Co 

Division C (hardwood wholesalers) 
Boyle, jr., of Clarence Boyle (Ine.) 

Division D (pine and fir wholesalers)—-M. G 
Truman, of the Truman & Marsh Lumber Co. 
Marshall, of 


Hettler, of 


Clarence 


Division E (manufacturers) | oe 2 
the Exchange Saw Mills Sales Co. 

Division F (commission salesmen ) 
Sale, of the Botts-DeSale Lumber Co. 

Division G (millmen)—-H. D. Traeger, of 
& Traeger. 

Division Hf (box manufacturers) If. A. 
son, of the Sanderson Box Co. 

Division I 
Johnson Co. 

Division J. 
woods)—J. H. 
ber Co. 


Fred J. De 
Dick 
Sander 
(coopers)—T. Johnson, of the T. 


hard 
Lum 


(manufacturers of southern 
Faust, of the Faust Bros. 
Committee on Arbitration 


V. F. Mashek, F. 
Herbert, William A. 


Committee on Appeals 
Charles W. Jacob, W. W. O’Brien, J. HH. 


Irvine and John C. Stunkel. 


Faust, 


J. Heidler, John S. Hurd, W. A. 











DESALE, 
Director 


CLARENCE BOYLE, JR., BZ. 
Director 
Marshall and Minor E 


Charles Ik. Conklin, L. J. 


Executive Committees 


At meetings held by the various divisions of 
the association prior to the annual, the follow- 
ing executive committees had been elected: 


Division A-—James Miksak, of the Pilsen Lumber 
Co., chairman; J. J. Chalmers, Wilson Martin, 
Charles W. Jacob and Earl Weinstock. 

Division B—-H. Hk. Kreutzer, of the Keith Lum- 
ber Co., chairman; EK. L. Cook, J. L. Gaudrie, W. W. 
O’Brien and T. fF. Scanlan. 

Division C—-Ernest 'T. Bond, of the Hugh Me 
Lean Lumber Co., chairman; W. H. Abbott, J. W. 
Cisar, A. Rh. Copeland and L. J. Pomeroy. 

Division D-—-E. A. Thornton, of the BE. A. Thorn- 
ton Lumber Co., chairman; A. J. Barker, Fred 
Hf. Burnaby, A. W. Lammers and J. N. Hamilton. 


Division K—E. A. 





Coleman, of the Bowman- 
Hicks Lumber Co., chairman: C. W. Brayton, 
W. L. Godley, J. Donner and C. W. Lawrence. 
Division kF—Nat F. Wolfe. of the Nat F. Wolfe 
Lumber Co., chairman; William EF. Coale, E. M. 
Dollarhide, Bert E. Cook and C. Vanlandingham. 


Division G—L. C. Haring, of the Mellrose Mill 
Co., chairman; Henry C. Koll, August Newquist, 
If. D. Traeger and J. C. Westbure. 

Division II—C. A. Stafford, 
Kurz and R. C. MeWhorter. 

Division. I-—C. J. Scott, chairman; William Nuss 
baum and D. W. Ryan. 

Division J 
Lumber Co., 
Higgins. 


chairman; W. F. 


Roscoe (. Clark, of the Tremont 
chairman; Theo. Fathauer and T. D. 


Before declaring the meeting adjourned, the 
president called for a few words from KE. E. Hoop- 
er, vice president of the Lumbermen’s Mutual In- 
surance Kxchange, and honorary vice president 
of the association. Mr. Hooper spoke feelingly 
regarding the organization which he served in- 
defatigably as secretary for more than thirty 
years, declaring it to be in his estimation the 
greatest social and ‘‘sympathetie’’ 
organization of its kind. He referred to its 


busines, 





H. A. SANDERSON, 
Director 


L. J. MARSHALL, 


Director 





70 





many activities and accomplishments, but said 
that the best feature of it all was the good 
fellowship which it engenders among the trade. 
THE BANQUET 

More than three hundred Chicago and visiting 
lumbermen, all the 
practical demonstration of the 
goodtellowship to which Mr. Hooper referred, 
When they gathered in the Red the 
La Salle Hotel at 6:45 p. m., the associu 
tion’s fifty-sixth annual banquet. They took 
advantage of this opportunity to enjoy them 
selves immensely, and when it was all over they 
were unanimously of the opinion that the enter 
tainment committee had kept its promise that 
this would be the ‘‘ best Much credit is 
due to the committee, which was composed of 
J. Donner of S. H. Bolinger & Co., chairman; 
I’, M. Baker, A. J. Barker, Bert Id. Cook, L. C. 
Haring, H. W. Maxwell, A. Tf. Schoen and W. I, 
Trainer. 
DIRECTORS MEET AND ELECT OFFICERS 

The new board of directors convened for its 
first meeting on Wednesday of this week, and 
elected the following officers of the association 


engaged in branches of 


trade, gave ua 


toom of 


for 


ever.?? 


for 1925: 

President M. G. Truman, of the Marsh & Tru 
man Lumber Co. 

Vice president Thomas B. Roy, of the Theo 
Fathauer Co 

ITonorary vice president hE. BK. Hooper, of the 


Lumbermen’s Mutual Insurance Exchange, 
Treasurer A. HE. Ruth, of the G. W. Jones Tam 
ber Co, 


Secretary -F. A. Thornton, of the BE. A. Thorn 
ton Lumber Co. 
All these men are well known to the trade 


throughout this territory, but especially to mem 
bers of the association, they having taken an 
active part in its affairs for many years. The 
ussociation is, through their selection, assured 


of an able administration and of continued 
progress in its constructive work during the 


coming: vear, 


A. Thornton 
Clarence Boyle, jr., to arrange for new 
for the Lumbermen’s Association of 
Chiengo, whose lense in the Rounoke Building 
expires May 1. 

M. G. Truman. was National coun 
cillor for the third year, to represent the asso 
ciation in dealings with the Chamber of 
Commerce of the United States, 


committee of two, composed of E. 
and 
quarters 


chosen as 


its 


A resolution was adopted making the associa 
tion’s inspection service hereafter available to 
members only. 

Niy. 


results of the aussocintion’s action about 


Hooper also referred to the beneficial 
twelve 
years ago, when it codperated in the organiza 
tion of the Lumbermen’s Mutual Insurance 
xchange, of which James Hf. Kemper is gen 
eral manager. This exchange has saved lumber 
men many thousands of dollars, while rendering 
unrivalled service and faeilities. The 
of this exchange has led to the creation of 
others in other cities, he said, so that the ‘omu 
tual’? idea originated here in Chicago has saved 
the lumber industry a vast sum of money, 


SUCCESS 


Big Year for Southern Industries 


ATLANTA, GA., Jan. 19.—-A report compiled by 
a darge industrial engineering firm in Atlanta 
indicates that 1924 was one of the biggest vears 
in the history of the lumber and woodworking 
industries of the South so far as their develop 
ment and expansion is concerned, including new 
mills, millwork plants, furniture factories, and 
other plants constructed during the year by the 
existing companies and newly formed com 
panies in the sixteen southern States. The total 
of such projects is estimated by the report in 
excess of a thousand, with several still in 


progress in various parts of the South. The 
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ci, 
The board of directors also appointed a total investment involved amounted to sever, 


million dollars. 

temarkable activity was noted in the fury 
ture industries, particularly in the North ap 
South Carolina Territory. In the former Stag 
production $40,000,000, of th 
largest years in the industry’s history, gy 
passing 1923 by more than $11,000,000, Amoun 
of capital invested in the furniture industries j 
the State exceeded $12,000,000 at the end 9 
the year, almost twice the total reported at th 
end of 1923. New furniture plants construete 
in 1924 and new companies formed in that fie 
served to advance North Carolina to tenth plac 
among the States of the Union in the numbe) 
of furniture factories. 


exceeded One 





In the lumber industries alone, exclusive of 
those classed as furniture and woodworking, the 
report of the engineering firm shows about 656 
projects announced by the industries during 
1924, and almost 400 such projects in the furni 
ture and woodworking industries. 


The southern lumber, furniture and naya! 
stores industries have announced plans for tak 
ing an active part in the first annual Souther 
Ixposition, which is to be held in’ New York 
City in May for the purpose of ‘*showing thi 
world’? what the South produces. Arrangs 
ments for the part these industries will play are 
being made through the various State and see 
tional associations, including the millwork asso 
ciation, and if is announced that all displays wil 
be of a strictly educational nature so far as 
possible, with miniature plants in operation at 
the exposition showing the process of production 
from the raw material to the finished srtiele, 


Forests of California contain enough Jumbe: 
to build 


New Hampshire Lumbermen’s Annual 


(Continued from Front Page) 

President S. S. Sturgis, of the Maine Lumber 
Manufacturers’ Association, which held its an 
nual meeting last week, declared that the lumber 
situation in the Pine Tree State could be best 
deseribed by the characterization of depressed 
prices and over-production, 

Arthur G. Bowler, Johnson Lumber Co., who 
has spent the last fifteen years grading, ship 
ping and selling hardwood lumber in the United 
States and Canada, in commenting on his ex 
periences said, in part: 


During the last few years, in which the price 
of box lumber has been dropping, I find that more 
mills are turning to the manufacture of hardwood. 
Probably SO pereent of the demand for hardwood 
ealls for clear stock in its final state of manufac 
ture; hence it can not be handled as a boxboard 
or spruce building material. My suggestion to 
lumbermen is to buy quality stock. The best 
stands of timber are none too good. Wateh the 
logging carefully yourself or hire someone who 
understands cutting hardwoods and who will at 
tend to this for you. Do not let the choppers cut 
a Jot of worthless trees, and see that logs are cut 
properly to saw to advantage. 


Sawyer Should Know Values 

je sure that you mill is in good shape and that 
the sawyer understands how to saw hardwood. A 
good softwood sawyer can very easily spoil a lot 
of hardwood when it comes to getting grade out of 
the logs. Watch out and see that the sawyer gets 
the proper thiekness. Personally, I believe the 
sawyer is the key to suecess, and the man who 
makes or breaks you on a hardwood operation. He 
should be a man who knows values, knows some 
thing about what the material is going into, and 
in making quality lumber he must realize the faet 
that an extra thousand cut in a day’s work is a 
, losing proposition for you if he has sacrificed 


quality and manufacture in getting that extra 
thousand feet, 

have seen logs being sawed into $33 > chair 
stock that could easily have brought twice that 


price if handled properly. I have seen $30 chair 
stock that could easily have brought $35 if manu 


factured properly from the. start. Proper care 
should be used | in’ sticking Iumber. More care 
should be used in shipping. When you invoice a 


ear with 10,000 board feet in it, have it carefully 
marked and measured on, so that you will know it 
contains 10,000 board feet, and don’t take a team- 
ster’s count as final 

The convention adopted resolutions opposing 
wane ae pate ote ; : 
the issue of bonds hy New Hampshire to build 


State roads, and in opposition to the discon 
tinuance of certain branch lines of the 
& Maine railroad, 

In conjunction with the Maine Lumber Manu 
facturers’ Association, the New Hampshire 
Lumbermen’s Asociation has been negotiating 
with the Boston & Maine and the Maine Central 
railroads for certain reductions of freight rates 
on lumber, and President Jolinson outlined the 
status of the cause. THe also commented on the 
abandonment by the Boston & Maine railroad 
and the closing of certain branch lines, against 
Which resolutions were unanimously adopted. 

Those who took a prominent part in the inter 
esting discussions at 


s0ston 


the morning session in 
cluded) Vice-President Clarence E. Clough of 
Lebanon; W. M. Davis of Hooksett; President 
M. W. Flemming, of the Eastern Shook Asso 
Glation, Boston; President S. S. Sturgis, of the 
Maine Lumber Manufacturers’? Association, 
Portland; C. M. Cheney of the Diamond Mateh 
Co., Biddeford, Me.; Samuel FL Langdell, of 
Manchester; W. KH. Dickinson, of Greenfield, 
Mass., and Leroy A. Glines, of Canterbury. 

Secretary-treasurer Daniel C. Woodman re 
ported a very healthy financial condition of the 
organization at the beginning of the present 
year. 

Officers elected were: 

President 
Manchester 


Owen Johnson, 

(re@Gleeted). 
Vice president—Clarence FE, 
Secretary-treasurer 

chester. 
Directors 


Johnson Lumber Co., 


Lebanon, 
Man 


Clough, 
Daniel (2. Woodman, 
Samuel FL Langdell, Manchester: B. 
I. Greer, Grasmere ; Clarence KE. Clough, Lebanon: 
Arthur J. Boutwell, Concord; William O. Pearson, 
Keene; W. D. Veazey, Laconia: W. E. Diekinson, 
Greenfield, Mass.; B. T. Janvrin, Hampton Falls : 
S. O. Huckins, Mountainview ; M. Everett Mathes, 
Dover; D. S. Stone, Woodsville ; E. K. Upton, Han- 
cock, and Merrill G. Symonds, East Jaffrey. 


Practical Forester Addresses Lumbermen 

After the annual convention luncheon there 
was an afternoon session and some very inter- 
esting and = instructive «addresses, prominent 
among them being that of Dr. Schenck. For 
the last forty years a practical forester in this 


$5, 000,000 five-room bungalows, or to 
lay a board floor, one inch thiek, over Massa 
chusetts and Rhode Tsland. 
country and Europe, Dr. Schenck came here 


from the University of New Hampshire at Dur 
ham, where he has been delivering « 
lectures upon forestry. Dr. Schenck 
way to the Pacific coast, speaking along the 
way. He returned last Mareh from Germany, 
where he has been living during the Jast eleven 


series of 


is on his 


years, and he plans to return to his native 
country in March of this year, He said that 
Germany’s greatest asset today is its wood 
lands; that practically everything else of forme! 


value in Germany has been wiped out. Dr. 
Schenck served as forester of the Vanderbilt 
estate of 100,000 acres in North Carolina, and 
us director of the Biltmore Forest School in 
that State. A few interesting points of lus 
address here follow: 


Looking over the various States of the Uuniol 
in my opinion, there is none in whieh timber land 
investments, regardless of second growth or first 
growth of timber, are apt to prove more remunerd 
tive than in New Hampshire. The rate of growth 
of white pine in New Hampshire is better thal 
anything IT have seen in my various travels abroad 
or in this country, and most of this white pine has 
been obtained free of charge. 

New Hampshire is close to the great consuming 
centers of the United States, so that the burdet 
of freight rate of timber and lumber to the marke! 
is relatively little. True, taxes are extreme) 
high, and yet there is hope for a solution of the 


tax problem if the Clarke-MeNary law enacted b) 
Congress in 1924 has any meaning s. 

Of all the investments which a man can make 
in the United States or else could make in the 


none has proved 
have invest 
great danger 


exposed 


United States in the past years 
to be as safe and as remunerative as 
ments in woodlands. tealizing the 
from forest fires to which woodlands are . 
and further realizing the heavy burden ol! taxation 
confronting the owners of woodlands, this stat 
ment seems rather rank. And yet, the experrence 
of many a lumberman in this State, in the pines 
South, or in the huge woods of the Pacific coas 
is to this very effect. The tendency of stumpage 
prices have been upward invariably and the valu 
of standing timber has risen in the United States 


at a rate much faster than has the value of an) 
other commodity—for instance, cotton, wheat, CoP 
per, coal and iron ore. ; 

In addition, while the price of timber has Ib 


creased, the quality of the remainder available has 
decreased, so that the increased value of the lumbe! 
now found is found largely in material which 
years ago no Jumberman would have 


twenty 
touched. 
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would have been proud 
could they have looked 
forward twenty-six 
years and seen today’s 
gathering of the men 





EF. L. DONNELL, 
Evansville, Ind. ; 


Reélected President 





who are following in 
their footsteps, He 
quoted the old passage, 
**Behold how good and 
how pleasant it is for brethren to dwell to 
unity.’’ In the exalted termi 
ology of the cross-word puzzlers, he asked what 
vord of seven letters means friendliness and 
then guve the answer as 6‘ Indiana.’? Indiana 
as had many things of which to be proud, and 
them are its splendid hardwood forests 
men who have wrought 
civilization. 





gether 1 less 


imong 


nd the strong those 


forests into uses of 


Secretary Edgar Richardson of Indianapolis 
brief report in which he stated 
that the Indiana association held to the policy of 


then made a 


eaving questions of large interest and national 
mportance to the bigger associations and of dis 
sing local problems and renewing personal ac 
juaintunces and cementing fellowship. 
The Indiana association is always ready to assist 
nany way it can in promoting the real wel- 
fare of the industry. 


good 


The present membership 
mbers about one hundred and eighty and at 
this meeting twenty-three 
een added. As 


porte q 


have 
Richardson re 


new members 
treasurer, Mr. 
a balance of $712.45. 
Donnell thanked the membership 
committee for its faithful and efficient work. 
He then appointed the following committees: 

_ Resolutions John J. Shafer, South Bend: Geo. 
H Palmer, Sheridan; T. B. Coppoeck, Ft. Wayne 
_Nominations- Walter Crim, Salem: Daniel 
Wertz, Evansville John Graham, Franklin. 


President 


that the 
ention Was going to be an informal round 
table discussion, and in order that everybody 
mght feel acquainted he asked all present to 
‘tand up one at a time and announee his name 
nd address and business connection. He then 
isked RK. C. Stimson of Memphis, president of the 
Lumbermen’s Club of Memphis, to start the 
USCUSSION by reporting conditions of 

i his territory. 
Mr. Stimson 


Nhe president then anounced COn- 


business 


stated that Jast Thursday he 
met about thirty Memphis Jumbermen at 
‘uncheon found them feeling optimistic. 
‘ley are not trying to_predict the future beyond 
wmonths, but for this period they are feeling 
oifident. Prices are good, and the supply 
Just at present the weather 
3 Stopped logging operations, and January 
nds fair to be wet. Production is not above 
lormal, but lumber stocks are ample. Red gum 
’ probably the strongest, but the flooring people 
fe active and are buying oak, and all kinds of 
irdwoods are likely to 


1 
and 


iT loc 
r logs IS ample. 


show a satisfactory 
Pree advanee, 

Fred G. Christmann of St. Louis, stated that 
 Telt the St. Louis hardwood market was 
lothing to hrae about, though there has been 
strong buying and a prospect for good business. 


Planing . : é 
~4ning mills are running to capacity, and 
Vagew , . fae 

s°S have heen raised so that there is little 


Prospect of labor troubles. 


Walnut Veneers in Good Demand 
ween Rodahaffer of Kansas City, Mo., president 
Mg American Walnut Manufacturers’ Asso 
ton, said he felt optimistic about the year’s 
“ness and worried only about the supply of 


J.C 


7. There has been an unprecedented period 
* Show and cold weather, and 


lc the supply of 
re « * . . . wa a 

Be = his mills is the smallest in fifteen years. 
u » : 

ut there seems every prospect of good sales. 


Hoosier Hardwood Lumbermen Endorse Fire Control 
Project as an Essential in Conservation Program 


Furniture people are buying heavily of walnut 
veneers, 

R. C. Shead of the C. H. 
cago, talked briefly of 
market trends. 


Worcester Co., Chi 


elements underlying 


R. A. Johnson of Chicago, who has charge of 


arbitration matters in the National-Ameriean 
Wholesale Lumber Association, described the 
nature and scope of the arbitration work done 
by his organization. 

J. S. Thompson of Louisville, Ky., of the 
Southern Hardwood Traffic Association, re 
minded the visitors that during the last vear 
there had been no congestions, car shortage or 
delays. In view of the very heavy freight 
traffic the railroads are to be congratulated on 
the showing they have made. The Traffie asso 
ciation feels that rates on logs and lumber are 
unjustifiably high in comparison with other 
rates and been working consistently and 
successfully for reductions. 

Daniel Wertz of Kvansville 
been a hard year for many lines of 
Many of these lines are making progress toward 
more satisfactory conditions, and the chief fear 
for the future is that there may be another 
inflation. Priees ought to be higher, but if 
they are raised too fast there will be eneour 
agement of substitutes as well as a cheek in the 
use of wood where no substitute materials enter 
into the ealeulation. 


has 


1924 had 
business. 


siid 


Officers and Directors Reélected 


The nominating committee reported the re 
The 


report was accepted and the candidates declared 


nomination of all the officers and directors. 


elected. The list follows: 

President——Frank LL. Donnell, Evansville. 

First viee president William Tf. Day. Louis 
ville, Ky. 

Second vice president. John S. Kitehen, Colum 
bus. 

Secretary-treasurer—-kdygar Richardson, ludian 
apolis 


Greencastle # 
Kramer, Riehmond : 
Evansville; TT. B. Conpock, Ft. 


Directors €. 
Stimson, 
Claude 


Barnaby, 


Ituntingburg; «. I 
Wertz, 








EDGAR RICHARDSON, 
Ind. ; 
Secretary-treasurer 


JOHN TI. SHAFER, 
South Bend, Ind 
Reelected Director 


Indianapolis, 


Wayne; James Buckley, Brookville; John N. Gra 
ham, Franklin; Walter Hl. Crim, Salem; Roy Amos, 
Edinburg; John I. Shafer, South Bend: Bruce 


Montgomery, Frankfort: A. J. Smith, Decatur: 
W. W. Knight, Indianapolis; Robert B. Hollowell, 
Indianapolis; Frank R. Shepard, Indianapolis; 
George A. Litchfield, jr., North Vernon; H. Brooke 
Sale, Ft. Wayne; George Hl. Palmer, Sheridan. 
Gist of Resolutions Adopted 

The committee on resolutions began its report 
with a reference to the conservation movement 
and to the fact that more than two million acres 
of Indiana land is suitable only for the growing 
of trees. It favored the conservation project 
to reduce and control fires as a means of foster- 


ing reforestation, and it 
endorsed pending legis- 
lation levying a two-mill 
tax for the purpose of 
carrying out the project 
of buying up Indiana 





WILLIAM H. DAY, 
Louisville, Ky. ; 
First Vice President 





and the 
forests. 


waste land 
production of 
The report 
tained a memorial of the 

late EK. HH. Defebaugh who was well known to 
the members of this and who for 
many years has attended its conventions. It also 





also con 


association 


suggested that telegrams be sent to George 
Foote, James Buekley, Frank Fish and John 


Dickson who are ill and unable to attend. 

President Donnell asked John I. Shafer, chair- 
man of the committee, to give his opinion about 
business prospects. Mr. Shafer said conditions 
were somewhat of a puzzle but that he expected 
pretty good year. The interests of lumber- 
men will be best conserved by avoiding a boom. 
Most lines of business, notably auto manufae- 
ture which is a large buyer of hardwoods, are 
trying to avoid overproduction, and this is wise. 

C.L. Munger of Hlkhart echoed the statement 
that the men who advise price moderation are 
wise. Conservatism is the real basis of contin 
uing good times. 

BM. R. Shepard of 
lieved the 
was the good fellowship shown 
If that holds, other problems ean be solved. 

Willinm Day, of Louisville, Ky., announced 
cheerfully that he hadn’t made anything on 
his two sawmills but that he feels confident of 
the future. Lumbermen need better prices, but 
they don’t want a rush of high prices that will 


Indianapolis said he be 
most important 
at the meeting. 


business condition 


kill business entirely. 

Discussion on Conservation 
the president ealled for dis 
resolution. ©. H. 
that for many 


lumbermen’s meetings have given atten- 


At this point 
cussion of the conservation 
surnuby of Greencastle, stated 
Vears 
tion to conservation and reforestation. At 
speeches on this subject have been made, but in 
with in- 


least, 


too many cases they have been met 
difference on the part of individual lumbermen. 
The country is now aroused, and if Jumbermen 
do not take the lead in getting wise and useful 
conservation laws passed, the public is likely to 
foree unwise them. The new 
federnl conservation bill is in the main, 
Mr. Barnaby said he had attended a conserva 
at which he seemed to be 
the only lumberman present. Ile heard speak 
women, denounce lumbermen as 
forests. Yet all 
made of 


measures upon 


wise. 
tion meeting recently 


ers, men and 


the destroyers of the these 
were daily users of articles 


people 
The pending legislation wil 


wood. pe rmit the 
State to purchase wiste land, keep fires out, 
it and = thus 


control livestock running upon 

allow nature to grow trees in the natural way. 
Senator W. A. Guthrie, chairman of the 

State conservation commission, stated that a 


great State like Indiana can not afford not to 
produce a large part of her own timber. Indiana 
originally was a heavily wooded State; but at 
present comparatively little of the old pioneer 
The fault has not been in using 
the timber but in not replacing it. Senator 
Guthrie then referred to the experience of 
Europe in reforestation and stated that Indiana 
has much waste Jand that is well suited to the 
growing of trees. Experience has shown that 
if fires are kept out of these tracts nature will 
go about the business of growing new forests. 
The proposed State legislation will levy a tax 


(Concluded on page 84) 


timber is left. 
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Southern Hardwood Traffic Association Makes 
Rapid Strides Through Co-operation and Service 


(Continued from Front Page) 
be willing to) co 
Cooperation between the carriers and 
shippers is also imperative for successful results 
ure more easily secured without costly litigation. 
Annual Address of President 
That ‘‘ 


that the membership must 
operate, 


we ure entering on a period of pros 
perity,’? was the opinion of Walker LL. Well 
ford, retiring president, us expressed in j 
annual address. ‘‘ How long it will last,’? con 
tinued Mr. Wellford, ‘fis dependent upon the 
people themselves.  Over-expansion, extrava 
gance or neglect will surely bring back the hard 
times that we have gone through the last few 


his 


years. We must remember that our prices are 
higher than they were before the war, that 
wages and everything entering into the cost of 
living are higher, and that our wants are 


greater and that we spend more money than we 
are accustomed to. This applies to everybody, 
well that we should take 
that we do not run away with ourselves.’? 
tinuing, Mr. Wellford pointed out) that this 
applied to the railroads, as well as to amy in 


so it is stock and see 


Con 


dustry. 
More than three hundred and fifty hardwood 
lumbermen were in attendance at the annual 


meeting today, which was one of the most enthu 
siastic ever held. There were lumbermen from all 


sections of the hardwood producing territory 
and all heartily applauded when J. Uf. own 
shend, secretary-manager of the association, 
made his annual report telling of the accom 
plishments of the association during the dust 
year. 

During the meeting, short addresses were 
heard from W,. G. Bierd, co-receiver of the 


Alton Lallande, 
general freight agent of the Louisiana lines of 
the Southern Paecifie, and J. Ve. Norman, wen 
eral counsel of the traffie organization, 

Mr. Norman touched on the subject of Jong 
and haul traffic and the decision by the 
Shipping Board which makes from 
the Gulf and south Atlantic ports on a parity. 

Officers Elected 

Max Miller, president of the Miller Lumber 
Co., of Marianna, Ark., was named president 
for the ensuing ye succeeding Walker Ia. 
Wellford, president of the Chickasaw Cooperage 
Co., who has served for the last two years. W. 
Ii. Hyde, of the Hyde Lumber Co., vice presi 
dent of the Memphis district, and Mark H. 
Brown, Mark H. Brown Lumber Co., treasurer, 
were both reelected, 

Other officers elected were: 


Chicugo & Railroad, Joseph 


short 


ocean rates 


nur, 


Vice presidents: Eastern district—Ed Vestal, 
Vestal Lumber & Manufacturing Co., Knoxville, 
Tenn. Louisville district—J. G. Brown, W. P. 
Brown & Sons Lumber Co., Louisville, Ky. New 


Orleans distriet—W. B. Morgan, S. T. Aleus & Co., 
New Orleans, La. Helena district—C. H. Murphy, 


Superior Oak Flooring Co., Helena, Ark. Mobile 
district—S. B. Adams, Lucas E. Moore Stave Co., 
Mobile, Ala. Chicago district—G. H. Holloway, 


Utley-Holloway Saw Mill Co. (Ine.), Chicago. 


Vice presidents of committees: Legislative— 
George C. Ehemann, George C. Khemann & Co., 
Memphis. Car supply—R. G. Bruce, E. L. Bruce & 


Co., Memphis. Finance and auditing—-N. D. Sap- 
penfield, Baker-Mathews Lumber Co., Memphis. Ex- 
port traffic—R. L. Jurden, Penrod-Jurden Co., Mem- 


phis. tate Book—T. KE. Sledge, May Bros., Mem- 
phis. Rate adjustments—John W. MeClure, Bell- 


grade Lumber Co., Memphis. 
sessments—Erskine Williams, Erskine Williams 
Lumber Co., Memphis. Demurrage and storage— 
Paul Smith, Smith & Hopkins, Helena, Ark. Freight 
claims—E. B. Norman, E. B. Norman & Co., Louis 
ville, Ky. 
_ Directors (three-year term): Walker L. Well- 
ford, Chickasaw Cooperage Co., Memphis: B. C. 
Kelley, Angelina Hardwood Co., Ewing, Tex.: C. E. 
Castle, Motor Wheel Corporation, Memphis; Wil- 
lard Davis, W. M. Davis Stave Co., Memphis; John 
Raine, Meadow River Lumber Co., Rainelle, W. Va. ; 
B. Edwards, Hillyer Deutsch Edwards (Ine.), 
Oakdale, La.; Eugene Woods, Woods Lumber Co.,, 
Memphis. Homer Alexander, Alexander Bros., 
Belzoni, Miss., was elected a director to serve the 


Membership and as- 


unexpired term of Max Miller, who was named 
president. His term will expire in 1927. 
The holdover directors whose terms expire in 


1926 are: James E. Stark jr., James BE. Stark & 


Co., Memphis; C. B. Allen, George C. Roberts 
Manufacturing Co., Chicago; James F. MeSweyn, 
Memphis: Joe Thompson, Thompson-Katz Lumber 
Co., Memphis; R. J. Hackney, R. J. Hackney Lum- 


ber Co., Memphis: C. M. Kellogg, Los Angeles, 
Calif.: S. M. Nickey, Green River Lumber Co., 
Memphis. 

The holdover directors whose terms expire in 
W927 are: EF. T. Turner, Turner-Farber-Love Co., 
Memphis: W. Thomas Young, Corinth Saw Mills 
(Inc.), Corinth, Miss.: W. H. Day, Wood-Mosaic 
Co., Louisville, Ky.; J. M. Jones, J. M. Jones 
Lumber Co.. Ferriday, La.; W. C. Bonner, J. H. 
Bonner & Sons, Memphis; John W. Bailey, East- 


mnan-Gardiner Hardwood Co., Laurel, Miss. 
Committee Reports 


The nominating committee was composed of 


S. M. Nickey, chairman, Willard Davis, and 
George ©, Mhemann. 
Mark HI. Brown, treasurer, reported that the 


financial condition of the association was good, 
ind recommended that the present basis of dues 
he continued, 

T. KK. Sledge, chairman of the rate book com 
mittee, reported that more than two hundred 
fifty members were now using the Lumber Rate 
Book and urged that more subscribe for this 
service during the year, pointing out that the 
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book was one of the 
hensive ever issued. 


most coneise and compre 


Report of Secretary-Manager 

A complete resumé of the activities of the 
association during the last year, which showed 
that 1924 was the most successful of any during 
the twelve years of organization, was given by 
J. H. Townshend, secretary-manager, in his an- 
nual report. He spoke of the twelve successful 
years of the organization and how it had grown 
from a small organization, or rather a local or- 
ganization, to one which today extends from the 
fast to the Southwest, with members in every 
State. It further showed that more than six 
hundred mills were being served by this associa- 
tion and that during the last year sixty-two new 
members had been added. 


Transportation, said Mr. Townshend, is now in a 
period of transition—the rate structure is being 
constantly revised and certain principles of rate 
making, which seriously threaten the lumber ship 
per, are finding support from various sources, and 
even in our regulating bodies. We must be pre- 
pared to combat these tendencies and I firmly be- 
lieve that the association will have a greater op- 
portunity for service in the next few years than 
it has ever had before. 

Outstanding in last year’s record is the continued 
growth of the codperation with the carriers and 
the accomplishment of results without litigation. 
Last January I told you of the increasing spirit 
of codperation and mutual confidence in our nego- 
tiations with the earriers, with the result that 
in 1923 we had not found it necessary to file a 
single formal complaint before the Interstate Com- 
merce Commission. Nineteen twenty-four has wit- 
nessed a continuation and growth of this co- 
operation, and again a year has passed with prac- 


tically no litigation but with 


of accomplishments. . 
Method of Readjusting Lumber Rates 


Among the many important matters handled 
by the association in the last year mentione 
by Mr. Townshend was the revolutionary methog 
of readjusting lumber rates. He referred in this 
instance to the proposal by the southern carriers 
contemplating substitution of a mileage sea} 


our greatest record 
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for making long haul lumber rates in lieu of 
the group or blanket system which has been 
in effect for so many years, and on which Jun 
ber traffic has been developed. The proposal 
he said, came up in connection with the revisio, 
Which is now pending in the rates on lumber | 
from points in the South to Carolina furnitury 

factories, one of the most important hardwood 

markets. Instead of a substantial parity of 

rates as between competing mills in the same 
vicinity reflected in group adjustments, it was 

proposed to destroy competitive relationships 

and make a different rate for practically every 

mill. Objections to this proposal were voiced 

by the association with the result that the mile 

age scheme was abandoned, and the adjustment 

will be made in line with the group arrangement 

but the figures will not be available for som 

time; but it is thought that they will be along 

present levels. 

A complete readjustment has been made on Jun 
ber rates from points in the South to eastern ter 
ritory, Mr. Townshend’s report stated Prior to 
this time the eastern rates had been maintained 
Without change for some fifteen years or mor 
with the exception of changes growing out of the 
general rate advances and reductions. We wer 
in negotiation with the carriers in connection with 
this adjustment when the Interstate Commere 
Commission fixed certain basic rates under orders 
requiring removal of Fourth Section violations 
So far as our territory is coneerned, these basic 
rates, although resulting in a great many changes 
vencrally had the effect of maintaining the former 
rate level, _— 

Hlowever, from many of our important shipping 


points, the commission did not fix any rates and 
many of these that were in effect were relatively 
low. In long drawn out negotiation with the 
carriers, we were able to minimize a great many 
of the advances which they suggested-—many of 


the inereases proposed were abandoned altogether 
After the tariffs were published, the rates were 
reviewed by the Interstate Commerce Commission 
and were tentatively approved. However, ther 
are still some unsatisfactory situations, which we 
are now handling, and in connection with which 
we expect to secure relief. 


Minimum Weights on Carloads of Lumber 


Another matter of importance touched upon 
was the efforts made during the year to increase 
the minimum weights on carlonds of lumber. 
This was attempted, the report said, in many 
manners and all sections, but only recently the 
lines in the Southwest endeavored to raise the 
minimum on export lumber to 50,000 pounds, 
This attempt has temporarily and probably per- 
manently been abandoned due to the data pre: 
pared by the traffic association which showed 
the serious effect the increased minimum would 
have on many species of wood which «ar 
for the export trade. 

In the data prepared by the traffic association 
the cooperation which has been given the ¢ar- 
riers by the lumber shippers was pointed out, 
especially in regard to loading cars to capacity. 
This cooperation was evidently appreciated by 
the carriers for in turn they agreed to let the 
matter drop and many of the carriers were 
forced to have tariffs suspended in order te 
keep the present minimum intact. The Missour! 
Pacific was one line that indieated that it would 
indefinitely postpone the matter, the report said. 

Considerable attention was paid by Mr. Town: 
shend to the attempt of the Shipping Board to 
have the Interstate Commerce Commission ce! 
tify that the present American tonnage was ade- 
quate to carry exports and imports and thus 
make section 28 of the Merchant Marine Act 
of 1920 operative. This section would have 
meant a breaking down of the interior rate 
structure and many changes would have had 
to be made, and yet the American bottoms 
would have been entirely inadequate to carry the 
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country’s imports and exports. The traffic as- 
sociation had fought all along for the indefinite 
postponement of any action regarding section 
28 which it felt would be harmful to the ex- 
porters, and recently a report had been made 
in Washington, after a thorough investigation, 
which will probably mean an indefinite postpone 
ment of any action whatsoever, in line with the 
views of the association members. 

The tendency to limit transit arrangements 
involving the application of the through rate 
to transit points located on the same line that 
originates the tonnage was noted during the 
year, Mr. Townshend’s report showed. This 
tendency resulted on the cancelation of arrange 
ments at Louisville, Cincinnati and other points, 
but through efforts of the association the tariffs 
were suspended which kept from the limitation 
of the transit arrangements. Several revisions 
in transit charges were also noted during the 
year but favorable action was last obtained by 
action of the traffie association. 

Good Service Performed by Railroads 

In speaking of the work of the association in 
general Mr. Townshend said: 


We handled last year over three hundred miscel 
laneous rate adjustments, affecting every district 
of our membership, and in almost all instances se 
cured satisfactory results. Last year we recon 
signed and billed approximately 17,500 cars which 
required the writing of 60,000 letters and_ tele 
grams. We quoted 200,000 rates over the tele 
phone and 225,000 by mail. We received an av 
erage of S00 telephone calls every working day. 
We filed claims amounting to $263,302.68 and col 
lected claims amounting to $238,673.94. 

Ever since the return of the railroads to private 
control on March 1, 1920, they have continued 
each year to surpass their previous performance 
with the result that in 1924 they furnished the 
most satisfactory service ever given the public, 
both from the standpoint of car supply and prompt 
movement of loaded ears. Capital expenditures 
amounting to $1,100,000,000 were authorized in 
1924, for locomotives, cars, road facilities ete., 
and of that amount over S$800,000,000 was actually 
expended, There was added to the equipment in 
1924, 158,000 cars and 2,100 locomotives. The 
greatest traffie for any one month in history was 
carried in October, 1924. In my opinion the ae 
complishments of the carriers during the last few 
years, and especially in 1924, demand continued 
private management, and I know that I express 
the sentiment of our members when I say that such 
eflicient, service is highly appreciated by this or 
ganization, 

teports indicate that the earnings of the Class 
1 roads Jast year will approximate 414 percent, 





so that I do not think we may expect a general 
reduction in freight rates in the near future. 

In closing Mr. Townshend mentioned the pro 
posal now pending for increasing the rates on 
lumber from points in the South to Norfolk and 
tichmond, Va., and points taking the same 
rates, while making reductions at interior points. 
He said the association was working to bring 
about the best possible adjustment in this mat 
ter. He also said that an attempt was being 
made by the association to get a revision in the 
rates from points in the Southwest to Ohio 
River crossings and that the weighing and seal 
ing of cars was being watched. 

He closed by thanking the press for the co 
operation given during the last year. 

In the evening a dinner for lumbermen was 
served by the Traffic Club of Memphis, which 
was attended by more than three hundred ship 
pers and railroad men. J. H. Townshend, seere- 
tary-manager of the traffic association, wus 
toastmaster. 

Following the meeting of the traffic associa 
tion, a meeting of the new board of directors 
was held, and J. H. Townshend was reélected 
secretary-manager for the twelfth consecutive 
time. 


LOUISVILLE OFFICE SHOWS GROWTH 

LOUISVILLE, Ky., Jan. 21.—There were about 
fifty-five present Jast evening at the annual din 
ner of the Louisville division, Southern Hard 
wood Traffic Association, held at the Brown 
Hotel. The meeting was in chargé of William 
I. Wymond, president of the Chess & Wymond 
Co., Louisville, who was district vice president 
during the year. 

J. G. Brown, president of W. P. Brown & 
Sons Lumber Co., Louisville, was elected vice 
president in charge of the Louisville office, suc- 
ceeding Mr. Wymond. The advisory board for 
1925 is composed of H. J. Gates, of the Louis- 
ville Point Lumber Co., E. B. Norman, of E. B. 





J. HW. TOWNSHEND, MEMPHIS, TENN. ; 
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Norman & Co., W. A. MacLean, of the Wood 
Mosaie Co., H. kh. Kline, of the Louisville 
Veneer Mills, W. R. Willett, of the W. R. Willett 
Lumber Co., all of Louisville; Daniel Wertz, of 
Maley & Wertz, Kvansville; C. Ik. Platter, of the 
North Vernon Lumber Mills, North Vernon, 
Ind.; and I. N. Combs, of the Combs Lumber 
Co., Lexington, Ky. 

The principal items of interest in connection 
with the meeting were the excellent report of 
Seeretary J. S. Thompson, who was renamed 
manager of the local office for the coming year, 
and the report of Mr. Wymond, while optimistic 
and interesting talks were made by J. H. Town- 
shend, of the Memphis, or parent organization 
office; and J. Van Norman, Louisville, attorney 
for the organization. 

Short talks regarding the work of the office 
during the year were made by Preston P. Joyes, 
of W. P. Brown & Sons Lumber Co., I. B. Nor 
man, of KE. B. Norman & Co., Harry lumbry, of 
the Embry Lumber Co., W. A. MacLean, of the 
Wood Mosnie Co., P. B. Lanham, of the Lanham 
Hardwood Flooring Co., and C. H. Willett, of 
the W. R. Willett Lumber Co., all of Louisville. 


In his short address Mr. Wymond said: 


The Southern Hardwood Traffic Association was 
organized in Memphis twelve years ago, to relieve 
shippers of forest products of their transportation 
burdens, and to fight the traffic battles of our 
industry. From the beginning, we were most fortu 
nate in having the services of such a capable or 
vanizer and executive as J. HE. Townshend, sup 
ported by the leading traffic attorney of the United 
States today J. Van Norman. 

Under Mr. Townshend’s guiding hand, the South 
ern Hardwood ‘Traflie Association has grown from 
a few members to over 600. Only extraordinary 
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service and merit could have made such an expan- 
sion possible. 

At present we shippers have many important 
problems directly concerning us from the standpoint 
of transportation, and it is, therefore, more neces- 
sary than ever before for the members to give 
their fullest codperation and support. 

In January, 1916, nine years ago, the Louisville 
branch office was created, with a membership of 
eight. Today we pride ourselves on a membership 
of fifty-five, and this total could be easily doubled 
if concerns, not members, really knew the con- 
structive and financial benefits we enjoy. In pass- 
ing, | might mention milling-in-transit rates apply- 
ing at Louisville, for whieh our association de- 
serves full credit. This is a factor of vital im- 
portanee not only to the members of the associa- 
tion, but to the community at large, as it offers 
2a fundamental inducement for new enterprises 
handling forest products to locate at Louisville. 

Our company was one of the original members. 
It was, therefore, a pleasure, as well as an honor, 
to be placed at the head of the Louisville office. 
I have always been deeply interested in watching 
the growth and activity of the association, and 
believe that we can consistently get more for the 
money we spend in this association than we do in 


any other. The prompt, courteous and efficient 
service rendered by J. S. Thompson, local manager, 
and his able assistants, in answering the numer- 
ous and varied requests of the members, makes this 
department of our business problems a pleasure. 

In his ninth annual report, J. S. Thompson, 
district manager, deelared that 1924 was a 
fairly normal year so far as transportation was 
coneerned; that the railroads operated with 
the greatest efficiency and economy on record. 
It is expected that the loading of freight for 
the first three months of 1925 will be the greatest 
in history. Owing to the unusually large volume 
of freight movement, the Louisville office has 
been exeeedingly busy during the last year, 
giving members prompt and_ eflicient service, 
quoting rates, tracing shipments ete. 

Mr. Thompson at this point gave a résumé 
of the work performed by the Louisville offiee 
during the last year. This concerned readjust- 
ment of rates on lumber from the South to east- 
ern cities, the case being set for hearing before 
the Interstate Commerce Commission at an early 
date. The proposed advanee from Ohio River 
points to the Kast was suspended through the 
activities of the Louisville office. The proposed 
minimum weight on export lumber 
was cancelled and the old minimum continued. 
One of the most important achievements was 
the caneellation of the ‘‘kind for kind’’ rule 
from the tariffs of the Louisville & Nashville 
Railroad. The transit charge made by the Ili- 
nois Central Railroad was amended so as to 
he effective only on outbound weight from the 
transit point. Proposed application of highest 
carload rates applicable from any point of 
origin on cars of lumber containing stock origin- 
ating at more than one point was withdrawn 
after conferenie with the Louisville & Nashville 
officials. 

Mr. Thompson’s report further told of redue- 
tions on rates on logs and lumber from various 
points in Louisville territory to points as far 
north as Kitehener, Ont., and as far south as 
Port Arthur, Tex., all of which were of distinet 
advantage to members of the association. 

Mr. Thompson reported that during the year 
the following new members had been secured 
for the Louisville ofliee: Capital Cooperage Co., 
Fort Wayne, Ind.; Murdoch Lumber Co., Wash 
ington, Ind.; W. ©. Borcherding Co., India- 
napolis, Ind.; May Hardwood Co., Louisville, 
Ky.; Southern Veneer & Manufacturing Co., 
Louisville, Ky.; Walnut Lumber & Veneer Co., 
Shelbyville, Ind.; W. R. Willett Lumber Co., 
Louisville, Ky. 


Hardwood Institute Date 


MeMPHIS, TENN., Jan. 21—Members of the 
Hardwood Manufacturers’ Institute will gather 
in Memphis for their annual meeting on May 14 
and 15, according to the announcement made 
tonight by J. H. Townshend, executive vice 
president, following a special meeting of the 
Institute directors. The sessions will be held at 
the Hotel Chisca. Committees to work out the 
details of the program and entertainment will 
be named in a few days by E. B. Norman, presi- 
dent, of Louisville, who presided at today’s 
meeting. Other matters of vital importance to 
the industry were taken up at this meeting but 
no announcement was made as to decisions 
reached tonight. 
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American Foresters Endorse State F orestry Programs 


and Pledge Aid in Executing Clarke-McNary Law 


With the avowed object of stimulating in 
terest in forestry in the Stute of I}linois and 
surrounding territory and to set in motion a 
concerted effort to develop maximum coopera 
tion in forest fire protection under the Clarke 
MeNary Act, foresters from all sections of the 


United States came together in Chicago Jan, 22 


at the fiftieth annual meeting of the American 
Morestrs Associution. The JTllinois Forestry 
Association, the Union League Club and the 
Hamilton Club were hosts to the meeting, which 
was held in the rooms of the Jatter, beginning 
at 10 a.m. 

President George DD. Pratt, of New York City, 
called the meeting to order, assuring members 
of his pleasure in weleoming them to the fiftieth 
anniversary meeting of the organization, THe 
then introduced H. C. Cowles, of Champaign, 
president of the Wlinois Forestry Association, 
who extended a welcome in behalf of the State 
organization. 

Dr. Cowles referred to Chieago as a prairie 
State, much of which he said had been properly 
cleared for farms. But it still has several mal 
lion acres of forest land. 

W.oU.. Wall next extended a weleome in behalf 
of the Union League Club, which, he said, had 
taken a lead in the forestry movement. Alex 
ander Fyfe, president of the Hamilton Club, 
acting as a host of the convention, weleomed 
the foresters, assuring them that they have in 
the club a sincere friend of forestry whose sup 
port they can reply upon, 

Reviews Early History of Organization 

President Pratt then read his address. [It was 
at Chicago, he said, that the association was 
born, and he reviewed the carly history of the 
organization and summarized its later activities. 
Most of the propaganda in behalf of forestry 
and Jegislition, Mr. Pratt said, was carried on 
by the association, its carly work being directed 
to securing a national forestry policy and the 
setting aside of timbered areas as national for 
ests. Progress was slow, he showed, but opposi 
tion was gradually overcome and its objectives 
were substantially achieved, 

gut there is much work still to be done. The 
question is where a future wood supply is to 
come trom, Substitutes are helping out, but the 
country is still drawing on its original resources, 
In the future the nation must grow its forests 
Twenty-two and one 
half billion cubie feet are being used and an ad 
ditional two and one-half billion are being de 
stroyed by fires and insects, To replace these 
amounts would require the total area of) the 


as a crop or vo woodless. 


country at the present rate of growth of 12.8 
cubie feet an aere, 

The future is not all black, however, Mr. Pratt 
suid, for on every hand gratifying progress. is 
being made in reforestation and utilization. 
Lumber companies are studying the problem and 
adopting methods of permanent forest manage 
ment. The problem is, however, one for govern 
ment, industry and the whole people. Its solu 
tion demands that forest restoration be profit 
able and not confiseatory to the private in 
dividual, 

Reforestation of Lake States Is Essential 

Raphael Zon, of St. Paul, Minn., director of 
the Lake States Forest Experiment Station, next 
read the paper of W. C. Coffey, dean of the agri 
cultural department University of Minnesota, 
who was unable to be present. Mr. Coffey in 
his paper showed that it was the forests of the 
Lake States that made possible the agricultural 
development of the midwest, the nation’s 
granary. 

The forestry problem of the Lake States is 
not, therefore, a local problem, but is national, 
Not only as to provide a souree of lumber for 
people of neighboring States, but to make a 
place of recreation for a vast area, the re 
forestation of the Lake States is essential. The 
higgest problem, he said, is the proper handling 
of the ent-over lands. This problem will be 
solved through many activities and in part in 
many ways. Agricultural development will help. 


Summer homes will help. Reforestation is the 
lust recourse, and in this the State and Federal! 
vovernments must aid. Much of the Jand is 
suitable for nothing else, and when unproductive 
is # burden to the people. State aid in fire 
protection and some form of tax relief will help 
private owners to reforest their lands. The 
Rederal Government also might acquire some 
of the Jand for national forests, also helping in 
forest research, 
Forest Problems of Illinois 

The next speaker was Stephen A. Forbes, 
chief of the State laboratory of natural history 
of THlinois, Champaign, TL, whose subject was 
‘¢Porestry and Forest Problems of IJ}inois.’? 

Mr. Forbes said that the part that Illinois 
and surrounding States can play is in supplying 
their own needs as far as possible. He then 
recounted the steps taken in IIlinois to make a 
forestry survey of the State, which has been 
largely completed. Maps have been made show 
ing the forest lands and reports published in 


part. It has been found that 42 percent, or 
12,000,000 aeres, of the State originally was 
forest. About 4 or 5 per cent of the original 


stand remains on 20) percent of the original 
area. Only a small percentage of the wood used 
in the State is locally grown, About five million 
averes in the State are suitable for forests, being 
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equal to a strip twelve miles wide from the 
northern to the southern Jimits. Mueh of the 
present timber is in private hands, but is only 
about 50 percent as productive as it could be. 
A Jaw has been enacted to provide for instruc 
tion in forestry and for aid in tree growing, but 
no money is vet available. 
Conservation Spirit of Women 

Mrs. Theron Colton, of the Chicago Woiman’s 
Club, next spoke of ‘¢The Conservation Spirit 
of Women.’?? Mrs. Colton told of the effective 
methods used by women’s clubs in behalf of 
public movements. 

She said she wished the women would study 
more, so that when they address their clubs and 
public gatherings they might carry conviction. 
They want to get word out to the Jumbermen 
that they must cut their trees not only for their 
own benefit, but with regard to the public wel 
fare, 

Boy Scouts Part in Forestry 

G. B. Stephenson, scout executive, speaking 
of ‘* Forestry Work for Boy Scouts,’’ wanted to 
suggest that the boy scouts can help solve the 
forestry problem. It is not the present but the 
future generations that are to see its settlement. 
He told of boys at a Michigan camp who set out 
20,000 trees supplied by the State. By 


pageantry also love of trees is inenleated in the 


hearts of the seouts. . 


Compliments Organization on Its Progress 

President Pratt next introduced Dr. C. A, 
Schenck, of Darmstadt, Germany, who referred 
to the fact that he joined the association thirty 
He complimented the organization 
on its progress. He finds, he says, in his eleven 
years’ absence, vast advances have been made 
in the United States in forestry methods and in 
reforestation sentiment. The primeval forest, 
he declared, must be destroyed to make place 
for the cultivated forest. If American forests 
have been destroyed rapidly, they will be r« 
placed at an unparalleled rate. Love of the 
forests must be the mainspring in this move 
ment. Love of the woods must be implanted in 
the hearts of the people in order to make forestry 
The greatest bulwark against bol 
shevism, he declared, is the possession of a 
home, which forests make possible to people of 


Vea rs ago. 
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moderate means, 

W. L. Wall, at this point, told of the work 
that the Jate D. L. Goodwillie had done in be 
half of forestry and in making preparations for 
this meeting, 

Officers Elected 

HH. S. Graves next announeed results of mail 
election of officers as follows: 

President—-George TD). Pratt, New York = Cits 
(Incumbent and former conservation Commissioner 
of New York State.) 

Vice-presidents—New York: Daniel CC. Beard, 
George Bird Grinnell, Anson Goodyear, John 1) 
Clarke; New Jersey: Henry Van Dyke; Pennsyl 
vania: W. W. Atterbury, R. Y. Stuart, Gifford 
Pinehot: Dlinois: Frank ©. Lowden; Oregon 
George Cornwall: Michigan, John W. Blodgett 
California: Junius Browne, Francis Cuttle; Dis 
trict of Columbia: John ©. Merriam, Mrs. Maud 
Wood Park; Kansas: William Allen White; Massa 
chusetts : John W. Weeks, Frank A. Waugh; In 
diana: Richard Lieber: Georgia, Charles S. Barrett 

Treasurer-—George O. Voss, District of Columbia 

Directors (new)—-David L. Goodwillie, Chicago 
(Deceased since election) ; Henry Solon Graves 
Connecticut (former United States forester and 
dean of Yale Forest School); Robert P. Bass, New 
Hampshire (former governor of New Hampshire) : 
Augustus S. Houghton, New York; George Lewitt 
Myers, Washington, D. €. 

President Pratt then appointed G. W. Sisson, 
WoL. Hall and H.C. Cowles as resolutions com 
mittee to report at the afternoon session, and 
the morning session then adjourned, 

AFTERNOON SESSION 

As chairman in opening the afternoon ses 
sion, H. S. Graves, provost of Yale U 
versity, declared that the national movement 
in behalf of forestry began with the organ 
ization of the Americas 

During the organization’s fifty years of ¢x 


Forestry Association. 


istance much has been accomplished. — First 
has been the establishment of national for 
ests. Many States have started forestrs 
work and private forestry also has been be 
gun, The creation of a force of professional 
foresters has been brought about through thi 
establishment of forestry schools. Fire pro 


tection has made some progress, though much 
timber still remains without protection. 

Since the war, he said, a new program has 
been started, as exemplified in) the passage 
of the Clarke-MeNary law. It is a wise meus 
ure, he said, destined to rank as one of. thi 
most constructive of forestry acts. 

[In introducing the first speaker on tli 
afternoon program, EK. T. Allen, forester o 
the Western Forestry and Conservation As 
sociation, of Portland, Ore., he paid) tribute 
to his work in behalf of forestry. 


Mr. Allen painted a vivid picture of the 


terror and Joss of forest fires. Fire is too 
often thought of in the abstract instead o 
as an economic joss for which man’s cure 
lessness is the exuse, he declared. 

Whether these losses in themselves ar 
a menace to the country or not, the sent 
ment that allows them to go on is a menace. 
Every attempt to reforest is threatened 1) 
carelessness by fire and ‘‘we blame the Jum 
berman because he does not provide mor: 
timber for the public bonfires.’ 

The solution in part lies in centering ¢! 
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forts upon making the people of the United 
States fire conscious. There should be no 
slackening in other efforts. Mr. Allen’s own 
organization, he said, is working for revision 
of State codes and in perfecting of technique. 
Not fire, but the hand that lights the fire 
is the thing to be stressed. Every budget 
for fire protection should allow 5 percent 
for education. The campaign should be cen 
tered on personal responsibilty, including 
everybody who condones the situation. The 
forests should be policed by men instructed 
in Jaw enforcement. It is a poor system that 
chases fires and does not chase the men who 
set the fires. 

Chairman Graves, in introducing the next 
speaker, Col. W. B. Greeley, said he was re 
sponsible for the Clarke-MeNary law. 

Col. Greeley said that the Clarke-MeNary 
law was the first attempt to take forestry 
away from an exclusively public undertak 
ing and make forestry possible on each four 
acres Of private land as well as on the one 
acre of public forest land. 

Reviewing the steps taken in advance of 
legislation, Col. Greeley said the Senate com 
mitte found only one-fourth of the Jand in 
public ownership. It found also the potency 
of fire as aw deterrent, and taxation also work 
ing against reforestation. It found that 
economic forces, however, were working in 
behalf of reforestation, and that tree growing 
had started in various regions as a business 
enterprise. The Senate committee concluded 
that if the handicaps of fire and taxation 
could be removed, the commercial incentive 
would be enough to promote adequate refor 
estation. They concluded also that codpera 
tion offered the best means of removing these 
handicaps. They found many agencies work 
ing in behalf of fire protection and they en 
acted the Clarke-MeNary law to make coép 
eration of all these agencies possible. In 
this way a situation will be created that 
will make forests insurable risks. The speak 
er then explained the principles to be ob 
served in making the Clarke-MeNary law ef 
fective, with a view to providing a contin 
uous supply of timber. He agreed with Mr. 
Allen in that a big problem in fire pro 
tection is instilling in the minds of the 
people the practice of good wooderaft when 
in the forests. 

Col. Greeley explained the provisions of 
the Federal law showing that it is designed 
to promote tree-growing as a private enter 
prise, laying a broad foundation in security 
against fire and unfair taxation and in edu 


cating the public as to its duty in behalf 


of forest protection and reforestation. 


Discussion of Forestry Problems 

The next feature of the program was a 
series of short talks on fire protection. The 
chair called. first upon G. M. Conzet, State 
forester of Minnesota. 

Mr. Conzet deelured that cooperation is 
indispensable, but financial interest is ven 
erally necessary to make cooperation success 


ful. Those who have no financial interest 
such us hunters, may be interested by show 
Ing that game is propagated. A who help, 


however, must be given full credit. 

Edward Cochrun, secretary of the Michi 
gun Conservation Commission, the next 
speaker, said future supply of timber is a 


subject that must challenge the attention of 


j 
+1 1 


he public. Timber famine, he declared, 
Just around the corner. 


‘*We must begin to spend millions, instead 
of thousands for reforestation,’” he declared, 
It is a bigger problem and a more vital one 
than was the digging of the Panama Canal. 
In Michigan alone are twelve million acres 
of cutover land and forty millions in the 
Like States. These unproductive areas are 

liability to the nation. 

Wilson Compton, secretary of the National 
Lumber Manufacturers’? Association, the 
ide to the forestry question. There is much 
ot 
Program contemplated in the Clarke-MeNary 
law the foundation is laid for a sound nu 


next speaker, declared there is a brighter 


encouragement in the situation. In the 


tional forestry policy. Removal of the fire 
threat and burdensome taxation will call 
into operatioi?” forces that will insure re- 
forestation as 2 commercial proposition. 

Fire protection and tax reform require leg- 
islative action, which must be brought about 
through favorable publie sentiment. 

He then told of predictions of timber ex- 
haustion at different periods, all of which 
have been disproved. What is needed is a 
dependence upon facts and not opinions. 

Herman Lunden, Gaylord, Mich., of the 
Kneeland-Bigelow Co., member of the Mich 
igan Conservation Commission, the next 
speaker, declared that he is also a lumber 
man, Lumbermen, he said, are pioneer fire 
protectionists, having formed an organiza- 
tion in Michigan many vears ago. Mr. Lun 
den showed that burning of timber inflicts 
a loss on the public, increasing the cost of the 
remainder, depriving industry of a needed 
raw material and labor of employment. 

He stressed the need of education in fire 
protection, the first step being to create con 
fidence in the methods proposed. 

Lumbermen, he said, had always favored 
cooperation in fire protection, In his opinion 
fire protection can best be done under State 
supervision, 

He declared lumbermen will get behind any 
movement in behalf of fire protection and re 
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forestation. He said also that tree growing 
and reforestation is now being done by the 
lumbermen. 

George W. Sisson, of the Ameriean Pulp 
& Paper Association, the next speaker, said 


his people have had experience in fire pre 
vention and suppression, and he outlined 


their methods of patrol, fighting and careful 


management and methods of logging. They 
also seek the cobperation of hunters and 


fishermen by welcoming them but appealing 
to their sportsmanship. They want, he said, 
to follow out the provisions of the Clarke 
MeNary law. 

C. OS. Hamlin, chairman of the National 
Conference on Outdoor Reereation, said that 
ultimately outdoor reereation will be con 


ceeded as essential to life and happiness us 


good rouds are today, and not a luxury. He 
commended the forest preserve system as 
an eduentionnl ageney of the utmost value. 
Visits to these will do more than any other 
agency to teach forest fire prevention, and 
assure support for the Clarke-MeNary meas 
ure, Public opinion, he said, determines leg 


islation. 

C,H. MeDonell, chairman of the reforestation 
committee American Engineering Couneil, said 
the subjects of fire prevention and reforestation 
must be presented in a dramatic fashion. He 


suggested boys’? and girls’ clubs and other farm 


organizations as agencies for disseminating 
forestry information. 

A. B. Cone at this point gave a summary of 
resolutions adopted at the Southern Forestry 
Congress. 

Chairman Graves commended the work of the 
Southern Forestry Congress in a region where 
much remains to be done in behalf of forest fire 
protection, 

P. S. Lovejoy, of the Michigan Forestry As- 
sociation, said something like engineering 
technique is required in solving the forestry and 
land problems. Land can be used for farms, 
forests or for recreation. The biggest forest 
program thus far proposed would take care of 
only a small part of the land now unused. The 
protection of wild life is an inducement to the 
utilization of such idle lands. 

A survey is needed that shall determine the 
proper uses of the various types of lands. This 
should be followed by a plan based on the sur- 
vey. Such a survey is now under way in Mich: 
igan. HK. A. Hamar, of the Worcester Lumber 
Co., Chassell, Mich., chairman of the forestry 
committee of the Northern Hemlock & Hard 
wood Manufacturers’ Association, said he did 
not believe the United States would ever go 
the way of China. He asked his hearers if they 
realized that trees like other crops mature and 
must be eut. His company’s own lands, he said, 
show heavy losses from fallen mature timber 
that should have been cut long ago. 

He referred to increased fire hazard due to 
modern methods of logging and to the use of the 
new roads that increase the travel through the 
forests. 

It is not practical, he said, to plant a tree 
for every one cut. These trees were bought by 
the lumberman the same as other property. Even 
so Jate as McKinley and Roosevelt’s day the 
lands were given away to settlers by the Govern 
ment, 


Resolutions Adopted 


Chairman Graves next called for the report of 
the resolutions committee, which was read by 
G. W. Sisson, chairman. 

In the resolutions the association pledged its 
continued support to forestry measures of prae 
tical and definite accomplishment, reaffirming 
its willingness to codperate with all other 
agencies in this patriotic movement. If urged 
States to line up in cobperation with the Federal 
yovernment under the Clarke-MeNary law, and 
offered its help wherever needed in carrying out 
the provisions of the law. It also gave its ap 
proval to the measures introduced in several of 
the States to provide for enlarged forestry pro 
grams. It urged Congress to appropriate at 
least $1,000,000 for fire protection under the 
Clarke MeNary law, and urged the attention of 
Congress to the MeNary-Woodruff bill authoriz 
ing the appropiration for Jand purchase of 
$3,000,000 « year for five years, beginning with 
1927, and $5,000,000 aw year for the following 
five years, and urged all bodies interested in 
conservation to support this program. It urged 
support of the Migratory Bird Refuge and Pub 
lice Shooting Ground bill now before Congress. 
Recognizing that reereation has become one of 
the major uses of the forests, the association 
urges adequate provision for such use, 

A resolution also was adopted expressing a 
feeling of profound sorrow oeensioned by the 
recent death of David L. Goodwillie, of Chicago, 
a newly elected member of the 
hoard of directors. 


association ’s 


Finally, the association in resolutions thanked 
its hosts, the Hamilton Club, the Union League 
Club and the Illinois Forestry Association for 


their courtesies and hospitality. 


The resolutions were adopted by acelamation 
and the afternoon session adjourned, 

The night’s program included a banquet at 
thte Hamilton Club, at which 200 were present 


The toustmaster at the banquet was A. O. Eber 
hardt, former yvovernor of Minnesota, and the 
speakers, Chiet Forester Creeley, Frank O. 

vovernor of ITllinois, Mrs. 
Whitley, conservation chairman of 
the General Federation of Women’s Clubs, 
Richard Henry Little of the Chicago Tribune, 
and Elias Day. A motion pieture entitled ‘‘A 
Forest Axiom, ’’ prepared by the United States 
Forest Service, also was displayed. 


Lowden, former 


Franeis In. 
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State and Federal Forestry Legislation Chief 
Topics Discussed at Southern Forestry Congress 


(Continued from Front Page) 
poration, Dante, Va. Mr. Tyler intimated that 
Arkansas wus badly in need of 
saying that sections he had inspected were in 
much the same condition as West Virginia and 
North Caroling «a few years ago. He also took 


occasion to express regret over the passing of 


reforestation, 


several members of the association during the 
Just year. 
President’s Address 

In opening his address President J.S. Holmes, 
who is ulso State forester of North Carolina, 
reviewed the contributions which the Weeks and 
the Clarke-MeNary laws have made to a solu 
tion of the forestry problems of the United 
States, deploring the pitifully small appropria 
tions that have been made for the prosecution 
of studies on the taxation problem and the grow 
ing and distribution of forest planting material. 
The remainder of his address was devoted to 
the question of public ownership of forests. The 
president took the position that a Jarge and 
comprehensive program for the gradual, but not 
too gradual, acquisition by the publie of lands 
not adapted to agricultural use, should be in 
augurated. In support of this policy he said: 


Tax Burden an Ownership Problem 

It seems to me that perhaps we have’ been 
looking at the tax burden problem from the wrong 
angle and that at Jeast part of it really is) an 
ownership problem. Our eastern forest lands have 
in the process of settlement been given away to 
anyone who would usk for them. It would have 
been fairly easy to have prevented the dissipation 
of this national treasure house, as has been done 
in Canada, the Philippines, India, and the = re 
public to the south of us, but to return this land, 
after being denuded of its timber, its only market 
able asset, is a slow and expensive yet quite likely 
process. * * * A sustained effort is now being 
launched by the American Forestry Association to 
put the acquisition policy on a saner and more en 
Jarged basis. It seems to me that a government 
which can spend hundreds of millions annually 
on battleships, which are scrapped within a few 
years, could well afford to spend money on forests 
which will bring in a perpetual return and = will 
forever be retained us a publie asset. a 

States Should Buy Forest Land 

This leads me to go somewhat further. There is 
a growing feeling throughout the East that the 
States can exercise this privilege of buying and 
holding forest land as well as the Federal Govern- 
ment. Some go as far as saying that the State 
only and not the Federal authorities should own 
and control such lands within the States. It is 
my opinion that there is no immediate danger 
of having too much of our forest land publicly 
owned, certainly not in the Kast where it has to be 
purchased at market prices. We are constantly 
advocating intensive forest protection and other 
activities looking toward a larger production of 
timber and a greater helpfulness of the forests to 
the public. This all costs money and it has been 
a question as to whether the owner of poor land, 
say land worth in the open market less than $5 
or even up to $10 an acre, can meet all the costs 
of ownership und management and receive any 
profit. 

The rather recent public movement throughout 
the country for forests devoted to recreation and 
aesthetic pleasure is just now centered upon na- 
tional parks; chiefly, I believe on account of the 
advertising value, and therefore, the money value 
of the name itself. To my mind large eastern 
national parks held and administered as the large 
western parks, of which the American people are 
so proud, have only a small place in the scheme 
of public forest ownership. National forests can 
supply all the advantages of national parks except 
the name and in addition their administration is so 
elastic that different areas having different values 
for public use can be adapted to their special use. 
Certain areas can be devoted to scenery, to reerea- 
tion, to the preservation of plant and animal life, 
as well as more economic uses of supplying water 
power, city water supplies and timber supplies for 
local and more distant industries. The Govern- 
ment is already buying land for national forests 
and the constitutional and legislative difficulties are 
behind us; whereas no government money has been 
used for the purchase of national parks and some 
claim that Congress can not grant that power. 


State forests do not have the same advantage 
over State parks, which national forests seem. to 
have over national parks because the administra 
tion of State parks varies to a much greater degree. 
However, the reereational feature is the chief one 
in State parks whereas it igs only one of the 
several uses for State forests, though there is a 
growing tendency to emphasize recreation to a still 
greater extent in State forests. This is in line 
with the object of public ownership, namely the 
greatest use of the forests to the people concerned, 


and whether State Jand is held as forests or as 
parks the greatest possible use should be made otf 
it by the public i i 

The people of the various States are going at 
this problem in a number of different ways. Some 
are contemplating large programs of aquiation 
for State forests <p. Se 

Nearly all States having forestry laws encourage 
the purchase of forest land for State forests and 
already twenty-five States, including Pennsylvania, 
own about six and one half million acres of Jand 
us State forests The chief difficulty so far has 
been in vetting the money to buy or the generous 
owner to give Jands for this purpose. * *  * 

Public Ownership by County and City 

But public ownership does not stop here. It has 
been carried into our county, township and city 
governments. * * * Over 40 percent of our 
cities and towns have tuken some action toward 
the creation of town forests. 

In my own State of North Carolina there are 
now some 25,000 aeres of forest land owned and 
protected by the municipalities of twenty or more 
of our mountain towns for the purpose of pro 
tecting their water supplies, and this total is 
vyradually being increased. Undoubtedly the same 
conditions hold in many other States. Their areas 
are held as necessary parts of the city water sys 
tems, and as a rule no other use of the land is 
permitted. * % * 

Apt to Magnify First Cost 

In advocating publie ownership we are, I think, 
apt to magnify the first cost. This is a mistake 
because in practically every case the Jands are not 
likely to decrease in value so will eventually become 
probably the most visible asset which the State 
can show for its annual expenditures, J feel that 
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this congress would make no mistake in emphasiz 
ing along with its policy of forest fire prevention 
this companion policy of public ownership of the 
poorer forest lands. 

Joseph R. Hamlen, of the Arkansas honorary 
forestry commission, in an address on what 
practical forestry can do for Arkansas, advo- 
cated that the legislature should draw up a defi- 
nite conservation program in order that the 
State might profit by Federal aid, which it can 
not do, he said, until some forestry board is 
created by the State Government. 

State Forestry Legistlation 

The subject of the morning, ‘‘State Forestry 
Legislation,’’? was opened by J. G. Peters, of 
the United States Forest Service, who delivered 
an interesting address on ‘‘Initial Steps in 
State Forestry Legislation,’’ and presided over 
the congress during the discussion that followed. 
Mr. Peters stated experience has demonstrated 
that legislation in its initial stages will receive 
the most favorable consideration if kept brief, 
simple, and direct. [Especially is ths true of 
forestry, an entirely new subject to the people. 

In view of the fact that private owners are 
coming to regard forestry as a business proposition, 
legislation should be designed with a view of 
protecting the private owner in the legitimate pur- 
suit of timber growing and to codperate with him 
through any justifiable means in making the under- 
taking profitable. For States such as many in the 
South, legislation should have two main objectives 
—education and protection. Of these edueation is 


basic. The educational campaign should include 
not only work of a general nature in the form 
of publication lectures, moving pictures, press 
articles ete., but also assistance on the ground to 
private owners in the management of their forest 
Jands. The establishment of an agency designed 
to conduct such a campaign is desirable. 
Administration in Competent Hands 

In order that the law may be executed effectively, 
its administration should be entrusted to com- 
petent hands, and funds made available commen- 
surate with the importance with the work = or- 
yanized, The most satisfactory form of organiza- 
tion for a State just undertaking forestry work is 
a separate board or commission with as nearly as 
possible a nonpolitical and nonpartisan member- 
ship. Such a board should be composed of certain 
State officials, representing the public, and of 
representatives from organizations and industries 
which have private interest in the forest and its 
resources, 

The job of a protective system is to prevent 
and suppress forest fires. A Jarge part of pro 
tection is education in character, especially in the 
early stages. State-wide effort in protection should 
be confined in the beginning to education almost 
exclusively. 

Financing Problem a Local One 

As concerns the financing of forestry work, the 
problem is a local one and for the State itself to 
decide on, depending upon the peculiar conditions 
existing within its borders. States will build the 
soundest and make the most satisfactory progress 
if they will limit their activities to those of an 
educational and protective nature, and shape their 
legislation so as to provide for: (1) a State 
forestry department; (2) a State forester; (3) an 
educational campaign including assistance to. pri 
vate owners in the reforestation and management 
of their forest Jands, and (4) a system for the 
prevention and suppression of forest. fires. 

Organizing and Financing State Forestry 

Page S$. Bunker, a State forester from Mont- 
gomery, Ala., spoke upon ‘‘The Organization 
of State Forestry Departments and Fire Pre- 
vention Systems,’’?’ Mr. Bunker said that the 
needs and duties of State departments and com- 
missions was so varied that a general plan is 
hard to draw up. Usually, however, « State 
commision of five to seven members is the best 
working body. After this step the next should 
be a survey of the forestry needs of the State, 
the sentiment of each community, the resources, 
conditions, ind other factors concerning the pro- 
cedure of the work to be carried on. Following 
this, a program of publicity and education 
should be entered upon in order to bring to the 
public mind the value and necesity of organiza- 
tion in forestry work. In the South, he stated, 
‘fas much of the local work as possible should 
be done by a man from that particular com- 
munity who should first, however, be put through 
a school of training in scientific forestry. These 
field workers as the men in the forests, stand as 
the connecting link between the people in the 
community and the administrative board, and it 
is through them that all the actual work must 
be done.’’ 

George Vaughan, of Little Rock, vice presi- 
dent of the National Tax Association, closed 
the morning mecting with a talk on ‘‘ How Can 
States Best Finance Forestry Work?’’ He said 
that an educational program is usually necessary 
before starting any actual campaign. The best 
method is to seek some special source of revenue 
as it is very hard to force money from the com 
mon purse of the State. The severance tax 1s 
the usual procedure in most States and its re- 
sults in Louisiana have been especially encour 
aging. This, as a privilege, rather than a prop 
erty tax, reaches certain specific classes rather 
than the general public, and as such, is easier 
to put through. Mr. Vaughan also outlined the 
forestry taxation schemes as in force in Maine, 
New Hampshire, Oregon, Alabama, and Arkan- 
sas. 

MONDAY AFTERNOON 

At the afternoon session Dr. A. ©. Millar, of 
Little Rock, of the Arkansas honorary forestry 
commission, concluded the topic of the morning, 
‘‘State Forestry Legislation,’’ by outlining the 
bill to be presented to the Arkansas legislature, 
providing for an active forestry board and or 
ganization of workers. ; 

A discussion from the floor followed, which 


[Continued on page 83] 
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9¢—Eastern Millwork Bureau, Hotel Pennsylvania, 

New York City. Annual. 

27-28—Kentucky Retail Lumber Dealers’ Associa- 

tion, Brown Hotel, Louisville, Ky. Annual. 

Jan. 97-29—Northeastern Retail Lumbermen’s Associa- 
tion, Hotel Pennsylvania, New York City. Annual. 
_ 28-29—National Lumber Exporters’ Association, 
Emerson Hotel, Baltimore, Md. Annual. 

Jan, 28-29— Southeastern Iowa Retail Lumbermen’s As- 
sociation, Burlington Hotel, Burlington, Iowa. An- 
nual. 

Jan, 28-20—Southwestern Lumbermen’s Association, Ma- 
sonic Temple, Oklahoma City, Okla. Annual. 

Jan, 28-30—Western Retail Lumbermen’s Association 
(Canada), Fort Garry Hotel, Winnipeg, Man. 

Jan. 29—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual. 

Jan, 29-30—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Waldo Hotel, Clarksburg, W. 
Va. Annual. 

Jan. 29-30—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 30—West Coast Lumbermen’s Association, Hotel 
Olympic, Seattle, Wash. Annual. 

Feb, 8-5—American Wood Preservers’ Association, Con- 
gress Hotel, Chicago. Annual. 

Feb, 3-5—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Iowa. Annual. 

Feb, 4-5—Canadian Lumbermen’s Associatjon, 
Frontenac, Quebec, Que. Annual. 

Feb. 4-6—Illinois Lumber Merchants’ Association, Hotel 
Sherman, Chicago. Annual. 

Feb, 4-6—Retail Lumber Dealers’ Association of Penn- 
sylvania, William Penn Hotel, Pittsburgh, Pa. An- 
nual. 

Feb, 5-6—National Association of Railroad Tie Produc- 
ers, Congress Hotel, Chicago. Annual. 

Feb, 9—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 

Feb. 10—Northern Hemlock & Hardwood Manufacturers’ 
Association, Milwaukee, Wis. Annual meeting. 

Feb. 10—Lumber Dealers’ Association of 
Hotel Bond, Hartford, Conn. Annual. 

Feb. 10-11—Northern White 
polis, Minn. Annual. 

Feb. 10-12—Wisconsin Retail Lumbermen’s Association, 
Pfister Hotel, Milwaukee, Wis. Annual. 

Feb, 11—Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, Pfister Hotel, Mil- 
waukee, Wis. Annual. 

Feb, 11-12—-Northwest Iowa Lumbermen’s Association 

and Central & Northeastern Iowa Lumbermen’s As- 


Jan. 


Jan. 


Chateau 


Connecticut, 


Cedar Association, Minne- 


sociation, Hanford Hotel, Mason City, Iowa. Joint 
annual meetings. 

Feb. 12—Florida Lumber & Millwork Association, 
Seminole Hotel, Jacksonville, Fla. Quarterly 
meeting. 

Feb. 12—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Pre-annual meeting. 

Feb. 17—Lumber Trade Club of Boston, Boston, Mass. 


Annual. 


Feb. 18—Michigan Old Guard, Pantlind Hotel, Grand 
Rapids, Mich. Annual luncheon. 
Feb. 18-20—Cornhusker Knot-Hole Club, Rome Hotel, 


Omaha, Neb. First annual institute. 
Feb, 18-20—Michigan Retail Lumber Dealers’ Associa- 
tion, Pantlind Hotel, Grand Rapids, Mich. Annual. 
Feb, 18-20—Nebraska Lumber Dealers’ 
Rome Hotel, Omaha, Neb. Annual. 
Feb, 18 20—Western Retail Lumbermen’s Association 
(U. S.), Olympic Hotel, Seattle, Wash. Annual. 
Feb. 19—Eastern Iowa Retail Lumbermen’s Association, 
La Fuyette Hotel, Clinton, Iowa. Annual. 

Feb, 21—KEust Texas Mill Managers’ Association, 
gelina Hotel, Lufkin, Tex. Monthly meeting. 
Feb. 23-27—Consulting Committee on Lumber Standards 
and Hardwood Consulting Committee, and subcom- 

mittees, Congress Hotel, Chicago. 


Association, 





An- 


Feb. 24—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 
Feb, 25-26—Southern Retail Lumber Dealers’ Associa 


tion, Hotel Chisca, Memphis, Tenn. Annual. 

Feb, 25-26—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. DP. Annual, 

Feb, 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

Feb, 26-27—Naticnal Association of Commission Lumber 
cen, Lumbermen’s Club Rooms, Chicago. An- 
nual, 

March 10-12—American Railway Engineering Association, 
Congress Hotel, Chicago. Annual. 

fave oS. <a : 

March 11-12—South Dakota Retail Lumbermen’s 
Ciation, Sioux Falls, S. D. Annual. 

March 18-19—National American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. 
Annual. 

March 24-25—-Southern Pine Association, New Orleans, 
La. Annual, F 

March 24-9¢ 


Asso- 


<6—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso- 
ciation, Central Missouri Association of Retail Lum- 
ber Dealers and Southern Illinois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 26—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 


March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 6-11—Home Complete Exposition, Manufacturers’ 
3uilding, Indianapolis, Ind. 


April 13-15—Lumbermen’s Association of Texas, Beau- 


mont, Tex. Annual. 

April 16-17—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 

April vi-22--Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiunnual meeting. 

April 28-30—National Lumber Manufacturers’ Associa 
tion, Chicago. Annual. 

May 14-15 Hardwood Manufacturers’ Institute, Ifotel 
Chisea, Memphis, Tenn. Annual. 


Texas Plans Rearranged 


BEAUMONT, TeEx., Jan. 19.—Tentative plans 
for the forthcoming convention of the Lumber- 
men’s Association of Texas here in April have 
been somewhat changed since last report. The 
State Knights Templar had selected April 14, 
15, 16 as the dates for their big spring conclave 
in Beaumont, and as the lumbermen had selected 
the same dates, it was found hotel uccommoda- 
tions here were inadequate to take care of both 
meetings. Although the Jumbermen have for 
thirty-two years invariably held their opening 
session on the second Tuesday in April, it was 
agreed to deviate from that plan this year to 
the extent of registering and taking up minor 
matters on Monday, holding the main business 
session on Tuesday and winding up on Wednes- 
day. This will make it necessary for the Tem 
plars to move up their date but one day. 

Secretary Dionne and the local committee also 
agreed that it would be best to hold the big bar- 
becue at Voth on Wednesday instead of Monday, 
as had at first been arranged. Jn this way all 
the business of the convention will have been 
disposed of and the visiting lumbermen can in- 
spect the great modern hardwood mill at Voth 
Wednesday afternoon and remain for the barbe 
cue, which is to be held in the evening, instead 
of at noon, as is the usual custom. Mr. Dionne, 
in a letter to W. Carroll Keith, general chairman, 
suggested that the registration, initial business 


meeting and Hoo-Hoo coneatenation be held 
Monday and two business meetings be held 


Tuesday, followed by the big supper at the eity 
auditorium Tuesday night. This plan will allow 
an all-day outing Wednesday, permitting the 
visitors to visit local industries, see the great 
refinery plants, wharves and docks, play a round 
or two of golf and otherwise enjoy themselves 
in the morning and the remainder of 
Wednesday in an inspection of the Kirby mills 
at Voth. 


use 


Plans of West Virginians 


NEW MARTINSVILLE, W. VA., Jan. 19.—A very 
comprehensive program has been prepared for 
the twelfth annual convention of the West Vir- 
ginia Lumber and Builders’ Supply Dealers’ As 
sociation, to be held at Clarksburg, on Jan. 29 
and 30. In addition to the regular opening 
program, address of the president, appointment 
of committees ete., George H. Pride, of the 
Auto Car Co., Ardmore, Pa., will tell how to 
make motor equipment pay. A very significant 
title has been chosen for the address by William 
DuB. Brookings, of the lumber division of the 
Chamber of Commerce of the U. S. A., it being 
‘<The Battle of the Thirty-second and the Sig 
nificance of Lumber Standardization.’’ 

At the afternoon session, H. M. Wisdon, 
formerly with the Southern Pine Association, 
will tell about pine grading rules. A representa- 
tive of the Holt-Bid Service Co. will tell how 
customers should he served. L. G. Battelle will 
discuss cost accounting and its relation to profits. 
J. M. Riley, of Shinnston, W. Va., will lead a 
discussion on plan hooks and whether or not 
they are profitable. Other discussions will be 
led by C. I. Cheyney, of Bluefield, W. Va., on 
collections; by C. C. Robinson, of Morgantown, 
W. Va., on stock turnover; by W. H. Kendrick, 
who will point out where future sawmill opera- 


tors may be obtained, and by G. M. Mossman, 
of Huntington, W. Va., on the question of 
whether or not sidelines pay. 

Oflicers for 1925 will then be elected, followed 
at 7 p. m. by the annual dinner and entertain- 
ment, after which dancing will be indulged in. 

On the second day, Edward P. Ivory will tell 
how the association he represents—the Califor- 
nin White and Sugar Pine Manufacturers’ As- 
sociation—is carrying out the American Lum- 
ber Standards. Among others, talks will be 
made by John C. Howell, of the Grookmire 
Keonomic Service, and by Kk. K. Cormack, of 
Detroit, business manager, on ‘‘The New Na- 
tional Builders’ Supply Association.’’ A special 
luncheon will be held at one o’clock for lumber 
and building material dealers only. 

At the afternoon session will be taken up the 
discussion of many problems of interest which 
the dealers themselves have suggested should be 
talked about. The annual banquet will be held 
at 6:30 p.m., with 8S. R. Bentley as toastmaster. 
One of the speakers will be Douglas Malloch, 
Lumberman Poet of the AMERICAN LUMBERMAN, 
of Chicago. 

The ladies have not been forgotten, a special 
program for their entertainment having been 
prepared, 


Final Arrangements for Northeastern 


RocnuestTer, N. Y., Jan. 19.—In the final an- 
nouncement of the thirty-first annual conven- 
tion of the Northeastern Retail Lumbermen’s 
Association, to be held Jan. 27, 28 and 29, at 
the Hotel Pennsylvania, New York City, atten- 
tion is called to the fact that there will be 
thousands of helpful ideas—ideas that will mean 
dollars—to all who attend. Further, a 
bang-up good entertainment program has been 
outlined. 

3riefly, features of the business sessions will 
he the exhibition and awarding of prizes for 
the best retail yard layouts and also for photo- 
graphs of lumber sheds. Other prizes will be 
awarded for the best collection methods, and 
contestants are being requested to submit let- 
ters and forms which have brought in cash on 
slow accounts and kept active accounts paid up. 
Prizes are also offered for the best article on 
the use of the model house and demonstration 
home, indicating sales pulling power of each or 
both. Another feature that will be given promi- 
nent attention is the possibility of profit in fur- 
nishing the material for the remodeling of old 
homes, a campaign along this line having been 
started in the AMERICAN LUMBERMAN late in 
August. The association will pay $4 for each 
set of pictures showing what any dealer has 
done in the remodeling campaign in his section. 


those 


A discussion by retail dealers will feature 
every session, and men who have had first hand 
experience will tell of the benefits and the pit- 
falls of innovations and the wisdom of estab- 
lished principles and methods. The subjects to 
be discussed will include inereasing the sales, 
financing building operations, whether the re- 
tailer is getting all the business he should out 
of his territory, the relation of turnover to 
profits, credits, possible reduction of operation 
costs and investment, and other topics too nu- 
merous to mention. Each member of the asso- 
ciation present is expected to take part in the 
discussions. 

As to entertainment, there will be a ladies’ 
party at the Vanderbilt Theater and a luncheon 
tendered by the Lumber Mutual Casualty Insur- 
ance Co. The annual banquet and dinner will 
be held on the evening of Jan. 28, and several 
speakers will be present to entertain the diners. 
On Thursday evening, members and their wives 
will see ‘‘Kid Boots,’’ which is deseribed as 
‘¢a gorgeous and colorful production provided 
with the greatest array of talent ever seen in 
musical comedy.’’ 

The annual convention of the Eastern Mill- 
work Bureau will be held on Monday preceding 
the Northeastern convention, and many mem- 
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bers of each association will combine the two 
by attending the millwork annual. 
A large hall on the eighteenth floor of the 


Hotel Pennsylvania will be devoted exclusively 
to the exhibits of manufacturers of 
sorts of products which 
to retail 


Varlous 
are deemed of interest 
and no Jumberman in 


lumber dealers, 
d away without 


attendance should go viewing 
these exhibits. 

As in previous years, arrangements have been 
made with the railroads whereby all attending 
may, by means of the certificate plan, secure 
fares. When the ticket is purchased 
the buyer is requested to ask for a certificate 
and New York this certificate 
is validated by the secretary’s office, which per 
half rate. 
All are requested to secure certificates, whether 
they intend to return home directly or not. 


reduced 


upon arrival in 


mits the return to the home city at 


Eastern Retailers’ Western Trip 


Y., Jan. 19.—Following their 
custom, which have been regularly 
established members of the Northeastern 
Retail Lumbermen’s Association are planning 
to make « tour of the mill operations on the 
west Coast immediately after the conclusion of 
their annual convention in New York City. A 
number of sightseeing and recreational features 


ROCHESTER, N, 
seems to 


how, 


are also planned, 

The tentative trip as now will in 
clude visits to the Long-Bell operations at Long 
view, Wash., the new plant of the Central Coal 
& Coke Co, at) Vernonia, Ore., the Booth-Kelly 
mill at Kugene, Ore., and to some big reforesta 
tion project. It is planned to Jeave Rochester 
on Feb. 11, thence to Denver, Colorado Springs, 
Salt Lake City, Spokane and Seattle. At the 
last named city a two-day stop will be made, 
with « side trip to Vancouver on Feb. 21, re 
turning to Seattle on Feb. 22. Then in turn 
Tacoma, Aberdeen, Longview, Wash., Portland 


scheduled 


and Kugene, Ore., will be visited, reaching 
Weed, Cal, on Mareh 1. Fort Bragg, San 
Mrancisco, Fresno, Los Angeles and San Diego 


will then be visited, the return trip being made 
over the Apache Trail to San Antonio; 
to Houston, New Orleans, 
New Orleans, and from 
City. 

Word has been received from the west Coast 


thence 
back to 


New York 


2 . 6 
sogulusa, 


there to 


that the luambermen there are preparing to enter 
tain the Hasterners in elaborate fashion, and the 
members of the party who go are 
exeeedingly good time, 


promised an 


Some of the party who wish to vo through 
the Panama Canal and thence to New York 
City by steamer, may board the steamship 
Manchuria at Los Angeles on March 9, but this 
trip is optional. 


Musical Program for IIlinoisans 


A pleasing and unusual feature of the Thirty 


fifth annual convention of the Tlinois Lumber 
Merchants’ Association at the Sherman Hotel, 
Chicago, on Feb. 4, 5 and 6 is that the voeul 


music for the entire program will be rendered 


by musicians who are connected with lumber 


interests. There will be orchestral musie and 
entertainment in addition, 
Mrs. Charles Reitsch, wife of one of the 


Reitsch brothers, Rockford, an accomplished 
singer, will take part in the program and. will 
he accompanied at the piano by Mrs. Harnest 
Westberg, whose husband is also in the 
business at Rockford. 

Another musieal attraction will be the Gales 
burg Ladies’ Quartet, of which Mrs. KE. E. 
MHinehliff is director. Mrs. TWinehliff is the wife 
of a Galesburg lumber and building supply 
dealer of that name and takes a great interest 
in all activities of the State association. 

Miss Margaret Lyon, whose father is in the 
lumber business in Towa, will also sing for the 
convention. Miss Lyon is the niece of John M. 
Lyon, of LaHlarpe, and W. K. Lyon, of Carthage, 
both of whom are in the lumber and building 
material Miss Lyon is in charge of 
{ Fairfield College at 


lumber 


business, 
the musie department of 
Fairfield, Towa. 

A. special program has been arranged for the 
entertainment of ladies who attend the conven 


2 zo 
tion. Last more than a hundred 


year were 


present, and the indications are that the attend 
ance will be more than double this year. 

The ladies are to have a 
their own; they are to he entertained at a 
matinee party Wednesday afternoon and_ visit 
the Marshall Field) department 
Friday morning, taking lunch in the Wedgewood 
Room. 


great 


the exhibits and in the afternoon will enjoy an 
‘famusement party’? at the Sherman Hotel. 

The association banquet will take place on 
Thursday evening, Feb. 5. 
affair with plenty of music, entertainment and 
a thirty-minute address by a speaker of national 
prominence, This banquet will be followed by 
the first annual association dance, a strictly in 
formal affair. 


Salesmen for Monthly Meetings 

MINNEAPOLIS, MINN., Jan. 20.—Members of 
the National Association of Commission Lumber 
Salesmen in this district, which comprises Min 
nesotu, lowa, North and South Dakota, ure to 
conduct monthly luncheon meetings in Minne 
apolis, beginning Feb. 10, according to F. A. 
Kingsley, regional director. The organization 
met Thursday for a business the 
Lumber xchange Building and went over the 
prospects for the year, 


session at 


There are thirty-five commission lumber sales 
men in the Twin Cities and, according to 
Mr. Kingsley, the plan is to get a 100 percent 
membership. A is to be named for 
the purpose of inviting the commission lumber 
salesmen in the Twin Cities and throughout the 
territory to affiliate. In event the plan carries, 
annual regional meetings will be conducted in 
this city or at some other central point in the 
territory. 


committee 


The members nominated Mr. Kingsley for re 
election as regional director for this region and 
the nomination is to be sent to Chicago where 
the annual convention of the national organiza 
tion is to take place Feb. 26 and 27, 


‘*m@aa@aaaaaaas 


Southeastern Iowans’ Plans 


LEIGHTON, Towa, Jan. 19.—From the. office 
here of W. A. Hludler, secretary of the South 


eastern Towa Retail Lumbermen’s Association, 
has been issued the program for the twenty 


eighth annual meeting, to be held Jan. 28 and 
ZY at the Hotel Burlington, Burlington, Towa. 
The delegates are invited to arrange to arrive 
on the Tuesday afternoon preceding the opening 
sessions of the convention, a reception 
dance having been planned for at 7:30 p.m. 

The will begin Wednesday 
morning, with the reports of the officers and ap 
pointment of convention committees, followed 
by general discussion on subjeets of vital in 
terest. An hour will be given over to Question 
gox discussions. John EF. oD. Aue will talk on 
vdvertising, At the afternoon session, RE. 
Saberson, of the Weyerhaeuser sales organiza 
tion, will address the convention on modern re 
tail problems and will be followed by ILarry 
Colman, of Chicago, on ‘* Better Knowledge of 
Costs.’? Tom Lehon, of Chicago, will tell about 
prepared roofing, ‘* America’s Greatest Need?’ 
Will be the subject of an address by J. F. Bryan, 


and 


business session 


of Chicago, secretary of the Tlinois Lumber 
Merchants’ Associntion. Ati 4 o’elock, the 
Moonlight Club and the ladies’ auxiliary will 


hold their business meetings. At 7:30 o?’clock, 
«aw special entertainment will be tendered the 
delegates by the Moonlight Club, followed by 
dancing in the ballroom of the Burlington Hotel. 

The Thursday morning session will be opened 
With general discussions of subjects of interest, 
followed by committee reports and the election 
of officers and direetors. There will also be a 
Question Box Hour. At the Thursday afternoon 
session, Arthur T. Upson, of the National Lum- 
ber Manufacturers’ Association, will tell about 
American Lumber Standards. Other addresses 
will concern railroads and business prosperity 
and the red cedar shingle bureau, these to be 
followed by a film showing a ‘*Romance of 
Clay.’’ The convention will conclude with the 
annual banquet, to be held in the ballroom of 
the hotel. S. IE. Wallin will make an address. 
Dancing will follow the conclusion of the ban 
quet. , 


business session of 


store 


Thursday, the ladies will visit all of 


This will be a big 


As a special feature, members of the Weste, 
Illinois Retail Lumber Dealers’ Club have Jjoo 
invited to participate in this convention, 
they will take this opportunity to hold the gy 
nual meeting of their own organization at 4 
sume time, 


We! 


an 


Michigan’s Thirty-sixth Annual 

GRAND Rarips, Micu., Jan, 19.—The progra 
for the thirty-sixth annual convention of thy 
Michigan Retail Lumber Dealers’ Associatio; 
to be held Feb. 18, 19 and 20, at the Pantlin 
Hotel here, has about been completed and ind 
cates that those who attend are promised ; 
real treat. Among the prominent men who ay 
scheduled to make addresses are) Frank 4. 
Chase, of the American Savings, Building 4 
Loan Institute, Kansas City, Mo.; A.C. Gaue 
president Illinois Lumber Merchants’ Assoeis 
tion, Collinsville, UL, and William A. Gately 
division of simplified practice, Department 0; 
Commerce, Washington, D.C. A’ varied pr 
vram of entertainment is being arranged, thy 
ladies being especially provided for. 


Appalachian Congress Plans 

CINCINNATI, O1io., Jan. 19.—Arrangements 
for the entertainment features at the semiannus 
meeting of the Appalachian Logging Congress, 
to be held here April 21 and 22 at the Sinton 
Hotel, are being completed under the directio) 
of M. K. Tate and W. M. Mather, respectively 
president and secretary-treasurer of the Appa 
lachian Supply Association. April 20, the da 
preceding the opening of the convention, wi 
be observed as a sort of get-together day, at 
which time a golf tournament will be held, the 
manager of the Sinton Hotel, J. L. Horgan, 
having donated a cup for the prize winner. Thi 
evening of April 20 will be observed as machin 
ery night, and moving pictures will be exhibited 
by various members of the supply association. 
Cincinnati lumbermen will attend the regula 
hanquet to be served Tuesday evening, April 2), 
in a body, the lumbermen’s club to cooperat 
with the entertainment committee under direc 
tion of President Earl Hart. Speakers for the 
banquet include Thomas R. Marshall, 
vice president of the United States, 
Harold Van Orman, lieutenant 
Indiana, 


forme! 
vnd fF 


‘ , vv ot 
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Date for Connecticut Association 


NORWALK, CONN., Jan. 20. 
vention of the Lumber 


The annual cor 
Dealers’ Association ot 


Connecticut (Ine.), will be held Tuesday 
Keb. 10, at the Hotel Bond in Hartford, ae 
cording to the announcement of Seeretary Car! 


ton EK. Underwood. There will be a meeting ot 
the board of directors in the morning of that 
day, Secretary Underwood announced, and the 
annual business meeting of the association will 
be held in the afternoon. The annual banquet 
will be served in the evening at the Hotel Bond 
and a very interesting program is 
ranged, the details to be announced Jater, A 
large gathering is expected and it is hoped that 
a good representation will he from 


+ 


sister lumber associations throughout the East. 


being al 


present 


Features of West Coast Program 

SEATTLE, WASH., Jan. 17.—At the annual 
meeting of the West Coast Lumbermen’s Asso 
ciation, Which will be held at the Hote! Olympi 


+ 


in this city Jan. 30, an important matter to 


come up for consideration will be detail yorking 
patterns under the new standard sizes. A col 
prehensive report on this subjeet will | sub 
mitted. 

The tentative program, which is 1 being 
arranged by President Ernest Dolge und sec 


retary-manager Robert B. Allen, includes 
S. Long, of the Weyerhaeuser Timber ©o., a 
coma, among the speakers. Axel Oxholmn, cliel 
of the lumber division of the bureau of foreign 
and domestic commerce, will give his impr 


of Europe with respect to the Americ: lumber 
industry. Mr. Oxholm has been assembling data 
in Europe for nearly a year. George J. OS 
good, of the Wheeler, Osgood Co., Tucoms. will 


speak. Clark W. Gould will discuss the restuts 
of the kiln drying of common, as gi! trom 
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W este the experiments of the Oregon-American Lumber 
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Northern Pine Postponement 


best in the history of the association. Contract 


ve bee Co., at Veronia, Ore. A representative of one ae 7 was renewed with a Spokane advertising agency 
eh ms ? P : MINNEAPOLIS, MINN., Jan. 19.—Official notice aa on : va, Bhi cap 
On, of the largest lumber bonding houses in the to handle the advertising campaign of the asso- 


has been sent out by W. A. Ellinger, seeretary 


the United States will speak on ‘‘ Mill and Timber : 2 : : , ciation during 1925, which expects to spend be- 
: ; » Northe ine M: acturers’ Associa- Raps ye. > , , 
af Financing.’ of the Northern Pine Manufacturers’ Associa tween $15,000 and $20,000 for this purpose. The 








Features Planned for Southern Meet 
MEMPHIS, TENN., Jan. 19.—Edward Hines, of 


tion, this city, that the annual meeting scheduled 
for Jan. 27 has been postponed to a date to be 
set some time in February, due notice of whieh 
will be promptly given. Some of the officers and 














annual address of retiring President Beecher 
Hitchcock, of Priest River, Idaho, reeounted the 
activities of last year and presented an opti- 


ours) Chicago, has been invited to address the annual members of the organization deelared that they oer as my or he sg A ponied 
of meeting of the Southern Retail Lumber Dealers’ would be unable to attend on the January date, ft 2 per og: bs os we enya hatte od 
a aie re 2 Nai ee es ae sae ; sions closed with a banquet at the Spokane City 
Clatioy Association which is to be held in Memphis at and as it was desired to have a full attendance, (Sale Paealas eceulen 
‘antliy the Hotel Chisea, Feb. 25 and 26, according to Mr. Ellinger stated, it was deemed ‘‘advisable ore silt 
1d ind announcement made by R. E. Montgomery, jr., to postpone the meeting to such a time as we ue agi nasa es: 
ised chairman of the board of directors. The meeting may be reasonably assured of a maximum at- Michigan Salesmen Hold Luncheon 
vho ar will be attended by representatives of lumber — tendance.’’ Siac Detroit, Micu., Jan. 19—The Michigan As- 
ink concerns from cight States—Arkansas, Ken Pers ig ; sociation of the Traveling Lumber, Sash & Door 
ding tucky, Alabama, Tennessee, Illinois, Mississippl, Detroit Dealers’ Annual Salesmen held a luncheon at the Prince Edward 
Gauer Louisiana, and Missouri, The details of the pro- Derrorr, Micn., Jan. 20.—At the annual meet- Hotel, Windsor, Ont., on Saturday, Jan. 17. 
sso i; vram are now being worked out by a committee ing of the Detroit Lumber Dealers’ Association About fifty members were in attendance. The 
Gately and announcement of the complete arrangements vesterday officers were elected as follows: principal speakers were J. L. Naylor, of Essex, 
lent of is expected to be made within the next week or * eubilinid John C. Stuart. C. W. Koteher Lum Ont., president Southwestern Ontario Retail 
a pl ten days. A large attendance is expected and ber Co. Lumber Dealers’ Association; James Braneh, 
ed. f some unique features are being planned, Vice president C. E. Wuyette, Harding Lumber Walkersville Lumber Co.: Robert Horine. Boyd 
wosensannae "ai arv-treasurer—E. J. Weeks, Hunton &  & Horine Lumber Co., Windsor; Michael Tyson, 
East Texas Mill Managers Werke. ; , bigots tas Sei hace of Detroit; Harry Jessop and Capt. Cressinger, 
ar "ustees Ps ie sowrle P a 7 sowrie Ts — . ‘ 
5 LUFKIN, TrEx., Jan. 19.—The next regular commune & Finish fa( ae fl Tlson. Leitch, Grace bocarage epee Co. Announcement wae made 
—— meeting of the East Texas Mill Managers’ As- Harbor Lumber Co.; W. If. Kittle, Hartwick Lune lat the association will charter special Pull- 
(teaies pee = ye ea a = ber Co.: J. J. Comerford, Detroit Lumber Co. ; mans for the trip to the Grand Rapids conven: 
annua sociation will be held here on Feb. 21, at th J. A. Braun, Braun Lumber Co.; E. A. Hurd, Hurd — tion. leaving the Detroit Uni Stati rin ti 
ngress, Angelina Hotel. The customary business pro Lumber & Woodwork Co. ; Mark Smith, Sample & eve M: i ft Railro: im Fel a “pane — 
Sintou gram will be carried out, followed by a coneat- Smith Lumber Co. 5 Charles BF. Meagher, ©. Bo) ricdiate~-*: ig : 7 saesnvencone ee at one 
satis smite at Tn Man. tae wel a aie ae ee Meagher Lumber 0.5 i . Stuart. ¢ . W. Koteher a.m. The train reservations are in charge of 
hase : ’ Bs aes se Lumber Co.; William Lutz, William Lutz Co.;: Lawrence Smith. 
ctivels tens will be lined up. The day’s program will wanceeasenss 
me close with a wrasse tisi To Discuss Holding Group Meetings 
. © ’ INDIANAPOLIS, IND., Jan. 20.—A meeting of 
aye White & Sugar Pine Annual the board of directors of the Retail Lumber 
ld. the SAN FRANCISCO, CALIF., Jan. 17.—Advices re Dealers’ Association of Indiana, likely will be 
organ, ceived from C, Stowell Smith, secretary-manager called early in March, according to O. D. Has 
re The of the California White and Sugar Pine Manu kett, newly elected president of the organization. 
dachin facturers’ Association, this city, are that the The question of group meetings will be one to 
hibited program for the annual meeting on Jan. 29, he discussed. This matter was brought up dur 
lation, while not complete, will consist of the regular ing the recent convention and was referred to 
egulal business meeting of the stockholders and an ad the board of directors. The board will investi 
wil 21. dress by Paul G. Redington, district United gate the feasibility of holding these meetings 
perat States forester, who will tell something about the and will report back to the next convention. As 
direc investigation recently condueted to seceure maxi soon us spring opens, an active campaign for 
or thi mum forest reproduction on private lands. more members will be launched. 
Forme! President R. D. Baker will give a luncheon to hn aaa 
nd F the visiting stockholders during the course of New Country Association Formed 
= the meeting, piri pease Echt PITTSBURGH, Pa., Jan. 20.—Secretary William 
: y F B. Stayer, of the Retail Lumber Dealers’ Asso 
- Institute Plans District Meeting elation of Pennsylvania, has formed in Mifflin 
MEMPHIS, TENN., Jan. 19——Announcement is County a new county association, affiliated with 
« made by J. H. Townshend, executive vice presi the State association. The organization was 
see dent of the Hardwood Manufacturers’ Institute, effected as a result of a meeting at Lewistown. 
plan of a district meeting which is to be held at the J. & STUART. EK. J. WEEKS. The follow ing officers have been elected: Presi 
yes Rice Hotel in Houston, Tex., on Jan. 31. The Detroit, Mich. ; Detroit, Mich dent, M. W. Brandt, Lewistown ; secretary and 
es meeting will be attended by a large number of Wiventient <igavelure-troasiirer treasurer, J. O. Yeuger, Yeagertown; director, 
ing 0} hardwood operators from Texas and Louisiana. , representing the county association in the State 
F that Official notice of the meeting is being mailed I. J. Robinson, Lowrie & Robinson Lumber Co association, Mr. Shroyer, of the Franciscus Co., 
« the out today = = R. C. Restrick, Re C. Restrick Lumber Co, : BK. J. Lewistown. , 
n Wi ves ; - , Weeks, Hunton & Weeks: TL A. Webster, Webster teveenazaeee 
; J. W. Link, of the Kirby Lumber Co., Houston, Lumber Coo: BO W. Donaldson, Bo W. Donaldson 2 
pune who is second vice president of the Hardwood Lumber Co.; C. BE. Huyette. East Texas Mill Managers Meet 
bis institute, will preside at this meeting, and John Briti Cc esi tine 5 El Houston, Tex., Jan. 19——-The meeting of the 
= M. Pritchard, secretary, will attend from the ritish Columbia Loggers Elect Kast Texas Mill Managers’ Association, sched 
| tl 4 executive offices in this city. Manufacturers Vancouver, B. (., Jan. 17.—P. A. Wilson uled to have been held at Lufkin on Jan. 17, was 
hoe problems will be discussed, and it is also proba once more heads the British Columbia Loggers’ changed at the last minute to Houston. 
ist ple that something about the oak advertising Association, having heen elected president at Ee). Kberly, assistant Stute forester, of 
Campaign planned by the institute will develop the annual meeting on January 15. Other offi Austin, addressed the meeting on the findings 
at this time. cers elected are, George Challenger, first vice of R. A. St. George, assistant entomologist of 
m vceiinaraimaiidiaai president ; R. L. Cobb. second vice president ; the Department of Agriculture, on the latter’s 
nnual Hemlock & Hardwood Annual Maj. L. R. Andrews, secretary and treasurer ; recent visit to east Texas forest regions. Mr. 
Asst OSHKOSH, WIS., Jan. 19—Official announce N. S. Lougheed, T. Bernard, FF. 5. suck, G. Kbherly pointed out that a combination of fae 
ym ple ment is being sent out from the offices of the J. Johnston, S. G. Smith, T. A. Lambe, FR. R. tors, chiefly drouth and insects, was responsible 
er t Northern Hemlock and Hardwood Manufae \lley, Norman English, George Moore and AX. for the extensive destruction of pine trees. He 
rking turers’ Association here to the effect that the J. Anderson, directors. said the inseets concerned are those whiel nor 
on association’s annual meeting will be held onseaseaesen mally do not kill healthy trees, but which do 
sil Feb. 10 in Milwaukee. The hotel at whieh the Western Red Cedarmen Elect much damage under the conditions brought on 
: convention will be held has not yet been chosen, SPOKANE, WASH., Jan. 17. The annual meet by drouth, fires, windstorms, ind the like. He 
cing but due announcement will be made shortly. ing of the Western Red Cedar Association was predicted that vad recent heavy decane will put 
de The association advises that inasmuch as the held here Jast Monday and Tuesday at) the an early Stop to the ravages of the imsects, as 
POT ee Wisconsin retailers will meet in Milwaukee on Davenport Hotel. Offic z oe sane ai tea a well 4S diminishing the fir azard. The forest 
dt Feb. 10, 11 and 12, it will be appropriate that lows: regions, he said, have been in great need of 
iT the Jnanufacturers participate in the festivities President—M. P. Flannery. B. J. Carney — ae ; bet: , or 
eligi at this annual, particularly so because invitation Spokane, Wash KF, V. Dunham, representative of the South 
S]0! has heen extended by Secretary Montgomery oft Vice president I. D. MeFarland, L. 1. MeFar ern Pine nssociation, New Orleans, discussed 
ribs the retailers’ association. Members of the land Co., igs, pate —— @ Bike Ss briefly the new survey of standing timber made 
lata Northern Hemlock and Hardwood Manufactur “an vane tite ie die iia i by the association. 
Os ers’ Association intending to attend the annual Board of directors seecher Hitchcock, I. P The next meeting of the mill managers will 
will at Milwaukee, are requested to make their hotel Newton, M. L. Bruce and O. S. Hanson, be held in Houston on the third Saturday in 
sults reservations at once if they plan to stay in the The meeting was attended by more than fifty February. 
from city over night. members and is said to have been one of the Those in attendance at Saturday's meeting 
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were: Watson Walker, Diboll; J. W. McKee, 
Haslam; J. H. Buchanan, Nacogdoches; J. B. 
Channing, Orange; W. C. Trout, Lufkin; Allen 
A. Few, Jasper; C. S. Haggerty, New Orleans; 
R. M. Eagle, Carmona; E. J. Booth, Texla; P. 
T. Sanderson, Trinity; F. V. Dunham, New Or- 
leans; J. W. Reynolds and George R. Christie, 
Houston; J. F. Judd, St. Louis; A. fk. Hicker 
son, Conroe; H. J. Eberly, Austin. 


Southwestern Iowa Features 


CrESTON, Iowa, Jan. 19.—Local Jumbermen 
are looking forward with pleasant anticipation 
to the annual convention of the Southwestern 
Towa Retail Lumbermen’s Association which is 
to be held here on Feb. 3, 4 and 5. One of the 
most interesting features of the convention will 
be the roundtable discussions that will occupy 
the entire morning session of the second day. 
In these discussions W. H. Badeaux, secretary 
Northwestern Lumbermen’s Association, J. I. 
Daniels, Midwest Lumber Co., Dubuque, J. W. 
3ehm, Green Bay Lumber Co., Shenandoah, and 
J. E. Dodds (not Dobbs, as incorrectly printed 
in the Jan. 17 issue of AMERICAN LUMBERMAN ) 
of Dodds Lumber Co., Omaha, will participate. 
All of the entertainment features will be pro- 
vided by the Sunset Club, which is making ex 
tensive arrangements for tendering the Jumber 
men the best entertainment ever given one of 
these annual meetings. 


Logging Congress’ New Secretary 


PORTLAND, OrE., Jan. 17. 


3uilding here, a week ago, Jost no time in be 
ginning preparations for 
the four-day convention 
to be held in Seattle 
next October, the exact 
dates to be fixed Jater. 
Immediately after his 
appointment had been 
annnounced by Presi- 





A. WHISNANT. 
Portland, Ore, ; 
New Secretary 





dent David EK. 
Mr. Whisnant went to 
Seattle to select space 
for the meeting, which 
will be on a larger seale 
than ever. He looked 


Stewart, 





A. Whisnant, who 
was appointed secretary of the Pacific Logging 
Congress and opened offices in the Spalding 





over several sites and 
the Northern Pacific 
Railroad offered its cobperation in making the 
final selection, which must be within easy reach 





eee 


of the switching tracks. This is because in 
connection with the convention is to be held a 
mammoth exhibit of logging machinery, equip- 
ment and supplies. The trip to the logging 
camps which has been one of the features of 
conventions in the past will be eliminated this 
year. 


Loggers’ Bureau Elects 


PorTLAND, Ore., Jan. 17.—At the anual elec- 
tion of the Columbia River Loggers’ Informa- 
tion Bureau held here Saturday, Jan. 10, C. H. 
Mimnaugh was elected president; David E, 
Stewart and H. S. Shaw, vice presidents; A. A. 
Lausman, secretary, and C. H. Wheeler, treas- 
urer. John Dougall, executive secretary and 
manager, who has been seriously ill for several] 
weeks, hus now recovered sufficiently to spend 
«a few hours each day at the office. 

Resumption of activities in the camps in the 
Columbia River district since the holiday shut- 
down has not become general yet, but with 
weather conditions becoming more settled op- 
erations are expected to get in full swing short- 
ly. 

CRRA BEERAAAEBEE 

CALIFORNIA’S national forests contain approx- 
imately 7,500 miles of roads and 10,000 miles of 
trails, in the construction of which, up to June 
30, 1923, $4,340,000 had been expended. 


Recent Hoo-Hoo Happenings 


Banker Addresses Hoo-Hoo Club 


St. Louis, Mo., Jan. 20.—Dr. W. F. Gephart, 
vice president First National Bank of St. Louis, 
discussed the outlook for industry during 1925 
before the St. Louis Hoo-ILoo Club, at the lunch- 
eon held Jan. 14 at the City Club. J. C. Ander- 
son, Gideon-Anderson Co., president of the club, 
presided. 

Dr. Gephart, who is a prominent  banker- 
economist, believes there are trustworthy indi- 
cations that the coming year will be one of gen 
eral business activity. He pointed out, however, 
that care must be taken to avoid over-trading 
and inflation. 


To Organize Hoo-Hoo Club 


INDIANAPOLIS, IND., Jan. 20.—Announcement 
has been made of the appointment of William 
Bultman, head of the local branch of The Pa- 
cific Lumber Co., of Illinois, as Vicegerent of 
the Indianapolis district. At the last concatena- 
tion eight new members were initiated and 
three were reinstated. According to Mr. Bult- 
man, interest among lumbermen in Hoo-Hoo 
seems greater here than it has for years and 
steps will be taken immediately to organize a 
Hoo-Hoo elub. 


Plan Big Gathering of Hoo-Hoo 

New York, Jan. 21.—New York Hoo-Hoo will 
hold a concatenation Jan. 29 at 5 p. m., in con- 
nection with the annual convention of the North- 
eastern Retail Lumbermen’s Association. T. M. 
Ralston, the new Vicegerent, has issued orders 
for the meeting and he believes it will be the 
biggest gathering of Hoo-Hoo ever assembled 
in the metropolitan district. He expects there 
will be at least three hundred Hoo-Hoo present. 


To Entertain Eastern Retailers 

SPOKANE, WASH., Jan. 17.—A. H. Syverson, 
president of the Spokane Kiwanis Club, and 
Cyril Mee, song leader of that organization, 
were made honorary members of the Spokane 
Hoo-Hoo Club at yesterday’s luncheon, in recog- 
nition of past services to the club. A. L. Por- 
ter was appointed a committee of one to find 
out when the several eastern retailers organiza- 
tions planning western trips will be in Spokane 
and what can be done in the way of entertain- 
ment for them by the club. 

Cyril Mee led in community singing, and 
there were impromptu speeches by A. Grantham, 
R. L. Bayne, J. P. McGoldrick and others. Mr. 
Bayne, Vicegerent Snark, announced that the 


thirteen kittens set as the limit to be initiated 
at the concatenation of Friday, Feb. 13, had 
made application for admittance to the order 
and others applying would have to be taken in 
Jater. President J. M. Brown presided. 


Appointments and Concatenations 


St. Louis, Mo., Jan. 20.—J. L. Parks has 
been elected president of the Amarillo (Tex.) 
Iloo-Hoo Club, succeeding KE. B. Burgess, ac- 
cording to word received at Hoo-Hoo headquar- 
ters here. 

Martin D. Johnson, of the Sugar Pine Lum 
ber Co., Fresno, Calif., has been appointed Vice- 
gerent Snark of the San Joaquin Valley district, 
to succeed Frank Minard, who has resigned 
because of illness. Roy M. Bagby has been 
elected president of the Fresno Hoo-Hoo Club, 
from which Mr, Johnson resigned to accept the 
post of Vicegerent. 


The following concatenations are scheduled: 


Jan. 24—City Club, St. 
Vicegerent Snark Frank J. More. 

Jan. 29-—Hotel Pennsylvania, New York City, 
in connection with annual meeting of the North- 
eastern Retail Lumbermen’s Association, in charge 
of Vieegerent Snark TT. M. Ralston. 

Keb. 4—Cleveland, Ohio. Postponement of the 
concatenation scheduled for Jan, 22 in charge of 
Vicegerent Snark A. S. Porter. 


Louis, in charge of 


Initiate Thirteen Kittens 


KANSAS City, Mo., Jan. 20.—Thirteen kit- 
tens had their eyes opened, and «a movement was 
begun to organize a Hoo-Hoo club in Kansas 
City last night at a special concatenation in the 
Midday Club rooms in the Commerce Building. 
Fifty-eight old back-yard serenaders were pres- 
ent when the meeting began, having been at 
tracted by the Black Cat flag which flew all day 
from the staff on the R. A. Long Building. , 

The ceremonies were conducted by A. L. Jones, 
Vicegerent Snark; J. F’. Goodman, Senior Hoo- 
Hoo; H. H. Wilson, Junior Hoo-Hoo; Claude 
kK. Sowers, Bojum; C. J. McGrath, Scrivenoter: 
M. C. Nelson, Jabberwock; Paul Donaghey, Cus- 
tocatian; T. J. Becker Areanoper; J. A. 
Scroggs, Gurdon. 

Arthur A. Hood, of Minneapolis, one of the 
veteran members of the order was the guest of 
the Kansas City members, invited here to assist 
the local cats to organize a club. Mr. Jones, as 
chairman, was instructed by the meeting to name 
a committee to select the officers of the club 
and to report later. 


Activities of Michigan Hoo-Hoo 

LANSING, Micn., Jan. 19.—Hoo-Hoo of Michi- 
gan have been waging an active battle in behalf 
of the birds of the State during the wintry 
weather. A thaw early in January followed by 
a freeze, formed a coating of ice on trees and 
shrubbery. The birds were hard put to it to 
find food on which to exist. The Hoo-Hoo, co- 
Operating with luncheon clubs and other organ- 
izations have placed food for the birds. 

Central Michigan Hoo-Hoo Club No. 17 held 
a jollification at Lansing, Jan. 14, and enter- 
tained members of the Michigan legislature and 
officials of the State and city at dinner. Fol- 
lowing the dinner Prof. Phelan, of the Michigan 
Agricultural College, gave an address on ‘‘ Rural 
Iducation.’? The Varsity Quartet from the 
college sang and there was a boxing bout, vaude 
ville and musical numbers. 


Atlanta Club Stages Concat 

ATLANTA, GA., Jan. 19.—Members of the At- 
lanta Hoo-I{oo Club at a meeting held the night 
of Jan. 17 in the Peacock Cafe initiated one of 
the largest classes of kittens since the club was 
originally formed some years ago. W. F. Meth- 
vin, Vicegerent Snark for the north Georgia 
district, had charge of the initiation, which was 
preceded by the first 1925 banquet of the club. 

It was decided that the club will this year take 
a more active interest than ever in the encourage- 
ment of forestry throughout the State. 


Lumberman Likes No. 13 


DENVER, Co.o., Jan. 17.—Number 13 has for 
seven years been appended to the automobile of 
Dwight H. Elder, a local lumberman, and has 
never brought any bad luck. Mr. Elder believes 
it never will, and for that reason the secretary 
of state can expect him to make a reservation 
every year on the number which the majority 
of people consider unlucky. 

‘“Playing with 13 is a kind of hobby with 
me,’? the Jumberman is quoted as saying. 
‘*People avoid sleeping in lower-berth No. 13, 
or in room No. 13 at a hotel, and that’s why 
T particularly want them.’’ 

This year he had a close eall, being almost 
so unfortunate as to lose his favorite ‘fone and 
three.’’ He was informed at the motor license 
bureau that another motorist wanted the 
‘¢jinks’’ this year and was willing ‘‘to make if 
worth while’’ if Elder would relinquish his reser- 
vation. ‘‘Nothing doing,’’ snapped Elder as 
he paid his license fee and walked out with two 
tags labeled 13. 
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LUMBER CLUBS AND EXCHANGES 








Shreveport Club’s Activities 


SHREVEPORT, La., Jan. 19.—Roundtable dis- 
mission of problems and topics relating to the 
jumber industry featured last week’s meeting of 
the Shreveport Lumbermen’s Club. O. N. Cloud, 
sales manager Peavy-Byrnes Lumber Co., pre- 
sented some arguments in opposition to the 
twentieth amendment to the Constitution. L. G. 
manager Lodwick Lumber Co., St. 
La., also commented on the child labor 
amendment. A. O. Davis spoke of the need for 
discussion of the new conservation proposals 
emanating from the Department of Agriculture 
at Washington, under which the lumber industry 
snow placed. 


Smith, 
Maurice, 


Saaaaaaaaaan 


Toledo Club Elects 


ToL.EDO, Onto, Jan. 19.—The annual meeting 


of the Toledo Lumbermen’s Club was held in 
the Chamber of Commerce here on Jan. 17, with 
the election of officers as follows: 

President—-J. V. Davidson. 

First vice president tobert H. Campbell. 

Second vice president-—Tracy La Cost. 

Treasurer—-F. A. Stickles, jr. 

Secretary—J. Gardner Leach. 

Directors-—John A. Dickinson and W. D. Schul- 


Jer. 

Walter D. Schuller, the president, 
commented on the club’s during the 
last year and called on various committee ehair 


retiring 
progress 


men for reports of their activities. Two new 
members were elected to membership, and 
Warren J. Duffey was made an honorary mem 


ber. 


Seattle Club’s New Officers 
SEATTLE, WASH., Jan. 17.—The 
the Seattle Lumbermen’s Club Tuesday 
officers for 1925 as follows: 
President—-Lee J. Gaynor, 


Vice president-—-W. A. 
Co. 


directors of 
elected 


Nettleton Lumber Co 
tankin, Port Blakeley Mill 

Secretary-treasurer 
ington Cedar & Fir 


Sherman L. Johnson, Wash 
Products Co. (reélected). 


Tells of Revival Experiences 
JACKSON, MISsS., 
meeting of the 


Jan, 20.—The regular weekly 
Jackson Lumbermen’s Club was 
held last Thursday at the Edwards Hotel. J. A. 
Hendrick, of Bowling Green, Ky., who has hard 
wood interests in this city, was a visitor. The 
entertainment was furnished by Bob Matthews, 
who is connected with the Billy Sunday revival 
going on in this city. Mr. Matthews told of the 
experiences he had had in his work. 


Nyltans Enjoy Old-timers Night 


NEW York, Jan. 21.—The Nylta Club held 
its biggest weekly meeting last Friday night in 
the elubrooms, No. 17 West Thirty-seventh 
Street, There were 132 members present. The 
rooms were overflowing and this caused frequent 
reference to the fact that Nylta in expanding 
must have larger accommodations. 


It was an important meeting in the history 
ot the club. Frederick J. Bruce, who retires as 
president at the next meeting, was absent. The 


presiding officer was Jack Peterson, of the 
Hirsch Lumber Co., who is scheduled to be the 
next ‘guiding genius 7? of the club’s fortunes. 
Mr. Peterson’s name was already before the 
‘lub for president and his election is a fore 
gone conclusion. 


xX new direct 


ors were chosen as follows: 
owaee E. Thornton, of Leary & Co., Brooklyn; 
William S, 3eckley, jr., president of the firm 
that bears his name; John A. Paterson; Frank 
J. Williams, of Johnson Bros., Brooklyn; Ted 
Bayer, of the Jacob Bayer Lumber Co., and 
Charles Rosenb lock, of Cross, Austin & Ireland, 
srook]y n. ‘ 


It wus an old-timers’ night. Three former 
Presidents and the present chief executive of 
bs New York Lumber Trade Association were 
the speakers, They are William C, Reid, James 


Sherlock Davis, Russell J. Perrine and Joseph 
I. Murphy. Their genetal theme was ‘‘ Pros- 
pects.’? Mr. Davis told the club members that 
the lumber industry in 1925 is destined to enjoy 
one of the most prosperous years. Thereafter, 
he went into the history of the association and 
said that its record proves that the lumber in 
dustry is obliged to prosper. 

Mr. Murphy said that 1925 presented one of 
the finest fronts he had observed in a career of 
many years as a lumberman. Mr. Reid also 
spoke hopefully of the outlook, but he dwelt 
chiefly on a hunting trip that he once made in 


Newfoundland. Mr. Perrine emphasized the 
great value of friendship to successful busi- 
ness. 


Guy Loomis, former president of the John 8. 
Loomis Lumber Co., was present to greet the 
‘“hoys.’? Walter Pettit, president of the Long 
Island Dealers’ Association, and George Bahr, 


the Long Island secretary, were honored guests 
of the club Mr. Pettit is a director of the 


Northeastern Retail 
tion and is next in line for the 
that organization. He is one of the most active 
in association work in the East and has attended 
every gathering of lJumbermen of any size held in 
the metropolitan district in the last three years. 


Asso¢ia- 
presidency of 


Lumber Dealers’ 


Southwestern Hardwood Club Elects 


NEw OruEANS, LA., Jan. 19.—As the final 
business of its January session, held here last 
Wednesday, the Southwestern Hardwood Manu 


facturers’ Club elected the following officers to 


serve during the ensuing year: 

President—W. J. Stebbins, Lyon Lumber Co., 
Garyville, La. 

First vice president—-C. Hf. Sherrill, Sherrill 


Hardwood 
ville, La. 
Second 
cus Co., 
Third 
Gardiner 


Lumber Co., New Orleans and Merry 

vice president—-W. B. 
New Orleans. 
vice president— J. W. Bailey, 
Hardwood Co., Laurel, Miss. 

Secretary-treasurer- R. Schaad, jr., 
Orleans. 

Directors—J. L. Avery, Frost-Johnson 
Co., Shreveport, La.; S. B. Adams, Lucas E. 
Stave Co., Mobile, Ala.; C. J. Coppock, 
Hardwood Co., Picayune, Miss.; A. C. Havens, 


Morgan, S. T. Al 
Kastman, 


—George New 
Lumber 

Moore 
Crorow 
South 


Texas Hardwod Co., Houston, Tex.; G. H. Jones, 
Newell Lumber Co., Eunice, La.; B. C. Kelly, An 
gelina Hardwood Co., Ewing, Tex.; W. D. Lurry, 
Jatt Lumber Co., Colfax, La.; A. N. Smith, Bomer 


Blanks Lumber Co., Blanks, La. : 
Natalbany Lumber Co., 

A vote of thanks was given the retiring offi 
cers. Retiring President Deblieux introduced 
Mr. Stebbins, who is promoted from the vice 
presidency, and the latter gracefully expressed 
his appreciation of the honor conveyed by his 


and 'T. M. 
Natalbany, La. 


Thames, 


election to the presidency of ‘‘one of the most 
valuable associations of its kind in the world. 
Our organization,’’ he said, ‘Shas been of 


real value 
out the 


to its members and is known through- 
lumber industry for the good it has ac- 


complished, Let us endeavor to make its value 
even greater in the future.’ 


Others of the officers-elect, who were present 
and responded to the eall for talks, included 
Messrs. Bailey, Jones, Adams, Kelly and Smith. 

It was decided to hold the February meeting 
of the club at Shreveport. 


Club Meets Jointly with Traffic Body 
MEMPHIS, TENN., Jan. 19—Practically no 
business was transacted of importance at the 
regular meeting of the Lumbermen’s Club of 
Memphis, ie ie h was held Thursday at the Hotel 
Gayoso, R. Stimson, newly elected president, 
meeting was held jointly 
the annual meeting of the Southern Hardwood 
Traffic Association, and members of the club 
passed their business until the next regular 
meeting in order to make way for the proceed- 
ings of the Traffic Practically all 
members of the members of the 
traffic association, but the others were asked to 
remain as guests of the traffic association. 


presiding. pS with 


association, 


club are also 
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Special 
L.C. L. Prices 
Hardwood 
Lumber 











Write, or wire our expense, for special prices 
on Hardwood Lumber items, air or kiln dried; 
all shipments inspected under Nat’! rules, de- 
livered any Chicago freight station or boat 
dock. 

Plain Red Oak Rough K. D., Red 
and Sap Gum K. D., Tenn. Red Cedar, 
Kiln dried. Plain and Quartered Red 
and White Oak, Basswood, Birch, 
Beech, and Poplar. 


Any Quantity Delivered Anywhere 


Delivered prices on request on straight lots 
of lumber, ripped to size, and dressed to order 
for shipment from Chicago or from mill. 

Straight or mixed cars with Oak or Yellow 
Pine Mouldings; Oak, Gum or Yellow Pine 
lumber and finish. 


Satisfaction guaranteed, or your money back. 


F BARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
1-24-25 








— Safe in 1925 


—by selling on ratings and 
reports of an agency which 
has specialized in this work 
for over 48 years. 
















We cover the lumber buy- 
ing trade thoroughly—the 
Red Kook is a complete 
directory of the trade 
properly classified. 


| SEMI-WEEKLY 
CHANGE SHEET 
Can 1 Ob BOOK HCE 


Ask for rates and pam- 
phlet No. 49-S 


Our Collection Department 
is always at your command. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











PAT ROL- 
ALERT- 
NEWMAN 


_. WATCHCLOCK 
» CORPORATION 


SUCCES SOS” 


| =fofof Oj (ole a Gem 

Hardinge Patents 
| Newman Clock Co. 
A138 Ricanawiond ae 


BOS Bhs Jag NEW YORK 


Syste ms 








Lumber and 


HUTCHINS stereve €: 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great agg 139th & Western Ave. 
Buildin Blue Island, Ill. 

Phone, Harrison #5517 Phone, Blue Island $00 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 


Car Material. 


ORDERS SOLICITED 
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eee a 
Timber Surveys 
and land valuations. 
fire damage, 


and timber trespass~ 
claims. 
Inc. 


Successors to Great Lakes Fovcst ourvey 


Chamber of Conunerce Building 
Milwaukee ‘Wisconsin 








redit Loss 
in Advance 


i}! _ You can state pretty accurately every 
item in your over-head expense but one 
your credit loss. That you can only guess 
| at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 











} percentage of your gross sales, we repay 
i] the excess. 
_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 








| 
iH! The cost of Credit Insurance is small i} 
compared to the security afforded. 
II Over $9,500,000 paid to our policyholders, | 
iH] . a a 
|| The American Credit-Indemnity Co. 
\]| OF NEW YORK 
|]! S11 Locust St. 1045III.Mer.Bank Bld. 80 Maiden Lane 
| | St. Louis, Mo. New York, N.Y. 


Chicago, Ill. 





= 





ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 
NEW ORLEANS, LA. 
Carondelet Bldg. 


Gen'l Office 


JACKSONVILLE, FLA. 
Clarke Bldg. 


2200 Insurance Exchange, CHICAGO 








Timber Estimates Logging Maps 


Drolet & Steenson 


General Forest Engineering Service 
for 
Timber Owners, Lumbermen & Bankers 
108 So. LaSalle St., CHICAGO 


Telephone State 7631 








Southern Office, Tuscaloosa, Alabama 














GILBERT NELSON & CO. 


Public Accountants 
600-60! LumMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
ie contracts and effecting quickest dispatch from sea- 





board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


The Northwestern Situation As Seen By Retailers 


(Concluded from page 57) 
old debts and getting ready for more improve 
ments Last vear they didn’t know whether they 
would keep the farms or Jose them, and of course, 
didn’t do much building. 


————e 


B. A. BRAINERD, Edward Hines Hardwood & 
Hemlock Co.. Park Falls, Wis.--We handle our 
line throughout a considerable part of Wisconsin 


and while we did a= satisfactory business last 
year, we look for much better this vear, 
but not until later in the season. There will be 
ne sudden improvement. Right now farmers are 
having all they can do to meet their obligations 
buy feed in many cases, and run their farms with 
out spending much in the way of building, 


sales 


VICTOR SOLS, Thorp, Wis——Judging by the 
inquiries we have received so far, farmers are 
vetting ready for considerable building this year 


1924 
of proportion to the 
their 
much of an 


and we look for a much better season than 
Feed prices are high and out 
returns the farmers get on 
that we do not expect 
this stumaner, 


products, sé 
increase until 


G. PL DeLONG, Ruin River Lumber Co., four 
vards, headquarters, Anoka, Minn.-- Last year was 
unsatisfactory, and we look for but) slight im 


provement this year unless the farmers of this 
territory get more for their products. You must 
remember that they raise potatoes here mostly 
and the price on potatoes is way down, Ont 
in the grain country the situation should be con 
siderably better In our Jocality it will take a 


ear or two more before we can expect 


; really any 
biv improvement, 


G. H. DUNKERMAN, F.. H. 
Co., Tripp, S. I. We did a fair business in 1924, 
but just as the farming country around Tripp is 
gradual improvement, just so do we 
expect to do a better business this year, 
we are dependent to a large extent on conditions 
around us The wheat was cut down 
last year to a considerable extent and corn grown 
instend. Wheat prices are high and PF believe the 


Carpenter Latmiber 


showing a 


because 


acreage 


farmers will put im more wheat this yvear. One 
of the factors which leads me to believe we will 
do pretty well this year is that there are no 


political disturbances, The elections last fall were 
satisfactory and we look ahead to four good years, 


so faras this phase of the situation is concerned 
LEWIS WESTRUP, A. Westrup) Lumber Co., 


Winsted, Minn. —-Farmers near us have more moneys 
this vear as a result of good crops last year, and 
while the evidences of improvement in the Jumber 
line are but pretty 
satistiactors year was only fair 


slight as vet, we look for oa 


season, Last 

J. A. BAKKEN, Crandall-Kath 
Minneapolis, Minn. We had a good year in 
but we expect a much better one im 1925, 
already indicate that the farmers are getting an 
early start in catching up with Jong-delayed build 
mye proyraius. 


Lumber Co., 
1924, 
Sales 


HW. f. MILLER, general superintendent, Standard 
Lumber Co., Willmar, Minn., operating nine yards 
in this territory There is a general undercurrent 
of optimism among the farmers, following good 
crops last year that makes us certain there will 
be a decided improvement this vear, although 1924 
Was pretty fair. But the farmers have been hold 
ing back because of adverse conditions for several 
and are now in a position where they must 
do some building. The improvement, however, will 
be gradual. In the smallest town in which we 
operate, With a population of only a few hundred, 
we are ready to build five farm houses and several 
barns. 


vears 


J.J. CLEMENS, Jovee Lumber Co., Marshalltown, 


lowa.—-Our business last vear was 16 pereent better 
than in W925, and we look for a corresponding in 
erease this year over 1924. Buildings already 
scheduled will cost over $1,000,000, so that we 


expeet a decided improvement this vear 
are also prices that 


Inquiries 


coming im about vive US ou 


hopeful outlook, 


J.C. SCHPERTS. Botsford 
Minn Last year was the have liad in 
twenty vears, largely poor prices for 
farm products and inability of the farmers toe pay 
their debts. Naturally, under those circumstances 
they could not purchase lumber or do much build 
ing. But conditions are changing slow], 
look for some improvement this year 


Lumber Co. Kellogg, 
worst we 
because of 


and we 


GEORGE I. FATUN, Fatun Co., Jamestown, N. Dd. 
Our business in 1924 was better than we ex 
pected and with the farmers gradually liquidating 
their debts, we look for considerable activity in 
the Iumber line. The former inability of the farm 


ers to pay their debts has been our problem as wel] 


as theirs, because the farmers’ situation is ony 


sitthation. 


F.C. POTLTER, Crane-Johnson Co., Fargo, N, p 

Last vear showed a slump of 10 percent as com 
pared with 192%, but we look for a 25 percent jn 
crease over 1924. 





K. Uf. WILLIAMS, Rudd Lumber Co., Mora. 
Minn. Business was slim Jast year, but we al 
ready have indications of lively building this vear 
setter sales are being made, the farmer is coming 
back in a satisfactory way, so that IT feel sure 
this situation will be reflected in the lumber busj 


HESS. 
O. A, RIETZ, John W. Tuthill Lumber Co.. Sious 
Falls, S. D. Farm conditions determine pretty 


much what our business will be like, and these con 
ditions have been quite satisfactory since last fall 
We operate thirty-two yards, mostly in agricul 
tural territory, The farmers in our section are not 
one-crop farmers, as so many seem to think, al 
though the wheat leads. Sut with con 
siderable diversity in the crops and a good vield 
we lock for a gradual but sure improvement. 


nereage 


Oo. J. ONTROM, Evansville Lumber & Hardware 
Co., Evansville, Minn.—-We can see but little im 
provement ahead for 1925 in our territory, al 
though conditions are fairly satisfactory 
didoa fair business in 1924. 


nnd we 


EDWARD DP. IVORY, manager 
California White & Pine Manufacturers 
Association, San Francisco, Calif.—-The demand for 
our produets shows that the 1925 season will be an 
active one. Last year was fair, but there was con 
siderable carry-over. We expect less of this at 
the end of 1925. 


trade extension 


Sugar 


CHARLES GREEF, Eldora, Iowa I can not see 
why we should not have a flood of business : pros 
pects certainly look good to me. Mr. Greef added 
that while the demand for Jumber in his 
Inay not reach its maximum before wext year, he 
expects to see a very marked improvement during 
this vear. Mr. Greef was accompanied at the eon 
vention by his son Charles, who is taking a cours 
in forestry at the Towa State College, with a view 
to equipping himself more thoroughly 
Jumber business. 


NOTABLE ARRAY OF EXHIBITS 

The array of exhibits in connection with the 
convention was most notable from the 
points of number, variety and general interest. 
This feature, which was housed in the West 
Hotel, attracted throngs of visitors between ses 
sions. There were over eighty exhibits of Jun 
ber products and other building materials and 
uccessories, together with a few of more veneral 
character, 


seetion 


to enter the 





stand 


As usual, the Long-Bell Lumber Co. was rep 
resented with a comprehensive display of its 
products, notable among which was a showing 
of kiln-dried fir lumber from = the company’s 
new plant at Longview, Wash., this being th 
first convention exhibit at which samples of the 
output of the new mill have been shown, The 
exhibit also included specimens of red and 
white oak flooring, as well as of white and south 
ern pine and other woods. An 
ture rack of posts of 
longleaf southern pine, which after the presers 
ative treatment given them well merit the desig 


instructive feu 


wus a ereosoted 


dens 


nation of ‘the post everlasting.’? The com 
pany’s exhibit also included specimens of the 
advertising literature and sales helps supplied 
to dealers, 

The P. W. Phillips Lumber Co., of Minned 
polis, had an interesting display, featuring 
‘Everlasting’? maple, beech and birch floormg, 


manufactured by the Nichols & Cox Lumber ©. 
of Grand Rapids, Mich., as well as samples o! 


oak flooring produced by the Super Oak 
Flooring Co., of Helena, Ark., for both of which 
concerns the Phillips Company is Northiwe stern 
representative. IK. Ee. Holland, manager of the 
Nooring department of the Nichols & Cox Lun 
her Co., was in attendance, Both Mr. Iolland 
and Mr. Phillips were enthusiastic cor ning 
THe AMERICAN LUMBERMAN’S house remodebng 
campaign, which they regard as one ’ the 
greatest ‘‘boosts’? for hardwood flooring eve! 
put over, because every house that is re! odel 
ing calls for new floors. ‘‘It is simply ider- 


ful the way the AMERICAN LUMBERMAN has been 
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‘yinging the bell’ on the house remodeling 
proposit ion, as Well as in other directions, during 
the last six months,’’? said Mr. Holland, in which 
pinion Mr. Phillips heartily concurred. 


From the standpoint of artistic design and 
mneral attractiveness it hardly would be too 
= to suy of the booth of the Wood Conver 
Minn., featuring the com 
pany’s well known insulating product Balsam 
Wool, that it was entitled to the blue ribbon 
fone had been awarded. Samples of the prod 
wt, both in the original package and opened 
for inspection, were on display, together with 
tractive literature setting forth the advan 
tages and economies of using this splendid in 


sulating material. 


nel 
much 


sjon CO Cloquet, 


The booth of the Lehon Co., Chieago, manu 
facturer of ‘* Mule-Hide’? roofing and shingles, 
commanding place in the lobby of 
e hotel. ‘*Tom?’? Lehon was in attendanee in 
person, together with a corps of energetic rep 
esentatives who extended the glad hand to the 
jumerous Customers and prospective customers 
The full 


ccupled 


f the company who visited the both. 


line of products was featured, together with a 
showing of the splendid dealer helps which this 
concern supplies to its trade. And of course 
everywhere was tle unforgetable Mule-Hide 
trademark. Even if a lumberman failed to visit 
the booth he was very likely to bump up against 
the ‘‘walking advertisement’’ in the shape of 
a man wearing the ‘‘mule head’? who kept jog 
ging through the lobby and corridors; so, in 
short, Mule-Hide was pretty much all over the 


place. 


Among the other well known firms having dis- 
plays or convention headquarters in the West 
Hlotel were the Celotex Co., St. Paul, Minn., and 
Chicago; Andersen Lumber Co., Bayport, Minn.; 
I. Stephenson Co. Trustees, Wells, Mich.; 
United States Gypsum Co., Chicago; J. W. Wells 
Lumber Co., Menominee, Mich.; Wisconsin 
Land & Lumber Co., Hermansville, Mich.; Vir 
ginia & Rainy Lake Co., Virginia, Mich.; Johns 
Manville Co., New York; B. F. Nelson Manu 
facturing Co., Minneapolis, Minn., and Twin 
City Hardwood Lumber Co., Minnesota Transfer, 
Minn. 


State and Federal Forestry Legislation Chief Topics Discussed 


(Continued from page 76) 

tuned to a debate upon deferred or yield taxi 
tion for forestry and cut-over land. Henry EK. 
Hardtner, of Urania, La., head of the Louisiana 
State forestry commission, explained that de 
ferred taxation on timber means a fixed annual 
tux on the cash value of the land for forest 
purposes, and additional tax on the value of 
the timber produced thereon at the end of a 
certain period, or when the timber is harvested. 
This kind of legislation, he said, is essential, 
hecause no Man, no matter how rich he may be, 
will undertake to grow timber unless he knows 
how much the State and county will tax his 
forest product. No one nadvoecates any tax 
‘xemption, because the man who grows trees 
can and will pay his just taxation. The timber 
grower merely asks that taxes be not assessed 
while his crop is growing and before he can ex 
pect returns from it with which to pay taxes. 
The subjeet of ‘Forestry Problems in Short 
eaf Pine’? was introduced by Frederick Dunlap, 
if Columbia, Mo. The three things to be pro 
ided for the reproduction of shortleaf pine, 
said Mr. Dunlap, are fire protection, reproduc 
tion and restocking areas, and keeping down 
‘osts in discovering possible sources of immedi 
possibility ol 
smg the Jand during the growing period for 
grazing. This matter was referred to R. D. 
Forbes, director of the Southern Forest Exper 
ment Station, New Orleans, La., who reported 
that it determined whethet 


te income. He suggested the 


had not yet been 
this practice were possible or not, as it is held 
by some that cattle upon the Jand is injurious 
0 the roots of the trees. 

Playnele, of Hot Springs, Ark., 
supervisor of the Arkansas national 
forests, told of the necessity for fire prevention 
nthe pine areas, stating that ordinary produe 
on would be five times that at present if fires 
could be eliminated. An efficient fire protection 
and control serviee is beneficial, but what is most 
needed is some means to prevent fires. 
““Tmproved Lumbering Practice in Shortleat 
Pine’? was the subject discussed by W. K. Wil 
ams, of the Crossett Lumber Co., Crossett, Ark. 
Hy spoke of the necessity for leaving a certain 


Charles A, 


lores} 


+ 


number of trees for seeding purposes, and of the 
two methods of accomplishing it; first, to leave 
about two healthy fully developed trees in each 
ares second, to leave about 
Young trees properly spaced, 
Mr. Forbes coneluded the afternoon 
bY telling of the work of the Southern 
experiment Station, of which he is director. 
The congress reassembled at 6:30 p.m. for 
‘imner at the Hotel Marion, where short talks 
Were made by H. A, Sherman, associate forester, 
f Washington, D. C., and Dr. Hermann von 
Sehrenk, of St. Louis, Mo. 


TUESDAY MORNING 


a morning’s session opened by a short 
Pace by Shirley Allen, of the American Forestry 
“ssoclation, Washington, D. C., upon ‘‘ National 


15 pereent of the 


SESSION 


Forest 


Tuesday 


Part of a Southern Forestry Pro- 
gram.’’ Mr. Allen told of the good done by 
the recent Clarke-MeNary law towards acquiring 
forests by the government, which he states will 
eventually be of great value to the government. 
Many of the national forests have more than 
paid expenses for upkeep and administration 
during the last vear, Mr. Allen stated. 

Following this, papers prepared by B. A. 
Johnson of Chicago, and KE. F. MeCarthy, silvi 
culturist of the Appalachian Forest /Hxperiment 
Station, Asheville, N. C., were read before the 
meeting, both Mr. Johnson and Mr. MeCarthy 
being absent. 

J. B. Woods of the Long Bell Lumber Co., 
Kansas City, Mo., next addressed the meeting 
on **Louisiana and Arkansas Hardwoods.’’ He 
compared the practice of selective cutting in 
Bavaria with the method pursued in this coun 
try, adding that the adoption of the selective 
method would be the only salvation of the hard 
wood industry in the South, as this would leave 
a certain amount of growing timber upon the 
Jand for future needs, while clean cutting leaves 
only waste behind, and another growth could 
not be obtained for fifty or seventy-five years. 

The session was concluded by a few remarks 
from V. HH. Sonderegger, of New Orleans, La., 
State forester of Louisiana, upon selective cut 
ting, in which he confirmed the statements made 
hy Mr. Woods. 

TUESDAY AFTERNOON 

‘*The South is going to be the chief manu 
facturing center for kraft paper in the United 
States,’’? declared J. WH. Allen, of the National 
Tie & Lumber Co., St. Louis, Mo., Supreme 
Snark of Tloo-Iloo, at the Tuesday afternoon 
session. **'The future of the pulp and 
manufacturing industry must lie in the South, 
which has natural with its 
mild climate, accessible timber, cheap labor and 
fuel and friendly railroads. There is enough 
second growth timber in Arkansas alone to sup 
ply every kraft mill in the United States for 


‘ 
Forests as a 


papel 


every advantage 


4 


vears to come. Even the trees grow faster in 
the South.’??’ 

Mr. Allen was confirmed in this statement by 
R. W. Fannon, of Green Bay, Wis., who traced 
the remarkable growth of the pulp and paper 
industry in the South during the last three years. 
From practically no mills three years ayo, the 
industry has grown so that the southern product 
now very materially affects the markets of the 
nation, with the prospect of this influence be 
coming greater. 

Vance P. Edwards, of the Forest Products 
Laboratory, Madison, Wis., coneluded the re 
marks upon the pulp and paper industry with 
an address asking the question, ‘Why Not 
More Kinds of Southern Paper??? He told of 
the four kinds of pulpwood, groundwood, sul 
phite, soda and sulphate, and told where each of 
these could most advantageously be used in mak 
ing paper and the extent they are obtainable in 
the South. 


Ik. O. Siecke, State forester of Texas, made a 











When Fate 


Deals FIRE: 


The big game of 1925 is on and 
Fate is again dealing the cards. 
Under the great law of average, 
the time will come—perhaps this 
year—when the red card of FIRE 
will fall to you. 


The red card—FIRE—always 
means a loss which you alone 
must pay, unless you have pro- 
vided adequate insurance against 
such a day. 





Lumber Mutual insurance poli- 
cies offer this kind of protection 
at actual cost. They have behind 
them the financial strength to 
guarantee prompt payment of 
losses. They serve also before the 
fire with an inspection service and 
counsel in removal of risks that 
will help you to prevent fires. 


Write any of these companies for 
special folder “When Fate Deal: 
Fire’ and for further information 
about the real protection of our 
Mutual Policies. 


Associated Mutual Lumber 
Fire Insurance Companies 


Lumbermens Mutual Insurance Co., of Mansfield, Onle. 


Pennsylvania Lumbermens Mutual Fire Insurance Ce., 
of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Ce., of Van 
Wert, Ohio. 


Indiana Lumbermens Mutual Insurance Co., eof 
Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of Beston, 
Mass. 
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Wholesale Lumber 
WHITE PINE YELLOW PINE 
| HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


+ -- FY 














West Penn Lumber Co. 














White P ine MINNESOTA 
WESTMONT 


ALSO LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











North Carolina Pine and 
West Virginia Hardwood 





ae CASING 
Kiln Dried, Well Manu- a 2 
factured, High Grade BASE AND 
Capacity, 250,000 Feet MOULDINGS 
Jon , 
Per Day. Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the smount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publisi- 


ers, 431 S. Dearborn St., Chicago, Tl. 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 










value on 

proper card 

suaiares SOTEEL COMPANY 
tion yo u PITTSBURGH. PA 






CISHER BUILOING® 
CcCHICASO 


ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 





The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 


Die Embossers 
1108 South Wabash Avenue 


CHICAGO 








plea for the farmer timber owner. The average 
farmer regards any timber land that he may 
have as so much waste land which will be profit- 
able only when he can clear it and put it into 
cultivation. This is a mistaken idea on his part, 
as by practicing selective cutting on his wood- 
land, he can convert this into an asset rather 
than a liability. Also, as soon as the farmer 
becomes interested in forestry, very little trou 
ble will be experienced in the matter of for 
estry legislation, said Mr, Siecke. 

Officers Elected 

After the reports of the various committees 
the following officers were elected: 

President Horace LL. Tilghman, Vilghman Lum 
ber Corporation, Sellers, S.C. 

Vice president Dr. A. C. Millar, secretary 
kansas Honorary Forestry Commission, Little 
Ark. 

Secretarv—W. K. 
Crossett, Ark. 

Assistant 
Wille, Va. 

Chairman of the executive committee—-W. D. 
Tyler, Clinchfield Coal Corporation, Dante, Va. 

tichmond, Va., 
place for next year. 
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tock, 
Williams, Crossett Lumber Co., 


secretary—-A. B. Wastings, Charlottes 


wus chosen as the meeting 


Trip to Hot Springs 


On Wednesday morning the members of the 


congress assembled at 7:50 at the special car 
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Company Opens New Warehouse 

Houston, Tex., Jan. 20.—The Houston Hoo. 
Hoo Club attended in a body the formal open- 
ing Friday of the large Houston warehouse of 
Wm. Cameron & Co., which represents the ninth 
of the company’s units in various cities of Texas, 

A luncheon was served to the Hoo-Hoo and 
other lumbermen and builders numbering more 
than 200, and this in spite of a pouring rain, 
Vern Gant, local manager, and Waco officials 
of the company, including KE. R. 
president, General Manager Frank Stevens and 
General Sales Manager M. M. Woody, were 
hosts. 

Improvised tables were arranged in one se¢ 
tion of the big warehouse. An orchestra fur. 
nished music at intervals during the luncheon, 
Short talks were made by the Cameron company 
officials and by A. S. West, general 
agent, and Edwin J. McMahon, State represen 
tative of a Providence (R.J.) paint company, 
The Cameron company is distributer in Texas 
for its product. <A paint exhibition was given 
during the luncheon and attracted much at 
tention. 

The local warehouse of Wm. Cameron & (o, 
is located on the old site of the Temple Lumber 
Co. in the eastern section of the city. It is 
the second largest branch of the company, 
which is the largest wholesale and retail concern 


3olton, Vice 


sales 





Lumbermen and builders at official opening of large Houston warchouse of Wm. Cameron & Co, 


Waco, Ter. 


Which had been placed at their disposal by the 
Missouri Pacifie Railroad, and were condueted 
to Hot Springs, Ark., arriving at 10 o’elock. 
Here they were the guests of the Hot Springs 
Chamber of Commerce on an automobile ride 
over the city, during which they inspected Bath 
House Row, the ostrich and alligator farm, and 
visited the famous Hot Springs Mountain and 
other points of interest throughout the resort 
city. Luncheon was served at 1 o’cloek at the 
Arlington Hotel, the visitors returning to 
Little Rock in the evening. 


er-egataaaeseaaanes. 


Establishes His Own Business 


19.—-Harry O. Hansen, 
years of age has been 
the Mueller Lumber Co., last week 
his life’s ambition when he established 
offices of his own under the name of the Hansen 
Lumber Co., at 52 Kresge Building, Davenport. 
He will specialize in southern and northern hard- 
woods, west Coast woods, southern pine, mahogany 
and other cabinet woods. He will lowa 
and a greater part of Illinois with his selling or 
ganization. He is a past president of the Daven- 
port Ad Club, director of Kiwanis, active in the 
Chamber of Commerce and one of the best known 
business men in this community. His separation 
from the Mueller Lumber Co., where he had risen 


DAVENPORT, IOWA, Jan. 
who since he was sixteen 
associated with 
achieved 


cover 


from oflice boy through every branch and depart- 


ment, was not unexpected, for he had long enter- 
tained the desire to establish his own business. 


Houston Hoo-Hoo attended in a body 


dealing in sash, door and general millwork in 
the South. 

Vice President Bolton paid a tribute to 
Houston as the future leading city of the South- 
west. ‘We have long had our eyes on Houston 
and her remarkable growth as a port,’’ he said. 


. . 
Hoosiers Favor Conservation Program 
(Concluded from Page 71.) 
of two mills, and it is estimated that this will 
produce $100,000 a year, a sum _ sufficient 1 
begin this important work. 

President Donnell then turned through a file 
of letters and read a long list of names of men 
who wanted to attend the convention but were 
unable to do so. 

A visitor from West Virginia, Mr. Goodman, 
himself a former Hoosier, stated that in lis 
territory there had been a steady improvement 
in prices. He endorsed the statement already 
made a number of times that it is wise to guard 
against inflation. 

The annual dinner was held on Friday eve 
ning in the Riley room of the Claypool hotel. 
Several hundred men sat down. They were el 
tertained by an orchestra, singers and dancers 
and by shadowgraphs. The speakers were Mr. 
Goodman of West Virginia, Nelson A. Gladding 
of E. C. Atkins & Co., (Ine.) Indianapolis,, and 
Harold Van Orman, lieutenant governor of In- 
diana. President Donnell acted as toastmaster. 
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Leave the Trees 


Go build your house, and build it fine, 
Beyond the city’s smoky line, 

With generous rooms and ample halls 
And heaped-up roofs and sturdy walls— 
Select some spot, and build thereon 

A gilded dome to greet the dawn, 

3uild, if you will, a house of gold 

That men shall marvel to behold; 

Where birds will sing, where vistas please, 
Go build your house—but leave the trees. 


For I have seen a fool select 

A spot where crimson maples flecked 

The world with color, or the oak 

Of centuries of woodland spoke, 

A spot perhaps where pine or fir 

Salute the weary traveler, 

And then, some day, these things were gone 
To make a patch of thirsty lawn— 

Ah, when you find such things as these, 
There build your house, but leave the trees. 


Kor I would rather have a shack 

3eneath a clump of tamarack 

Than any mansion wealth has won 

That stands out in the blazing sun. 

Yes, I would rather have for friends 
The monarchs mighty Nature sends 
Than have the company of kings 

And other much less regal things. 

Amid earth’s sylvan harmonies 

Go build your house, but leave the trees. 


For there is something in the form 

Of giants that withstand the storm 
That brings new courage when old fears 
Sweep over us in troubled years; 

And there is something in the eroon 

Of branches underneath the moon 

When twilight’s fading rays depart 

To soothe the sick and weary heart. 

To hear the voices of the breeze 

Go build your house, but leave the trees. 


Go build your house, but build it where 
The quiet woods forever wear 

The royal robe of summer days. 

Learn God to know, and God to praise, 
And learn to love God’s out-of-doors. 

For Nature lays us grassy floors 

And lifts us pillars finer than 

The pillars ever built by man. 

Your God to know, your soul to please, 
Go build your house—but leave the trees! 





Between Trains 

SPRINGFIELD, ILL.—These farmers’ parties are 
getting to be quite the thing. Not long ago 
we attended one at Dixon, JIl., when the Dixon 
Chamber of Commerce was host to 800 farmers, 
and on Jan. 19 we journey down to Columbia, 
Mo., where the State university and the State 
board of agriculture will stage a roundup of 
the farmers of that state. Tonight it was the 
Springfield Chamber of Commerce that was 
host, and nearly 2,000 of the hog-raisers of this 
region packed the auditorium of the high school 
and held a hog-ealling contest, after which we 
stepped modestly forward. ‘‘Nothing,’’ says 
the lady at the next desk, ‘‘could have been 
more appropriate.’? 





AUBURN, N. Y.—It was Goldsmith, we believe, 
who sang of ‘‘ Auburn, loveliest village of the 
plain.’’ The ‘‘loveliest’’ is all right, but to- 
night was ladies’ night at Doe Purington’s 
well known Kiwanis Club, and we don’t see 
where Goldsmith got the ‘‘ village of the plain’’ 
stuff. Nothing like it, Oliver. 

sy the way, do you know that Oliver Gold- 
smith has the finest epitaph in the world? We 
stumbled on it one day (or almost) in the yard 
of the Temple in London—a flat stone on which 
is inscribed this phrase: ‘‘Here lies Oliver 
Goldsmith.’? They say that two of his friends 
quarreled concerning the Latin inscription that 





should be placed on the stone, and argued about 
it so long, as frequently happens, that nothing 
was ever inscribed at all. 

As « result he has the world’s finest epitaph, 
because the stone says that here lies Oliver 
Goldsmith, and apparently no explanation of 
whom he was or what he did is necessary. We 
know of only one epitaph to equal it, and that 
is the one Ring Lardner has selected for him- 
self: ‘‘Here lies Ring Lardner. What of it???’ 


inMirA, N. Y.—The gymnasium, auditorium, 
or whatever you want to call it or to use it for, 
of the YWCA was dedicated tonight, with a 
dinner by the Kiwanis Club, which had a whole 
lot to do with its building, having underwritten 
a loan, which the girls could never have done 
alone. The motto of Kiwanis is ‘We Build,’’ 
and the beauty of it is that they live up to their 
motto.: Likewise in advertising a business, it 
is a grand thing to have a slogan, unless the 
slogan is all you have. The Kiwanians not only 
say they build, they do build; and you can’t 
make a lumberman sore by doing that. 


Rocuester, N. Y.—Onee a year, at holiday 
time, the retail lumbermen of Rochester congre 
gate, whether they are 
not, around the more or less festive board, and 
lie about how much business they did last year. 
This is a beautiful annual custom that it would 
be well for other retail lumbermen in other 
retail centers to emulate. There is no perma 
nent organization, and yet the annual dinner of 
the Rochester retail splinter merchants is as 
permanent as Howard Morse’s bald spot. There 
is a local committee, Charlie Reitz or Bert Os- 
trander, or Detweiler, or somebody lke that, 
and they pick the place, the place being the 
Rochester Club, and sound the loud toesin; and 
every retail lumberman in Rochester who isn’t 
sick abed, and some that are, turn out. 

This year we were able to accept an oft-re- 
peated invitation to be among present. 
Paul Collier introduced Doe Behan, who intro 
duced us, who introduced sentiment in the lum 
ber business, or tried to. True we have found it 
slim pickin’s as far as the men who own the 
timber are concerned, but have met with a joyful 
response from the folks who have to look over 
the fence at it. When the struggling young 
poet has ceased to struggle, and someone an 
alyzes what we were trying to do, if anyone 
takes that trouble, let it be recorded that the 
retail lumbermen, at least, gave us an occasional 
handelap and an handelasp, and 


Congregationalists or 


those 


occasional 
nowhere more warmly than in the beloved city 
of Rochester. 

Well, as Tiny Tim would say, God bless us, 


every one—Paul and Doe, and Charlie and 
Howard Morse, and Jim Cunningham, Sam 


Cornish, Bert and Charlie, and Detweiler, and 
Charlie Johnson, and all the other fellows who 
were there, some forty or fifty in number and 
some twenty years in age, or, at least that age 
tonight. 

(Note: Sinee the above was written good old 
Sam Cornish has gone to sleep beneath the snows 
of winter and the flowers of summer; brethren, 
wasn’t it good that we got together and said 
goodbye to Sam, even though we didn’t know it 
was goodbye?) 





NEWTON, Iowa.—Newton is in Jasner County, 
and Jasper is in Newton, that is, W. H. Jasper, 
the retail lumberman. We don’t know whether 
the county was named after W. H. or not, or 
whether the county was named first, but any- 
way W. H. deserves the honor, whether or not 
he received it. The occasion of our visit was 
to give some wise words of counsel to the sales- 
men of the Automatic Electric Washer Machine 
Co., Newton being, you know, the electric washer 
center of the universe. Just as Rochester is 
known for kodaks, so Newton for electrie wash- 
ers—or, rather, electric washers are known he- 
cause they come from Newton. 











PROOF ENOUGH — 


Four Homes built from 
this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 
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HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 


We manu- 
facture 
them in all 
sizes from 
Heart 
Stock 


























BOOKS 

















LDON, WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH, ARK. 
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cut accurate lumber, have 


» easily operated Suilt in 


“Slab 


teady power. De- 


», Deen Fire Box and 
trong, 





pendable and economical. All easy steamers. 
Gram Threshers, Hay Balers, Dairy 
Boilers, Hydraulic Cider Presses and Farm 


Implement 


A. B. Farquhar Co., Limited 
BOX 632, YORK, PA., U.S. A. 























~~ Bone Dry 


‘BIRCH! 


3 cars 4/4” Ist & 2nds 

6 cars 4/4” No. 1 C. & Btr. 
9 cars 4/4” No. 1 C. & Sel. 
7 cars A” No. | Com. & 
1. 8’ & Lar. 

4” No. 2 Common 
4” No. 2 Com. 8’ & 





4 cars 
6 cars ¢ 


2 cars 5 Ist & 2nds 

$3 cars 5/4” No. | C. & Btr. 
2 cars 5/4” No. | C. & Sel. 
2 cars 5/4” No. 2 Common 


Jean LaRue says: 
**She'’s dam’ good 
mars to deal wid!’ 


Stock of 
SOFT MAPLE, BASSWOOD, 
ELM, OAK 


The Adams-Thom 
wavs.” Lumber Co. 


Complete 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bldg,, Grand Rapids, Mich. 


Kindly address all inquiries care Dept. 7 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 


Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
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Production Data on Short Lengths 

At the request of the Central Committee on 
Lumber Standards, the National Lumber Man 
ufacturers’? Association undertaken the col 
Jection of information on the subject of produc 


has 


tion of short Jengths through the good offices of 
the various regional associations. 

Arthur T. Upson, Jumber standards adviser 
of the National association, has written to the 
secretaries of the several regional associations 
enclosing a suggested 
which, upon being approved by them, is now be 
ing distributed to their members. Accompans 
ing the questionnaire form are circular letters 
pointing out that the general conference on lum- 
ber standards held Jast April requested a sur 
vey of production and uses of short length yard 
lumber; that the results of this survey of pro 
duction must be ready for analysis about March 
J, and that if exact information is not alreads 


form of questionnaire, 


available approximate estimates will be suffi 
elent. 
The questionnaire covers nine questions. The 


first inquires as to what percentage of the total 
production of yard and shed stuff, not ineluding 
timber, consisted of short Jengths during 1924. 
It is further desired to learn the relative dis 
tribution of these short lengths among different 


items. Other questions cover such subjects as 
the commercial distribution of short lengths; 


principal items bought by the retail trade; prac 
tice regarding requiring retailers to take a speci 
fied amount of short Jengths whether any short 
lengths are included in orders calling for 10-, 
16- or 20-foot lengths; average difference in 
price per thousand between short Jengths and 
long Jengths, and average difference in price 
hetween and random 
lengths. 


selected long lengths 


Ceaaesaeactdasaan 


December Industrial Movement 
The latest available figures covering basic in 
dustrial and commercial movements in Decem- 
ber, gathered by the Department of Commerce 
for the Survey of Current Business, show that 
building construction contracts awarded in 
twenty-seven northeastern States during Decem- 
ber called for an expenditure of $283,091,006 
as against $341,344,000 in the preceeding month, 
and $267,916,000 a year ago. In point of floor 
December these States ag 


y 
feet as compared 


awards in 
46, S00,000 


Space 


vregated square 


with 49,002,000 feet in’ November and 47,845, 
000 feet a year ago. Total awards for 1924 
aggregating 605,125,000 square feet and con 


templating expenditures amounting to $3,879, 
538,000 may be compared with aggregates of 
591,629,000 feet and $3,491,118,000, respective 
ly, in 1925. Prices for building materials for 
both frame and. brick 
cember over November, but 
December, 1928. 


increased in De 
lower than in 


houses 
were 


Lumber Standards Speakers 


The Central Committee on Lumber Stand- 
ards announees that {The Meaning and Prog 
ress of American Lumber Standards’? will be 
one of the main features of many of the pro 
grams of coming annual meetings of associa- 
tions. In answer to requests for speakers the 
Central Committee, through the cooperation of 
the Department of Commerce and the National 
Lumber Manufacturers’ Association, has been 
privileged to offer in this connection the services 
of W. A. Gately, division of simplified practice, 
and Arthur T. Upson, lumber standards ad 
viser. 

Itineraries so far arranged for these speak- 
ers are: 


Mr. Upson—Southeastern Towa Retail Lumber- 
men’s Association, Burlington, Jan. 29; South- 


western Lumbermen’s Association, Oklahoma City, 
Jan. 30, and Wisconsin Retail Lumbermen’s As- 
sociation, Milwaukee, Feb. , 

Mr. Upson spoke before the Mountain States 
Lumber Dealers’ Association at Denver, Colo., Jan. 
17, and the Northwestern Lumbermen’s <Associa- 
tion, Minneapolis, Jan. 21. 

Mr. Gately—-Northeastern Retail 
Association, New York City, Jan. 29; 


Lumbermen’s 
tetail Lum- 


ber Dealers’ Association of Pennsylvania, Pitts 
burgh, Feb. 4: uumber Trade Club of Boston, Feb 
14, and Michigan Retail Lumber Dealers’ Associ: 
tion, Grand Rapids, Feb. 18. 


Mr. Gately addressed the Ohio Association ot 
Retail Lumber Dealers at Cleveland, Jan. 20. 

Several other organizations, representing vari 
ous branches of the industry, are planning to 
have one of these speakers on their programs. 


Standard Price Bills Status 


Members of the House committee on inter 
state and foreign commerce last week received s 
Visit from representatives of twenty-two na 
tional industries, who asked for an early hearing 
on the standard price bills now in the commit 
tee’s hands. The committee was advised that 
the industries represented, and American busi 
ness in general, is handicapped by the present 
uncertainty in regard to the rights of producers 
to protect purchasers of trade-marked goods by 
fixing standard prices for the resale of these 
products. No particular bill was endorsed, but 
the committee was urged to grant a hearing 
on the general proposition during the present 
SCSSION. 


(Sean aanaaan: 


New Policy to Preserve Public Domain 

President Coolidge has isued an executive or 
der temporarily reserving from disposition pub 
lie lands along Tooke Lake in Hernando County, 
Florida. This action was taken in accordance 
with a new policy to preserve the public domain, 
wherever possible, for recreational purposes. 
Tooke Lake is one of the best inland fishing 
lakes in Florida and tourists have been using 
the Jands there belonging to the Government 
for outdoor recreation, Recently an application 
to purchase a part of these lands under the 
timber and stone law was filed with the general 
land office, Department of the Interior. The 
executive order was issued on recommendation 
of Secretary Work in order to deny this appli 


cation, 
(Sa ERR BBM Prams 


Export and Import Figures 

Preliminary figures for 1924, corrected to 
Jan. 14 and made public by the Department of 
Commerce, show that exports from the United 
States in December were valued at $443,000,000 
and imports arriving at $334,000,000, an excess 
of exports of $109,000,000. For the twelve 
months ending with December exports ag 
gregated $4,558,266,249, against $4,167,493,080 
in. 1924, an increase last year of $420,773,169. 
Imports last year totaled $3,610,980,645, against 
$3,792 .065,963 in 1923, a decrease of $181,085, 
320, 


To Talk on European Lumber Markets 


Axel Hl. Oxholm, chief of the lumber division, 
Department of Commerce, will leave here Jan. 
24 to inform the Jumbermen of the Pacifie coast 
and the South of some of the results of his re 
cent eighteen months’ study of the lumber mar 
kets of Murope. 

On Jan. 30 Mr. Oxholm will address the West 
Lumbermen’s Association at Seattle. 
Krom there he will go to Tacoma, Longview, 
Portland, and thence to San Francisco, where 
he will be Feb. 5 to 7. Mr. Oxholm will then 
proceed to the South, where he will meet. the 
members of the southern lumber industry from 
Feb. 11 to 14, inelusive. 

Mr. Oxholm will outline to Jumbermen. t!} 
plans of the lumber division for the next yeu! 
in addition to telling them of the selling oppo! 
tunities for American Jumber in Europe’s mt 
kets and of some of the methods for eliminating 
waste and wood-using practices he observed 
abroad. 


Const 


inclusive, 


and 


IN THE PERIOD from 1919 to 1923, 
California suffered 11,185 forest, brush 
grain fires, burning over an area of 2,841,000 
acres. Over a million dollars was spent in tli 
suppression of these fires, of which 82 percent 
was man caused. 
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growth of the Sedro Box & Veneer Co., 








Will Build Fir Veneer Plant 


ABERDEEN-HoQuIAM, WASH., Jan. 17.—Grays 
Harbor has secured a new factory in the organ- 
ization of the Harbor Plywood Co., an out- 
of Sedro- 
was recently destroyed 
manager of the Sedro 


Woolley, Wash., which 
by fire. A. R. Wuest, 
Wooley Company, is president and manager of 
the new company. Harry Knox, of Chicago, 
[ll., head of the company, is in Hoquiam. The 
new organization is backed by such organiza 
tions as John Gauger & Co., of Chicago, which 
will be its eastern represe ntative ; the R. A. 
Toombs Sash & Door Co., of Fort Worth, Tex., 
and the F. S. Buckley Door Co., of San Fran 
cisco. It will supply materials for the Posey 
Manufacturing Co., of Hoquiam, and probably 
for the American Door Manufacturing Co., 
of Hoquiam. The plant will have a capacity of 
55,000 square feet of fir veneer during an S8-hour 
shift, using 25,000 board feet of lumber in the 
process. 


also 


Buy Large Tract; Will Build Mill 


VANCOUVER, B. C., Jan. 17.—Purehase of 


three hundred million feet of standing timber 
in the Great Central Lake area of Vancouver 


Island from the Canadian Pacific Railway has 
been announced this week. Bloedel, Stewart & 
Weleh, and the King-Farris Lumber Co., are 


the joint purehasers, the tract covering 11,000 
acres, and the price is said to have been about 
$500,000. The purchasers will form a new com- 
pany, the Great Central Lake Sawmills (Ltd.) 
with M. B. King, J. H. Bloedel, B. M. Farris 
and Sidney Smith, directors. A mill capacity to 
cut 75,000 feet in eight hours will be built at 
the lake, and the Canadian Pacifie will build a 


branch line to take out the lumber cut. This 
projected branch, grading for which is now 


concern and will 
taking out billions 
to the Great Central 


under way, will serve the new 
also provide facilities for 
of feet of timber tributary 
Lake watershed. 


Stronger Tendency on Coast Woods 

SEATTLE, WASH., Jan. 17.—Wintry weather 
apparently is showing its effeet on association 
sales reports covering transactions in fir. The 
totul volume in the rail trade for some time 
past has averaged about 8,000,000 feet daily; 
but Tuesday the total jumped to 10,672,000 
feet, and Wednesday the record was 5,805,000 
feet. Since the volume of orders has been run- 
ning light, the explanation of the sudden in 
crease seems to be found in an inrush of de 
layed mail. The fir trade for the moment is 
marking time—the current West Coast report 
showing production close to normal, with new 
business 18 percent below production and ship- 
ments 2 percent above new business. The vol- 
ume of lumber going into local consumption is 
indicated by a total of 5,183,787 feet delivered 
by auto trucks and teams during the week ended 
Jan. 10. 

A report that fir were easing off and 
inclined to be soft does not seem to be justi- 
fied by the facts. The input has been low dur- 
ing the last month, due to cold weather, and 
camps now operating are somewhat hamperéd 
by snow. A foot of snow was reported Thurs- 
day at Mineral, on the Tacoma & Eastern, at 
an elevation of only 1,200 feet, und at camps 
higher up in the hills the snow is much deeper. 
The mills are close up to the camps in log sup 
ply, so that any curtailment of log production 
will almost instantly reduce the lumber cut. 
Millmen generally realize that a fall of snow 
lieavy enough to stop logging would mean higher 
prices for lumber. 

Cedar logs are very scarce, with prices ranging 
higher, The market on red cedar shingles is 
firm and in good shape on all items exeept 
Straight cars of clears, which have been over- 
done in transits. Such cars as are on demur- 
rage are being sacrificed, to the detriment of the 
market on clears. All other stock is strong. 
The volume of inquiry for shingles of all kinds is 
quite heavy, but generally at prices not accepta- 
ble, 

Undoubtedly 
Coast 


logs 


item 
siding. 


the strongest 
woods is red 


among west 


While the 


eedar 


volume is not extraordinary, the industry is con- 
vinced that there is a great deal of business 
““just arourd the corner,’’? and manufacturers 
are not inclined to take orders at present prices. 
Coupled with a general demand for all sizes, 
there is no accumulation of stock, and no cheap 
stuff outside of a vanishing amount of off- 
grades. Furthermore, a considerable percent- 
age of the productive capacity of the siding 


mills is down—the list ineluding Thurston- 
Flavelle, at Port Moody, B. C.; Whatcom Falls 


Mill Co., Bellingham, 
Co., Everett, Wash. ; 
(Ltd.), North 


Wash.; Clough-Hartley 
MeNair Lumber & Shingles 
Vancouver, B. C. 
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Ask Coast Ports Be Developed 


PORTLAND, OrE., Jan, 17.—Representatives of 
seven Oregon, Washington and California lum- 
ber ports met at the Chamber of Commerce here 
Friday and launched a movement to seeure 
from the Federal Government greater aid in 
developing the shipping facilities at ports along 
the Pacifie coast through which lumber can be 
shipped from surrounding forest areas that are 
now without such facilities. Forty-eight at 
tended the conference, which had been called by 
Gov. Pierce, of Oregon. It was proposed that 
resolutions be presented to the legislatures of 
the three Pucifie coast States that they may 
address memorials to Congress asking an appro- 
priation of about $20,000,000 for the develop- 
ment of five ports in Oregon, one in Washington 
and one in California. The appropriation is eal- 
culated on a basis of 20 cents a thousand feet 
of 100,000,000,000 feet of merchantable timber 
owned by the Government in the territory served 
by these seven ports. It was estimated that the 
total timber this area amount to 
200 ,000,000,000 


resources in 
feet. 
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Amend British Columbia 8-Hour Law 


Vancouver, B. C., Jan. 17.—Exemptions from 
the strict letter of the new 8-hour law have 
been announced today by J. D. MeNiven, deputy 
minister, who is chairman of the board of ad 
justment functioning in the administration of 
the act. Chief among the exemptions affecting 
the lumber industry are: 

1. All) workers 
mills and shingle 


employed in sawmills, planing 
mills in the district east of the 
Cascade Mountains shall be permitted to work one 
hour a day in excess of the limit preseribed by 
Section 3 of the Act, the total hours not to exceed 
fifty-four a week. 

2. All engineers, firemen and oilers engaged in 
sawmills, planing mills and shingle mills, in charge 
of steam plants operating on a one-shift basis, in 
the district east of the Cascade Mountains, shall 
be allowed to work further overtime to the extent 
of one and one-half hours a day to cover prepara 
tory and complementary work in addition to the 
suid fifty-four hours a week. 

%. All workers employed in the lumber and shin- 
gle manufacturing industries as operators of 


launches, all persons engaged in booming opera- 
tions, all workers engaged as operators of trans- 


portation systems in connection with shipping and 
planing operations, in connection with shipping, 
necessary to fill urgent orders 


British Columbia’s Timber Wealth 


Vancouver, B. C., Jan. 17.—In 1924, British 
Columbia’s 3,300 logging operations and 540 
sawmilling concerns ae timber wealth of 
$86,000,000 value, said TH. R. MaeMillan, promi 
nent lumber exporter, using mete ae figures, 
in an address given to a group of leading Van 
couver business men. Mr. MaeMillan explained 


that because British Columbia’s timber prod 
ucts, generally speaking, entered the United 


States free of duty, the industry had been ap 
preciably benefited in weathering the dullness 
experienced in other parts of Canada. ‘* At our 
suid Mr. MaeMillan, ‘‘is the greatest 
market of the world, the United States, 
which forty billion to fifty billion feet a 
year, exclusive of requirements for paper and 
pulp.’’ The opening of the Panama Canal had 


doors,’ 4 
timber 


uses 


been a great factor in expanding British Co- 
lumbia’s timber exports, which climbed from 
84,000,000 feet in 1918 to 521,000,000 feet in 


benefit from the Panama 
MaeMillan, that British 


1923. So great was the 
Canal, declared Mr. 


Columbia could well have undertaken to ¢on- 
struct that great waterway. It had reduced 





























For Big Values in 


HARDWOODS 


Buy These Items: 


2 cars 4/4” F. A. S. Basswood 

5 cars 4/4” No. | Com. Basswood 

6 cars 4/4” No. 2 Com. Basswood 

3 cars 4/4” No. 3 Com. Basswood 

2 cars 4/4” Sel. & Btr. Birch 

2 cars 5/4” Sel. & Btr. Birch 

t car 6/4” Sel. & Btr. Birch 

3 cars 8/4” Sel. & Btr. Birch 

10 cars 4/4” No. 2 Common Birch 
car 4/4” No. | & Btr. Soft Maple 
cars 4/4” F. A. S. Hard Maple 
cars 4/4” Selects Hard Maple 

cars 5/4” No. | Com. & Btr. Hd. Maple i} 
cars 6/4” No. | Com. & Btr. Hd. Maple H 
cars 8/4” No. | Com. & Btr. Hd. Maple 
car 4/4” No. 2 Common Rock Elm 
cars 4/4” No. 2 Com. & Btr. Rock Elm 
car 5/4” No. | Com. & Btr. Soft Elm 
cars 8/4” No. | Com. & Btr. Soft Elm 
! car 5/4” No. 2 Com. & Btr. Wis. Oak 
3 cars 6/4” No. 2 Com. & Btr. Wis. Oak 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 






















HARDWOOD FLOORING 


Maple - Oak - Beech 
Birch 





NICHOLS & COX 
LUMBER COMPANY 


GRAND RAPIDS, MICHIGAN 











HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Satisfying 
Exacting Buyers 


We take pride in the fact that 
among our steady customers are 
some of the most exacting users 
in the woodworking industry. 
Your interest lies where you can 
get the most in value and satis- 
faction. Put us to the test on 


Gum, Oak, Cottonwood, Ash, Elm, 
Maple, Cypress. 


Paepcke Leicht 


Lumber Company 


MILLS: 
Helena, Ark. 
Blytheville, Ark. 
Greenville, Miss. 


General Offices: 
510 No. Dearborn St 


CHICAGO 
TI 














Old 
eliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























The Polleys 
Lumber Co. 


Manufacturers of Pondosa 
—ae = =White 


Pine 


Dry Selects 





General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 








freight rates to Europe $10 to $15 a thousand 
and to the Atlantic seaboard by $15. Vessels 
now sailing from Vancouver to United States 
ports delivered their lumber cargoes within 
‘¢trucking distance’? of half the population of 
the country. The other great factor in increase 
of export lumber trade was the Orient. 


Eastern Outlook Encouraging 
SEATTLE, WaAsuH., Jan. 17.— J. H. Bloedel, 
president Bloedel Donovan Lumber Mills, re 
turned Monday from the East, after having 
attended a family reunion during the holidays 
in New York City. Speaking of business con- 
ditions, Mr. Bloedel says: 


The Atlantic coast is the bright spot in the 


country, whether considered industrially, finan- 
cially, or from the standpoint of activity in the 
stock market. <A similar condition prevails as far 
west as Chicago; but conditions are not so good 
on this side of the Mississippi River. ‘This is a 
reflex of the rather depressed agricultural situa- 
tion, through the influence of the last five years. 
While the farmers have harvested a good crop, the 
proceeds are being applied on their debts. If they 
have another good crop this year, they will un- 
doubtedly have a lot of liquid money for spending. 

It is my conviction that the first half of 1925 
at least will mark a continuation of the 1924 
boom, and probably will be an improvement on it. 
If there is to be any slacking up in the agricultural 
section, it will undoubtedly be more than offset 
in the industrial demands further East. 

Foreign trade is improving. The volume will be 
greater than last year, due to the improvement in 
our foreign relations generally. 

California is holding its own. If there is any 
slack, it will be taken up by the activity in the 
towns of San Francisco bay. 


News of Forestry Activities 


Discuss Forestry Legislation 

SACKAMENTO, CAL., Jan. 17.—Members of the 
senate of the California legislature, who repre 
sent districts havine forest Jands, met with 
State Forester M. B. Pratt this weck to diseuss 
proposed legislation relutive to the conservation 
of the State’s timber. The discussion revolved 
around the protection of the forests from the 
fire menace and the proposed bill to place a $1 
camp fire charge upon campers and Senator 
Johnson’s bill to exempt from taxation cutover 
lands where reforestation is under the jurisdic 
tion of the State board of forestry. It was esti- 
mated that a $1 camp fire charge, placed upon 
campers during the outing season, would net 
the State approximately $250,000 annually, 
which could be used in support of the board of 
forestry and to purchase cutover timber Jands 
for reforestation. The meeting did not produce 
any definite program and adjourned after hear 
ing several speakers, including A. C. Hardison, 
president of the California Farm Bureau Federa 
tion; I. I. Kotok, representing the United 
States Forest Service, and S$. R. Black, repre- 
senting the timbermen, 


Extensive Reforestation in Michigan 

GRAND Rapips, Micu., Jan. 20.—The return 
of Michigan to her former glory as one of the 
leading Jumber producing States was prophe- 
sied by Rh. G. Schreck, director of the Michigan 
national forest, in an address delivered here 
Jan. 15. Director Schreck stated the Federal 
Government plans to reforest 3,000,000 acres of 
unproductive cut-over lands in the State in con 
tinuing the work of reforestation started Jast 
year when 3,180 acres of pines were planted at a 
record low cost mark of $2.94 an aere. 

Michigan reforested lands have an unusual 
survival record, he said, 80 to 90 percent of all 
trees planted living to maturity. Fires, how- 
ever, constitute an increasing menace, in the 
suppression of which 9 cents an acre is annually 
expended. The director called attention to the 
State law exempting woodlots from taxation 
and to the work of the Michigan agricultural 
college in planting experimental forests on 
l-acre tracts, such as have been established in 
the Upper Peninsula, or in larger areas in lower 
Michigan. 


Forestry Bills Before Legislature 

MINNEAPOLIS, MINN., Jan. 20.—The Minne- 
sota legislature now in session is to take up the 
problem of forestry to conserve the timber re- 
sources and the woodworking industries, accord- 
ing to Senator Fred W. Bessette, of Orr, St. 
Louis County, one of the principal advocates 
of a real forestry policy. 

Two forestry amendments were submitted to 
the voters at the last election. One of them 
was adopted and the other was defeated. <A 
land clearing bill to carry out provisions of a 
constitutional amendment just adopted, is be- 
ing prepared for early introduction. 

Another bill to be proposed at this session 
will call for recodifying the forestry laws of the 
State. 

An amendment, which lost in the last election, 
provided for a new system of taxation of timber 
lands, making it possible for private owners of 


timber to hold it until if matures. The State 
would have had power to contract with owners 
to tax the land only, at a small valuation, until 
the timber matured for lumber, when it would 
pay a ‘fyield tax,’’ similar to the occupational 
tux on iron ore, 

According to Senator Bessette this amendment 
is to be redrawn and written into simpler lan- 
guage and it will be resubmitted in the 1926 
election. Although it received a majority of the 
votes cast on the issue, it did not receive a ma- 
jority of all the votes cast, which is required 
for a constitutional amendment and it was de- 
clared lost. For that reason, another effort is to 
be made to have it carried by the voters. Lack- 
ing assurance that taxation will be light, private 
owners can not afford to hold growing timber 
twenty to forty years while it matures, accord- 
ing to supporters of this amendment. 


To Erect Forestry Building 

ATHENS, GA., Jan. 19.—The board of trustees 
of the Georgia State College of Agriculture has 
ordered plans drawn for a new forestry build- 
ing to be located on the college campus, and 
work is expected to start in February. The 
building will cost about $50,000. <A large in- 
crease in the attendance at the forestry classes 
has necessitated the new building. It is also 
announced by the board that many of the larger 
lumber and other firms in the section have co- 
operated with the college in furnishing materials 
and equipment for the building. 


Forestry Information for Schools 


PORTLAND, OrE., Jan. 17.—A new series of 
educational press releases, especially written for 
the high school and college press of the North- 
west, has just been inaugurated by the Forest 
Service, according to announcement made by 
District Forester C. M. Granger, here. 

The releases, which will appear biweekly, will 
consist of short informative articles of current 
interest, interpreting forestry policies, methods 
and objectives in nontechnical language. They 
will be sent to a selected list of approximately 
one hundred high schools and colleges in Oregon 
and Washington for use in school newspapers 
or on bulletin boards. 

Our purpose in issuing these bulletins is twofold, 
said Mr. Granger. The influence of the school 
presses is wider than is generally realized, and we 
hope to have their assistance to supplement the 
excellent work being done by the regular press of 
the Northwest in support of forestry. It is also felt 
that forestry information is vitally interesting to 
the young folks who will be the business and profes- 
sional men and women of the next decade, as it 
has a distinet bearing on their economic future. 

The material will be widely used throughout 
the two States, according to replies to a ques- 
tionnaire sent out by the Forest Service. Most 
of the high schools publish weekly or biweekly 
newspapers and those who do not have stated 
that they will post the bulletins where they can 
be read by the students. 


BripGES more than twenty feet in span com- 
pleted under Federal-aid provisions during the 
fiscal year ended June 30, 1924, aggregated 10.8 
miles in length. 
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Adopts System of Keeping Truck Records 


In this department there has appeared from time 
, time a description of various records which 
motor truck operators engaged in the Jumber 
industry are using to keep accurate cost of deliv 
material, The Independent Lumber Co., 
inent line-vard operator, with headquarters at 
Junction, Colo., employs five motor trucks 
for delivery purposes, three of them being equipped 
with roller bodies to facil 





the long 


cost; the 


{ 


cost; the : 
has the highest tonnage and the highest mileage 
cost, though not always, because it makes so many 


‘zip’ trips. 


trips naturally have the lowest mileage 
trucks for coal have the lowest tonnage 
truck which is used for lumber usually 


During about eight months of the 


ar when building is good, four trucks handle the 


building 


I 


terial, and along with the oil field truck 


ing, we keep one truck for the coal orders, 


ate the unloading of Form C 

ommon lumber, This 

company has adopted a ; ) : oa 

rstem of keeping truck (TO BE TURNED IN DAILY BY DRIVER) 

records Which C. R, Scott Trips sime Time Siena Weight 

states the officials think i Out In Out 
“one of the most com 1 

plete, definite and ac- 4 

urate truck records in ‘ 

istence The : 

men have daily sheets 4 

which at night are put on 5 

their monthly sheets and ; 

earried through the year : 

and then balanced. Fach : 

Monday morning the driv 8 

ers are given records of 9 


the preceding week, show- 10 

ing the average for all 

trucks, and they then 

strive to better the record 

for the coming week.” A WERDEN NT 
The forms mentioned ie 

above are reproduced on 

this page. and will undoubtedly prove interesting 

to other lumber firms operating truck systems. 
Further commenting on the truck records kept 

by his company, Mr. Scott says: 





“As our business has grown, we have standard- 
ized and installed the International trucks from 
1- to 5-ton, so that parts and tires are interchange- 
able. Our head truck driver is an experienced 
mechanic, so we keep repairs at a minimum, Every 
time a truck gets muddy the driver washes it im- 
nediately ; and each Saturday afternoon, or, if too 
busy then, on Sunday the truck is washed, polished, 
greased and thoroughly overhauled. At this sea 
son of the year one truck is kept especially for the 
lumber, three for coal, and one for long trips and 
in the oil fields for their hauling ete. This truck 
when not on regular duty also fills in as a helper. 

This makes our cost for operating vary greatly. 
We get 10 to 19 miles a gallon of gasoline, and 
tire cost is 3 cents a mile. The trucks that make 


vy, Serer NT De | 


“Kach truck averages 32 miles a day. 
of operating is 45 cents a mile ; 


is TOY 


» €e 


—Daily Motor Truck Trip Sheet 


Date Truck No 
— Remarks 


Speedometer Reading 


Finish 
Start 
Mileage 
Gasoline Gals 
Oil Pints 
Sundry 


Driver 


The cost 
the cost per ton 
nts: the truck will average 15.2 miles to 


the gallon of gasoline; in facet, we have one large 


3-ton 
miles, 


truck 


wh 


that has made as much as eighteen 
ile we have an old model 14%4-ton truck 





Form D—Monthly Truck Cost Record 


Original cost of truck. ..... na , = (he ete we 
Ree Te CIs. sé cea & Okeke oi eace th ae 
Cost of truck less tires... .. Bion d $. 
Depreciation per annum @ 20% .... $ 


Tire 
Cost p 


Inileage 
er mile. . 
fire replacements 


(estimated) ...... 





which 
daily 


ou 
ton 


drivers h 


put out 12 tons of coal a day. 


tdoes itself to make ten. The average 
nage is 10.6 tons. We do not feel the 
ave carned their salary if they do not 
Last winter we had 


Form A—Monthly Truck Cost Record 


weltpth Nos on Lice: me No os Make 


a ee 


(1) WORK DONE 


| nate | Tow! |Number| Total ca. 1 rr 
Day } ye | load of No.of Remarks r 
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2 | | | 
3 | } | 
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Tire | 
Expense 
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(2) DIRECT OPERATING COSTS 





a ee ____ Month 
— : a 
(3) FIXED EXPENSES PER MONTH 
Kepairs 1 
Remarks 1 | 
Mateial | Labor Items Remarks Cot | 
' i / +4 t ' 
| 3 Wages, Driver $ ! 
: } | ae + + 
| | | Wages, Helper | j 
+—t + i t 
| | i 
| | 
{ a 1 ; 
| | Garage | 
| | Interest { i 
} Depreciation | 
| | eet 
} } { 
} License 
i } 
Taxes (Property) 
| 
} 
| | I a 
| Total Fixed Expenses $ 
} —} : | } 
} + 4 - 4 
| |_| 4 Total Coat of Gewline } 
} Total Cost of Oil 
Total Tire Expense } 
. tT 4 
Material f 
Repairs : a 
| Labor W 
+ f 
Miscellaneous 4 
4) RECAPITULATION 
} 
Total Cost Per Month $ 
| | 
Days Operating } 
Average Cost Per Day s | 
a + 
Cost Per Mile 3 | 
| Cont pee ~. 
t= + bao } + 
$ Cost per Ton per Mile $ 
j 4 } 4 
$ | Miles per Gal. of Gasoline | 
Se ee Mae ae 2p asenencremns asad aes Load 











Look First! 


Comparisons convince you 
in favor of Nicolai Fir Doors. 


You can single them out. 
They have a knack of keep- 
ing up a distinctive appear- 
ance. 


But you really start boost- 
ing when you inspect the 
way they're made. 


Nicolai manufacturing 
methods call for doors that 


are decidedly superior in 
construction. Every detail 
must relate and lend _ to 


through and through quality 
in workmanship. 


Thats’ why Nicolai trade- 
marked doors are demand- 
ed in every state of the 
Union,—in Canada, Eng- 
land, Australia, South Africa, 
—practically every civilized 
nation in the world! 


Shipped through key-cen- 
ter points to recognized door 
jobbers everywhere. Write 
for full particulars to the 
nearest address below. 


NICOLAI 


Door Manufacturing 
Company 


West of the Rockies 
PORTLAND, OREGON 
East of the Rockies 
28 E. Jackson Blvd. 
CHICAGO, ILLINOIS 
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Co PACIFIC COAST Co 


Hemlock 
Bevel 
Siding 
Quick shipments of %x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, . - WASHINGTON 

















Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706 LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 





Our Soft, Light, High Al- 

titude Timber insures big 

values to buyers of 
BOX, SHOP 
and CLEARS 


Try us on your 
next order. 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 


J 
~ 





H. 8. HEWES, 


President 


W. T. VIRGIN, 


Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 


T. C. TERWILLIGER, 
Sec.-Treas. & Gen. Mer. 


F. E. WALKER. 
Asst. Sec. & Treas. 
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WE ARE PRODUCERS OF 








Western 


Red Cedar Poles 


| Radio 
and 


Flag Poles 


Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 


Spruce 





\ r 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical oy rem who traveled 
many thousands of miles to gather the necessa 
information. Bound in Red Leather. $2.50, 
postpaid. 


431 So. Dearborn St. 


American Lumberman *” Chicago, HL 











a driver who put out 1844 tons and several 
ago our present yard foreman delivered with 
teum 24 tons; however, these are rare. 
“As to comparative costs of teams and 
we are satisfied with the service we get from the 
trucks. In this udvanced motorized age there are 
very few people, except some of the business houses, 


years 
the 


trucks, 


who will Jet us deliver with the team. The team 
cost—we do not have this definite record——is more 
per mile and Jess per ton than the truck cost. 
However, a good man on the team will put out 
as much on short hauling as the truck on long 
hauling, This team requires feeding whether 
worked or not, and on the slippery streets in win 


ter weather we have to lessen the loads to 


facilitate movement, 


team 


“We pay our drivers $25 a week; they are yy 
tected by the State compensation law. and yy, 
never dock them when they are off duty. \, 
have a sick fund which helps them when they ayy 
disabled or ill, and we try in every way to mak 
their work congenial. They work with us rathe 
than for us. <All of our employees, of Which yw 
have fifteen, are married men, except one who wil] 
be graduated from high school this year, and who, 


we are training eventually to take the place «; 
yard foreman. Most of our men are young and 
energetic, although old on the job, the length of 


serviee varying from two to twenty-six vears. Whe 
business is rushing we often offer a little prize fop 
the one who makes the most deliveries, and othe; 
wise offer inducements for increased efforts.” 











FOREIGN FIELDS FOR 


INDUSTRIAL ENDEAVOR 








Notes on European Lumber Market 
[Special Correspondence to AMERICAN LUMBERMAN ] 


THOUNE, Swirzer.LANp, Dee, 19. The present 
state of the European lumber market, though gen 
erally speaking still irregular, is beginning to show 
signs of a decided improvement. Only the lack of 


ready money in most European countries and the 
high rate of exchange are still unfavorably influ 
encing the market. To what extent ready funds 


are able to influence production and commerce ip 
these hard times is best shown by the recent de 
velopment of the Gerinan Jumber market, Though 
the constunmers’ cash supplies are in fact very 


trivial, vet the hope for obtaining industrial work 
ing capital and the proposed reduction of the rate 
interest brought new life into the 
Whole business, which during the last few months 
Was almost ata standstill or connected with heavy 


of has already 


JOsses. 


The German demand for round fir pine wood is 
steadily increasing and the German forests are not 
by far in position to meet the demand. As 
a consequence, the imports of this sort of timber 
from Checho Slowakia, which for months were a 
mere nothing, are Jargely inereasing. This in 
crease in the German lumber imports has already 
led to an increase in the fir and pine as well as in 
paper wood prices. The betterment of the German 
timber market conditions is furthermore expressed 
by a remarkable decline of the German lumber ex 
ports to Holland. The German exports to Tolland 
had considerably increased since last May and par 
ticularly those of dressed fir pine; but this increase 
in exports was deprived of a sound basis. Only in 
order to secure some ready money for the payment 
of the most urgent obligations, large quantities of 
German wood, especially from the distriets of the 
South of the Empire, had been sold at prices far 


home 


below the market, and of course with considerable 
loss to the proprietary. Now that this selling at 
a loss has come to an end, the regular German 


timber exporters have great trouble in again gain 
ing a foothold these foreign markets, finding 
them spoiled to a good extent. These sales to Hol 
land were also severely felt: in Switzerland, where 
prices went down accordingly. 


on 


In his endeavors to 
the Gerinan exporter 
offers of Russian 
very successfully 
the Russian 
influence 
situation, 
(ration 


regain 
now 


markets 
the rival 
competed 
offered by 
unfavorable 
lumber price 
Viewpoint. An jllus 
of the suecess the Russian efforts to 
gain a foothold for Russian lumber products on 
the European market by quoting low prices” is 
viven by the import figures of the Netherlands for 
last August and September. The Duteh wood im 
porters have always close touch with all 
producing countries are well in 
formed about the cheapest) purchasing 
opportunities, and use of them, 
Kor this reason has for the ldasr 
few weeks article. While 
during June and July no Russian lumber passed 
over the Dutch frontier, in August Russia placed 
2,551 tons of sawn pine wood, 6,626 tons of paper 
wood and 3,550 sleepers on the Dutch 
market, and in September the figures increased to 
40,418 tons, of which 9,308 tons of round fir pine, 
14,604 tons of sawn pine and 16,506 tons of paper 
wood, As Holland’s total lumber imports in Au 
xust amounted to 210,051 tons and in September 
to ING.SSO tons, Russia contributed 15 percent of 
the total in August and 5 percent in September, 
thus cutting down the import figures of all other 
competing countries, Lately, Russia has also sue- 
ceeded in gaining a strong foothold in Palestine, 

reform program of the forest in 
conscientiously carried out. The 
Angora Government has been making serious efforts 
of late to develop the timber industry. A number 
of important sawmills have been erected in many 


the foreign 
encounters 
exporters, who have 
of date. The prices 
merchants have avery 
the entire Huropean 

from the sellers’ 


on 


of 


been in 
and therefore 
best and 
they make good 
Russian timber 


been a most popular 


tons of 


In Turkey the 
dustries is being 


parts of the country and the German sawmill ma 


ehinery makers have found a good market. j; 


Turkey. The German manufacturers, in fact, are 
doing their utmost to regain the Turkish market 
for their products. Just at present (iniddle of 


December) the Turkisi Ambassador to German 
is visiting the city of Essen, where he is the guest 


of Mr. Krupp and where all industries are shown 


to him. Up to the present time Turkey has been 
known as a lumber importing country, but condi 
tions may soon change. The Government itself js 


exploiting part of the forests and negotiations are 
under way with a view to investing foreign capital 
In most causes, however, concessions for foreigners 
are connected with obligations. Thus, for instance 
aw concession for the exploitation of forest Jand or 
the Black Sea was awarded Baron von Groédel, of 
Bucharest, with which the condition 
was asked that all wood intended for the Turkish 
market itself was to be sold 10 percent below the 
export price, and that the Baron had to establish 
a school for forestry. 

England is continuously 
forest concessions on the Continent. 
there is much talk about) extensive 
having been granted to British capitalists in Rou 
Inaindia. 

In Poland, where the forests extend over an are 
of about 24,000,000 of which one-third | 
longs to the State, the organization of a State en 
terprise under the name of “Polish State Forests” 
is under way. This new organization will no doubt 
have in the future a great influence on the Polish 
export trade in all sorts of lumber. 

Some time ago Japanese lumber merchants en 
tered into a contract with a Czecho-Slovakian con 
cern for the shipment of 500,000 cubic meters of 
cut wood, of which a part has already been shipped 
to Japanese ports. 

Mention should also be made about the endeavors 
made by the League of Nations in regard to a r 


concession 


securing 
Just now 


Coneessjons 


engaged = in 


acres, 


organization of the Austrian Federal board. 0! 
woods and forests. The finances of the board are 
to be brought on a sound basis until July, 1925 


Whereby it is expeeted that the State forests will 
assume the character of a private institution on a 
commercial This, however, is not an 
Inatter, as most of the State forests are deeply in 
debted, 

In conclusion it may be added that the Swedish 
lumber merchants are at present carrying on nego 
tiations with the Norwegian and Finnish lumber 
dealers with a view of fixing uniform prices. In 
case these negotiations should result in a positive 
agreement they certainly would have a good influ 
ence on the dumber prices in other Iuropeal 
COUNTIES, 


basis, easy 


Better Outlook in Germany 


Jan. 19.-—Aceording to Con 
Hamburg, the German lum 
ber market has shown a decided change for th 
better during the last two or three months, with 
numerous transactions being made, One Hamburg 
importer reported that during November he did 
more business than during the preceding seven of 
eight months. Another Hamburg firm of lumber 
agents reported that it bad pending contracts for 
American lumber aggregating $50,000. 

The optimistic views held by the lumber 
Mr. Jaeckel states, are based primarily on the gel 


WASHINGTON, D. C., 
sul General TT. Jaeckel, 


trade, 


eral improvement in German economic couditions 
which set in after the adoption of the Dawes l 
port. 

“In particular,’ he adds, “furniture and other 


manufacturers in parts of the Rhineland and West 


phalia, until recently occupied by the French, whose 
plants had come to an almost complete standstil 
during the occupation, are now regaining the 


former activity and are foreed to replenish ther 
stocks of lumber. Manufacturers of pianos and 
other musical instruments all over Germany are 
evineing a fair demand for lumber. Furthermore, 


a strong revival of German building activities. — 
ions anc 


held in check by adverse economic condi! 
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wartime legislation, is extremely probable next 
spring. 

“The present market situation would seem to be 
especially favorable to American walnut, with one 
exception. While there is a very good demand for 
prime Veneer logs, there are at present about fifteen 
wars of American walnut lumber logs lving unsold 
+ Hamburg. The demand for these logs began to 
weline in May and is still very small, as German 
manufacturers of railway carriages have had little 


ry do since. 

epThere is also a good demand for white, tight 
parked hickory logs on the part of makers ot 
handles etc. Finally, there is a very active de 


mand for American southern pine lumber at Iam 
purg, and quite a number of good-sized contracts 
for this wood have been placed recently.” 
Pouglas Miller, American trade commissioner at 
perlin, states that the price of rough softwoods ad 
vanced considerably up to Dee, 15, and that this is 


laimed to be the result of manipulation of the 
market and not justified by the actual state of 
stocks on hand. On the other hand, prices of 


jressed Jumber are low. ‘Phe demand for plywood 


for furniture has fallen off and the reason ad 
vanced is the increased cost of labor and = raw 
materials for the industry, especially textiles for 


ipholstery. 

“There is pow,” Mr. Miller adds, ‘‘quite a news 
paper campaign going on against high prices for 
lumber. It is more the because prices are 
determined by the policy of the different provincial 
voyernments in cutting and selling timber on public 
In general it may be said that prices for 
rough Jumber are too high in proportion to the 
prices now ruling on dressed This is es 
pecially remarkable in view of the large quantity 
of low grade Jumber thrown upon the market as a 
result of the forest pest depredations of last sum 
mer, and the fact that Germany is overstock with 
timber at the sawmills.” 


case 


lands 


stock. 


Scandinavia Uses American Hardwood 


Jan. 19.—-Aeting Commercial 
Attaché Tf, Copenhagen, Denmark, re 
the Department of Commerce that) the 
increased activity in Scandinavian building, furni 
ture Guaking trades, shipbuilding and industrial 
operations in general led to an increase in the con 
hardwood lumber in the Seandinavian 


WASHINGTON, D. C., 
Sorenson, 
ports to 


sumption of 


countries during 1924. Compared with 1925 > im 
portations probably rose from 10 to 15) pereent, 
but as retail sales have hardly kept pace with im 
ports, stocks at the close of the year were some 
What larger than at the end of 1925. 0 American 
sales showed an increase proportionately greater 
than the general increase. This was due to some 


extent to the rising German prices and the rather 
nferior stocks offered by Polish shippers. 


rhe Danish market gained Jess in point of con 
sumption than Norway and Sweden during the 


ear, Swedish consumption has gone up. consider 
ably, and American replaced 
the Swedish market. 

American Southern pine seoms to 
nereasing favor, but the this for 
other purposes has been comparatively restricted, 
Some Douglas fir is the shipbuilding in 


oak has German in 


flooring find 
use oof wood 


used by 


dustry for docks, but the demand for this wood is 
tlatively small. The outlook for the coming year 
son the whole rather promising, but much de 
ends upon conditions in the Scandinavian money 
markets, as well as upon the attitude of the re 
spective governments toward building and con 
struction during this year, From an American 


lewpoint, hardwood prospects for the coming year 
re quite favorable, German likely to 
remain very high and = Polish also ad 


prices are 
prices are 
neing 


American Woods in Scotland 
the market for American 
market, as of Jan. 1, this 
« Kemp, prominent wood brokers of Glasgow. make 
he following comments in their last trade circulat 
YELLOW PINE--Consumption remains compara 
Vely restricted owing to the relatively high prices 
“Olipared with Pacific coast woods. which are now 
"Ing extensively used for doors, finishing ete I 


Describing 


the Seoteh 


woods it 


year, Cant 


mind has chiefly centered on third and fourth 
Nality, OXd1 inches. Shelving has met with a 
“ower demand and shippers prices are not easily 


Obtained 
Prcteye 


, Coast Woops—The cousumption is good, 
he, OWlny to the fall in prices, business has been 
“ficult. Oregon slumped rather heavily andre 
"nt quotations have been the lowest of the year 


Planks 10 feet up long, by & inches up wide by 4 
inches up thick are being sold at £25 c.f. Sugar 
pine and Port Orford cedar have also been offered 
at cheaper prices but are not easily sold. Buyers 
ie rather afraid of the market, after their experi 
“nee during the year. 


Diswae ; ae 

met H Pine—Prices have been fairly steady 
7 roughout the vear, and touched their lowest 
yOnt in July. In spite of the improved yalue of 





sterling. quotations today are practically the same 

aus a year ago-—about 160s. for 50 cube average. 
HaAkDWOODS 

good deal of 


Buyers have been able to secure a 
their wequirements from consigned 
stocks. Prime canary whitewood is cheaper than 
last year, but still too dear, comparatively, to 
permit of an increased consumption. Demand has 
chiefly been for the lower grades of dressed canary 
Whitewood : and oak boards, prime hazle pine and 
prime magnolia have also been in) some request. 
Honduras mahogany in prime and select qualities 
has been sold in moderate quantities. 
Reviewing the situation in the various 
ing industries, Cant & Kemp continue. 
SHIPBUILDING—-There has been great improve 
ment in the tonnage launched on the Cylde 
compared with last year. The figures are: 553, 
SO4 tons for 1924 against 175.528 tons for 1925. 
This is partly explained by the completion of a 
number of large steamers which were begun three 


consult 











or four vears ago, but on which work had been 
suspended owing to the high cost of wages, and 
materials, at that time. There is a fair amount 


of work still on hand, which will keep some of 
the yards employed for some time, and provided 
there is freedom from labor troubles, and stability 
in the cost of materials, shipowners may be en- 
couraged to place further orders, 
HLOUSEBUILDING——There is no limit to the demand 


for houses. <A feature of the year has been the 
proposal to build large numbers of steel houses 


and this suggestion is receiving favorable consider 
ation in many quarters. These houses could be 
erected very speedily and would help to relieve un 
employment as it should not be necessary to employ 
the skilled tradesmen presently engaged on = the 
usual type of house. A good deal of reconstruction 
has been done on business premises and banks 
Private builders have provided an increased number 
of houses, chiefly of the bungalow and terrace type 
and these have sold well. 

Cabiner MAKING—There isothing outstanding 
to report in this industry. Employment has been 


fairly steady. but there is room for a big improve 
ment. If housebuilding is accelerated, an immedi 
ate benefit would result. 


WAGON BUILDING For the first six months of 
the vear wagon builders were well employed, com 
pleting contracts entered into during the previous 
year No new orders were obtainable, and conse 
quently the industry became very quiet and very 
little demand existed for spot stock for oak planks. 
During the present month the railway companies 
have placed large orders with the wagon builders 
for rolling stock So far, however, the wayroms 
ordered have chiefly been a special type requiring 
steel underframes, and consequently there has been 


ne call for oak The wagons built by the railway 
companies in their own workshops during the 
year have all been made of Australian karri. The 
difference in price between this wood and Amer 
ican oak has prevented the companies from using 
the latter wood. If American oak prices could be 


brought more into Jine with karri, we have no 
doubt some little preference might be given to the 
oak. Tlome-grown oak has also been used ocen 
sionally by some of the wagon builders, and is ob 


tainable at lower prices than American onk. 


Spanish Market Is Active 


WASHINGTON, D. €., Jan. 19 Trade Commis 


sioner James G. Burke, Madrid, has cabled the 
Department of Commerce that the market for 
American southern pine in Spain is aetive, with 
continued demoralization in the market for North 


Buropean woods, American hardwoods are finding 


strong competition from central Europe 


(‘SELLE Aa Ms 


Americans Seek Russinian Grant 
WASHINGTON, D. €., Jan. 19.—An 
vroup is one of four which have submitted offers 
to the Minister of Agriculture of the Czechoslo 
vakian Government for taking over the commercial 
exploitation of the Russinian forest lands. The 
American group made an offer of $6,500,000, which 
declined 


American 


wis because of certain conditions the 
Minister of Agriculture considered unfavorable 
The offer, with the unfavorable features 
eliminated, has been renewed, but the promoters de 
mand Complete control, whieh the 
unwilling to grant. If 


most of 


Prague authori 
lies are 


the American group 
can see its Way clear to make the terms of this 
loan dnore favorable. however, its aceeptanee will 
be recommended. lexploitation of the Government's 


forests in Russinia so far, aceording to Consul 
General CC. oS. Winans, has shown an unfavorable 
balance, due to the lack of gvood forest roads. rail 
Way facilities and sawmills Investments for 
forest exploitation to the amount of TSO,000,000 
crowns intist be provided by a Government loan, or 
by a private loan not ineluded in the budget 
Se aeeaeaaeaaaaean 
Or PACKING BOX PLANTS, necording to the 


biennial census of manufacturers, between one 
fifth and one-sixth are in New England. Massa 
chusetts alone had $0; New Hampshire, 29, and 


Maine, 21. Only New York State, with 95 in 
1925, had more than Massuehusetts, and se 


the 


exceeds 


value of 
that of 


dealers 


product 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4st LOUIS WUICHET, Inc. 
Room 712 RailwayExchange CHIC AGO, ILL. 


Tel. Harrison 1295 
Flooring, 
Ceiling, 
Bevel 
Sidi 
Bevel Siding, 


iding 
and Finish, Long 

Finish and 
Shingles. ( 


Timbers, Joists, 

Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
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DAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, We make a special 
Grades Minneapolis, Minn. ty of Shop. 














LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 


Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 
Now is a good time to try our Mixed Car 


Service in anything you require in 

FIR — HEMLOCK — CEDAR 
John D. Collins white Building. 
SEATTLE, WASH. Lumber Co. 


RIGHT 
PRICES 


because we’re right 
in the heart of 


Northwest Lumber 


and know stocks, condition, and character of the 
logs cut in 187 mills. It’s taken us years to get 
this knowledge. It’s our most valuable asset. 
It’s your—this knowledge service— make use of it 


























We get what you want. 
“ASK ADVANCE” 


Advance Lumber Co. 


309-10 Lindelle Bldg., 
SPOKANE, WASHINTGON 











Friend Retailer: — 
The Country is O. K. 


What e need no is a little more nerve We are 
all talking and believing in 1925 prosperity Let's 
wet it by doing what we say and believe There 
no need to wait for someone else to take the lead 
We can safely leave our National atfairs to Coolidge 
and Mellon Our personal flair t our own 
Lets go 

Begin by ending one of those mn ought to 
place Ith wu 

‘Good grade at urrent price and 2iways a square 
deal.” 


afm 
Ts CO. 


Seattle, Wash. 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 





A useful vest 


Vest Pocket Ready Reckoner 4 ,*¢!! vert 


including a lumber calculator for standard sizes, log rules, 
cstimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg 


Old 
Growth 





_ \ 
Geo. T. Quality 


MICKLE 


Service 








Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 
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We Specialize in 


FIR 
Plank 


Timbers 





Quality 


Long Dimension 


The Griswold 
Lumber Co. 


Gasco Bldg., 
PORTLAND, ORE. 


SALES AGENTS: 
Griswold-Grier 
Lumber Co. 


Evergreen Lumber 
Company, 
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Principles of 


Handling Woodlands | 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the q 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to } 
reaping highest profits in timber management. d 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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News of American Hardwood Industr 








INDIANAPOLIS, IND. 


Jan. 19. 


some of the 


especially in 
unabated, 


Demand for hardwoods, 
favored grades, continues 


and local jobbers say orders are becoming more 
difficult to place. Reports received here indicate 
that the southern hardwood field is beset with 
weather conditions not conducive to logging and 
that mills have low stocks. tetailers are buying 
sparingly. Local jobbers say Indiana yards, as a 
rule, have sufficient purchased for early spring 


Demand continues to come from the furniture and 
flooring industries, especially the former. Gum, 
oak and birch are in good demand from the furni- 
ture factorics, while oak and hard maple dominate 
the flooring demand. Red gum is especially popu- 
lar and the price is increasing gradually. Jobbers 
say this wood went too low during summer and 
should increase more than others. Automobile fac- 
tories are buying only what is needed, and there 


has been a slump in demand from them, The rail- 


roads continue to buy. 


The W. M. Simpson Co., operating more than 
thirty yards and mills in western Indiana and 
eastern []linois, will move to Paris, I]. The move 
has been contemplated for some time and bigh 
rents here hastened matters. 

C. L. Runyon has disposed of his interest in the 


Runyon Lumber Co., Terre Haute, Ind., and will 
vo to Florida for the winter, 
Louis W. Seattergood, head of the Churubusco 


Lumber Co., 
tute at 
stomach, 
serious. 


Churubusco, Ind., is at the Mayo insti- 
tochester suffering from a disorder of the 
Ilis condition is not thought to be 


EVANSVILLE, IND. 


Jan. 19 Ifardwood 
the last week or ten 


Indiana 
improve- 


trade in southern 


days showed some 


ment, although up to the middle of this month 
many Jumbermen had not finished inventories. It 
is generally predicted that there will be a steady 
improvement from now on. Walnut, gum, poplar, 


white oak, red oak, elm and maple and a few other 
woods are moving well at very good prices. Many 
manufacturers believe that the market will soon 
advance, Furniture manufacturers have been 
much eneouraged by the Chicago, Grand Rapids 
and Kvansville markets, and say that this ought 
to be one of their best years since the World War. 
Chair and desk manufacturers are also looking for 
good trade. The retail lumber trade has not been 
active since the start of the new year. Foreign 


buying is still reported to be slow, with indications 
that it will increase. 

The Tell City Lumber Co., 
elected Fred Kreisle president; A. C. Obrecht vice 
president; Jacob Zoercher secretary, and W. F. 
Huthsteiner treasurer, These officers, together 
with Charles F. Herrmann and F. R. Kasper, com- 
plete the board, 

Daniel Wertz, of the Maley & Wertz Lumber Co., 
and Elmer D. Luhring, of the Luhring Lumber Co., 
have been reélected directors of the Mercantile- 
Commercial Bank, of this city. Mr. Wertz also has 


Tell City, Ind., has 


been reélected director of the Morris Plan Bank 
here. Theodore R. Rechtin, of the Rechtin Lumber 
Co., has been reélected director of the North Side 
Bank here, and J. S. Ilopkins has been reélected 


of the Old National Bank. 


LOUISVILLE, KY. 


Jan. 19.—-The hardwood market is stronger, with 
demand picking up, orders as well as inquiries be- 
ing much better, and prices generally firmer. Re- 
ports from the furniture shows are favorable, while 
the automotive industry continues to consume a 
lot of material, and the railroads and other large 
industries are large users. Louisville houses are 
quoting inch hardwoods, Louisville, as follows: 
Kentucky-Indiana quartered oak, FAS, white, 
$145@150; common, $85@90; red oak, FAS, $125 
and $75; plain white, $105 and $65; plain red, 
$95 and $62, Southern oak, quartered white, FAS, 
$130; common, $70; quartered red, $100 and $65; 
plain white, $90 and $62; plain red, $87 and $60. 
Poplar, FAS, $105; saps&selects, $75@80; No. 1 
common, $55@60; quartered red gum, FAS, $85; 
common, $62; plain red, $82 and $60; quartered 
sap, $63 and $50; plain sap, $58 and $41. Walnut, 
FAS, $220; selects, $160; common, $115; No. 2 
common, $50. Chestnut, FAS, $110; common, $60. 
Ash and basswood, $100 and $60. 

C. H. Sherrill, of the Sherrill Hardwood Lumber 
Co., Merryville, La., was a guest of the Louisville 
Hardwood Club at the last meeting, and in a short 
talk said that the hardwood industry was not in 


director 





position to make money at present prices, 
he held were too low. He stated that more 
should be taken to educate the consumers 
use of oak and other hardwoods, which are not he. 
ing used as extensively as they should, the result 
being low prices on some items which should con. 
mand mueh better. 

Much interest has been manifested in Paducah. 
Ky., and western Kentucky over announcement by 
the Tlinois Central of plans for at once spending 
$6,000,000 on enlarged shops at Paducah, which 
will employ 4,000 to 5,000 more men. 

Arthur D. Allen, formerly president Mengel (Co 
and still a director, was reélected president of the 
Louisville Board of Trade at the annual meeting 
Jan. 16. 

Leroy Olcott, secretary of W. P. Brown & Sons 
Lumber Co., has arranged a year’s leave of ab 
sence and will go to the West for his health, plan. 
ning to come back with the concern if he can secure 
relief from rheumatic troubles. 


RHINELANDER, WIS. 


Jan, 19.—The demand for all kinds of hardwood 
lumber was rather light last week, birch being the 
best seller in all grades. While there have been 
advances in prices on some items, here and _ there, 
yet this is by no means general. There are not ag 
many inquiries for maple flooring stock as usual, 
some of the flooring mills being already pretty well 
bought up ahead. Logging conditions are very 
good ; not enough snow to trouble the men ; weather 
favorable; men and teams plentiful. Logs are 
arriving at the mills steadily, and they are all in 
operation. 

I’. H. Piehl has started a logging job at Gagen, 
mostly on pulpwood. George Dusel and Joe Mayo 
have a logging job near Gagen, where they are cut- 
ting two 40’s of timber for the Goodman Lumber 
Co., shipping the logs to Goodman but buying the 
pulpwood, cedar and other material themselves on 
a stumpage basis. 


DETROIT, MICH. 


Jan. 19.—The wholesale market in softwoods is 
displaying a little more strength, with prices of 
staple items 50 cents to $1 higher. tetailers are 
showing more inclination to increase their pur- 
chases, although still alert for bargain offerings, 
which are on the wane in this territory, due toa 
rather decided reduction of desirable items in 
transit car shipments. There is a_ particularly 
good demand for 4-inch B&better flooring and No 
2 shiplap 10-inch. 

Purchases of ash and maple by body and auto- 
mobile plants are reported, as well as the develop- 
ment of a larger number of inquiries. Trade fac- 
tors are pointing to the placing of these orders as 
marking the beginning of a better buying volume. 

W. J. Braun, of the Braun Lumber Co., has re- 
turned home after a three wecks’ trip among mills 
in Texas, Louisiana, Mississippi and Alabama. 

Lee Shepherd, of the W. L. Shepherd Lumber 
Co., has returned to Detroit after a six weeks’ 
hunting and fishing trip in Florida and Alabama. 


ATLANTA, GA. 


-Inclement weather 


which 
Steps 
in the 


Jan. 19. has caused 4 


marked reduction in hardwood production, with 
little chance for much improvement for another 
two or three weeks, susiness, however, has con- 


tinued unusually good since the first of the year, 


with orders increasing steadily, and inquiries 
promising a period of unusual activity. Inquiries 
are very active from the box and crate manufac: 


turers of the Southeast, and sales to this source are 
better than ever. The plants are reported operat 
ing on a capacity basis through the whole section. 
The result is a marked upward tendency in all the 


lesser grades of hardwood, and some adyances of 
$1 to $1.50 since Jan. 1 
The principal demand is from the furniture 


trades, as heretofore, though recently there bas 
been more or less quiet prevailing, due to preparta- 
tions for the Southern Furniture Exposition. Fol 
lowing the exposition demand from the furniture 
factories in the Southeast is expected to pick uP 
considerably. Current price quotations on furni- 
ture woods show a few increases of importance, 
principally in quartered red gum, which has ad- 
vanced $3 to $4 since Jan. 1 for 4/4 FAS, quoted 

o. b. at the mills this week at $87 and $88. No 
1 common 4/4 has advanced to $60, and No. 2 com- 
mon to about $37 or $38. The 5/4 and 6/4 show 
advances of $3 for FAS, up to $4; No, 1 common 
is up about $4, and No. 2, about $2 to $2.50. The 
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8/4 advanced about $1 to an average of $87; No. 1 
averages $70; No. 2 about $43. Plain sap gum 
prices show no changes, save in the No. 2 com- 
mon 4/4, which has advanced $1, with 5/4, 6/4 and 
8/4 up about 50 cents. FAS prices for sap are 
running $55 up to $60 for the 4/4, 5/4, 6/4 and 8/4, 
with No. 1 common $55 to $70 and No. 2 common 
$23 to $27. Current prices for plain red gum 
showed no changes the last ten days, though’ the 
tendency is upward. 


MARINETTE, WIS. 


Jan. 17.—The Holt Lumber Co.’s sawmill and 
planing mill are running full time. The Holt Hard- 
wood plant is also running a night crew. The 
Oconto Co. is running its sawmill day and night. 
Alfred Klass, sales manager for the Holt com- 
pany, believes that 1925 will be prosperous, and 
that increased business may be looked forward to. 

The No. 2 mill of the Sawyer Goodman Co. will 
resume operations within a few days after a 
several months’ shut down. <A repair crew has 
been busy for some time getting the mill in 
readiness. The No. 1 mill is now running night 
and day. Logs are coming in rapidly. 

The mill in Talbot, Menominee County, Michigan, 
started on Jan. 15. An extra supply of logs is on 
hand, which insures a long and steady run. New 
machinery was installed while the mill was idle, 
and it is now considered that the Talbot is as 
uptodate a circular sawmill as there is in the 
Upper Peninsula or northern Wisconsin. ‘The 
night shift will probably start Monday, Jan. 26. 

The Diamond Lumber Co.’s mill in Green Bay 
is running night and day. With an abundance of 
material on hand, indications are that the 24-hour 
program will be continued for some time. 


COLUMBUS, OHIO 


Jan. 19.—Hardwood demand is showing renewed 
strength, buying being more general. Retail deal- 
ers find stocks only fair, and broken, so are placing 
slightly more business. Factory demand is running 
largely towards stocks for box, furniture, musical 
instrument and automobile concerns. Railroads 
are placing larger orders for all sort of hardwoods 
used in their shops. ‘Ties are also selling better. 
Prices are steady, and higher levels are looked 
for soon. Dry stocks are not plentiful, while pro 
duction is slowed down by unfavorable weather. 

M. W. Stark, of the American Column & Lum- 
ber Co., reports a stronger demand with prices 
showing a tendency to advance. The Virginia 
Lumber Co. is having a steady hardwood trade at 
satisfactory prices. IF. B. Pryor, sales manager 
W. M. Ritter Lumber Co., reports a steady increase 
in the demand for hardwoods. 

Southern pine trade is rather quiet, although 
some orders from dealers are being booked. Rough, 
finish, No. 2 boards and flooring are the strongest 
items. Transit cars are rather numerous, and 
these are playing havoe with prices in certain 


sections. 
MILWAUKEE, WIS. 


Jan, 20.—Birch and hard maple are the most 
active of the northern hardwoods and are steadily 
rising in price as they become scarce. Dry stocks 
are unusually low for this time of year, and prices 
are certain to advance. 3asswood is moving 
slowly, but quotations continue firm. Interior 
finish mills, including the flooring factories, con- 
tinue the most active buyers, but the auto body 
concerns are not far behind, and the furniture 
trade is just beginning to indicate its wants. 
Furniture factories are said to be placing orders 
for cheaper woods and requesting immediate de- 
liveries. Sellers refuse orders for later delivery 
unless given a premium, ‘Trade with the retail 
yards is not especially good, but must pick up as 
soon as weather permits resumption of con- 
struction, 

George L. Waetjen, president G. L. Waetjen Co., 
was chosen Oriental Guide of Tripoli Temple, 
Nobles of the Mystic Shrine. 

O. C. Lemke, president Underwood Veneer Co. 
of Wausau, Wis., who was a visitor in Milwaukee 
last week, declared that improved business had 
set every wheel in the city turning at top speed. 

The Oconto Kiwanis Club visited in a body 
the plant of the Holt Hardwood Co., Oconto, Wis., 
last Wednesday. The inspection trip was con 
ducted by W. L. DeWitt, vice president of he 
company, and his son, Donald. 

The Mohr Lumber Co., of Tomahawk, Wis., 
has begun logging east of that city but will not 
Start its mill until spring. 

The Charles W. Fish Lumber Co. began opera- 
tion of its Antigo (Wis.) sawmill last Monday. 

The Diamond Lumber Co. began operating its 
Green Bay, Wis., mill on a 24-hour day basis last 
week, 


CINCINNATI, OHIO 


Jan. 20.—W. F. Gammage, secretary Cincinnati 
Lumbermen’s* Club, has just returned from an 
extensive visit to mills in eastern Tennessee and 
Kentucky. Production and shipping are being 
seriously interfered with in these sections by the 
rains. Logging is at a standstill. The conditions 
of roads have prevented many small mills from get- 
ting their cut to the railroads. 


3en Rubenstein, vice president Mowbray & Rob- 
inson Co., who has charge of its London (Eng- 
land) office, has arrived in Cincinnati for a visit 
of several weeks. E. O. Robinson and Mrs. Robin- 
son sail Saturday on the //omeric for a Mediter- 
ranean tour and will visit Italy, France, Switzer- 
land, Germany and the British Isles. 


JACKSON, MISS. 


Dee. 20.—Local manufacturers of hardwood 
lumber report difficulty in obtaining logs, on ac- 
count of the flooded condition of the whole State. 
Production is bound to fall off, and with stocks 
barely normal the demand is going to exceed the 
supply. The items leading in demand are ash, red 
gum and quartered sap gum. The ash is going to 
automobile factories, and the gum to furniture 
plants. The export demand is gaining strength. 
Labor continues plentiful. 

S. A. Williams, president Williams-Vores Hard- 
wood Co., with plants in Jackson, Miss., Dothan 
and Birmingham, <Ala., and Chattanooga, ‘Tenn., 
was in Jackson last week. 

William S. Dunn and R. Dishong, of E. R. 
Lytle Lumber Co., Deshler, Ohio, called on Jack- 
son lumbermen this week. 

W. E. Guild, general manager, C. E. Klumb, sales 
manager, and Jacob Klumb, manager land depart- 
ment, of the Finkbine Lumber Co.; E. J. Frum, 
general manager Eagle Lumber & Supply Co., and 
W. T. Guild, general manager American Pickle & 
Canning Co., a subsidiary of the Finkbine Lumber 
Co., are in Des Moines, Iowa, this week, attending 
the annual meetings of the Green Bay Lumber 
Co. and the above named southern corporations. 


MEMPHIS, TENN. 


e Jan, 19.—Bookings last week increased greatly, 
and some report the best volume for many months. 
The demand is good for all species, and for red 
gum especially good. Orders from the automobile 
trades are gradually picking up. The automobile 
manufacturers expect an unusual demand for cars 
this spring, and it is felt certain that they will 
be heavy buyers of hardwood. Orders are _ be- 
ginning to come in from the furniture trades in 
fairly good volume. The orders taken at the 
furniture shows are said to be more than satis- 
factory. The planing mills and sash and door 
plants are taking a nice volume of hardwoods, as 
are the interior trim plants. The flooring people 
are also taking a good volume, and report business 
showing new life daily. The foreign demand is 
now showing more activity than for some time. 
New business is being booked daily, and the in- 
quiries from the Continent look better than they 
have for many months. Prices are rather firm, 
with a slight tendency to higher levels in all 
species and grades. Slight advances were quoted 
in higher grades, and buyers stood the advances 


well. The lower grades are holding firm, at prac- 
tically the levels reached prior to the holiday 
lull. 


Rains last week have practically stopped logging 
in this territory. The stopping of logging, how- 
ever, will not affect production, because most mills 
have an ample supply of logs on hand to keep 
them operating well into May or June of this 
year, 

Announcement has just been made by O. A. 
Felger, president Memphis Band Mill Co., of the 
appointment of Lyon P. Wilbur, popular hardwood 
lumberman, as sales manager. 


BAY CITY, MICH. 


Jan. 20.—There has been a decided improve- 
ment in demand during the last week. The most 
satisfactory feature of the business is that orders 
are practically all for prompt shipment. 30X 
manufacturers and users of crating stock are pick- 
ing up all available dry hardwood culls, so that 
some of the larger mills report that their stocks 
are entirely exhausted Jfardwood flooring manu 
facturers have been purchasing common maple in 
substantial quantities, and stocks have been re- 
duced to a low point. The automobile industry is 
showing more activity than in several months, and 
while they are not inclined to contract for large 
quantities, they are buying considerable lumber for 
immediate needs. Weather has been ideal this 
winter for logging, consequently all of the mills 
in this vicinity plan on running to full capacity 
during the first half of the year. 
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We Offer Long Term 
FINANCING 


to lumbermen and loggers in the 
Pacific States and British Columbia, 
and are prepared to purchase out- 
right, timber bond issues in amounts 
of $150,000 and upward. 


Write our nearest office. 
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LOS ANGELES SAN FRANCISCO 
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CI SAN FRANCISCO Co 
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Los Angeles Office: 806 Central Bldg. 
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and North Coast Lumber, Box Shooks, 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 


in leather, $8.50. AMERICAN LU Y I 
Dearborn St., Chicago, Ill. ie aecnsatiereiiion 














EVERETT, WASH. 


Jan, 1% The red cedar shingle situation is far 
from satisfactory, Local mill men report that the 
market is weak. especially on clears, and that the 
prospect is not encouraging, particularly in the 
face of the vearcity of shingle cedar and the firm 
ingup tendency of the log market. Cedar jogs 
have been fard to get, due both to excessive de 
mand for cedar and to the inactivity of the log 
ging camps Practically all the shingle mills of 
Everett are running except the ©. 2B., which is due 
to resume neXt Monday after a shutdown during 
the holidays The Jamison mill has been running 
two shifts. ‘ 

Kir logs are plentiful, but firm at the higher 
prices. Some of the logging camps are down on 
account of weather conditions. There has | 
a fall of two feet of snow in the operations of the 
Sauk River Logging Co., nine miles above Darring 
ton Camp Oso, of the Sultan Railway & Timber 
Co., is running one side. There is ten inches of 
snow at Sultan 

J. A. Theurer, president Canyon Lumber Co., lias 
heen chosen president of the North Pacifie Live 
Stock Exposition, which was recently organized by 
leading citizens of Snohomish County, with the 
object of giving annually one of the best) stock 
shows and fairs in western Washington. 

Harry Stuchell, president Eclipse Mill Co... was 
one of several hundred citizens of Everett who 
went to Olyvinpia Wednesday to witness the in 
awuguration of Col. Roland HH. VWartley as governor 
of the State. The event was impressive. 

W. C. Butler, president First National Bank ane 
interested in the Lyman ‘Timber Co. and other 
operations, has left for Pasadena and Del Monte 
Calif., to remain until next May. He is) accom 
panied by Mrs. Butler. 

T. 2B. Stmner, viee president and general man 
ager Sumner Tron Works, Jeft Jast evening on a 
business trip to California. Ie will go as far south 
as San Diego 

W. TL. Boner, manager Weyerhaeuser Timber Co... 
is Dat his home in this city 


TACOMA, WASH. 


Jan. 17. Practically the entire session of the 
Tacoma Lumbermen’s Club last Wednesday was 
viven over to market discussion, with : 


yeOeT! 


vood at 
tendance present A general feeling of optimism 
prevails among member The consensus ap 
peared to be that the recent falling off in) orders 
is seasonal, due to bad weather in the East and 
middle West, and that as soon as weather mod 
erates business will piek up 


The report of a committee named to consider 
sponsoring another tour by Frank Branch Riley 
Was the only business. The committee reported 
that this is work which does not properly come 
Within the seope of the elub, but in view of the 
importance attached to Mr. Rilev’s work in carry 
ing the message of the Pacifie Northwest to the 
Kast, the club should undertake to shoulder one 
third the expense if some other civic organization 
would sponsor Mr. Riley's tour, 

Several lumbermen are among the nominees for 
the board of trustees of the Tacoma Chamber of 
Commerce, among them KNverett G. Griggs, presi 
dent St. Paul & Tacoma Lumber Co,, for viee presi 
dent; J.C. Newbegin, secretary Newbegin Lumber 
(o., for trustee, George TL ILowe, of Seott & Howe, 
and W.oC. Deering, manager John Dower Lumber 
Co., for trustees, 

Heavy shows in the upper hills, and some on 
the Jower Jevels also, is interfering with logging 
operations to such oan extent that some of the 
country mills are short of logs. 

Lumber carriers at the Tacoma docks during the 
present week included the following:  Portacoma 
docks, Nursura Maru, United Kingdom, 400,000 feet 
(part cargo): Mystic, Atlantic coast, GO.000) feet 
(part cargo): Robert: Luckenbach, 1.200.000 feet : 
Riol, Europe, 72,000 feet (part cargo): Voyooka 
Maru, Orient, TO00,000 feet (part cargo) > London 
Importer, Europe, 1,000 doors (part cargo) : Rigi, 
Australia, 360,000 feet and 400 tons box shook : 
Protesilaus, Orient, 72.000 feet and 400° tons box 
shook (part eargo): Mt. Carroll, Atlantic coast, 
365,000 feet (part cargo).  Diekman dock, Lake 
Frances, California, 550,000 feet (part cargo). Bal 
four dock, J.C. Nirkpatrick, 105,000 feet, Cali- 
fornia. Puget) Sound Lumber Co... Borga, Aus 
tralia, 50,000 feet: Mallgyn, Orient, 1,100,000 feet. 
Defiance dock, Borga, Australia, 153,000 feet: 
Hallyyn, Orient, 600,000 feet (part cargo) : W. R. 
Chamberlin, Jr... California, 320,000 feet (part 
eargo). Baker dock, Dakotan, Atlantie coast, 1,200 
doors, 90,000 bundles shingles and 50,000 feet: 


Glymout, 


Castletown, SO.000) feet Cpart cargo): 
70,000 feet. Milwaukee dock, Arabia Maru, Orient, 
1.200.000) feet St. Paul & Tacoma Lumber Co, 


Borga, Australia, 1.366.000 feet: Robert Lucken 
hach, Atlantic coast, 1,100,000 feet; Lake Frances, 
California, 1,000,000 feet: Hallgyn, Orient, 750,000 
leet 

Tacoma diimbermen are much pleased with the 
inaugural address of Gov. Roland H. Hartley, who 
last Wednesday turned over the management of his 
private business, the Clough-Hartley Lumber Co., 
Kverett, to his sons and took charge of the State 
government at Olympia. Gov. Hartley in outlin 
ing his poliey stated that his chief ambition is to 
reduce the cost of State government with the result 
that taxes will also be lowered. He intimated 
that he would favor steps to encourage private 
enterprise in reforestation, although he said he 
feared that reforestation would eventually be car 
ried out most effectively by the Government, 

Damage estimated by John Buffelen, president 
Buffelen Lumber & Manufacturing Co., at $50,000, 
was done to the company’s No. 2 mill by fire last 
Monday night. This mill, with a capacity of about 
TO,000 feet, cut about one-half of the company’s 
lumber, Prompt work prevented the destruction 
of much Jumber and the spread of the fire to the 
company’s dry kilns. Phe entire loss was covered 
by Insurance, 

The John Dower Lumber Co. bowling team took 
the first round in the local Elks championship 
tournament Of 42 games in the first round, the 
Dower team won 31, a percentage of .738. 

Frank Paramino, president) Paramino Lumber 
Co. of California, is a visitor in Tacoma and in 
tends to remain about ten days. 


MARSHFIELD, ORE. 

Jan. 17.—The Western White Cedar Co. says 
No. 1 white cedar is as high as in 19238. Japan 
is in the market for more than can be supplied 
and prices advanced $3 in the Jast thirty days. 
No. 2 is in fair demand, but prices offered are be- 
low average Baby squares are ins fair demand. 
The call for T'4-inch shop is brisk. The United 
Kingdom is buying some clear cedar at advanced 
prices, Eh. J. Prater, Jumber buyer, Seattle, and 
the cargo assembler for the Mitsubishi (o., says 
his coneern is sending four Japanese steamers to 
Coos Bay in February to Joad white cedar and 
other lumber for the Orient. Mr. Prater declares 
that charters are high, and that shippers are 
awaiting cheaper rates. The British charters are 
expected to be lower in March. The Nankoh Maru 
is the first Oriental craft to eall here for Jumber 
in January: she is taking 2,000,000 feet of white 
cedar Jumber and logs at the port dock. The Stout 
Lumber Co, is this week loading the Swirordenco, 
Which is taking about 2,000,000) feet of fir at 
Mill uA. 

There is a demand in Coos County for are 
survey of the timber Jands. The expense is looked 
upon as almost prohibitive by the county court, 
Which hesitates to make such an order It has 
been ten years or more since the last county eruise 
Was made, and taxpayers believe the timber holders 
should be paying more. The State legislature will 
again be asked at the present session to declare 
for a severance tax on timber cut within the bor 
ders of the State, 

The Pacifie Veneer Co. a $50,000) corporation 
Which will open business in Marshfield early in 
March, has elected Frank Lowe president, John 
Gall vice president and manager, Harold Savage 
secretary-treasurer, and George C. Tluggins, J. M 
Zimmerman, C. ot. Brown and Emil Gabrielsen 
directors, 

oA. Warner, concerned in the management of 
the Coos Bay Lumber Co., gives the first encoul 
aging estimate of Jumber business in two years 
Mr. Warner, now here from San Francisco, says 
he looks for a material advance in prices by March 
The Coos Bay Lumber Co. is marketing most of 
its output in California, but recently furnished a 
part cargo for Japan. 

The Coos Bay Lumber Co. Jogging department 
Which sustained a loss of $40,000 or more in th 
November freshet, when long trestles were washed 
out, has the railroad repaired, and the camp be 
yond the washout is again operating. 

Manager Carl G. Bock, of the Stout Lumber Co 
declares the domestic fir market is slow, particu 
Jarly on the Pacific coast and also in the Wast. 
Twenty million feet is lying at San Pedro unsold, 
and the East has not been buying since cold 
weather hit the Atlantic. Mr. Bock doesn’t lool 
for any material advance in domestic demand bé 
fore the middle of February. 

Important changes in the personnel of the Stout 
Lumber Co, were announced by Manager Carl G. 





at t 


ire! 
cect 


in! 
hav 
sho 
hav 
Bel 
Mil 
Ols 
200 
2,5) 
HOE 
Wi 
JC 
Shi 
wei 
We 


Senos wes a 





January 24, 1925 


AMERICAN LUMBERMAN 


95 





Bock. Assistant Manager Foster LaBar will be 
ajcceeded by A. J. Somerville, present sales man- 
wer, Charles F. Hickok, woods superintendent, 
iso is quitting. Homer Mauzey, superintendent 
¢ Mill B, is promoted to the superintendency of 
all the North Bend mills. 

J. H. Jeffrey, of the Coos Bay Lumber Co:, A. 
¢. Adelsperger, of the Western White Cedar Co., 
wt Frank Heath, of the Western Lumber Co., have 
grganized the Coquille River Boom Co., with a 
pital of $5,000. The company will construct 
guch-needed booms on the Coquille. 

Western White Cedar Co. officials were retained 
at the annual election Jan. 6. A. E. Adelsperger 
ig president; W. L. Forsythe, vice president and 
eperal manager; W. J. Conrad, secretary-treas- 
rer, and John D. Goss and R. K. Booth are di- 


we BELLINGHAM, WASH. 


Jan. 17.—Activity in the cargo trade is general 
in northwestern Washington. Anacortes companies 
nave shipped several cargoes of lumber and box 
shook during the last week, and millions of feet 
have been loaded at Bellingham. The loadings at 
Bellingham mills follow: Bloedel Donovan Lumber 
Mills, Makaweli, 500,000 feet, Hawaii; Whitney 
Olson, 1,500,000 feet, San Pedro; George Olson, 
900,000 feet, San Pedro; Mount Carroll (loading), 
9500,000 feet, Atlantic coast; Borgaa (due), 527,- 
oo) feet, Australia. I. K. Wood Lumber Co., 
Willhilo, 600,000 feet, Atlantic coast ; Shasta, 500,- 
00 feet, San Pedro. Puget Sound Sawmills & 


Shingle Co., Regulus (loading), 1,000,000 feet, 
west coast South America. Morrison Mill Co., 


West Jappa, 60,000 oil cases, East Indies. 


Several hundred men were added to Whatcom 


Co., left this week for seuthern California. En 
route he stopped at Portland to see the company’s 
representative there. -Mrs. Wood and daughter, 
Miss Marion Wood, joined him in Portland. 


SPOKANE, WASH. 


Jan. 17.—Conditions have shown practically no 
change in the last week. Demand continues to 
be fair, with dry stocks badly broken, so there is 
difficulty in filling orders. Weather has been 
only moderately cold and, with sufficient snow in 
most places, has been very favorable for logging. 

W. P. Hopkins, of the Good-Hopkins Lumber 
Co., has just bought the James A. Welch residence 
for a home. This is a 10-room house of the 
English cottage type. 

W. H. Lewis, commission lumber merchant, of 
Denver, Colo., formerly head of the Weyerhaeuser 
cedar department, spent several days in Spokane 
this week on business. 

E. P. Shannon, of the Shannon Lumber Co., 
Vancouver, B. C., spent several days this week in 
Spokane on business. 

The regular monthly meeting of the board of 
trustees of the Weyerhaeuser Sales Co. was held 
Wednesday. Only routine business was transacted. 


SEATTLE, WASH. 


Jan. 17.—The West Coast Lumbermen’s Associa- 
tion is intervening in opposition to the Boston Wool 
ease which, if decided favorably to complainant, 
would put intercoastal and other domestic water 
rates under the control of the Interstate Commerce 
Commission. The position of the association is 


that domestic water rates can not be controlled, 
if vessels under United States registry are to 
compete with vessels 








Members of the W. L. Shepherd Lumber Co.’s hunting party, who spent four 


days near Fort Morgan, Ala., shooting game 
and customers. 


and returned several days later, reporting 


17 issue of the AMERICAN LUMBERMAN. 


birds 
affair is an annual one tendered by the Shepherd company to its friends 
The party left Montgomery the latter part of December, 
excellent luck. 
giving the names of those who attende d, appeared on page 


under foreign registry. 

New members of the 
West Coast Lumbermen’s 
Association are: Silver 
Falls Lumber Co., Silver- 
ton, Ore.; Westport Lum- 
ber Co., Westport, Ore. ; 
Eagle Lumber Co., West 
Timber, Ore.; Tacoma 
30x Co., Tacoma, Wash. 

G. A. Binghenheimer, 
president and treasurer of 
the Diamond Iron Works, 
Minneapolis, Minn., was 
guest at the luncheon of 
the Seattle Rotary Club 
last Wednesday, and made 
a short talk in which he 
expressed decided optim- 
ism for 1925. 


Earl Houston, of the 
Long-Bell Lumber Co., 
with headquarters’ at 


Longview, Wash., was a 
guest of the Hoo-Hoo Club 
of Seattle at Thursday’s 
The story, luncheon, 

83 of the Jan. J. L. Bridge, manager 
of the Sound Timber Co., 
has gone to Iowa to at- 


and fishing. ‘This 





County’s lumber payroll this week, some going to 
work in camps and others in mills. Among the 
Plants becoming active again was that of the 
Whatcom Falls Mill Co., which employs 250 men. 
It has been extensively repaired. Log camps on 
the Milwaukee line increased their outputs ma- 
terially, and hereafter, unless weather interferes, 
the daily receipts will be about a hundred cars. 
This week’s receipts on this road and on the North- 
ern Pacific averaged 150 cars daily. A new log 
«amp has been established in the Bellingham dis- 
trict by Lyle McNeill, who has contracted to log 
tract for Carl and J. L. Pape 

_ President J. H. Bloedel, of the Bloedel Donovan 
Lumber Mills, was in Bellingham this week inspect- 


ng the company’s new box factory. He had just 
turned from a trip to New York. He reported 
fat there is every indication that the Atlantic 


%ast will be 


er 


a good customer of Northwestern lum- 
men this year, 
F Vice President J. J. 
Yonovan Lumber Mills, has left for New York, 
vhere he will take steamship for the Holy Land 
nd Europe on Jan. 31. Mrs. Donovan, Mrs. George 
W. Loggie and Miss Helen Loggie accompanied him. 
Two days before de parting Mr. Donovan was re- 
elected vice president of the First National Bank 
of this ej ity. 

Other Bellingham lumbermen elected to positions 
of trust in local banks were: Fred J. Wood, di- 
a First National-Bank ; William McCush, first 
P = nt Bellingham National, and Charles 
tlonal, te, sec ond vice president Bellingham Na- 
er Mr. McCush has been a logger here for 
re than thirty years. Mr. Nolte is president of 


the Mogul Logging Co. and is serving his first term 
43 State Je gislator, 


Fred J, Wood, 


Donovan, of the Bloedel 


president E. K. Wood Lumber 


tend the annual meeting 
of the stockholders of the company. 


Among visitors to Seattle this week were M. G. 
Blagen and C. D. Blagen, of the Grays Harbor 
Lumber Co., Hoquiam, and J. P. McGoldrick, of the 
McGoldrick Lumber Co., Spokane. 


MINNEAPOLIS, MINN. 


Jan. 20.—This is 
tailers from all 
annual of the 


convention week, with re- 
over the district attending the 
Northwestern Lumbermen’s Associa- 


tion. Optimism prevails in the lumber trade. Old 
lumbermen, with a wealth of experience in this 
territory, are not prone to lay golden promises 
before retailers, but are confident of prosperous 
trade as a result of the tremendous increase in 
the buying power of the entire Northwest. Lively 
competition among lumbermen as individuals, and 


for lumbermen as a group against other groups, 
is forecast. Conservatism is the keyword. The 
lesson taught in three years of uphill fighting for 
business which would yield cash and not credit has 
been taken to heart. The Northwest this year will 
buy lumber in liberal amounts, and what it buys 
it will pay for in cash or short time credit. 

A greater amount of northern pine will be 
needed by industries and retailers, but buying will 
await definite increase in sales. Hardwood mills 
note the same tone. Implement manufacturers, 


obviously, will need more hardwood but are. con- 
tent to go slowly. Furniture dealers, likewise, will 


buy later. Northern 
the Twin City zone 


white cedar distributers in 
expect a brisk movement as 
soon as telephone and telegraph companies open 
the season’s work. Posts are moving slowly now. 
Sash and door mills are well equipped with raw 
materials and note a slow but positive upturn 
in business. There is virtually no market now for 








We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 
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INTERIOR EXPORT 


Get Sales On 
Values 


Sell STANDBY Yellow Pine 
and you can use the dense grain, 
the extra strength and durability 
of this remarkable lumber as a 
strong sales getting point. You 
can get sales on the extra value 


offered by 
STANDBY 
Yellow Pine 


Our three mills are cutting 60,000,000 
feet annually. Export and coastwise yard 
schedules a specialty. Try a mixed car 
of STANDBY flooring, ceiling, dimen- 


sion, etc. 


St. Andrews Bay 
Lumber Co. 


MILLVILLE, FLORIDA 





Big ) Millville, Fountain and 
Mills } Bay Harbor, Florida 











Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘‘Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 

















Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


TIMBER 
Cymer s.ccssen 


Shingles and Lath 


| sales Office, 280 Madison Ave., New York City : 
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ROUGH OR DRESSED 
MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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(O14 Grand Bldg, Macon, G Ga | 
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CO. 


Valdosta, Ga. 
Established 10 Years 








Manufacturers and Wholesalers 
Longleafand Shortleaf 


Yellow Pine 


R, R. Timbers, Yard Stock 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Il. 


shingles, but no frantic efforts are being made to 


stimulate trade through price concessions. Con 
fidence is reflected in the fact that there are 
virtually no concessions now being offered. The 
various branches of the lumber industry are satis- 


fied to await a normal development of business. 
Said the Wells-Dickey report for the last week: 
“While the Northwest’s buying power has taken 
a decided spurt, the gain, from a national stand 
point, is significant, regardless of how 
much the optimists have been banking on it. Dur- 
ing the recent months when the farmer has been 
gaining in purchasing power, the factory worker 
has been losing. Susinesses which have been 
banking much on the new farm wealth have 


not so 


too 


been somewhut disappointed. Statistics of the 
automobile trade show that farmers have been 
buving few cars us a result of their increased 


prosperity. Merchants, too, have not found as 
yreat un interest in sales as they had anticipated, 
indicating the farmers have become wary in their 


purchasing and are going to conserve their gains 


to the Jimit. As a result of the factory situation, 
trade in industrial areas haus declined aS much as 
it has gained in the ugricultural districts.” 
Eixtreme cold weather which prevailed through- 
out the Northwest late in 1924 and early in 1925 
is to have an appreciable effect upon the amount 
of Jumber available this year, according to in- 
formation brought to the Twin City market this 
weck by operators of mills. At the same time, 


from the logging camps in northern Minnesota and 
this territory reports are that the conditions are 
ideal for these operations. 

Mills in the Pacific Northwest were 
suspend, them for several weeks, when the 
abnormal subzero weather developed and froze 
Jog ponds, according to J. H. Bloedel, of Seattle, 


foreed to 


some of 


Wash., president Bloedel Donovan Lumber Mills, 
of Bellingham In the lumber camps, also, the 
evere temperatures forced suspension. ‘This, ac- 


cording to Mr. Bloedel, will have a tendency to 
reduce the supply of lumber available and prevent 


any surplus The higher price of logs is being 
reflected in the greater cost of lumber. 
The mill of the Somers Lumber Co., Somers, 


earlier than was ex- 
late in December, ac- 


Mont., was foreed to close 
pected by extreme weather 
cording to Webb KR. Ballord, general manager. 
The sume eonditions prevailed with other mills 
unable with the severe temperatures. The 
result is there is no visible surplus of materials 
on hand at any of the mills. 


KANSAS CITY, MO. 


the middle West the snow 
still is on the ground, and the 
only a few times has climbed above 
point. This has its compensations, 
for usually it means that a big wheat crop will 
follow. ‘The farmers are feeling very good, and 
country lumber yard owners see a prosperous Sum- 
mer ahead. There is plenty of inquiry coming in, 
but a lot of it appears to be put out to get the 
feel of the market. 

The Ingham Lumber Co., after an absence of 
several years, is back in the R. A. Long Building, 
occupying suite 1308, vacated by the C. J. Carter 
Lumber Co., which has moved to the Keith & 
Perry Building. 

Walter Robinson, vice president W. A. Pickering 
Lumber Co., who has been visiting the company’s 
Pacific coast properties, will return home this week. 

The Bowman-Hicks Lumber Co., announces that, 
effective Feb. 1, M. F. Engleman, who has been 
handling sales in the Detroit and Cleveland terri- 


to cope 


Jan. 20.—In most of 
that fell Dec. 16 
temperature 
the freezing 


tory, will come to the Kansas City office as as- 
sistant to A. L. Brown, sales manager. 
J. K. Wesson, general sales manager Central 


Coal & Coke Co., 
at Vernonia, Ore. 

The National Lumber & Creosoting Co., at Leeds, 
a suburb, has just bought eight acres of land ad 
joining its yards, in order to expand its facilities. 
The company does a very large business with vari- 


ous railroads. 
OMAHA, NEB. 


Jan. 19..-Lumber business in Nebraska is gener- 
ally pretty light. There have not been enough 
orders or inquiries to indicate how big a demand 
there will be. It is almost impossible to drive over 
many of the roads; so not many farmers are com- 
ing to town, and those that do will not haul lum- 
ber. Country dealers are showing little inclination 
to buy and place only mixed orders for just enough 
lumber to take care of current business. The buy- 
ing power of Nebraska farmers has improved con- 
siderably and improvement is expected as soon as 
the weather opens up. Farmers in western Iowa 
did not have good crops, and the outlook there is 
not so good. 

Mr. and Mrs. E. H. Howland will leave shortly 
for St. Augustine, Fla., where they will spend the 
remainder of the winter. Up to a year ago Mr. 
Howland was proprietor of the E. H. Howland 


is visiting the company’s fir mill 


Lumber Co. ‘The present owners are 
the Central Lumber Co. 

A. H. Landram, sales manager St. Paul & Tq. 
coma Lumber Co., of Tacoma, Wash., was at 
Omaha last week. He had been at several eastern 


operating as 


points and came by way of Kansas City From 
Omaha he started east again, with Chicago th 
first stop, but contemplated going as far as th 


Atlantic coast. 

Gould Dietz, C. N. Dietz Lumber Co., left Sunday 
for Washington, D. C., and in a few days wi} 
join C. N. Dietz and a party at New York, when« 
they will sail Saturday on the Resolute for a toy 
of South America. 


PITTSBURGH, PA. 


Jan. 20.—A continued good volume of 
is reported by wholesalers. No. 2 common Idahy 
white pine continues very scarce, and the pest 
wholesalers can do is to allow customers 20 percent 
of that grade in any shipment. There 


inquiries 


is also a 


noticeable shortage of No. 2 common western 
white pine, but no limit has been placed yet o; 
quantity. The demand for hardwoods, especially 


lower grades, continues to increase, 
automobile manufacturers have not yet entered 
the market to any great extent. Retailers report 
a continuing demand for fir and white and southern 
pine, and further price advances are expected 
Winter weather has been hampering the activity 
of the yvards to some extent. Continued rains jp 
the South have hindered mill operations, causing 
somewhat of a slowing up in receipts here. The 
railroads, too, have been hampered by snowstorms 

I’. R. Babcock, of the Babeock Lumber Co., was 
in Detroit last week on business with the com 
Babcock, of the 


although the 


pany’s branch there. E. V. same 
firm, is expected home this week after having spent 
ten days at the Babcock Lumber & Land Cos 


plant at Maryville, Tenn. 


J. L. Kendall, president Kendall Lumber Co, 
returned the first of the week from a trip to 
Oregon, where he inspected a tract of timber land 


owned by the company. 


WINNIPEG, MAN. 


Jan. 19.— Very cold weather throughout th 
West has again hampered sales, especially at coun- 
try points. Retailers, however, because they ex- 
pect an increase in Coast wholesale prices, have 
placed a few orders, so local wholesalers reported 
improved business during last week. It is believed 
that before very long there will be another sharp 
price advance, for some large Coast manufacturers 
are still closed down and their stocks are becoming 
depleted. 

It is understood that during the coming conven- 
tion of the Western Retail Lumbermen’s Associa- 
tion (Canada) there is to be a roundtable confer- 
ence of inanufacturers, wholesalers and retailers 
for the purpose of devising some plan of improving 
conditions on the Prairies. I. R. Poole, seeretary 
areuntnn Manufacturers’ Association, with a dele 

gation, will be present, and it is expected that 
ewe will be at least half a dozen large Coast man 
ufacturers at the conference. 

Northern spruce manufacturers report 
ging is going along very successfully, even with 
very cold weather and heavy snowfall. Very little 
trouble has been experienced in getting plenty of 
labor for the woods. <A representative of one north 
ern spruce mill says that it expects a large demand 
for its product in the eastern States this year, be- 
cause of the Jarge building program, Manitoba 
spruce being in great demand for concrete forms. 

The McDonald Lumber Co.’s lath mill at Hud- 
son Bay Junction has been working full time, and 
all the product is going to the Chicago market. 


BOSTON, MASS. 


Jan, 20.—The New England lumber 
seasonably quiet in most departments, but prices 
are generally firm throughout. Eastern spruce 
frames and random are firm. Spruce lath are 
easier, prices having sagged about 25 cents since 
December, while western hemlock has advanced 16 
to 25 cents. Quotations on the entire list of Pa 
cifie coast lumber are being well maintained at 
recent advances. Cedar shingles are quiet; there 
are reports of concessions on whites, while reds 
are firmly held. Idaho white pine is very firm at 
the recently advanced prices, and there is a short- 
age of No. 2 common. Although hardwood and 
southern pine floorings are temporarily quiet, prices 
are very firm. Dealers in hardwood lumber are 
cheerful regarding the outlook. 

Although the building industry is feeling the Tr 
strictive influences of winter weather, the present 
volume of construction under way in many sections 
of New England is reported to be well ahead of 
the average for this season. Every effort is being 
made to avoid labor troubles and to prepare for # 
big spring trade. 

Another large cargo of British Columbia fir was 
landed here by the steamer Margaret Dollar. Thete 
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were 72,937 pieces of lumber and 4300 bundles of 
spruce and hemlock lath for Davenport-Evans Co.; 
Blanchard Lumber Co., Wendell F. Brown Co., 
Stetson, Cutler & Co. and Pacific Coast Lumber 
Co. With the starting up of winter mills in New 
Brunswick and Nova Scotia, cargo shipments of 
provincial lumber have been resumed to New Eng- 
land ports. Three schoolers have arrived here. 
The annual meeting of the Acer Lumber Co. was 
held at Woodsville, N. H., on Jan. 8, all the officers 
peing reélected. The president reported a larger 
business done in 1924 than in any previous year, 
and the directors authorized the purchase of new 
equipment to double the present output. This will 
pe all Yates machinery similar to that already in 


~ BEAUMONT, TEX. 


Jan. 19.--Continued rains have interfered with 
both production and distribution of southern pine, 
and temporary cessation of building has cut down 
orders to a considerable extent. No price reces 
sions were noted, as badly broken mill stocks and 
full order files preclude the possibility of any re- 
ductions. Millmen look confidently forward to a 
stiffening of the market as soon as weather condi 
tions improve, 

The hardwood the entire 

Demand 


market is quiet, but 

list is stronger than it was ten days ago. 
is reported as constantly broadening and, while 
no heavy buying has as yet developed, the volume 
of business is decidedly good for so early in the year. 
Rains continue to interfere with both logging and 
shipping, but have not as yet affected production, 
as the mills have sufficient logs ahead to last them 
through the rainy season if it is not too long con- 


tinued 
WARREN, ARK. 


Jan. 19.—The Arkansas soft pine market has 
shown very little change since last week. Prices 
remain on practically the same levels, and demand 


is of about the same volume. 
are the strongest on the list. Takings of floorings, 
especially B&better flat grain, are heavy. Dealers 
are buying largely in mixed cars containing a good 
percentage of worked B&better stock. Orders are 
for material that is in current demand by 


Common yard items 


con 


sumers and there seems to be no retail buying for 
stock. <All orders are being placed for quick ship- 
ment. Industrial buying is reasonably heavy. 


There is a strong demand for 
car items are moving readily. Shipments have 
been on a parity with production generally.  Al- 
though the weather has been bad, practically all 
mills have run full time. Mill stocks are broken 
and low. ‘There is plenty of labor and an adequate 
car supply. The small mills in this vicinity have 
been quite active for the last two months, as the 
weather has been ideal for logging and hauling, but 


car siding, and other 


the rains of the last few days will practically 
put them out of commission. 

There is a good demand for hardwoods, and 
prices are maintained. Gum items are the freest 
movers, with oak following. The hickory market 
is still quiet. Interior trim of oak and gum are 


good sellers. Hardwood flooring is moving in large 


volume. Oak takings by the hardwood people are 
heavier. 
ATLANTA, GA. 

Jan, 19.—Southern pine production in this dis- 
trict has fallen off considerably, due to heavy rains. 
A dry spell of several days is required before log- 
ging can be actively resumed. The result is that 
orders are now considerably in excess of produc 
tion, and that surplus stocks are being rapidly 


taken up. 


Export demand for pine is reported fair, coming 


principally from Latin America. Foreign agencies 
report fairly good bookings for delivery the next 
two months, but there is an increasing tendency 
on the part of larger southern mills to refuse this 
business, 

Retail yards in the Southeast are enjoying a 
g00d volume, though rains have retarded sales. 
tetail dealers state the outlook is very promising. 


tetail stocks are fairly good, and yards are buying 
only for current requirements. 


A good demand continues from the building 
trades, though the weather has interfered with 


construction work. Principal sales are for interior 


trim, with the planing mills and millwork plants 
buying actively, and improvement noted in sales 


of pine flooring dimension, boards, kiln dried rough 
and surface finish roofers and similar items. 

There is also a very good demand for pine rail- 
road and car material, with inquiries indieating 
that the roads contemplate another big construe 
tion year in the South. Advances of 50 cents to 
$1 are noted on most car material, with the ten- 
dency upward throughout the list; other pine 
items used by the railroads are unchanged. 

Since the first of the year B&better 1x4-inch 
flooring is up $3 to $4 to an average of about $46. 
No. 1 common is about $41, an advance of $3, with 


No. 2 common remaining at $21, and No. 3 com- 
mon advanced to $15. 

Roofer prices show no current changes. The 
Georgia cut is selling here about $22 for No. 2 


common in 1x6-inch, and $23 or a little less for 
the same grade in 1x8- and 1x10-inch. A price of 
about $26 prevails for other No. 2, 1x6-inch roofers 
and $17 to $17.50 for No. 3 common. All these 
prices are slightly less than those prevailing the 


middle of December. Mills report a very active 
demand, however. 
LUFKIN, TEX. 

Jan. 19.—The export demand for southern pine 
lumber from all the eastern Texas mills is strong, 
and the price is advancing steadily. Practically 
all the larger plants have at least sixty days’ run 
in getting out large orders for railroad material. 


The local demand for mill products is rather weak ; 
local dealers want mixed ecarlots, and many such 
orders cannot be filled on account of the broken 
mill stocks. The smali mills are not operating on 
account of heavy rainfall in this seetion. If 


wintry weather prevails here many of these plants 
will not operate for sixty or ninety days. The 
larger mills, however, have at least ninety days’ 


supply of logs on hand. 


It has been conservatively estimated that the 
Ips beetle destroyed at least 70,000,000 feet of 
southern pine in the east Texas section during the 
late summer and early fall. Cold weather has 
proved too severe for this pest, and rains make the 
danger from it materially less. 


LAKE CHARLES, LA. 


Jan. 19.—-Last week has seen a marked improve- 
ment in the southern pine market in this territory. 
Most mills are again operating, and production 
has materially increased. Rains have slowed down 


logging and have interfered with production. It 
will, however, require a long rainy season to re- 
move the salt water in this territory. In spite 


of bad weather there has been a great increase in 


shipping. Cars are plentiful, and manufacturers 
wish to reduce order files before spring buying 
gets under way. ‘There is still no inclination to 
book future business, largely because of broken 
stocks and the uncertainty of prices. The demand 
for flooring continues to hold up well; there is 
also a good market for dimension. ‘The oil fields 
and the railroads are still fairly aetive buyers. 


Nxport demand remains about the same. In 
immediate territory there is a fairly 
retail yards, as construction work 
increase. Inquiries are coming in 
ing centers. Prices have not 
first of the year. 

Parish Fuller, 
this week of a 


this 
good call from 
continues to 
from most buy- 
changed since the 


Oakdale 
party 


lumberman, 
of hunters at 


was the host 
the Coastal 


Hunting Club, south of Lake Charles. 
NORFOLK, VA. 
Jan. 19.—There has been no marked improve- 


ment in demand for North Carolina pine. Many 


mills have little unsold stock, and in logging and 
shipping have been handicapped by bad weather, 


but yards in the North and East have been having 
bad weather also and are a little backward about 
paying higher prices. Stock ordered now by yards 


is for immediate needs, and wholesalers are buying 
only to cover orders already taken. There has 


been a disposition to advance 
improved. 
The demand for 


prices before demand 
4/4 edge No. 2 and better has 
been better in band sawn, with little circular stock 
being called for, as the New England market is 
not active. Prices remain the same. No. 2 and 
better 4/4 widths, both band and ecireular 
sawn, have been quiet. There is, however, little 
10- and 12-inch to be had. More circular mixed 
k widths has been offered at higher prices, but 
mills have a akened when desiring to make quick 


stock 


stoe 


shipment. Edge 4/4 No. 3 has been moving fairly 
well, with prices remaining the same. No. 3 4/4 
stock widths have not been very active. The 10 
and 12-inch band sawn are scarce, but circular 
sawn are more plentiful, with prices on about a 
parity with band sawn. Edge No. 2 and better, 
5/4 and thicker, has been quiet, although 5/4 and 
6/4 stock widths continue active, and mills having 
any want more money for them. Nos. 1 and 2 
bark strips, rough, have not been active, but there 
is a better demand for bark strip partition, and 
this is getting to be hard to buy for quick ship- 
ment. 

Edge 4/4 No. 1 box has been very quiet. Some 
of the large mills are disposed to take on further 
business, but buyers have balked at prices. No. 1 
4/4 stock box continues in good demand, and is 
very searce. Mills having any want more money 
for it. Edge 4/4 No. 2 box has been moving bet- 
ter, both rough and dressed into sheathing. Prices 
quoted by most mills are very uniform. No. 2 


4/4 stock box is not very active, and more is being 
offered, although there is no price weakening. 


Coed fe G PINE Coa 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


3 
CO 
% 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 
9th Floor Union 


Incorporated 1885 


Baltimore, Maryland 








Trust Building, 
Thin Ceiliag— 


N.C. PINE. our Speci 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 











We're on the Job 


that satisfies builders. Convince 


yourseli by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing, Long and 
Shortleaf Yellow Pine, rough or dressed 


Car and Cargo Shipments. 


Ellington & Guy, Inc. ,“ticiniso: va" 





when it comes to getting out lumber | 


| 








QUICK SELLERS —That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,‘°72": 


Virginia. 
Operating John L, Roper Lumber Co. 








Machine Molder Practice 


A manual on molder work, the cogenen and 
erintendence of the molding machine. Pu 
lished d by a practical ate ee be who traveled 
many thousands of miles to gather the accel 
information. Bound in Red Leather. 


postpaid. 
; 1 So. Dearbom St 
American Lumberman ** Chicago. IL 
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Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 








Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We’ll do the 


same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 























Edge box, 5/4 and 6/4, continues very quiet. Box 
bark strips, 4/4, are more active, rough and dressed. 
Recent advances are being firmly adhered to. 
Sales of flooring and partition were very light. 
There was a slight improvement in demand for 
%- and f,-inch ceiling, and also for bark strip 
flooring and partition. Prices on dressed items 
are stronger than they were Jan. 1. Kiln dried 
roofers are not very active, but prices are higher 


than those of two weeks ago. Air dried roofers 
have not been very active. There has been a 
little better demand for lath, but because of ad- 


vanced prices buyers are inclined to keep off the 
market. 

The Branning Manufacturing Co., Ahoskie, N. C., 
has closed its mill for ninety days, although the 
suspension may be indefinite. This is only the 
second lengthy suspension since 1899. A. T. Baker, 
president, of Norfolk, had successfully operated 
the plant until ill health forced his retirement. 
Representatives of a Franklin (Va.) company have 
been negotiating in regard to purchase, with a 
view to enlarging the mill and restarting it. The 
Wellington & Powellsville road, which hauls logs 
for the company, will continue to operate. 


LOS ANGELES, CALIF. 


Jan. 17.—It is estimated that local retail yards 
have stocks that average close to 10 percent of the 
amounts they had a year ago, and are not placing 
large orders, riding along with their present stocks. 


George Vesey, John I. Shafer Hardwood Co., South 
Bend, Ind., and M. M. Murry, of Shreveport, south- 
ern representative of James Kennedy & Co., Cin- 


~""" HATTIESBURG, MISS. 


Jan. 19.—Heavy rains and high water are re- 
tarding logging, small mills being unable to get 
their lumber to the railroads, and some large 
mills also being affected. The washing out of 
railroads is delaying shipments, as is the wet 
condition of lumber. Production and shipments 
in this section will be much under normal for the 
present month. Orders have been coming in freely 
during the last two weeks. Car material is still 
very strong, and other fresh cutting is in good 
demand. Prices are likely to show an advance, 
especially for quick shipment, as stocks are low 
and order files heavy. 


SHREVEPORT, LA. 


Jan. 19.—-All reports seem to agree that demand 
for southern pine is growing steadily, and that the 
mills are getting plenty of orders. Production is 
considerably interfered with by bad weather, the 
six months’ drouth having been decisively broken 
and almost continuous rain day and night having 
fallen for eight out of ten days recently. As a 
result, the mills do not need so many orders, and 
shipments have been slowed up again, but there is 
no speeding up of production. Order files are still 

fairly full. Few transit 








Modern building construction demands the use of considerable heavy lumber 
the 
In the above illustration, a theater build- 
ing in a Chicago suburb is being remodeled, and the ramps permit the 
material being carried by wheelbarrows from the ground to the second 


for making ramps to bring material from 


point needed on the building. 


or third floor. 


cars are being shipped 
and wholesalers’ holdings 
are lighter than for some 
time. Where a_ dealer 
wants lumber he is usu- 
ally willing to pay the 
price quoted, and_ the 
mills are holding to a rea- 
sonable basis. The mar- 
ket is firm and _ prices 
have, on the whole, 
moved upward a trifle, in 
spite of rather light busi- 
ness. Buyers seem able 
to get their requirements 
filled without much look- 
ing around, The retail 
yards are getting into 
the market for some ma- 
terial for stocking up pur- 
poses, but there is very 
little rush business. Cars 
are plentiful. ‘There are 
no complaints about lack 
of labor. Logging condi- 
tions are a little more dif- 
° ficult, especially for the 
smaller mills. The hard- 
wood market shows little 





ground up to the 


change. Small advances 
are noted on low - grade 


box stock. 
T. H. Clifton, inspector 





Reports on unsold stocks at San Pedro are con- 
flicting, figures all the way from five million to 
twenty million feet being given. Most of this is 
said to be No. 3 grade. Grays Harbor had been 
prevented from shipping by huge breakers on the 
bar, but this week a fleet of nine coastal lumber 
steamers arrived here from Harbor ports. 

The M. J. Scanlon, recently purchased by the 
Hammond Lumber Co. for coastwise lumber trade 
into Los Angeles harbor, will be by far the largest 
vessel ever assigned to this trade, having a capacity 
for more than 3,000,000 feet. 

Hal Baldwin, a former Colorado lumberman and 
more recently manager of the Halstead Lumber 
Co.’s yard at Fresno, is now field superintendent 
for the Hayward Lumber & Investment Co.’s line of 
yards. 

Cc. C. Barr has retired from the management of 
the Barr Lumber Co.'s Whittier yard to reassume 
his duties as vice president of the Whittier Na- 
tional Bank. 


HOUSTON, TEX. 


Jan. 19.—Production in the smaller eastern 
Texas mills has been slowed down somewhat by 
heavy rains, which greatly lessen forest fire haz- 
ards and supply water much needed for mill opera- 


tions. The large mills, having a considerable log 
reserve, are going ahead as usual. The South 
western retail yards have been buying heavily 
since the first of the year. tailroad, oil field 
and export business is good. ‘There have been 


slight advances in dimension and other items. Sid 
ing, 9-foot B&better, is quoted at $57, mill. No. 2 
boards, 12-inch, are very scarce and command a 
premium. 

Four buyers of hardwoods visited the Houston 
territory recently: Herman Katz, of the Thomp- 
son-Katz Lumber Co., Memphis; W. H. Kinder, 
of the Kinder Lumber Co., Grand Rapids, Mich. ; 


for the National Hard- 


wood Lumber Association, who was found in a 
dazed condition, with his skull fractured, last 
Christmas eve, is slowly improving. He is not 


yet able to recognize anyone and has not regained 
his memory. He was en route to work, walking, 
when injured. 

S. B. Hicks, wholesale grocer and an official of 
the Lodwick Lumber Co., was reélected to the 
board of the Shreveport-Houston division of the 
Southern Pacific. The board plans heavy bridges 
to cost $1,500,000, across the four principal rivers 
between Shreveport and Houston. 

Kk. A. Frost, president Frost-Johnson Lumber 
Co., S. H. Bolinger, president S. H. Bolinger Lum- 
ber Co., and W. A. Robinson, president Robinson- 
Slagle Lumber Co., were appointed to committees 
by President George Freeman, of the Louisiana 
State Fair Association, himself a lumberman, with 
the Victoria Lumber Co. 

G. L. Cline, president Cline Lumber & Manufac- 
turing Co. (Ine.), has been elected president of 
the Shreveport Lions Club. 

K. A. Frost and W. K. Henderson, presidents, 
respectively, of the Frost-Johnson Lumber Co. and 
the W. K. Henderson Iron Works & Supply Co. 
were joint hosts Wednesday at a luncheon here in 
honor of Rufus C. Dawes, of Chicago. 

W. H. Managan, lumberman, of Lake Charles, 
La., has been elected a director of the M. E. Dodd 
Foundation, which will establish a girls’ college. 

P. A. Gloomer, secretary and general manager 
Louisiana Long Leaf Lumber Co., Fisher, La., was 
elected a director of the City Savings Bank & Trust 
Co.; C. E. Slagle, president Louisiana Central 
Lumber Co., Clarks, La., was elected to the direc- 
torate of the Commercial National Bank, on whose 
board also are E. A. Frost, G. S. Prestridge and 
Ik. T. Whited (of the Frost Johnson Lumber Co.), 
A. J. Peavy, 8S. G. Sample and R. T. Moore (of the 
Peavy & Moore lumber interests), J. C. Rives and 
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Edwin R. Jones, the latter president Victoria Lum- 
per Co. Mr. Moore was reélected chairman of the 
poard and Mr. Sample a vice president of the Com- 
mercial National. The First National Bank re- 
elected W. E. Wheless, president Allen Manufac- 
turing Co., a director. 


MACON, GA. 


Jan. 19.--Hauling is entirely cut off on account 
of high waters and impassable roads. Very few 
mills that have lumber on their planing mill yards 
have it protected, and it will take several days of 
clear weather before the stock will be dry enough 
for working and shipping. Very few cars were 
shipped last week. Shipments of roofers into 
Florida, which has been a very active market all 
winter, have also been curtailed. Most mills have 
withdrawn from the market, and are selling no 
more until weather permits them to dry lumber. 
As a result of the very bad weather there has been 
no price decline to speak of. The market is prae- 
tically at a standstill. Demand for roofers has 
gradually weakened. Very few wholesalers are 
finding that they can develop business at prices 
asked, and yards in consuming territory seem to 
be willing to wait. No. 2 common and _ better 
2-inch dimension and kiln dried 4/4 B&better 
finish are inactive on account of bad weather, 


ELIZABETH, LA. 


Jan. 19.—-Orders from retail yards have started 
to come in, and prices are holding up well. There 
seems to be a scramble for export lumber, this 
being one of the strongest lines in the market. 
Railroads are busy, and orders from the car shops 
for construction materials are numerous. The 
weather has been rather cold, and very rainy. 


LAUREL, MISS. 


Jan. 19.—The southern pine market has been 
rather at a standstill, largely because of unsettled 
weather and the season. Prices have remained 
about stationary for some time. It is believed 
that better weather will cause marked improve- 
ment in trade. Building has been badly hampered 
by incessant rains. The export market presents 
a brighter outlook than does the domestic; de- 
mand seems to be stronger and prices are advanc- 
ing steadily. Wardwoods are in good demand, 
with oak and gum the strongest woods. ted gum 
and white and red oak are especially active. Dry 
stocks of these items have been almost all taken, 
and prices are beginning to stiffen, and in fact 
have advanced considerably. 

John M. Bissell and Alfred J. Glassow, resident 
managers of the Marathon and Wausau Southern 
lumber companies, and Victor C. Langley, logging 
superintendent of both mills, are in Wausau, Wis., 
this week attending a directors’ meeting. 

Dawson W. Winn, sales manager Eastman, 
Gardiner & Co., is on a business trip to Washing 
ton, Baltimore and other eastern points. 


TUSCALOOSA, ALA. 


Jan. 19.—The market is firm and inquiry plenti- 
ful, but on account of the extremely bad weather 
very little business is being done. Shipments have 
fallen off to practically nothing at most of the 
smaller mills, and the recent heavy rains will make 
it impossible for very much lumber to be de- 
livered to the railroads during the next two weeks, 
even should the rains stop at once. Under pres- 
ent conditions the millmen and wholesalers are 
hot inclined to accept much business. Millmen 
are talking of higher prices and there certainly 
Will be advances if there is fairly good weather in 
consuming territory. 


NEW ORLEANS, LA. 


Jan. 19.—Demand hag not yet recovered its full 
Stride, Inquiry is reported brisk, trade comment 
is confident, and prices seem to be well held. The 
weck’s feature has been the general and heavy 
Trains which have sent rivers and creeks out of 
their banks in Louisiana, Mississippi and southern 
Ark ansas, interfering with logging operations, de- 
laying loadings temporarily and tending to hold 
down production over a considerable territory. 
Luckily the hardwood operations, most affected 
by the “rainy se ason,” accumulated good supplies 
of logs during the long x dry spell last year. 

H. M. Hobbs today succeeded W. C, Lorentz as 
assistant secretary of the New Orleans Lumber- 
men’s Club. Mr. Hobbs’ father is a prominent 
Texas lumberman, while his brother is with the 
American Pitch Pine & Export Co., this city. 

Sales Manager F, J. Thomas, of the Louisiana 
ted Cypress Co., left last week for a trip through 
Wisconsin, Iowa, Nebraska and Missouri. Harvey 
Moynan, in charge of the hardwood department, 
has just returned from a trip through southern 
Arkansas, 

Secretary-manager E. W. McKay, of the South- 


ern Cypress Manufacturers’ Association, left last 
night for Cleveland, Ohio. 

Organization of the Magic City Lumber Co., 
with headquarters at Birmingham, Ala., was made 
known here today. The new company, which will 
handle southern pine, is chartered by J. J. Varlie, 
a Birmingham wholesaler for years with the Amer- 
ican Lumber & Export Co. Associated with him 
will be W. Standing, jr., recently in charge of the 
southern pine department of the Louisiana Red 
Cypress Co., this city. 


JACKSON, MISS. 


Dee. 20.—Loeal manufacturers and wholesalers 
of southern pine report the market very strong. 
The whole southern producing belt is covered with 
water, from 9 to 11 inches of rain having fallen 
the first eighteen days of this month. This has 
put all the small mills out of commission, and the 
large mills are operating under a tremendous han- 
dicap. <All of the dry yard and shed stock in the 
South is covered by orders, and new stocks are 
not drying nearly fast enough to meet the demand. 
All items are moving freely. Car material is in 
heavy demand. Some mills are receiving urgent 
long distance telephone calls from the North 
relative to placement of large orders. Special cut- 
ting of all kinds is in good demand. Orders from 
the regular interior trade are plentiful enough to 
take care of more dry stock than will be avail- 
able for some time. The export market continues 


DENVER, COLO. 


Jan. 19.—-The retail lumber business is slow due 
to the temporary slump in construction brought 
about by rather severe weather. The dealers are 
therefore engaged in filling in their stock in order 
to be ready for the busy season they are expecting. 
While the lumber turnover in Denver is expected 
to be about the same as last year, which broke 
previous records, retail sales in the surrounding 
districts promise to be much greater, due to favor 
able farming conditions and renewed activity in 
mining. 

A proposed zoning measure may go into effeet 
in Denver at almost any time. There is a wild 
seramble for permits by those who contemplate 
building apartment houses or commercial struc- 
tures, so they may get under the wire before the 
zoning bill is put into effect. 

sart Coldren, president Hallack & Howard Lum- 
ber Co., had arranged to go on a trip to Honolulu, 
but necessity for an immediate operation prevented 
his going. He is out of danger. 

William DP. MePhee, president McPhee & Me- 
Ginnity Co., has also undergone an operation and 
is rapidly improving. 


SACRAMENTO, CALIF. 


Jan. 17.—In preparation for a bigger year, the 
Fruit Growers Supply Co., Susanville, has started 
a $300,000 betterment program. A new stacker 
will be installed for all lumber going to the kilns. 
Additional kilns are in contemplation. Two new 
band mills are being installed, making the mill a 
t-band plant, capacity 125,000,000 feet a year. 
The company plans to construct an 8,000,000-foot 
capacity dry shed for upper grades as soon as the 
weather improves in spring, with a monorail dis- 
tribution system. One complete Caterpillar camp 
is to be established to replace one of the present 
horse camps. 

RB. W. Lakin, new manager McCloud River 
Lumber Co., at McCloud, has returned from Min- 
neapolis and announces the company is preparing 
for a full season’s run. “At the present time we 
are running both mills day shifts, and one of 
them with a night shift,” he said. “About the 
first of April we will start up the second mill 
nights.’’ 

With conerete foundation work all in, construc- 
tion of the new planing mill at Algoma for the 
Algoma Lumber Co, this week turned to erection 
of timbers and frame work. The capacity of the 
new plant will be 100,000 feet a day. It is to be 
electrically operated. 

The Pelican Bay Lumber Co. is enlarging its 
planing mill. H. W. Bridgeford, general manager, 
says the improvement also will include three new 
machines. 

The California & Oregon Lumber Co. is operat- 
ing its Brookings (Ore.) plant on two shifts of 
five hours each and expects this week to resume 
double 8-hour shifts. he demand is declared to 
be gradually approaching normal, 

The Ewauna sawmill at Klamath Falls opened 
this week with a force of thirty men for the gsea- 
son’s run. Unless adverse weather conditions 
prevent, there will be no further shutdown until 
next fall, officials of the company stated. 

Active sawing is in progress at the new sawmill 








We Are Now 
Cutting the 


xtra Standar 
ressed Boar 


There are so many buyers 
on the East Coast who have 
shown preference for this 
lumber of full 13/16” thick- 
ness that we have decided to 
manufacture no thinner lum- 


ber. 


The several tests made by 
thé Forest Products Labora- 
tory, Madison, Wis., have 
proved that lumber of 
13 16” possesses more 
strength, stiffness, and _ is 
more resistant to warping. 
Therefore, they recommend 
it to all lumber buyers. 


Camp's N. C. Pine lumber 
has been a big favorite with 
dealers for many years, but 
it will be more appreciated in 
this full thickness. In the fu 
ture you'll find 


Every Board Is 
Branded on the Ends 


EXTRA) 
STAN DAF RO iy, 


This brand will enable 
you and your customers to 
readily identify this lumber 
of big value. Order some of 
it today. 

















Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 
Or Address our 


Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg 
Gho,. W. JONES, Mer., Phone 7664 Ash 
PHILADELPHIA: Otis Building 
iE. D WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manayer 


DAILY CAPACITY 
CaM Es worn 394444 aeekunks 600,090 feet 
bog a re ere or 500,000 feet 


Marion, S. C. 
St. Stephens, S. C. 


Franklin, Va. 
Wallace, N. C. 














100 AMERICAN LUMBERMAN 


JANUARY 24, 1925 





—< LOUISIANA <— 


Real Values in 
Southern Hardwoods 


1 car 5 8 Qtd. Sycamore | 

1 car 5 8 Plain Sycamore 
50,000' 4 4 Log Run Willow | 
Gum 50,000' 44 FAS Pl. Sap Gum 
Cottonwood , 75,000' 44 No. 1 Com. Plain 

Sap Gum 
1 car 44 No. 1 Com. Red Gum! 
1 car 44 FAS Red Gum im, 





Sycamore 
Red Gum 
Willow 





Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 















HAMMOND, La. ‘eek 
Manufacturers of Long and Shortleai 
Southern Pine Lumber 











complete, with Planing Mill, Dry Kilns, 
Sheds and Builc jings; Five years old—In 
A-i Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Ltd., Westlake, La. 


K. Moore, Pres., P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas 








FE ois 100,000 aaa | 
OF Oale Circular and Gang Mill 





HAND MADE 


CYPRESS SHINGLES 
and CLAP a 














anuta Ns ed in all sizes and lengths 
ampies on request. 


Gulf Coast eat 











We can most always furnish orders for 


SAWN RED Oak Cross Ties 


Standard 6x8-8 0 


i } you can turn 


We also fae Switch Ties and re Plank 


Southern Tie & Timber 
Company, Inc. 


WINNFIELD, LA, 












Estimateand Delivery Record Book 





" J 421 ¢ = < 
ow \erican = he 431 So. Dearborn St. 


Chicago, Ill. 








of L. B. Rose near Longvale, Mendocino County. 
Mr. Rose has 8,700 acres of timber and is engaged 
in sawing material to be used in his plant and 


camp 
The Hutchinson Lumber Co., Oroville, has re 
opened one of its logging camp About 125 


men are in the woods at Camp 4 engaged in cold 
decking the logs. 

The Nine Bros. Lumber Co., operating west of 
Dairy, and the Shaw-Bertram Lumber Co., logging 
in the Squaw Flat Unit, have been shipping logs 
steadily through Klamath Falls over the Oregon, 








California and Wastern Lowe Bros. are g 
extensively in the Squaw Flat country, and nil ig 
their logs along the railroad. Lack of snow has 


handicapped logging. 


ABERDEEN-HOQUIAM, WASH. 


Jan. 17. \l] the mills on the 
ning, except the 


Harbor are run 
Aberdeen Lumber & Shingle Co., 
Which will be down for ten days while being 
overhauled. ‘The North Bay Lumber Co., 
Creck, is still idle, but it is planning to resume 
operations soon, 


Grass 


Vessels loading here today are: 
Grays Harbor Commercial Co., Cosmopolis ; Havre 
Varu, Eureka Cedar Lumber & Shingle Co.; Jliaku 
shika Maru, Port Dock, and Clyde Maru, Grays Har- 
bor Tamber Co., all loading for Japan. Suraileo, 
HWoquiam Lumber & Shingle Co., and Susherico, 
North Western Dumber Co., Atlantic seaboard. 
Trene, Bh. WK. Wood Taumber Co., Wawaiian Islands. 
Commercial Traveler, under charter to Swayne & 
Hoyt, Grays Harbor Commercial Co,, New York. 
Vessels loading for California are Lasse nm, BE. K. 
Wood Lumber Co.; Cricket, Grays Harbor Shingle 
Co,, and Wapama, Wilson Bros. 

A, W. Callow, president Wynooche Timber Co 
has been elected president Hoquiam Commercial 
Club. 

C. A. Pitchford, affiliated with the Ilumptulips 
Logging Co, for many years, has been appointed 
manager of the Aberdeen Lumber & Shingle Co. 

The Polson Logging Co., of Hoquiam, has pur- 
chased two sections of standing fir timber in the 
ipper HWumptulips River region 


PORTLAND, ORE. 


Jar 17.—Business here during the last week 
is been normal. Indications are that there is to 
be a large volume this year. The railroads an- 
nounce extensive improvements, and = Jumbermen 
who have returned from eastern tours are con 
vinced that there will be a good demand from the 
retail vards in the castern and middle States. 
California business is a little quiet now, and they 
Vv it is due partly to Jarge quantities of unsold 
tocks on the docks at the lumber receiving ports, 
particularly San Pedro, 

Foreign business is hampered by difficulty in ob 
taj ry suitable vessels Among new business 
reported this week was a 4,000,000 feet cargo of 
fir for Japan. The American Trading Co. has 
oaded the Asama Maru with 3,300,000 feet of lum 
er, and the vessel will sail next week from the 
Columbia River for. Australia The Corvus sailed 
from here Friday with 2,000,000 feet. The Dewey 
tiled ‘rom the Columbia River Friday with lum 

* and general cargo for ports in South China. 
The Mult 1omah Lumber & Box Co., of this city, 
received a raft of spruce logs last week from the 


outhern coust of Oregon which contained S00,000 


Koshin Maru, 


“ys 








leet, and will receive in a few days another con- 
tining 900,000 feet 

W. A. Erwin, for many vears logging superin 
tendent for the Crown-Willamette Co,, will) en 
gage in logging operations of his own within the 
next three or four months 


VANCOUVER, - ad 


Jal 17.—Mills are 
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Coughlan, for Australia; W. L. Comyn & Co,, City 
of Vancouver, time charter for one vear; Amer 


Trading Co., Saka Maru, March or April, 


Yokohama; oil tanker D. G. Scofield, March, Wel- 
lington, 

Log prices ure stronger by $1 all around, and 
lumber prices are still unsettled. Mills are buying 
up all the prime logs as soon as they arrive. The 
surplus of fir and hemlock logs at the mills is 
mall, and the supply of cedar logs is very short, 


BALTIMORE, MD. 


Jan. 19.—-Maj. G. I. Wood, vice president and 
general manager R. KE. Wood Lumber Co., hard- 
woods, has pointed out that last year was excep- 
tionally favorable for sawmill operations, and 
many of the plants have accumulated considerable 
lumber. The same weather conditons had favored 
logging, so that plenty of logs are now available. 
Maj. Wood added that the outlook for exports was 
improving, and that if indiscriminate shipping were 
avoided the foreign markets ought to afford an 
outlet of sufficient importance to strengthen the 
domestic market. 

George EF. M. Hauck, president T. J. Shryock & 
Co. (Inc.), wholesale distributers of southern pine 
and other woods, among them Pacifie coast stocks, 
left Jan. 14 on a trip to the west Coast. 

Mr. Walter, of the Hoffman Lumber Co., of 


Columbia, S. C., was a visitor in Baltimore last 
week, 


DULUTH, MINN. 


Jan. 20.--Demand for all classes of northern 
pine lumber continues to develop satisfactorily, 
bookings of mixed cars to line yards in western 
Minnesota and North Dakota having increased. 
The impression is also gaining ground that 
northern pine Jumber quotations are likely to be 
advanced again within the next few weeks. In 
terest in box lumber is claimed to have shown a 
picking up Jately, some operators asserting that 
piles in their vards are melting away.  Jobbers 
here were in receipt of further eastern inquiry 
during the last week for round lots of northern 
pine, including a good proportion of the better 
grades, for shipment at the opening of navigation 

Conditions for carrying through logging opera 
tions in this territory are more favorable than in 
several recent years. The lumber companies and 
contractors expect to increase their production ¢ 
sawlogs, but the outlook in ties and pulpwood 
continues below par. With the average price for 
ties now cut down to around 638 cents, contra 
tors have been declining to accept contracts, With 
the Dackus-Brooks interests, at International 
Falls, out of the market, and the Wisconsin papel 
mills already booked up for supplies, woods opera 
tors are curtailing their season’s outputs of pulp 
wood, Dealers have been successful in tying up 
substantial orders for cedar posts for shipment 
to Iowa and Nebraska points. Shipments from 
loading stations will be made after the lower rail 
road freight scale becomes effective next month. 

The Scott-Graff Lumber Co. has arranged to re 
sume sawmill operations here for the season next 
week, 

Woods operations are being conducted upon a 
heavy scale in the vicinity of Park Rapids, Mim 
More than forty portable sawmills and lath mills 
are being operated, 


NEW YORK, N. Y. 


Jan. 21 New York is snowbound. ‘The lull 
occasioned by the weather is unwelcome to Jumber 
men, The wholesaler says, ‘We are holding firm.’ 
The retailer says, “We need nothing today.” The 
traffic in lumber has been the lightest the metro 
politan district has known in two years. Neither 
the wholesaler or the retailer is discouraged, Both 
are marking time. 

The yards in the New York district are shy of 
many items, principally of the pines. They 
only sparsely supplied with shingles, Jath 
roofers. There is not much Inland Empire pit 
any of the bins, but word has been received th 
shipments of No. 2 common Idaho are on the 
Little of the lumber has been received here sinc 
Jast spring. The truth is the shipments now 
1 Way are transits and it is believed that gene! 
ally they are a mere sounding out of the market 
Southern pine and North Carolina’ pine! 
reached the market Jately in very slight velu 
and Jast week prices advanced another S11. Sout! 
ern roofers are scarce, 


) 





and few are on th 
north Mill in the South are pressing for 
they are worth to catch up, but most of them 


oversold 


The hardwood market has been inactive ( 
nut is the searcest of all item Gum is also 
to find, Adverse weather has reduced re 


Maple and oak floorings, now high in_ price 
in good demand, will be harder to find two 

hence than they are today. n the absen 
hipments from the west Coast, eastern term 
have been drawn for fir and hemlock. <A fair 
ply of transit 


1 February. 


lumber from the Coast is expe 
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tussell Perrine, president Johnson Bros. Lum- 
per Co., Brooklyn, will address the Brooklyn 
Chamber of Commerce Thursday night on “My 
Trip Around the World.” 

Frederick J. Bruce, president Frederick J. Bruce 
(Inc.), is in Canada, still trying to dig spruce 
from under the snow. 

Andrew H. Dykes, president Dykes Lumber Co., 
will be the host Saturday night at the McAlpine 
Hotel at a dance for his employees. 

E. H. Comstock, of Edward Comstock & Co., 
Rome, N. Y., who is a frequent visitor here, is on 
the road to recovery from an attack of grippe. 

J. L. English, of J. L. English & Sons, is plan- 
ning a trip to the southern mills. 

William R. Morris, of Lockbridge & Morris, is 
now on his honeymoon to the west Coast. Mr. 
Morris is a redwood expert, and expects to give 
the redwood situation a thorough “once over.” 

Charles Hill, of the Southern Pine Sales Cor- 
poration, has returned from his annual pilgrimage 
to the South with representatives of the company’s 
sales force. 

William 8S. Beckley, jr., recently elected a di- 
rector of the Nylta Club, said today that he could 
see nothing but the brightest prospects ahead. 

Alfred S. Olmstead has just signed up with the 
Holbrook Lumber Co., wholesalers, of Springfield, 
Mass., to handle their interests in the metropol- 
itan district. Mr. Olmstead’s home is in Plain- 
field N. J. 

Harry S. Lafond, of the Harry LaFond Co., re- 
cently returned from an extensive tour of the 
Inland Empire and the west Coast. Mr. Lafond 
said today that he had found no surplus of lum- 
per anywhere he had been. Mr. Lafond feels that 
business, at least for the first part of the year, 
will be good. 

Rodney KE. Browne has gone into business for 
himself at 2030 Grand Central Terminal. He is 
exclusive representative of a number of southern 


*" JACKSONVILLE, FLA. 


Jan. 19.—Southern hardwood prices are on the 
upward trend, and increases of $2 to $3 on both 
oak and red gum were noted Jast week. Demand 
from the furniture industry is particularly active, 
ind a number of large orders were placed this 
week for shipment during the next thirty to sixty 
days. The building trades are also taking a large 
volume of hardwood lumber, Orders are now com- 
ing from practically all groups, and especially 
from Florida, Georgia and the Carolinas. Stocks 
ire thinning out rapidly, and only a few mills can 
furnish all items of their manufacture. The ex- 
port demand is good, and has increased slightly 
luring the last week. 

Cypress prices have remained practically un 
wae since the first of the year, but if anything 

e just a little bit stronger. Demand from 
Florida and Georgia is holding up wonderfully 

ut that from northern and eastern territory 
las Slackened considerably on account of bad 
eather. A nice volume of shop and factory 
zrades has been moving out practically all winter, 
nd the uppers are now moving a little more 
freely. Mill stocks are very complete, most items 
ing available in either mixed or straight ears, 

It there are no surpluses. The labor situation 

good, and car supply adequate, 


BUFFALO, N. Y. 
Jan, 19.—F rank M. Hendricks, of the Hendricks 
iskey Co., has been appointed a member of a 
special harbor committee which will coéperate with 
the city council in the effort to seeure harbor im 
provement for this city. Vessel interests have 
en advising the city authorities that something 
ust be done to improve the harbor, or traffic 
vill be diverted to other ports. 
The shingle trade is quiet, as it naturally would 
time of deep snow, but dealers say that 
th ordinary grades of red cedar about as before 
a sharp advance made in the asking price 
sritish Columbia XXXXX It is doubtful 
ther out trade will pay the Which i 
ne eases 25 cents a thousand, but it is said 
due to the popularity of dipped shingles, 
this grade seems to be most suitable for 
ection has always used more or less of these 
ned shingles, but at the same time it is prob 
that the plain, untreated shingles, or simply 
ed, have generally taken the lead. 
fhe Bathurst Lumber Co., which is loeated in 
Brunswick and is controlled by the Hugh 
MeLean Lumber Co. here, has shut down its mills 
il during the cold weather, but it is putting 
rong foree of Joggers and it is expected 
ut of about $0,000,000 feet will be ready 
: vhen the mill starts up next spring 
Tact Hy all Canadian spruce It is marketed 
tly eastward Angus McLean, a former But 
n, is president of the company. 
Three sales representatives of Mixer & Co., hav 
fone n a two weeks’ inspection trip to mills 
ith—KE. W. Conkling, D. F. Waterman and 





advance, 





F. W. Plank. On their return other representa- 
tives of the company will make a similar trip. 

An adjourned meeting of the stockholders of the 
Miller Lumber Co. will be held at the company’s 
offices, 893 Eagle Street, on Jan. 31 to vote on a 
proposal to raise the capital stock from $10,000 
to $25,000. 

The Topping ladder and erate factory, one of 
the oldest and most prosperous concerns in Marion, 
N. Y., is now in the hands of the third generation, 
George Topping being the present proprietor. 

Maurice M. Wall leaves this week for a trip 
to Sarasota, Fla., where he will visit his daughter, 
Mrs. Hugh Stillman. 


A. H. Goettel, of the John M. Richards Co., 
wholesale lumbermen, Spokane, Wash., was a 


visitor here this week. 


SAN FRANCISCO, CALIF. 


Jan. 17.—With building very active, local yards 
are busy. Replenishing of stocks will cause more 
buying around Feb. 1, after yard inventories are 
completed. Some steam schooners are still laid up. 

The export situation is more hopeful, with the 
English pound nearly normal again; the improve- 
ment in exchange will place Australia in better 
position to buy. Freights, also, are advancing, 
and prices tending upward. Japan is taking some 
fir on old orders. The Redwood Export Co. will 
continue parcel shipments to Australia. There are 
inquiries from South America and other countries 
for Pacific coast woods. 

C. Stowell Smith, secretary California White 
& Sugar Pine Manufacturers’ Association, esti 
mates that the eut of the mills in the California 
pine region in 1924 was somewhat less than in 
1923. Member mills cut 1,283,000,000 feet in 
1924, which was 59,000,000 less than in 1928. 
The total eut of all the mills in the region in 
1923 was 1,650,000,000 feet, and he estimates the 
total for 1924 about 1,491,000,000 feet. Some 
small mills did not operate last year 

L. A. Morrison, California sales manager East 
ern & Western Lumber Co., has returned from a 
trip to Portland, optimistic as to California’s 
trade in 1925. More business has been done since 
Jan. 1 than during the same period of 1924. al 
though there is seldom much buying before Feb. 1. 
Prices are being maintained and stocks are low. 

The Red River Lumber Co. is making a good 
output of California white and sugar pine at West 
wood, and is shipping steadily to the eastern mar 
ket. Logging has been progressing in the woods, 
there being no very heavy snow. 

The Lassen Lumber & Box Co. is operating its 
box factory at Susanville three days a week. J. W. 
todgers, vice president, who has been visiting 
fruit-growing sections of the State, will make a 
trip to Pittsburgh and the principal markets of 
the country. 

George Houston, general sales manager Long 
sel] Lumber Co., of Kansas City, Mo., is here on 
a visit. Kenneth Smith, who has charge of Cali 
fornia sales, handles fir from the mill at Long 
view, Wash., and California white pine from the 
Weed Lumber Co.’s plant, at Weed. 


Co LOUISIANA Coo 





Satisfaction 


Anyone of our thousand or more cus- 
tomers will vouch for the quality of our 
LaRED Products. 


Whether your order is for one carload 
or a trainload, the same care is used in 
the execution of your order. 


| Try us on your next order for: 


Lousiana REA Cypress 
Tidewater Tupelo, 
Southern Yellow Pine, 


Fir, Spruce, Hemlock, 
Cedar Shingles and Siding 
Try our “‘LaRED” Brand of Premium Cedar 

Shingles. 
“*LaRED” Supremes—The 100% Shingle. 


“*LaRED ” Extra Clears—100% Clear, 85% E. G. 
““LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED ex” 


of New Orleans | 


1018-19 White Bldg., Entire Fourth Floor, 


: Poydras Building, 
Seattle, Washington. New Orleans, hy 











FACTORY BUYERS 


Investigate our well machined, 

band sawn hardwoods. 
Grades guaranteed under 
rules of National 
Q Hardwood Lum- 
"oO, ber Asso- 
We solicit ciation. 


your inquiries. 


7 
Bonita 
(Morehouse Parish) LA. 


Lumber Company, Inc. 
BONITA, 








LUMBER TRANSPORTATION 











Reparation on Box Material Shipments 


WASHINGTON, D. C., Jan. 19.—Division 2, of the 
Interstate Commerce Commission, in a formal 
opinion in Docket No. 15,160, finds that the rates 
applicable on shipments of wood box material in 
carloads from Crystal Springs, Miss., to Key West 
Tampa and Miami, Fla., were and are not unrea 
onable but unduly prejudicial. Certa shipments 
involved are found to have been misrouted and 
others overcharged, on account of which repar 
tion is awarded, the amount to be determined in 
accordance with Rule V. The 
rought by the Jackson Traffic 


iy 





complaint was 


Burean for the 






Crystal Springs Manufacturing (« naming the 
Alabama & Vieksburg Railroad Co, and others a 
defendants. The shipments immediately involved 
consisted of twenty-two carloads of knocked down 
box material in bundles destined to Havana, Cuba, 
via Key West. Nineteen cars moved via Dirn 
ham and Jacksonville to Key West, a distance of 
1,285 miles, and three via New Orleans, a di 
ance of 1,292 miles. The shor distanee from 
Crystal Springs to Key West i 1,094 miles 
Jackson and Meridian, Miss Montgomery \ 


ind Palatka, Fla. 


Decision on Wood Waste Shipments 


In a decision Ddaeke am 15.835 —National 
Reduction Co I jirector G 
\gent—Division 1 Is th 
n numero nt ‘ 

Ips, rhi | I 
\I Verner ! ( \ 
} Is 

















TT [UMBER COMPANY 


RUSTON, LA. 


Manufacturers of 


AY Suetel Ydloe Pins 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly 


Mille at Office 
GANDY, LA RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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A COPY 
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eadow River 
OAK FLOORING 


a ee 


White and Red 
Oak Flooring, 
Maple, Birch, 
and Beech Floor- 
ing shipped in 
mixed cars with 
Oak, Chestnut, 
Maple, Poplar 
and Basswood 
interior trim, air 
dried and kiln 
dried hard- 
woods. 








Trade Building 
Flooring 


Business just naturally swings to the dealer 
who offers the best values—which is one of 
the reasons Meadow River Oak Flooring 
is proving so popular with retail Jumbermen. 
Meadow River Oak Flooring comes from one 
of the finest oak districts in the country and 
its manufacture is in every way equal to its 

natural quality. 


| Write for samples of this 
splendid selling flooring. 


| Meadow River Lumber Co. 
RAINELLE, W. VA. 











Poplar, Gum, 
White Ash, Cypress 


and Other 
K Southern Hardwood 
Lumber. 


corn -kureD GUM 


A Specialty. 





Brand 


We can Surface or Resaw. 
Daily Capacity 100,000 Ft. 


The KORN Co. 


Sumter, S. C. 


Band Mills: Sumter, S.C. and Augusta, Ga. 











GP. sou _ 24 
Mun be, “ig ecialishs 
HIGH GRADE 


%e" and %" CEILING. 


4%" and %" BEVEL SIDING. 


| STOVER LUMBER CO. 














MOBILE, ALABAMA. 








Vest Pocket Ready Reckoner 4,u%!*!_vest 


‘ “ pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


without tariff authority. Division 1 finds that 
reasonable charges would be those which would 
have accrued at rates, subject to carload minimum 
weights, not those contemporaneously 
applicable upon shipments of lumber, without re- 
gard to a minimum charge per car and that the 
charges collected should be udjusted on these 


exceeding 


bases. 
Cancels Hearing 
The commission has canceled the hearing set 
for Feb. 18 at New Orleans before Examiner J. E, 
Smith in Investigation & Suspension Docket No. 
2,310—Lumber, Arkansas, Louisiana & Texas to 
Kansas and Nebraska. 


Suspended Schedules Canceled 


The commission has discontinued Investigation 
& Suspension Docket No. 2275—Door & Window 
Frames, Central Freight Association Territory to 
Trunk Line & New England Territories. The car 
riers have filed a tariff canceling the suspended 
schedules. 

(LAS ALALE EE EI 


Equipment Inquiries and Orders 

In the latest issue of Railway Age, inquiries 
and orders placed by the railroads are reported 
as follows: 

INQUIRIES—General Refrigerator Line, Chicago, 
price on 1,000 refrigerator cars ; Union Railroad, 20 
caboose cars and 12 steel gondola cars, 7O-ton 
capacity; Charleston & Western Carolina, 100 
single-sheathed box cars, 40-ton capacity. 

OrbDEKRS—Morrell Refrigerator Line, 100 refrig 
erator cars, with American Car & Foundry Co.; 
Phillips Petroleum Co., 100 insulated tank cars, 
with American Tank Car Corp.; New York Central, 
500 gondola cars, 55-ton capacity, with American 
Car & Foundry Co., and 500 gondola ears, with 
Pullman Car & Manufacturing Corp., for Cleve- 
Jand, Cincinnati, Chicago & St. Louis: Norfolk & 
Western, repair of 800 gondola cars, with Virginia 
sridge & Iron Co., and repair of 783 gondola cars, 
with Ralston Steel Car Co. 


Big Gain in Forest Products Loading 


WASHINGTON, D. C., Jan, 20.—AIl previous rec- 
ords for this season of the year in the number of 
ears loaded with revenue freight were broken dur- 
ing the week ended Jan. 10, according to tabula- 
tions made today by the car service division of 
the American Railway Association of reports filed 
by the carriers with that organization, 

The total for the week was 932,807 cars. This 
figure has never been reached before at this sea- 
son of the year, the nearest approach being in 
1924, when it was reached the middle of February, 
while in 1923 it was not reached until the last of 
March. Prior to that time, that figure had not 
been reached until about the middle of the sum- 
mer, 

Compared with the corresponding week in 1924, 
the total for the week of Jan. 10 was an increase 
of 60,784 cars, while it also was an increase of 
59,899 cars over the corresponding week in 1923. 

Due to increases in the loading of all commod- 
ities, particularly miscellaneous freight, merchan- 
dise and less than carload lot freight, coal and 
forest products, the total for the week of Jan. 10 
Was an increase of 167,080 cars over the preceding 
week, which included a holiday, New Year’s Day. 

Coal loading for the week of Jan. 10 totaled 
217,412 cars, an increase of 36,944 cars over the 
preceding weck and 6,359 cars above the same 
week last year. Compared with the same week 
in 1923, it was an increase of 18,642 cars. 

Forest products loading totaled 69,297 ears, 
21,427 cars above the week before and 5,773 cars 
above Jast year. Compared with the correspond- 
ing week two years ago, it also was an increase 
of 780 cars. 

Grain and grain products loading amounted to 
50,948 cars, an increase of 10,047 cars above the 
weck before and 6,625 cars above the same week 
last year, but a decrease of 77 cars under two 
years ago. In the western districts alone, grain 
and grain products loading totaled 33,841 cars, 
an increase of 5,094 cars over the corresponding 
week last year, 


TROUBLE AND LITIGATION 


ATLANTA, GA., Jan. 19.—Fifty-one heirs of the 
late Jesse P. Williams, pioneer lumberman and 
turpentine distiller of Georgia, has filed suit for 
$3,000,000 against his estate, following the death 
of Mrs. Cora B. Williams and the disposal of the 
$6,000,000 estate by her to a memorial hospital to 
be known as the Jesse Park Williams Memorial 
Hospital. According to the claims, Mr. Williams 
agreed to give the heirs half of his estate before 
his death and led them to believe that he had made 
a will to that effect. At the time of his death, 
however, no will was found and the estate auto- 
matically passed into the hands of the widow. 
Mrs. Wiliams is said to have agreed to manage the 
estate and to turn over half of it to them in her 
will; this she failed to do, leaving all the money 
instead for the purpose of building the hospital. 





| MANUFACTURER and DEALER| 


Information on Grinding Thin Knives 


The Simonds Saw & Steel Co., of Fitchburg, 
Mass., has recently issued a 24-page pamphlet ep. 
titled “Grinding Thin High Speed Steel Knives” 
which contains information relative to the proper 
manner of grinding thin knives in order to retain 
the full benefits of a sharp high speed steel cutting 
edge, ‘The pamphlet also contains many serviceable 
hints regarding the use and care of these knives, 
also an article on speeds and feeds of high speed 
planing machines. VPlanermen operating machines 
using thin knives will find this booklet of value 
not only to themselves but also to the men who 


grind their knives. 
SBaeaaaaanaaanes 


Forty Years of P&H History 


The corporate name of the Pawling & Harniseh- 
feger Co., of Milwaukee, Wis., was recently changed 
to the Harnischfeger Corporation, this change of 
name, according to the concern, being ‘‘merely the 
public acknowledgment of the debt which the or. 
ganization owes to its president, Henry Harnisch- 





feger, through 
whose energy, 
foresight and 


genius the pres- 
ent standing and 
size of the com- 


pany have been 
made possible.”’ 
The recent 


change of name 
to Harnischfeger 
Corporation is 
accompanied — by 
no change in 
management, ad- 
ministration or 
business policies. 
The same “Qual- 
ity’? — “Service” 
trade mark will 
be carried by all 
products of the 
organization, 

Mr. Harnisch- 
feger entered in- 
to a partnership 
with Alonzo Paw 
ling forty years 
ago, the business 
being carried on 
in a 26x50-foot, 
1-story” building 
in Milwaukee, the 
shop equipment 
consisting of an engine lathe, drill press, pattern 
maker’s lathe, wood planer and a few other tools. 
all driven by a 4x6 slide valve steam engine, insuf 
ficient in power to drive both lathe and planer at 
one and the same time, The products turned out in 
the early days included file-cutting machines, grain 
conveyors, carving machines, brick making ma- 
chines, bolt clippers, knitting machinery, and the 
Nordberg poppet valve governor. 

In 1887 Pawling & Harnischfeger began the 
manufacture of electric traveling cranes, and later 
extended their products to include a complete line 
of cranes and hoisting machinery, steam feed en- 
gines for sawmills, steam steering gears for ships. 
horizontal boring and drilling machinery, center: 
ing machines and radial wall drills. From time 
to time new departments for better and faster 
production were added, but in 1903 the principal 
shop burned and in 1904 the present plant was 
erected on a new location. On Jan. 7, 1910, the 
partnership was incorporated under the name of the 
-awling & Harnischfeger Co., and about cighteen 
months later Mr. Harnischfeger purchased Mr. 
Pawling’s interest in the business, the latter then 
retiring to care for his private enterprises until 
his death in May, 1914. 

In 1913 the company began building a line of 
gasoline-driven excavators, and at the present time 
P&H excavators are being produced at the rate 
of twenty-five to thirty a month. The ever il 
creasing demand for P&H products has continu- 
ously necessitated extensions and improvements to 
the plant and its facilities. In 1923 a new exten- 
sion of 35,500 square feet was added to the main 
shops. Power house facilities were increased by 
the addition of another 1,000-horsepower generat 
ing unit. The Hercules steel casting plant was 
purchased in 1924 and forms the last link needed 
by the Harnischfeger Corporation to establish @ 
complete control over the manufacture of its prod- 
ucts from raw materials to finished machine. 


H. HARNISCHFEGER, 
Milwaukee, Wis. ; 
President 


Success 1s the ability to make stepping- 
stones out of stumbling-blocks. 
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USINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


CALIFORNIA. Burlingame 
merly manager of the T. A. 
Monterey, has purchased the 
from J. N. Mangan. 

Tulare—C. R. Bloomquist planing mill to be 
to new location; addition to be built. 


IDAHO. Kooskia—McGhie Lumber Co. 
T, J. Higgins. 

INDIANA. Terre Haute—Charles L. 
Co. sold to group of Terre Haute men. 


IOWA. Bryantsburg and Hazelton—D. 0. 
Co, succeeded by Hazelton Lumber Co. 


KANSAS. Neodesha—W. L. Blakely Lumber Co. suc- 
ceeded by Clark Lumber Co. 

Winifred—Robert Keller Lumber Co. 
J. Broughton. 


LOUISIANA. De Quincy—Lyons Planing Mill Co. suc- 
ceeded by Lyons Lumber & Coal Co, 

MICHIGAN. O’Brien & Cimmer 
by S. R. O’Brien, 

MINNESOTA.  Arlington—Interior 
ceeded by L. P. Doliff. 


MISSISSIPPI. Charleston—Charleston 
succeeded by Ewart Lumber Co. 

Macon—J. F, Ames Lumber Co. 
Rhymes Lumber Co, 


MISSOURI. 
& Henry. 

Flat River—Fredericktown Lumber Co. succeeded by 
Lead Belt Lumber Co., incorporated; capital, $30,000. 

NEW JERSEY. Hackensack—Hackensack Coal & 
Lumber Co. changing name to Comfort Coal & Lumber 
Co. 

NEW YORK. Nyack—Eastern Door Co. sold te 
Gregory & Sherman (Inc.). 

toslyn—-A. W. Hicks succeeded by Hicks Lumber Co 
(Inc.) with A. W. Hicks as president and general man- 
ger. 


OHIO. Bryan—Campbell Lumber & Mill Co. sue- 
ceeded by Bender & Tomlinson, 

Cambridge—Hoyle & Scott succeeded by Hoyle & Son. 

Warren—City Lumber Co., Home Lumber Co. and 
McCluer Lumber Co. consolidated under the name of the 
City Lumber Co.; will operate retail and wholesale 
business. 

OREGON. Port Orford—Port Orford Mill Co. sold 
to E. J. Loney. 

Walterville—G. L. Williams has become sole owner 
of the sawmill formerly belonging to Williams Isros. 

TEXAS. Fort Worth—R. L. Cook Lumber Co. su 
ceeded by Herman-Cook Lumber Co. 

WASHINGTON. Seattle—Beaver Creek Logging Co. 
succeeded by Connacher Logging Co. 


Elmo E. Phillips, for- 
Work Lumber Co., of 
3urlingame Lumber Co. 


moved 
succeeded by 
Runyan Lumber 


Evans & 
succecded by F. 


Fenton succeeded 


Limber Co. sue- 


Lumber Co. 


succeeded by Ames- 


Amity—-Z. H. Savage succecded by Riggs 


New Mills and Equipment 


ALABAMA. Birmingham—Magie City Furniture & 
Mfg. Co. will erect furniture factory on 25th St.; Jas. 
A. Hood, pres. 

Crichton—Stover Lumber Co. will rebuild plant No. 
2 which was burned; cost about $75,000. 

Tuskegee—W. G, Mitchell Lumber Co. 
mill equipped with 9-ft. band saws; 
100.000 ft. Several dwellings for 
erected. 


ARKANSAS. Little Rock—Plant of Little Rock Ex- 
celsior Co., which was destroyed by fire recently, will 
be rebuilt as soon as possible; loss estimated at about 
$50,000, fully covered by insurance. 


OCALIFORNTA. Los Angeles—McClellan Mfg. Co. 
will erect a 200x235 ft. furniture factory; cost, $55,000. 

Santa Barbara—C. H. Boyd, manager of Santa Bar- 
bara Lumber Co. and others have organized Masterbuilt 
Wall Fixture Co. which will erect fixture manufacturing 
plant here. 

Sunny vale—Asbestosized Cedar Shingle Co. has pur- 
chased a site and will construct a plant for manu- 
facture of chemically treated cedar shingles, claimed 
to be rot proof and fire retardent, 

FLORIDA. Cedar Key—Standard Lumber Co. con- 
structing new planing mill, dry kilns, lumber storage 
sheds, saw mill and office commissary; will later build 
about 35 dwellings for mill employees. 

NORTH CAROLINA 
Door Co. will erect plant. 


SOUTH CAROLINA. Florence—Ashcraft Gin & Mill 
Co. will build sash and door factory it is reported; H. 
Lee Ashcraft owner. 
Yemussee—Howard White 
pening mill and storage 
fire, 


building saw- 
daily capacity of 
employees will be 


Sanford—Makepeace Sash & 


Lumber Co. will rebuild 
sheds recently destroyed by 


TENNESSEE. Kingsport—Tennessee Eastman Cor- 
poration announced plans for additions to Kingsport plant 
® include additional machinery. 


Incorporations 


ARKANSAS. Helena—Superior Oak Flooring ( 
creasing capital from $250,000 to $500,000. 
._ CONNECTICUT. New Haven 
incorporated; capital, $150,000 
FLORIDA. Gainesville—R. 
porated; capital $20,000; retail. 


ILL INOIS. Chicago—lIllinois Interior 
creasing ¢ apital from $100,000 to $250,000. 

Chicago Carlson, Holmes & Bromstad, 
to manufacture interior finish. 

Elgin—John A. Wright Co., incorporated; 
000; to manufacture millwork. 
ale reeport—W. A. Held Co., 
©: to manufactur> furniture 


»., in- 
Columbia Lumber Co., 


B. Hamilton incor- 


Finish Co, in 
incorporated ; 
capital, $10, 


incorporated; 
and toys 


capital, $2,- 


Hoyleton—D. Rixmann Lumber Co. increasing capital 
from $150,000 to $350,000. 


INDIANA. Kendallville—£ureka 
corporated; capital, $25,000. 


KENTUCKY. Cynthia— 
porated; capital, $30,000. 

Louisville—Bush Bros. & Co. 
$50,000 to $100,000. 

Salt Lick—Salt Lick Lumber Co. 
from $100,000 to $500,000. 

MAINE. Augusta—Standard 
porated; capital $30,000; 

MISSOURI. Monett—Salzer Lumber Co., incorporated; 
capital, $75,000: will build lumber yard. 

St. Louis—Trio Trim Co. increasing capital to $50,000. 

NEW JERSEY. Far Hills—L. V. Ludlow & Co., in- 
corporated; capital, $300,000. 

Newark—P. & M. Glass, Sash & Door Co., incor- 


Lumber Co., in- 


Cynthia Lumber Co., iucor- 


increasing capital from 
increasing capital 


Seating Co.,_ incor- 
to manufacture chair seats. 


porated; capital, $125,000. 

Paulsboro—E. G, Miller Lumber Co., incorporated; 
capital, $400,000. 

OHIO. Cleveland—Gulf .& Erie Lumber Co., incor- 


porated; 10,000 shares, no par value. 


Waterford—Waterford Mill & Supply Co., _ incor- 
porated; capital, $20,000; mill and retail. 

OREGON. Portland—McDougal Larson Co., incor- 
porated; capital, $10,000. 

TENNESSEE. Covington—Howard Mayes Lumber Co., 
incorporated. 

VIRGINTA. Lynchburg—Hickson Lumber Co.,  in- 


creasing capital from $25,000 to $250,000. 


WISCONSIN. Chippewa Falls—Bigler Mfg. Co., in- 
corporated; to manufacture auto trunk patented by Fred 
Bigler; will take over O. & N. Lumber Co.’s plant. 

Rib Lake—Rib Lake Lumber Co., incorporated. 


New Ventures 


ARKANSAS. Little Rock—Sadler & Wilbourn, new 
retail lumber concern. 
CALIFORNIA. Berkeley—Folger Ave. Mill & Lumber 


Co., recently began; lumber and planing mill. 
Elk—J. S. Ross, recently began business. 
Healdsburg—Canyon Lumber & Mill Co., new concern. 
Long Beach—Forrest H. Fackler has engaged in bust- 
“ ss at 1192 West Ocean Ave., as Long Beach Show 
Jase & Fixture Co. 
National City—Klicka Lumber Co., of San Diego, has 
opened a yard at this point with J. O. Bacon in charge. 


GEORGIA. Savannah—Reynolds & Manley Lumber 
Co., incorporated; capital, $150,000; will open new lum- 
ber business. 


IOWA. Davenport—Harry O. Hansen, for 21 years 
connected with the Mueller Lumber Co., has resigned 
from that company to enter the wholesale lumber busi- 
ness for himself with office in the Kresge Building. 

KENTUCKY. Lexington—J. C. Schuck recently be- 
gan; wholesale. 

Paducah— Harwood-Derrington 
yard at 18th and Clay sts. 

MISSOURI. Mansfield- 
began; retail. 

NORTH DAKOTA. Devils Lake 
Co. will open lumber yard and office. 

OHIO. Heibner Co. 
lumber. ; 

Columbus—Scioto Lumber & Supply Co. opening retail 
business at 478 Neilston st. 


Lumber Co. opening 


Tinkey Lumber Co., recently 


-Robertson Lumber 


Canton recently began; retail 


OREGON. Portland—Prendergast Co. recently began 
lumber business. 
TEXAS. Bruni—Derrick Lumber Co. will open lumber 


and building material business. 


WASHINGTON. Ellensburg—Tum-A-Lum Lumber Co. 
of Walla Walla, opening retail yard here. 

Hoquiam- Grays Harbor Sales Corporation recently be 
gan business here. 

Kelso—Kelso Wood Working Co., 

Seattle—J. F. Jacobson has engaged in the 
manufacturing business as Stanwood Mill Co., 
Securities Building. 


recently began. 
lumber 
office in 


New Sheds and Yard Improvements 


CALIFORNIA. Lamanda Park, Los Angeles—C. 
Temple Murphy Lumber Co., lumber, electrical supplies 
and plumbing, bought 5 acres of ground on Foothill 
lvd., and will move business there 

Los Angeles—-Wm,. M. Wilson Lumber Co., 2057 E. 
15th St., will build a 20x60 ft. frame lumber shed. 

FLORIDA. West Palm Beach—Lainhart & Potter 
have begun erection of lumber sheds; will later erect 
several warehouses 


KENTUCKY. Springfield—-Pettus Lumber Co. is re 
building after a fire. 

OREGON. Portland—-Wester Lumber Co. will erect 
building at 5th and Burnside sts. 75x100 ft.; cost, 
$36,000. 


WASHINGTON. Olympia—-Liberty 
building lumber vard and sheds here, 


Casualties 


ALABAMA. Crichton—Plant No. 2 of the Stover Lum- 
ber Co. damaged by fire; loss, $75,000. 

OREGON. Willamina—Cole Mfg. Co., handle 
facturer, loss by fire in warehouse, $10,000. 

SOUTH CAROLINA. Yemassee—Howard White saw- 
mill and planing mill destroyed by fire. 

TENNESSEE. 
fire, $10,000. 

WASHINGTON. 
Co., loss by fire, 


Lumber Co. 


manu 


Covington—Simonton Bros., loss b; 


Tacoma—Beffelen Lumber & Mfg. 


$50,000 























At the Lumber 
Department Store 


loading and Ll 
unloading 
by crane 
means low 


handling 
costs and 
lower prices 
for our cus- 
tomers. 














BY using a crane we can unload and 

pile 1000 feet of dimension as easily 
as a timber—and you're the one that 
benefits when you buy our: 






Longleaf Pine, La, Red Cypress, Sitka 
Spruce, Douglas Fir, Washington Red 
Cedar, Tenn. Red Cerar, California 
White and Sugar Pine, Redwood, White 
Oak Flooring Maple, Beech, and Birch 
Flooring. 


Straight or mixed cars. 




















Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we’re “making good” 
with the most criticai 
buyers. 















We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
SIN BENE A AEP ATRL SE ERG EB ET 














104 


AMERICAN LUMBERMAN 


JANUARY 24, 1995 





Look After Your 
1925 Profits Now 


Turn out more and better window 
frames with no increase in costs. 


This Machine Dees It 





Atlas —IMPROVED PHILLIPS —Invented 
Window Frame Machine 


Pulley Mortiser —Pocket Cutter— Variety Saw Table 


First thing today send for bulletin G45. 
Let it guide you to 1925 profits. 


Atlas Manufacturing Co. 
Orlando, Florida 








oe | 
oN 
5 

| 


a4 Me ¢ 4 »” . 

| “Hercules” Wire Rope 
has been tested by time and 
proven by service. Its best 
recommendauon is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 















lstublished 1857, 


A. Leschen & Sons Rope Co. 
ST. LOUIS 


Tea New York Chicago Denver SaaFrancisco 











Were awarded highes 

honors Panama: Pacific 
International Exposition _ sccemeenenses . 
‘ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AYEC Lapa ‘fg ANDDROP FORGINGS. Daily'tac- 
AXES-LOGGING TOOLS torycapacityssooAxes& Tools 























SASH, DOORS AND MILLWORK 





Sash and door mill operators in the Twin City 
completing the inventory period and 
steady but not 


territory are 
are preparing for a spectacular 
Their fore 
that the 


upswing in business in this territory. 


cast, after analysis late in the fall, was 


improvement in their business, following a lean 
year in 1924, would show no spasmodic reaction 
but would come gradually, with a tone of perma 
Hennes This week showed some improvement, al 


marked. Wome construction in 
the cities and on the farms is expeeted to be nor 
mal this year Sash and door mill prices still are 
at the abnormal low level 


though it was not 


Demand for millwork in the last week in Kansas 
City territory has been somewhat slower, but there 
ix more inquiry for yard stock, and for screens and 
doors. A fair volume of new figuring on 
specials is on hand and indications are this volume 
will increase as the building 


Opens, 


ereen 


continue to Seasol 


With the near approach of the spring building 
mnidis in Columbus and central Ohio show 
up fairly well as far as orders are coneerned. Most 
plants are being operated to about 75 percent 
Door and sash factories are accumulating stocks 
for the spring demand, Labor is plentiful while 
materials are also in good supply. Prices on most 
grades of millwork hold firm at former levels. 


SCUSONM 


The movement of sash and doors in Omaha, Neb., 


territory has been quite light, but nothing else 
could be expected at present. The weather has 
been severely cold most of the time and country 
yards are doing practically nothing. What busi 


There are no indi- 
reductions im price; in facet some manu 
facturers have indieated that there will be a slight 
raise in quotations. Most of the mills seem to be 
holding back in accepting orders, which indicates, 
aecording to local jobbers, that the price is more 


ness there is is from the cities. 
cations of 





liable te go up than down. From all 
is evident that improvement is 
aus weather conditions moderate 


inquiry, jt 
expected just as 
soon 


The six sash and door factories of Oshkosh, Wis 
are employing approximately 4,900 persons at the 
time, the Jargest number in the history of 
the city, necording to Murt Malone, manager of the 
free employment Two hundred fifty per 
sons were put to work since October, but no addi 
tional help, is needed and placed as 
the plants in addition to operating at full capacity 
are working full crews, 


present 
agency, 


none can be 


The door and millwork trade at Buffalo. N. y 
smnaller seale Jately than it som 
times is at this season, the decline being attributed 
to the weather, Building operations are now on a 
much basis, but there is expectation that 
they will improve within the next few weeks, with 
good business prevailing 


has been on oa 


reduced 


The Baltimore sash and door trade, although jt 
has been affected by the unusual severity of the 
weather, is getting enough business to keep the 
local factorics fairly well employed, with the pros 
pect decidedly promising. There is every indica 
tion that sash and door needs in tributary sections 
will show well and will keep the productive agencies 
sufliciently active to make the next few months 
profitable. The level of values has been fairly 
well maintained. 


Glass trade authorities say that window glass 
manufacturers and jobbers are experiencing very 
satisfactory business developments. There is said 
to be more of a tendeney to stock up than has 
been noted for time. The majority of th 
orders are for immediate delivery, and in addition 
specifications on contract orders are being received 
in good numbers. Business booked thus far this 
year exceeds the record for the corresponding time 
of last year, with no indications of a letup 


some 


“Bill” Asks a Pertinent Question 


You may be honest, but- 

Tell me—-how could T prove it to Fred? 

Itred, you know, is credit man and cashier of a 
sash and door plant that makes good woodwork, 
and nothing else but. I stopped in to see Fred the 
other day, und I says to him, says I, “Say, Fred, 
are lumbermen honest ?” 


Now that’s a pretty broad question, and I 
thought I'red would come back strong and. say, 
“Sure they are,’ but he didn’t do no such thing. 


Instead of that he said, says he, “Say, Bill, Vl 
let you prove that for yourself; we'll go through 
today’s mail and see,” : 

“You see, Bill, it’s this way,’’ says Fred. “When 
an order comes to us, we assume that the goods 
will be paid for in accordance with our terms of 
sale, which are 2 pereent ten days, thirty days net. 
We send an invoice when the goods are shipped ; 


this shows the charge, also the terms of sale. 
Now we should have our money less 2. percent 
in ten days or net within thirty days, shouldn’t 
we?’ 


“Sure,” says I, “that’s what the man 
when he sent you his order. Your terms are part 
of the contract. It’s just the same as if he had 
gone to his banker and borrowed money, and 
signed a note to pay it back at a certain time.” 
“You bet,’ says Fred, “and that’s just what I 


agreed to 


wish a lot of lumbermen would get through their 
heads. We give them service; we deliver the 


goods, and surely we’ve a right to expect payment 
according to our terms, now haven’t we?’ 

“Sure you have,” says I, “that’s no more than 
honest.”’ 

“Well,” says Fred, “let’s go through the mail 
and see how honest some of them are. Here's a 
check from the Honeywood Lumber Co., dated Dee. 
23, to cover invoice of Nov. 30, amount $268.22. 
They deduct 2 percent.—Here’s another from the 
Searle Lumber & Coal Co., dated Dee. 22, invoice 
of Dee. 9, $148. They also deduct 2 percent.— 
Here’s another from the Zagra Lumber Co., dated 
Dec. 24, for invoice of Dec, 3, $416.39, and they 
deduct 2. percent. Now, not one of these 
is entitled to the 2 percent discount, for they 
haven’t paid within ten days from the date of the 
invoice, and yet they deduct this amount. Is that 
honest ? 

“Here’s a check from the Doon Brothers Lumber 
Co., for $898.17, dated Dec. 23, to cover invoice 
of Oct. 22. According to our terms, that was due 
Noy. 22, but he doesn’t include any interest to 
cover past due account. Is that honest? Would 


he meet his obligations at the bank in that 
This man really is doing business on our 
If he can not meet his obligations when 
should send us a bankable note, or inelude the 
regular, bank rate of interest to cover thirty days 


way? 
money, 
due, he 


past due. We don’t know what his terms of sal 
are. He bought according to ours, and he should 
settle accordingly, and he should not expect us te 
carry his account because he is carrying some 


body else’s. 

“Some of the fellows get 
tell them that 
ask them for interest on 


sore when I write and 
we can not allow the 2 percent, or 
past due accounts. Now 


why should they get sore, Bill? I’m not asking 
for anything except what I’m entitled to. I filled 


their order quickly, and as they wanted it; why 
should I have to wait for my money? They know 
our terms, and they should meet their obligations 
just the same as if they had to take up a note 
that was due at the bank.” 

“T wish somebody would explain this to the 
lumbermen some time,’ says Fred. ‘Say, Bill, do 
you think they are honest?’ says he. 

Which takes us back to the question I 
when I came in: 

Are lumbermen 


asked 


honest? 
Cordially yours, 
“Bill.” 
3ut how could I prove 
; himself 
make 
shall 


P. S.—I think they are. 
it to Fred? Every lumberman owes it to 
to meet his obligations when due, And 
no unfair deductions. “By their deeds you 
know them,” 


(gqg2e@egeeaaaanaaaeee 


TIMBER LAND SALES 


OMAHA, NeB., Jan. 19.—Mountain Lumber Co 
of Pritchard, Idaho, was successful in a deal t 
purchase the Eagle Creek stand of timber o! the 
Coeur d’Alene forest in the Kootenai country, 0 
Idaho, involving more than 27,000,000 feet of lum 
ber, including white pine, larch, fir and hemlock 
The company will build a railroad up Eagle Creek 
from Pritchard for its operations. A mill belong 
ing to the company is within easy hauling distance 
of the timber stand. 


Eau CLAIRE, WIS., Jan. 19.—The John 8S. Owen 


Lumber Co. has purchased the mill and most ot 
the timber holdings of the J. H. Kaiser Lumber 


Co. in Sawyer County. It is believed that_ the 
mill will be dismantled and that the timber will be 
cut at the purchasing company’s mill at Owen, but 
the latter mill will supply sufficient lumber for the 
two box factories operated at Eau Claire by the 
Kaiser interests. 
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NECROLOGICAL RECORD OF THE WEEK 











J. A. IRVINE, 
lumberman of Spokane, 
Jjast Sunday morning, Jan. 11, of heart failure, 
just as he entered an automobile in which he 
was to have been taken home after an apparently 
successful operation for appendicitis. The at- 
tending physicians declared him recovered and 
able to go home. He had just been escorted to 
the auto by his brother-in-law, Sydney Mann, 
put before the latter had time to start the car, 
Mr. Irvine suddenly slumped in his seat and died 
without a word. He had been in the hospital only 
two weeks and was thought to have made a re 
markably quick recovery for a man of his age 
Mr. Irvine was in the logging contracting busi- 
ness much of his life. He moved to Spokane 13 
years ago from Stillwater, Minn., where he had 
been a large operator. He learned the lumber: 
business from the bottom up and is said to have 
amassed a fortune in his various operations. Fox 
some years he was associated with J. J. O'Neil 
during which time the firm built a ten mile 
flume at Calder, Idaho. He was born in New 
Brunswick, but removed to Minnesota as a 
young man. He is survived by his widow and 
by six sons, Edgar of Los Angeles, Calif.; Joseph 
of Ahsahka, Idaho; Ward of Oro Fino, Idaho; 
George in the United States navy, and Douglas 
and Lawrence at Barnes, Alta. He is also sur 
vived by five sisters, Mrs. C. W. Quinlan, Mis: 
Margaret Irvine, Hollywood, Calif.; Mrs. J. F. 
Foster, Mrs. R. Feaver, Spokane; Miss Julia 
Irvine, of Pittsburgh, and one brother, D. A 
Irvine, of St. Joe, Idaho. Mr. Irvine was a mem- 
ber of the ElKs lodge and the Knights of Colum- 
bus of Stillwater, Minn. 


EDWIN D. GLAUSER, lumber retailer of 
Chester, Pa., died suddenly on the golf links at 
Pinehurst, N. C., on Monday afternoon, Jan. 12: 
His body was taken back to Chester, accom- 
panied by Charles Coppock, New Orleans lum- 
berman, with whom he had been playing when 
he was stricken. Funeral services were held at 
Newville, Pa., on Friday afternoon. A memorial 
meeting was held by the Chester Rotary Club, 
of which Mr. Glauser had been first president, 
and many fine tributes were paid to his memory 
by prominent citizens who are members of that 
organization. Mr. Glauser was a member of the 
firm of G. Stacy Glauser & Son (Inc.), operating 
a planing mill and retail yard in Chester for 
many years 


aged 65, veteran logger and 
Wash., died suddenly 


JOHN H. W. EGBERT, years old, a lumber 
dealer well known to the trade in southern In- 
diana and southern Illinois, died at a hospital 
in Decatur, Ill, on Sunday, Jan. 18, of pneu 
monia after an illness of a few days. The body 
was taken to Evansville, Ind., where the funeral 
services were held from the family residence on 
Thursday, Jan. 22, with burial in Park Lawn 
Cemetery. Mr. Egbert was for many years in 
the lumber business at Ivansville, but recently 
went to Decatur to engage in the same business 
retaining his residence in Evansville, however. 
He is survived by his wife, two daughters and 
four sons, all living in Evansville, together with 
two sisters and three brothers. 


JOHN DUNPHY, a well known and well liked 
Wisconsin lumberman and veteran manuger of 
the Elkorn (Wis.) Lumber Co., died suddenly 
at his home in Elkorn on Friday, Jan. 16. Mr 
Dunphy had complained of having a cold for 
some time but was not known to. be eriously 
ill until just before he died. Funeral service: 
were held on Tuesday, Jan. 20, at St. Patricks 
church, Elkorn, with interment at Mount Olivet 
cemetery. The Elkorn Lumber Co. is one of a 
String of similar properties controlled by Henry 
ee nen, Milwaukee lumberman and ecap- 
Italist. 


CLYDE E. JONES, lumber sale: 
his home in Minneapolis, Minn., on Monday, Jan. 
19, at the age of 38, after a lingering illness. 
Mr. Jones was a native of Redwood Falls, Minn., 
and during the last 20 years had been connected 
With various lumber companies in the Middle 
West and the South. He was for some year: 
southern representative for the Lamb-Fish Lum- 
ber Co. Mr. Jones returned to the north about 
a4 year ago and had lived in Minneapolis since 
a He left a widow, his mother and two 
yrothers 


man, died at 


M. H. McELWEE, of Statesville, 
dent of the Censolidated Lumber Co. , of Cowards, 
N. C., for a number of years, died suddenly at 
the Wheel of his automobile while driving along 
one of the streets at Cowards, Jan. 14. He col- 


N. C., presi- 


lapsed without warning and was dead _ before 
medical aid could be summoned. Mr. Mcklwee 
Was 57 vears of age, and had been prominently 


ide ntified with the North Carolina lumber indu 
try for several years 
DAVID H. SWAN, for many years a wholesale 
umber merchant and a prominent citizen of 
“pringfield, Ohio, died at his home in that city 
recently at the age of 72, following a stroke of 
apoplexy. He had been in failing health for 
about a year. Mr. Swan had been a resident of 
“pringfield for over 50 years. He was horn ir 








at the 


Treland. A daughter and three brothers survive 


him. 





BERT JACKSON, for many years manager for 
the Andrews Lumber & Mill Co., at the Charles- 
ton, Ill., yard died very suddenly ‘of heart disease 
at his home in that place on Sunday evening, 
Jan. 18. Mr. Jackson was well known among 
{llinois lumbermen and was a frequent attendant 
meetings of the State association. 


J. C. MULLINS, lumberman of the vicinity of 
Viceo, Ky., died at his home there on Jan. 19 
at the age of 41. Mr. Mullins operated sawmills 
in that section of Kentucky for a number of 
years and was well known in the eastern part of 
the State. He left a widow and six children. 

H. H. ELDREDGE, « lumberman of the Sassa- 
fras region of Knott County, Kentucky, died at 
his home there on Thursday, Jan. 15, following a 
long illness. For over twenty years Mr. Eldredge 
had been operating sawmills in that sec ation. He 
leaves a widow and ten children 


Best Sales Prospect Is Rural Yard 


OmAHA, Neb., Jan. 20.—With the objeet of 
learning the prospects for the lumber business in 
Nebraska, inquiry was made by a news repre 
sentative of the AMERICAN LUMBERMAN at a 
number of the leading banks of Omaha, inelud- 
ing the two Federal banks. It was clearly indi- 
cated that trade will be much better for the 
country dealers, but for the larger cities it will 
do well to hold its own, and certainly has little 
chance of improving on that of 1924. Some of 
the recent demand for new houses, it is said, was 
not so much on account of there being no place 
to live in, as to the changed or higher stand 
ards of those secking homes, either to rent or to 
buy. 

Part Payments Absorbing City Incomes 

From sworn financial statements given by re 
tailers of the city to their banks, for the purpose 
of getting short-time loans, it is shown that the 
business of selling merchandise on the part pay 
ment plan, with long drawn out payments, has 
assumed gigantic proportions and is now fai 
more in demand, and involves vastly more money, 
than ever before in the history of the city. 
This condition of indebtedness, which is largely 
confined to the laboring, mechanical and small 
to medium sized income people in general, will 
very naturally prevent such persons from buying 
a home or financing the building of a home in 
any way. So many of them have bought things, 
at times quite expensive, which places them in a 
position they are kept more than 
making payments. A credit man of one 
leading retail furniture and carpet 
that formerly the number of purchases on the 
payment plan averaged below 20 percent, and 
now it is close to 60 percent. 

Rural Trade Has Better Prospects 

The rural dealer’s outlook is much better. 
It is true that there are still many farmers held 
down by heavy notes, but a vast number of them 
have got in the clear, or practically so. At 
present, 75 percent of the notes owed by the 
farmer on short time indebtedness in 1920, have 
been liquidated, so this class of consumers has 
much better buying oo: Then the farmers 
in Nebraska, 1s a whole, had good crops in 1924 
and are getting very wad prices. It is true 
that there will be no big rush of 
the country dealer, and that 


where busy 
of thre 


houses stated 


business for 
whatever buying 
the farmer does will be in a conservative wi 
He will be in the market for staples, but will 
cut out any fancy stuff. On account of his bad 
financial condition during the last few years, he 
has neglected the improvements on his place, 
and the rural retailer ean look for a good busi 
ness in that way. Money is plentiful and bor- 
rowers are being sought, and the interest rate 
is the lowest for a long time, so whatever in- 
debtedness a farmer does want to assume he ean 
assume cheaply. Savings and loan associations, 
as a rule, reduced their loaning rate, and 
many of them are in the smaller towns, or are 
reaching out from the city to the ponte r towns, 
thus stimulating the building of homes in such 
communities. 
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UNNECESSARY 
LOSSES 


When the planer or edger sticks, group drives 
and leather belts save time, money, repairs and 
production. 

Group drives reduce original installation costs and 
deliver more machine-hours per year. In one big 
plant, group drives cut breakdowns to less than one- 
sixth of what they had been on individual drives. 


And leather belts turn out the most work at 
the least cost. Leather belts grip as nothing else 
does. They run free and sweet, with no drag on 
the shafting or bearings. Leather belts deliver the 
goods on the hardest drives. 


By all means—GET THIS BOOK 


It is free to Engineers and Plant Executives — all 
new material never before published, and avail- 
able only in our new book —‘*A Non-Technical 
Summary of Research on the Applications of 
Leather Belting.”” It was prepared by Mr. R. F. 
Jones, Research Engineer, of the Leather Belting 
Exc hange Foundation. Among the important 
matters covered are pulley diameters, pulley 
ratios, center distances, the effects of high belt 
speeds, gravity idlers, and it presents new rating 
curves of leather beiting. 
today- 


Write for your copy 
you will find it valuable 


Leather Belting Exchange 
Philadelphia, Pa. 

















Nothing takes the place of 


LEATHER 


Address LEATHER BELTING EXCHANGE 4 
417 Forrest Building, Philadelphia, Pa 


Please send me a free copv of Summary of Research 
on the Applications of Leather Belting 
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BABCOCK 


| SPRUCE LADDERS __ 


Good Source 
of Profit 
for Lumbermen 


Shops, factories, stores, etc., in 
your community offer you a good 
market for Babcock 
specially designed and 
constructed shop and 
factory ladders. 


Scores of lumbermen 
are “cashing in” on this 
field. You can’t get the 
sale, if you don’t have 
the ladders in stock. 


Well Made 


Babcock shop and _ factory 
ladders are made of first 
quality spruce side rails, 
straight grain, hand split and 
hand shaved white ash rungs, 
malleable automatic spring 
locks. Will pass labor law 
specifications anywhere. 


We Pay the 
Freight 






Champion 


For 
‘Factory 
and 
Shop 


Safety Step 
Send for booklet. 


W. W. Badcock Co. 


BATH, N. Y. 
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LOCAL AND PERSONAL 








F. W. Long, sales manager of the Wisconsin- 
Michigun Lumber Co., Eagle River, Wis., was 
among the northern Jumbermen who. transacted 
business in this market during the week. 

The National Hardwood Lumber Association is 
now at home in Suite 2008 Straus Building, having 
moved there during the last few days from its old 
headquarters in the McCormick Building. 

Robert Adler, manager of the Deer Creek (Ill), 
Lumber Co., has gone to New York City, to 
sail aboard the George Washington for Europe, 
where he will make an extended visit in Baden, 
Germany, with his mother and other relatives. 


Ward A. Dwight, president Dwight Lumber Co., 
San Francisco, Calif., was in Chicago this week 
calling on the trade and getting first-hand informa- 
tion as to conditions generally, and especially as to 
the outlook for west Coast lumber in castern ter- 
ritory. 


Mr. Loomis, of the H. J. Anderson Lumber Co., 
Portland, Ore., spent a couple of days of this 
week in Chicago, investigating current and pros 
pective market conditions. He had been in De- 
troit, Mich., and other consuming centers east of 
here, 

W. W. Knight, of the Long-Knight Lumber Co., 
Indianapolis, Ind., has been appointed a member 
of the Inspection rules committee of the National 
Hardwood Lumber Association, to fill the vacancy 
saused by the recent death of Frank Purcell, of 
Kansas City, Mo. 


Walter L. DeWitt, vice president and general 
manager of the Holt Hardwood Co., Oconto, Wis., 
passed through Chicago this week on his return 
North from a business trip to Cleveland, Toledo 
and other Ohio points. Alfred Klass, vice presi 
dent of the Holt Lumber Co., Oconto, also was in 
the city during the week. 

Hf. W. and J. A. Bishop, sons of H. Hf. Bishop, 
president of the Thornton-Claney Lumber Co., 
sailed a few days ago on the Adriatic for the 
Mediterranean countries. They will visit Italy, 
Egypt and other lands of the Near East, after 
which they will strike through Europe and spend 
some time in France. They will be gone for six 
months. 

Fred Gleave, who has been representing the 
Chicago Lumber & Coal Co., of St. Louis, Mo., 
in the Milwaukee (Wis.) territory, but who for 
the last two months has been in charge of the 
southern pine department of the company’s Chi- 
cago office, has returned to his old territory, which 
he will continue to cover for the company as 
heretofore, 

Fred Williams, of the Burnaby Bros. Lumber 
Co., who is in the South making the rounds among 
the principal mills, this week telegraphed his 
office that the rain fall has been very heavy and 
that there is so much water in some sections that 
traveling is rendered exceedingly difficult. Many 
operations are suffering from this condition, and 
not a few have been forced to close down. 

Leo H. Schoenhofer, of the Bissell Lumber Co., 
Marshfield, Wis., while in Chicago on a business 
trip this weck said that the northern lumber in- 
dustry is working full time, beth logging and 
sawing. Stocks are low and prices are strong. 
Mr. Schoenhofer felt much encouraged regarding 
the outlook and believed that brisk business is 
assured for the near future, 

W. F. Oliver, of the Oliver Lumber Co., Toronto, 
Ont., was in the city during the week, conferring 
with W. H. Carroll, who represents the Oliver in- 
terests in this territory. Mr. Oliver took a very 
optimistic view of the future of the lumber market, 
believing that the present lull is a natural de- 
velopment that will be succeeded by better busi- 
ness as soon as the furniture shows have been 
completed and weather conditions permit of a 
fuller resumption of outdoor work. 

C. FE. Klumb, general sales manager of the 
Finkbine Lumber Co., Jackson, Miss., while in 
Chicago this week, calling on the trade and look- 
ing over general trade conditions, stated that the 
southern pine manufacturers continue to occupy 
a very strong position. Stocks of many popular 
items are low, order files are in very fair shape 
and current demand good. Production, however, is 
restricted in many sections by heavy rains and wet 
woods. The market is firm throughout. 

Allan Harris, of the Harris Manufacturing Co., 
prominent oak flooring manufacturer of Johnson 
City, Tenn., while in Chicago this week reported 
that his company is getting good business from 
practically throughout the country. Demand from 
New York is especially good, and a world of floor- 
ing is moving there. The only quiet spot on the 


business map, as Mr. Harris finds it, is Cali- 
fornia. He thinks prospects there are good, how- 
ever, in view of the promising building situation 
there, 

T. CG. Creel, of the Duncan Lumber & Shingle 
Co., Kansas City, Mo., passed through this city one 
day this week on his return home from Minne- 
apolis, Minn., where he had been on a_ business 
mission. He reported that the Kansas City lum- 
bermen were finding the market in satisfactory 
condition, and prospects encouraging. Demand 
is very good from Oklahoma, Missouri, Kansas 
and Nebraska, where retailers all look for a big 
building season to develop as soon as weather 
permits the start of outdoor work. 

J. W. Andres, of the Tennessee Lumber & Manu- 
facturing Co., Knoxville, Tenn., called on his 
connections in this market a few days ago. The 
Tennessee Lumber & Manufacturing Co. is a large 
producer of oak flooring, and Mr. Andres reported 
that while business at the present time is rather 
quiet in view of the season, the outlook is very 
good for the spring. He expects that building 
this year will assume large proportions, which of 
course will mean activity in the flooring and in- 
terior trim industries. Some flooring manufac- 
turers, it is understood, are so confident of the 
future that they decline to book business at this 
time unless prices offered are entirely satisfactory, 


Carl J. Culter, secretary-treasurer Hammond 
Cedar Co., (Ltd.), of New Westminster, B. C., was 
in Chicago during the early part of the week 
en route to the eastern seaboard. Mr. Culter is 
making a tour of eastern markets with a view to 
sizing up conditions and making an investigation 
as to the market for cedar products. He will at 
tend the annual convention of the Northeastern Re- 
tail Lumbermen’s Association in New York City, 
where his concern will have an interesting exhibit 
of its products. The Hammond Cedar Co. enjoys 
a splendid trade in the metropolitan district and 
no doubt as a result of his visit East he will make 
connections that will greatly enlarge the sphere of 
his company’s trade influence. 

Michael Haggerty, of the Moore-Haggerty Lum- 
ber Co., Hattiesburg, Miss., passed through Chi- 
cago this week on his way to Minneapolis, Minn., 
where he was going as a representative of the 
Southern Pine Association to attend the annual 
convention of the Northwestern Lumbermen’s As- 
sociation, held there on Tuesday, Wednesday and 
Thursday” The Southern Pine Association this 
year is sending two or three of its members to at- 
tend the annual meetings of all the larger associa- 
tions, for the purpose of establishing a closer con- 
tact between the manufacturers and retailers. Mr. 
Haggerty reported that business is good and prom- 
ising to become better. There are a great many 
orders for railroad and car material coming out, 
especially for stringers, and good prices are being 
realized. Operating conditions, however, are bad 
owing to the unfavorable weather, and stocks are 
being decreased rather than enlarged, 


D. B. Beaumont, general manager of the Teach- 
out Lumber Department, and B. A. Briggs, presi- 
dent of the Lincoln Lumber Co., Cleveland, Ohio, 
were visitors in Chicago the first of the week. 
After spending a short time here making a few 
business calls, they left for Memphis, New Orleans, 
and other points in the South. They expect to 
spend some time in the South on a combined busi- 
ness and pleasure trip, during which they will 
visit a number of the important southern pine and 
cypress manufacturing plants. Both of these 
woods are handled extensively in the Cleveland 
market. Both Mr. Beaumont and Mr. Briggs re- 
ported 1924 to have been a very busy year with 
the lumber dealers and builders of Cleveland, as 
an extensive building program was carried on dur- 
ing that period. Like some of the other larger 
cities, Cleveland has just about caught up with 
its large apartment building and apartment hotels, 
but there is still an active demand for homes, and 
it is expected that 1925 will be another active build- 
ing year in the Ohio city. 


Seaaeteaaaaaan 


Taking His First ‘‘Real Vacation”’ 


J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., was in Chicago this 
week spending a few days with his daughter and 
family, and incidentally looking after some impor- 
tant traffic matters for the west Coast box indus- 
try. Mr. Donovan, accompanied by his wife and 
Mrs. G. W. Loggie and Miss Helen Loggie, widow 
and daughter of a former well known Washington 
lumberman, will sail from New York City early 
next week with a tourist party on the steamship 
Laconia for a cruise to the Near East and the 
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Nile. In Italy they will leave the tourist party 
and will spend several weeks in Italy, France and 
the British Isles with possibly a few days in 
Spain. Mr. Donovan says he is taking his first 
vacation and expects to make it a real vacation 
trip, unhampered by business problems. While 
this is purely a vacation trip, those who know 
Mr. Donovan best feel sure that upon his return 
he will bring with him a fund of valuable infor- 
mation concerning business conditions in the coun- 
tries he has visited and the possibilities of future 
development of markets there for American 
lumber. 

Mr. Donovan reports that the contractors have 
practically completed construction of the logging 
railroad his company has built from Sekiu on 
Clallam Bay out into the Sol Duc country to tap 
an immense tract of timber owned by his company 
and its associates. This timber will be opened 
immediately, two camps with five sides being 
placed in operation, and with its equipment of 
five locomotives and 150 logging cars, it is ex- 
pected that by May 1 this road will be handling 
between 400,000 and 500,000 feet of timber daily. 
Five years ago the Bloedel Donovan Lumber Mills 
bought from the Clallam Lumber Co. one billion 
feet of timber and in the latter part of 1923 took 
on a special contract in addition that adds largely 
to these holdings. The railroad and the timber 
operations there are owned jointly by the Bloedel 
Donovan Lumber Mills and the Clallam Lumber 
Co., a subsidiary organization of James D. Lacey 
«& CO. 

The logs from these operations will be dumped 
into Clallam Bay where they will be made up 
into deep sea rafts and towed one hundred miles 
to Bellingham, where they will be manufactured 
in the big plant of the Bloedel Donovan Lumber 
Mills at that place. These rafts are a modifica- 
tion of the Davis raft and each will contain 
1,000,000 to 1,200,000 feet of timber. 


Joins Local Lumber Trade Factor 


The Metropolitan Lumber Co., of Chicago, an- 
nounced this week that Harold M. Elliott has re- 
cently joined its sales organization. Mr, Eliott 
is a young man of 22, a Chicago product, and has 
just returned from the west Coast. where he has 
had some excellent experience in the manufaetur- 
ing end of the Jumber industry. 

He went to Westwood, Calif., in 1923, and has 
since then been employed in the sawmill of the 
ted River Lumber Co. there, He went through a 
rigid training course to fit him for a selling 
career, the company giving him every opportunity 
to study lumbering from the time the axe sent 
the great trees crashing down in the forests until 
the board had been loaded into the car at the 
mill, He learned to grade rough lumber on the 








HAROLD M. ELLIOTT, CHICAGO; 
Of the Metropolitan Lumber Co. 


chain and the complete technique of shipping 
For the last two months of 1924 he was foreman 
of the sash and-door shipping department 

Soon after his arrival in Westwood, Mr. Elliott 
organized the Boys’ Recreational Association, and 
4s leader of more than a hundred sons of the 
fompany’s employees he directed their play, led 
them on hikes through the woods and mountains, 
and talked to them in church on Sundays. The 
DOYS’ camp at Eagle Lake, in the vicinity of West- 


wood, established last summer, was arranged by 
him and created under his direct supervision. 

The local newspaper recently declared that the 
contribution to the welfare of their boys by 
Harold M. Elliott would never be forgotten by the 
people of Westwood. Now that he is back in 
Chicago, the lumber trade here is sure to hear a 
lot of him as he pushes upward the ladder of 
success which in the normal run of events awaits 
the likes of him. 


National Inspections for December 


Original inspections made by the staff of the 
National Hardwood Lumber Association during De- 
eember, 1924, totalled 23,919,045 feet, of which 
20,603,398 feet were handled by the salaried staff 
and 3,315,647 feet by the fee service, according to 
a bulletin issued by the association this week. 
Reinspections were made on 295,091 feet. Com- 
menting on this statistical showing, the associa- 
tion says: 

“These figures show a fair advance over those 
of the preceding month, and compared with those 
for December, 1923, not only go materially beyond 
them in point of volume, but indicate a much more 
equalized distribution of activity than prevailed 
at that time. National inspection has entered the 
new year auspiciously and the association con- 
fidently expects some of the busiest times in its 
history during the next several months.” 


Joint Representation in Chicago 


The St. Paul & Tacoma Lumber Co., of Tacoma, 
Wash., announces that it has made arrangements 
with the Winton Lumber Co., of Rose Lake, Idaho, 
whereby the two concerns will have joint direct 
representation in the Chicago territory. Under 
these arrangements, Charles J. Harris, who for 
some time has been representing the Winton Lum- 
ber Co. in Chicago, with offices in the Chamber of 
Commerce Building, will hereafter also represent 
the St. Paul & Tacoma Lumber Co. 

The latter concern has heretofore been repre- 
sented here on a commission basis by John Me- 
Donnell, and A, H,. Landram, its sales manager, 
explains the change by saying: “We feel that in 
view of the constantly increasing use of west 
Coast woods in the Chicago market, and particu- 
larly in view of the increased volume of our own 
business in that section, it is desirable that we 
have our own office and direct representation.” 

The St. Paul & Tacoma Lumber Co. is one of the 
largest manufacturers on the Coast. Its produc- 
tion totals 1,000,000 feet a day, and it is in ex 
cellent position to furnish fir, hemloek, cedar and 
spruce, including timbers, planks, joists, uppers 
of all kinds, moldings, bevel siding, shingles, car 
material ete., for prompt shipment. 


Lumberman Heads Civic Association 


MINNEAPOLIS, MINN., Jan. 20.—Karl DeLaittre, 
vice president Bovey-DeLaittre Lumber Co., today 
began his duties as president of the Minneapolis 
Civic & Commerce Association. He was elected 
at a special meeting of the board of directors of 
the assocaition Jate Saturday. The vote was 
unanimous, 

Mr. DeLaittre, former Minneapolis alderman, is 
a veteran among Minneapolis civie workers. He 
was one of the original directors of the Minne- 
apolis Civie & Commerce Association, a former 
vice president in early association history, a former 
president of the Rotary Club and a leader in 
politics. 

Two lumbermen will guide the affairs of the 
Northwest's largest commercial organization this 
year. Mr. DeLaittre at the head, will be aided 
by D. N. Winton, vice president Winton Lumber 
Co., as chairman of the board of directors, a 
newly created position. 


Memorial to Confederate Veteran 


NEW ORLEANS, LA., Jan. 19.—Leaders in the 
movement to restore Belle Chasse, the famous old 
plantation home of Judah P. Benjamin, Con- 
federate secretary of state and = distinguished 
lawyer of the old South, announce the donation 
of the necessary lumber by Col. W. H. Sullivan, of 
the Great Southern Lumber Co., Bogalusa. Mrs. 
Florence Stone, auditor of the Southern Pine 
Association, is an active member of the Judah 
P. Benjamin Memorial Association. She brought 
the matter to Col. Sullivan’s attention and the 
latter promptly offered to provide the necessary 
lumber, The Belle Chasse plantation is situated 
a few miles from New Orleans on the west bank 
of the Mississippi. Its restoration and preserva- 
tion as a memorial to Judah P. Benjamin will de- 
light all lovers of the old South and its stately 


plantation homes, 





Many Changes in Mickle Concern 


The George T. Mickle Lumber Co. announced 
this week that J. N. Hamilton has been appointed 
eastern sales manager for the company, and will 
have charge of the Chicago offices, in the Stock 
Exchange Building. Donald C. Burns will be 
assistant sales manager, while O. M. Barr, jr., 
will have charge of the retail yard department. 

Wilber Hattery, jr., vice president of the com- 
pany, will leave Chicago within a few days for 
Portland, Ore., where he will be permanently lo- 
eated hereafter. A. W. Miller, also vice presi- 
dent, has already been on the Coast for several 





WILBER HATTERY, JR., PORTLAND, ORE.; 
Of the George T. Mickle Lumber Co. 


months, and he will continue to be in charge of the 
manufacturing end, while Mr. Hattery will look 
after all other details of the business. 

The personnel at the Chicago office is well 
known to the trade throughout this territory. 
soth Mr. Hamilton and Mr. Burns have been 
associated with the George T. Mickle Lumber Co. 
for many years. Mr. Barr has been manager of 
the southern pine department of the Tri-State 
Lumber & Shingle Co., and prior to that had a 
thorough training in lumber manufacturing at the 
mills of the Carlisle-Pennell Lumber Co., at Ona- 
laska, Wash. Before that time he was associated 
with his father, O. M. Barr, sr., of Barr & Collins, 
in the retail lumber business in Oak Park. 

Mr, Hattery has already bought a magnificent 
home in Portland, near Council Crest. Incident- 
ally, he has just become a proud father for the 
fifth time. ; 

The sawmill of the George T. Mickle Lumber 
Co., located in Portland and operated under the 
name of The Mickle Mills, is one of the most mod- 
ern on the Coast, and has an 8-hour capacity of 
250,000 feet. 


(Seana aaaase 


Touring Among Southern Mills 


Pana, ILu., Jan. 19.—Two carloads of tourists 
from the O. H. Paddock Lumber Co., mixing pleas- 
ure with business, left here last week for an in- 
spection of the Mississippi and Louisiana lumber 
camps and to contract for lumber supplies for the 
current year. The cars followed the State road 
to Thebes, crossed the Mississippi, headed south- 
ward to Memphis, Tenn., and thence into the lum- 
ber territory. They anticipated a pleasant trip. 
The personnel of the party includes: R. T. Pad- 
dock, president of the company; C. O. Neil, of 
Windsor; G. Brice, of Edinburg; Walter Burns, of 
Nokomis; Al Fleckenstein, of Oweneco and Rex 
Seller, of Pana. The trip will oecupy about two 
weeks. 


Adds to Sales Force 

GREENVILLE, S. C., Jan. 19.—The Carolina Lum- 
ber Co., this city, has added to its force C. L. 
French, who will cover North and South Carolina 
for that company. Mr. French was formerly the 
manager of the Citizens Lumber Co., also of this 
city, and is an experienced lumberman, having 
been in the retail game many years, and it is ex- 
pected that he will be able to take care of the 
yard trade to advantage. The Carolina Lumber 
Co, makes a specialty of the yard trade, and in 
addition to its South Carolina connections, has an 
office at Jacksonville, Fla., for the purpose of look- 
ing after business In that territory 
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Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS | POPLAR 




















Prices f.0.b. Michigan mills continue firm: Cincinnati, Ohio, Jan. 19.—The following are 
a No.2 No.3 | No. 1 No. 2 No.3 | average wholesalers carlot Re gen 
FAS Selects com. com. com. | KAS Selects com. com, com. | base, on soft texture’ pop ar, trom irginia, 
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5/8 No. 2 common & better 33@36 13@15 8/4 115@120 100@105 85@ 90 4850 20@22 No. 2 com. A.. 388@ 40 42@ 45 45@ 4s 
4/4 65@ 70 55@ 60 40@ 45 25@27 18020 | 4974 125@130 110@115 95@100 55@60 23@25 | No. 2 com. B.. 26@ 28 28@ 38 30@ 32 
5/4 170M 75 60@ 65 45@ 50 30@32 19@21 | jo74 135q@140 120@125 105110 60@65 26@28 | VaLtey— 
6/4 75@ 80 65M 70 50@ 55 36@37 20M@22 | 14/4 145@150 1300135 115@120 60@65 ..@.. | FAS ......... $ 90@ 95 $ 95@100 $100@105 
dl 85@ 90 75@ 80 60M 65 40@42 20@ee | 1674 160@165 145@150 130@135 60@65 ..@.. Saps & selects. 70@ 75 80@ 85 85@ 90 
4 $1)5@12 - 29@2F $9NG@25 ARD MAPLE FLOORING STocK— | No.1 com..... 50@ 55 55@ 60 60@ 65 
574 yee deny Ben pes ; oe - e038 ye ee ony — waist @ 57@ 60 37@40 26@28 No. 2 com. A.. 34@ 36 40@ 45 40@ 45 
) 20@125 \@M 105 \@ 65 Ba. 21@23 hc agen dds tos teen Be A - 90a No. 2 ¢ Eg g @ ; ‘ 30 
6/4 120@125 100@105  T0@ 75 40@45 22q24 5/4 6G... 62.@... 62@ 65 42045 28@30 PIE. a ae ee 
8/4 125@130 105@110 = 80@ 85 45@5 seis Sorr MAPLE , 
10/4 20@135 110@115 90@ 95 50@5 ee os 4/4 80@ &5 65@ 70 50@ 55 28@3 20@22 | 
12/4 135@140 115@120 95@100 ee S24 onlss 5/4 85@ 90 70@ 75 55@ 60 32@35 21@23 POPLAR BEVEL SIDING 
16/4 160@165 140@145 125@130 ..@.. ..@.. 6/4 90@ 95 7T5@ 80 60@ 65 35@38 22@24 mrt ; ‘ Tha ¢ ea ; 
Sorr Eum— 8/4 960100 80@ 8 66@ 70 40045 22@24 | Cincinnati, Onlo, Jan. 19.-The following ur 
4/4 170@ 75 60@ 65 45@ 50 28@30 20@22 END Driep WHITE MAPLE average wholesalers’ carlot prices, Sincinnati 
5/4 80@ 85 65 70 55@ 60 32@35 22@24 4/4 120@130 ...@... 95@105 ..@.. ..@.. | base, quoted on poplar bevel siding: 

6/4 85@ 90 75@ 80 60@ 65 32@35 22@24 5/4 130@G 140 ...@... 105@115 os@.. «se | No. 1 No. 2 
8/4 100@105 86@ 90) 3a 80 40@45 ..@.. 6/4 35@145 im o. Saou 110@120 . Soo @ ae Clear Select com. com 
10/4. 110@115 95@100 $5@ 90 50@55 ..@.. wi 480@150 ...@... Mb6@izs ..@.. .-@.. | eR cee ala recat $60.00 $50.00 $30.00 $20.00 

: — — - a a ——————————— = | on cece 60.00 50.00 30.00 20.00 
WISCONSIN HARDWOODS LAG caste ge overheats . 55.00 48.00 25.00 19.06 
following are revised prices of hardwoods f.0.b. Wisconsin mill points: | Louisville, Ky., Jan. 19.—-The siding market is 
No. 1 sia No. | No. 1 No. 2 No. 3 improving, us there has been fair local Consump- 
No. No. 2 0. 3 0. No. 2 NO. o ti and a slie : “ove . o é : 
FAS Selects com, com. com. KAS Selects com. com. com. geste: ernie slight are : mac ée raeomichg bu 
: nes: ince the first of the year. Poplar siding 
A8H— Rock ELM is quoted ag follows: 
4/4 $105@110 3 90@ 95 $ 68@ 24 $35@37 $21@22 4/4 10@ 75 ...@... 45@ 47 25@28 19@21 ss = ; 4 
5/4 115@120 100@105 70@ 7 42@45 23@24 5/4 80) 82 ...@... 53@ 5D 280032 20@22 Cleat Selects No. 1 com. No. 2 com. 
6/4 120@125 105@110 Th @ 80 48@50 23@24 6/4 Sh@ 38 ...@... 55@ 60 32@35 20@22 6-inch .. $60 $48 $34 $24 
3/4 125@130 110@115 85a 90 52@55 23@24 8/4 85@ 90 ...@... 65@ 70 25@40 21@23 5-inch .... 5s 13, oe 22 
Bass woop— 10/4 SO 35. .asQPss Leg 4 715 45@50 ..@.. 4-inch .... 50 A2 24 1s 
4/4 70@ 72 60@ 62 50@ 52 28@31 23@ 24 12/4 95@100 ...@... 75@ 80 45@50 ..@.. 
5/4 T6@ 78 64@ 66 55@ 57 32034 526 Harp MArLE— 
6/4 83@ 85 12@ 74 GSM 65 Ma War | 4/4 B2@ 8 72@ 75 62@ 65 38@40 18@20 HARDWOOD DIMENSIONS 
8/4 93@ 95 82@ 85 73@ 75 40@42 ..@.. 5/4 98@100 88@ 90 72@ 75 42@45 20@22 Chi J 1 nae oe , ; 
Bircu—— 6/4 103@105 92@ 95 18@ 80 43@45 21@23 icago, an. 3.—Actual sales of clear short 
4/4 112@116 90@ 95 53@ 55 33@35 21@23 8/4 108@110 98@100 838@ 85 48@50 20@21 hardwood dimension were made f.o.b, Chicago 
5/4. 117@120 95@100 62@ 65 40@42 23@24 10/4 ne dg 100@105 95@100 58@60 ..@.. this week at the following prices: 
6/4 122@126 100@105 68@ 70 40@45 24@ 25 12/4 123@125 105@110 100@105 63@65 ..@.. Furniture stock— Plain oak Gum 
8/4 126@128 105@110 88@ 90 50@55 21@22 Sorr MarLe— 2x2x19” ... $55.00 $50.00 
10/4 131@135 110@115 90@ 95 55@60 ..@.. 6 3 58@ 6 5 @ 204 21, x5 2 RS ela naa gate eel Slee +% bey 
( ) 90 4/4 i8@ 73 58@ 62 40@ 44 25@28 20@22 DE ed lll ac Ee 60.00 60.00 
12/4 ...@...  ...@... 100@105 ..@.. ..@.. 5/4 80@ 85 65M 10 55@ 60 35@38 21@23 | 2x2x30" a... ss. cess eee ee ee ees 65.00 60.00 
Sorr EumM— 6/4 95@100 82@ 85 65@ 70 35@40 21@23 PURE EUS iia 508 Woe owas eis 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 102@105 85@ 90 T75@ 80 45@50 21@23 BEBEE (saeNwuesensscse eke vo kanes 80.00 75.00 
5/4 78@ 80 68@ 70 50@ 55 30@35 23@25 | Oak— Chair stock— 
6/4 90@ 95 82@ 85 68@ 70 38@40 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 1k” BG WIGS? R19 ooo ce cic -. 55.00 55.00 
8/4 95@100  85@ 90 T0@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 146x4" and wider x_197.....06 60.00 60.00 
a nog tet a hep 85@ 90 50@55 a ae 6/4 125@130 100@105 70@ 75 37@40 22@24 Ske Oi WIGS? KX 10" occas cecee 65.00 65.00 
2/ @120 100@105 %0@ 95 55@60 ..@.. 8/4 130@185 105@110 75@ 80 50@55 23@25 ERC cee kierecSwwueeSo.wss 70.00 70.00 














WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 





No. 1 HaMLocK Boarps, S1S— HEMLOCK, No. 1 S1S8S1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4% $26.00@28.00 $27.00@29.00 $29.00@31.00 $31. 60@33. 50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 31.00@33.00 34.0 36.00 d « 50 
1x 6” 28.50@30.50 29.50@31.50 31.00@33.00 33.50 35. 4 30.00@32.00 2x 6” 26.50@ 28.50 37 6029.00 +rO ODO 82:00 oe. OD Oe-00 +e Bog a8. 60 
1x 8” = 30.50@32.50 — 31.50@33.50 — 33.00@35.00 —35.50@37.5 32.00@35.00 | 2x 8” 30.00@32.00  30.00@32.00  31.00@33.00 33.50@35. 80 37.50@39.50 
1x10” 31.50@33.50 32.50@34.50 34.00@36.00 36.50@ ag 33.00@35.00 2x10” 30.00@32.00 32.00@34.00 33.00@35.00 35.00@37.00 37.50@39.50 
1x12 32.560@34.50 33.50@35.50 35.00@37.00 37.50@3s 20 34.00@36.00 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  38.50@40.50 
For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5 7 : 
+ t “, 0. 3 hemlock rough, 6’ and longer: 2x4” 2 « . ‘gf 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wine. $18@20. ™ : seins oe ane Sn eres ae ee 





SOUTHERN HARDWOODS 


St. Louis, Mo., Jan. 20.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


| HARDWOOD LOGS 


ry ; Memphis, Tenn., Jan. 19-—Following are aver- 
Cae - 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 age quotations on logs in Meniahin. pas on Potton 
- rea. QUARTERED RED OAK— in the Me is territory, base average di- 
$ 86@ 88 $ 86@ 88 $ 86@ 88 PAS .........$105@110 $120@125 $130@135 ee ae ee ae ee 
No.1 com... 60@ 61. 64@ 65 71@ 72 No. 1 com..... 65@ 68 70@ 72 75@ 77 eT ee ee ee ee er 
No.2 com... 36@ 38 38@ 40 42@ 44 No. 2 com..... 44@ 46 50@ 53 57@ 60 | °° 1@foot in length: 
Qtrd. red, S.N.D.: PLAIN WHITE OAK | i gE rane 
I eee arts a JAIN f OAK— as e Delivere Me is 
FAS ..-..., 59@ 60 G1@ 62 62@ 63 FAS... 87@ 88 108@110 118@120 Memphis ‘territory 
No. E No. -1 com. and ; 
sel. ...... 45@ 46 47@ 48 48@ 49 ‘el 58@ 59 62@ 6 a 7 Variety— Per M Per M 
No.2 com... 25@ 26 29@ 30 29@ 30 Nos com... 396 40 396 40 seg 44. | Red and white oak......$28 to $30 $22 to $25 
ere red: " No, 3 COM: ....<-« 20@... 24@ 26 24@ 26 eed Reser rion Vedra ae ae ears os hs < o hee 20 
KAS Meee 78 79 82@ 8% 864 88 Sound wormy.. 31@ 32 48@ 49 55@ 57 | py cc 36 oe 30 17 i: + 
0. 1'com... 57@ 5 2 a ae ee epee icne l DIM wwe nese senescence eaes 25 3 17 2: 
No.2 com... 34@ 35 26@ 38 2a LAIN RED OAK Asn (i2" and Up). .cs.a4 45 to 50 35 to 40 
Sroanpetioge Gs 32¢ “oe EE 83@ 84 95@100 105@110 | Hickory (12” and up).... 35 to 40 25 to su 
FAS ___ — — : ss No. 1 com. and - = 
is then, eee 40@ 41 400 at i” Geese 56@ 57 60@ 62 68@ 70 | ,, Logs are classified by buyers here roughly as 
No.2com... 24@.. 26¢ oT@. No.2 e0m:.....:. 37@ 38 38@ 40 42@ 44 aoe Bay Vg Prnrsed — "eae ee cald for 
ce. - eve ~ ark . SC ) 2 rer 1e@ average yrices Ja 0 
CoTTONWOoop— POPLAR— both. : 
_ oR 53@ 54 56@ 57 ...@... hy MOTO 95@100 105@110 110@115 
No. 1 com..... 38@ 39 42@ 44 ...@.. Saps and sel... 68@ 70 72@ 75 78@ 80 The difference in variation as between deli, 
No. 2 com..... 33@ 34 38@ 39 ...@... No. 1 com..... 41@ 48 49@ 50 51@ 52 | ered prices and f.0.b. prices is based on the dis- 
QuaRTHRED WHITH OAK— ; No. 2 com. A.. 33@ 34 36@ 38 37@ 38 | tance the logs are hauled, and the weight of 
PAS i.0s. 125@128 135@140 150@155 No. 2 com. B:. 27@ 28 30@ 31 31@ 32 | the timber. Oak, ash and hickory are drawn 
No. : com. ‘and re , sad Sort MAPLE— pera! bance tg while gum, poplar a ee 
a eer 75@ 78 80@ 85 90@ 95 Le = =, can be profitably drawn into Memphis only from 
‘ t ¢ t YOG WON: ks sas 40@... 60@ 65 7@ 75 nearby points. 
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SOFT TEXTURE” SO N OODS 
Cincinnati, Ohio, Jan. 19.—Average wholesalers’ prices, carlots, Cincin nati base, on Virginia, West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
+ARTERED WHITE OAK— 2 eae ...@... $ 95@105 $ 95@105 |. ne eee $ 65@ 70 $ 70@ 75 $ 75@ 80 
QUARTEBE : No. 1 com..... ...@... 65@ 70 65@ 70 No. 1 com..... 42@ 45 47@ 50 47 @ 50 
WAS ysis wc Haves $135 @ oe 3 $145@155 bes ped No. 2 com..... ‘ 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
. Selects ......- 105@110 0@115 ‘- 5 “6 8/4 10&12/4 16/4 
No. 1 com..... 83 90 90G 95 98@100 ee sass $0q 9 $ oe/a100 -$108@ 110 be ok 
No. 2.com..... 45@ 50 54@ 59 55@ 60 Me SAG c a cacccecsssecsaces Se 65@ 70 70@ 75 75@ 80 aes 
Sound wormy.. 43@ 45 52@ 57 55@ 60 | oe Sheet cigs appara prints 35@ 40 38@ 42 40@ 45 45@ 50 x ee 
are _ I x 
QUARTERED RED OAK— WHITE ASH— - an is 
— eee $110@115  ...@... .--@... WAS ccccccccssseceescscsse. SIMS StI $115@120 = $120@125 $155 @160 
nia, No. 1 com.. COG: G6 oxc@ccs, see @Qcus No. 2 com. and sel... ..ccecce. 55@ 60 70@ 75 75@ 80 95@100 95@100 
and No. 2com..... 40@ 45 aN ee ae NGS OM ceicacc co eecun enous 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND ReD OAK— 
‘ FAS .........$105@108 $115@125 $130@140 VALLEY HARDWOODS 
D125 Selects «+. o's ws 70@ jt con = OG ba Cincinnati, Jan. 19.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
y 95 No. 2 mate vc 40@ 45 45@ 47 45@ 49 GuM— 4/4 5/4&6/4 8/4 CoTrTron woop— 4/4 eee i 8/4 
4 ax No. 3 com..... 22@ 24 25@ 28 25@ 28 a: § 80@ 85 $ SSE 00 $ 90@ 26 vas, 6” & wdr.$ + B rr $ oe a “ nl ae 
; 3@ 55 Bode Geb | RR ese we ei) ip oS pod vO. 7OM...-- 2@ 4 a Db Uwe e@... 
) 32 Sound wormy.. 483@ 48 55@ 60 55@ 60 No. 1 com. 50@ 55 55@ 60 60@ 65 No. > pi extn 35@ 37 37@ 39 ...@. 
Bass WwOooD— Qtrd. red, sap no defect : 2 ig ; 
D105 ee er $ 75@ 80 $ 80@ 85 $ 80@ 85 | of ree 6 65 70 QUARTERED WHITE OAK— 
» 9G No. 1 COM..... 52@ 55 57@ 60 57@ 60 No. l com... 44 46 52 | | a. $120@125 $125@130 $130@135 
) 63 No, 2 com..... 30@ 33 35@ 40 40@ 45 Plain red: ae We Selects ....... 90@ 95 954 pte 100@105 
) 45 ianisainement FAS ....... 75@ 80 83@ 85 85@ 90 No. 1 com..... 70@ 7 75@ 80 80@ 85 
) 32 — No. 1 com 48@ 50 52@ 55 57@ 60 No. 2 com..... 40@ 45 45@ 50 50@ 55 
AS. 2.wioace «acs $105@110 $11: + $125@130 Sap y 
: No. 1 COM. .... tea 70 70@ 7 75@ 80 Bxbds., 13-17” 60@ 65 ...@. me eae QUARTERED ReD OAK— 
No. 3 com..... 18@ 20 20@ 21 20@ 21 Plain FAS 6” meee ' 
Sd. wormy and & wider... 55@ 58 58@ 60 60@ 63 eg ates vee te ae eee 
ee No.2 com... 29@ 31 32@ 35 33@ 36 No. 1 com... 37@ 39 40@ 42 42@ 44 No. Ou CEE 35 @ a, @ ae4 ase @. s 
Race Sd. wormy and No.2 com... 23@ 25 25@ 27 27@ 29 eS SEER wein a — cooGess. -s9enaes 
" No. 1 com. & MaPrLp— PLAIN WHITE AND Rep OakK— 
tte 3 35 35@ 3 37@ : » . 
— entails aa ea ae Spot worms N.. a ea $ 80@ 85 $100@110 $110@115 
v0. 2 BIRCcH— D., log run..$ 43 $ 55 $ 60 Selects ....... 60a 65 65@ 70 T0@ 75 
0 Oe J) rec $115@120 $120@125 $130@135 Sorr ELM— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ 55 55@ 60 60@ 65 
ope No. 1 com. an : MAM ccocueewes $65 $70 $75 $80 @85 No. 2 com..... 35@ 38 40@ 45 45@ 50 
try Pe eee 75 75@ 80 75@ 80 NO. 2 COM. «ccs . 50 55 55 60 @65 No. 3 €com..... 20@ 22 22@ 25 25@ 30 
aU No. 2 com..... 33 38 38@ 43 40@ 42 IO; 2 COM: 200s 25 27 30 30@32 Sound wormy.. 33@ 35 38@ 43 43@ 48 
t 1s 
i HARDWOOD FLOORING CYPRESS 
usi- Sales by Michigan and Wisconsin flooring mills The following are current f.o.b. Chicago prices Cincinnati, Ohio, Jan. 19..-The following are 
ling of maple, beech and birch flooring, D&M, as re- on cypress: average wholesalers’ carlot prices today f.o.b. 
ported to the Maple Flooring Manufacturers’ As- Cincinnati: 
sociation, averaged as follows, f.o.b. cars flooring GULF COAST RED CYPRESS— 
‘OM 7 2 : RED CYPRESS— 
mill basis, during the week ended Jan. 10: New Grades 
| Factory, Rough Rules of March 18, 1922 
9 MAPLE ’ ys g Factory— Selects, rough Shop 
Clear No. 1 Factory Factory BIE AG cease Saeeaniaatwanees $74.25 $49.25 
EEN deere ee $80.68 $66.10 $34.60 tig FAS Selects Shop Box Peck SN | RIAL DRIES 7 84.25 61.25 
ae » Wheel OM STS yee 89.10 wine 4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $31. = CUM ae ee ace ta ohana hea 87.25 64.25 
5 ARE ta ptatam one ae 95.38 78.2 42.19 5/4... cen noes 0 113.50 86.50 63.50 36.50 31.5 DIRS a valg a dca di culeds eau eee 95.00 72.00 
Sie. vec ween 4 85.( 6 45.7 : ae 6.50 5.56 89.5 6. 6.5¢ 31.56 ‘ eT 
ae i ea crecceaner a ere | e--: eke Hee ee fete sess ag Common, Rough— No. 1,com. No. 2 com. 
wines 314” Jtd 89.48 47.10 | 10/4.... 141.25 130. Oe AGRA ON oo ac ccawe eee a s at aaa aes 51.25 $42.25 
259 | DRL ee NRAR Sareea ie sar Soe 45.75 12/4...-. 141.26 = me NOs SUES | cc eee se ctes Pion, $1S or S2S— 
RR oo drew wh 6a Ree, eee 83.00 we 16/4. 146.25 5.25 108.25 986.25 ..... 44.50 Clear 
um x1” Pe ea 60.10 (aser Heart A B Cc 
0.00 2 63.76 43.00 Boards, Rough $84-10512"2 2.5. $107.50 $102.50 $92.50 $82.50 $72. 50 
0.00 3EECH No.1 No.2 No.3 For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
0.00 igxl) “ Evrdviene 67.90 1x4 to 12”, random length..$55.50 $44.50 $36.50 YELLOW CYPRESS— 
0.00 Sie. Core a aro 87°40 Finish, S2S, oo Lengths Factory— No.1 Rand. widths 
5.00 y xd eet eeeeee 64.70 Clr heart B ‘ D 4/4 sien ; Sel. shop ss 1 No. 2 
7 oh NE OO i dd ° 1x4 t 11”. 109.00 a 00 $ 94. 4.00 $74.00 | #44 --+---- 5@85 $60@65 $37 @42 33 $25 
5.00 >| — mem =o ad RR $104.00 $ 94.00 $8 Te) eae... 80@90 70@7 52@58 3827 
0.00 ju RRC ae 64.70 eee spec.wdths. 109.00 104.00 94.00 84.00 74.00 4 oweeeaee 90@95 80@85 57@62 41 30 
5.00 WEES ocneante 116.00 112.00 102.00 93.00 81.00 Boards— No. 1 com. No. 2 com. 
0.00 For 5/4, add $5 to above prices; for 6/4, add > eC” AR. a eee eer $40.00 $33.00 
OAK FLOORING $8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, | 1x10 and 12”.................. 47.00 30.00 
eee add $3; for 8/4, add $6. —_—-—— 
The following are average carload prices, Mem- Bevel Siding St. Louis, Mo., Jan. 20.—The following are cur- 
phis base, for oak flooring during the week ended _ , ” ; ' ae Cc D . rent quotations on cypress, f.o.b. St. Louis: 
Jan. 10, as reported by the Oak Flooring Manu- ¥%”x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 GULF COAST RED CYPRESS— 
facturers’ Association: Bungalow Siding per Grades - 
18x11” }EX2Y,” %x1Ih” %x2” A B C&btr. actory— a actory ; 
0.50 Clr. qtd. wht..... $133.39 ..... $103.30 | 3%x8” from 1” stock......... $53.75 $45.75 $43.75 Tank Selects Shop Box 
9.50 Sel. qtd. wr... BO ee shee %x8” from 1%4” stock....... Ve ae: ee es $115.75 $68.76 $48.75 $33.76 
9.50 Clr. pln. wht.....$83.14 96.61 $61.87 64.46 For 10-inch, add $5. BPS -ncecrcccvess 120.75 78.75 60.75 34.75 
9.50 Clr, pln. red...... 73.23 89.5 61.85 60.15 Oe cacncuwadanea 123.75 81.75 63. z= 34.75 
).50 Sel. pln. wht... ., 65.53 81.37 5238 45.14 Lath re i Leeupeebiacae —— =. ae 
Sel. pin. red... 60.85 80.53 4963 49.20]... TERA TES f Eeee ease senses ie fone 1135 ast: 
und No. 1 common.... 44.55 54.29 27.19 21.24 RRR Sata d arse ect dle data adipn <a Ueber as $9.25 $8.25 Ree Godlwcadawas 136.75 102.75 77.26 tune 
No. 2 common.... 17.86 20.08 10.00 ..... RED CYPRESS— eee ee ee eae 
= iy x1 A” Wy x2” , x1 1” i x2” Old Grades ec random / Peseveestcceeveactaeeasawsas $24.75 
Clr. pin. wht..... $82.83 $S5.75 ..... $79.82 Factory, Rough _— rey Common Rough— No. 1 No.2 No.3 
Clr. pln. red. 1 eee No.1 No.1 No. 2 IX4— I. cccccccccesee Goats $4 TELE 
: Sel. pln. red..... 6017 <..2: cnc, FAS Selects shop common common | 1x12” ................-2ee. | 59.75 48.75 31.75 
a 5/4. ‘_— bs $ po $ eae ap bre Add $2 for specified lengths on common grades 
nts TL Ace )5 95. 70.00 50.00 ). —_ 
di- 6/4.... 107.00 95.00 70.00 50.00 40.00 Finish, S18 — 
oa OAK FLOORING STRIPS 8/4... 110.00 100.00 80.00 50.00 40.00 Heart A B CD 
* : ‘ 3 20.6 95 ” 7 ‘ ‘ 9 ‘ 
Chicago, Jan. 19.—The following are carload aaa” — ae ze ag oe ae ON area oe 1x4—10 . $107.00 $102.00 $ 92.00 $ 82.00 $ 72.00 
irs prices, f.0.b. Chicago, on f,x2-inch square edge | 4¢/4_'_| 145.00 130.00 100.00 ..... ....: 1x12” ....... 114.00 110.00 110.00 90.00 79.00 
is Saiki Galle acttmiell at 106 Geen ane Ie See eee Rees) Raed PUES casenes 127.00 122.00 112.00 104.00 ..... 
ry maa” Boards, Rough TE ccwcs, 137.00 132.00 122.00 115.00 11.2. 
: Zee et: o. 1 com, No. 2 com. Peck Cc 
{ ee ee ae ee $53.50 $43.00 ..... oo lla ail niceties stig sen 36 ‘Seam 
$25 ’ Ctra. Plain <Gird. Piatt. | Bete oi. .ceceewenecees +0 50 52.00 Bs ex NS Scio Fabel fbi asa 19.75 7028 68.2 26 
20 ng mat rereaars $134.00 $87.00 $116.00 $84.00 | 1” random ........--sce0 conse sn eee $28.50 wat ne Sidi Dee eA SARS ES CESS TS -— ‘ , D . 
30 Sap Clear .....<% 110.00 bere me Senke eve ing— - 
21 Select... 98.00 77.00 98.00 72.00 YELLOW CYPRESS— WE) goa sinitka $48.50 $45.00 $41.00 $28.00 
i fin No. Factory, flough .  xo.2 | YELLOW CYPRESS— 
0 - EE, AS KORRES EWES ES ORO SERDAR CSAS eeees e = neh ates —- 10 y 2 
Bt erect veseee + $49.00 FAS Selects peek common common Factory FAS Select ~ ‘ Z = : — 
as 1. Oe $ 90.00 $70.00 $44.00 $38.00 $33.00 4/4 $78 | — “340. $35 308 
we ee re € or nn | B/E ceoecsccese ‘ DAA U 00 
is BLACK WALNUT ae lo. ve ua. we ae 5/4 £0 70 55 39 31 
0 . ‘ 2. Cee el, ee ee oe hts | ne © . df. vo. od. ov. wh RQ a BE a 6 
Cincinnati, OWio, Jan. 19.—The following are | 8/4..... 105.00 82.00 66.00 42.00 36.00  Neeepeaie te = a a rm os 
today’s prices on American black walnut, f.o.b. Boards, Rough 10/4. en aie 82 74 are nai 
v- Cincinnati: : eWN ; wa 6 ‘< oe gs P 
is- 4/4 5/4 Sere O0 ee ry S100 Peck Boards— No. 1 com. No. 2 com. 1” random 
a aes 8/4 EEG saucasces 75.00 44.00 A, ro CG asawvitodeuwede 42.50 S, Ser 
= Se -$215.00 $225.00 $230 $240.00 See pecacease 75.00 44.00 2 Seen De "Meaeaebeieteces +2 60 p> > ee 
he 9 - +. 150.00 155.00@160 160. co@iss 170.00 TEI wacacaces 77.00 44.00 i ee TMU a csduwcdawncs 43.50 ot ” 
m No 3: 197-50 117.50 132.50 oe  “Eakeiieteanees 85.00 54.00 5 Sea bie sieeiaspy 53.00 40.06 ..... 
“NO. 2. 50.00 52.50@ 55 52. 80@ 55 57.60@60 SPREE coccwsdce Mowenew  <nemes $29.00 POGN. EGER sccdcw conse “Saves $23.00 
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SOUTHERN PINE 


Jacksonville, Fla., Jan. 12.—-Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Jan. 10: 















































i eek ended Jan. 10 Jan. 3 Week ended— Jan. 10 Jan. 3 
Week ended- Jan. 10 Jan. 3 | Week ended— Jan. 10 Jan.3 | W Board Boards 
: oards 
in Siding 3 -tter— 
mae . ‘“ Bond, 1x6”- - B&be tter No. i common— 
1x4 B&better ......... $46.61 $46.50 ee | ee ASO0:  sisee's is € ER ........... 51.50 sate: “<< e . ........ 45.00 
No. 1 com......... 44.16 41.38 Bo, 2 GOM. ..0.000 565% $3.50 csess ORD MD oss cce snes 58.00 57.00 i: ere 45,95 
No. 2 com....... 20.75 20.48 NO: 2 OGM wiiscscs aces 2000 Swen bee o). eee 16.00.45. 
ND, S-COM. «os 12.50 15.00 1x12 D48_ wees ees 63.00 62.50 ~~ :" —— 30.00 
1x3 D sap rift ........ veeee 41.00 | Novelty, 1x6”— 1x 6 to 12 D4S ..... cas —O14 = se ae -~ 
Bé&btr. flat ........ vere. 66.50 NO; D-GOMisccccscwsss Ss Oe 1x 6 to 12 Rough 48.00 saree = Pama Conn sessees see Pp 
~_ : com. a ware ap No. 2 COM ..6 osc saan 26.86 as iret: Din Dag haps eee ope = : oan elders 35°60 rp 
~ gl 0 glereekeeaaen ~~: No. 3 com........... 14. 5/4x6 D4S .......... sever 3 ; mao 
1x6 No. 2 com......... 23.40 No. 3 co 5/4x6 to 12 D4S 57.00 1x 8 Dis eetesea ees 28.60 23.66 
Square edge, %x6” oe + aera 30.50 
Ceilin No. 1 common ? 
. ; B@better . .....i0%00s0 33.00 . No. 3 common 
eats ag, ate e+ No. 1 com........++. eH re . 1x6 to 12” D4S ..... 17.67 
NO; 1-COM. 2.050005 42.00 Tee No. 2 Com.’.......ece 17.00 ix 5 D4S tee 19°00 ; 
y 99 99 t CD eereesesees J. eee 
cg ® Feo sacle — 28.00 OIE oc avcess ox 14.00 40.00 Shingles 
wexX3% B&better ....... stale Lath, Std. 4-Foot ae 16.00 40°00 
No. 2 com...... 19.75 19.53 P — 1x10 D4S 42.50 IS INO. 2 DINO week ss 2.70 2.62 
Tex3% No. 2 COM...50. Z 16.00 No. 1 Standard green.. 3.75 x Oe aM eture scercteios ‘ aut ; 
The following f. 0. b. mill prices are taken from sales made during week ending Jan. 17 in sections named: 
- - : Bir- Hat- Kan- 
> Alex- ol _ a Alex- ming- ties- sas 
Se dria, ham, burg, City andria, ham, burg, City, 
— a coe Se “ie. Als. Miss. Mo. La, Ala. Miss. Mo, 
la, Ala. Miss. Mo. * ° s < 
i Longleaf Timbers 
Flooring Fencing, 818 ae : Pe ee ~ 
1x3” EG B&better UE | er eT ee 80.07 No. 1, _, al <onaeade panda aie «sere = No, ad sm S48, 2 
Cc omg 50 59.33 1x6”, 16 ROIS ~ 
C ; 55.25 Other lgts beens ices — | 33.91 
No. 2 deur Paes No. 2 (all lengths) ‘ fase: enaee 10" : ean ; oo 
FG B&better ........ 55.00 bx ee. sooeees 18.03 18.31 18.08 12 ee ae 40.51 
© . aon ee oaks No. 3 (all lengths) ae 1 een AES MEM Bre gaye etre 41.00 
i 2 | pera 14.00 14.00 13.27 eansibie Lath, ; ; 
Ix4” BG B&better 2200002 (21D NIE 1x6” 16.50 SEES OR IE Dae h H  csanteen 8S 238 Tae 
FG B&better ........ 51.26 ..... 16.83 50.66 Boards. 81S or S28 Oe ee re tv oe me ) a ae 2 
“ eaRCASRLES: me PORES” SRE ,° 37.16 Byrkit Lath 
DP. sticuenwseews KON balan, Gelales 40.96 Ne. 1; 22 O, 14.008 10°... Sade. cssus css pate ae eee ee 14.75 
Ee Nehekeor ben =o eee Sea ae abe Sa Cnn ae ae 15.44 
See tee eeacone ane — wer sae <ng" se 7 er ae nee 10.70 te BOG POMBO... 6 cases 15.90 
BO. Be gwhestsiors +9850 bee) re ats Other lg S.. anes : 
1x6” No. % Ae eee re 35.94 izi2”, Reg ro - SU.B0 .ksex ar ye le ae Se taa Car “Material 
NO; 2. Cy BMicc.séviens 4:2 ee ; ver |gts... oe se ee Whe hiac. e. \ , 54.93 
No. 3, GC. M. 16.73 No. 2 ogg m ip ng ‘= ‘ - B&better, Figel oo He 19.88 
x 0 oO & : <0 ie Fg vi pe cans 30,00 
sling Ix 8” 25.00 25.62 25.01 Bienen 30. 
niet 1x10” i eee X 25 32 25.54 No. i = i. ieee ‘ ~ = 4 
Yyx4" B&hetter ... 37.50 De ie ccrsainseieara:s 28.44 25.45 30.17 No. 2; Random. .sccacess , sice al SH 
7 Me. EB cavesiwsn $3.83 33.00 No. 3 (all lengths): as " Car Decking " 
BNO. 2. sissdesndes weeee coer 18.48 20.2 oa rere ste eg og NO.) 2, 2", 3). 10, 318 or 20" 25.00 
’ B&bette 38.56 ..... 37.75 39.0 Tot an aD) 9.67 19.05 ; ne 
oe ee 3027 B15: + te eae 4).00 ween Cee sandioneee 
DOs 2 ss ewsnduee swan 20.87 20.87 No. 4, all widths and lengths a i ee, 9.04 S48, Sq — Si iad hae 37.00 
NO: JB scavawauewsbicn 11.00 Robfers aa cs jetak <a 
es ee 00 BEG | Not te csssssssscrene tes re 48 re ee i 
ae S £hebie doe os SS . . 1x8” 6.u%s eee ’ aw Up te yo”. By te 1a’ ~ \ ie D4. 
Partition Shiplap Stringers 
: daa - i " onc; 2x16 & SxiG” 
1x4 & 6” B&hetter ........  ..c5e 50.00 51.71 No. 1, Ix 8”, —— | see ORE ia 90 hrt x1 F- - rad a - 52.14 
Wd.) Oi cictebt wosenien --. 42.16 is oe ae es, ice 37.89 30 ty Be! 52.42 
» M45 22 00 ixt0”,, Other igts.... Smee eee carn: eee 3 B27... 506 
1x6” “ee mes _ aie see 25.00 No. 2 (10 to 20’): Rogan No. 1 rough, 26 to 28’.. 59.68 
x6 o, 2 eT ee eee oes ese ree mete Ix 8” ...... 25.02 23.58 ag 
” is ” ¢ . 6s) 
Bevel Siding 1x10" .. pve 25.00 23.43 24.78 
. ¢ No. 3 (all le ngths): a dees CROSS TIES 
Gus” Babetter 2. 13.00 ont a, sop ehauer ees —- On eit | St. Louis, Mo., Jan, 20.—The following cross 
mie No. ‘ing anoeanaiane 11 0) Fe SRA EEENED) tie prices prevail, f.o.b. St. Louis: ; 
i BF LASER SOESSS —— Dimension, S1S1E Untreated 
Drop Siding No. 1, 2x 4”, 10° a ote bi ini tan Pine 
x4 or 6” L&bette 14.78 45.21 12? eee eee 20.81 30 Of esas : = 5 
Lx4 of “a \ = Pane 40.14 3h G4 1G’ woe. seen 31.45 32 “4 No. 5, 7x9”, 8’, 9-inch face..... $1.50 “ 
NO. D sievscncaeae 25.36 30.59 = . 20" 34 a tees aeons No. 4, Fa , = a = pa Racsorisexe oo ee 
Nc De “bk sade aan a »? 0 BO 3). { oinaiers sas Bares No. 3 sx un o ine BCE. «.< ‘3 10 
2x 6”, 10° ........-- ee ys 37.71 | No. 9) 6x7”, 8°. 7-inch face..... 1.20 95 
Finish a ott 2877 2. lL) 87'8s | No. 1, 6x6”, 8’, 6-inch face..... 1.10 5 
a“ ~y — = — 18 & 20’... 30.70 7.50 31.92 Red oak and heart cypress ties, 5 Gents less 
FO Ae tater ce caavelens de de EA gyal ’ "y? 31 57 paraiiee ¢ > oak: sa 2y ass, 2 ents less tna 
ix4” .. 54.47 na =. = papel 5979 | than = oak; sap cypre c 
HKG’ oo cue coacicavesnececn "| 54.36 2x 8”, 10° on oe 2y13 | White oak. switch Bridge 
LE" ha ceueatsawe es aoa se' 57.00 54.94 12’ gn 31°44 Swite ari - 
oe UU ie | 2a ee - 62.09 16 ; er ag TT he ag Ties Plank 
bo er ere 3.18 — = a an ee Serre nnn $15.00 $44.00 
BIER (ca cddwcueeadneeeeen 64.96 oxt0” coe to vO 34.0 pe, Ra £9) i. Rea oak Keita bine igantee thy 40.00 
SPERIS nana Oma seee were -. 67.50 2x10"," es ae 34. 
ty be oe 40.57 : 
1% and 2x4 to 12”........ sine: BUMS: cseux Vor eee eee oa on : 
ee bet shot eos TE 18 & BO. 36.02 32°60 RED CEDAR SHINGLES 
eee d ees _ 10’ to 20’. 36.00 «6... tose teen Seattle, Wash., Jan. 17.--Eastern prices f.o.b. 
B&hbetter surfaced: 2x12", 10’ .......... : Soh tags .... $4.75 . ; > 
1x6 to 12”.......... 49.93 MOS oF acta 36.12 28.00 34.98 mill are Per sauare Per M 
> "hacen 75 16’ .. 37.11 37.04 aa 3 4 5 bunches 
BS ee 1.75 18 & 20’. 39.00 41.11 { bunches 4 or 5 bunches 
ix 1 10"......0000) 63°94 10’ to 20°. te "2 First Grades, Standard Stock 
xh i y wee Te ee. ae iia: | sa rr a 25 ~ " ~ 19 $9 - 19 55 
ii”... 66.58 selected 24-91 nc) ae extra stars, 6/2........... $ : ye ty ts “Ease 
US ae Oe ccsite osha. 97.67 21.50 28. Extra stars, 5/2........... 2.08@2.12 2.60 2.65 
is G5.71 ... 18 & 20’. 32.25 ..... 23.50 80.70 | Hixtra clears .............. 2.28 2.85 
»/4X8” Sh ars ail Aa 65.50 67.25 0’ to 20° 30 48 one 2G OO “s Perfects, 5 / 2 Bees ees 285 3.55 
1 — ad 
/4x5" & 10". 2.200... {ae WI vias coucks i et. cage: MN MIE roc ee 2.55 3.50 
i og ‘jon stirrer 16.48 he BOP ss ccsace rege’ 22.08 on ope MOMIECTIONS  soesesa muna 3.36 4.55 
al oe eivie.6) eee Se csiatorners 24. 20.50 23.9 Auote 
G/4 & 8/4x8"......006. en. 68.42 Bw & 0 25.00 19.60 25.79 " — — Rite- water: ie ey oy 60 
6/4 & 8/4x12”....... 64.00 82.25 10’ to 20’ 25.14 21.00 — =, US Reece Hp PBs ae 
surfaced: 2 a Ane || 24, eas ne ixtra stars, se -oees 2.16@2.2 2. 
ie ) 12” 5 Saini 39.11 : 12’ 23.00 18.75 4.96 Mextra clears Se 2.48 3.10 
1x4” . 44.00 11.) 16° 2044 .... 6.70 | Perfects, 5/2 ..... 2.89 3.60 
egret eres ethene neil 49.18 48.88 18 & 20° 25.00 24-50) 28048 | TOUPEKABR ice cause clemsss + 3.60 160 
1x8” nes 39.00 bi 51.76 10’ to 20’ 27.00 19.25 Perfections .......... 3.36@3.40 4.55@4.6 
xd and 10” aaa 45.49 59.49 x10”, 12’ ss Ree n rades, Stantees Stock 
Ix12” ibe 51.00 18.62 61.85 1G” ass. seen: 4.75 23.00 eeeeeieien —- - ye Sate GA ES $0.88@1.00 $1.10@1.25 
Vans” & 10"......, 49.00 —_ — Common stars, 5/2 '92@1.08 1.15@1.35 
x12”. 10"... pase comm S, O/ Ze cceeeee 0@148 1.75@1.85 
Casing and Base Mee ese apnisare wae cos 23:00 Common: Clears ..i.cescces 1.40@1. 5@1. 
an . le lata ao British Columbia Stock, Seattle Market — 
MN Bcc ccccccccccccs. adaee 63.07 62.52 18 & 20'..... a. Bee COAMAMION) «...cs0sri5, Hieemmnene $3.35@3.40 
ERC eMeRERNNOLERS ehh Nein, ent "eel ieileetl 10.75 MEM £U. Bidisen. sas 0c $3.13@3.17 3.90@3.95 
Taint a = = Pee ae in PROBA cg ciolcnviacnin sib onsite 3. bee” 31 ee @ 4.56 
— Tr bepe na >00 4 CMONS ners aci isl ekiacard 3.6 ‘ae 
B&better: Bene ese teers et XX 6/2 16” (Canadian)... ses... 1.45@1.70 
ne Sap A Aaa 61.70 ei | alll a Sen aie : = rs 80 
1%, 1% & 2x4 & 6” 82.08 US ee eer eee Ra Dla te CU. Be) ieee 5s 40 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 16: 
























































— Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Frage grain— 1x3” = 1x4” No. 1 No. 2 Clg. Clg. oF Part. No. 1 No. 2 No. 3 
gegen ssinn 85:20 | 12,24, 10, 28, 12, 14, “10, 18, Sw Le --:--::- Ge a ee 
Rabe tter ..-..eeeeee 550.0 £4.00 16 20 16 0 3& better 0.00 $42 Cl ane 2. } 

m . RS vee 72.50 | $27.75 $80.00 2x 4” $25.00 $26.75 | B&better .$40.00 $42.00 $6. weer 4 ee "38.75 25.00 19.00 
ae EY seen sicrele hee bisieie's Reyem sheets 25.00 27.50 2x 6” 22.00 23.50 Nae... 20.50 ay i> 1. Serer ere 35.50 25.25 19.00 
9.25 a P 26.75 29.00 = Ss” 24.50 26.00 lla dalallas oe is a : a a as aad BUN Secesweaes 50.00 26.75 20.00 

decal gull 27.50 29.25 2x10" 24.75 26.25 iat , 
).00 MESPDGCCSE cies occa Sue's 57.00 48.00 28.50 31.00 2x12” 25.50 97.00 Finish—Dressed Casing and Base 
3.00 ING Erne hae ee gae sate 45.00 41.00 B&better C One: Sener 
1.00 Ore cae catsmes oo sees 26.25 25.00 S2S&CM—Shiplap 1X4” o.oo... cee ceases $63.50 $65.00 1X4, G, 8”... eee e eee eens $75.00 
3.00 — No. 1 No.2 No.3 | 1x6 & 8700000000000. Ee ORS | Soe eas ene veretantens 80.00 
3.50 q ; 36.75 $22.25 $17.75 5 Se | A} oe ae 71.50 60.00 Moldings 
4.50 | No. 1 No. 2 ; 19.00 D8 Pp) PE pe CBO. oe 73.50 wees 15%” and under..23 percent discount 
tee MA esckieeieiees $4.50 $2.25 19.25 3%, Ty Fah, 10, 12"... TESO .... 1%” and over...19 percent discount 
67 
62 Norfolk, Va., Jan. 17..—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
—_~ MIA ieecigmhiatcad od $50.00@53.00 $32.50@34.50 $25.00@26.00 $20.50@21.50 i r 0G tantorc, QM " me 
"~* Iebbebeosonier ea tse 56.00@59.00  39.00@41.00  26.00@27.00 .....@..... | Maths No. 3.$ 5 B00 a ee, gr 939 oocay oo tet 7 comes. oe 
? fT eee Seat 59.500 62.50 41.00@43.00 26.50@27.50 eee c Gennes Factory, 2”. 29. 50@33. 00 10”. 30.50@31.50 10”. 60. res $y 00 
- i ae ree eee .... 62,.50@65.00 45.00@47.00 Akbar Giacoets a ween Garena Sizes, 2”.... 22.50@27.50 12”. 31.50@32.50 12”. 66.00@74.00 
| Rough 4/4 say ; 
v4 An Wee rss oo .... 56.00@58.00 38.00@40.00 28.50@29.50 24.00@25.00 Finished widths— No. 2 & better No. 3 No. 4 
fo. BP Sos chum eeweey ae 58.00@60.00 40.00@43.00 29.50@30.50 25.00@ 36. 00 Flooring, {{x2% and 3” rift.......$77.50@80.50 — @. — eee 
BS Gawke omcacae .... 64.00@66.00  44.00@47.00 30.50@31.50 25.50@26.50 2a, $ and 3%4”....... 48.50@58.50 $40.00@46.00 $25.00@30.00 
Bark strips, Nos. 1 & 2.$33.50@35.00 Bark strip partitions, Ceiling, ta" fated pe cetas Me Pe me 31.00@32.50 24.50@25.50 15.50@16.50 
aaa 15.50@16.50 ag G 4 ieeemenere $41.00@ 44.00 NE RE ee ee 32.50@34.50 26.50@28.50 17.00@18.00 
16 Cull Fed NGGPE. 0.5 cecse 10.50@11.50 SURGIOED “08 c ciein cicckiedawewdamce ss 49.50@59.50  41.00@47.00 26.00@31.00 
91 
‘00 NORTHERN PINE 
Ps Duluth, Minn., Jan. 20..-Shipments of northern pine are increasing. All classes of lumber are firm. Prices f.o.b. Duluth follow: 
82 CoMMON Boarps, Rougu— . FENCING, Roven 
re 3° 10° 12° 14&16" ~—«18" 20 6! 8" 10,12814" 16’ 18&20" 

7 et ae eer eee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1.. ee $55.00 $60.00 $62.00 $61.00 
44 Re cern cows 61.00 63.00 69.00 71.00 66.00 71.00 71.00 1) Oy eae eae vce SOGe 41.00 42.00 44.00 44.00 
90 | a 65.00 68.00 75.00 75.00 70.00 75.00 75. 00 1 GY SRE ee pee ee 26.00 28.00 29.00 30.00 30.00 

Os Be sae eenie ae 38.00 40.00 47.00 49.00 47.00 53.00 55.00 4”, No. ] a. v-oratca ale ee 53.00 55.00 61.00 63.00 
* rites 41.00 43.00 50.00 50.00 47.00 53.00 55.00 BN Masi seen eek 38.00 39.00 45.00 47.00 
93 BS Gate wace es 46.00 48.00 57.00 57.00 peg boy b> yo re rr 27.00 27.00 29.00 30.00 29.00 
.88 TNO) ace, waco wiiteene 29.00 31.00 33.00 32.00 33.0 33. 33.00 “e . wae ae 4 « Av 94+ GH 4s 
00 ie eee 29.00 31.00 33.00 33.00 33.00 33.00 — 33.00 Sim. 4, €-S008 Ge tonger, mized witha, °, 328; 6, 928. 
00 EA sé 66-6 Gace 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
” For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, a0 $1 y 5, $22. d, add $1. S1 or 2S, add 75 cents; SISIE, add $1. 
For S1 or 2S, add 75 cents; S1SI1E, adc or resawed, ac e eee ge, a ae tected “ shiner aie eo 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Flooring, % and %-inch cé iling, or beveled well tubing, add $2 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50 
po No. 1 Pisce Stugr, $1S1E— . : ow Well tubing, D&M and beveled, add $2 
00 6’ 8° 10° 12’ 14° 16 38 20 SIDING, 4 AND 6”, 4 TO 20’— 
00 SN eee $27.00 $29.00 $31.00 $31.00 $30.00 eg pe ip 4” 6” Pe “ 
Tt 27.00 28.00 30.00 30.00 29.00 31.0 33.0 33. ; m ‘ , oa. 
ox 8"... 28:00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 | Bé&better ............ “a ae mas Oe. ee 
14 to eee 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 : ee receeesccceccosces 2800 31:00 é ne 36.00 
49 9x12”._.... 33.00 34.00 36.00 38.00 36.00 35.00 38.00 BB.00 | 22 cece rr cer ecereereeee & : vl. 
6 > 38.00 39.00 41.00 43.00 41.00 41.00 44.00 aaa Siding may contain not to exceed 20 percent of 4- and 9-foot. 
= gs se $3 less than No. 1; pine, rough, deduct 75 cents; D Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
D4 adc ie dM 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine, Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
3s 
| 
, CALIFORNIA PINES sherman 
e | {Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Jan. 17._-The following prices 
; —The ing are are effective at most Ink 2, ire mills: 
San heacagnen de Calif., Jan. 17.—The following Portland, Ore, Jan. 20.—The following are are effective at most Inland Empire mills 
, fornia. Di f.o.b. mill, and f.0.b, Chicago shop, prices: PONDOSA OR "oom Wire Pine, 16-Fr., INcH— 
are average prices Jan. 1-10, of California pines, , “eas i talline en oe eo 
: : : Jennie Boards, S2S , No. No.2 No.3 No.4 No.5 
f.o.b. mills, those on common being 1-inch stock No. 2 No. 3 haere ree $46. 50 92G.00 $20.50 .ucian cccac 
33 only: com. com. 6” 5 37.00 23.00 ...02 cesce 
n ‘i Pe AP JOAGAE scvacayeiawsasnessss $34.00 $19.00 ' Seer o eee 45.50 31.00 OG -csede.. deans 
California White Pine Mixed Pines 7 8 eo eeerereecereneeres ae UE ae .. 45.50 31.00 22.00 ceeds 
re piscine ict : hain es endaaeadewss 99.00 21.00 | 12° .......... 49.00 24:00 2258 2... szuas 
k Nos. 1 & 2 clr. .$102.20 Common SEE SOHO IE a cccwes'eecedcensccies 30.00 22.00 4” and wider. ..... are gC te $18.00 $10.50 
0) C select ......05 W056 IOs. Davee $ 47.00 | 1x13” and wider, 10 to 16’.......... 35.00 25.00 | Wesrern Pine SHOP, S28 
10 Di select ....s.0%0 O0.90 NO: 2inck.cc ns 2e60 No. 4 No. 5 wasters 
~< No. 3 clear... 62.90 NG. Seccesescx “eee - Mary ce C No. 1 No. 2 Was Com. 
Inch shop ...... 32.60 No. 4... ie 16.70 i On Widen ckc car ncccasacaedes $17.00 $ 9.00 5/4 & 6/4....$63.50 28.50 $1850 ..-.. 
No. 1 shop...... 53.05 No. 1 dimen os whoo 7 PERS e OR - 73.50 28.50 7 7” ae 
). No. 2 shop. 2395 No. 2 dimen.... 18.30 Selects, ae iti wire 404 renee lupo ee eee ee eee $26.36 
No. $ shop... .«. 20.15 Form stock .... 19.74 “Bébtr. , 
Shop, short.... 37.75 "TIMADEPS «..-+s+ ZRSO Ix 4”, 6” and 8”, 10 to 20’...$78.00 e-08 $45.00 IpAlto Witte PINe, 16-Foor- 
8 Shop, stnd...... 387.75 Beveled siding— | FE icc ivissvonenavascees ons ph ce Hi ae No.1 No.2 No.3 No.4 No.5 
Panel, 5/4 & up, re s&btr. chacseee Obscene PEGA. 4 acdscccnadcvesaneaue ere )0 88.00 ie 1” i $59.50 $44.00 $23.00 ..... cece 
a widths: .... 88.00 € cicceccrsvac 34.95 1x13” and wider............. 38 00 93.00 72.00 ee : CRO 4660 EON -25.. caus 
5 : agama 23.95 | 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 |, wrt TT! 5g'50 40.00 27.00 1... lecee 
5 Sugar Pine ae 9/4 Gn WIDER. 32.3355 c0sces 98.00 93.00 76.00 | 14, """"'l'''! 6159 «40.00 2700 ..... lees 
Nos. 1 & 2 clr. .$103.45 oes $2S, f.o.b. Chicago ° ee . 56 Oe SAAR uence 
c sahaics oes da Com., 4/4, a ee Shop, a E 9 : ‘ 4” and wider. ..... ia ...- $20.00 $10.50 
ek Sorters a widths ....... 26.85 No. 1 No. 2 No. 3 ; apts ; a ae 
No. 2 Sicar 79°15 Com., 5/4 & up, Se sta Sy O14. 555s yeaanecceks $60.00 $45.06 er 00 WuHiteé Fir, 6- 10 20-Foor, INci— ean 
Inch : hop a ee 6 eee | OE  eeieiegnnaneneererr: 70.00 55.00 35.00 4” 6” 8&10" 12” 4” &war. 
0 No. 1 sh op. is 6355 Ties & timbers. 23.65 Above prices are for shipments of No. 3 ane No. J & 2.. = 00 $28 00 = on Vy = canes 
' No. 2shop...... 35.05 i i better shop For straight cars of specifiec No. Seceesecee 21.00 22.00 23.00 24.0 ee 
No. 3 shop apt 39 30 White Fir grades, add $5. Se eee vee sees rere $17.00 
Nos. 1 & 2 elr ‘ CRN. cccecush $ 51.00 ere ——— 
st rs So i No. 3 com. & ? c 
0 faced BR “Beet 19.85 WEST COAST LOGS 
. oe e % ) To _ ‘ et t 5 ' - ’ 
; shop, stnd..... 27.80 No 1 ‘dimen.... 19.65 [Special telegram to AMERICAN LUMBERMAN] ; Everett, Wash., Jan. 17..-Fir logs are steady 
4 Box No. 2 dimen.... 17.00 Portland, Ore., Jan. 20.—Present log quota- and cedar, strong. Quotations: 
D Mix. pine— Lath tiene O9e: Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14. 
4/4, all widths.$ 19.00 Mix. pine— Ceds $15 to $17 Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 
0 8/4, all widths. 21.50 “~wr~o? 4]. ........$ 6.00 nicpelnieh eerie ; | Cedar: Rafts of shingle logs only, $18 base; 
y 5/4 & 6/4, all Wi agh il a ara 4.75 Yellow fir: $24, $18 and $12. 25 cents added for each one percent of lumber 
, Widths ....... 19.95 No. 1 white fir.. 6.00 Red fir: $18, $17 and $16. — No. 3, $12 
a . ene 94 ¢ » *k: No. 2, $16; No. 3, 3 
i) Rua Cedar Spruce: $32, $24 and $14. Pe “ sg e 
Australian ..... $ 56.55 Miscellaneous ..$ 15.60 Hemlock: $12 to $18. Sis 
Y 
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R & G Profits For 
You This Spring 


You can make R @ G profits 
this spring just as other dealers are 
getting ready to make them. In- 
stead of having the carpenters in 
your town waste time making 
garage doors, sell your customers 


R & G garage doors. 


PAT. OFF. 





Garage Doors 
R & G Garage Doors are more 


attractive than carpenters can make by hand, 
They are more sturdily constructed, handy 
to open and close. They stay straight and 
true. Other dealers are making good profits 
selling these doors. 


Why don’t you sell ’em ? 


Rowe@ Giles 


LUMBER CO. 


| CHAGRIN FALLS, OHIO 











A new book by 
** The 


Lumberman 
Poet’’ 






Douglas 
CAlalloch, 


DOUGLAS MAL‘.OCH 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 














DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., Jan. 21..-The following prices 
paid for vard items, f.o.b. mill, were reported 
today 


Pre 
High Low vailing 
prices price prices 


Vertical Grain Flooring 


1x4” No. 2 clear ..+... .. $49.00 $45.00 
DEQ. <b -s wwecorsiernce eee ete een 33.00 one 
Slash Grain Flooring 
1x4” No. 2 and better .... 32.00 29.00 
1x6” No. 2 and better .... 34.00 Saar 
INO. 8 Sssus.ceca.cme mens 33.00 seer 
Stepping 
No. 2 clear and better..... 67.00 65.06 
Finish No. 2 and Better 
XS AHI 5 pss S05 ees WSCOV ; 
CASINE ANd HAse» 06 s.cccace» BVO 63.00 
Ceiling 
x4” =e S5Cit eo Bt... SHV 25.00 
1x4” J 2 cir. & btr...... 21.99 ae 
No. et nee > Bt.00 
Drop Siding 
1x6” No. 2:eclr. & btr.. .... 3600 32.00 $36.00 
Wo. 3: GIGAT 64.65 Ssivievs 31.50 26.50 phystere 
No. 1 Common Boards and Shiplap 
ES I 0 ois oss we oe J cscs 19.50 17.50 
BW oad dene s weer 18.00 a 
Dimension, No. 1 Common S4S 
Ge Se OES eave k oeaca dies 18.50 17.50 
Plank and Small Timbers, No. 1 Common 
ia”, 12) to t6” Sts. 3c... 20 19.50 
oxic’, 12 to 16° S4S...-:...5 2Za00 21.00 


Timbers, 32’ 
6x6” S48 .... 


and Under, No. 1 Common 
weekiawig sae 18.00 
Shop 
Select & No.1 No. 2 


better Shop Shop 
Rough green, 1%x5” & wdr..$38.00 $28.00 $16.00 
Rough kiln dried, &/4x6”..... 34.50 28.50 22.50 
Rough green, slash grain, 
4/4 by 8-, 10= and 12”...... amet os 19.00 
S18 kiln dried, vertical grain, 
BI won pike ates Tame ee te 46.25 31.25 23.20 
Door stock, 1%x5%-10% and 
1544x12”, rough green, ver- 
TICO) GVQIO: S56x50 oes tivce ss SOOUUU 24.50 14.50 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 20.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


ASS Bt0y CO ke aS nigeced en sée ven snd eee $52.00 
BM Re EE gaa \8 Sw ngs siv io ecuna ewiaw oubtnee a 47.00 
NGS ee OT | 05s a ' ere ein cs un oe RACs areas 30.00 
1x3 and 14%,” No. 2 clear and better...... 53.00 
Hs SENOS be io Saale see caw oce 35.00 
Slash Grain Flooring 
ix” No, 2 GClEAT GNA DETER ooisc cise sis cet es 30.00 
SND: AGUA. wawsccweie eck 0 oe Geo sa cae e.% 27.00 
1x6” No, 2 Clear ANG DEtter x csescewecreces 34.00 
Ps eR eee nya cg Geen banka 28.00 
Vertical Grain Stepping 
14% and 114” No. 2 clear and better....... 64.00 
Finish 
NG. 2 Clear -BnG: BCE: ois ke AGe tik ewes se 53.00 
Ceiling 
5x4” 54 2 Clear Bb better sick wc cisecs 28.00 
PU Bae eck 9 Sow sisie wa oS a Uaioe alee we 20.00 
x4” Wo. 2 clear Gud DEttET waciccisicccwacee 30.00 
DS eR ig sae aia ic aie s.pis io ick Be PSTD Le Siete 26.00 
Drop Siding and Rustic 
eS OS I RO OUBE 5 vs nasa eke a Sesiasincews 33.00 
NO Se MERE eves see Wawse saben cee ee 25.00 
Boards 
Gy 2. ictaearceovereeees eaetkos wae $16.00@18.50 
INDE S' w.0d edie ain sca heeled oe Masia Daa we ae wees $12.00 
Dimension—2x4-Inch, S4S 
IG: 2 Be RRS Scan Sar kies as eeeeee anaes 16.50 
PG. KAD eGa esa Samad Oke wine k nee mn Meaiee 14.00 
Timbers 
SORRNIR EN io ni Sinton baie’ als ave laie. Waele ie arava BIB a Re tees 18.00 
GED ONG AAPBON s 6.5.5 5655: 655.4 see ow se seas owes 19.00 
Miscellaneous items 
CANEOIDIA, PONGOM: oioivciccics ob sccwaedcsceees 16.00 
BA AO AEE ons 0-65e'n.d as bO4o b's. oS Sie SOSA wel DS 3.25 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Jan. 20.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 
Best Primes Economies 
Bo: cine w pas spies aaa $5.70 $2.70 
Ee  ckieulsincte Gis eae eee 6.70 4.85 $3.70 
Sr Mismanadwapnieamea 6.95 5.45 4.10 
SY avseaunecesasenacem 6.95 5.45 4.10 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /-Inch, S1S1E 





--——Clear A SB" 

3° PA ibs S$’ .9H" i hay fh g* 36°" 3° ~20’ 
DT es wmieaaanie $24.25 $34.25 $20.25 $30.25 $23.25 
5” .cccccecses/ 20020 69:25 25.25 Sb.2b 20.25 
6” .cccccevcee 26.25 36.25 22.25 $2.25 26.25 
Random Shop, Rough or S2S, 5” & up, 8’ to 20’ 


1” 14,” 1% ” 9” 21% ” 3” 4” 5-6” 
$43.50 $57.50 $57.50 $58.50 $75. “00 $73.00 $77.00 $81. 50 


Finish—Rough, S2S or 84S 








pete wot A Ocecs. <5 pany 


3” ......-$57.50 $67.50 $85.50 $49 S $59.60 $78.50 
A acowaate 57 67.50 91.50 49.50 69.50 84.60 
er fash ee . 66.50 76.50 93.50 63.50 73.50 90.60 
OT Sisceows 50 69.50 91.50 61.60 61.50 84.50 
3 to 6” 57.50 67.50 ... 49.50 69.50 
fe  wceemuiecs 50 81.50 93.50 76.50 76.50 90.60 
Ie “wins 92.50 92.50 95.50 87.50 87.650 92.60 
Ra ecenpiears 94.50 94.50 97.50 89.50 89.50 94.50 
6 to 12” SEO biases atone 89.50 
2-inch— 
Be. staattraeye $55.50 $65.60 $86.50 $47.50 $57.50 $79.50 
Br evapo 55.50 65.50 92.50 47.50 657.50 85.60 
my pidearevarera 64.50 74.50 94.50 58.50 68.50 91.560 
Po le ase tate 7.50 67.50 92.50 49.50 659.50 85.50 
=. to: ¢” 55.50 65.50 ..... 47.650 57.50 
gateciaae 50 79.50 94.56 71.50 76.50 91.50 
Bae. clewpiaiaie 85.50 90.50 96.50 82.60 87.50 93.60 
 * elerneug a 7.50 92.50 98.50 84.50 89.50 95.50 


2 87. ; 
C20 er awscs ccsce: EO Seeds. acess See 
Bungalow Sliding, S1S1E, 4 to 20-Foot 

Y%x8 %x8 %x10 %x8 %xl0 %xl2 


Clear .....$43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
ES? eiessrd - 40.256 47.25 61.25 €4.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20’ 
1”) 1%-1%” 2” Ss” 4” 5” 
14”. ..$112.50 $119.60 $117.50 $127.00 $131.00 $134.50 
16”... 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.60 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.60 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 187.50 144.50 142.50 152.00 156.00 159.50 


26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.60 154.50 152.50 162.00 166.00 169.50 
30”... 152.66 159.50 157.50 167.00 171.00 174.50 


Add for 848, $2. Add foi specified lengths, $2. 
Clear and Tank, Rough or 82S, 8 to 20’ 


Width— 6” 8” 10” 8 12” 6-12” 
ee 

ee are eeeeeee $107 $107 $108 $109 $107 
re eae iSessostousss Le aha E26 E26 TiZ 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 20.—The following are 
prices for mixed cars prevailing here today: 


ore Bg 7 Se ae a ae Aa Bae en ee Ae $78.00 
PIS EO BRIG io acess cat ce vans session 67.00 

OCC Se. TEE cide ase sineeeeeeeeeuneen 32.00 
EG UGs canted oie pene weeae see eee 

SSDS cara avy eiclsin Vaie ELE ee eos MMIC RE hw 5.00 
OLY: HROCR SE Views ccdokenawae ee ounees 29.00 
Pc) aan ares arose ob nals ee 

ES © si0ia) oieiaree alee HRa Saad Mints: Se 

nt a vedi eetwale Nl mee Kas Tee 38.00 

2% P arese a aia kA) PSR IS RSIS era, AOR SE 38.00 

Ee UES 66 3s to nee eae 45.00 

Box: Tier, GlCON ov cxcrieneraesmeaes soon 19.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


BPaBEAEARBEEM: 


NORTHERN PINE 


MINNEAPOLIS, MINN., Jan. 20.—Industrial 
users of northern pine have shown a tendency 
for heavier buying. In the last week box fac- 
tories have been liberal purchasers. Crating 
lumber is in demand. There is a large move- 
ment of better grades and all grades of lath are 
being purchased. Prices are firm, after recent 
withdrawals of concessions. 


BOSTON, MASS., Jan. 20.— New England 
building is restricted less than usual by winter 
weather. Prospects for factory consumption are 
believed to be especially bright. Local stocks 
are moderate, and recent receipts have been 
comparatively light. Prices of active items in 
‘northern pine have benefited as a result of 
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the recent strength of western and southern 
woods 


BUFFALO, N. Y., Jan. 20.—The southern pine 
trade is backward, because of the heavy snow- 
fall of the last few weeks. Country yards find 
difficulty in handling stock and roads in many 
places are filled with deep snow. Industrial buy- 
ing is confined to small lots. Prices show no 
change. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 20.—The demand for 


spruce frames is still slow. Building is un- 
usually active and many more houses are still 
needed. While the base on ordinary spruce 


frames is firm at $45, easy vard orders are being 
uccepted for less by some sellers. The tone of 
the market for both New England and Provin- 
cial random is firm. Quotations: Dimension, 
rail shipments, f. 0. b. Boston, 8- to 20-foot, 
8-inch and under, $45; 9-inch, $46; 10-inch, $47; 
12-inch, $49. New England random, 2x3 to 2x7, 
$36; 2x8, $40. Provincial random, 2x3 to 2x7, $3844 
$35; 2x8, $38@39; 2x10, $839@40. Covering boards, 
5-inch and up, &-foot and up, DIS, $34@35; 
matched, Clipped, 10- to 16-foot, $38 40 Fur- 
ring, 1x2, $835@36; 1x3, $34@35. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Jan. 20.—Telephone 
and power companies have not completed planis 
for the year’s work and poles are not in great 
demand. Within a few weeks the trade for posts 
will open and distributers believe a heavy vol 
ume of business is in prospect. Prices have re- 
mained unchanged. 


HARDWOODS 


CHICAGO, Jan. 21.—The hardwood market i 
quite brisk and is constantly adding strength 
There is a fair volume of buying by furniture 
factories, though this is still restricted to some 
xtent by the fact that the manufacturers have 
heen absorbed by the furniture shows and have 
postponed buying whenever possible until they 
could ascertain the results of these shows. There 
now seems littl doubt regarding the future 


prosperity of this industry, and a great deal of 


business is expected from this source Some 
business is also received from the automobile 
industry, though it remains far from an aggres- 
sive buyer. This being the normally quiet sea- 
son in the flooring and interior trim business, 
comparatively little business is forthcoming from 
that field, but prospects are decidedly encourag- 
ing. Miscellaneous consumers, however, wre im- 
portant factors. Red gum, oak, maple and birch 
are gaining in strength and the market is in a 
favorable condition throughout. 


NEW ORLEANS, LA., Jan. 19.—‘‘Weather’’ is 
the chief market feature. From mill points in 
Louisiana, south Mississippi and southern Ar- 
Kansas come reports of heavy rains that not 
only have halted logging operations and delayed 
loadings but in some cases have interrupted the 
hauling of banked logs to the mills. Inquiry is 
brisk, but actual bookings have not entirely re- 
gained their pre-holiday stride as yet 


BOSTON, MASS., Jan. 20.—The year is open 
ing up well for hardwood distributers. The tone 
of prices is firmer. Flooring manufacturers are 
coming into the market for fresh supplies. Al 
though one seller has lately accepted $102 for 
plain white oak flooring, 13/16x24% clear, the 
isual range is now $107.25@111.50 for clears and 
390 for selects, Maple flooring, $1023.50@108.50 
No. 1, $93.50@ 98.50; birch, clear, $88@90; No. 1, 
$78@80. The last reported sale of clear birch 


flooring was at $85. Quotations on inch 
No. ] 
FAS. com. 
PE ex elete So fart oF eer errr $105@115 $80@85 
BASBWOOR 6. ii kivciccs coacccess &3@ 90 63 @ 68 
BONEN es bocccloncrara ul dra oat Gi aceacas Bie 75@ 85 45@55 
BEV > cian ye ea ute warreeawne 130@140 75@s5 
EOI SEY ny nich amae coun 115@125 62@70 
WINE en ee .e- 1158@123 $0 @ 85 
M: MO ce eth tment y wena eaters 100@110 57@65 
ak, white, plain®.....<+.+.s.0% 90@115 cic 
Oak, white, quartered*........ 145@160 90@95 
PAA oa wc ct ees x a iaara as oes 110@118 65@75 


*Higher quotations for soft texture, lower for 
Nard texture 


h KANSAS CITY, MO., Jan. 20.—Demand for 
lardwoods of all grades is steady. Recently 
considerable business has been placed for ma- 
terial for river improvement work. Consumer: 
of the better grades are buying freely and gum, 
Walnut, birch, maple and poplar sell at good 
Prices, Oak demand is improving with retailers 
and gum finish is in active call. Millwork plants 
are buying gum, oak, birch and some walnut for 
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- DEPEATING DESTROYERS 
OF PROPERTY 


The only difference between loss of value by fire 
and loss of value through the insidious effects of 
depreciation is the element of time. In one case 
indemnification is provided by insurance; in the 
other through the provision of an adequate 
reserve for depreciation. 


In either case indemnification can not be complete 
unless the base sum, the value of the property, is 
accurately ascertained. A property analysis and 
appraisal is the only possible means to assure the 
protection which insurance and depreciation re- 
serves are designed to afford. 


The precision with which that appraisal is made 
is of the utmost importance to the property owner. 
Half truths or optimistic estimates will not here 
suffice for verifiable facts. Recognition of this 
condition accounts for the predominant position 
of The American Appraisal Company today, after 
a generation of service. Property owners every- 
where realize that for so important a serv- 
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ice they cannot trust anything less than 
the best. 


THE AMERICAN APPRAISAL COMPANY 


Milwaukee “What is Your Plant 
Worth?” 
Atlanta Los Angeles Seattle a eee 
Baltimore Milwaukee Syracuse = ropert) <—o 
Boston Minneapolis Washington Their Effect on : 
Buffalo New Orleans : Profit and Loss’ 
; The Canadian 

Chicago New York Riaealiak Tinie ve 
Cincinnati Philadelphia PP Ltd When Insurance In- 
Cleveland Pittsburgh ore ; sures and When It 
Detroit San Francisco Montreal, Doesn't” 
Indianapolis St. Louis Toronto 





American 


Send for these 
A ppraisal 
pamphlets D1 








An American Appraisal 


THE AUTHO RIT Y 61025, The A. A. Co. 


Investigations - Valuations - Reports - Industrials 
Public Utilities - Natural Resources 
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spring. Prices are firm on upper grades, but 
some lower grades are rather slow and occasional 
concessions are to be had. 

MINNEAPOLIS, MINN., Jan. 20.—Retailers 
are slow this year in putting in supplies of hard- 
woods, while industrial users are purchasing 
only in conservative volume. Sash and door 
mills appear to be well supplied, while furniture 
concerns and implement makers seem to be 
eager to await the first few batches of orders 
before buying in any large quantities. 





COLUMBUS, OHIO, Jan. 19.—Retailers are 
buying hardwoods in better volume. Factory de- 
mand is steady with concerns making furniture, 
musical instruments, automobiles and boxes the 
best customers. Railroad business is steady. 
Dry stocks are not plentiful in any section. Ship- 
ments are coming in promptly. Flooring is 
strong. Oak prices at the Ohio River: 

No. 1 No. 2 No. 3 


FAS com, com, com. 
Quartered ae ers $90 $55 
ig a 105 75 53 $20 


HOUSTON, TEX., Jan. 20.—Hardwood sales 
managers continue to get frequent orders for 
red gum, Which is very scarce. Sap gum, 4/4, 
FAS and No. 1 common, is going strong at 
slightly advanced prices. Common oak is scarce 
and much in demand. Rains make filling of 
orders still more difficult. 


CINCINNATI, OHIO, Jan. 20.--The hardwood 
market remains firm but so far the expected de- 
mand has not appeared. Dealers are confident, 
however, that spring will witness an active and 
higher market. For the present buyers are dis- 
playing considerable caution. 

OMAHA, NEB., Jan. 19.—Hardwoods are in 
fuir demand. The market is firm, but there has 
been no actual advance since Jan. 1, when there 
Was an average increase of $1 to $3. The small 
town trade is slow, but the larger centers are 
taking a fair amount of maple and oak for 
flooring. 

ST. LOUIS, MO., Jan. 20.—Southern hardwoods 
are very strong. Furniture, automobile, box and 
sash and door interests are buying fair quanti- 
ties. 


BUFFALO, N. Y., Jan. 20.—The hardwood de- 
mand has improved a little over two weeks ago, 
but there is no big call for stock. Building is 
not as active as it was and this causes a check 
to flooring and trim demand. Prices hold steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 21.—Only a fair volume of 
Douglas fir business is being transacted at this 
time, unfavorable weather conditions in large 
sections of the middle West being a restrictive 
influence. The market has shown a slight weak- 
ening, but any materially lower level is not ex- 
pected in view of the very strong fundamental 
conditions in the industry. Distributers expect 
a big improvement in demand as soon as the 
weather becomes more favorable to outdoor 
work, 

BOSTON, MASS., Jan. 20.—Enough orders for 
future delivery are being placed to prove that 
the tone of the fir market is very strong. Ordi- 
nary schedules of dressed fir dimension for Feb- 
ruary shipment can not be bought for less than 
$236, ship’s tackle, Poston, and some people quote 
$37.50; rough fir dimension is $1 more. Transit 
shipments, dressed fir dimension, are about $34. 
No. 1 common fir boards for February shipment 
are $31 and up. 

KANSAS CITY, MO., Jan. 20.—Despite the 
limited number of fir buyers in the market, mill 
stocks do not appear large enough to unsettle 
prices. Firmness all along the line is char- 
acteristic and return to normal demand doubt- 
less will greatly increase the strength of the 
market. Mixed cars are in chief demand at 
present, with flooring and finish wanted in lib- 
eral quantities. 

OMAHA, NEB., Jan. 19.—The present ten- 
dency on fir is firm, but there has been no actual 
advance since last fall. Two-inch dimension 
sells fairly well for framing, and there have been 
some inquiries coming in for future delivery. 
Some mixed cars of upper grades and common 
are being sold, 

SAN FRANCISCO, CALIF., Jan. 17.—There 
is an optimistic feeling in the fir industry, with 
a steady demand in San Francisco and around 
the Bay. There are moderate stocks here and 
















Special sawing done on order. 


New Cut Northern Hardwoods 


Finest, bright, clear stock. Quality trees, careful manufacture 
and liberal inspection add value to our 


Birch, Maple, Beech, Basswood, 
Elm, Soft Maple, Hemlock 


A trail order will convince you that we satisfy our customers. 
We have White Pine for yard purposes, lath and square stock. 


Stack Lumber Company 


ESCANABA, MICHIGAN 




















Complete 
Circular 
Outfits. 


Edgers, 
Trimmers, 


Etc, 





Better—It’s All-Iron-Steel 


Knight Manufacturing Co., 2xOrensins 


The more accurately sawn your lumber 

is the better price you can get for it— 
which is the main reason 
for the new Knight all- 
iron-steel mill. Finer ad- 
justment and less vibration 

f make the Knight the very 
best mill you can buy. 





J... ‘ 


Send for our 
special bulletin. 


1700 Market St., S, 








receipts from the Northwest by water are not 
excessive. Yards have been buying for im. 
mediate requirements. Mill stocks are not large, 
Prices are being pretty well maintained. The 
export outlook is encouraging. 





BUFFALO, N. Y., Jan. 20.—The fir market is 
a little easier, as demand has not been as great 
as some millmen expected. Production has in- 
creased considerably. Until more favorable 
weather prevails eastern buying will be small. 

CYPRESS 

CHICAGO, Jan. 21.—A fair trade is reported 
by local cypress distributers. Most of the busi- 
ness still comes from industrial consumers, who 
are rather busy, but there has been some in- 
crease in the call from retailers in some sections 
of the territory. However, no heavy volume of 
business from the latter source is expected until 
spring is a good deal closer. Prices show few 
changes, but are well held by the majority of the 
mills, who say they have no surplus of stock 
to worry them. 


NEW ORLEANS, LA., Jan. 19.—Again de- 
mand takes the “‘seasonably quiet’ rating, 
with prices unchanged and firm and the mar- 
ket featureless. Order files are said to be in 
comfortable shape, car supply easy and _ ship- 
ments prompt, barring occasional delays 
caused by heavy rains. 

BOSTON, MASS., Jan. 20.—A generally quiet 
tone prevails in the local market for Cypress, 
Producers report stocks generally well assorted, 
but no surplus items to be disposed of at con- 
(Juotations: 


cessions. 


FAS. Selects. Shop. 
BED <a ceuet die jaie Wr aees vk oU $ 90@ 98 $73@ 83 $5163 
A Re MOP cc carais ieee a ess 100@110 =85@ 98 638@71 
eal satan EN ee Se 105@121 92@101 73@ 85 
0) nee a een ee re ee TROP EOS 8 Sivccee  wuaetre 


KANSAS CITY, MO., Jan. 20.—Cypress busi- 
ness last week was reported ‘‘thinner,’’ but there 
is no uneasiness over the outlook, as inquiry is 
good and there still is a lot of business to be 
placed for spring requirements. 

BALTIMORE, MD., Jan. 19.—Despite competi- 
tion of other woods offered at lower prices, cy- 
press appears to be holding its own. Mill stocks 
are not of such proportions as to cause real 
pressure upon the market, and price tendency 
is upward. Stocks held here are small, and di- 
rect shipments from the mills continue to be a 
feature. 


LOUISVILLE, KY., Jan. 19.—Cypress beveled 
siding is: 6-inch—A, $53; B, $46; C, $41; D, $30; 
No. 2 common, $22; with 5- or 4-inch stock 
quoted at the same price. 


CINCINNATI, OHIO, Jan. 20.—-The cypress 
market has been steady with only a fair volume 
of business. The trade is optimistic about spring 
business, but so far buying is for immediate 
needs. Prices are unchanged. 

ST. LOUIS, MO., Jan. 20.-—Prices on red and 
yellow cypress remain virtually unchanged. 
Retail yards should begin buying mixed cars and 
selects for the rural trade within the near fu- 
ture. Some business in peck grades has gone 
to greenhouse concerns. 





BUFFALO, N. Y., Jan. 20.--Cypress is moving 
rather slowly and dealers do not look for any 
large volume of business until improvement in 
the weather. Dealers’ stocks are not large. 
Prices hold steady. 

HEMLOCK 

BOSTON, MASS., Jan. 20.—Hemlock is quiet, 
but the tone of the market has grown appre- 
ciably stronger in recent weeks. Eastern clipped 
boards are no longer offered at $33, while some 
mills are now refusing to accept $34, the present 
general price, claiming their extra desirable 
stock is worth the $25 particular buyers will 
sometimes pay. 


BUFFALO, N. Y., Jan. 20.—Hemlock is not 
showing any particular activity at present, owing 
to the small amount of building. Retailers are 
holding off until after their convention. Prices 
are steady. 


WESTERN PINES 


CHICAGO, Jan, 21.—Somewhat better weathe! 
conditions in the Chicago territory have caused 
some improvement in the call for western pine 
yard stocks. Shop lumber also has had a better 
movement during the last week or two, and 
prospects in connection with factory trade are 
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considered good. Stocks at the mills not being 
burdensome, and in some items actually light, 
prices are holding firm, with no consequential 
changes reported. 


BOSTON, MASS., Jan. 20.—Although there is 
a seasonal lull in the call for western pines, 
local distributers report that there has been fur- 
ther stiffening of prices since the holidays. 
Idaho pine is very firm at recent advances. All 
available lots of No. 2 common are. being 
snapped up quickly. Quotations on Idaho white 
pine: 


No. 1 com _No. 2 com. No. 3 com. 
lx 6 ...$76.00@77.50 $60.50@61.50 $41.00@42.50 
Ix 8 ... 75.00@76.50 57.00@58.00 41.50@44.00 


1x10 ... 78.00@79.50 57.00@58.00 41.50@ 44.00 
1x12 ... 91.50@93.00 59.50@60.00 3.50 @ 45.00 








KANSAS CITY, MO., Jan. 20.—Demand for 
western pines has been slower the last week, 
with the absence of some of the most active in- 
dustrial consumers from the market, and only a 
small volume of orders coming from the retail 
trade. Mill representatives here say it is just 
a little lull in the market, caused by the weather, 
and that there still is plenty of business in 
sight. 


SAN FRANCISCO, CALIF., Jan. 17.—There are 
continued inquiries for California white and 
sugar pine. Prices are being pretty well main- 
tained by the principal mills, with a scarcity of 
dry white pine shop. On some white and sugar 
pine items buyers have obtained some conces- 
sions, but in the main the outlook seems to be 
for higher prices when the Eastern market re- 
sponds to the coming campaign of building. 
Good shipments of commons have been made and 
there is not a great surplus of box lumber. 


REDWOOD 


BOSTON, MASS., Jan. 20.—Inquiries from re- 
tailers and industrial users have been picking 
up a little during the last few days. Whole- 
salers report that producers are developing 
firmer ideas. The outlook for business with mill- 
work concerns is said to be especially promising 
in the East on account of the large volume of 
winter construction planned. 

KANSAS CITY, MO., Jan. 20.—With the ex- 
ception of some fair orders from industrial con- 
sumers, there was not much redwood business 
last: week. Retailers have been holding back 
orders, but are keeping in touch with the market. 


SAN FRANCISCO, CALIF., Jan. 17.—Orders 
for redwood hold up well, with a moderate pro- 
duction and rather light shipments. The prin- 
cipal demand is from northern California. The 
eastern outlook is considered good. The Aus- 
tralian market for clears is looking up a little 


NORTH CAROLINA PINE 


BOSTON, MASS., Jan. 20.—North Carolina 
pine looks firmer. Some large mills ask $65 for 
rough edge, 4/4 under 12-inch. Shortleaf roofers 
have grown firmer during the last two weeks. 
Shortleaf flooring is very firm and the great 
firmness of B&better flat flooring is a distinct 
feature. The low range on P&better rift floor- 
ing, 1x4, is now $79; C rift, $58; B&better flat. 
$58.50. B&hetter partition is $56.25. 


BALTIMORE, MD., Jan. 19.—Though much 
has been done to bring traffic back to normal 
after the interruption caused by the recent heavy 
snowstorm, some impediments still exist, and 
activities calling for North Carolina pine are 
also to a certain extent impaired, so that re- 
quirements are hardly back to normal. 


BUFFALO, N. Y., Jan. 20.—North Carolina 
Pine trade has dropped off in the last couple of 
Weeks. Retail buying has been temporarily sus- 
pended. No change in quotations has lately 
taken place. Mills ask more on most grades, but 
wholesalers are unwilling to pay advances. 


SOUTHERN PINE 


CHICAGO, Jan. 21.—The weather here having 
heen milder during the last week, a fair amount 
of building has been resumed, and retailers re- 
port 4 good business for this season. Wholesale 
trade consequently has been stimulated, but is 
still somewhat slow, on account of the yards’ 
Indisposition to buy beyond immediate require- 
ments The market meanwhile is very strong, 
the southern mills being handicapped in operat- 
ing by heavy rains and high water and enjoying 
4 good volume of business from other sections 
Some manufacturers are advancing their asking 
prices, and the general trend is upward 


NEW ORLEANS, LA., Jan. 19.—Usual mill 
Teports are not available at this time, but cur- 








—“ Buy a Moore and Get the Best’ ——; 

















Battery of Moore Moist Air Kilns at 
Enochs Lumber & Mfg. Co., Jackson, Miss. 


Drying Difficult Hardwoods 


such as Northern Birch, Red Gum and Cypress is 
done in an absolutely satisfactory manner by the 
Enochs Lumber & Manufacturing Co. Mr. Porter, 
Supt.,says they are turning out some of the best look- 
ing kiln dried stock he ever saw. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


_ 2 Fully Equipped Plants. ™ North Portland, Ore. 





Jacksonville, Fla. 














i 
‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 
broken record of satisfactory payment of claims, 
offer Lumbermen 





Profit Participating Insurance 
With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 








This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








LUMBERMAN 


rent comment indicates a gain in booking vol. 
ume for the week. Heavy rains have inter. 
fered with logging operation and shipments 
have been delayed at some points. Prices are 
well held. 
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BOSTON, MASS., Jan. 20.—Retailers are suf- 
ficiently supplied for current requirements 
Prices are steady to firm at recent advances 
The great firmness of B&better flat flooring js 
a feature. Partition is very strong despite quiet 
demand. Roofers now look firmer. It is re- 
ported as doubtful that even a transit car of 
air-dried 8-inch could now be picked up at less 
than $34. Longleaf flooring, 1x4, has sold up to 
$88 for B&better rift, $65 for C rift and $63.56 
for B&better flat. s&better partition has lately 
sold up to $60. 

KANSAS CITY, MO., Jan. 20.—Southern pine 
demand has not yet reached the volume ex- 
pected, but inquiries indicate a heavy volume of 
orders when weather improves. Meantime, bad 
weather in the South not only has delayed ship- 
ments, but has cut down production materially 
and stocks have not improved. The market con- 
tinues its upward trend and averages 50 cents 
higher than a week ago. The eastern market 
still is dull, most demand coming from the 
South and Southwest, with some orders being 
placed for industrial consumption. 





by Mt he LOO ne 


Loading mixed car at Vernon Parish mill. 





Your Spring Needs 
Off in 24 Hours 


Ikvery dealer who thinks he can’t get 


HOUSTON, TEX., Jan. 20.—B&better siding, 
9-foot, has set a new record for the last few 
years, being quoted at $57 mill. No. 2 boards 
12-inch, are very scarce and command premiums 
Dimension also has advanced. tailroads, ex- 
port, oil field and retail yard orders are in good 
volume 


Vernon Parish = Ioum.- 
ber Co., 
Kurthwood, Ja. 
We are to-day un 


loading the car of 1x2 
Ndge Grain Flooring 








ean, aie toe ae quick shipment direet from the mill is CINCINNATI, OHIO, Jan. 20.—There is no great 
want to compliment invited te 1 ic needs B activity in the southern pine market. Weather 
vou on the qualitv of ; a ut his nee up to our o1 has been a serious handicap at consuming points 
the stock you have ganization. When requested, we will as well as at the mills. Current orders are less 


hipped to ou 

We know that com- 
pliments are usually 
not what the Mills re 
eelve from the dealer 
They never hear of 
the vood thinyes, but 
they usually do hear 
when the dealer has 
a Complaint to make, 


and we just want you 
to feel that we do ap- 
preciute it when an 
unusually good lot of 
tuff i hipped ou 
Yours very truly, 


ernest Steves, 
ED. STEVES & SONS, 


Sin Antonio, Texas 


der. Read the letter at the left if 
we are rendering. 


Angelina and Calcasieu 








want to know what kind of satisfac 


ship within 24 hours after receipt of or 


Vou 


tion 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


than production, but in as much as mills had 
orders ahead which have been sufficient to keep 
prices up, the market has maintained a steady 
tone. 

ST. LOUIS, MO., Jan. 20.—The southern pine 
market is strong, with the volume of business 
satisfactory. A feature of the week was un un- 
usually large number of inquiries from retailers 
Weather in the South has prevented mills fron 
putting very much lumber in transit 


BUFFALO, N. Y., Jan. 20.—The southern pine 
market is not quite as active as a week or two 


ago. Retailers are placing few orders Prices 
have not shown any change of late Mills are 


inclined to ask more for stocks. 


SHINGLES AND LATH 


{ All Texas sales handled by Angelina County 
Lumber Co. — All sales outside of enas } 
handled separately by each company. 

NEW ORLEANS, LA., Jan 19 
shingle and lath demand is reported seasonably 
“normal,’’ which may be translated as fair 
rather than active. No change in quotations 
reported for either item. 


Cypress 


Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 


BOSTON, MASS., Jan. 20.—Shingles are mov- 
ing slowly this month. White cedar extras are 
$4.75 to $5.25; clears, $4.25 to $4.75; British Co- 
lumbia, XXXXX, $5.86. Lath are still dull and 
prices have grown a shade weaker for spruce 
while western hemlock are firmer. Some sellers 
quote $7.25 for 14%4-inch spruce ljath and $5.25 for 
1%-inch, but others are accepting 25 cents less 
Western hemlock lath are $7 to $7.15, ship’s 
tackle, Boston, for 15-inch, 























OMAHA, NEB., Jan. 19.—Cedar shingles have 
declined 10 cents within the last week. Retal 
demand is inactive. There is plenty of cedal 


e e 
** Quality First, | , , 
nS siding, but trade is slow. The supply of lath Is 
Service Always’’ light, but demand is small. Prices are fairly 


strong. What lath are being used now are mostly 


That is our motto and we have in the larger cities where buildings and resi- 
eet |e eae z dences had been enclosed before cold weatne! 
the facilities and stock on hand a 








to “make good” on every order. ' 

: ANSAS CITY, MO., Jan. 20.—Retailers show 
At the present time we have ap- | jittie interest. in’ shingles. Clears. sell around 
proximately 2,250,000 feet of Sap $2.85 and stars at $2.50 and $2.45. Lath aré 
Gum, Red and W hite Oak lum- slow, southern and western pine being in strone- 

oc shi Wri f est demand, mostly in mixed cars. Siding price 

ber reaagy or S ip. ong or remain firm, with demand slow. 
stock list and prices today. 


This New Band Mill 
Specializes in 
RED and WHITE OAK 
SAP GUM LUMBER 





COLUMBUS, OHIO, Jan. 19.—The shingle trade 
is rather good, buying by rural dealers being the 
best feature. An occasional order from city 
dealers is received. Receipts are sufficient for 
current needs and there is no accumulation ol 
stocks. Red cedar extra clears are $4.65 t0 
$4.75; extra stars, $4 to $4.10. Other varieties 


Angelina Hardwood Company 
‘Bohloven Mi EWING, TEXAS 


(Angelina County) H. G. Bohlssen Mfg. Co. 
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- Vol are weak. ‘The lath trade is fair and prices are 
- sis, stronger. 
— HOUSTON, TEX., Jan. 20.—Shingles and lath ° 
mar are in fairly good demand at prices prevailing for 
a week or more. 
Suf- 
ents sT. LOUIS, MO., Jan. 20.—Shingles continue 
ncer to show very little activity. Prevailing prices 
ng i are $2.80 for clears and $2.50 for stars, Pacific 
quiet ceoust base. Lath are about $5.25 for No. 1 and 
he 50 for No. 2; f. 0. b. St. Bouis. 
ir of ——— 
less BUFFALO, N. Y., Jan. 20.—The shingle trade 
up to is pretty slow at present, as weather has cut 
»O0,af down building operations. Prices show little 
Ate change on Washington red cedars. Extra clears 
are $4.56, and stars, $4.06. 3ritish Columbia 
, XXXXX are stronger at $5.61. 
pine 
ex- | 
Briyet MAHOGANY 
bad BOSTON, MASS., Jan. 20.—The eastern ma- 
He hogany market is featured by strong demand j 
rally and very firm prices. Production is again on an 
con- overtime basis. There have been some recent 
ene readjustments of prices, largely due to the spir- e 
irkKet ited call for the better grades. In FAS the 4/4 " | 
the 5/4, 6/4, 8/4 and 10/4 stock is up $5 to $10, and er | 
EINE in No. 1 common the advance is $5 to $7.50, while | 
reductions of $5 to $10 have been made on No. 2 | 
common in 4/4 to &/4 stock. Wholesale quota- } 
ding, tions on the air-dried plain mahogany, f. o. b. bad | 
few soston, log run for figure 
ards —_ No. 1 No. 2 No. 3 
2 “AS com. com com. | 
ye 4/4 seveceeees.$210 $177.50 $105 $45 | 
an 5/4, 6/4 & 8/4.... 215 180 105 45 = 
food eae pee eserese ot 90 20 5 > wh, alil- o 
yo ae oO C(GHEY look as much alike as twu | 
/ wate Jace 95 12 45 ac Pal | = eis | 
tas we ¥ ” , 9 peas. Yet one is of superior quality | 
ther BOXBOARDS and will transmit power efficiently 
ints ~ . 
les BOSTON, MASS., Jan. 20.--The disposition to over a generous span of years, while 
had maintain pricelists on a firmer basis is growing 4 a = , : 
keep among dealers in boxbourds. Current demand the other pi Ooves to be a short-lived, 
adi is very fair for the season Quotations, round costl disa ointment. | 
edge, inch: White pine, $31@34; spruce, $284 y PP » | 
30; hemlock, $26@ 28 qe e | 
| 
ine | deenaemininess Eitminate Guess- Work | 
; Pe Oar andes at] ealting 
i HYMENEAL As nearly all brands of leather belting 
ers a a ; , 
ron j WILSON-EAGLESFIELD. The marriage of look alike, how iS th c buyer to know 
Mi Virginia Eaglesfield, daughter of Mr. and ittees des infeari itv? T:) ine hic 
Mrs. James T. Eaglesfield, of Indianapolis, Ind., quality from inferiority i Ii just tnis 
to Philip J. Wilson, jr., of Terre Haute, Ind., ba . en : = a. ” er 
is } wa celebrated recently in a quiet wedding in | way: By selecting for his use only 
pia Indianapolis. Rev. Edward Haines Kistler, pas- | 4 hie hac artiial! o ee | 
& ' tor of the Fairview Presbyterian Church, per- | belting that has actually pro ved its 
ICES formed the ceremony in the presence of the & , . ane | 
ure members of the two families. The wedding wa fo) worth, such as 
a quict one because the father of the bride, Jame | 
Eaglesfield, a well known Indianapolis lumber 
man, is very ill in a hospital in that cits The 
t bride was given in marriage by her brother 
Robert Davy Eaglesfield. The. couple left for a 
res wedding trip to Palm Beach and will make their ° 
ibly home in Terre Haute after March 1 at ery @ ting 
fa 
Te "see aeaaaaeawwaanaes | 
} 
m4 1 
Recent Patents Moloney belt makers have an intimate knowl- 
yy. | edge of the fine art of belt making. They build 
ov rhe following patents of interest to lumbermen re- When Laps <e t d i rea ‘ : = Ty y 
are eently were granted by the United States Patent Office. u oa Standard — never Gaown. ney use 
(‘o- Copies may be obtained from R. E. Burnham, patent and Come Apast P th soll eet . ‘ ti . - 4 i 
nd oe attorney, Continental Trust Building, Wash- tt nary only the strongest, toughe st part of best g1 ade 
ngton, D. C., at 20 cents each. State number of pat- —then 1s the time you tac = e 7 ee 
* ent and name of inventor when ordering. will be glad that your hide a and only those mate rials are use dg in 
os 1,520,422. Saw blade. Arvid Lind, Stockholm, Sw foresight prompted you currying that assure pliability, minimum 
ess } sa to order a can of ‘“*M” stretch and long, service -giving life. 
0) df irate for urning sawdust oseph : . . : ; 
| Pha re ie ay ia Z , | Cement. For sticking - - 
am , ; cualiiion these ta tictie For over a quarter of a century Moloney 
920,955 Sawing attachment for tractor Walte juanties there is noth 3 r = 
Koeber, Alexandria, Mo ing to excel it. A Molo- Leather Belting has been shouldering the 
ea ee ney product. Comesin —_ responsibility of efficient transmission in 
sae cata ae sa 1,2 and 5 Ib. cans. . . . 
2 1,521,768. Clapboard ving machine, David B nee ; many mills. The service it gives is good —no 
Gray, Everett, Wash - . os . ; or tfc ‘ 
is , ; transmission job is too difficult for it. With 
ae ? 1,521,776. Sawver’ tuper register Gulbert Loken “"A Belt is s 0 J a 
ba Seattle, Wash. No Stronger than Its such belting at your disposal your belting 
sj- fin eee ne OO Seen, “Dated Weakest Lap” problems will be solved once and for all. 
ner 1,521,959. Creosoting plant Andrew M. Lockett and 
yard S$. Nelson, New Orleans, La., assignors to A | c A Moloney Belting Engineer is at your free 
M. Lockett & Co. (Ltd.), same place | / y pe =n \o yo | 
ow 1,521,977. Process for preserving wood Paul Tol | disposal at any time you may need him. Write | 
ind mer, Paris, France, | 
are 1,521,981, Combined tree feller and = log Vv rig 
ig- Gee S. Abbott, Ottawa, Kan le 
AES | Bay. 2. Scribing saw. Frank |] M rif C} | 
cag issignor to Morris & Co 
) ad a 120, Woodworking machine. Hezekiah HW. Craw ! 
t ] -1 Paso, Tex | e | 
de 1,522,604. Sawing apparatus. John Torlinski, Nan | 124-138 North Franklin Street « CHICAGO 
the ticol Pa | 
ity 1,522,940. Lumber trim saw Jolin I. Breeze, Seat | | 
for a Wash., assignor of one-half to Sumner K, Prescott | ATLANTA, GA. PORTLAND, ORE. i} 
of me place, | | 
to 1,522,965. Veneer drier Tauis G. Merritt and Ken ' ! 
; heth E. Berray, Lockport, N. ¥ assignor to Merritt “ : 
1€8 Manufacturing Co., same place 
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Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed 
under heading Too Late to Classify. 











HARDWOOD SALES MANAGER 
With knowledge of markets, by wholesalers with good 
buying connections Appalachian and southern’ hard- 
woods 
Address “M. 44,’’ care American Lumberman. 


WANTED—YARD MANAGER 
For retail yard Central Illinois town of 500, German 
community. Must he competent lumberman and = col 
lector. Give references, age, married or single, expe 
rience and salary expected. 
Address “M. 40."" care American Lumberinan, 


YOUNG MAN FOR ORDER DEP’T 
In retail lumber and building supply yard. Must be 
able to take orders over phone accurately Prefer one 
with some knowledge of millwork Tacation in good 
city in Michigan. Give full information und how soon 
could report 
Address “M. 41,"" eare American Lumberman. 











WHOLESALER AND MANUFACTURER 

Is seeking the services of a live, wide-nwake man thor 
oughly familiar with the car and railroad material 
trade in Chicago and surrounding territory. Splendid 
opportunity to connect with concern of high rating. 
Prefer some one willing to work on salary and percent 
age profits. Give full details regarding self, present 
and previous connections and experience, all of which 
will be treated as strictly confidential. 





Address “M. 39,"’ care American Lumberman, 
MANUFACTURER AND WHOLESALER 
OF HARDWOOD 


Located large southern city has opening for assistant 
salesmanager. Give full details regarding experience, 
references, salary wanted, and how soon can report, in 
first letter. Address ‘‘M, 28,’’ care American Lumberman. 


WANTED 
Office sash and door mun with wholesale experience, by 
Chicago concern—some one who is ambitious and willing 
to work; steady employment, splendid opportunity for 
advancement, and good salary. 
Address “M. 27.”’ care American Lumberman, 


AN ASSISTANT 
Yard foreman wanted by a yard in Southern Michigan, 
doing approximately $250,000 per year. Advise experi- 
ence, age, salary desired and references in first letter. 
Address “M. 28,’’ care American Lumberman, 


WANTED; A DETAILER 
For planing mill. This work is to cover working detaiis 
after measurements have been taken on the job to pro- 
duce the work in the mill. Only thoroughly experi- 
enced applicants: will be considered, 
Address “M. 38,’? care American Tamberman, 


WANTED 
Estimator for planing mill doing high class millwork; 
none but men of experience need apply. 
Address LEWIS BROTHERS, Lima, Ohio. 


WANTED 
A man experienced in handling millwork to take charge 
of warehouse in a building supply company, which is 
taking on a stock of sash, doors and stock trim in the 
spring. Experienced in reading plans preferred. State 
experience, salary desired and also several references. 
Address “M. 3." care American Lumberman. 


A GOOD OPENING 
For a young man who can handle our shipping depart- 
ment in an intelligent manner; must have lumber yard 
experience, 
Address “M. 2,’’ eare American Lumberman. 


WANT TO GET IN TOUCH WITH 
A man well posted in millwork business to join in tak- 
ing over a high grade planing mill proposition in In- 
dianapolis. I am the owner of the premises, which 
have been used successfully by a firm in this line for 
many years. A financial investment essential if you 
are competent manny ger. 
“M 


























Address . 1.” care American Lumberman. 
WANTED—EXPERIENCED LUMBER 
BOOKKEEPER 


For retail yard in Southern Michigan City. Prefer man 
who is also stenographer and has had some experience 
in estimating. Give full details regarding yourself and 
approximate salary in first letter. 

Address “M. 18,”’ care American Lumberman. 


WANTED 
Office man thoronghly experienced in the buying and 
wholesaling of hardwoods (northern and southern), 
State age, experience, references, salary and when can 
Zo to work. 
FULLERTON POWELL HWD. LBR. CO., 
South Bend, Ind. 
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NORTHERN HARDWOOD INSPECTOR 
Wanted, State uge, references and salary expected, 
Address “M. 21,’’ care American Lurnberman, 


WANTED—YARD SUP’T AND 
Shipping clerk for retail yard, Detroit. Need not apply 
if not thoroughly experienced. 
Address “M. 17,’’ care American Lumberman. 


WANTED—EXPERIENCED RETAIL LUMBER 
Salesman and estimator for southern Michigan, near 
Detroit. Must be live wire, thoroughly experienced, able 
to get and hold good business. To such a man position 
will be permanent and satisfactory. Give full particu- 
lars in first letter. 

Address “M. 19,’’ care American Lumberman,. 


WANTED—DETAILER AND BILLER 
Who thoroughly understands plans and can bill into 
the mill. Keferences requested. State salary. Per- 
manent position 

CH 


AS. IT. ABELES & CO., Little Rock, Ark. 
WANTED 


Capable bookkeeper-stenographer Who is thoroughly 
familiar with retail lumber business. Give full par- 
ticulars as to what you can do in first letter. 
E. HATTEN LUMBER & SUPPLY CO., 
405 W. Olive St., Springfield, Mo. 
WANTED—ENERGETIC YOUNG MAN 
Of experience for assistant manager established retail 
yard city of fifteen thousand, Central Pennsylvania. 
Knowledge of lumber and selling ability required, 
Address “I. 14," cure American Lumberman, 


WANTED—GOOD LIVE YARD MANAGER 
Town 1,200 Southern Michigan. Wages $125 per month. 
Address “Tr. 9,’ care American Lumberman. 


SUPERINTENDENT 
FOR READY CUT BUILDINGS 
We have an opening for a man experienced in laying 
out and production work in our mill. In reply, give age, 
experience and salary required. 
STANDARD MATERIALS CO., Bloomfield, N. J. 


WANTED—GOOD LIVE MANAGER 
Small yard Southern Wisconsin. 
Address “EL. 10,"" care American Lumberman. 


WANTED—LUMBER INSPECTOR 
sv long established manufacturers of American walnut 
only; must be high-class inspector with thorough expe- 
rience in Walnut; satisfactory salary for right man, 
Applications without references not considered, so give 
full particulars first letter. 
Address “K., 42,"" care American Lumberman, 


WANTED—WORKING YARD FOREMAN 
For county seat town in Central Indiana. Must be ac- 
curate, a good stock keeper and able to wait on farm 
and small town trade. State salary and give reference. 
ddress “HK. 41."" care American Lumberman, 


WANTED—HARDWOOD LUMBER INSPECTOR 
Good permanent position for right man, Prefer mar- 
ried man. Must be able to report at once. A good town 
in Michigan where the cost of living is comparatively 
low. Good schools and churches. 
Rs 









































Address “K. 29," care ‘American Lumberman., 
WANTED—FOREMAN 
For small Oregon millwork factory. 
Address “K, 20,'’ care American Lumberman. 
WANTED—FIREMAN 
To take charge of and fire five 72x18 H. T. boilers. 
Address “K, 14,°° care American Lumberman. 





WANTED—ESTIMATOR AND SUPERINTENDENT 
Entirely familiar with cost and manufacture of high 
class millwork, Steady employment with a well estab- 
lished planing mill. 

Address “L. 85,’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Capable of assuming charge of twelve or fifteen bench 
hands and one who has the ability to get maximum 
production out of men. (Machine hands are under an- 
other management.) Must be competent to lay out all 
kinds of high grade interior trim, cabinets, stairways, 
ete., from special details. State experience, references, 
age, salary expected, married or single and name of 
former employers in first letter. All replies confidential, 
Address KENTUCKY LUMBER AND MILLWORK COM- 
PANY, 6th and Gaulbert Sts., Louisville, Ky. 














STEADY YOUNG SINGLE MAN 
Of ability wanted immediately to sell lath and northern 
lumber on Detroit market. Must have a car and some 


past experience, Liberal terms. Good opportunity for 
a live wire to make real money, as we have excellent 
mill connections, Reply promptly, stating past expe- 
rience and references to ‘‘M, 42,’ care American Lum 
berman. 





WANTED—SALESMEN 


To sell North Carolina and Yellow Pine—-in Maryland, 

Pennsylvania, New York, New Jersey, Connecticut and 

Massachusetts. Commission or split profit basis. Must 

be experienced, reliable and have established trade, 
Address ESTABLISHED WHOLESALER, 

Box No. 556 Charlotte, North Carolina 





WANTED 
Southern wholesaler handling dependable short leaf 
stocks needs good salesmen in following territories: 
Central Michigan, Northern Ohio, Pittsburgh, Buffalo, 
Rochester, Binghamton and Eastern Pennsylvania. Lib- 
eral commission or profit sharing arrangement. Give 
full particulars first communication. 
Address “M. 5,’’ care American Lumberman. 








WANTED 
Salesman, experienced eust of Buffalo, familiar with 
selling Canadian white pine, Vacific Coast lumbers and 
hardwoods. 
Address “M. 4,’’ care American Lumbermiun. 
WANTED—SALESMEN 


To sell Oak Switch Vies, Bridge Planking and Railroad 
Material. Address 





D. B. SNODDY, 
Monticello, Ark. 


WANTED—SALESMEN 
Calling on wholesale and retail sush and door dealers, 
also yards, to sell as side line hardwood and yellow pine 
mouldings in straight or mixed carlots on strictly com- 
mission basis. Reliable manufacturer with established 
reputation. In answering, give references and mention 
territory desired. 
Address “K, 7,"" care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
To represent manufacturer and wholesaler in Eastern 
Pennsylvania, New Jersey and New York. References 
required as to character, experience and ability. 
Address "Tr. 33.7? cure American Limberman, 


WANTED—SALESMAN FOR OFFICE 
Of Yellow Pine mill. Must be able to do stenographio 
work. Splendid opportunity with large manufacturer, 
Give full details in first letter. 
Address “ZL. 15,’° care American Lumberman, 


SALESMAN ON LUMBER AND MILLWORK 
We have a unique proposition with which to approach 
the trade and which should bring big returns to sales- 
men experienced in lumber, millwork, trim, etc. In 
reply give age, experience, etc. 

STANDARD MATERIALS COMPANY, Bloomfield, N. J. 


SALESMEN WANTED 
Thoroughly experienced building muterial salesmen. 
Small thickly populated central Western territory and 
similar Eastern territory. Permanent position. 
Address “K. 35." eare American Lumberman, 


WANTED—YELLOW PINE SALESMAN 
For Detroit territory to represent well known manu- 
facturer and wholesaler handling all items of yellow pine 
for industrial and yard trade. Good salary and commis- 
sion. Must be capable producer. Write us fully regard- 
ing past connections, ability, ete. Correspondence con- 
fidential. 

Address 




















“K. 4,°" care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established patent car 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 


HIGH GRADE SHIPPERS 
SOUTHERN HARDWOODS WANTS 
Secure representatives for Middle West and Penna,-N. 
Y. territories. Real hustlers with established trade and 
ability produce early results can secure liberal salary 
or profit- “sharing | arrangement. 
Address “HH. 2." care American Lumberman. 











WANTED—COMPETENT 
Sash and Door Salesman, Indiana Territory. 
Addresg “K, 23,’" care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANTED—SALESMEN 
To sell southern pine and hardwoods to consuming and 
industrial trade. Good commission paid to high class 
men. Address ‘‘M. 127,’ care American Lumberman. 


WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line, Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO., 
Nashotah, Wis. 




















WANTED—HARDWOOD AND CYPRESS SAWYER 
Want sawyer that understands sawing for grade. State 
salary and give references. 

LONG BAYOU LUMBER CO., Rye, Texas. 
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YOUNG MARRIED MAN 
Thirty-two years old wants position, assistant superin- 
tendent or sales manager with large Southern Pine or 
West Coast manufacturer. Life-time experience in lum- 
ber business. Excellent record, Al references. 
Address “M, 24,’’ care American Lumberman. 


POSITION AS MANAGER OR 
Sales Manager wanted, with reputable wholesaler. Am 
thirty-three years old, have family. Spent last six years 
in big Eastern City, three years as salesmanager, three 
years as chief executive wholesale Southern Pine cand 
West Coast products. Mill experience, wide awake h‘*s- 
tler, best of references. 
Address “M. 25,’? care American Lumberman. 


ACCOUNTANT—EXECUTIVE 
With extensive practical experience in systematizing and 
general office administration—-now employed by large 
hardwood mill, desires connection with reliable mant- 
facturer or wholesaler located preferably in Central or 
New England States. Age 34, married and hard worker. 
Address “M. 87,’’ care American Lumberman. 


WANTED 7 
Position as manager or assistant manager of retail 
yard. Have had 18 years’ experience as assistant to 
manager, Can furnish best of references. 

Address “M, 34,’’ care American Lumberman. 

















